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AHHOTAIIUA

B cratbe paccMOTpeHBI KIIOYEBBIE ACMEKThl MApKETHUHra CEJIbCKUX TEPPUTOPUN B
KOHTEKCT€ HWHHOBAIIMOHHOTO Pa3BUTHS DSKOHOMHUKH; TIPEICTABICHBI MPOOIEMBbI U
MEPCHEKTUBbl  peaju3allud METOJIOB W HHCTPYMEHTOB MApPKETHHIAa CEJIbCKHUX

TEPPUTOPUIL, HA IPUMEPE PETUOHA UMEIOIIETO arpapHbIi MPOPUITL SKOHOMUKH.
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Abstract
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TO THE ISSUE OF DEVELOPING MARKETING OF RURAL AREAS IN THE
CONDITIONS OF INNOVATIVE ECONOMY

Bo3poxnenne u 3pdekTuBHOE (PYHKIMOHUPOBAHUE CEIIBCKOTO XO35MCTBA U
YCTOWYMBOE Pa3BUTHE CEIIbCKOM MECTHOCTH B HACTOSLIEE BPEMS BO3MOXKHO TOJIBKO Ta
OCHOBE Ilepexoja K HHHOBALMOHHOMY pOCTy HIpU YCIOBHU  AKTHUBU3ALUU
MCIIOJIb30BAHUS €r0 COOCTBEHHON PECYpCHOM 0a3bl M aKTUBHOW MOAJIEPKKU CO CTOPOHBI
denepanbHbIX, PETHMOHANBHBIX W  MYHHUIHUMNAJIbHBIX OpPraHOB  BJACTH  4Yepes

CI)YHKHI/IOHI/IPOBaHI/IC HHCTUTYIUOHAJIBHBIX " OpraHu3alilMOHHO-9KOHOMHNYCCKHUX

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITaHkpyXuHCKHE YTeHUS ), Tocgauennou 30-1emuio nepeoil poccutickol kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgoil kageopvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua ([lama nposedenus: 25
okTsi0pst 2019 1)
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MEXaHU3MOB, OPMEHTHUPOBAHHBIX HA YKPEIUICHHE KOHKYPEHTHBIX MO3WIIMI arpapHoOi
AKOHOMUKH.

Crparerusi couraabHO-3KOHOMHYECKOTO pa3Butusa Poccum go 2030 roga, B yactu
WHHOBAIIMOHHOTO CILICHApUs SIBJISIETCS OCHOBOM U BBISBIICHHS MPOOJIEM pa3BUTHUSA
CEJILCKUX TEPPUTOPUHN B YCIIOBHUSIX MHHOBAIIMOHHOW SKOHOMUKH. OCHOBOM YCIEIIHOIO
Pa3BUTHS TAKOTO IMOJXOAA, MO-HAILIEMY MHEHHMIO, MOXKET OBITh TOJILKO OpHEHTAIUsl Ha
WHHOBAIIMOHHBIC PEIICHUSI U TEXHOJIOTUHU, KOTOPBIE JOJKHBI JISKATh B OCHOBE Majioro
CEJIbCKOTO MPEANPUHUMATEIBCTBA U B LIEJIOM BCE SKOHOMUKH CEIbCKUX TeppuTopuil. C
BHEJIPEHHEM WHHOBALIMI PACIIUPSIETCS ACCOPTUMEHT NPOAYKIWU, U3MEHSIOTCS LICHBI,
pacIupsieTcsl YMCIIO TOCTaBIIMKOB, MOCPEIHUKOB U IENEBBIX TPYMNI MOKyMHaTeseH,
COOTBETCTBEHHO ITOBBIIIAETCS KOHKYPEHLHMS, YCJIOXKHSIOTCS METOAbl yIpPaBICHUS
MpoIeccaMu MPOU3BOACTBA U MPOAAXKH MPOIYKIIMH, BKIIIOUAss METOJbI MCCIEAOBaHUS
PBIHKOB U TIPOJBHKEHUS TPOYKIIMK HAa 3TH PHIHKH.

BakHelmuM yclIOBHEM peaiu3alliid aKTyaJIbHBIX 3a7ad SKOHOMHUKH SBIISIETCS
nepexoj Ha MOJENb YCTOMYMBOTO pPa3BUTHUA C ONPEACICHHBIM YPOBHEM €€
rOCyJapCTBEHHOTO PETYIUPOBAHMS, TAPAHTUPYIOIIMM HOPMAaJIbHOE (PYHKITMOHUPOBAHUE
MHOTOYKJIATHOM 9SKOHOMHMKH U OO0ECMEYMBAIONIyI0 COAJIaHCUPOBAHHOE PEIICHUE
COIMAJIbHO-PKOHOMHYECKHX 3ajay.

IIponecc co3gaHusi KOHLENIMM YCTOMYMBOTO pPAa3BUTHSL HENb3s CUUTATh
3aBepuieHHbIM. HecmoTpss Ha TO, 4YTO JeUHUIUA «yCTOMUYMBOE Pa3BUTHUE
chopMynupoBaHa U CO3[aHO OOJBIIOE KOJIMYECTBO MPOTPAMM pPa3BUTHSA, MOXKHO 0e3
MPEYBEINYECHUS CKa3aTh O CIOKHOCTH MPUMEHEHUS KOHUEMIUHA YCTOMUYUBOTO Pa3BUTHUS
Ha TPaKTHKE B PETHMOHAJIBHBIX YCJIOBHSIX, OCOOCHHO Ha YpPOBHE cejla, HECMOTps Ha
MEPBOCTENEHHOCTh 3aJlad TOCYapCTBa B OTHOUIEHWU COLMAIbHO-?KOHOMHYECKOTO
Pa3BUTHUSI CEIILCKUX TEPPUTOPUA.

I'maBHass 1enp yCTOMYMBOIO pPa3BUTHUS CEJIBCKOM MECTHOCTH 3aKJIFOYAaeTCs B
CO3/IaHUH YCJIOBUH I JOCTHKECHHS OJaronoiydrs HaceleHus, GOpMUPOBAHUU B HEH
TEPPUTOPUAIBLHOMN CaMOpa3BUBAIOLLIENCS u CcaMOOBITHOM COLIMO-3KOJIOT0-

SKOHOMHUYECKOM TEPPUTOPUAIBHOM CHUCTEMBI, B MNPOTUBOACHUCTBUU AHTPOIIOTCHHOM
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neperpy3ke M JAerpajauuu JjgaHamagTa, COXpPAHEHHWU KYJIBTYPHBIX LIEHHOCTEH; B
o0OecrieyeHu BOCIPOU3BOACTBA M JIOJITOBPEMEHHOIO HCIIOJNb30BAHUS PUPOAHBIX
pECypcoB  JJIA  CEJIBCKOIO  XO3SMCTBA, MECTHOM IPOMBIIUICHHOCTH, PEMECEI,
MIPOMBICJIOB, TypU3Ma, PEKpealnu U JpYyrux cdep XOo3AHUCTBEHHOW JAESITEIbHOCTH.
Takum o00pa3om, DIaBHas LEnb MPEANONIAracT BCECTOPOHHEE OOYCTPOMCTBO U
o0ecreueHune )KU3HHU CEIbCKOrO HAaCEJICHUSI.

B Hacrosmiee Bpems, CEIbCKHE TEPPUTOPUM HE3ACHYKEHHO OOAENIeHBI
BHHMaHUEM MAapKeTOJIOrOB, HECMOTPSl Ha yBEIMUYEHUE HHTEpeca MpodeCcCHOHATBHOIO
coo0IecTsa M pa3BUTHE METOAOB M HMHCTPYMEHTOB B cepe TeppUTOPUATIBLHOTO
MapkeTHHra. OIHAKO BEKTOP MAapKETHHIOBBIX MHTEPECOB HANpPaBI€H B OCHOBHOM Ha
pPa3BUTHE COLMAIBHO-DKOHOMHUYECKUX CHCTEM TOpPOJOB UM PETHOHOB. AHanu3
POCCUHCKHX  HMCTOYHHMKOB,  TMOCBSIIIEHHBIX  TEPPUTOPUATBHOMY  MAapKETHHIY,
CBUJETENBCTBYET, YTO 3HAYUTENbHAs YacTb M3 HUX oOpalieHa K BOIIpocam
(YHKIIMOHUPOBAaHUSL TOPOACKOM cpeAbl U PETMOHAIBHOM COLMAIbHO-IKOHOMHUYECKOM
cucteMbl. Panee npodeccop Ilankpyxun A.Il., BHecmIMid 3HAYUTENBHBIA HAYYHBIHI
BKJIAJl B Pa3BUTHE TEPPUTOPUAIBHOTO MapKETHUHIa HEOJHOKPATHO OTMEYaJl BAXKHOCTh U
NEPCIIEKTUBHOCTh HUCCJIEOBAHUS MPOOJIIEM MAapKeTHHra CeJbCKUX TEppPUTOpUil B
KOHTEKCTE TEPPUTOPUAIBHOIO YyIpasieHusA. Haexxamero CUCTEMHOIO aHainsa
npoOsieMbl, Kak M CHUCTEMHBIX TMPEAJIOKEHUM 1O BOIUIOMIEHHWIO B  JKU3Hb
COOTBETCTBYIOIIEH MAPKETUHIOBOW TIOJMUTUKU CEINBCKUX TEPPUTOPHUM BCE €IIE
HEZ0CTaTOYHO.

Ha ceromHamHuii AeHb OTCYTCTBHE HaJIeKallero BHUMaHHUS K Mpolieme
Pa3BUTHS MApKETHUHIra CEJIbCKUX TEPPUTOpUN OOYCIOBIEHO MHOTMMHU HPUYMHAMH,
[IaBHBIE W3 KOTOPBIX CBSI3aHBl CO CHEIU(PHUKOW OOBEKTa HCCIEIOBAHUN, a TaKxKe
CJI0’KHOCTBIO BHEAPEHUS U pealnu3ali Hay4YHOrO 3HaHMs Ha npakTtuke. [lepBasd rpynna
CBA3aHA C MEHTAJbHOCTBIO HACEJICHMS, MPOMKUBAIOLIETO B CEJIIBCKOW MECTHOCTH, HX
HEZOBEPUEM U HEKEIAHUEM MEHSTh CIOXKHUBIUMICS YKIIAJ JKW3HHM, BTOpas Ipylmna — ¢
OTCYTCTBUEM HHTEpeca aJMUHUCTpALMUd TEPPUTOPUM B BHUAY JeUIMTA MECTHBIX

OromkeToB. J[aHHOE YTBEpXKIECHHE OCHOBAHO Ha JIAHHBIX OJKCHEPTHOTO OIpoca,
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npoBeieHHOTO BecHOM 2019 roma B CEIBCKMX MYHUIMNAIBHBIX  pailloHax
CraBponoyIbCKOro Kpasi.

HecmoTpst Ha TO, 4TO B TOCIEIHEE BpPEMS CEIbCKash MECTHOCTb, HEMHOTO
yTpatuia cBOE 3HaYEHHWE, OJHAKO Yepe3 MOIMYJISIPU3AINI0 CEIbCKOTO o0pa3a KU3HU U
YBEJIMYCHHE CcTpoca Ha (hepMepCcKre MPOAYKTHI, IPOAOHKACT UTPATh OOJIBITYIO POJh B
KU3HU oOmecTBa. B ycrnoBUSX MEHSIOMICHCS PBIHOYHOM Cpelbl IPOMCXOIUT
paccioeHre COIUAIbHO-PKOHOMUYECKUX HWHTEPECOB HACEIEHUs, 4YTO MPUBOIUT K
MOBBIIIIEHUIO 3HAYMMOCTH VYKJIaJla €ro J>KW3HH, MaKCHUMaJbHO NPHOJHUKEHHOTO K
MIPUPOTHO-KIMMATUYECKUM W JaHAIA(THBIM YCJIOBHSAM CEIbCKOH TEPPUTOPUH H
aKTUBHO pPAa3BUBAIOIIETO €€ JIOKAJIbHbIE KOHKYPEHTHBIC NpeumyIiecTtBa. Pa3Burtue
MOI00HOTO >KM3HEHHOTO YKJIaJia TMO3BOJIIET CEIIbCKUM TEPPUTOPHSIM CYIIECTBEHHOIO
VIYYIIUTh  COIMAJbHO-D)KOHOMHYECKHE TOKAa3aTelid, IOJYyYUB JIOMOJHUTEIbHBIC
KOHKYPEHTHBIE MPEUMYIIECTBa NpU (GOPMHUPOBAHUHU U peaiu3allid COOTBETCTBYIOLIEH
MapKETUHTOBOM MOJUTUKU PA3BUTHUS CEILCKUX TEPPUTOPUI.

Pe3yabTarhl ccieoBaHUS

Crnernududeckrue 0COOCHHOCTH CEIbCKON TEPPUTOPHUHM OIPEACISIOTCS TEM, YTO
OHA SBISICTCS MCTOYHUKOM MHOXKECTBA OJar: CeIbCKOXO3SMCTBEHHOTO CBHIPhS U
MPOJIOBOJILCTBUS, HMCTOYHUKOM TPUPOIHBIX PECYypCOB, MECTOM MPOKUBAHUSI,
peKpealmoHHbIM  00beKTOM. Kak  clokHash — 9KOJIOrO-COIHAIBHO-IKOHOMHUYECKAs
CUCTEMa, CeJIbCKasi TEPPUTOPHUS BBIMOJIHSECT IMIUPOKUM CHEKTp (PyHKIUNA W 3amad,
CTOSIIIIMX TIEPET MECTHBIM CEJILCKUM COOOIIeCTBOM. B 3T0# CBSI3U, OTMETHM, YTO IIEHEH
HE MapKeTUHI KaK TAaKOBOM, a MapKETHHI KaK HWHCTPYMEHT PEIICHUS KOHKPETHBIX
po0JIeM CeNIbCKON TePPUTOPHH.

[ToHsATHE «CEIbCKAsl TEPPUTOPHUSD AHATIOTUYHO TEPMUHY «CEIbCKasi MECTHOCTH)
U «Cely B IIMPOKOM CMBICIIe» W ONPEACNISICTCS KaK «TEeppUTOPUU 3a TpaHUIlaMU
rOpOJIOB, BKJIOYAIOIINE TEPPUTOPUU CEIILCKUX HACEICHHBIX MYHKTOB U MPHUJIETAOITUX
Tepputopuii». CelbCKHE HACEIECHHbIE MyHKThl — MecTa MPOXUBaHUS (cera, IEpeBHHU,
CTaHMUIIbI, TIOCEJIKH, ayJibl, XyTOpa W Jp.), OTHECEHHbIC HE3aBUCUMO OT JIOAHOCTH K

CCJIIbCKUM HACCJICHHBIM IMYHKTAM aJMHHUCTPATUBHO-TCPPUTOPHUAJIBHBIM ICJICHUCM,
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yCTaHOBJIEHHBIM B cyObekTax Poccuiickoit denepanum [1].

BrimonHeHne Ccenbckol MECTHOCTBIO CBOMX (PYHKLUU SIBISETCS HENPEMEHHBIM
yCIOBUEM YCTOMYMBOTO pa3BUTHs Jr000ro oOmectBa. CoOMI0OEHHE ATOrO YCIOBUS
BBI3bIBAET HEOOXOIMMOCTh BBICTPAaMBAaHUS MEXaHM3Ma MAPKETHHIOBOIO YIPABICHUS C
y4eTOM  TOpPHUHLMINA  MHOTOQYHKIIMOHATBHOCTH  CEJIbCKUX  TEPPUTOPHA U
MHOTOYKJIaJHOCTHU CEIbCKOW SKOHOMUKH.

MapKeTHHT CeNbCKUX TEPPUTOPUI - KOMIUIEKC JEHCTBUII MECTHOTO COOOIIECTBa
(HaceneHus, OPraHoOB BJIACTH, NPEICTaBUTENEH OM3HECa), OOpAalllEeHHBIX HA BBISBICHUE U
IIPOJABMKCHUE HWHTEPECOB Ui  BBIINOJIHEHUS KOHKPETHBIX 3a1a4  COLMAJIbHO-
SKOHOMHYECKOTO PA3BUTHS CEIILCKUX MOCEICHUN [2].

IIponecc ynpasieHUs: MApKETUHIOM CEJIBCKON TEPPUTOPUMU SBIIAECTCS CIOKHBIM U
MaJIOU3YYEHHBIM ITPOLIECCOM.

[lon MapKEeTHHIOBBIM YIIPABIECHUEM COLMAJIBbHO-D)KOHOMUYECKUM Pa3BUTHUEM
CEJIbCKOM TEPPUTOPHUH CIIEAYET IOHUMATh COBOKYITHOCTD YIIPABIECHYECKUX BO3IEUCTBUI
10 pa3paboTKe U peanu3alruyd MapKETUHTOBOM MOJIUTHKHU, BKIIIOYAIOLIEH UCCIEIOBAaHUE
PBIHKOB, IIPOABHKEHHME W paACIpPEIEICHUE IMPOAYKIUMU B HHTEpECax COLMAIBHO-
HDKOHOMHUYECKOTO pa3BUTHA IIPOU3BOACTBEHHO-3KOHOMUYECKOTO, IIPUPOIHO-
AKOJIOTUYECKOTO U MH(QPACTPYKTYpHOTO  KOMIUIEKCA  CEJIbCKOM  TeppUTOpHH,
OpPUEHTHPOBAHHOIO Ha MOBBIIIEHUE €€ KOHKYPEHTOCIIOCOOHOCTH U UMUJIKA.

Hcnonp30BaHUE CUCTEMBI MAPKETMHIOBOIO YIIPABICHHUSI PA3BUTHEM CEIIbCKOU
TEPPUTOPUM HAMpPABICHO Ha pa3BUTHE (AKTOPOB BHEIIHEWM W BHYTpPEHHEH
MapKeTUHIOBOM CpE/bl, BIUSIOUIMM Ha TOBBIIIEHHE KOHKYPEHTOCIIOCOOHOCTH TIO
OTHOLICHUID K JAPYIMM TEPPUTOPUSM M CO3JAAHUIO IIPUBJIIEKATEIBHOTO HMHJIKA
TEPPUTOPHH.

OpaauM U3 HamboJee CIOKHBIX BONPOCOB MApPKETUHIOBOIO  YINpaBICHUS
COLIMAJIbHO-?)KOHOMUYECKUM Pa3BUTUEM CEIbCKOM TEppUTOpPUHU SBISETCS pa3paboTKa
KOMIUIEKCA  MAapKETHHIOBOTO  HMHCTPYMEHTApUs:  MAapKETUHI-MHKCA  CEJIbCKOM

TEPPUTOPUH.
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Tadauua 1 — OcHOBHbIE KOMIIOHEHTHI MAPKETHHIOBOM MOJUTHKH CEJILCKOH

TEPPUTOPUH
DJIEeMEHT MapKETUHT-MHUKCA Conepxanue
Product Pecypcel cenbckoit TeppuTOpuH  (TPUPOTHO-KIUMATHYECKUN

MOTEHLHUaN), CTPYKTypa TEpPPUTOPUAIBHOTO NPOAYKTa IO
oTpaciisiM (IIPOU3BOICTBEHHBIN U KaJpOBbIi MOTEHIIMAN)

Price Omara Tpyza CEIbCKOTO HACEIEHMsI, J0XOAbl HAaCEIECHMS,
COLMANILHBIC TapaHTHH HACENICHUs, HaTU4he pPadOvYMX MECT,
apeH/ia KUjibs, CTOUMOCTb 3€MJIU U JIp.

Promotion AnpecHoe nH)OPMAITMOHHO-KOMMYHHUKAIIMOHHAS TTOJIICPKKA U
pPEKJIaMHOE COMPOBOXKICHHE (PYHKIIMOHUPOBAHUSI CEIbCKON
TEPPUTOPUHU

Place PazBurocTs  TpaHCHOPTHOM  MH(PACTPYKTyphl,  yCIOBHUSA
NPOKMBAHMS HACEJICHHsI, TPUMEHEHHE IIU(PPOBBIX TEXHOJIOTHIA
B YIIPABJIICHUH TEPPUTOPUEH

[IpakTHKa MOKa3bIBAET, YTO C MOMOUIBIO MAPKETUHTA TEPPUTOPUN MOKHO PEIIATH
caMbl€ pa3HbIC 3aa4H:

- (opMupoBaHUE OJAroNPUSITHOTO WHBECTUIIMOHHOTO KJIMMara W pPa3BUTHE
Ou3Heca Ha TEPPUTOPHH;

- POCT 3aHATOCTH U TOXOJIOB HACEJICHUS;

- YBEJIMUCHHE JI0XO/I0B OIO/IXKETA;

- TIOBBIIIEHUE KauyecTBa JKW3HU CEIIbCKOTO HACENEHUsS 3a CUET pPa3BUTHUS
COLIMAJIBHOM U TPAHCHOPTHOU UHPPACTPYKTYPHI;

- TMPUBJICYEHUE HOBBIX KUTEIEH;

- COXpaHEHUE MPUPOTHO-IKOJIOTMUECKUX PECYPCOB TEPPUTOPUU;

- Pa3BUTHE CENBCKOTO TYpPU3Ma;

- IPOABUKEHUE MPOAYKIIUU MECTHBIX MPOU3BOJUTENEH U IP.

Tak, Hanpumep, peanuzyembiii ¢ 2010 roga HHPOPMAIIMOHHO-MAPKETUHIOBBIM
npoekT «Ilokymail ctaBporosbckoe!» crnocoOCTBYET pPOCTY CIpoca Ha MPOIYKLHUIO
MECTHBIX CEJIbCKOXO3SMICTBEHHBIX MPOWU3BOAUTEIICH W TPUBICUCHUID BHUMAHUS K
CTaBpOIOJILCKOM MPOAYKIIMM 3a TpeaenamMu Kpas Ha Oosnee 200 MOCTOSHHO
nercTByrommx Iiomankax. CalTbl aIMUHUCTPAUUA CEIbCKUX MYHHUIMNAIbHBIX

17



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

palioHOB cojiepkaT UH(OpMAIUIO O rpaduKax U IUIOIIAJIKAX peaTu3alui MEPOIIPUSTHI
npoekta «llokynaili craBpomonbckoe!», 4To CrnocoOCTBYET MPUHATHIO IPPEKTUBHBIX
COBITOBBIX PEIICHUM CETbCKUMHU TOBAPOIPOU3BOIUTEISIMHU.

3a4acTyio «IpPOAYKT CEJIbCKOM TEPPUTOPUW» pacrojaraeT OJaronpusiTHIMU
YCIOBUSAMM, KaK JJI BEJICHHS CEIIbCKOXO3SUCTBEHHOTO IPOU3BOJCTBA, TaK U IS
OT/IbIXa, B CBSI3U C HAJMYHEM MPUPOIHBIX JaHAmA(TOB. TakuMU yCIOBUSIMH CEJIbCKON
MECTHOCTH MOTYT BOCIOJIb30BaThCA JJIsI JOCYTra U OTAbIXa TOpokKaHE W TYPUCTHI U3
IPYTUX PETUOHOB.

Huskuil ypoBeHb OIUIaThl TPyJla B CEJIBCKOM XO3AMCTBE CHUYKAET MOTHBAIUIO
MEPCOHAJIa K Pa3BUTHUIO arpapHOro MPOM3BOACTBA U CEIbCKUX TEPPUTOPUH B 1enoM. B
ATOU CBSI3U MPOUCXOJUT PA3BUTHE HECEIBCKOXO3MCTBEHHBIX BUIOB AEATEIBHOCTH, YTO
co3maer Oosee ONaronpusTHbIE MPEANOCHUIKK IS Pa3BUTHS JUBEPCUDUIIMPOBAHHOM
CEJIbCKOM SKOHOMHKHU U YBEJIMUCHUS B3aUMOICHCTBUSI MEXKIY TOPOACKUMH U CEITLCKUMU
MTOCEJICHUSIMH.

Cenbckye  TEppUTOPUM  paAcHojiaral0T  pecypcaMu,  KOTOpble  MOTYT
MCIIOIb30BATHCS B CO3/IAHUM JIOCTATOYHO IIMPOKOTO CIEKTPA TOBAPOB U YCIIYT, a TAKKE
WX coYyeTaHUM (TMOKyIKa (pepMEpPCKHUX MPOIYKTOB + OTIBIX) MOTPEOHOCTh B KOTOPHIX
HCTIBITHIBAIOT TOPOJACKHE kuTenu. Tak, Hampumep, B CTaBpOIMOILCKOM Kpae HUMEETCS
MOJIOKUTEIBHBIN ~ TIpuUMep  «cuMOmo3a  Oum3Heca»:  gepMepcKkoe  XO3SHCTBO
«IToHOMOPEBOY.

Kpectesaacko-pepmepckoe xo3sticTBo (KDX) «IlonomapéBo» ocHoBaHo B 1992
rogy ¥ HacuutThiBaeT 1000 rektapoB 3emuid. XO35IMCTBO 3aHUMAETCS BBIPAIIMBAHUEM
0ax4eBbIX, OBOILHBIX, 000OBBIX, 36PHOBBIX M MAaCIMYHBIX KyJasTyp. Oco00oe BHHUMaHHE
yaeIeHo OaxdeBbIM KyJIbTypaM C HCIOJIh30BAaHUEM WHHOBAIIMOHHBIX TEXHOJOTUN
(60pBOBI ¢ BpenuTeIsaMHu U O0JIE3HSIMU HeXxuMuueckuMu Metogamu) [3]. JleBus «baxua
0e3 XUMHUN» SBISIETCS OCHOBOW IMO3UIIMOHUPOBAHUS TMPOAYKIIMU  XO3SIMCTBAa Cpenu

PErHOHANILHBIX MTOTpEeOUTENEH.
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Poccua, CTaBpononbGKuiA Kpaw, e Q @ 9

MpaueBcKMi paitoH, ceno KpacHoe

O komnauum [Mpogykuuss OntoBukam Arpotypusm  HoBoctw / Akuumn OHTaKTbl [anepes

Hawu dotorpacdum

(7 )

‘. 0 KOMMAHUK

o) ‘TOHOHAPERQ

#

Pucynok 1 — Caiit ¢pepmepckoro xossiiictBa «Ilonomopéso»

ExxeromHo B X03slicTBEe BhIpamuBaloT apOy3sl 30 COPTOB: TpaauLIMOHHBIE,
MpaMOpHbIE, YEPHOKOPbIE, OECCEMSHHBIE, C KEITON MSKOTHIO, C OPAHKEBON MSKOTBIO,
KEJITOKOpbIE, KPYNMHOIUIOAHbIE, MUKPO apOy3bl, NOPLUUOHHBIE apOy3bl, TPEYTOJIbHBIE,
KBa/IpaTHBIE.

CroumocTh mpemjaraeMoil  0ax4yeBOW MNPOAYKIMH  3HAYUTENBHO  BBIIIE
CJIOYKMBILIETOCS YPOBHS LIEH B PETHMOHE. BCs Mpou3BeneHHass B XO3SMCTBE MPOMYKIUS
peann3yeTcsl Ha €AMHCTBEHHOW TOProBoM miomanke «[lonomapE€so», pacronoxeHHON B
noJie BOJIM3U OXUBJIEHHOW TpPacChl, B OJHOM W3 CEJIbCKUX MYHHMIMNAIbHBIX PaliOHOB
CraBponoabCKOro Kpas.

YeunmBaer kOHKypeHTHblE npeuMmylectBa KOX «IlonomapéBo» coBmelIeHUE
CEJIbCKOXO3AMCTBEHHOTO IPOU3BOJCTBA M TOPIOBO-PA3BIECKATENBHON IUIOIIAIKH JJIS
KOHEUYHBIX MOTpeOuTeseH.

Jns MHOTMX ropoxan nocemenne «[loHoMapéBo» nmpenocTraBisieT BO3MOXKHOCTD
C MHTEPECOM IPOBECTU BPEMS B CEIBCKOM MECTHOCTH, MO KEJIAHUIO cOOpaTh OBOLIH C
MOJIsSi CaMOCTOSITENIBHO, OECIJIaTHO MPOJAETYCTUPOBAaTh BCE cOpTa OaxueBbIX, KOTOpHIE
€CTh B IMPOJAXe, ITOCETUTh YHUKAJIBHBIA COJOMEHHBIM NapK pa3BICUYCHUN MO
OTKpBITHIM HeOoM [3]. EskerogHo, ¢ Mast mo OKTAOpPH, IUIONIA/IKA TAHHOTO XO3SMCTBA
OTKpbITA IJIsl MOcelleHust arpotypuctaMu CTaBpONOJbCKOTO Kpas W ONM3JIeKallnux

PETHOHOB.
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Kpome TOro, B CTaBpOIIONIBCKOM Kpae HMEKOTCS JIpyrue IpUMEPHl Pa3BUTHSA
HECEJIbCKOXO3SUCTBEHHBIX ~AJIBTEPHATHB, JOMOJHIIOMINX W AUBEPCUDUIHPYIOIIUX
DKOHO  CEJIbCKMX Tepputopuid. Tak, B JIEBOKYMCKOM pallOHE MOYKHO ITOCETUTh
ATHOJIEPEBHIO Ka3aKOB-HEKPACOBILEB U Xpuctuan-mosokaH XVII-XXI BekoB, B paMkax
ATHOrpahUUECKUX IKCKYPCUH, MOOBIBATh HA TEMATUYECKUX (POITBKIOPHBIX U OOPSTOBBIX
npa3nHukax. B 300uiIbHEHCKOM paiioHE MOXKHO IIOCETHTh MY3€M caMOBapoB, B
KOJUIEKIIMM KOTOPOTO HacuuThiBaeTcs Oojee 250 sk3emIuisipoB. OHAKO MOAOOHBIX
IIPUMEPOB  Pa3BUTUS CEIBCKOM TEPPUTOPUM C LEIbI0 IIPUBICYCHHUS BHUMAHUS
arpoTypUCTOB HEMHOI'O HE TOJIBKO B Kpae, HO U B 1ies1oM B Poccum.

Pa3BuTne cenpCKkoro Typrs3ma I03BOJSET HE TOJBKO INOIIEPKHUBATH CEIBCKYIO
SKOHOMHUKY U TIOBBIIIaTh YPOBEHb OJIATOCOCTOSIHUS CEJIbCKOTO HACEJIEeHUs, HO |
COXpaHATh KyJbTypHbIE€ TpaJULMU M HALMOHAJIBHYIO CaMOOBITHOCTb, a TaKXe
YKPEIULITH ~ 3KOHOMHYECKOE  Pa3BUTHE  OTHAJICHHBIX  CEJIbCKOXO3SMCTBEHHBIX
TEPPUTOPHIL, YBEIWUYMBATh 3aHATOCTh MECTHOIO HacejleHuss B cdepe yciayr u B
IIPOU3BOACTBE DSKOJIOTMYECKH YHUCTOM NPOMYKIUH, YTO CIOCOOCTBYET pPa3BUTHUIO
MH(DPaCTPYKTYyphl Ha celie U, B KOHEYHOM UTOTE, MOBBIIICHUIO YCTOMUMBOCTU CEINBCKUX
TEPPUTOPHIA.

TakuM o00pa3oM, pPacCMOTPEHHBIE aCMEKTbl MapKETHHIa CBUAETENBbCTBYIOT O
HaJIMYUU psAga MpoOJieM CBSA3aHHBIX C MapKETHUHIOBBIM YIIPABICHUEM CEJIbCKHUMHU
TEPPUTOPHUSIMU U OTCYTCTBHEM OPraHU3alMOHHBIX MEXaHU3MOB MX perieHus. Pabora
KOHCYJIbTalIMOHHBIX LIECHTPOB B CEJIbCKOM MECTHOCTH 1O paboTe ¢ CyObEeKTaMH CEITbCKON
HSKOHOMMKH U perruoHajbHas (pUHAHCOBAs MOAJEP’KKA HECEIbCKOX03SIICTBEHHBIX BUIOB
JESATEABHOCTH PACIIUPAT ACCOPTUMEHT IpejiaraeMon MPOyKIMU, TEM CaMbIM YKPEMsT
KOHKYPEHTHBIE TIO3UINU CyOBEKTOB CENbCKOW SKOHOMHKHU B YCJIOBHUSX HU3MEHSIOLIEHCS
MaKpOCpEIbI.

Br1BOZIBI M peKOMEH AN

B MapKeTMHTOBOM  YIPaBI€HUM  COLMAIBHO-3KOHOMHYECKUM  Pa3BUTHEM

CEbCKUX TEPPUTOPHIl CIEAYyeT MaKCUMaJIbHO CKOHLIEHTPUPOBATHCS HA MHOrO0Opa3uu

(GYHKIIMN CeThbCKUX TEPPUTOPHI, HA OCHOBE TUBEPCUDUKAINH IS TEIBHOCTHA CEITHCKOTO
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HaceJeHUsT B pPa3NUYHbIX (opMax XO3AWCTBOBAHMS, T.€. COYETAHUE arpapHOTro
IIPOU3BOJICTBA, (OBOILIEBOICTBO, IUNIOAOBOACTBO U Ap.) C APYTUMH OTPACIIAMH CEJIbCKON
HSKOHOMHUKH (Typu3M, NepepadoTka NpOAYKIMH, TOpProeis u 1p.). CTparermdeckue
HaIlpaBJICHUs] Pa3BUTHUSA CEIIbCKOXO3SMCTBEHHBIX M HECEIbCKOXO3IMCTBEHHBIX BHIOB
JEeSATENBbHOCTH JAOJLKHBI ONMUPAThCS HA PE3YJIbTaTbl MAPKETUHIOBOIO aHAJIM3a BHELIHEH
MaKpOCpebl, TPEHAbl MOTPEOICHUs U MOBEACHUSI MOTpeOUTENe MPOAYKIMHU JaHHOTO
CEKTOPA SKOHOMHUKH.

B 1menoM HMHCTPYMEHTBI MapKETHMHIa B COYETAHMUM C METOJAMHU YIIPABICHUSA
Pa3BUTHUEM CEIbCKUX TEPPUTOPUN TMO3BOJIAT MPEOJOJIETh HETaTUBHBIC SBICHUS B
CEIBbCKOM 3KOHOMHMKE W TMOBBICUTH YCTOMYHMBOCTb CEIBCKUX TEPPUTOPUI B YCIOBHUSX

HHHOBaHHOHHOﬁ O9KOHOMHMKH.
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HAPTHEPCTBO U KOJIVIABOPALIUA
KAK ITYTH NPOABU’KEHUS )KYPHAJIA B CETH

AHHOTAIIUA

B cratbe paccMOTpeHBI MOHATHS KOJJIA0OpaIiuy U MapTHEPCTBA, TakKe OOBSICHEHO, YeM
OHM paznuyaroTca. Ha KOHKpETHBIX ciydasx pa3o0paHbl MpUMEpPbl Kojulabopauuu u
naptHepcTtBa. Ha mnpumepe xypnama Café Societe Magazine paccMOTpeHO, Kak
KoJJTa0oparusi MOXKET CTaTh MyTEM MPOJBHXCHUS KOMIAHUU B CETH, YTO U SBIISIETCS
OCHOBHOMH 11€JIbI0 paboThl. B X0/ HccienoBanus MCMOIb30BAIUCH TAKKUE METOJIbI, KaK
KOHTEHT-aHaJIU3, a TAK)KE CpaBHEHHUE.

KuoueBble cjoBa: MapTHEPCTBO, Kosutabopaius, MTPOABMKEHHUE, COTPYIHUYECTBO

OCHOBaHHOE Ha B3aMMHOU BBIT'OJC.

RePEc: M3
VIK 658.872, 004.738.5, 339.138
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Abstract

The article discusses the concepts of collaboration and partnership, and explains how
they differ. Examples of collaboration and partnership are analyzed on specific cases.
On the example of Café Societe Magazine, we consider how collaboration can be a way
to promote the company in the network, which is the main goal of the work. The study
used methods such as content analysis and comparison.
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PARTNERSHIP AND COLLABORATION
AS A WAY TO PROMOTE THE MAGAZINE IN THENETWORK

AKTyanbHOCTh pPabOThl OOYCJIOBJIEHA TEM, YTO CErOAHS PBIHOK CIHIIKOM
IIEPEHACHIIEH pPa3JUYHbIMM TOBapaMU M YyCIyramMd, M KOMIIAHHAM HPHUXOAUTCS
npuoOeratb K HOBBIM CIIOCOOAM peKjambl i CBOEro MpoaBukeHus. KacatenbHO
pBIHKOB neyaTHbIx CMIM MOXHO OTMETHTHh TEHAECHLMIO K YMEHBIICHUIO TUPAXKEH, YTO
IIPUBOJUT K MOTEPSM U3AATEIEH U 1a)Ke 3aKPBITUIO HEKOTOPBIX U3JaHUM.

bnorepsl ke, ¢ Jpyroil CTOPOHBI, HaOUPAIOT MOMYISPHOCTb, IOITOMY

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanosa «Mapketunr Poccumn» (ITaHKpyXHWHCKHE YTCHHS), TTOC8sauyeHHoU 3(0-1emuro nepaotl poccutickoil kageopul
mapxemunea @PI'BOY BO «Poccutickuii skonomuyeckutl ynusepcumem umenu I B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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KoJutabopanusi — OTIMYHBIA crocoO mpoxaBkenust nedaTHeix CMU uepe3 uHTEpHET-
KaHaibl. Takxke MOXKHO OTMETUTb, 4TO B Poccuu HaOupaer momynsipHOCTh UHAYCTPHUS
specialty-kopeeH, ¢ KOTOPBIMH HEKOTOpbIE >KypHaJdbl TakXe OpPraHU30BBIBAIOT
COTPYAHUYECTBO.

[{enb paboOTHI: HA KOHKPETHOM MpUMepe KO(EeHHOro KypHaida pacCMOTPETh, KaK
KoJutabopanysi U COTPYAHUYECTBO MOTYT TMOMOYb IMPOJABUHYTH MPOEKT U MPUBICYD
JOCTaTOYHOE KOJMYECTBO YATATEIEH.

OcHOBHOM MpoOIEMOl  pbIHKA TIEYATHBIX JKYPHAJIOB CETOAHS  SIBJISICTCS
HEXEJIaHWe MOTpeOUuTeNeH TIaTUTh 32 KOHTEHT, a TakKe Io0anbHas JUIKUTAIA3AIUS
MuUpa.

['unoTe30i paboTOM MOXKHO CUMTATh TOT (PAKT, YTO C MOMOIIBIO KOJIa0OpaIUU
MOKHO IPOABUHYTH JIFOOON IPOEKT, B TOM YHCJIE KYypHAJ.

MeTtoasl UCCeOBaHUS: KOHTEHT-aHalu3 HWH(OpPMAlMHM, a TAaKXe CpPaBHEHHUE
’KYpPHAJIOB, KOTOPBIE PACIIPOCTPAHSIOTCS Yepe3 KoperHHHU.

HccnenoBanue koiabopanuu, Kak MOyTh MPOJABHKEHUS JKypHajla B CETH,
SABJISIETCA JTOCTATOYHO HOBBIM [IJII HAYYHOTO MHpa. B OCHOBHOM OHa HCCleI0BaJacCh,
KaK B3aMMOBBITO/IHOE 0€3BO3ME3AHOE COTPYIHUYECTBO.

B xonme wuccinenoBaHusi ObUTM PACCMOTPEHBI CIEAYIOIIME BOMPOCHI: TMOHSATHUSA
MapTHEPCTBA U KOJIA0OpAIMM KaK TAKOBBIX, BBISBICHHUE 3HAYMMBIX PA3IMUUN MEXKIY
JIByMsl OTpPEIEICHUSIMH, a TaKXKe MPEeJCTaBICHbl KOHKPETHBIE MPUMEPhI KYpPHAJIOB,
MIPOJIBUTAIOIIUXCS TPU TTIOMOIITY KOJUTa0OpAIIHH.

OOparuMcs K ONpeAesieHUsIM TaKUM TMOMYJISIPHBIX MOCIEAHEee BpEeMs TOHSTHM, Kak
MapTHEPCTBO U KOJIJIA0OpaIusi, KOTOPBIC SIBISIOTCS ABYMsI BETBSIMU COTPYAHHYECTBA. [1]

KomnaGoparmuss —  opraHm3aiiusi COBMECTHOW  NIEATETBHOCTH  JIBYX  JIIOZCH
(opranuzaiys), HarmpaBJIeHHasi Ha JOCTHXKEHUE Kakoi-To oOuiei nenu [2]. Hanpumep,
HeMeukuil kodeirnbii kypHan Standard Magazine B Poccum pacnpoctpansiercs u
npojaeTcs yepe3 KoeitHu, B To BpeMs Kak HEKoTopble Oapucta u3 cetu kopeen ABC
Roaster garoT MHTEpPBBIO B ATOT KypHaJI M Yy4acTBYIOT B (OoTOCECCHs, MPOBOAUMBIX

JTAHHBIX U3MaHueM. UeM BBITOICH JaHHBIN BUA coTpynHudectBa? Tem, 4To HEe TpeOyeT
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NOJNUCAaHUS HUKAKUX JIOKYMEHTOB, TOTOBOPOB, B3aUMHBIX 00s3aHHOCTEH. B ycrnoBusx
KOJUTa0Opallii HECKOJIbKUM OpTraHM3alMsIM Tpolle JOOUTHCS ycrexa: MPOUCXOIUT
oOMeH wuHpoOpMalUel, pecypcamu, OMNBITOM, B pe3yJbTaTe 4Yero KOMIIAHHUH MOTYT
pa3paboTarh KapIWHAJIBHO HOBBIM mNpoaykT. Eme omuH mnpumep Takoro Buia
corpynuudyectBa — Café Societe Magazine u cetb kodeeH Drinkit: XypHabI
pa3MelnaroTcs B kogeliHe Ha BXOJIe, TEM CaMbIM MPU3bIBas MoceTutesne 3adparb HoMep
c coboii. XKypran xe pexnamupyeT koderHo y cebs B mpodwmie B Instagram. DTo
BBITOJHO 00euM cropoHaM. KommaGopannio MOXKHO Ha3BaTh TOYKOM pocTa AJsl 000
KOMMaHUM. SIpKUM MPUMEpPOM KOJUTa0OpalMii CIy»aT ClIydyau U3 MHpa MObI, KOTJa
JIIOKCOBBI OpeHJ] 3alyCKaeT KOJJIEKIIMI0O BMECT€ C KaKUM-HHOyIb MarasmuHOM
macmapkera. B 2016 romy Kapn Jlarepdensn corpymuuyan ¢ H&M, coBmecTHO
BBIITYCTUB KOJUICKIIHIO OACK/Ibl. BBHITOHO 3TO 0OKa3anock u s OpeHaa u At 0ObIYHOTO
MarasmHa, Tak KaK TaKyl0 OJIeXIy CMOTJIO MO3BOJIUTH ce€0e OOBIIIMHCTBO JIIOICH.

MO>KHO BBIJIETUTH TPU 00JIACTH MOTEHIIMAIBHOTO POCTA:

1. NuHOBanuu, KOTOpbIE OYyT MPUBJIEKATh NOTPEOUTENEH.

2. VYBenuueHue MpoAaX, TaK KaK KIUEHTHl KOMIIAHWHU-TIAPTHEPAa aBTOMATUYECKH
CTAHOBSITCS KIIMEHTaMH TOM (PUPMBI, KOTOpas 3aIlyCKaeT KOJU1abopaIuio.

3. OnTuMu3aIys 1eATeIbHOCTH, TTOMCK HOBBIX HEOPIMHAPHBIX PEIICHUH pooIeMm.

C pa3ButueM Mupa aumkutan (B Tom uucie Instagram u Youtube) mHOTHE OpeHIbI
oOpaiarocst Kk 6yorepaMm ¢ IpockOOil MopekyiaMupoBaTh cBoW ToBap. Ho, ecnu eme
HECKOJIbKO JIET Ha3zaja, Oblla pachpocTpaHEHa MpaKTUKa OIUIaThl TAaKOM pPEKIambl, TO
CEro/lHsI MHOTHE KOMIIaHMM OOpamarorcs K OnorepaM ¢ MEHBIIUM KOJWYECTBOM
noanucuukoB (0T 10 ThIcAY) M3-3a OONBIIEH BOBICUSHHOCTH aydUTOPHH, TIPEAJIaras uM
MMEHHO KOJITabopaIuio: «monpoOyidTe Hall TPOAYKT, M €CIM OH BaM IOHPABHUTCS,
PacCKakKUTe O HEM.

[IpenmytecTBa Takoro Buaa: O€3BO3ME3IHOE MAPTHEPCTBO, peKiiaMa JPYr Ipyra,
MpUBJICUEHNE HOBOW ayAUTOPUH K CBOEMYy TOBapy, (opmMupoBaHue OoJbIIeih
Y3HABa€MOCTH Ha PHIHKE.

MunyTbl: He OOOCHOBaHHasi JOKyMEHTaJIbHO, HE (akT, uTto Oyzmer obecreueH
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CTAaOMIJIbHBIN TTPUXOJ] HOBBIX KJIMEHTOB.

[TapTHEpCTBO k€ B CBOIO Ouepeb — 3TO O(QUIIMATBFHO 33JOKYMEHTUpOBaHHas Gopma
coTpyaHH4YecTBa. MOXKET OCYIIECTBISATHCS HA JBYX YPOBHAX: OPraHW30BAHHBIX OM3HEC
Y I0pUIMYECKOE MapTHEPCTBO [3].

[TapTHEpCTBO — OHOBpEMEHHOE yrpaBieHue. COOTBETCTBEHHO, €CIU KOIa0opaLys
HalEJIeHO Ha B3aMMHOE€ Pa3BUTHE, TO TNIaBHAs Ie€JIb MAPTHEPCTBA — 3TO OTPAHUUYCHUE
BJIACTH B pykax omHoro Jjwma. [Ipu Takoit ¢dopme BriageHus, YJaCTHHKH IpoIiecca
OOBIYHO JOTOBAPWBAIOTCS, Ha KAKWX OCHOBAaHUSX, B KaKOM Mepe OHU BIAJCIOT U
YOPABIAIOT KaKUM-TMOO mnpeanpustueM. HecMoTps Ha TO, YTO CETOAHS Pa3eisiOT
HECKOJIbKO BHUJOB IMAPTHEPCTBA, B TOM YMUCIIE KOMMEpUYECKoe (ToJiydeHue HpuObLIn),
HEKOMMEpYECKOe (pa3BUTHE KaKUX-TMOO KyJbTYPHBIX, COLMAJBHBIX IIeJiei), TO B
KJIACCUYECKOM TMOHMMAaHUU — 93TO BCE-TaKM OQPUUIHUAIBHO  MOATBEPKICHHOE
COTPYIHUUECTBO C IEJbI0 PACIHIUPEHUS] KOMIIAHUM, NPUBJICUCHUS WHBECTUIIMN U
MOJIYYSHUS TPUOBLIH.

SApkuM NpUMEPOM TMAPTHEPCTBA MOXKET CIYKUTh OHJIANH-IIKOJIa MapKETHHTa
Azarenok.Pro. Mapusi A3zapenok u Ekarepuna A3su3zoBa — o00€ TOJHOMNpPaBHBIC
BJIQJCNUIbl  OW3HEca,  OCYIIECTBIAIOT  CBOK  JIEITENBHOCTh IO  CTPOTO
perIaMeHTUPOBAHHBIM ¥ 0003HAYEHHBIM B JIOTOBOPE MTPaBUJIaM.

B nenom, maBHoOE OTIIMYKE OJHOTO BHUIa COTPYAHUYECTBA OT APYTrOro U 3aKIHOYAECTCS
B TOM, 4YTO B MEPBOM CJIydae — 3TO JAEATEIbHOCTh, HAllPABJICHHAS HA Pa3BUTHE KaXKIOTO
M3 YYaCTHUKOB KoJlabopanuu, B TO BpeMs Kak TMapTHEPCTBO - JTO Oosbliie
yIpaBJIeHUECKas EeATeIbHOCTh, TOKYMEHTAITMOHHO 3a(DUKCUPOBAHHAS U 00SI3bIBAIOIIAS
KOKIYI0 U3 CTOPOH K OINpEACICHHBIM JEHCTBUSIM, TaKXKe TMpU3BIBAIONMIAS K
OTBETCTBEHHOCTH.

Kak kommaGoparus MOXKET CTaTh OTJIMYHBIM IIyTEM IMPOJBIXKCHHUS KypHaia B
unrepuere? Paccmorpum xypuan Café Societe Magazine (Monogoi XypHan o
KoeHHON KynbType, OOIIEHUH W KO(GEWHBIX TpaJauIusaX pasHbIx cTpaH). [Ipobmema
MPOJIBMKEHUST JTAHHOTO TMPOEKTa 3aKII0YaeTCs B OTCYTCTBUU KAaKOTO-IMOO0 0a30BOTO

CTApTOBOI0 KaluTajad, 4TO IPOCTO HC AACT BO3MOXHOCTH PACKPYYHMBATH KypHall C
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NOMOIIBI0 (PMHAHCOBBIX BJIOKEHUMN Ha BCEX IUIONIAAKaX MHTEepHeTa. B atom ciyyae,
Kojutaboparusi, Kotopas He TpeOyeT HHUKaKuX  BIOKEHHH W B3aMMHBIX
pernaMeHTUPOBAHHBIX MPABUII U 0053aTEIHCTB.

3a BpeMs CBOETO CyIIECTBOBAaHUS KypHalX JEHCTBUTEIBHO HWMEI MHOTO
KoJtaboparuii ¢ O6imorepamMu u KopehHHSIMU (TPUMEPHO OT 5 THICAY U A0 29 THICAY
MOJMUCYUKOB): (PIIIH-UIUTIOCTPATOPbI, (paHIly3CKHe OJorepbl, aKTUPCHI, MHCATENH,
dotorpadel, kodelHn. 3a cueT co3maHUS OOJBIIOT0 HWH(POPMAITMOHHOTO ITOTOKA,
KOJIMYECTBO MOJIMUCUMKOB >KypHaJla IMOCTENEHHO YBEJINYUBAJIOCH, JIOAU HauyMHAIU
y3HaBaTh O MPOEKTE.

Takum 00pa3oM, IEHCTBUTEIPHO MOXKHO KAYECTBEHHO YBEIMYHUTH ayauTopuio. U1
caMbplii TPOCTOM CIOCOO IPUBIICUEHUST MHTEPECHBIX JIMYHOCTEM K Kosutabopauuu —
WHTEPBBIO: KOPPECTIOHACHT XypHaja 3a/JaeT WHTEPECHBIE BOMPOCHI, a TEPON OTBEYACT,
MOTOM IPOUCXOAMUT B3aWMHas pekyiama B mpodmisix Instagram. DTo maeT BOZMOKHOCTb
ayaguTopuu Onorepa, nucarens, Ko(ehHH Yy3HaTb O CYLIECTBOBAHMU >KypHaia, a
yUTaTeNsIM JKypHaia y3HaTh O KOHKpeTHOM yenoBeke. B Café 31o ogna u3 cambix yacTto
pacnpoOCTPaHEHHBIX MPAKTUK, KOTOpas AelcTBUTENbHO paboraeT. COOTBETCTBEHHO,
Onmaromapsi TakoMy BHUJy COTPYIHUYECTBA Ha JAHHBIM MOMEHT ayauTopus Instagram-
aKKayHTa XypHana yBenuuuiach ¢ 124 noanucuumkoB 10 312, 4TO TOBOPUT O
BOBJICYEHHOCTHU U 3aMHTEPECOBAHHOCTH ayJUTOPUH B KOHTEHTE, KOTOPBIN MPECTaBISIET
KypHaL.

B 3akmoueHue, CTOMT OTMETHTh, YTO Ha CETOAHSIIHMNA JeHb KoJtabopauust —
JEHCTBEHHBIN METOJ IPOJBMKEHUS CBOEro TOBapa, yCIyry WM cebs camoro, Kak
Openpa, Ha peiHke. CollMaabHBIE CETH CACNAIH 3TOT CIIOCO0 MaKCUMAIbHO TOCTYITHBIM,
Y MBI TIOCTOSTHHO MO)XKeM HaOJIIoaTh 3a TeM, Kak OJloerepbl yCTpauBaloT YT ¢ JPyroM
KOJUTa0OpaIiui, TEM CaMbIM TPUBJICKAs ayIUTOPHUIO APYT JIpyra HEMOCPEACTBEHHO K
cebe.

JlaHHBI TyTh TPOABIKEHUS JocTarouyHO d(ddexTuBeH, HE TpeOyeT 3arpar, ero
3¢} HEKTUBHOCT, MOXHO OIICHHTHh KOJIWYECTBOM IMOMUCUYMKOB, KOTOPHIE TPUXOAAT B

AKKayHT OT Jpyroro 4cCJIOBCKA, BCTYIAOOICTO B Konna6opaumo. Takxe MOXHO
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OTMCTHUTL, 4YTO 3a Konna60pauﬂeﬁ 6}’,[[}’1[[66, IIO3TOMY ceryac MCIOJIb30BaTh €C, KaK
OJHWH U3 MCTOA0B BCI)(I)CKTI/IBHOFO IMPOABUKCHUS, - XOpOIHI/Iﬁ MCTO OCTaBaTLCA Ha CIIYXY

H ITIOCTCIICHHO Ha6I/IpaTI> Ty ayAUTOPHUIO, KOTOPAsA H€06XOI[I/IMa IS pa3sBUTHUS KOMITAHHH.
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Kaxxnpiii MHAWBU]T BBICTYMACT B KaYECTBE ASKOHOMHYECKOTO CYOBEKTa, TO €CTh
SBJISIETCS TOTPEOUTENIEeM HEKUX MaTepualibHbIX Ojar. BoJbIIMHCTBO WHIWBHJIOB
y4acTBYET B SKOHOMHUYECKOM TPOIECCE TAKKE M B KAUECTBE MPOU3BOIUTENCH ITUX OJIar,
YIIOBJIETBOPSIS MOTPEOUTENHCKUE KETaHUs APYruX 4jaeHOB oOmiecTBa. Eciu ¢ maHHOM

TOYKH 3pCHUSA IIPOAHAIU3UPOBATL PA3BUTHUC YEJI0BEUYCCKOU OUBUIIM3allM, MOXHO

! Marepuanst VII MexyHapoHON HAy4HO-IPAKTHUECKOM KoH(peperuu ['uibaun Mapketonoros u PDY um. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE UYTeHUS), TTocgauennou 30-1emuio nepeoil poccutickoul kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgotil kageopvl mapkemunea npogeccopa Conosvesa bopuca Anexcanoposuua ([Jama npogedenus. 25
okTsi0pst 2019 1)
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3aMETUTh HEYKJIOHHOE YBEJIMYeHHE 00beMa KaK MPOU3BOJIMMBIX, TAK U MOTPEOISIEMBIX
MaTepualbHBIX OJlar B pacdyeTe Ha OJHOTO WHAMBHIA, a TaKXKE CBA3aHHBIC C 3TUM
BONPOCHI IPOTUBOPEUUs MTPOU3BOJICTBA U MOTpedneHus. Llens uccnenoBanus cocrosiia
B BBISICHEHMH TPUYUH, MOOYXKIAIOMIMX YEIOBEUECTBO K U3JIHUIIHEMY IMOTPEOICHUIO, U
MOMCKa BO3MOXKHOCTEN nepexoaa K MOTPEOICHHUIO OTBETCTBEHHOMY.
[Ipoananu3upoBaHbl TPYHAbl KJIACCUKOB B O0JACTH KOHOMHKHU U COLMOJIOTHH, a TaKKe
TEHJEHLUN COBPEMEHHOTO PhIHKA TOBAPOB U yCIyT. [ MIoTe3a 0 BO3MOXKHOCTH Mepexoa
K pa3yMHOMY (3KOHOMHOMY, OTBETCTBEHHOMY) MOTPEOJCHUIO Hallljla MMOJITBEPKICHUE B
psiZie COBPEMEHHBIX HAy4HBIX IMYyOJUKalUA M KOMMEPYECKHX MPEIJIOKEHUN B CETH

HNuTepner.
PesyabTarhl Hcc/Ie0BaHUSA

ComnepHHYECTBO, 3aJ0KEHHOE MPUPOAOM B YEJIOBEKAa, Kak U B JIpyrue
OMOJIOTMYECKUE BHUIBI, W HEOOXOAMMOE Ji1 BbDKUBAHUS TOMYJISILUM, HOCUT HE
CE30HHBI, KaK B )KUBOTHOM MHPE, a HOCTOSHHBIN XapaKTep, U IEPEPACTAET B a3aPTHYIO
UTpY, LIeJIb KOTOPOM — MOCTOSIHHO KOTO-TO No0exk1aTh. [ToTpebiieHne cTaTyCHbIX BElIEH,
BBI3BIBAIOIINX 3aBUCTh OKPYXKAIOIUX, — CaMbld OBICTPBIA M MPOCTOH CHOCOO
MOYyBCTBOBaTh ce0si mobOemauTesieM B ATOW WUrpe. B TeX COUMalbHBIX Tpymmax, TIe
YCTAHOBJICHBI JIPYTHUE «IpaBWia UTPbD», MOTpeOJIEHUE TEX K€ BElIed He MNpUHECET
OIIlYIICHHUE MOOEIbI, COOTBETCTBEHHO, OyJIeT OeCIonIe3HbIM. 3aKOHBI TIPOTUB TTOKa3HOTO
MOTPeOICHUsI POCKOIIIN MPUHUMAIIUCH €I1le BO BpeMeHa PuMckoi ummnepuu, Bo BpeMeHa
CpenHeBEeKOBbsI UpPE3MEpPHOE IMOTpeONIeHHe cuuTanoch TpexoM, ¢ XVII Beka ObuH
BBISIBJICHbI HETaTUBHBIE JKOHOMHUYECKHE TMOCJEACTBUS YPE3MEPHOTO TMOTPEOJICHUS.
Briote 10 uHAycTpuanuzanuyd OOIIECTBO MBITAIOCH, XOTS W HE 0CO00 YCHEIIHO,
BHEJIPSATH HOPMBI Pa3yMHOCTH MOTPeOIeHUs, 4TOOBI M30€XKaTh COIMATBHBIX B3PHIBOB.
DTO HAJIOKUIIO OMPEICTICHHBIA OTIIEYaTOK Ha CTAHOBJICHUE KYJIBTYPbI TOTPEOICHNUS.

C xonma XX Beka y4eHbIe U OOIIeCTBEHHbIE O0OBEAMHEHNS HavyaJld BCE OOJIbIIIEe
TOBOPUTH O TOM, YTO NPUPOAHBIE PECYPCHI HcUepIiaeMbl. B SJKOHOMHKE NOSIBUIIOCH TAKOE

MOHATHE KaK OTBETCTBEHHOE (pa3yMHOE, YCTOWYMBOE€) MoTpedieHue (responsible
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consumption), KOTOpOC IIOApPA3yMCBACT HSKOHOMHOC  HCIIOJIB30BAHUC ITPUPOIHBIX

PECYPCOB B paMKax YAOBJIECTBOPEHUSI TOJIBKO JIMIIIL HEOOXOJUMBIX MOTpeOHOCTel. B

Hauane XXI Bexka Opranumszanueit OO0benuHeHHbix Hammit Obutn copmynrpoBaHbI
«llenm pazButTus ThICsSUYeneTUs». B MOKyMeHTe 0c000€ BHUMaHUE YACJICHO IEIsSAM B
o0nacTy ycToiunBoro pa3Butus. «Ecnu HaceneHue miaHeTsl JOCTUTHET 9,6 Muiuinapaa
yenoBek kK 2050 romy, moTpedyroTcsl pecypchl TpeX IUTaHEeT 3eMJsi, YTOObI 00ECIIeUHTh
BCEX HEOOXOIMMMBIMU pecypcamMH. YCTOMYMBOE TMOTPEOJICHUE U TPOU3ZBOJCTBO
MpeanoiaraeT CTuMynrupoBanue 3(hHEKTUBHOCTH UCIIOIB30BaHUSI PECYPCOB U YHEPTHUH;
COOPYXKEHUE YCTOMYMBOM HMHQPPACTPYKTYPHI; MPEJOCTABICHUE JIOCTyNa K OCHOBHBIM
COIIMAJIbHBIM yCIyraMm; 0OeCIeUeHHE «3€JICHBIX» U JOCTOMHBIX pabouux MecT U Oosee
BBICOKOTO KayecTBa JKW3HUA U1 Bcex. Peanmuzanus 3TOW OporpaMmbl ITOMOTaeT
BBITIOJIHUTH OOIIKE TUTaHBI B 00JIACTU Pa3BUTHS, YMEHBIIUTh OyAyIlIie€ SKOHOMHYECKHUE,
DKOJIOTUYECKME W COLMAJbHBIE  M3JEPKKU,  MOBBICUTH  SKOHOMHYECKYIO
KOHKYPEHTOCITIOCOOHOCTbh U COKPAaTUTh YPOBEHb HUILIECTH [1].

Kaxapiil mHAMBHU BBICTYNAET B PAa3HOE BPEMS U OTHOCUTEIIBHO Pa3HBIX TOBapOB
KaK MPOM3BOAUTENb U KakK moTpeOuTenb. [loka oH MOr mpou3BecTH BCe HEOOXOIUMOE
caM — OCTaBaJlOCh HATYyPaJbHOE XO35MCTBO, HE BO3HUKAIO pA3LACICHUE TPYAa,
MPOU3BOJUIIOCH POBHO CTOJBKO, CKOJIBKO OBUIO HYXHO Il moTpebsenus. Yto
MOCITYKWIO TPUYMHON TOsIBIEHUs paszneneHus Tpyna? [losBUINCh WBIHILKK AJIs
oOMeHa UM HEBO3MO)XHOCTh/HEXKEJIAaHNE HEKOTOPBhIX MHIUBUJIOB U CEMEN MPOU3BOIUTH
BCEe HeoOxoammoe sl xo3siicTBa? B 1meHTpe skoHOMHueckux Teopuit crout Homo
€conomicus: HE3aBUCHUMBIN, JTOMCTHUYHBIN, paIlMOHAIBbHBIN, WHOOPMHUPOBAHHBIM,
onucanHbiii B «borarctee HapogoB» A. Cmura [2]. [logoOHOe onucanue moTpeOuTens
MOIJIO JIS)KAaTh B OCHOBE AHAJIM3a U MPOrHO3a MAKPOIKOHOMUYECKOM CHUTYyallMu 10 TEX
1op, MOKa CIpOC MpeBbIIAN TMpeaioxkeHue. Hapamupanue o0beMOB MPOU3BOACTBA C
IENbI0  YAOBJIETBOPUTH  MOTPEOUTENICKUM  COPOC  MPUBEIO K  KpHU3UCaM
MEePENPON3BOJICTBA, 3aCTABUBIIMM OOpAaTUTh BHUMAHWE HA HWCTUHHYIO MOTHBAITUIO
norpeduteneit. Kaxaplii U3 nMpou3BOAUTENICH MPOJBUTACT BCEMU CHUJIaMU CBOW TOBap,

co3daBast, TaKMM O6p330M, HOBBIC CTaHIAaPThI HOTpe6J'IeHI/I$I, d 3aTCM CaM JKC CTapacTCia
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COOTBETCTBOBATh 3aJaHHBIM cTaHmapTam. [lyig storo emy Hajo Oosbiie 3apabotath (a
3HAYUT e1lle OOJIbIIIe MPOU3BECTU U MPOJATh CBOETO TOBapa, MOBBICUB, COOTBETCTBEHHO,
CTaHIapThl  moTpebienus). Takum  00pa3oM, TMPOUCXOAUT  «CAMOBO3TOHKA»
noTpeOIeHMS, TOCTOSHHOE MOBBIIICHUE €T0 CTaHJaPTOB.

Co1monoru uccieaoBanu noTpediieHne Kak r1o0aabHBIA KyIbTYpHBIA (heHOMEH
o0IIecTBa, CO3[aB TEOPETUYECKUE «IOKTPUHBD) OOBSCHEHHMS CMBICIIA W 3HAYCHUS
norpebiieHuss B obmectBe. Hanbonee u3BecCTHbIE TEOPUM HU3y4yalld TaKUE AaCIEKThI
NoTpeOICHHS KaK UCIIOIb30BAHUE TOBAPOB AJIsl YAOBIETBOPEHUSI HY K1 U IOTpeOHOCTEH,
noTpedJaeHre U CTaTyC, BIMSHHE NOTPEOJeHHs Ha COLMAIBHYIO CTpaTu(UKALHUIO,
bakTophl pa3nuuMii B MOTPEOJICHUM COIUANBHBIX TPYII, CHMBOJIUYECKOE 3HAYCHHE
TOBApOB.

B xonne XIX Beka comnumonor T. Bebnen B padore The Theory of the Leisure

Class: An Economic Study in the Evolution of Institutions [3] onucan Bo3aeiicTBHE

NOTPpeOUTENBCKUX TMPEANOYTeHU BhIcIIero kiacca («leisure class») Ha apyrue
HPKOHOMHUYECKHE TPYIIbI, B XOAE€ KOTOPOTO HHU3IINE KIACChl HAYMHAIOT TOAPAKATh
npuBblukam Ooratbix. OH cQopMyIUpOBaT TEPMUH «HYBOPHUIIDY, KOTOPHIA MOTOM
TpaHc(OpMHUPOBAJICS €Ile U B TAKOE IMOHATHUE KaK «CpeaHuil kiacc». Jlroau, koTopbie
XOTST, YTOOBI MX BOCHPHHUMAIH B «BBICIIIEM CBETE», MOKYMAIOT BEIIA M MPEIMETHI
00CTaHOBKHM T€X IMPOM3BOAMUTENECH M OPEHIIOB, KOTOPHIE BOCIPUHUMAIOTCS B JaHHOU
COIMAIBHON TPYIIIIE KaK COOTBETCTBYyIOIIHE cTarycy. OHM JKMBYT B TE€X MECTax,
KOTOPBIE€ CUUTAIOTCS MPECTIKHBIMU. ECIIM y HUX HEe XBaTaeT COOCTBEHHBIX CPEJICTB Ha
oOecreyeHne COOTBETCTBYIOIIETO 00pas3a >KU3HHU, TO OHU OEpyT KpeauThl B OaHKax U
O0(OPMIISIOT KPEIUTHBIC KapThl. Tsra K pOCKOIIM OTBEYAET HE CTOJIBKO MOTPEOHOCTIM
YeJIoBeKa U MOTPEOUTETHLCKOMY CTAHJAPTY €r0 COIMAIBLHOTO OKPYXKEHHS, CKOJIBKO €ro
CTPEMJICHHIO TPHOIM3UTBCS K BBICIIMM COIMAJIBHBIM CIIOSIM — apUCTOKPATHH,
HYKOHOMHYECKOW M KyJIbTypHOU smute. [[iist mpencTaBuTenell «mpa3aHoro Kiaccay Belln
TEpPSIOT CBOU  (PYHKIIMOHAJIbHBIE CBOMCTBAa. WX 3HadyeHWe B TOM, YTOOBI
CUTHaJIM3UPOBaTh OKPYXAIOMIMM: WX BiIajeien] J0CTaTOYHO Oorar, 4YTOOBI He

3aHUMAThCs PU3UYECKUM TPYAOM U BOOOIIEe HE paboTarh. B 0CHOBE 1EMOHCTPATUBHOTO
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NOTpeOJICHUS JieXkKaT MOIPaKaHUE U CONEPHUYECTBO, CTPEMIICHUE «HE YIAPUTh B IPs3b
JULIOM», TIOJIJIEpKaTh CBOM COLMANIbHBINA cTaryc. Jlogu cieno ciaeayrT Moje, IOTOMY
YTO «OTCTaTh OT MOABD» O3HAYAET MOTEPIETh COUAIIBHOE MOpaxeHue [3].

JleMOHCTpaTuBHOE TMOTpPEOEHHE HE OBUIO HUCKIIOUUTENIBHBIM —ITPU3HAKOM
kanutamu3ma pyoexka XIX—-XX BekoB, xorga T. BeOmen neman cBow HaOmoneHHs.
ConunansHOE COMEPHUYECTBO U MOJIpakaHUe CHIIbHBIM MHUPA CETO €CTh 00IIee CBOMCTBO
J060T0 O0IIIEeCTBA.

[ 3ummenp TakKe HCHONB3yeT B CBOEM aHajin3e NOTPEOJICHUs] TOHSATHE
«TOApaXKaHus», paccMaTpuBas  MOTpeOJeHHE KaK  MPOIECC YTBEPKICHUS U
JEMOHCTpAILUK COIUANIBHOTO cTaryca. JlemoHcTpalus, TakuM o0pa3oM, HE «ITOOOUHBIN
abdexT» noTpediieHus, a BBIPAXKEHUE €ro CYHIHOCTH. 3UMMENb YTBEPXKIAET, YTO
HU3KOCTaTyCHBIE COIMAIbHBIE TPYIINbI BCErJa CTPEMSTCS MPEB30MTU B OJICIK]IEC TPYIIIIHI,
obnanaromue Oojee BHICOKMM cTarycoM. OIHAKO OH IMOKa3bIBA€T, UTO COPEBHOBAHUE
CTaTyCOB TMPHUBOAUT HE TOJIBKO K TMOApPaXKaHWIO, HO W K auddepeHIuanuu.
Brimectosiuye rpynmnbl MOCTOSHHO HIMYT CHOCOOBI JUCTAHIIUPOBATHCS OT CBOMX
ONMMKaNIINX COTIEPHUKOB, MEPEHUMasi Bce 0ojiee HOBBIE MOJIHBIE TEHIECHIIUU. BmecTe
MOIpaKaHWE M JUCTAHLMPOBAHUE SIBJIAIOTCA JABUTaresisiMu Monabl. ColuanibHas >JuTa
YCTAHABJIMBAET HOBBIC TMpaBWjia MOJbI, CTPEMSCH JAUCTAHIMPOBATHCS OT Macc.
[TocreneHHO MOAHBIE TEHACHIMU YCBAWBAKOTCS HIKECTOAIIMMH COIMAJIbHBIMU
IPYIIaMH, U JJIUTE MPUXOAUTCS U300peTaTh HEUYTO HOBOE, YTOOBI OMSATh OTAUYATHCS OT
COIMAJIBHBIX HU30B [4].

OKOHOMUYECKUE KPHU3ZUCHI HEMOCPEICTBEHHO CBSI3aHbl C IMPUOPUTETHBIM
MOJIOKEHUEM JEMOHCTPATUBHOTO CTaTyCHOTO TMOTpedsieHus. Bwixom w3 ogHOro us
OCTpEHIINX KPU3HCOB mepenpon3BoacTBa XX Beka, npemioxkeHHbil Jx. Keiincom [5],
3aKJII0YAJICS B CTUMYJIMPOBAHHMM MOTPEOJICHUS KaK JIBMXKYILIEH CHUJIBI YKOHOMHUYECKOTO
mporecca, KoTopas OOYCJOBIMBae€T POCT O00bEMOB TMPOM3BOACTBA. Pa3Burue
MapKeTUHTA, PEKJIaMbl, TIONCK HOBBIX KaHAJIOB CTHUMYJIMPOBAHUS MOTPEOJICHUS CTaIH
HEOOXOJUMON 4YacThIO TMOJEP)KAHUSI MaKpPOIKOHOMHUYECKOro paBHOBecus. M3 nByx

CTOpOH YKOHOMUYECKOM ACATCIIBHOCTH YCJIOBCKA HOTpe6HeHI/Ie crajo Ooiee B&)I(HOﬁ,
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4yeM MPOU3BOICTBO. B pe3ynbrare Mbl Moy4aeM cTpeMyeHue 000 1IeHON YBETUYUTh
MMEHHO TMOTpeOJeHne, OTCIoa MPOU3PACTAOT  KOPPYILHsA, MOIIEHHUYECTBO,
IPOTUBO3aKOHHBIE BUJIbI OM3HECa, UTPhl Ha (POHIOBBIX OMpKax, B Ka3MHO M UTPOBBIX
aBTOMarax, MHOXECTBO JPYTUX COLIMATbHBIX O0JIE3HEH.

Psn  wuccrnenoBateneil  ompenensioT  COBpEMEHHOE  OOIIECTBO  HE  Kak
uH(pOPMAIIMOHHOE, a KaK MWIPOBOE. «HecoMHEHHO, uIrpa B COBpPEMEHHOMU
SKOHOMUYECKOH *u3HHU 3aHuUMaeT 90%. LleHHble Oymaru, Mpe3puTenbHO HA3bIBAEMbIE
HPKOHOMUCTaMU «()aHTHUKAMU», BAPYT CKIAJABIBAIOTCS B TUTAHTCKUE COCTOSIHUS, U 3TO —
3HaK UTPOBOT0 XapaKTepa COBPEMEHHOM 3KOHOMUKHU. JIJis1 CErOAHIITHUX MUAJUTMOHEPOB,
00€CTIEYMBIINX CBOIO CEMbIO Ha HECKOJIBKO MOKOJICHUH BIIEpPE/l, 3aHATHE YIKOHOMUKON —
yucTas urpa, ICHXOJOTHYECKUH aKT, KOTOPbIM MOMXET HOCUTh M 3CTETHYECKUU
xapaktep. durypa ydenoro B obmieM npuHamiexkutr XIX Beky ¢ ero O€CKOHEUYHBIM
HMCKaHWEM HCTHUHBI, BEJlb B HAyKe MPUHIUNHNATFHA HEBO3MOKHOCTh JOUTH /10 KOHIA. B
Urpe, KaKOBOM SBJSIETCS SKOHOMUKA, BCE MHAUE — JOJIKHA OBITh 11€JTh, BEIUTPHIIIL. DTHUM,
KCTaTU CKa3aTh, s OOBSACHII0 U MaJCHUE NPECTHKHOCTU MpodhecCHur YUYEHOTO B
COBPEMEHHOM HUTPOBOM 00IIecTBe... CaMbIM TJIABHBIM CTaJ0 HE MBITAThCS, KAK ITO
OBLJIO paHbllle, MOHATH MHUpP, YTOOBI M3MEHHUTH €r0; CETOJHs JTOCTATOYHO MOHWMATH
MpaBWJia UTPhbl, B KOTOPOW ydacTByellb. HaBbIKM WUIpoKa CTAHOBSITCS CYIIECTBEHHO
Ba)XXHEE JUIA ycIleXa B JKHM3HHU, 4YeM Oaraxk 3HaHui» [6], - cumrtan mpodeccop E.D.
CalbypoB, KOTOPBIM OBLT HE TOJBKO BHUJIHBIM KOHOMHUCTOM, HO U MPEJICTABUTEIEM
BJIACTH: 3aHUMAJl PYKOBOJSIINE TOJDKHOCTH B MuHHCTEpCcTBE OOpa3oBaHUs, OBLI
3amecturenieM npeaceaartens CoBeTa MUHHUCTPOB, 3aTeM pykoBoaui [IpaBurenbcTBoM
pecniyonuku KpeiM. 1o ero MHeHUI0, HA camMoM Jiefie HAaCTyIuIeHUue HH(OPMAIMOHHOTO
oOmiecTBa coctosuioch, korna Sl Amoc Komenckwmii [7], BHEApUI HUICIO MacCOBOM
IIKOJIbI, TA€ 00yYEHHUE CTaJ0 OCYILIECTBISATHCSA MOCPEACTBOM Nepeaaun uHdopmaimm, a
COBPEMEHHOE OOIIECTBO XapaKTEPU3YETCsl MPUOPUTETOM yxKe HEe MH(POpMAIIUH, a UTPHI.

CoBpeMeHHOE TPOU3BOJICTBO, KaK M COBPEMEHHas cUCTeMa OOpa3oBaHUS,
HCIIOIBb3YET, B OCHOBHOM, JIEBOE TOJIyIIapue UHAUBUJIOB, B TO BpeMsl Kak OTpeOeHne

Ha COBPCMCHHOM IICPCHACBIIICHHOM TOBAapaMH PBIHKC ABJEACTCA Yallc BCCTO (KpOMe
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noTpeOJieHusT TOBAPOB MEPBOM HEOOXOJUMOCTH) PE3YJAbTaTOM  IPABOMOIYIIAPHOTO
MBIIUICHHUS. MapKeTHHTOBbIE KOMMYHHKAIIMH alleJUTUPYIOT K AMOLIMSAM MOTpeOUTENeil, K
UX BOOOpaXEHUIO, a HE K palMdOHAJIbHOMY MbIieHuto. [lorpedurtens B cucteme
MapKETHUHTOBBIX ~ KOMMYHHKAIMMd  YCHEHIHBIX HWUIPOKOB  COBPEMEHHOTO  pBIHKA
paccMaTpuBaeTcsi He kKak homo economicus, a ckopee, kak homo ludens — demoBek
UTPAIOIINA: B KyNOHBI, OOHYCHI, JIOTEPEH, 3arajkd «MapTU3aHCKOTO MApPKETUHTa,
advergames («peKJIaMOUTPBI», T.€. KOMIIBIOTEPHBIE UTPHI, CHEIHATIBHO BBICTPOCHHBIC
BOKpYI' ONpeAesieHHOro OpeHja Mo 3aka3zy €ro Biajeibla), Ja U IpocTo Onaromaps
TOBapaM ONpENEJCHHBIX OpEHJOB WrparoluMii HEKYI0 poJib B  COLHMAIBHOM
MIPOCTPAHCTBE, MOJYEPKUBAIOIIMNA CBOW CYUIECTBYIOUIMI COLMANbHBIA CTaryc, JIU00
M300paXKaroIIHi KeJIaeMbIi.

BbIxon W3 CIIOXKHBIIEHCS CUTyallud — MEPEOpUEHTAlUsl Ha IPOU3BOJACTBO H
norpebnenue 3HaHUW W uHopMmanuu. Takoe mnoTpeOseHME HE MOXET ObITh
JNEMOHCTPAaTUBHBIM, HO TIPH JTOM OCTA€TCSd CTaTyCHBbIM, IIOCKOJIbKY BJIaJCHUE
uH(popmaleil B yCIOBUSAX MOCTHHIYCTPUAIBHOIO OOIIECTBA MPU3HAETCS OJHUM H3
BOXHEUIITUX KPUTEPUEB CONMaIbHOW cTpaTudukanuu. [Ipobrema B HaHHOM ciydae
COCTOUT B pa3pabOTKE W BHEAPEHHH MEXAaHU3MOB MOTHUBAIIMM M aKIECHTyalluH
KOTHUTUBHBIX moTpeOHOocTel. [locTMHAycTpuanbHOE OOIIECTBO XapaKTepU3yeTCs
pa3BUTHEM TMIPEXJE BCEro HHGPOPMAIMOHHOTO cekTopa. T.e. moTpeOieHHe Takxke
CMEUIAeTCs C MAaTepUalbHBIX MPEIMETOB B CTOPOHY MOTpeOIeHUs HH(OpMAaIUu.
[Tpuyem oOmeH uHboOpMaIMei He BCera MPOXOAUT TOBAPHO-IEHEKHOM BHE [8].

[Ipodeccop mncuxomoruu B KopHemnbckoM yHuBepcutetre Tomac ['mioBuu
COBETYET TPAaTUTh JEHbI'M HE Ha BEIIM, a Ha BreyariaeHus. Korma Mbl MOKyMaeM BelllH,
MBI UCIBITBIBAEM YYBCTBO cyacThs. HO HOBbIE BeIllM 3aXBaThIBAIOT HAC HEHAJIOJTO0, a
3areM Mbl mpucnocabauBaeMcs K HUM. BMecTo Toro, 4ytoObl MOKyHarh MOCIEIHIOK
Bepcuto iPhone nnu HOBbIE BMW, nicuxonor npeniaraer moiay4duTh MOPLUIO CUACTHA,
MOTPaTUB JICHbI'Y HA HOBBIC BIIEYATIICHUS: CXOIUTh HA BBICTABKY, IOCETUTh HHTEPECHOE
MEpOINpUATHE, MPOBECTH BPEMS HA CBEXKEM BO3JyXe, Pa3BUTh HOBHIE HABBIKU WJIU

PUCKHYTh IPBITHYTH € MapauioToM [9].
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Hpyroit ¢opMoil oTKaza OT mMOTpeOiIeHUsI MOXKHO Ha3BaTh OTKa3 OT BJIAJAEHMS.
DKOHOMHUKY COBMECTHOTO MOTpPEOJICHUs HAa3bIBAIOT SKOHOMUKOM OyIyIero, oOIIeCTBO
AKTUBHO HINET NYTH €€ MPUMEHEHHs, MEePEOCMBICIMBACT 3HAYMMOCTh BIIQJICHHUS:
oOpacTtarh BelllaMU U HECMETHBIMU OorarcTBamMu 0oJibiiie He MoJHO [10].

AHamu3 psina uHTepHET-pecypcoB [11-19] mo3BonsieT KOHCTaTUPOBATh, YTO MPOKAT
1M OOMEH TNepecTaloT OBITh YacThIO MPOIIOT0 W CTAHOBATCA aTpulOyTOM Oymyllero.
C KaXIbIM TOIOM TIOSIBIIIETCSI BCE OOJBINE IIIEPUHTOBBIX CEPBUCOB: MOXKHO B3SITh
Hampokar pabodyee MECTO, MECTO ISl XpaHEHUs Bellel, TapKOBOYHOE MECTO, CaMOJIET.
Swap-BeuepuHKU (MEPOIPUSATUS TT0 OOMEHY OACKION WM JAPYTUMH BEIIAMU) BXOJST
B MOJly, a MHOTHE YCIEUIHbIE JIIOAU HE MOKYMaloT, a 0epyT OpEeHIOBYIO OJEKIY
Hanpokat. CepBuchl Tuma Airbnb Mo3BONSIIOT ClaBaTh B KPAaTKOBPEMEHHYIO apeHIy
KUITbE TUISt OTITyCKa 1 KOMaHIUPOBOK 0e3 TypareHTOB U OTEJIEH.

KayucepduHr OTKphIBAE€T HOBBIE BO3MOXKHOCTH JUIsl MyTEUIECTBUN U JeNlaeT uX Oosee

JOCTYITHBIMH.
Kapmepusnr Habupaet nonyasipHOCTb HE 1o JTHSIM, a 10 yacaM.

I'moGanbHyro Heenmo obmeHa B rog mocemaer Oomibine 100 muH yemomek. [13].

KonTenT TOXKE mepectaer ObITb O00BEKTOM BJaJeHusi. Jrogu Bce MeEHbIIE
CKJIQUPYIOT HA MOJIKaX WIH IU(PPOBBIX HOCUTENSAX KHHUTH, (UIbMBI, MY3bIKY, UIPBHI.
AKTHBHO UCHOJIB3YIOTCSI CEMEUHBIE aKKayHThI. C Ka)IbIM T'OJIOM PAacTET MOMYJISIPHOCTh

KOHTCHTA IIO IIOAIIMCKE, KaK H BECb OM3HEC IOAIMMNCOK. CGFOI[HSI MOZKHO IIOAIINCATBHCS

HAa YTO YTOAHO: Ha KOHTEHT, YCIYTd, JOCTaBKy ToBapoB, eay. OO ympoiieHuu
1 OCO3HAHHOCTHU MAJIO TOBOPST, HO OHU YK€ MEHSIOT MHUP.

Ecnu  cMoTpers  Ha cuTyamuio — [mI00ajdbHO,  TO HaC  KAYT  TMEPEMEHBI.
[To mporHo3am, k 2025 Tomy 00beM IIIEPUHTOBONM JKOHOMHUKM YyBenuuutcs B 20 pas
u coctaBut $ 335 mapa. [17]. Msl OyaeM [AEIUTBCS HE TOJNBKO MaTepHaIbHBIMU

OECHHOCTAMH, HO U 3HAHUAMMU, HDOdJ@CCPIOH&JIBHOfI IIOMOIIIBIO, YCIIYVIaMH. TGHIIGHHI/ISI

K YIIPOIIEHUIO COTPET PE3KHUE TpaHULbl MEXKIY COLMaIbHBIMU CJOSIMU. byner Bce
CJIOKHEE Ha INIa3 OMNpEeIeUTh YPOBEHb J10X0/aa uesoBeka. HOBBIN TOIXO0J CMOXET

YMCHBIIUTD 00BEMBI HepeaHI/I3OBaHHOI>JI IpoAYKIUH, YTO ITIOJOXKUTCIBHO CKaXCTCA
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Ha skosioruu. Hampumep, cepBuc dyamepunra yxe cnac 490 903 kr  nmpoayKToB

ot BeIOpoca [19].

I[To panHbiM  MexayHapoaHoro ompoca 30 000 yenoBek, MPOBEICHHOTO
xomranueit Neilsen B 60 cTpaHax mupa, 107 OTBETCTBEHHBIX MOTpeOUTENEH, KOTOphIE
TOTOBBI IJIATUTh MPEMUIO 32 MPOAYKIMIO W YCIYTH, IPEAOCTaBIsIEMble COLMAIBHO U
AKOJIOTUYECKH OTBETCTBEHHBIMH KOMITAHUSIMH, B CPEITHEM MO MHpY cocTaBmia 55%. 1
ATa JIOJIsl MOCTOSIHHO pacteT, Tak ¢ 2011 roma, mo JaHHBIM TOTrO K€ OIpOcCa, OHA
Beipocia Ha 10% B cpemnem B mupe, u or 7 A0 13% B OTAENBHBIX pEruoHax.
UccnenoBanust Neilsen Takke BBISBUIIN, YTO MPSMOM 3aBUCUMOCTH MEXIY YPOBHEM
JIOCTaTKa U TOTOBHOCTHIO IJIATUTH OOJIbIIIE 3a OPEHNBl C MpPOrpaMMaMHu yCTOMUYHUBOIO
pa3BUTHS HE CYHIECTBYET. B cpeHeM B MHUpE Cpeau PECIOHIAEHTOB C JOCTATKOM HUKE
20 000 $ B romg roToBHOCTH IEperuIaYMBaTh HabOmomaeTcs y 68%, a cpenu Tex, de
noxon Beime 50 000 $ B rom, — Ha IATH MPOIECHTHBIX IYHKTOB MeHbIIE (63%).
PesynbraTel mcciaenoBaHuil OTBETCTBEHHOTO MoTpebieHust B Poccun BapbupyrOTCs B
nudpax, HO Bce, TaK WM MHAYE, MOJATBEPKIAIOT MUPOBYIO TeHJEHIUIO. PacckasbiBast
Nielsen o0 KymjeHHBIX 3a TIOCJICIHIOW Hememto mnpoaykrax, 20% poccuiickux
PECIIOHACHTOB OTBETUIIM, UTO MPUOOPETTH TOBAp KOMIIaHUH, 3a00Tsieics 00 o0IecTse,
26% — OpeHaa, BKJIAJIBIBAIOIIETOCS B Pa3BUTHE MECTHBIX cO0OuIecTB, 25% BBIOpaIH
MPOJIYKT OTBETCTBEHHO OTHOCSILIEIOCS K OKPYXaWMIe cpeae MNpOou3BOAUTENS.
Opranunyeckas ynakoBka npusiiekna 22% poccuss [20].

Br1Bo21bI 1 peKOMEHAAIINHT

[Tepexon oOmiecTBa Ha KaueCTBEHHO MHOW YpOBEHb Pa3BUTHUSL MOTpeOJICHUs
MOXKET CIIOCOOCTBOBATH MPEOJIOJICHUIO ITUKIMYECKOTO XapakTepa pa3BUTUS SKOHOMUKHU
U TPEeAOCTaBUTh BO3MOXKHOCTH H30€XaTh MOCHEAyIOMMX KpusucoB. KoHcomumanus
CTPYKTYp TOCYAapCTBEHHOW BIIacTH, OW3HECa, HAayKd U OO0pa3oBaHUS IO3BOJIUT
Croco0CTBOBATh MPEOIOJICHUIO COLIMAIBHBIX OO0JIE3HEH, MOBBIICHUIO PECTHXA HAYKH,
CTETEHU COLMATbHONW OTBETCTBEHHOCTH OM3HECA, BHEAPEHUIO MCTUHHBIX COIMAIbHBIX

LEHHOCTEN, (POPMUPOBAHUIO HACTOSIILIEH AIMUTHI POCCUICKOTO OOLIECTRA.
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®OPMHUPOBAHUE MPEJMNOUYTEHUN MOTPEBUTEJEN JETCKHUX
UI'PYHIEK HA POCCUMCKOM PBIHKE: DBOJIIOLUS U TPEH/IbI
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B naHHO# cTarbe paccMOTpPEHbl OCOOEHHOCTH pPBIHKA JIETCKUX HWIPYLIEK C TOYKH
3peHusl MOBEACHMs TOKyIaTeled M MOTpeOMTeNeil, a Takke CpeACTBa YIpPaBICHUS
JosibHOCThIO.  MccenyeTcss BIMSHHUE DSKOHOMHYECKUX (DAKTOPOB HA TEHICHUUU
MPUOOPETEHUS UTPYIIEK PA3IMYHbBIX [IEHOBBIX KaTErOPU U K3MEHEHUE TOYEK MPOJIAXKH,
CErMEHTHUPOBAaHHWE pPBIHKA JETCKUX WIPYIIEK, pPACCMAaTPUBAIOTCS JIMIHUPYIOIIME
KOMIIAaHUM 10 TPOAAKE HUMIIOPTHBIX HUrpyumiek B Poccuu, BBINONHIETCS aHaIu3
NpEeaNoYTeHUH JeTel pa3HbIX BO3PACTOB, pACCMOTPEHBl HMHHOBALIMOHHBIE N300pETEHMUS

B cpepe TOBapOB JIJIsl JETEH.
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3HAYMMOCTh HN3YUYCHHA PbIHKA ACTCKHX TOBAPOB, IIPHU3HABACMOI0O B KadCCTBC
COMAJIbBHO 3HA4YUMOIo, IIPCACTABIIACTCA BCCbMa BBICOKOH. OTO onpeaAcLICTCA €10
OOIBIINM IMOTCHOMWAJIOM [JId pPa3BUTUA, YCHIICHUCM ((HCTCKOﬁ HpO6J'I€MaTI/IKI/I» B

MApKCTUHIC, HAJIUYHUCM IICPCIICKTUB pOCTa, B TOM YHCIIC KW 3a CUYCT BHCAPCHUA

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHME UYTeHMS), TTocgauennou 30-1emuio nepeoil poccutickoil kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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KpEaTUBHOTO  MAapKETHMHTOBOTO  WHCTPYMEHTApUs. OTH  BOIPOCHI  SIBIIAIOTCSA
MPUOPUTETHBIMU  JJIS  MPOU3BOJAUTENICH, MAPKETOJIOrOB, YJIEHOB Accolualuu
UHIYCTPUM JIETCKUX TOBApOB, HakoHel, I[IpaBurenbcTtBOo u Ilpesmment Poccurickoit
@enepanuy MpOSBISIOT OOJIBIION MHTEPEC K peaIu3aliy TOCYyAapCTBEHHOW MOJIUTUKH B
cdepe 3ammThl ceMbH U AeTel. Tak Ha oduimansHoM caiite Kpemmns 14 oktsiops 2019
rojia OMmyOJIMKOBAH MepevyeHb MOpyYeHuil mo uroram 3acenanus CoBera Mo peainszauu
TOCYyJapCTBEHHOW MOJUTHKU B cepe 3almThl ceMbH U JeTed. OaHO W3 TMOpyYCHHH,
JIOKJIaJl IO KOTOPOMY HEOOXOJUMO TPENCTaBUTh yke K Jekadpio 2019 rona, kacaercs
«...o0ecreyeHus:  TPOBEJEHUS  PETYIAPHBIX  HUCCICNOBAaHUNA  MOTPEOUTEIHCKUX
MPEANOYTEHUM U OCOOEHHOCTEW IMOBEICHUSI MOJIOJIC)KHOW ayIUTOPUU B POCCUUCKOM
cerMeHTe ceTu «MHTepHEeT» B LENAX TMOBBIMICHUS YpPOBHSI WHGOPMHUPOBAHHOCTH
OpPraHoB TrocCynapcTBeHHOW Biacth Poccuiickon @Deaepauun W OpraHU3aLNi,
OCYIIECTBISIONINX ACATEILHOCTh B chepe BOCIUTAHUS, O BIUSHUM WH(POPMALIMOHHON
cpenbl Ha GOpMUpPOBAaHWE B3MISIOB IMOAPACTAIONIETO MMOKoJeHus» [9]. DOT1o
00yCJIOBIMBAET AKTYyaJIbHOCTh YCWJIMI MNEPBOM POCCUHCKOW KadeApbl MapKETHUHIA B
YacTH  HUCCJICNOBAaHUA  TOTPEOMTENCKOTO  TOBEJAEHUS, €ro TpaHcopmaiuu,
OTIPEJICICHUs] OCHOBHBIX TPEHJOB MMOTPEOUTENHCKOTO TIOBENECHUS HJisi pa3pabOoTKH
3¢ PeKTUBHON MAPKETUHTOBOM MOJUTUKU OCHOBHBIX YUYACTHUKOB PHIHKA.

HccnenoBanne phlHKA JETCKUX TOBAapOB, B YAaCTHOCTH WIPYIIEK, SIBISIETCS
BOXHBIM VIS TIOHUMaHUSI TPUPOALI (HOPMHUPOBAHUS CHIpOCa U TMPEIJIOKEHUS HA ITOM
PBIHKE B TEKYIIMX YCIOBUAX, OCOOEHHOCTEHN MOKYIMATEIhCKOTO MOBEJACHUS, BBISBICHUS
(akTopoB, BIMSIONIMX HA TMPOIECC TMOKYIMKH, a TaKXKe TMPOSBICHUN KYJIbTypPbI
notpedynenusi. JTO CBA3aHO C TEM, YTO Ha JIaHHOM PbIHKE OOpalaroTCsi TOBAapHI,
KOTOPBIE BO MHOTOM TPEAOIPENEIISIIOT OCHOBY OyAyIIEero CTpaHbl U ee HaceneHus [8].

Kak u ocranbHblE OTpacid HApPOJHOIO XO3SMCTBA, PHIHOK JETCKUX TOBAPOB
WCTIBITBIBAET  PA3HOHANPABJIEHHBIE  BO3JCUCTBHS,  CBA3AHHBIE CO  CIIO)KHOM
SKOHOMHUYECKOM M T'COITOJUTHYCCKON 00CTaHOBKOM, OJHAKO, COITIACHO MCCIICAOBAHUSIM,
ocTaeTrcsi Hanbojee YCTOWYMBBIM PBIHKOM JaXXe B TEPUOJ KpU3UCA, TEM CaMbIM

MIPENCTABIAECT COOOM OMHO W3 CaMbIX MEPCHEKTUBHBIX HampaBlieHui OuszHeca [4].
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AKTyalnbHOCTh HCCIEIOBaHUS IOOATBHOTO PBIHKA WIPYLIEK COCTOMT B TOM, 4YTO
UTPYIIKKA — 3TO TOBApbI 00s3aresbHOrO notpednenus. [1lo mpuunHe rapanTuum crpoca,
KOHKYPEHIUS Ha 3TOM PBIHKE OYEHb KECTKAsI.

Pa3BuTEe MHpPOBOTO pBIHKA MIPYLIEK W WP OIpPEAENsIeTcs ceildac Tpems
BaXHBIMU (akTopamu: (1) OBICTpBIM pa3BUTHEM OJICKTPOHUKH; (2) H3MEHEHUEM
nemorpaduyeckoil 1 (3) SKOHOMUUYECKOHN CUTyalluel B CTpaHe.

PbIHOK JETCKMX TOBapOB YCJIOBHO JIEJUTCS Ha HECKOJIBKO CErMEHTOB:
HauOOJIBIIYIO JIOJIIO PhIHKA 3aHUMAET JieTcKas onexaa — 33%, urpymku — 24%, 21% —
ATO TOBAPHI 11 HOBOPOKACHHBIX, 10% — 00yBb U okoji0 14% — npyrue kareropuu [2].

DOKOHOMUYECKUUA KpHU3UC, O€3yCIOBHO, OTpa3wWiicsi Ha PBIHKE UTrPYIIEK.
[TokynarenbHas cHnocoOHOCTh ceMel ¢ naerbMu cHu3mwiacb Ha 30%. MHorue
MOTPEOUTENHN NEPEOPUEHTHPOBAIUCH HA HUKHUI 1IeHOBOW cerMeHT [10].

Opnnaxko k BecHe 2018 roja pplHOK UTPYIIEK, IO MHEHUIO SKCIEPTOB ACCOLMAIIAN
UHAYCTpUM AeTckux ToBapoB (AM/IT), yxxe B 1iesom, eciau U He Npeooien KPU3uc, To
BIIOJIHE K HeMy ajantupoBajics. O0beM MpoJax B €AMHHUIAX JOCTHUI JTOKPU3UCHOTO
ypoBHs, a yxke B 2017 romy MHOrMe KOMIAHHU OTMETHJIM POCT CBOMX MPOJAX B
JICHEKHOM SKBUBAJICHTE [8].

bonee 80% poccHuiiCKOro peIHKA UTPYIIEK TPUXOAUTCS HA UMIOPTHBIE UTPYLIKH.
IIpu stom 43% wurpymek B Poccun — 3TO WUIpyHIIKM TpPEX MHUPOBBIX KOHIEPHOB:
«Mattenm», «Xacopo» u «Jlero». OcTanbHON acCCOPTUMEHT — COOCTBEHHBIE TOPTOBBIC
MAapK{ POCCUMCKUX MPOU3BOAUTEIICH, U3TOTaBIMBaeMble B KuTae uinm Apyrux cTpaHax,
WJIY TaK Ha3bIBAEMbIE «JICIIEBbIC KUTAHCKUE aHATIOTH.

B kpusucHblii mnepuon, 4YTOOBI COXPaHUTh OOBEMbI MPOAAX, OONBIIMHCTBO
UTPOKOB POCCHUIMCKOTO pPHIHKA yIUIA B Oojiee HU3KHUI 1eHoBOW cermeHT [7]. Taxoke
MPOU3BOJIUTENSIM MPUIJIOCH COKPAaTUTh COOCTBEHHYIO MapKy M MaKCHUMAJIbHO
nepecMoTpeTh accopTuMeHT. C pbIHKA YIUIM HEKOTOpbIE €BPONEHCKUE MapKH, HX
3aMECTUIIM POCCUNCKUE IPOU3BOAUTENH, KOTOPBIE 3a MOCJIEAHUE 2-3 rofja CyIleCTBEHHO
yBeIUUYWIN 00BbeMbl mpojax. I[lpu 3TOM pOCCHICKUM NPOU3BOJUTENSM CIIOXKHO

paborath, ToCKoIbKY B Poccun ¢mabo pa3BUT peIHOK KOMIUIEKTYOmuUX. Hanpumep, npu
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IIUThE MATKOM Wrpymiku B KuTae Nmpous3BOOUTENN BBIOMPAIOT M3 MHOXKECTBA THUIIOB
TKaHEed W TMIacTUKOBbIX jeTaned. B Poccum Takoro BbiOOpa HET. BOJBIIMHCTBO
KOMIUIEKTYIOIUX — UMITIOPTHBIE.

[{leHbl Ha UMIIOPTHBIE TOBAPHI BBIPOCIN YyTh MEHBIIIE, YEM KypC J0JUIapa, HO BCe
paBHO He MmeHee 4yeM B 1,7-1,9 pasza. LleHbl pOCCHHCKMX NPOW3BOIUTENIEH UIPYLIEK
TaK)Xe pacTyT, HO HE C TAKUMHU BBICOKUMH TEMITAMH.

Cornacuo uccnenoBanuto The NPD Group, 60% caMbIx mpoaBaeMbIX UTPYIIEK B

Poccuu croar menee 500 pyoneit (Pucynok 1) [2].

CToMMOoCTb camblX npogasaemblX UTPYLLUEK B Poccuu

100

61
50 19 21 19 304 0
0 - - | |
meHee 499 500-999 1000-1999 6onee 2000

HPy6nn | LUTYHM

PﬂcyHOK 1 — CtouMoCThL caMbIX npoaaBaceMbIX UT'PYIICK B Poccun
HcTounnK: pa3paGoTaHo aBTOpaMH Ha OCHOBAHMH HcciienoBanus, nposoaumoro The NPD Group!

CerMeHT urpyuiek ctoumMocTbio 10 500 pyOniet, 10y KOTOPOro cokparniaiach ¢
2014 ropa Ha 2-3% B roJ B IITyKaxX, pacTE€T CTPEMUTEIbHEE OCTAJIbHBIX. 3a MIEPBbIE 6
MecaneB 2018 roma nuHaMuKa NOPOJaX HEAOPOTHX WIPYLIEK CTajda HACTOJIBKO
3HAUUTEJIbHOW, YTO M3MEHMJIA BEKTOp pa3BUTHS pbIHKA. EciM mocienHue Tpu rouaa
pociau mpomaxu urpymek cpemneit (1000-2000 py6.) u Bbeicokoit (ot 2000 pyo0.)
cToumMocTd, To B 2018 rogy KIIt04eBbIM ApaiiBEpOM CTalM JIeHIEBbIE HAOOPHI, KYKJIbl U
MAIUHKY [2].

Pesynbrarsl ncciienoBaHUs MOKA3bIBAIOT, YTO MPOWU3BOAUTENN ANANTHPOBAINACH K
KpPU3UCY M CTalld BBINYCKATh KAYE€CTBEHHBIC, MHTEPECHBIE M, YTO OYEHb BAXHO,
HeZlopoTre Urpymku. J[Ba-Tpu roga Hazan B cermente a0 500 pyOneit mpomaBaiuch B

OCHOBHOM HM3KOKau€CTBEHHbIE TOBapbhl M3 TpyOOro IJIACTHKA, KOTOPbIE POAUTETU

' The NPD Group | Retail Tracking Service | YTD Apr 2018 [DnexrponHslii pecypc]. — Pexum nocryma:
https://www.npd.com/wps/portal/npd/us/retailtrackingservice (nara oopamenus 18.09.19)

49



Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

CTapaJiiCh HE MOKyNarh. Temnepb e HeOONbIINE WUIPYIIKU AENAl0T U3 KaueCTBEHHBIX
MaTepHuasioB, U PeOEHOK WTpaeT B HHUX C YAOBOJLCTBHEM. VIMEHHO TakoW MPOIYKT
HY’KEH pOCCHSIHAM, YbM JIOXOJIbl COKpAIlAINCh B TEUECHHE MOCIECOHUX Tpex Jier [1].
Kpome Toro, mpojaxu HEAOPOTMX U JOCTYIHBIX UTPYIIEK PAcTyT BO BCEM MHPE, 3TO
OJIMH U3 KJIFOYEBBIX TPEHOB.

Taxxke commacHo aHanusy uccienoBanus kommnanuu The NPD Group, moxHO
CKazarb, 4TO 3a MepBhie mecTh MecsaneB 2018 roga Ha cermeHT urpytiek 10 500 pyoneit
npunuiocs 62% nponax B MITyKaxX, a B ICHE)KHOM BBIPAKEHHH OH 3aHsul 19% pbIHKa.
Jlns cpaBHeHus, 3a TOT ke nepuoa B 2016 rogy mokazarenu coctaBmin 58% u 17%
coOTBETCTBEHHO. B wmtore cermeHt «menee 500 pyOnei» ortoOpan 2 MNPOLEHTHBIX
MyHKTa y clieAayromiero 3a HuM cermerta «500-999 pyomnein».

KoHCTpYKTOpBI, OMHM M3 CaMbIX AOPOTMX UTPYIIEK HA PBIHKE, HAYaldu TEPAThH
nonto ¢ 2017 rona, ycrymnast TpaHCHOPTY, UTPaM U TIp.

Cpenu HauOonee pactymmx mnoakareropuit 2018 roma, KoTopsie HE pOCIU JI0
ATOT0, OKA3aJuCh pPaJUOyNpaBIseMbld TPAHCIOPT, MBUIbHBIE MY3bIPU U KYKOJIbHBIC

urpoBbie Habops! (PucyHok 2.).
PEeUTUHT pacTyLmx NoaKaTeropum

P/y TpaHCMopT Ha3eMHblii

Ponesble Urpbl 414 AOWKO/IbHUKOB
MblbHble My3bipy
Wrpbl ana aetei

Tpancnopt ans gowronbrvkos [

KyKonbHble urposble Habopbl

PucyHok 2 — PeliTHHI pacTymiux moAKaTeropuiu

HcTounmnk: paspaboTaHo aBTOpaMy Ha OCHOBAHMH HCCIEN0BaHus, mpoBoaumoro The NPD Group!

' The NPD Group | Retail Tracking Service | YTD Apr 2018 [DnexrporHblii pecypc]. — Pexum nocryma:
https://www.npd.com/wps/portal/npd/us/retailtrackingservice (nara oopamenus 18.09.19)
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The NPG Group oTmeudaer, YTO KOJMYECTBO MPUOOPETEHUS JIPOHOB H
PaaNoOyTPaBIIEMbIX MAIllUH pPAacTeT OBICTPEE OCTAIBHBIX KaTeropuii urpymiek: B 1
kBaptajne 2018 ux monst B mT. BeIpocia Ha 84% 10 CpaBHEHUIO C MPEABIIYIIAM TOJIOM.
HccnenoBanne neMOHCTPHUPYET POCT acCOPTHUMEHTA APOHOB W P/Y mammH B pa3HBIX
1eHoBbIX cerMmeHTax. Cpennsis niena P/Y  Bepromera/mpona — 1920 py6 (B derpase
2018), yto Ha 14 % Huxe yem B mpouuioM roay. Cpennss uena P/Y mammsku
causmiack Ha 24 % u B pepasie 2018 roga cocrarmsuia 1230 py6 [2].

B cermenTe Hemoporux Wrpyimiek OoJbllie BCETO YBEIUYHIOCH MOTpeOIeHHE
MAaIITUHOK JUIsl MaJjbllied, KyKOJbHBIX HA0OPOB, KOHCTPYKTOPOB U MUHU-aBTOMOOMIICH.
HenaBHO Ha pbhIHKE MOSBWINCH HEOOBIUHBIC HEJIOMAIOUIUECS U PACTATUBAIOIINECS
MBUIbHBIE TTY3bIPU.

KykosnbHbIe UTPOBBIE HAOOPHI, @ TAKKE KOJJICKIIMOHHBIE M MaJICHbKUE KYKJIbI BO
BCEM MHUpPE COCTAaBJAIOT KOHKYPEHIIMIO TPaJUWIIMOHHBIM Kykiam. HaOmromaercs poct
aACCOPTUMEHTA TAaKUX WIPYILIEK B CPEAHEM M HHM3KOM ILIEHOBBIX cermMeHTax. Cpemnss
IIEHa KYKOJIbHBIX HaOOpoB cocrtamisieT 469 py6. (mo cpaBHenuto ¢ 1070 py6. mns
TPAIAUITMOHHBIX MOJHBIX KyKoJd). KykonbHbIe HAOOPHI MPEACTABISIOT COOOM OMHY-IBE
HeOonpiue Qurypku, Hanpumep, «Csunka Ilenmay, «Tpommy, «Jlomanku My Little
Pony» win kykonku «lllonkuHc». MHOrue UrpoBbie HaOOpPHI BBIMYCKAIOTCS IIEJIBIMU
CepUsiIMU, MOTUBHUPYS J€TeH cOOMpPATh U MOMOJHATH KOJUIEKIMH. {151 mpousBoauTenei
ATO OJIUH W3 BAXHEUIIMX WHCTPYMEHTOB YIEpPXKaHUSI YPOBHS MPOAaX BHE CE30HA:
HEJIOpOTHE WIPYIIKH, KaK IPaBUIO, IMOKYMalTCsS HUMIYJIbCUBHO [5]. Jis kaxmoi
KOJUIEKIIMM CO3[A€TCAd ONPENEJICHHBbI KOHTEHT M MPOCTPAHCTBO: IMPOU3BOAUTENN
CHHUMAIOT TEMaTUYECKHE BUICO, BBIKJIAILIBAIOT B UHTEPHET JIUCTHI JIJIs1 paCKpaIlluBaHUsA,
pa3pabaThIBalOT OHJIAKH UTPHI [3].

Joiist HeOpeHIUPOBAaHHBIX UTPYIIEK BbIpocsia B 2018 rogy u cocTaBuiia MOYTH
30% peiaka. Llensl Ha Hux Ha 27% Hmxke cpeaHed. K 3ToOMy CermMeHTy OTHOCATCS
pOCCHUICKHE TOBaphl U COOCTBEHHBIE TOPTOBBIE MapKH ceTeil — 71% Takux Hrpyiiek
ctosT aemerie 500 py6 [2].

CTouT OTMETHTB, YTO OJISI poccuiickux urpyiek B 2019 romy pactet, 0COOCHHO
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B HU3KHUX IEHOBBIX cerMeHTaxX. Cpenn poCCUMCKUX UTPpyLIEK BHUMAaHHUE CTOUT YAEINSATh
urpam u nasnaM. CornacHo HMCCIEIOBaHUIO, CpeAar Haubolsiee MOMYJSIPHBIX JETCKHX

urpyuiek 1o uroram 2018 roga MOXXHO BBIAEIUTD:

1. HacronbHas urpa « CBUHTYC»;

2. Kunernueckuii necok « KocMu4eCKui IeCOK»;
3. Urpa «Ilagarommas GaiHs;

-+ Komnexkunonuslie urpymkn «Csunka [lenmay;
3. Urposoit Habop «CTummct;

6.  DnacTU4HBIEC MBUIbHBIE ITy3bIpU «MBUIBHBIE NPBITYHLBD
Hcxons u3 momydeHHBIX pesynsraroB uccienoBanus NPG  Group, MOXHO
chopMyaMpoBaTh JpaiiBeppl pocTa IO ONPEACIIEHHOMY Ha0Opy KpHUTEpUEB IS
POCCHUICKOTO phIHKA IeTckuX urpyuek (Tadnuma 1).
Tabmuua 1 - /lpaiiBepbl pocTa pOCCHIICKOr0 pbIHKA Urpyiexk Ha 2018-2019

I'T.

Hpoz[axq/l ® HpOI[a)KI/I B IITYKax Ha4aJIk paCTu

e P/Y urpyuku
Tuns! urpymrex e MarneHbKHe KyKJIIbI
e HacronbHble UTPBI

IleHOBBIE CErMEHTBI e <500 py6neit

e bounee nonosunsl TOII 100 urpymex
HoBunkn ObLLIIM HOBHUHKAaMU B Jiek. 2018 1.,
TpeTh B anpeie 2019 .

JInueH3uu U Mapku e HebOpenanpoBaHHbIE UTPYLIKU

e Crneunanu3upoBaHHBIA peTen

e  Omnunaiin
HcTouHHMK: pa3paboTaHo aBTOPAaMH Ha OCHOBAHHM HMCCIEN0BaHus, mpoBoaumoro The NPD Group!

Kanansr

HccnenoBanue, NOpOBEICHHOE aBTopamu, BbIsIBUIO, uto B 2019 romy
JTOMUHUpPOBATh OyayT CIEAyIOlUe TEHJCHIIMM, BIMSIIONIME Ha TpaHCcHOpMAIIUIO
MOBEJICHUSI TOTPEOUTEIICH:

® palMOHANIU3ALMS MOTPEOUTENHCKOTO MOBECHNUS,

' The NPD Group | Retail Tracking Service | YTD Apr 2018 [DnexrporHblii pecypc]. — Pexum nocryma:
https://www.npd.com/wps/portal/npd/us/retailtrackingservice (nara oopammenus 18.09.19)
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® CHIDKEHHE POJIM CIOHTAHHBIX MPOAAX,
® PBIHOK OyJIeT UCKaTh OallaHC CIpoca U MPEIOKEHHUS.

Cnenuanu3upoBaHHbIE CETH JETCKUX TOBAPOB BBIHYXJEHbI KOHKYpPHpPOBATH C
TOPTOBO-pa3BiEKaTEIbHBIMU [IEHTPAaMHU, OpUeHTUpoBaHHbIMU Ha cembu (TPLI), a
CHIKEHUE POXKIAEMOCTH U «JIETCKOTO» BO3pacTa JUisl TPAAUIIMOHHBIX UTPYIIEK, BCE
0O0JIBITIE TIPOBOIMPYET PHIHOK HAa TOWICK HOBBIX MOAXOJOB M «TOYEK pOcCTa». B arToi
CBSI3M KPaTKOCPOYHBIMHM JIpaiiBepaMu TMOTPEOUTENIIbCKOM aKTUBHOCTH CTAHOBATCS
TOBaphl MEPBOMl HEOOXOAUMOCTU, MPOMO-TOBAPHI U COOCTBEHHBIE TOPTOBHIE MapKH
(CTM) [6]. B cBs13u ¢ yem, aBropamMu ObLT BbIICIICH U CHOPMYIUPOBAH Pl OCHOBHBIX
TPEHI0B, KOTOPBIE CPOPMUPOBAIIUCH B YCIOBHUSIX HOBOM IKOHOMUYECKOU PEaTbHOCTH.

1. Ilpuobpemenue ucpywiek u moeapos 071 Oemeli 8 cunepmapKemax, d He 8

CReYUATUZUPOBAHHBIX MALAZUHAX.

53% poauTenen NOKynarT IETCKUE TOBAPHI B CYIIEPMApKETaX U THIIEpMApPKETax, I
IIEHbl 3a CYET AaKIUd U CHEUUAIBHBIX TMPEMIOKEHUH YacTO HUKE, 4YeM B
CICHMAIIM3UPOBAHHBIX MarazuHax. [loHMMass 53TOT TpeHHd, TUIEPMAPKETHl CTald
AKTUBHO PACIIUPATH OTACNBI C JETCKUMU UTpylIkaMu. Urpyiiku 3aHUMAalOT B CpeHEM
600-800 kB. M IJIOIIAIN TAKUX KPYITHBIX TUIIEPMAPKETOB Kak «Atman» u «Imolycy», a B
Mpa3aHuKy 3Ta mudpa yBenauuuBaercs A0 2,5 Thic. KB. M. OJTHAKO HEJb3s TOBOPUTH O
TOM, YTO TUIEPMAPKEThI CTAHYT CEPhE3HBIMU KOHKYPEHTAMU U B 3TOM CETMEHTE PhIHKA.
CornacHo wuccnenoBanussMm NPD Group Russia, xommanum, xotopas Oonee 20 jeT
M3y4yaeT PhIHOK WMIPYIIEK B Pa3HbIX CTpaHax, rUnepMapkeTsl B Poccuu 3HAUUTENIBHO
OTCTAIOT M0 MPOJIAKE UTPYILIEK OT CBOMX 3aMaHbIX KOJUIET. [IOKyIKM B TaKMX TOPTOBBIX
TOYKAX YaCTO HOCST UMITYJIbCHBIM XapakTep, Ha TAKUX MOKYIKaX MOTPEOUTENh CKIOHEH
SKOHOMMTb.

2. Byoem npoodondcen eéekmop u Oadce OyOem YCUNUBAMbCA PACCLOEHUS PbIHKA

0emcKUX Uuspyulex.

Pesynbrarel uccinegoBaHus pbhiHKa AeTckux wurpymek NDP  Group naror
ocHOBaHue mpexamnonaratb, 4to B 2018-2019 romax u ganee B 2020 rogy pacciioeHue
pPBhIHKA Ha BBICOKOIIEHOBBIC U HU3KOIIEHOBBIE CErMEHTHI OyIET MPOI0JIKATHCS, a CPEIHUM
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CErMEHT WIpyIlIeK OyleT mpocenarb. AKTUBHO PacTeT HU3KOLIEHOBOM CErMEHT PBIHKA,
60% Bcex nokymnaembIx B Poccun urpyiek crosat Menee 500 pyOneit, 10151 pOCCHICKUX
npou3BoauTeNned B 3ToM cermeHte coctaBisier 20%. [logpoOHee naHHas TeHAECHLUA
paccMmarpuBaniach panee [2].

3. Passusaemca ceemenm  ucpywiek-aumucmpecc npu obwjem — COKpaujeHuu

HCUSHEHHO20 YUKILA USDYUIKU.

B mocnennue nBa roga Ha phIHKE JETCKUX TOBAPOB MOSBUIICS HOBBIH CETMEHT —
UTPYLIKU-aHTUCTPECC, U SIPKUM MPEACTaBUTENb 3TOrO CETMEHTa — CIMHHEp. ToBap
JOCTUI THKa MNpoAaX 3a 4 Henenu Onarogaps COLMAIbHBIM CeTAM. Tak ObICTpO
JOCTUTHYThH yCIiexa HE yAaBajach HU OJHOW HOBMHKE Ha pbIHKE Urpyiiek. CIMHHEPHI
CTaJId HanOoJjee MOMYJSpHbI Cpeau NoApOCTKOB. MccaenoBarenn OObSCHSIOT 3TO TEM,
YTO TMOTPEOUTENN JaHHOW BO3PACTHOM KAaTETOPHH «BBIPOCIW» W3 TPATUIIMOHHBIX
UTPYIIEK, a MOTPEOHOCTh B UTpax ocTajach [8].

[Tocne ObicTporo (maxke TOJIOBOKPYKHUTEIBHOTO) B3JIETa, MOMYJISIPHOCTD
CIMHHEpa ymaja Takke OBICTpO, ITO CBsI3aHO C OOIIeH TEHACHIMEH COKpalICHHS
’KU3HEHHOTO IUKJIa UTpyHIKU. C TOUKU 3pEHUs TEXHOJIOTH, TPOU3BOAUTEIN HAYUUIIUCh
BBIIYCKATh UTPYIIKU ObICTpEE, UM MPUXOJIUTCS pearupoBaTh Ha MOCTOSHHBIA MHTEpPEC
ITOKYyIIaTeIeN K HOBUHKAM.

4. Usmenenue nompebumenbcKux npeonoumeHuti Ha polHKe JUYeH3UOHHBIX 0emCKUX
ucpyulex.

HccnenoBanue CTPYKTYpbI IE€TCKOTO HAceNeHUsT [0 BO3PACTHBIM TIpyMNIaM
xoMranuu Ipsos Comcon mokasano, 4yTo M3-3a CHUKEHHS pPOXKAAEMOCTH B Onmkaiiime
HECKOJIbKO JIeT OyaeT HabOmromarhesi caBur ¢okyca ¢ cermeHta 0-4 JieT, KOTOPBIH POC
HamOoee BBICOKUMU TEMIIaMU M ObLI JBUTATe]IeM pbIHKA JIETCKUX TOBApOB B
KpU3UCHBIM TIEpUOA, HA CErMeHT 5-9 JeT, KOTOpbId CTaHOBUTCA Bce Oolee
MHOTOYHCIICHHBIM.

M3MeHeHue 4YMCcIeHHOCTH BO3PACTHBIX CErMEHTOB OKaXKET CEPhe3HOE BIMUSIHUE Ha
PBIHOK JIMIIEH3WOHHBIX TOBapoB. JlaHHBIE CHHIWMKATHBHBIX HCcIenoBaHui Baby

Index u New Generation Moka3pIBalOT, 4TO Yallle BCEro JIUIEH3WOHHBIE TOBApPbI
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NOKyMaroT Manbimam 10 6-x Jser. K 13 rogam Toibko TpeTh poauTesied MOKyMaroT
JIMIIEH3UOHHBIE TOBapbl J1sl cBoux Aeteit [10].

OcHOBHBIMM OapbepaMu  pa3BUTUS  pBIHKA  JUIEH3HMOHHBIX  TOBApOB
SIBIITFOTCS] HU3Kasl TIOKyTarTedbHas CIIOCOOHOCTh HAacCelICHHWS W CHIKEHHS <«Addekra
HOBHU3HBID» B OTHOIIICHUH TOBAPOB C JINIICH3MOHHBIMU MTEPCOHAKAMH.

HccnenoBanue moka3ano, YTO Ha PhIHKE IETCKUX UTPYLIEK B IMOCIEIHHUE TOJIbI
HaOIroAaeTCs OTpUIATEIbHAS JUHAMUKA MTPOJIaXX Ha (POHE HETATUBHBIX METa-TPEHIOB:
3aMeIJICHUs] TEMIIOB POXKIAEMOCTH U MaJICHUS MOKYNATEIbHOU CIIOCOOHOCTH
HaceJeHUs. JTO BIMIET HA U3MEHEHUS B MOTPEOUTETHCKOM MOBEJICHUH, B YUCIIO
OCHOBHBIX TPEHIOB MPE/IJIOKCHBI: TCHACHIINS PallMOHATN3aINN TOTPEOICHUS,
MPEANOYTEHUS K MPUOOPETEHUIO UTPYIIIEK B TAKOM KaHase MOTPEOJICHHs KakK
THUTIIEPMApPKETHI, KOTOPHIE Mpe/jIararoT 00IbIee KOJUISCTBO CIICIIHAIBHBIX YCIOBHH,
CKHJIOK, TIOJIAPKOB, YeM CIECITHATN3NPOBAaHHBIC Mara3uHbl. [loTpeOuTe M MPUBHIKAIOT K
MOSIBIISFOIIUMCSI HOBUHKAM: UTPYIIKU-aHTH cTpecc. JKU3HEHHBIN UK TAKUX TOBAPOB
KOPOTOK, TT0 CYTH TOJIBKO JIBa 3Tara: OBICTPHIN B3JIET M OBICTpOE TaJcHUE HHTEpeca U
nponax. Ha perake HaOmroaeTcst Bce OOJbIasi CEerMeHTaIus (paccioeHHe), B CUITY
W3MEHEHUS TIPEANOYTCHHM, UHTEPEC K CPEIHE IIEHOBOMY MPE/JIOKEHHUIO Ma/IaeT, B TO
e BpeMsl JOPOTHE U JCIICBBIC UTPYIIIKA HAXOIAT CBOETO MOKymaTes. Taxxke
M3MEHSIETCSl U OTHOIICHUE TIOTPEOUTENEH K TUIIEH3MOHHBIM UTPYIIIKAM: TepOsSM
(GUIBEMOB. OTH BBIBOJBI MOTYT OBITH UCTIOJIb30BaHBI PA3THIHBIMA KOMITAHUSMU -
MIPOU3BOAUTENISIMA U KOMITAHUSIMU PO3HUYHON TOPTOBIIU, TIPEICTABIISIONIMMHI Ha PHIHOK

JNETCKUE UTPYILLKHU.
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TEPPUTOPHUAJIBHBIA MAPKETUHI' B CUCTEME CTPATETMTYECKOI'O
YIPABJEHHUSI PETHOHOM (HA TIPUMEPE KOCTPOMCKOM OBJIACTH)

AHHOTAIIUA

B crarbe npoBeneH CUTyallMOHHBIA aHAJIN3 C MO3UIUN TEPPUTOPUATBHOTO MAapPKETHHTA
(motpebuteneir tepputropuu) Ha nupumepe Koctpomckoit obnactu. IlpencraBieHa
XapaKTepUCTUKA TMPUBJICKATCIIBHOCTY TEPPUTOPUU JIJIE MECTHBIX IKUTEIEH W
MOTEHIMAJIBHBIX TIEPECEICHIIEB, Il BeICHMUsS Ou3HEca W BIIOKEHUS WHBECTUIIUM.
OO6o3HaveHbl KIIOUEBBIE MPOOJEMBI, MeIIAIue pa3BuTHIO peruoHa. Ocoboe
BHUMAaHUE yJIEJICHO OLICHKE TYPUCTCKOTO MOTEHIMa a Tepputopud. [IpeacrapieH onbIt
KOJIJJa0OpalMii perduoHaJbHBIX M MECTHBIX OpPraHOB BIJIACTH, OH3HEC-COOOIIECTBA H
YHUBEPCUTETA.

KiwueBble  coBa:  MapkeTMHT  TEPPUTOPUM,  PETHOHAJIBHBIM  MapKETHHI,

CTPAaTCruiuCCKOC YIIPABIICHHUC PCTHOHOM, COIMAJIBHO-3KOHOMHNYCCKOC PAa3BUTUC PCTHOHA.
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TERRITORIAL MARKETING IN THE SYSTEM OF STRATEGIC
MANAGEMENT OF THE REGION (ON THE EXAMPLE OF KOSTROMA
REGION)

Abstract

In article the situational analysis from positions of territorial marketing (consumers of
the territory) on an example of the Kostroma region is carried out. The article presents
the characteristics of the attractiveness of the territory for local residents and potential
immigrants, for doing business and investing. The key problems hindering the
development of the region are identified. Special attention is paid to the assessment of
the tourist potential of the territory. The experience of collaborations of regional and
local authorities, the business community and the University is presented.

Keywords: territory marketing, regional marketing, strategic management of the region,

socio-economic development of the region.
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TERRITORIAL MARKETING IN THE SYSTEM OF STRATEGIC
MANAGEMENT OF THE REGION (ON THE EXAMPLE OF KOSTROMA
REGION)

B mHacrosmiee Bpemsi Poccust mpencrtaBisier co0OOil COBOKYIHOCTh KpaiiHe
Pa3IMYAIONIUXCS] MEXAY COOOM PEruoHOB, OONAAIONIUX Pa3HBIM MPOMBIIUICHHBIM,
PECYpCHBIM U HMHBECTUIIMOHHBIM TOTeHIHanoM. W pasnmuuuss 3t Bc€ Oomee
yrnyonstorcsi.  OCHOBHasi TpHUYMHA B TOM, UTO OTCYTCTBYeT HeoOXoaumast
[IEHTpaJIM30BaHHAs TOJJIEPKKAa CO CTOPOHBI (heaepaabHOrO IEHTpa, W PeruoHam
MPUXOJUTCS MTPOBOAUTH CaAMOCTOSITENIBHYI0 COLMAIIBHO-DKOHOMUYECKYIO MOJIUTUKY, HO
HEe MHOTUM 3TO ynaercs. Oco3HaBas naHHbie npoosiemsl, 7 Mas 2018 r. IIpesuaent PO

B. B. HYTI/IH noamnmurcall ykas «O HallMOHAJIBHBIX HCJISAX M CTPATCIrMYCCKUX 3aJgadax

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE UYTeHUS), TTocgauennou 30-1emuio nepeoil poccutickoul kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuyeckuti yuueepcumem umenu I B. [Inexanosa» u 85 —nemuio
ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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pazButus Poccuiickoit denepanuu Ha nepuon Ao 2024 roma», yCTaHABIMBAIOIMIMN U
YTBEPXKAAKOIIUN  HalMOHAJIbHbIE MpOoekThl Poccun. HanuoHanbHBIE  MPOEKTHI
HaIpaBJIEHbl HAa O0ECIEUYEHHE MPOPHIBHOIO HAYYHO-TEXHOJIOTMYECKOTO M COLIMAIbHO-
AKOHOMHYECKOTO pa3BuTvs Poccuu, MOBBIMIEHNS] YPOBHS KWU3HU, CO3JAHUS YCIOBUU U
BO3MOKHOCTEH /111 caMopeau3allii U PacKpbITUS TajlaHTa KaXKI0ro yejaoBeka [S]. Bee
3TO TpeOyeT OT MECTHBIX BJIACTe MpPOSBICHUS WHHUIIMATHUBBI, MOJIUTHUYECKOM BOJIU U
AKTUBHOTO BOBJICUCHHUS MECTHBIX COOOIIECTB ¥ HACEIICHMSI.

bonbmiast cBoboma TeppuTOpuil B 00JACTH CTPATETMYECKOTO  YIMpPaBICHUS
COILMAIbHO-Y)KOHOMUYECKUM Pa3BUTHEM, BOBMOXKHOCTU B (POPMUPOBAHUH COOCTBEHHOTO
BEKTOpA Pa3BUTHUSI MPUBOJAT K HEOOXOJUMOCTH CO3JAHUSI U MPUMEHEHHUS aJIeKBATHBIX
MEXaHU3MOB U MEPOIPHUATHH 110 aJanTaluy K U3MEHSIOUIMMCS YCJIOBUSM BHEIIHEH
cpenpl. B CBA3M ¢ 3TUM Tiepe] PEerMoHaMu CTOUT 3ajadya IPUBICYCHHS BHEIIHUX
pPECypCcoOB, pa3BUTHUSI BHYTPEHHETO MOTEHIManta U (OPMHUPOBAHUS OJIArONPUATHOTO
AMUDKA U1l JOCTHMKEHUSI MHHOBALIMOHHOM Y UHBECTULIMOHHOM ITPUBIIEKATEIIBHOCTH, U
KaK pe3ysbTaT, MOBBINIEHUS OOHIEro ypoBHsI ero OmarococTtosiHud. Bce 3to cosmaer
MPEANOCHUIKA  WCIOJBb30BAaHUS MAPKETMHIOBOIO IIOAXOAA B  TEPPUTOPHUATBHOM
YIIPaBJICHUH.

TpeOyeTtcst onpeaenuTh KPyr KIOYEBBIX MPOOJIEM Pa3BUTHS U OCMBICIUTH CBOU
KOHKYPEHTHBIE MPEUMYIIECTBA, TO €CTh HEOOXOAUMO U3YYCHHE BHYTPHUPETHOHATHHBIX
MHTEPECOB U TMOTPEOHOCTEH, a TaKXKe OIlleHKa COOCTBEHHBIX BO3MOKHOCTEH UX
YIOBJIETBOPEHUA. JTO JTOJKHO HANTH OTPa)KEHUE B CTPATErMUYECKOM ILJIAHUPOBAHUH,
pa3paboTKe U OCYIIECTBICHHH CTPATETMH Pa3BUTHUS TEPPUTOPHUM, OMUPAIOIICHCS Ha
HCIIOIb30BaHUE MECTHOIO TOTEHIMajla. A OAHUM U3 JEHUCTBEHHBIX W 3((HEKTUBHBIX
WHCTPYMEHTOB KakK €€ pa3pabOoTKH, TaK W peajn3alldd BBICTYMACT PETrHOHAIBHBIN
MApKETHHT.

IIpoBeneM CHUTYallMOHHBIM aHAIU3 C MO3ULUNA TEPPUTOPUAIBHOIO MAPKETHUHIA
(morpeburenei Tepputopur ) Ha mpuMepe Koctpomckoit o6mactu. He cMoTpst Ha 10, 9TO
Koctpomckas o6macth — ouH U3 KpynmHeHux cyobekToB Poccuiickoit denepanvu B

Ilenrpansaom denepambaoM okpyre (60,2 Teic. km? - 2 mMecto B LIPO), mons eé B
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obmepoccuiickom noreHimane B 2017 rogy cocrarmsuia Beero 0,22%. TpaguuunoHHON
cneruanu3anueid KoctpoMckolr 00JacTh SIBISIETCS CEIBCKOE M JIECHOE XO3SHCTBO,
AIIEKTPOIHEPTETHUKA U MAIIMHOCTPOEHUE, TEKCTUIIbHAS U JIeTKasi IPOMBIILIEHHOCTh, YTO
OTHOCHT €€ K MPOMBIIUICHHO-arpapHbIM PEruoHaM, XapakTepru3yeMbIM KaK TEPPUTOPUU
C HE3HAUUTEJIbHBIM MOTEHIINATIOM Pa3BUTHUS.

Pa3BuTHE SKOHOMHMKH pPErMOHa BO MHOTOM CHEPXKHUBAETCA HEOIAronmpHUsITHOM
nemorpaduueckoil cutyanueid. He cMOTps Ha HEMIOXHE MOKa3aTeId POXKAAEMOCTH -
10,7 ponuBmuxcs Ha 1000 yenoBek xutenend, KOAPPUIHUEHT CMEPTHOCTH B PETHOHE
OCTaeTCs JOCTAaTOYHO BBICOKMM — 14,9, 4TO NPUBOAUT K €CTECTBEHHOW YOBLIU
HaceseHus. [Ipu aTOM Bo3pacTaer 1m0 JIMI IEHCHMOHHOTO Bo3pacra: K Hadainy 2018 .
nx noisg cocraBuia 28,2%, uro nmoutu Ha 4% Oombmie, yeM B 2010 . OcoxxHseTCs
CUTyallls U MUTPALIMOHHBIMU TporieccaMu. B 2017 rony ko3dGULIMEHT MUTPalMOHHOM
yObUIM HacesieHusa obnactu coctaBwil 33 4den. Ha 10 000 u uMeeT TEHAEHUUIO pocTa.
D710 00YCIOBICHO COKpAIIEHUEM YHuCia MPUOBIBIIMX B 00JIACTh W yBEJIHMUYCHUEM YHUCIA
BBIOBIBIIIMX B JIPYTU€ PErHOHBI (canbao 4,7%), 4To SIBISIETCS CYIECTBEHHBIM (PAKTOPOM
CHUKCHHS YUCJIICHHOCTH HaceseHus. B cpenneM obnacte exerogHo Tepset okono 0,7%
Hacenenus. [7]' CTOMT Takke OTMETHTb, YTO SIBHO HAOIIONAETCsA JBE BOJIHBI OTTOKA
TpyaocnocoOHoro HaceneHus. [lepBasg — BBITYCKHHUKHM IIKOJ, KOTOpbI€ MOCTYIMAIOT B
By3bl 3a nipeaenamu Kocrpomckoro pervona. Mx ynenbHbIi Bec coctapiseT okono 40%.
JlocToBepHasi CTaTUCTHMKA O BO3BpAIllEHUU TAKUX BBITYCKHUKOB OOpaTHO B PErHMOH
OTCYTCTBYeT. BTOpas BoJiHa - BBITYCKHUKH KOCTPOMCKHX BYy30B (0K0J0 9% 0akanaBpoB)
U MOJIOJIbIE COTPYIHHUKH, MpopadoTaBiire 1-2 roga, KOTOpPbIE ye3kKaloT U3 PeruoHa B
nouckax 0oyiee MHTEPECHBIX B MJIaHE TPYIOYCTPOMCTBA MPEIJIOKEHHM.

EctecTBeHHast yObIIb HACEJNCHMS] WU MUTPAIMOHHBIA OTTOK CO3[AI0T yTpo3y
HKOHOMUYECKON M COLMAIbHON CTAaOMJIBHOCTH 00JacTU. YCyryOlieHHe CUTyallud B
OyayIieM MOXET TMPUBECTH K HEXBaTke paboyed CWiIbl B PErMoHe, OCOOCHHO
KBTM(UITMPOBAHHON, XOTS JTAaHHBIN (PaKTOp B OTHAEIBHBIX cdepax ACSITEIBHOCTH YKe

AKTUBHO IIPOABJIACTCA. Hpe;wle BCEro 3TO CBSI3aHO C HU3KOM IMPUBJICKATCIbHOCTBIO

! 3Z[€CI) 1 gaJic€ UCII0JIb30BaHbl JAHHBIC CTATUCTUYCCKOIO C60pHI/IKa «Pernonsr Poccum»
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KocTtpomckoit obnactu B KauecTBe MecTa IpoxuBaHus. HecMoTpsi Ha OTHOCHUTENIBHO
HU3KUH YpPOBEHb MPECTYHHOCTH MW TOJIEPAHTHOCTh B OTHOLIEHWUU JIML JPYTUX
HAIMOHAIBHOCTEH, TEPPUTOPUSI XapaKTEPU3YyeTCs HEBBICOKUM YPOBHEM JKU3HU
HaceneHus. [1o mokazarento cpenHenyeBble 10xXoAbl HaceneHus Koctpomckas 0061acTh
3aHuMaet 49 mecto. JlaHHBII ToKa3arelb HIKe cpeHepoccuiickoro oonee yem Ha 20%.
Opnako He Bce Tak IUI0X0. J[OXONMbl HMKE MPOXKUTOUHOTO MHHMUMYyMa umenu 13 %
xutenel (B cpeaneM no Poccuu — 13,2%) 1 370 aneko He XyAIIui moKa3aTeib Jaxe B
H®DO.

He cnocoOcTBYIOT poCTy NpUBIEKATENIbHOCTH HAIIeW TEPPUTOPUA M TaKue
nmpoOeMbl KaK IIIOXO€ KauyeCTBO JAOPOT M HU3KOE KaueCTBO MEIMUMHCKUX yciyr. Ilo
JaHHBIM [POBEJEHHBIX HCCIEIOBAHUA MMEHHO JTH JBE NPOOJIEMBbl 4Yalle BCETO
OTMEYAIOT TopoXkaHe. JeMCTBUTENbHO, TEXHMYECKOE COCTOSHHE JIOpOr H
BHYTPHUKBAPTAJIbHBIX TEPPUTOPHI OONBIIMHCTBA PAalOHOB TOpoAa M 00IacTU TpeOyeT
yaydmeHus. Ho B 3TOM OTHOLIEHWH €CTh IO3UTHBHBIC YJIY4YIIEHUS, CBA3aHHBIC C
HayaJioM peaju3alid HalUMOHAJIbHBIX MPOEKTOB, 0COOCHHO B yactu «be3zonmacHeie u
KaueCTBEHHbIE AaBTOMOOMIIbHBIE IOPOTH.

Yro kacaercs 3apaBooxpaHeHust, TO 70% OMpPONIEHHBIX OLIEHWIA €r0 COCTOSTHUE
KaK HeyJOoBIIETBOpUTENbHOE. HaceneHnne oTmeuaer, 4yTo HET YBEPEHHOCTU B OKAa3aHUU
JICHCTBEHHON IMOMOINM Bpaded mnpu 3a00JeBaHUM W CBOEBPEMEHHOM MEIUIIMHCKOM
00CITy’)KMUBAaHHH B SKCTPEHHBIX ciiydasx. CHI)KEHHE KaueCTBa MPEIOCTABISEMbIX YCIyT
Y HEBO3MOXKHOCTh IOJIYYUTh HEOOXOAMMYIO MEIULMHCKYIO TMOMOIIb B CPOK BBI3BAHO,
NpEeXJIE BCEro, HEXBATKOW MEIUIUHCKUX pPAOOTHHUKOB. OTO MOATBEPXKIAIOT U
opumansHbie nanubie. YucinenHocTs Bpauel B Koctpomckoit obnactu cocrasmusiet 37,4
yen. Ha 10000 nacenenus (B cpennem no P® moxasarens cocrasiser 47,5). Kak
pesyabTar, 76 mecto cpeau 85 cyobektoB PD. Ilo maHHbIM AenapTaMeHTa Mo Tpyay U
colMaNbHOM  3amure HaceiaeHuss KocTpomckoil — obmactu  cpenu  HaumOosee
BOCTPEOOBaHHBIX CHELMAIUCTOB HA pBHIHKE Tpyda Bpadd 3aHUMAOT 2 MecTo (1o
coctosiHuio Ha 1.10.2019 r. — 400 BakaHcuii, OonbIIast YaCTh — y3KHE CHELMAINCTHI), 3-51

no3unus pedtunra — genpameps! 138 BakaHcHil, MeTUIIMHCKUE cecTphl — 115 BakaHcuid
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n3 3330 3asBieHHbix [8]. Takas cuTyauusi, MPEXKIE BCEro, CKJIAIbIBACTCA H3-3a
OTCYTCTBHUS TIOATOTOBKH Bpadeil M (HerpaIepoB B KOCTPOMCKHX By3aX. TeM HEe MEHee
AKTUBHO HaINpaBJISIOTCS a0UTYypHEHThI Ha IIEJEBYI0 MEIUIIMHCKYIO TOATOTOBKY B
OCHOBHOM B BY3bl OJIM3JICXKAIUX PETHOHOB, pean3yeTcsi TOCyJlapCTBEHHAs! TporpaMma
«Pa3Butne 3apaBooxpanenusi Koctpomckoit obmactu mo 2020 roma», 1Mo KOTOpOH
puoOpeTaeTCs KIIhE U KOMIIEHCUPYETCS OTlIaTa HaiMa YKUJIbs JUIS TMIEPEe3KaAIIINX B
00J1aCTh CIEINATUCTOB.

OnHaKo CerojiHsi MECTO CBOEro MpeObIBaHUSI BHIOMPAET HE TOJIBKO YEJIOBEK, HO U
OuzHec, Ui KOTOPOTO €CIIM HE CO3/IaHbl OJIarONpPHUSITHBIE YCIOBUS, OH JIETKO
nepemMemniaercss B JApyrue reorpadguueckue mnpoctpanctBa. CornacHO JIaHHBIM
AKCIIEPTHOTO OIpOoca, OW3HEC-KIMMAaT B PETHUOHE HEIOCTAaTOYHO OJarompusITHBIN.
[IpeqnpuHuMarenu OTMEYAIOT, YTO TMPU OTHOCUTEIIBHOW TMPOCTOTE TMOIyYEHUS
JUIIEH3UM Ha TPaBO ACATEIbHOCTH, MPOHUKHYTh HA PHIHOK M 3aKPEMHUThCS HAa HEM
JOCTAaTOYHO CJIOXKHO. Cpely MPUYMH HA3bIBAIOT BHICOKYIO KOHKYPEHIIUIO U OTCYTCTBHUE
CBOOOJTHBIX PHIHOYHBIX HUII, HEIOCTATOYHOCTh KaluTajda, BRBICOKUE HAJIOTOBBIE CTABKU
U HEJO0OpPOCOBECTHYIO KOHKypeHuuio. He cmoTrps Ha peanusyemyro B KocTpomckoit
00JacTH MporpamMMmy TMOAJEPKKH U Pa3BUTHS CYObEKTOB MAaJIOr0 M CPEIHEro Ou3Heca,
OoTMeuaeTcsi ciabasi OCBEAOMJICHHOCTh OM3HEC-COO00IIecTBa 00 OKa3bIBAEMBIX Mepax
rOCYJAapCTBEHHOU MOAIAEPKKH.

KacarenbHO mpuBIEUEHUSI BHEITHUX UHBECTOPOB CTOUT 3aMETHUTh, YTO HAUMHAS C
2015 roma HameTwWJICS TPEHJ Ha CHIDKCHHS 00beMa MHBECTHIIMH B OCHOBHOM KaIllWTall.
A 10 moKa3aTeNo MHBECTULIMK Ha TyIny HaceneHus KoctpoMmckas o6nacts 3aHumaet 81
MecTO. VIHBECTULIMOHHBIM PEUTHHT peruoHa — 3B2, 4yTo O3HauaeT HE3HAYUTEIBHBIN
MOTEHIIMAJI — YMEPEHHBIM PUCK, IPUYEM €r0 3HAYEHHWE HE MEHSIETCS Ha MPOTSKEHUU
Heckonbkux nociegnux Jet (¢ 2012 r.). Cpenu pernonoB Poccuu no MHHBECTUIIMOHHOMY
pUCKY 00JacTh 3aHUMAET 57-0€ MEeCTO, M0 MHBECTUIIMOHHOMY MOTEHIMaly — 73-oe.
HanmMenpimmii puck — ynpaBieHYeCKU, HanOOIbIUKA — coruainbHbiil [3]. Ilo manHbpIM
HaIIMOHAJIBHOTO PEUTHHTA, €XKETOHO MPEACTaBIsIeMOro ATEHTCTBOM CTPaTerMueCKHUX

HWHHNIIUATHB, KOCTpOMCKaH 00J1aCTh TCPIIUT 3HAYUTCIIBHBIC HCIaTHUBHLBIC H3MCHCHMA. B
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2017 rogy ona 3aHmmaina 12 mecto (Ha TOT MOMEHT B PEECTpe HMHBECTHIIMOHHBIX
MPOEKTOB HaxoauiIoch 24 npoekTta), a B 2018 roxy cnyctunack cpaszy Ha 39 MecTo.

OcnoXHSIeTCS CUTyalldss M HU3KUM YPOBHEM OIOKETHOW OOECIEYeHHOCTH U
XPOHUYECKHM OFOMKETHBIM Je(PUIIMTOM, YTO YCHJIMBACT 3aBHCHMOCTh pPETHOHA OT
I[Hentpa — KocTtpoMmckasi 001acTh TpPaJMIIMOHHO OTHOCHUTCS K JIOTAllMOHHBIM. Tak,
noxoaHas 4dacth Oromkera Koctpomckoit obmactu Ha 2017 1. coctaBmiia 28845 MiH.
py0., Torma Kak pacxomHas 49acTb — 31554 muH. py6. (medurut cpeacts — Oomee 2,5
Mip. py0.). K mpumepy, noxomHas dacTb OMOIKETOB ONM3JIEKAIIUX PETHOHOB:
SpocnaBckoit oomactu — okosio 70 mutp. py6., BaHoBckoi# 0611 — Oonee 39 mip. pyo.,
XOTsl UX OI0mKeThl ToXKe AeduiutHbl. ['ocynapcTtBennsiii nonar Koctpomckoit o61acTy Ha
Hadano 2017 r. cocrtaBusin Gomee 23 mup. pyO., UTO CTAJI0 OCHOBAaHHUEM IMEpPeBOja
Koctpomckoit obiacTu Ha ka3HadelcKkoe cCOMpoBOXKIAeHUE [4].

[lepeuncnennbie mpoOnemMbl  xapakTepusyroT KocTpoMckyro 00jacTh Kak
JICTIPECCUBHBIN PErHOH, KOTOPHIN HYXKIAeTCs B BHIPAOOTKE B3BELICHHON PErMOHATbHON
ITOJINTUKHA ¥ TPAMOTHOM MapKETUHIOBOM CTPATETHUN.

OnpeaenuTs NPUOPUTETHI B CTPATETMUECKOM MJIAHUPOBAHUHU MO3BOJIST HE TOJIBKO
UMeEIoIIHecss TMpoOJeMbl, HO U BO3MOXXHOCTH W CHUJIbHBIE CTOPOHBI TEPPUTOPHUHU.
HeocnopumbiM  mipeumyiiectBoM  KocTpomckoit  00acTu  SBISIETCS  BBITOJHOE
TpaHCIOPTHO-Teorpaduueckoe mosokeHrne. Haxomsch B IIEHTpE €BpOIEHCKON 4YacTu
Poccuiickoit ~ Pepepanu  4yepe3 €€ TEPPUTOPUIO  NIPOXOAST  OCHOBHBIE
KEJIE3HONOpOKHbIE (CBA3bIBalOIME I MoCkBYy ¢ TI. BnaanBocTOKOM), BOIHBIE H
aBTOMOOWJIbHBIE ~ MarucTpalid, COEAMHSIONIME CEeBEpOo-3amajHble  HaIlpaBICHUS
Poccniickoit @enepanuu. Kpome Toro, peannsannsi B HaCTOSILIEE BPEMS psiia POEKTOB
M0 CTPOUTEIHCTBY aBTOMOOMJIBHBIX JOPOT (penepasbHOTO 3HAUCHUS, MPOXOMSIINX IO
Koctpomckoit ob6nactv, yaydIIMT €€ TPaHCIOPTHO-Teorpauyeckoe IOJI0KEHHUE B
AKOHOMHYECKOM TMPOCTpaHCTBe Poccuu W yCWIMT TPaH3UTHO-JTOTUCTHUYECKYIO POJIb
oOnacru.

Koctpomckoit pernoH o051aaeT MNPUPOIHO-PEKPEAITMOHHBIMU pecypcaMu U

OoraTeIM KYJIbTYPHO-UCTOPUYICCKHUM HACJICAUCM, HYTO CHOCO6CTByeT AKTUBHOMY
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Pa3BUTHIO TYPUCTCKOW OTpaciu. IMEHHO Ha pa3BUTHE TypHU3Ma PETHOHAJIBHBIE BIIACTH
JENa0T OJHY U3 CTPAaTEru4eCcKuX CTaBOK. M 3Ty CTaBKy MOAAEepKUBAET pETHOHAIBHBIN
OnopHbIA By3 «KOCTPOMCKOW TOCYIapCTBEHHBIN YHHUBEPCUTET», PEATU3YIONIUH B
paMKax CBOEH IPOTrpaMMbl pa3BUTHs cTparerndeckuil npoekT «KI'Y kak skcrepTHO-
AQHAJIMTUYECKUN LEHTP Pa3BUTUS BHYTPEHHETO M BbE3AHOIO Typus3ma B KocTpoMckon
obnactu». B xome peanuzauuu nanHoro mpoekta KI'Y BelcTynmui miiomiagkoit msis
OOCYXJCHHUS KIIOYEeBBIX MpoOieM pa3BuTusi cdepbl TypusMa peruoHa cpenu
MPENCTaBUTENCH  TYpUHIyCTPUHM, MECTHBIX OpPraHOB BIJIACTHU, OOIIECTBEHHBIX
OObEIUHEHUM, HAayyHOro cooOUIecTBa. OTO BBUIMJIOCH B IPOBEIEHUE CEPUU
CTPATETMYECKUX IPOEKTHBIX CECCHil, KpPyIIbIX CTONOB. Bce 3To cmocoOcTBOBAIO
M3MEHEHHUIO OTHOIIEHUS PETUOHAJBHBIX BIACTEH K pOJM TypuU3Ma B COLMAIBHO-
DKOHOMMYECKOM Pa3BUTHUH PETHOHA, BO3JIO)KMB OTBETCTBEHHOCTH 34 PA3BUTHE JAHHOU
chepsl Ha JlemapTamMeHT 3KOHOMUUYECKOTO pa3BuTusa Koctpomckoit obmactu (1o anpens
2018 1. pernoHaNBbHOE PYKOBOJCTBO C(hepoil Typu3Ma OCylIeCTBIISIIOCH JlenapTraMeHToM
KyJbTYpbl). bBblT  MOIEpHU3MPOBAH KOOPAMHAIMOHHBIA COBET IO Pa3BUTHIO
BHYTpPEHHEr0 M Bbhe3AHOTO Typusma B Koctpomckoii oOnactu, Hadata paboTa Ha
cTparerueit pazsutus Typusma 10 2030 1., HO He TaK aKTUBHO, KaK XOTEJI0Ch ObI.

Bce mnepeuncieHHble MEpONPHUSTHS, KaK Ka3ajloch Obl, al0T CBOM IUIONbI. B
KocTpomckoit o0nactu 3a nmociennre Tpy roja yBeJINnYHIOCh KOJTUYECTBO TOCTUHULL (Ha
10 egunMIY), MOSBISAIOTCA HOBbIE O0BEKTHI TYPUCTHUECKOTO MTOKa3a, YaCTHBIE MY3€H, YTO
CIIOCOOCTBYET pocTy TyproToka. I[1o maHHbIM 001acTHOM aaMUHUCTpaluu B KoHIEe 2018
roja o0yacTh YecTBOBajga MIUIMOHHOTO TypucTa [1]. [lo nadopmarmm aHaTUTHYECKOTO
areutctBa TypCrar Koctpoma yxe He mepBbli pa3 nomagaer B Tom-10 cambix
MOMYJISIPHBIX TOPOJIOB Y TYPUCTOB Ha BBIXOJHBIE [9].

Pacxoxxnenue naHHbBIX OQUIMATBHOM CTAaTUCTHUKUA M CBEACHUN pEruoHaIbHOU
aAMUHUCTpPALIMM BBUTMIOCH B paboTy mnpoekTHo komauasl KI'Y mo pa3spabortke
MeTonuku OIEHKH TYpIIOTOKA, KOTOpas 000OIIMIa UMEIOIINE MOIXO0Jbl B CTaTUCTHKE
Typu3Ma M MOPEUIOKHIIA HKCIOJNb30BaTh HOBBIE BO3BMOXHOCTH — J@HHbBIE OWJIJIMHTA

COTOBBIX OIEpPAaTOPOB U MX 00paboTKa ¢ WCMHOJb30BaHHWEM TexHosnoruu big-data. Ha
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JAHHOM 3Talle UAET IPOLECC €€ arpoOaIuH.

KpoMme TOro, 3a aHanm3upyemblii II€pUOA aJAMUHUCTPATUBHBIMU pPECypCamMu
pa3paboTaHbl IPOEKThl KOHLENIMA pa3BUTHSA 4-X OCHOBHBIX PErMOHAJIbHBIX OpPEHIIOB
«Koctpoma - poguna CHerypoukn», «Koctpoma - konbiOenb quHacTuM POMaHOBBIXY,
«KocTtpoma ceipras», «Koctpoma - roBenupHas cronuua Poccnm». Ho ctout oTtMeTHTs,
YTO 3TO, MPEXKAE BCEro, TYPUCTCKUE OpEeHIbl, a €IUHBbIA pPErvuoHaJbHBIA OpeHz Yy
KocTpoMckoil 001acTi OTCYTCTBYET.

Crnenys o01epoCCUCKUM U MUPOBBIM TPEHZIaM, B perMoHe OO0JIbIIOe BHUMAaHUE
yIENSEeTCsl Pa3BUTHIO COOBITUMHOTO M TaCTPOHOMHUYECKOTO Typu3ma. boiiee uerBepTu
Typnotoka B KocTpomckyro 00JacTe MNPUXOJUTCA HUMEHHO Ha COOBITHITHBIE
MEpOIPUATHSL. AHAIN3 COOBITUHHOTO KaJeHJaps peruoHa 2] no3Boiui caenaTh BBIBOJ,
YTO COOBITUN MPOBOAUTCSA OOJIBIIOE pazHOOOpa3ue, HO OHM MUMEIOT cl1aboe BHEIIHEe
IIPOJIBMKEHNE, TOITOMY OCHOBHAs LEJEBAs ayIUTOPUS — ITO MECTHBIE KkuUTeNU. Kpome
TOro, HAOJIOAAETCd HEPaBHOMEPHOCTh B OpraHU3alUdd COOBITHMH 10 TEPPUTOPHUU
oOnactu. B 3TOH cBsI3W cuuTaeM LenecooOpa3HbIM, BO-IEPBBIX, MPOBECTH MOJIHBII
ayIUT BCEX MEPONPUATUN HA IPEIAMET COOTBETCTBHS COBPEMEHHBIM TPEHIAM Pa3BUTHS
Typu3Ma ¥ €IMHON KOHUEILHUH IPOYTEHUs TYPUCTCKOIO IIPOCTpaHCTBa peruona. Ilocne
Yero, co3JaTh MHTEPAKTUBHBIA COOBITUMHBINA KaJICHJIAph-KAPTy BCEX OTOOPAHHBIX Ha
MEPBOM 3Tare COOBITUHHBIX MEPONPHUATUN MYHUIUTIAIBHBIX OOpa3oBaHuil. A narnee
y4ecTb, KOrJa M Kakoro poja coObITUM HE XBaTaeTr, MPOJOJDKUTHh €ro
COBEPLICHCTBOBAHUE C IIMPOKUM HCIIOJIB30BAHUEM TAKOM HHCTPYMEHT KaK Kpocc-
MapKeTHHI. YCHEUHbIM NPUMEPOM KOJIabopaly MECTHBIX OpraHoB BIIAcTell,
MpEeANPUHUMATENIEH U NPOEKTHOM KOMAaHIbl YHUBEPCUTETA CTall FaCTPOHOMUYECKUU
(bectuBanb «KITIOKBEHHBIN COK», KOTOPBIN YK€ B TPETH pa3 MPOBOAUTCS B TI. MHCKOBO
KocTtpomckoro paiiona [6].

B 1enoM MOXHO OTMETUTBH, YTO Opranbl ympasieHus Koctpomckoil obGnactu
OCO3HAJIM HEOOXOAMMOCTh MCIOIb30BaHUs KOHIEMIIMU TEPPUTOPUATBHOTO MApKETHUHTA
IUIsl TIPOJIBM>KEHUSI PETMOHA, HO CKOPEW Ha MHTYUTUBHOM YpPOBHE. 3aJ€HCTBOBAHHBIN

MApKETUHIOBBI HWHCTPYMEHTAapUM HE UMMEET CHUCTEMHOCTH, IIOPOM OTCYTCTBYET
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IMPCCMCTBCHHOCTDL B IIPOBOAUMBIX MCPOIIPUATHAX, 4 TAKIKC CBA3b MCIKAY 00JIaCTHBIMU U

MYHHIIMIIATBHBIMHA BIACTSIMU, OM3HEc-cpenoil. J{is ycnemHoi peanu3annu cTpaTeruit

CO31aHU 06p333. TCPPUTOPUHU B YMAX CI'0 INOTCHIMAJIbHBIX HOTpe6I/IT€JI€ﬁ HCO6XOI[I/IMI>I

JJIUTCIBHBIC U CKOOPAWHHUPOBAHHBLIC HeﬁCTBHH Kak Ou3Heca W BJIaCTH, TaK M CaMHX

JKUTEJIEH.

l.

B 3T011 CBSI3M MOKHO IIPEIJIOKUTE CIEYIOLIME PEKOMEHIAIUN:

Coznmanue JenapramMeHTa MapKeTUHIra, KOTOpbId — OyleT 3aHuMarhes
BHEJIPEHUEM METONOJIOTUHA TEPPUTOPUAIBHOTO MApKETUHIAa B  YIPABICHUHU
PETHOHOM.

Pa3paboTka MapKeTHHroBOro MacrnopTra pPeruoHa C IMPUBJICUYEHHUEM HAy4yHO-
HCCIIEZIOBATENIBCKOTO MOTEHIMaNa o0pa3oBareiabHbIX yupexaeHui Koctpomckoit
obnacru.

OOyyeHue W TMOBBINIEHUE KBaJIU(UKALMK PYKOBOAUTEIEH M CIELHAIUCTOB
npoQUINPYIOMIMUX JAETapTaMeHTOB B paMKaX MapKETHMHIOBOM NapagurMbl IO
nporpaMmme « TeppUTOpraIbHbI MAPKETHHI.

Peanuzanus npeaioKeHHbIX peKOMEHAIui OyeT crnoco0CTBOBAaTh TPAMOTHOMY

M B3BCLICHHOMY CTPATETUYECKOMY IUIAHUPOBAHUIO W  YIPABICHUK) PETHOHOM,

OCHOBAaHHOMY Ha MapKCTHHFOBOfI KOHIICIIITHUH.
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3TUYECKU BPEHJIUHI - KOPIIOPATUBHOE OBS3ATEJILCTBO
NJIN COOTBETCTBUE COBPEMEHHBIM TEHAEHIMAM

AHHOTALMSA

MHOXECTBO yYEHBIX U MPAKTUKOB MBITATUCh OCMBICIUTh U U3MEPUTH BIHMSHUE
ATUYECKOro OpeHauHra Ha 3(eKTUBHOCTh OM3Heca. HekoTopble aBTOpbI U3y4nIu
BIIMSTHUE ATUYECKOTO OpEeHJMHIa Ha pernyTaiuio OpeHaa. TpeTbH ke MOMECTUIN
«OTUYHOCTH» OpEHAMHTa B KPUTHUYECKYIO JUCKYCCUIO, CBA3AHHYIO C €T0 TEKyIIUM
POCTOM MOIBI M OXHJIAEMBIM IIOJOKHUTEIBHBIM 3(PQPEKTOM Ha BOCIPUATHE
kiueHToB. llenbto paboThl SBISETCA TMOUCK SMIUPUYECKUX M MPAKTHUECKUX
000CHOBaHWH MTPOTUBOPEUNBON TEMBI O KOPEHHBIX MPUUNHAX YUACTHUS B STHYECKOM
Opennuure. OH ymiyOnsieTcss B JTHKY OpeHIa Kak B HUX TEOPETHYECKUX
KOMIIOHCHTAaX, TaK W B WX TMPAKTHYCCKUX TMOCICACTBUAX (TIyTeM aHajan3a
TEMaTUYECKUX MCCIEAOBAHUI pa3MyHBIX MI00aNbHBIX KomnaHui). bomee
IIUPOKHE PAMKH - ITO TMOUCK HambOosee 3()PEKTUBHBIX CHOCOOOB, KOTOPHIMU
KOMITAHUHM MOTYT CII€I0BaTh, YTOOBI YIIPABISATH CBOUMHU OpEHIAMH TaKUM 00pa3oM,
9TOOBI OHU OB MOPATBHBIMU U 00JIE€ OTBETCTBEHHBIMU JJIsI COOOIIECTB, a TAKXKe
JUTSL pEIICHUST DKOJIOTUYECKUX TIPOOJIeM, ¢ KOTOPBIMU OHM CTaimkuBaroTcsi. OcoObIit
aKIEHT JIeJaeTcs Ha MPAKTUICCKUX MPEIIOKECHUAX 10 MCIIOIb30BaHUIO ITHKH IS
ycusIeHus1 OpeHa.

KiarwueBblie cjJ1oBa: ATUYECKUU 6pCH,Z[I/IHF, OKOJIOI'M4Y€CKas CTparerus:i,
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ETHICAL BRANDING — CORPORATE COMMITMENT OR
COMPLIANCE WITH CONTEMPORARY TRENDS

Abstract

Plethora of scholars and practitioners have attempted to conceptualize and measure
the effect(s) of ethical branding on the performance of businesses. Some authors
have examined the mediating effects of ethical branding on brand reputation. Still
others have put the “ethicality” of branding into critical discussion related to its
current growing fashion state and the expected positive effects on customer
perceptions. The paper aims at finding empirical and practical justifications to the
contradictory topic of the root causes of engaging into ethical branding. It delves
into brand ethics both in their theoretical components and in their practical
implications (by reviewing case studies of different global businesses). The broader
framework is that of finding the most effective ways companies can follow to
manage their brands in a way moral and more responsible for the communities, and
to handle with the environmental issues they are faced with. A special emphasis is
put on practical propositions for utilizing ethics to reinforce brand equity.

Keywords: ethical branding, environmental strategy, responsible branding

RePEc: M14, M31
VK 339.138
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ETHICAL BRANDING — CORPORATE COMMITMENT OR COMPLIANCE
WITH CONTEMPORARY TRENDS

The advent of the 21st century has witnessed multiple corporate plunges into
business crises. The unethical behavior of LSEs (e.g. Shell, Volkswagen) has raised
significant discussion aiming at preventing ethical breaches and addressing responsible

corporate behavior. Therefore many companies have embarked into exploring ethical

! Marepuanst VII MexayHapomHol HaydHO-IPAKTHYECKON KoHdepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE UYTeHUS), TTocgauennou 30-1emuio nepeoil poccutickoul kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil ynusepcumem umenu I B. [Inexanosa» u 85 —nemuio

ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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approaches to brand management given the moral, socially conscious and responsible
connotations they hold (Belle, 2017) and the opportunities for maintaining competitive
edge they provide.

Modern business ethics education and organizational ethics trainings embody
significant societal effort to encourage ethical behavior among business students and
professionals (Medeiros et al., 2017). This naturally raises concerns about approaches
and content of these endeavors. Furthermore, their effectiveness is subject to major
discussion. Even neuroscientists have been actively engaged in measuring the individual
reactions to ethical issues incl. moral responsibility, intent, free will, etc. (Robertson,
Voegtlin, & Maak, 2017). This contributes significantly to the body of academic
literature dedicated to measuring the value of brand ethics. In view of that, some of the
most contemporary studies in the field of ethical branding focus on the nexus between
brand values (functional and emotional) and ethical brand practices and the resulting
position and loyalty (Alwi, Ali, & Nguyen, 2017). Some other sources of literature
consider the effects of the ethical dimensions of branding on customer-based brand
equity (Datta & Mukherjee, 2017). Still others outline that modern corporate reputation
is built upon portrayal of societal and ethical commitments as this improves
competitiveness (Sierra, Iglesias, Markovic, & Singh, 2017). All these elucidate the
fundamental importance of brand ethics as means for encouraging ethical behavior of
customers and driving competitors take into account community and environmental

interests in the process of maintaining morality of their business actions.

Conceptual framework of ethical branding

Some of the prevailing objectives of branding in the 21% century include:
stimulating business growth; gaining competitive edge over existing and innovative
rivals; helping customers make informed choices; increasing market share and
facilitating market entry, among others. Two of the primary reasons why both

production and service companies pursue that are:
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l.

Exuberance of choices — customers are becoming ever more savvy thanks to
the availability of multiple channels of interaction with (competing) vendors.
Additionally, not only price transparency empowers customer, it is the new digital
technologies that reinforce companies to shape the profile of their individual
clients according to their behavior (using A.I. (Ivanov & Webster, 2017), machine
learning, tracking software, multiplatform integration, location-based marketing
ploys, etc.)

Distinctiveness drives business into the company — the degree of
differentiation does not necessarily ensure success. However modern day
branding relies heavily on hypes and preemptive manner of value delivery. The
latter is further backed by the constant desire of customers to try out new things
(novelty search) and the repercussions of ostentatious consumption. The
companies having the audacity to be clearly distinguishable from the rivals thrive
on competition.

Ethics in branding are subject to the rules and regulations to the bodies defining

the advertising standards across countries and continents. The former encompass sets of

clearly defined principles that govern communication between stakeholders and

companies. But brand ethics stretch far beyond communication of benevolent actions.

They deal with the values of branding and its responsibility to the society and earth’s

natural resources. At the same time brand ethics do not remain static — they evolve with

the changing claims of different social groups stemming from possible negative

consequences of business actions (Szmigin, Carrigan, & O’Loughlin, 2007). Therefore,

ethical branding is expected to provide balance and coherence of interests and values of

parties involved in business interactions. By doing so ethical branding aims at leading to

ultimate results for all involved parties by not causing any harm and achieving profit via

socially-oriented means.

Although company performance measured by sales, revenues, market share, etc.

win out in corporate discussions, branding is also viewed as “societal institution”

and this has given rise to anti-branding movements across the world (Hunt, 2019).
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Taking a broader view of branding ethics helps to arrive at the conclusion that ethical
challenges in brand management are unambiguous managerial dilemmas because they
express the controversy among revenues, costs, and profits of a business and its social
responsibility. One question remains unresolved: how to achieve typical business goals
without confronting the basic human, moral and environmental values? This paper does
not aim to draw upon overriding (ethical) principles of executing the branding function
of a company. Instead it attempts to review some contemporary research findings of
brand ethics and present case studies of various global businesses. On that basis it
designs some practical implications that companies can utilize to maintain the balance
between commercial goals and ethicality.

Some sources of academic literature have laid down the profound deficiencies of
measuring brand equity: (1) accentuating on economic performance and leaving ethics
out; (2) brand models tend to emphasize on product brands and not on corporate brands
(Fan, 2005). Thus the societal function of branding is somehow neglected, but the
former cannot be phased out as different stakeholders are increasingly concerned about
different forms of responsibility of businesses. This has been evident by the public
fallout of many companies in the petrol and automotive industries recently.
Furthermore, brand ethics can have far spanning impacts on maintaining consistency
between consumption and life values that are pertaining to the identity of individual
customers (Palazzo & Basu, 2007). Customers have also been found to value business
ethics as a key corporate behavioral element in the formation of their brand attitudes
(Ferrell, Harrison, Ferrell, & Hair, 2019).

Ethics in branding touch on another important aspect of modern marketing —
brand image. Being described as one of the biggest drivers of customer choice, brand
image encompasses the set of associations that stakeholders hold in their mind towards
a brand. Thus we have witnessed simmering interest displayed by multiple companies
from various industries to link ethical behavior to their brand image (airlines,
universities, sportswear producers, cosmetics, FMCG players, and many more). At the

same time the latter realize the possible negative impacts of companies associated with
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excellence in their business functions and at the same time - carelessness towards brand
ethics (Nasruddin & Bustami, 2007). This naturally raises the question: does ethical
corporate brand image impact positively the individual product brands? Studies show
that in some 45 product categories in FMCG there is a positive link between brand
ethicality, brand affect and brand trust (Singh, Iglesias, & Batista-Foguet, 2012).
Moreover, other researchers have also found that company reputation can be enhanced
using ethical branding as an interlinking point between antecedents such as: product
quality, service quality and perceived price (Alwi et al., 2017). Overall, we can sum up
that ethicality has been seen as a positive multiplier of brand success as it can: (1) boost
the business reputation; (2) enhance the brand image; (3) drive more sales; (4) capture
some up-to-date consumer preferences. The following paragraphs shed a light on 5 case
studies of companies from the fashion industry which have implemented ethical

branding practices and the results achieved.

Ethical branding manifestations — case study examples

Case study 1: NAK

The issues

Every year a tremendous number of animals are killed for the fashion industry
through the cheapest and cruelest methods. But there are brands that were found with
the idea that killing animals for fashion goods is no longer needed.

The NAK company

Founded in 2014, NAK is innovative luxury shoe brand. It combines the
traditional hand-made process for which the Italian shoe industry is world-famous with
cruelty free products (NAK Official, 2019). The company’s main focus is aimed at the
belief that the time when customers satisfy their desires to appear beautiful by killing
animals is over (NAK Official, 2019).

How does NAK apply ethical branding?

NAK completely unveils its environmental strategy through different corporate

branding communications. A first glance at the company’s website targets the attention
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to a huge black and white logo saying “NAK no animal KILLED”. Additionally, while
choosing a pair of Italian shoes the company informs customers that they all are made
from finest vegan leather and it is also PETA approved. Orders are dispatched in a
vegan-oriented packing: bright blue box with the logo on it and a slogan beneath saying
“Be cool. Not cruel”. After customers do the unboxing they are reminded one more time
that they bought something with a cause by a written message from a cow saying that it
is life-saving deed and inviting owners to spread the word and help save her friends too.
NAK’s branding aims to establish an image of the company linked with
environmentally friendly philosophy that is expected to sustain ethicality of the business

and 1its customers.

Case study 2: H&M

The issues

Clothing manufacturing is also one of the industries under the spotlight in
conjunction with worker rights and occupational health and safety. For the past few
years many companies have been confronted about working conditions in their supply
chains. They found a way to manage responsibility and the Swedish fashion retailer
H&M is one of them.

The H&M company

H&M is one of H&M’s group brands, found in Sweden in 1947. Today it has
4420 stores, operates on 72 store and 50 online markets (H&M Group Official, 2019).
The company’s sustainability strategy incorporates the idea to improve working
conditions by developing a code of conduct for suppliers detailing their expectations in
relation to areas such as legal compliance and worker rights.

How does H&M apply ethical branding?

H&M’s environmental strategy is displayed mainly through their “CONSCIOUS”
exclusive collection by visualization on the hangtags in stores or in the “Conscious”
collection section on the website or mobile app. The special green hangtag is telling the
customer that the product contains at least 50% recycled materials, organic materials or

TENCEL ™ Lyocell materials (H&M Official, 2019). When reviewing an item for
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purchase online the customer could find information about each product’s material,
including how sustainable it is, and company’s sustainable goal for it; where each
product is produced, down to a country, supplier and factory level and information how
to recycle the garment and why it is important to do so (H&M Group Sustainability
Report 2018, 2019). In result H&M could offer its customers transparency while
deciding to make a purchase and to be sure that the decision was informed. By these
means the company is changing the way people think where the fabric for their clothes

comes from.

Case study 3: LEVI'S

The issues

There is another important issue connected with the fashion industry - millions of
liters of water go into the production processes for different raw materials and finished
products. But there are companies leading their businesses knowing that water is a
crucial raw material nowadays and one of the biggest players in the denim industry is a
good example.

The LEVI’S company

In 1853, Levi Strauss opened a dry goods store in San Francisco at the height of
the California Gold Rush. While working, he recognized a need among hardworking
people: clothes built to endure anything. Today Levi Strauss & Co. is one of the world’s
largest apparel companies and a global leader in jeans with more than 500 stores
worldwide in more than 100 countries (Levi’s Official, 2019). The company’s
environmental strategy is focused on the finishing processes to use less water as
possible with its “Water<Less” technology. The production techniques use far less water
for a pair of jeans by reusing water during production and creating new finishes that
require less water than traditional processes. And the results are visible: more than 3
billion liters saved and more than 2 billion liters of water recycled. As of today, more
than 67% of all Levi’s® products are made with Water<Less® techniques. The
company has even bigger plans - to reduce up to 96% of the water normally used in

denim finishing (Levi’s Sustainability, 2019).
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How does LEVT’S apply ethical branding?

LEVTI’s is brand famous for the story of its founder. Like other brands LEVI’s
tells its brand story through the company’s website but this communication channel is
also used as place to propagate the environmental strategy. While choosing jeans
customers are informed that they are made with Water<Less® technology and they are
kindly invited to find out more about it. But LEVI’s isn’t just telling you that its jeans
are manufactured ethically with a specially developed technology, the company also
provides customers with a detailed information about the results achieved and the future
goals in that area with specific numbers. The whole communication approach aims at
reshaping the image of the company and make customers feel they are game changers

through their purchase.

Case study 4: LARK & BERRY

The issues

The slogan “A diamond is forever” created by De Beers Consolidated Mines has
lasted a very long time, but sourcing them goes hand by hand with an ethical issue -
violence in diamond mines remains a serious challenge. Many diamonds are still
strained by severe human rights abuses such as forced labor, beating, torture and murder
(Brilliant Earth Official, 2019). Also, diamonds are harvested using practices that
exploit children. These are the reasons why some brands like LARK & BERRY offer
sustainable-sourced diamonds.

The LARK & BERRY company

Since starting in 2018, LARK & BERRY understood that lab-growing diamonds
are the only conflict-free diamonds that help with the issue of child and bonded labor.
They are environmentally friendly for so many reasons: no need of mine, no land
displacement, no wildlife displacement, no animals ever harmed, no ground water
pollution, no chemicals released into ground waters. LARK & BERRY are also offering
the same quality as mined diamonds, as they propagate: “Basically, the top of the top”
(LARK&BERRY Official, 2019).

How does LARK & BERRY apply ethical branding?
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LARK & BERRY were once called “diamond disruptor” by being the first brand
to offer fine jewelry made with cultured diamonds and this was and still is a huge
innovation. Their hands are “clean” and the brand is underlining that on their homepage.
The first thing that attracts the customer attention is the slogan: “CLEAN. COOL.
CULTURED.”. There is also “CULTURED DIAMONDS” section where one could find
more information about the way jewelry is made. The company is also very active in
fashion events, which could be seen from their lively maintained blog. Famous
actresses, Oscar winners are shining with their LARK & BERRY’s diamond pieces on
Tony Awards and Met Gala. The brand even got into the headlines with a cover of a
popular English magazine. All of the activities listed above serve to help people make

better decision when buying a diamond, a conflict-free diamond.

Case study 5: Reformation

The issues

There are brands that decided to deal with environmental crisis like the one
created from the fast fashion companies. Many people obtain these clothes because they
are cheap to buy and at the end of the season they are all in the same situation - with a
pile of old clothes they have just cleaned from their closet. Let’s not forget that if a cloth
doesn’t sell in store or outlets it has to go somewhere. The company Reformation is
trying to deal with this critical mass.

The Reformation company

Reformation creates fashion with the belief that up to 2/3 of the sustainability
impact of fashion happens at the raw materials stage and the company has developed its
own fiber classification based on their combined social and environmental impact
(Reformation Official, 2019). The company also invests in green building infrastructure
to minimize their waste, water and energy footprint (Reformation Sustainable Practices,
2019).

How does Reformation apply ethical branding?

Reformation is giving a close shot to its environmental strategy’s core to its

customers via the company’s website where everyone could review the very in-depth
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yearly sustainable report. There is even an additional quarterly report which could give
customers the most recent information. The thing customers notice while reviewing is
that there are many numbers. That will help the reader better visualize the scale of what
the company is up to. Reformation’s team also encourages ethical behavior of the
customers by offering advices into a special section for how to continue the ethical way
of thinking at home by how to treat clothes bought in connection with washing, drying,
spot cleaning, etc. The company is encouraging ethical behavior of customers in
multiple ways and promoting environmental preservation actions.
Practical implications for engaging into ethical branding
Ethical branding has witnessed massive growth in recent years. Many
practitioners even say that application of ethical connotation in brand positioning is not
only inextricably linked to better image, but can also lead to invaluable investor
sentiment. Accommodating the needs of communities and investors has proven to be a
challenging task. Therefore, it is thought-provoking to disclose the true nature behind
companies endeavors to engage in ethical branding — they do so under the relentless
pressure of their customers or they use every acumen to be engaging and cut through the
marketing clutter? This paper has attempted to review some up-to-date sources of
scholarly work and practical examples so as it can more precisely provide some
practical implication advice on why may companies implement ethical branding:
1. to disclose and equalize the importance of the brand and its cause so that the buyer
can link it directly to its environmental friendly philosophy
2. to show the origin of the materials in order to make the buyer acknowledge the
path of the supply chain along which the finished products come through
3. to share their goals and results, and thus to inspire the buyer for their cause
4. to make the buyer aware of the working conditions under which the finished
product materials are extracted
5. to encourage aftersales service in line with the cause spiritConclusions and
recommendations for future research

Customers and other stakeholders can never be sure if a company uses ethical
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branding either as a shortcut to drive sales or as a heart of its socially responsible
strategy strongly backed by the true beliefs of the management. One way or another the
companies reviewed have developed successful ways for engaging customers into the
ethical way of thinking and acting. Of course, there are a lot more examples for global
companies that implemented ethical branding in their sustainable strategies operating in
all kinds of industries that are worth reviewing as well — from food industry to
technology. But these industries are also a field for action for unethical corporate
behavior like usage of genetically modified ingredients or falsifying environmental data.
The list with improper corporate behaviour is as long as the ethical one and a deep
inspection of it will certainly bring valuable conclusions which will help corporations
make better decisions that affect the environment and scholars — to produce better

methodologies for studying the effects.
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TOOLS IN PLACE BRAND PROMOTION

Takne TOHATHS KaK '"TEPPUTOPUAIBHBIM MApKETUHI'' WM "MapKETUHT
tepputopuit”" (place marketing), "Openn tepputopun" (place brand), "OpenmuHr
tepputropuil” (place branding), "umummx Teppuropuii" (place 1mage) cramu
MOMYJISIPHBIMU M 'y BCEX Ha CIIyXY, U JIaHHBIN WHTEpEC BhI3BaH He ciaydaiiHo. CeromHs B
YCJIOBHSIX HaIpsKEHHOW OOpbObI BO BCEM MHUpPE, BBIUTPAThb CMOTYT TOJIBKO T€, KTO

o0aaeT HaBbIKAMH MPUBIICUCHUS] HHBECTOPOB, TIPEANIPUSATHH, )KUTEIIEH U TYPUCTOB.

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE YTeHUS), Tocgauennou 30-1emuio nepeoil poccutickoll kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamens nepgoil kageopvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua ([{ama nposedenus: 25
okTsi0pst 2019 1)
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MapKeTHHT TEPPUTOPUU WM MAPKETUHT MECT JA€T BO3MOKHOCTh HAM B3IVISIHYTh
Ha TEPPUTOPUIO HE TOJIHKO KaK Ha reorpadpuueckyio, IpoOCTPAHCTBEHHYIO €AMHUILY, HO U
KaKk Ha OOBEKT TMPOJBIKEHHUSA, HEKHM TMPOIYKT, 0ONafaomuil MOTpeOUTETHCKOM
IEHHOCThbIO. Hapsany ¢ MapKeTHHIOM TEppUTOPHHM B TMOCIETHEe BpeMsl Ipuoodpen
OO0JIBIIYIO TOMYSIPHOCTD YK€ YIOMUHAIOIIUICS TEPMUH «OPEH]] TEPPUTOPUN.

Ha ceromHsmHuii [1I€Hb HE COBCEM OYEBUIHBI B3aMMOOTHOIIECHUS JAaHHOTO
MOHATUS C MApKETHMHIOM TEPPUTOPHH. BpEeHIUMHI — 3TO mpolecc co3aaHus OpeHna.
TepMuH, UMEOIIUI CBOE 3BOJIIOIIMOHHOE PA3BUTHE U KOHUEIMIMIO HA KaXJIOW CTYyIEHU,
BO3HHMK IIPM CMEHE 3TAllOB MAPEKTHMHIA W IOJMY4YWJI pa3BUTUE CHadaja B paMKax
TOBapHOr0 OpEHJWHIA, 3aT€M KOPIOPATUBHOIO, IJI€ U BO3HUKIA TEOpUs O OpeHJHHIe
Mmecra. [IpoHnkHOBeHHE OpeHa B cepy TOpoJICKOT0 MAPKETHHIA 1IUIO [0 ABYM ITyTAM:
BBE3THOM TYypU3M M OHKCIOPT MECTHBIX TOBapoB M yciyr. IlepBbiMu, KTO cral
yHoTpeONATh clIoBOCOUETaHue «OpeHa ropoja», OblIM TypcTHUECKHE opranuzauuu. U
3TO HEYAUBUTEIBHO, IOCKOJIBKY OU3HEC U TYPUCTHUECKUI MapKETHHI HAXOAWICS ONnxKe
IpYyTruX K KOPIOPAaTUBHOMU Cpelie, B KOTOPOW U poauiiock nouarue openaa [1]. [lepeim
aBTOPOM, YIOMSIHYBIIIMM BbIpaxeHue «OpeHaunr tepputopun» B 2002 roxgy, ctan C.
AHXONBT, OH CTaJl IJIABHBIM Pa3padOTUYUKOM KOMILJIEKCHOTO, JHUBEPCHPUIIMPOBAHHOIO
MOJIX0/1a K OPEHIMHTY TEPPUTOPHH, IO ATOTO UCCIEeI0BATENN (POKYCHPOBAIHCH JIMIIL HA
OJTHOM KaKOM-TO acmekre, K mnpumepy, Ha Typusme. J[lo 2002 roma TepMuH
TEPPUTOPUAIBHOTO OpEeHAMHIa OTOXAECTBISUICS TOJIBKO C TrocygapcTBoM (''mation
branding"), BBen kotopslit Takxke C. AaxonsT [2], [3].

B HacTosimiee Bpems cyliecTByeT OOJNbIIOE KOJIMYECTBO JIUTEPATyphl,
MOCBAILIEHHON  TEppUTOpUAILHOMY  OpEHIUHTY, JaHHas TeMa akTyajbHa U
CTPEMUTEIBHO Pa3BUBAETCS, HO CYLIECTBYET TPH (PyHIaMEHTaJIbHBIX MPOTUBOPEUMS,
KOTOPBIE 3aTOPMAKHUBAIOT €€ U3ydeHue [4].

1. Her enquHoro cornacusi Mo MOBOAY TPAKTOBKHU TMOHSATUN U OTIMYUANA «OpEeHIMHTA

TEPPUTOPUI» OT «MAPKETHUHIA TEPPUTOPUN», UX NPOABUKEHUS U COOTHOILIECHHUS

JaHHBIX TCPMHUHOB.
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2. BOABMIMHCTBO CHENUATMCTOB B 00JIacTU OpeHIuHTra padoTalu paHee Ha PbIHKE
TOBapOB U YCIYI, B PE3yJIbTaTe Y€ro B TPAKTOBKE «OpPEHJ TEPPUTOPUMN» AKLECHT
nenaeTcsi Ha OpeH/I, a TEPPUTOPUST UTHOPUPYETCSI.

3. YcwinBaercs NMPOTHBOPEUYEHHE MEXKIY INMPAKTUKaMU M TEOPETUKaMH: MEPBBIM
HY>KHBI OBICTpBIE W TIPOBEPEHHBIE OTBETHl OT BTOPHIX, MOKA HE AAIOMIUX HX.
BcenenctBue yero HaOmomaeTcss psif OMMOOK, JUOO MPAKTUKU MPUIYMBIBAIOT
0e3pe3yNIbTaTUBHbIE pEelIeHHs, TU00 TEOPETUKH JAI0T ObICTpble Hed(D(PEeKTUBHBIC
OTBETHI.

Jlo cux mop eIMHOrO MOJAX0/1a K ONPENEICHUIO TEPPUTOPUATIBHOTO OPEHIMHIA HET.
OdeHb CI0XKHO BBISIBUTH CYOBEKT OpeHpa, ero Hocutens. Hanpumep, eciiu cyObeKTOM
ropojia sIBJISIETCSl caM rOpoj, C OJHOM CTOPOHBI, @ OPEH]T — 3TO aCCOLMALUU C TOPOAOM,
MPEICTABIICHUS, BIEYATICHUS OT HEro, C JAPYroil CTOPOHBI, TO HOCHUTENeM OpeHIa
CTaHOBUTCS BHEUIHUM moTpeduTens ropoaa. CienosarenbHo, OpeH1 roposia — 3T0 4YTO-
TO CpelHee MEXIYy BHJIECHUEM TIOpoAa W3HYTpU (TOpOACKAas HIAECHTUYHOCTB) U
BOCIIPUSATUEM TOpoAa H3BHE (UMUK Topofa). AKIEHT Ha TeppUTOPHUAIBHON
UJCHTUYHOCTH CTAHOBUTCS LEHTPAJbHBIM 3BEHOM B Ipoliecce pa3paboTKu OpeHna.
Kpome Toro, cTout OTMETHUTH, YTO BOCIIPUHUMAEMBIN 00pa3 (UMUK OpeH/ia) He BCera
COBIIJIa€T C TUJIAHUPYEMBIM 00pa3oM (MACHTUYHOCTHIO OpeHJia), 4uTO 3aTparuBaeT U
TEepPPUTOPUANBHBIN OPEHINHT.

[To cnoam II. Jloinsa [5] ocCHOBHbIMH TipoOjeMaMH B TOYHOM M SICHOM
JOHECEHUH JI0 MOJTy4aTessl IaHupyeMoro oopasa OpeHia U yCTaHOBJICHUU aJIeKBaTHOM
OoOpaTHOW CBSI3U CTAHOBSATCS KOHKYPEHTHBIE COOOIICHHS, CIadoe MO3UIIMOHUPOBAHHE
(HM3Kas CTeNeHb MAEHTUYHOCTH OpeHza), Hed(pPEeKTUBHBIE COOOIIEHNS, HENPAaBUIIbHBIN
BBIOOP Me/Ha, 3aKOHOJATeIbHbIe OTPAHUYEHUS U PAJ IPYTHUX CUTHAJIOB OTHOCHTEIHHO
Opena.

B Hacrosiiee Bpemsi B OpeHAMHIe TeppUTOpUU (POpMHpYeTCs HOBas cUCTeMa
uaeHTu(UKaKu, 00pa30BbIBACTCS HOBAas OTIMYMTEIbHAs alJeHTHKA, PACLIUpSIOIIas
BO3MO)XHOCTH T'€OOpPEHJMHra, U OJHUM U3 CYIIECTBEHHBIX €€ 3JE€MEHTOB, KOTOPOMY

CTOUT YACIINTDH IIPUCTAJIBHOC BHUMAHUC, ABJISICTCA JIOTOTHUII.
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Ha ceromHsmHuiA MOMEHT CYILECTBYET OOJBIIOE KOJIMYECTBO CTPATErHil IO
TePPUTOPHATBHOMY OPEHIIUHTY, YTO TOBOPHUT OO0 YHHUBEPCAIHLHOCTH €T0 BU3YyAIBHOTO
sa3pika. [Ipu co3gaHuM JIOroTHIIA MECTa, HECOMHEHHO, HEOOXOJUMO YYHUTHIBATH HE
TOJILKO MAacIITad TeppUTOpUH (TOPO, PETUOH, CTPaHa), HO U COACpIKaHUEe, KOTOPOE MBI
XOTHM Tiepeaarb. B 0CHOBE CTWIIS TaHHOTO UCHTHU(HUKATOPA MOTYT JISKATh PAa3IMIHbBIC
3HAKOBBIC, CMBICIIOBbIE HAOOpBl, K MpPUMEPY, HalMOHAIbHBIE CHUMBOJBI HWIIU
reorpagu4ecKue CoCTaBisionMe. [lpy HaMMUMM OTPOMHOTO YHCIIA CTpaTeruit
pa3pabOTKM BU3YaJbHBIX JJIEMEHTOB TEPPUTOPUN HEOOXoAMMa CHUCTEMaTH3allus,
KOTOpasi MOKa3bIBAET OCHOBHBIC MyTH CO3/IaHUsA JOroTUnoB mMecta. Tak, [1. PogpkuHbiM
ObLIa MIpeACTaBIICHA CleAyoas KiacCu(UKaIus peiieHui:

® DKOJIOTMYECKHE, BKJIIOYAIOT TPUPOIY, Teorpaduio, KIUMaT, HAITMOHAIBHBIN
TIPOITYKT;

® KyJbTYPHBIC, BKIIOYAIOT apXUTEKTYPY, JI0JeH, 00bIUan, KyXHIO;

e TUNOrpadUUYECKUE PEIICHMUS;

® YHas KOHIEMIHS 0€3 UCIOIL30BaHuUs BBIIICTIEPEUNCICHHOTO [6]

A. M. UyauHOBON K JaHHOMW KilaccUUKAIMU ObLIA J00ABIICHBI €IE TaKWe
HalpasJeHus, Kak rpadoaepuBaius (cnocod cioBOOOpa3oBaHUs, B OCHOBE KOTOPOTO
JISKUT MPUHIIAI HAPYIICHHS U 0OBIrphIBaHus Tpado-opdorpadudeckoit hGopMbl CI0Ba);
HCIONB30BaHue rpaduueckux QuUryp M apxeTunoB; pa3paboTka MHOTO3HAYHOTO
cumBosa. [lepBoe 1 BTOpoe HampaBiieHUs, KaK MPAaBUIIO, YBEIUYUBAIOT BO3MOKHOCTH
WCIIOJIb30BAaHUS JIOTOTHIA W OTPa)KAlOT HOBBIE CMBICIBI, KOTOPbIC OTJIMYAIOTCS OT
tTurnorpaudeckux pereHui. Takke JaHHBIN aBTOP BBIICISAET OTACIBLHO apXCTHUITI, TaK
KaK OHHM BBIXOJST 3a TPaHUIBI CHUMBOJIOB KOHKPETHOM KYJBTYPBI, SBIISIOTCS
TPaHCHAIMOHAIBHBIMA W MEXKKYJbTYPHBIMHA COCTABJISIONIMMH, HEKHUM IIPOOOpa3oM,
coJiepkaHUE KOTOPOTO BO MHOTHX KYJIBTypaX BOCIIPUHUMAETCS OJTMHAKOBO.

PaccMoTpum 0cOOEHHOCTH Pa3HBIX BUIOB JIOTOTHIIOB.

e  DOxonoeuueckue nocomunsvi. Jlorotun OMCKoOW 0051acTH TIPENCTaBIAET COOOM

KOHTYp 00JIacTH, CTWJIM30BAaHHBIM 1107 OTIIEYATOK JIAlbl MEABEAsA, TYT

Ha6J'IIOI(aeTC$I Cpa3y HCCKOJIBKO HOI[KaTeFOpI/Iﬁ — FeOFpa(bI/I‘-IeCKOG ITOJIOXKXCHHUC,
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npupoga u cypoBblii kiuMar Cubupu. B nororune ['oHkOHTa HCIONB30BaH
JETSAUINI IPaKoH, a B €ro Tese crpsatanbl OykBbl «H» 1 «K».

e  Kynbmypuvie nocomunsi. VI3BECTHbIE APXUTEKTYpPHbIE OOBEKTBI MBI MOXEM
HaOmoAaTh B Jorotune TamivHa, MPEACTaBISIONEro cO00M 3BYKOBYIO BOJIHY,
NOBTOPSAIONIYIO CHUJY3T ropoja. B yorortune MarHuroropcka npeacTaBiIe€H He
TOJIBKO CHIIyAT TOpPOJia, HO U MOCT 4epe3 peKy Ypall, KOTopas COeIuHsET A3UI0 U
EBpory, 4To OTpa)xkaeT U0 NO3UIUOHUPOBAHUS TOPOA.

o  Tunoepaguueckue nocomunsi. IIpuMepoM 3TON CTpATETUM CITY>KAT JIOTOTHIIBI
[lepmu u Ilparun. B mepBoM JOroTHNE HCIHONB3YETCS CIEIMATBHBIN MIPUT,
KOTOpPBI pPAaCCUMTaH HAa HAHECEHUE €ro Ha pa3M4YHble OOBEKTHI TOPOJCKON
cpenbl. Bropoii — mpeamonaraer pasnuyHoe HamucaHue cioBa «lIpara» Ha
pa3HbIX eBporeiickux s3bikax (Pra/ha/gue/ga/g), 4o CHMBOIM3UPYET OTKPHITOCTD
ropoja Jiyisl pa3HbIX KyJdbTYp U HAIIMOHAJIBHOCTEH.

e  Apxemunuueckue JOTOTHUIBI. APXETUIBI ABISIOTCA CTPYKTYPHOW KOMIIOHEHTOU
ATUMOJIOTHH 3HAaKa, TakK, K MpUMeEpy, Haubojee MOMyJSPHbIM apXETUIUYECKUM
CUMBOJIOM SIBJIIETCA CEpALIe, WM HAISAHBIM TPUMEPOM €ro HCIOJIb30BAHUS
ciyxut norotun Hero-HMopka. Eme oZHMM TIpHMepoM SBJSETCS  JIOTOTHII
bendacra, B koTopom n3obpaxenHas Oyksa «B» B Bume cep/ia B cOYeTaHUU CO
cioraHoM «Be here now» mokaspiBaeT, 4TO TOPOJI OTKPHIT IJs Bcex. UTo
kacaercsi Poccuu, To cToUT ynoMsiHyTh jJorotunt CMOJIEHCKOM 00J1acTU B BHJIE
KOHTYpa TEpPUTOPUU, KOTOPBIM HAIOMUHAET cepAlle, Oblouieecs U arodsiee, a
U300paKEHHE 3HAaKa C SPKUMU PA3HOLBETHBIMM JIGHTAMH TOBOPUT O
MHOT000pa3uu TaHHON 00JIaCTH.

e  lcnonvzoganue epaguueckux ¢ueyp (IpAMOYTOJIbHUK, KpYyr, KBajJpar,
TPEYTOJIbHUK U T. [I.), KOTOPbIE MPUIAIOT JOMOJHUTENbHBIA CMbICH. OOBIYHO
UCIIONB3YIOT Habop TrpadUyecKux 3IIEMEHTOB, CIY)KallUuil oOINpeaeTeHHbIM
NOTPEOHOCTSIM Cpelbl TePPUTOPUN Npu BUAou3MeHeHuH. K mpumepy, cuMBOI
MensOypHa HM3-3a IIBETOBOTO MHOT000pa3us CIOCOOEH 3aMEHUTHh MpuMepHO S50

PAa3JIMYHBIX JIOTOTUIIOB, KOTOPBIC HCIIOJB3YIOTCA BJIACTAMU JAHHOI'O roponaa. B
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Poccuun npuMepom MOXKET CIy>KUTh Jiorotun MxkeBcka, mpecTaBiIsionfi cooom
MO3aU4YHbIIl CHMBOJ, BHUJOM3MEHSIOIIMIKCA ©0€3 TMOTepu Y3HABAEMOCTH U
CITyXaluil 1711 0003HaYEHUS PA3TUYHBIX TOPOJCKHUX chep KU3HU.
e [paghooepusayus. Vcnonwb3dyeTcss s NPUIAHUS OINPEIEICHHOIO, 3a4acTyro
KaJaMOypHOTO, CMbICJIa THUMOrpaUuecKkoMy pEIIEHUI0, Wrpa C TpaUuKo,
KOTOpasi, KakKk IpaBWJIO, I[IOBBIIAET Y3HABAEMOCTh Jorortumna. [Ipumepom
rpadoaepuBaluu ABISETCS JIOTOTUN AMCTEpIaMa, B KOTOPOM OOBITPBIBACTCSA
rpaMMaTH4YecKass KOHCTPYKLIHsS Ha aHrmumuckom «I am» — «f ectp», 4TO
IIOKa3bIBAET, YTO AMCTEPIaM — 3TO HE MPOCTO TOPOJ, 3TO JIFOJIU, IPOKUBAIOIINE
B HeM. B Poccun ClnoKHO HaWTH HarJAIHBIE NPUMEPHI IPUMEHEHUS TAHHOTO
HaIlpaBJICHUS, OJHAKO, MOMBITKY CO3JAaHMUS TAKOIO JIOTOTUIIA CHAEJalu B
Kanysxckoit o0nactu, B J0roturie KOTOpoi OObITphIBaeTcs abOpeBuaTypa 3TOH
obnactu «KO» u kom@opTHBIit 1enoBoit kimumat «OK».
e  Coszodanue MHO203HA4UHO20 cumeoaa. Kak mpaBuiio, JOTOTHUIIBI, CO3/IAIOIINECS B
COOTBETCTBHUM C JAHHOU CTpATETUEN, CIyKaT IS POJIBHXKECHUSI TEPPUTOPHUM KaK
Typuctudeckux OpeHnoB. Tak, ctyauss A. JleOemeBa C 1ENbIO pPa3BUTHUS
BHYTPEHHETO TypusMma pazpaborana sorotun «JIo0mo ObiBaTh B CapaToBey,
KOTOpBIM 00benuHseT OykBy «B», K04, OMHOKIb M CepAlle, TaK Kak B 3TOM
ropojie MHOTO€ MOXHO TOCMOTPETh, OTKPBITH W MOa00uTh. Eme ogHum
IPUMEPOM CITy>KHUT JIoroTurl ropozaa Ilyibl, uaes KOTOpOro mpencTaBlieHa Kak
«Ilyna = kynbTypa + ucropus + npupona», a cioras: «Pula is More».
Crour  OoTMETWUTh, YTO JaHHasg  KJacCUpUKauus  cTpaTeruil  pa3paboTKu
TEPPUTOPUAIBHBIX HICHTU(PUKATOPOB HE E€IUHCTBEHHAs, CYIIECTBYIOT MHOKECTBO
MO/IXO0/I0B K CO3/IaHUIO JIOTOTUIIOB, K (POPMHUPOBAHUIO KOMMYHUKATUBHOM MapaJurMbl B
chepe MpoABMIKCHHS MECT.

[ToMmuMo ocoOeHHOCTEW allIcHTUKH OpeHla TEePPUTOPUU MOXKHO TaKxKe
rOBOpUTh W 00 OCOOCHHOCTSIX TPOABMKEHUS OpEHIIa TEPPUTOPHH B YCIOBHUSIX
nudpoBuzanuu. [lokaxkemM o0coOEHHOCTH NPUMEHEHHUS IUIKUTAI WHCTPYMEHTOB

MPOJIBHKEHUS OpeHia TEPPUTOPHH.
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1. Caum. Kak MbI 3Ha€M, BC€ MYHUIIUIATUTETHl UMEIOT CBOM CalThI, HO, 3a4aCTYIO,
OHM CJCNaHbl IO MAOJOHY M TMPEACTABIAIOT CcO000W WH(POPMAIMOHHBIE TOPTAJIBI
aJIMUHUCTpPALIMM, XOTS OHU MOTYT OBITb HANpaBIIEHbl M Ha TMPUBJICYCHHE BHEIIHUX
LEJIEBBIX TPYIIIL.

K npumepy, MOXXHO CpaBHHUTH JBa CailTa BCEM U3BECTHBIX roposioB: Camapsl u
ExarepunOypra. CalT mepBoro ropojga HMMEET MOHSATHYIO JUIsl BCEX MOJIb30BaTeleh
HaBUTAIMIO, B OTJIMYME OT BTOPOTO TOPOJa, HO OH IMPOUTPHIBAET IO BO3JICUCTBUIO Ha
BHEIIIHIOIO ayJIUTOPHUIO B yI00CTBE: HEI0CTAaTOYHOCTD cTaTeit 0
JIOCTONPUMEUATEIbHOCTIX, (oTorpaduu Tepputropuu, HHPOpMAIUU O Typax H
AKCKYPCHSIX.

HenocrarkoM MHOTHMX CAalTOB, CBS3aHHBIX C IPOJABHIKEHHEM TEPPUTOPHH,
SIBJISIETCA MX PEJIKoe OOHOBJICHHUE, CIIOKHAs M HEMOHsTHas HaBuranus. [Ipumepamu,
KOTOpbIE OOXOMSAT JaHHbIE MHUHYCHI, CIyX)aT cailTel CBep/UIOBCKOM o00NacTu:
nyTeBoauTeNb (gotoural.ru) u LlenTp passutus typusma (uralinfotour.ru).

2. lloucxosass onmumuzayusi (SEQO). Ilpeanonaraer BbIBeAeHUE BeO-pecypca
OpeHIa TeppPUTOPHUH Ha TEPBbIC MO3UIUU B PE3YJbTATE BBIIAYM MOWCKOBBIX CHUCTEM I10
OMpENEeNeHHBIM 3alpocaM TMojib3oBareneid. Yem Bbllle MNO3UIMSA caiiTa OpeHna
TEPPUTOPUU B pe3ysibTaTax MOUCKA, TeM OOJibllle 3auHTEepeCOBaHHBIX JuIl. [Ipu ananmze
SEO olieHMBaeTcsi CTOMMOCTD LIEJIEBOTO MOCETUTENSI C YYETOM BPEMEHH BBIBOJIA CalTa
Ha yKa3aHHbIE MO3WIMM U KOHBEpCcUM caiiTa. B 1enoM e KOHBepcHus MpeACTaBIseT
co0ol OTHOIIIEHWE YHCJIA TOCETUTENeH caiiTa, BBIMOJHMUBIIMX HAa HEM KaKHUe-JIH0O
1ieJIeBbIC IEUCTBHUSI, K OOIIIEMY YMCITy MTOCETUTENeH caiiTa, B mporeHTax [7].

3. Koumexcmnas peknama — pekiama, NMpU KOTOPOM pEKIIaMHOE OOBSIBICHUE
MOKA3bIBA€TCS B COOTBETCTBUM C KOHTEKCTOM BeO-CTpaHHIIBI M €€ coiepkanueM. [lo
TUIYy KOHTEKCTHAas pekjamMa JeIUTCd Ha TOUCKOBYIO (IIEMOHCTPUPYETCS Cpeau
pE3yJIbTaTOB IOWCKA) M TEMAaTUYECKYlO (IEMOHCTPUPYETCS Ha CTPAHUIAX CaWTOB,
BXO/SIIIMX B pEKIaMHYI ceTh). CTOUT OTMETUTh, UYTO KOHTEKCTHAas peKjiama Kak

HHCTPYMCHT IMPOABMIKCHUA Ha CGFO)IHSIH_IHI/II\/'I JCHDb Malio HCIIOJIB3YCTCA B
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TEPPUTOPUAIIBHOM OpEHJIMHTE, HECMOTPSL HA TO, YTO C €€ MOMOIIBIO MOXHO MPOBOJIUTH
MMHUJI’)KEBBIC PEKJIAMHBIC KAMITAHUH, CLIOCOOCTBYIOIIUE TPOJBUKEHHUIO MECTA.

B mocnemnee Bpems cTagu  MONMYJSIpHBI Tak HasbiBaeMble look-alike,
WHCTPYMEHTBI, 4Ye€pe3 KOTOpble KOMMYHMKAIUSI TPAHCIUPYETCS  TOJBKO  TEM
MOJIb30BATENSIM, YbHM MHTEPECH COBIAJAIOT C 3aJaHHBIMU W YbU JCHCTBHS MOXOXKH Ha
JIEUCTBHUS ITIOCETUTEIICH OIPEICIICHHBIX CAalTOB.

4. Ilpoosuoicenue 6 coyuanvruvlx cemsax (SMM) — npouiecc NpUBICUCHUS
BHUMaHMsI TOoTpebuTene k OpeHay uepe3 comuanbHble MmiaTtdopmbl. [lo3Bomsier
TOYEYHO BO3/CHCTBOBATH Ha IICJIEBYIO AyJUTOPHIO, BHIOMpAThH IUIOMIAJIKH, IJI€ OHA B
OOJIbIICH CTENEHH MPEACTaBICHA.

CyniecTByeT MHOXKECTBO MHCTPYMEHTOB B SMM, cambiMU HOMYJSIPHBIMU U3
KOTOPBIX SIBJISIIOTCS TMOCTPOCHHE TPYII, COOOIIECTB OpeHJa B COLMATIBHBIX CETAX;
pabora ¢ Ormorepamu; TapreTUpPOBaHHAs pekjiaMa, HaKpyTka 0OTaMu M MHOTO JAPYTHX
HECTaHJAPTHBIX METOI0B NPOABUKEHHUS [§].

AKTyaJIbHO HCIOJIb30BaTh JAHHBIM HHCTPYMEHT W JJIsi TEPPUTOPHAIBHOTO
opennunra. Ceituac B Poccun mano npodeccuoHaaoB, 3aHUMAIOIIUXCS TPOABUKCHUEM
TEPPUTOPUM, HECMOTPSI Ha TO, YTO JAHHBI HMHCTPYMEHT KOMMYHHUKAIIUU TO3BOJISET
BECTU JUAJIOT C IIEJIEBBIMU TPyIIaMH, MOJIy4aTb OOpaTHYIO CBA3b W HUBEIUPOBATH
HEraTUBHBIC OT3bIBBI. Tak, YCHENIHBIMU MpPUMEpPaMH IPOJBMIKEHUS OpeHJIa MecTa B
COLMAIBbHBIX ceTsaX sBisitorcs HWemanusi, Octonusi, MenbOypH W psiag  Ipyrux
TEPPUTOPHUH.

Ceituac crana mnomynspHa pekiama B «Bxonrakre», «TBuUTTEpE», Ha
«OnHokyaccHukax» u «DericOyke», CEPBUCHI, C TOMOILBIO KOTOPBIX MOXXHO MPOJBUTATh
U TEPPUTOPHUIO, HO HAWMOOJBINET0O BHUMAaHHWE, HA HAIl B3[VISAJ, 3aCIIYy)KUBAET BHJICO
cepBuc YouTube, KOTOpHIN NPUBIEKAET €KEIHEBHO ayJUTOPHI0 B COTHU MHJUIMOHOB
YEJIOBEK.

5. Ounaun-euoeo, kouwkpemno YouTube. Kax mpaBuio, pabora Ha JTaHHOU
IUIOLIAJKE HAYMHACTCS YXe IOcle COo3laHus npoduiied B COLMANbHBIX CETAX, Yepe3

KOTOpbIE B JAJbHEUIIEM WICT NPUBICYCHUE MOIANKMCUYMKOB HA YKa3aHHbIA KaHal. B
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OCHOBHOM IpojBMkeHHe Ha YouTube MoxeT uATH 1O JBYM HampaBlIeHHUAM: JHOO
CO3/laHHE€ W TPOJABIKEHHWE COOCTBEHHOTO KaHaja OpeHaa, MO0 pekiaMa ¢ MOMOIIBIO
0J0repoB, YK€ paCKpyTHUBIIMXCS U 3apEKOMEHIOBABILUX CcEO0sl.

Hns  >p¢pexkTUBHOTO  NPOABIKEHUS  4Yepe3  JaHHBIK  CEpBHC  CTOUT
IPUJIEP’KUBATHCSI HEKOTOPBIX IMpaBWiI U pekoMmeHaaruii. Heobxomqumo co3maBarh Tako
BUPYCHBIN POJIMK, KOTOPBII XOTEI0CHh Obl HE IPOCTO MOCMOTPETh, HO U MOAETUTHCS UM C
JIpYyTUMHU, OH JIOJDKEH pa3oituch mo Bced cetn MHTepHer, HaOparh OOJIBIIOE YHUCIO
IPOCMOTPOB. J[7151 3TOr0 HY>KHO M30€raTh HaBA3BIBAHUS, YETKO U SICHO IOHOCHUTbH UJCIO,
nenatb (OKyC Ha ONpEACIIEHHOW TEpPpUTOPUH, TIOCTOSHHO OOHOBIATH BHJEO,
JNEWCTBOBaTh HECTAHAAPTHO M KPEAaTHWBHO, 3aKJIAJbIBaTh OCHOBBI ISl PEMHMKCOB IS
noJjbp30Baresneil cetu. Takxke poauK JOHKEH ObITh MH(OPMATUBHBIM U Pa3BIEKATEIbHBIM,
npocThiM U KpaTkuM [9]. He cTouT 3a0biBaTh M O IOMOpE, TaK KaK CMEX MOJHUMAET
HACTPOEHUE JIIOAAM, JeNaeT ux Oolsiee JOsIbHBIMU K OpeHay. Tak, mpuMepoM MOXKET
ciy>kuTh Bujieo Ha YouTube, npoasuraromiee U pekaaMUpyoIIee CTpaHy DCTOHHIO, KaK
TYPUCTHYECKOE HAIIPABIICHHUE.

YouTube nmeer 601b1110€ KOTUYECTBO CIIOCOOOB MPOABMKEHUSI KOHTEHTA Ha caiTe
OT MPOCTOr0 TapreTUHra [0 MPHUBJICUECHUS HW3BECTHBIX OJIOTepoB M 3Be3l. BaxHO
OTMETHUTb TO, YTO JJIs1 HanOoJiee yAaYHOTO MPOJIBHKEHUSI HEOOX0JUMO KOHTaKTUPOBATH C
ayIUTOpPUEH, AHAIM3UPOBATH KOMMEHTApUM IIOCMOTPEBIIMX, YEPIAThb HOBBIE, CBEXHUE
UJIEN OT MOJIb30BATENIEH CETH.

6. PR-cmamvu 6 unmepneme — cTatbu 0 OpeHJe WM KOMIAHUH, KOTOPbIE TOBOPSIT
0 MPEeuMYIEeCTBaX M Pa3MEILalTCs Ha aBTOPUTETHBIX IUIOIIaAKaxX: opyMax, Onorax u
npyrux onnaitH-CMU. ImaBHOe, 4ToObI pekiaamubie PR-cTaThu He ObUIM HABSI3YMBBIMH,
OHM [JOJDKHBI BBI3BIBATh JOBEPUE AyAUTOPUH, IMOBBIMIATH Y3HABAEMOCTb M YIIy4IIaTh
penyTanuio. B TeppuTopuaibHOM OpEHIMHIE JAaHHBIA HWHCTPYMEHT MOApPa3yMEBAET
BBIXOJ] TUIaTHBIX M OECIUIaTHBIX CTaTell B TOPOACKHUX, PETHMOHANBHBIX, (henepanbHbIX
UHTEpHET-UCTOUHMKaX. Ho HyXHO MOHMMATh, YTO HAWOOJBIIMM YCHEXOM OydyT

IMMOJI30BATbCA CTAaTbM O MCCTHBIX AJOCTOIMMPHUMCUATCIBHOCTAX, MCPOIPUATUAX U
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COOBITUSIX, KOTOpbIE HAMpaBJIE€Hbl HAa BHYTPEHHIOW ayJUTOPUIO TEPPUTOPUH U
pa3MeIIeHbl Ha PETHOHAILHOM YPOBHE, HEXKENH Ha (hefepaIbHOM.

7. Ilpunoocenus. PazpaboTka npuIoKeHUN cTasia MoIyJIsSpHON B OCIEIHEE BpEMS,
B TOM YHCIIE aKTYaJIbHBIM SBIIIETCA CO3JaHUE TMPWIOKECHHUN [JI1 IPOJIBUKECHHUS
TeppUTOpUAIbHOTO OpeHna B ceTu HHTEpHET WM UHTETPUPOBAHUE €r0 YXKE B
CyLIECTBYyIOIIME TpuioxeHus. Ha naHHbli MoMeHT B Poccum 4acTo MCHONb3yOTCS
MPUIIOKEHUA TS IPOJABUKEHUS IPOTYKTOB, HO HE MTPUMEHSIOTCS ISl TEPPUTOPHH.

Taxxe, cTano MOMYJASPHBIM CO3[aHUE CIHEHIIPOCKTOB Ha calTax C OOJbIINM
TpadukoM 1iesieBoi  ayautopud. llojg cHemmpoekToM IMOHUMaeTcs pas3paboTka
OpEHIUMPOBAHHOIO pa3fena caiTa, I1e IMO0JIb30BATEIM CMOTYT YBHUAETh IHOCIECIHUE
HOBOCTH, TECThl WJIM ONPOCHI, IPUBJIEKAIONIME BHUMaHHUE nocetutenei. Kpome toro,
npoaBuras OpeHJ MecTa, HY)KHO YYUThIBaThb TOT (DAKT, 4TO OrPOMHYIO pPOJb ceiuac
UTPAOT MOOWJIBHBIE YCTpoMcTBa. Tak, MNPAKTUYECKH Yy KaXJIOro €BPOMEHCKOro
MyHUIIUTIAJUTETa €CTh akkayHThl B Twitter, Instagram u Ipyrux ceTsiX, CaThl JaHHBIX
TEPPUTOPUI aJan TUPOBAHBI oz, MOOUJILHBIE YCTPOMCTBA, MMEIOT
NnoJHO(QYHKITMOHATIBHBIE UX BEPCUHU U pa3paOOTaHHBIC IJII HUX MHTEPAKTHUBHBIC KapThl
MECTHOCTH.

Takum oOpa3oM, MO WUTOraM HCCIEAOBAaHUS MOXHO CJeiaTh Psii BBIBOJOB.
[IponBuxkenue tepputopuidi B Poccum OCyIIECTBISIETCS Ha CETOAHAIIHUKM JIEHb B
HEJIOCTATOYHOW CTENEHU, IO CPABHEHUIO C MPOJBUKEHHEM TOBAPOB U YCIYL. IDTO
MOXXHO OOBSICHUTH TEM, 4YTO OpEeHJMHI MecTa W ero passutue B PD mnosBuics
OTHOCHUTEJIbHO HEJABHO U 3aBUCUT HAIIPAMYIO OT PYKOBOJCTBA TEPPUTOPHHU.

Kak mnpaBwio, mnodtd HE UCHOIB3YIOTCS A(h(PEKTUBHBIE WHCTPYMEHTHI
MPOABMKECHUS, KOTOPBIE MO3BOJISIIOT CO3/1aTh UMU/KEBYIO KaMIIAHWIO HA JIOJITUU CPOK
WIu/u  Kparkui, Ha ce3oH. K ToMy ke, yacto mnpu MNPOABMIKEHUH MECTHOCTHU
pexyiaMoyaTe He YACJSIOT JOJDKHOTO BHHMAHUS COBPEMEHHBIM  CIIOcO0aM
KOMMYHHKAITUU C II€JIEBBIMU TpynmnaMu, TakuM kKak SMM, npuiioskeHus, MOOMIIbHbBIE
YCTPOMCTBA.

Bce nepeuncieHHble MHCTPYMEHTBI IPOJBUKEHHS TEPPUTOPUN, KaK IPABUIIO,
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HE HCIIONB3YIOTCA KauecTBeHHO, kKpome SEO-onTummsanmu. 3adacTyio, TeppUTOPHH
CO3IaI0T TOJIBKO IIA0JIOHHBIE CAaNThl M HE 3aHUMAIOTCS MX POABIKEHUEM. OUeHb PEIKO
UCTOJIB3YIOTCS. TAKUE METOJbl, KaK KOHTEKCTHas pekjiama, crarbu B MHTepHET-CMU,
emie pexe SMM, BUACOPOIUKH U MPUITOKEHUS.

[IponBmwxenue OpeHOa TEPPUTOPUH JODKHO TPOUCXOAWTh B paMKax
JOJNTOCPOYHOM CTPATEruu €€ COIUAIbHO-KOHOMUYECKOTO Pa3BUTHUS M YUUTHIBATH 1IE€IH,
3asBEHHbIE B Hel. Menuarmian pa3BUTUS TEPPUTOPUU  JIOJDKEH BKIIOYATh
UCIIOJIb3yeMble CHOCOOBI TPOJIBMKEHUS U MEXAaHU3MbI, CpPOKH MPOBEACHUS U

PE3VIBTUPYIOIIUC II0OKA3aTCIIN, KOTOPBIMHA 6y,Z[YT OLCHCHBI UTOT'H.
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AHHOTALUA

B crarbe paccmarpuBaeTcsi crparerusi koswtabopaumii B Influencer-mapkerunre c
y4€TOM COBPEMEHHBIX TeHJACHUIMU. [IpencraBiieHa cTaTMCTUKA Pa3BUTHS COLMAIBHBIX
cereil B Poccun u Mupe B HENsIX OnpenesieHus HeoOX0AUMbIX (aKTOpoB U (PopMaToB
JUIS PacCMOTPEHHs] BO3MOXHOCTEH HCIIONB30BaHUSI MajoMy M MHUKpO- OW3HECy U
NPUHATUS PEHIeHUs] B TMOJIb3Y KOJUIa0opauuid ¢ TMOCIEAYIOIMIMM  aJIrOPUTMOM
IJIAaHUPOBAHUSI KaMIIaHUW MO NPOABMKEHUI0 Ou3Heca mnocpenctsoMm Influencer-
MapKETUHTA.
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Abstract

The article considers the strategy of collaborations in Influencer marketing taking into
account modern trends. The article presents statistics on the development of social
networks in Russia and the world in order to determine the necessary factors and
formats for considering the possibilities of using small and micro businesses and
making a decision in favor of collaborations, followed by an algorithm for planning a
campaign to promote business through Influencer marketing.
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AKTyalbHOCTb MCCIIEJOBAaHUSI COCTOMT, NMPEXKIE BCEr0, B TOM, YTO Ha OCHOBE
koJutabopanuii, HaunHasg ¢ 2016 rona, pekiiaMHbIN OIOMKET UH(IIOEHCEPOB TMHAMHYHO
pacrtet u no utoram mnpouuioro 2018 roga cocraBun yxe 21,7%. 1o utoram 2019 rona
OKHJIaeTCsl B MPOTHO3€ yBennueHue Ha 11-12% mo MHEHUIO SKCnepToB phIHKA, YTO
TOBOPUT O  BOCTPEOOBAaHHOCTHM JAaHHOTO  (Qopmara TOPOABUKEHUS U €ro

PE3YIbTAaTUBHOCTH. HGHB ucciacaoBaHusl COCTOHUT B 000CHOBaHUHU HCO6XOI[I/IMOCTI/I

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE UYTeHUS), TTocgauennou 30-1emuio nepeoil poccutickoul kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii skonomuyeckul ynusepcumem umenu I B. Ilnexanosa» u 85 —nemuio

ocHosamens nepgotil kagedpvl mapkemunea npogheccopa Conosvesa bopuca Anexcanoposuua (JJama npogedenusi: 25
okTsi0pst 2019 1)
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UCIIOJIb30BaHMS KOJTAa0Opaluii Kak CTparerud MayloOIOMIKETHOTO MapKETHUHIa B
YCJIOBHSIX 3KOHOMUYECKOIO KpHU3Hca JUIsl MajJoro U MHKpO- OM3HEca, TaK Kak JaHHbIC
(dhopmaTel OTHOCUTENHHO ACMIEBBI U O0JIee TOTO MOTYT paboTaTh MO MPUHIUITY OapTepa,
a He MpsAMOM orarel. 3a/aud HMCCIENOBAaHUS — PACCMOTPETh (HakToOpbl, (opMarhl,
TEXHOJIOTUY TUIAHUPOBaHUs Kosutabopanuii B Influencer-mapkerunre. HoBusna crateu
KpPOETCS B OIPENEISIONIeM SIBICHHH COBPEMEHHOCTH — 3TO IOOAJIbHBIA YpPOBEHBb
IIPOHUKHOBEHUS COLMAJIBHBIX CETEM, KOTOPBIM K KOHIY 2019 roma no njaHHbIM noprasia
statista.com nocturdet 45%, npuyem B Boctounoit Azuu u CeBepHoit AMepuKe cambiid
BBICOKHI YPOBEHb IPOHUKHOBEHHUs yxke coctaBui 70%, a 3arem u B CeBepHoil EBpone
67% [4].

ConmasibHble CETH, KOTOPbIE MPEICTAaBICHbl BO MHOTUX (opMax, BKJIroUas 0JIory,
dbopymbl, OuzHec-ceTH, miar@opMbl st oOMeHa (otorpadusaMu, COIUATIbLHBIE UTPHI,
MUKpOOJIOTH, 4aT-u 00T- MPUIIOKEHUsI CTAaHOBATCA BCE Oosiee nomyaspHbiMu. Kakue-to
U3 HUX HE Pa3BHBAIOTCA M YXOAAT C PBIHKA, a KAKWE-TO NOSBIIIKOTCS HOBBIE U
3aXBaThIBAIOT MUPOBBIE APEHBI MOJIb30BATENEH, HAIPUMED, TUHAMUYHO Pa3BUBAIOIIASICS
ceth TikTok mo nanneiM cepBuca SimilarWeb B mapte 2019 roxa ormacuna o 48,7 MiaH
BU3UTOB Ha cBoto muiarpopmy. B Poccun TikTok yxe 3aHMMaeTr 4eTBEpPTYIO CTPOUKY
perTnHra, BoITeCHUB OQHOKIIACCHUKU.pY [6]. KpynHelmas conuaibHas CETb B MUPE
Facebook mo coctosinuto Ha BTOpoit kBapran 2019 roma umeer 2,41 MIpa aKTUBHBIX
nonp3oBarened B mecsl. Eme B TperbeM kBapraie 2012 roga 4YmMciIO aKTUBHBIX
nmonb3oBareneli Facebook mnpeBbICMIO OAWH MWUIMApP, YTO JeJaeT €ro IepBOU
COLIMAJIbHOW CEThI0, KOTa-1100 clenaBIiel 3T0. AKTUBHBIE MOJIb30BATENH - 3TO T€, KTO
Bouien B cucteMy Facebook B Teuenue nmocnennux 30 aneit. B Facebook, WhatsApp,
Instagram wnmu Messenger B TEYEHUE IIOCJIEIHErO0 OTYETHOIO KBapTaja 3asBHjIa
oObenuHeHHas kommaHusi Facebook, uto 2,7 Muinmuapaa 4denoBeK MCHOJIB3YIOT IO
KpallHeli Mepe OIWH W3 OCHOBHBIX MpoaykToB kommanuu (Facebook, WhatsApp,
Instagram wunm Messenger) kaxabiii mecsn. [lo cocrosnuio Ha okTsi0ps 2018 roga
Nupus, Coequnennsie ltarel 1 MHAOHE3UA 3aHUMAIOT MEPBOE MECTO MO pasMepy

oJIb30BaTeIbCKOM 0a3pl Facebook [4].
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Uto xe Ttakoe Influencer-mMapkeTMHr W TO4YeMy OH CTaj TaK IOMYJSAPEH B
nocneaHee BpeMsa? [lo cyTy 3T0 BO3MOXXHOCTh TMOJEIUTHCS WM YCHBIIIATh MHEHHE
JUJEPOB PBIHKA, a TaKXKe PACHPOCTPAHUTh €ro MOCPEICTBOM capadaHHOTO pajuo.
Influencer-MmapkeTHHT 3TO COBPEMEHHBIN KaHaJl PEKJIaMbl U MPOJABMIKEHUS TOBAPOB U
YCIIYT 4epe3 MHKPO-OJIOTepOB B COIHMAIBHBIX CETAX. PBIHOK Oiorepckoil pekiiaMbl B
Poccum pactet exeromano Ha 19% (puc. 1), a moCTOB B akkayHTax, OIyOJIMKOBAaHHBIX 32
OTPEJICJICHHYIO OILIaTy, CTAHOBUTCA BCE OOJIBIIIE.

Mukpo-6norepsl  uMeroT 70 S0 ThIC. TOJANHUCYUKOB C BBICOKOM joJiei
BoBJIeueHHOCTU (6-12%) [3]. Takum oOpa3zom, HHOIOCHCEPHI MPEACTABISIIOT COOOM
JUJEPOB MHEHHUH, K KOTOPBHIM HPUCITYIIMBAIOTCA WX ayJUTOPUH TOJAMHCUUKOB H
ToBepstoT UM. [loaToMy KoMIaHuuM M OpeHapl daiie oOpaiialoT CBOM B30pPHI Ha
MHQIIIOEHCEPOB ISl MPOABMKEHUSI TOBAPOB W YCIYr 4Yepe3 peKjaMy B aKKayHTax

BBI6paHHI>IX MI/IKpO6J'IOI‘€pOB JJIS1 BBIXOAA Ha Y3KHUC CHGHI/I(l)I/I‘-ICCKI/IC CCTMCHTHBI pPBIHKA.

Yucno onnavyeHHbIX 6peH,anM

NOCTOB NUAEepPOB MHEHUI (MNH)
32.3

21.7

14.5

9.7

2016 2017 2018 2079+

PucyHnok - 1 UucJi0 onsiadeHHbIX OpeHIaMu MIOCTOB JIW/IePOB MHEHHH (MJIH),
ssHBapb 2019 . (*nporuo3Hoe 3HayeHue)

Ucrounuk: [5]

Paccmorpum mpumep. Uuterpamms peknambl B Onore «Byms» (2,9 wmuH
MOJMUCYMKOB) Oyzner crouth Openny 1,2 mun pyO., y Karm Kmn (7,3 miun
nonnucynkoB) - 700 Teic. py0. kak m B Omore «JlueBHuk Xawa» (2,9 ™miaH
NOANUCYUKOB)[S]. A, Hampumep, y Mukpoomorepa Jlepst Tkauenst (85 ThIC.
MOJIMACYMKOB) OIJIaTa 3a PEKJIAMHBIA MOCT cocTaBisieT 5 Thic. pyd. Ecnm y Gmorepa
MOAMUCYUKOB /10 30 THIC., TO MOKHO JIOTOBOPUTHCS M O OAPTEPHOM CHICIIKE.
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CamMple BaXHBIC TMPEUMYIIECTBA PEKJIaMbl B aKKayHTax HWHQIIOCHCEPOB
CIIETyIOITHE:

1) xak mpaBHJIO, KOHTEHT MHKPOOJIOrepa KpeaTUBEH, 3allOMUHAEM M YETKO HaIleJIeH
Ha BOCTPUATHE IICJICBOM AyAWTOPHH TOIMMCYNKOB, XOTS W HE HECET B cebe
KOHIICTIT KOPTIOPATUBHOM peKJIaMbl OpeH/Ia;

2) TOBBIIIACTCS JIOSUTBHOE OTHOIIEHHWE K BBHIOPAHHOMY OpeHIy 3a CU€T JOBepHus K
MHEHUIO HHQITIOCHCEPA;

3) yBeNIMUYMBAETCS OXBAaT «HEMOCBSIICHHOW» MyOJIMKH MOANMMCYNKOB aKKayHTa, TEM
caMbIM, paCKpbIBasi HOBbIC KaHaJIbl KOMMYHHUKAIIMKU OpeH/Ia;

4) Tpu MPaBUIBHOM HCIIOJIB30BAHUU BEACT K POCTY MPOJIAXK;

5) onTUMH3UpyeTCS NEATCIbHOCTh KOMIIAHUU WJIH OTJCIBHBIX OH3HEC-IIPOIIECCOB,
TO €CTh 3TO MOXKHO pacCMaTpHBaTh KaK OMPEACIEHHBIA TOMYOK K BHEAPEHHUIO
HOBBIX ujei [7].
dakTopbl pocTa Joxojla OpeHga mocpeacTBoM HHCTpyMeHTOB Influencer-

MapKCTUHTa INPCACTABJICHBI HA PUCYHKC 2.

I. OceeqomMaeHHOCTE 00 HHTIOEHCEPE

II. KoMOeTeHIHA NOCETHTAIA AKKAVATA HHbTI0eHceDa

- CTEIEHE H3BECTHOCTH Ha

TIL YI0BIeTopeHHOCTE
HENEEOM PRIHEE P
pp——— nnﬁjmnn 0T PeKIaMEL
- };POBEBL HOBEPHH LT LA ~ana
HH SHCEDY - JH3HHCEAA
- IOAMEHOCTE MoceTHTEel |- COUHAIBHAA
AKEAYHTA HEQIOeHCEpa
fi) HeMamepUATEHAR.
- MpONETYPHAA (Bpems,
EaUeCcTED POIECca)
- MEPCOHAEHAR
(BOCTIpHATHE)

PucyHok — 2 ®akropbl pocTa 10x01a OpeHnaa yepe3 nHCTpyMeHThI Influencer-
MapKeTHUHTa

HcTouHuK: cocTaBIIeHO aBTOpOM

Baxno YUYUTBIBATb TOT (1)aKT, qTO COTPYAHHYCCTBO W ITaPTHCPCKAsA CBA3KaA C

MHQIIFOEHCEPOM BCET/Ia OCHOBBIBAETCS HAa B3aMMHOM JOBEPHUH, TO €CTh MHUKpPOOJIOrep
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MOJKET OTKa3aTh OpEeH/ly B COBMECTHOI paboTe 0e3 OObsICHEHUSI IPUYHMH U ITO SBIIAETCS
HOpMOU 1151 6rorocdeprl. Benps Giorep 310, mMpekae BCEro, INYHOCTD, IETH KOTOPOi
MOTYT HE COBIAJaTh C MOTEHIIMAIbHBIM PEKJIAMHBIM OpeHJ0oM. BakHO MOMHUTBH, 4YTO
KoJTaboparsi 3TO CPEACTBO PpEKJIaMbl, HO HE caMa IeJb. DBBIBAIOT TpHUMEPHI
COBMEIICHHS PEKJIAMbl B aKKayHTaxX MHAIIFOCHCEPOB U Pa3INIHBIX 0P ¢IIaifHOBBIX event-
MEPOTIPUATUN, POBOJUMBIX OpeHJIaMH, IJle MPUCYTCTBYIOT MHQIIOEHCEPHI, UMEIOLTUE
pasueie LIA. TlogoGuble komnmaGopauuu yBenuuuBaioT oxBaT [IA u pesynsrar
PEKIIAMHBIX YCUJTU.

Uutepecen TOT ¢akt, uTo OONbIIE€ TOJIOBHUHBI HUHQIIOCHCEPOB TMOCTAT
nH(pOpMAIINIO O KaKOM-TU00 OpeHAe 3a70Jr0 J0 TOro, KaK MOSBUTCSA HEMOCPEICTBEHHO
pekjiaMa JTaHHOTO OpeHJa B akkayHTe MuKpooOsorepa [6]. Ilomywaercs, yTo OpeHbI
OTCJIC)KUBAIOT YIIOMUHAHUS O ce0e, MOJOKUTEIbHBIA OTTEHOK, KOJWYECTBO JIAUKOWU U
IIEpPOB JIAaHHOTO TOCTa MHUKpooOsorepa. Eciu pe3ynbTaTUBHOCTH ObLIa JOCTAaTOUYHO
BBICOKOM, TO OpeH/I MpeJiaraeT IiaTHoe COTpyAHNYEeCTBO HHGIoeHcepy. BoT 31ech u
BO3HUKAET MPOILIECC KOUTabopaliuu.

Komnnabopatusi 10CI0BHO ¢ aHIIIMKACKOTO 03HAYAeT COTPYIHUYECTBO, COBMECTHAs
pabota. DTO yKe JOCTATOYHO M3BECTHAsI CTPATErusi KPOCC-MapKETUHTa, HO Yallle BCETo
UCIIOb3yeMasi KPYNMHBIMM KOMMAHUAMH, Kopriopanusmu u Openaamu. Ilocnemnee
BpeMs CTpaTerui0 KOU1abopaluii cTall UCIIOIb30BaTh B CBOEM MPOABUKCHUH MaJIbId U
MUKpO- Ou3Hec. C Kakoil IeNbl0 BBICTPAUBACTCA COTPYAHMYECTBO, HMHOTAA JIaXKe
KOHKYPHUPYIOIIMX KOMITAHHM, TOCTapaeMcsi pa300paThCs.

Yenex konmabopaiuu 3aBUCUT OT Pa3IMUHbIX (DAKTOPOB:

1. Otpacnu, B KOTOpoi paboTaeT KOMIaHUSI.
[{eneBoil aymuTOpUM U €€ BHIOPAHHBIX CETMEHTOB.
YpoBHSI JIOSIILHOCTHU MOKYyTaTeNeld K KOMITAaHUH.
Pa3mepa, uctopum KOMITaHUU.

Ce30HHOCTH pealiu3yeMbIX TOBAPOB U YCIIVT.

JKu3zHeHHOro 1ukIiia ToBapa.

NS kD

U np.
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Ho mnpexne Bcero, HamMeueHHbIE NOCTHXKEHHUS OT KOJTabopalui 3aBUCAT OT
MOKEJAHUN W LeJed CaMUX MOTEHIMAIbHBIX NAapTHEPOB, KEJAIOIIUX B MEPCIIEKTHUBE
coBMecTHO padotarb. HeoOxogumMo HaAWTH TeX MapTHEPOB, KOTOPHIM €CTh YTO
OPEUIOKUTh PBIHKY i1 OOMEHa IeJeBbIMU TMOKYyHaTeasiMH MEXAY KOMIaHHSIMH.
CoBMecTHas paboTa JIF000TO YpOBHS pa3BUTHsI OW3HECA M €ro MacmTaba Bcerma uMeeT
BO3MOXKHOCTb HAaWTH PaBHOTO ceOe WIIM BBIIIE MO CTaTycy s oObeAMHEHHS OOIIUX
YCWIMI B LEJIAX TPOABMKEHHUS TOBAPOB U YCIYr. Jlake KOMITaHHsI, HAYUMHAIOIIAs! CBOKO
JESITEIPHOCTh HAa PBIHKE, MOXET OBbITb HWHTEPECHOM U MPUBJICKATEIbHOU YiKe
«ObIBaJIBIM» OM3HECAM JIs KOJU1abopaluu, TaKk Kak COBMECTHBIE YCHJIMS MOTYT JaTb
0OnbIINI U OBICTPBIN 3aIUIAHUPOBAHHBIN (D PEKT.

Komnabopanum BKiIt04aroT B ce0s HECKOJIBKO (pOPMATOB, OCHOBHBIE U3 HUX:

l. CorpyaanuectBo. To ectb Ha BBIOpaHHBIM MEpUOA BpPEMEHH OAHA
KOMITaHUSI COBMECTHO C APYIrOM BEIyT COBMECTHBIN MPOEKT. B TaHHOM ciydae yciaoBUs
JIOTOBOpA 4acTO HE OOCYKIalTcs, a caM JIOTOBOpP HE BCErla 3aKII4YaeTcsi, TO €CTb
pernamMeHThl padoThl 4aile Bcero He coOmromarorcs. M3 1mocoB JaHHOroO ¢opmara
TMOKOCTh PabOThI, ONIEPATUBHOCTH, IOCTYITHOCTD.

2. ITapTHepsbl Mo Ou3Hecy. B 1anHOM ciydae JBE KOMIIAHWHU OJHOBPEMEHHO
U Ha JUIUTEIbHONM OCHOBE JABMXXYTCA K 0003HAYEHHBIM €IUHBIM LIEJSIM JJIs MOIyYESHUS
obmiero noxoxa. B gaHHOM ciywyae o00s3aTeNbHO COCTaBIAETCA JIOTOBOpP C
MPEIBAPUTEIBHBIM COITIACOBAHUEM O0EUX CTOPOH U YUETOM PUCKOB.

3. NudopmanuonHas mnojaepKKa U TMapTHEPCTBO B IENsAX oOMeHa
IIOJIE3HOTO KOHTEHTA JUUIS LEJIEBIX ayIUTOPHUN ITOKYIIaTENIEH.

4. JlonoiHMTeIbHAS BHIT0/Ia U LIEHHOCTh B BUJE OINpPEAEIEHHOro OOHyca K
CHIEJIKE C IPYTUM HEKOHKYPHUPYIOLUIUM OpEHIOM.

5. Kpocc-npoaBu:keHue He0OXOAMMO B TOM ClIydae, €CIM BBITOJIHO
MPO/IBUTaTh TOBapbl U YCIyTHU Ha IIeJIeBble ayIUTOpUHU Jpyr npyra. B stom dopmare
garie Bcero u padoraet Influencer-mapkerunr.

AJNTOpUTM CcOTpydHUYEecTBa B (opmare Koimabopanuu ¢ UHQIIOEHCEpaMu

MPEACTABIIEH HA PUCYHKE 3.
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[Ipu  BBIOOpe  ¢dopmara  koutabopalM  BaXHO C  MaKCUMAaJbHOM
MIPEIOCTOPOKHOCTHIO OTHOCHUTBCS K COTPYIHUYECTBY C HHAGIIIOCHCEpaMu aa0bl HE
YPOHUTh YpPOBEHb MOBEpHUS K COOCTBEHHOMY OpEHHy, TO €CTh IO NPUHIMUIY «HE

HaBpEAN».

1. ITouck 0a0repa:
OTpe/ieieHIe BapHaHTa MOUCKA Yepe3 areHTCTBO WM OUpXKy OIIOrepos, mo
PEKOMEH/IALIMH, B YaTaxX M IPyIINax Mo MPOJBHIKEHHUIO OIIOTOB
oTpeneNicHUEe BO3MOKHOM CTOMMOCTH (CpeIHEe KOJIMYECTBO JalKoB SABJIACTCS

qaimic BCCTr0 CTOMMOCTBIO peKHaMBI)

2. AHaJIN3 AaKKAYHTa:

A Omorepa u ero JoKaluu

YPOBEHS BOBJICUICHHOCTH ayAUTOPUH

YacTOTHI Pa3MEIeHNs PEKJIaMbl U PEaKIIMU ayJUTOPHU HA HEe
Pe3yIbTaTOB KaMITaHWH, KOTOPBIE YK€ CBEPIIMIINCH
OXHIAHUHM BO3HATPAXKICHHS KOJUTabopannu

OOparHasd cBA3b @

3. IloaroToBKa K KAMIAHUHU M YTBEPKIEHUE:
opuda
Tex3aJaHust
KOHIIETIITHH TTPOIBUKCHHUS

MEaualljiaHa
4. Peanmn3zanus kaMnaHum:

COTJIaCOBAHUE CHCHAPUEB U MEXAHUK
IIOATOTOBKA aHAJIUTUKHU
KOHTPOJIb BbIITYCKa KOHTCHTA

[

5. OTYeTHOCTH U PE3YJbTATHBHOCTD:
aHaJIMTHKA (B TOM YHCIIE aHAIIU3 32 PEeaKHel ayIMTOPHN)
TI0/IBE/IEHHE UTOTOB
pacdeT BOBJICYEHHOCTH HOIMHCYNKOB aKKayHTa
pacueT 3¢ HEKTUBHOCTH PEKIaMBbl

Pucynok - 3 Texnosorusi pexkiiamuoro mianuposanus Influencer-mapkerunra

HcTouHuK: cocTaBlieHO aBTOPOM

[Touck wHOIMIOCHCEPOB I  BO3MOXHBIX  KOJUTa0opanuid MOXHO  BECTH

HECKOJBKHUMH CIIOCOO0aAMU:
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1. Ilouck uH}IOCHCEPOB Cpear MNOAMUCUMKOB KOHKYPUPYIOIIMX OpeHI0B, HO
HEOOXOAMMO 3apaHee U3YUHUTh MOTCHLIUATIBHBIX U MPSIMBIX KOHKYPEHTOB.

2.Ilouck 1o peneBaHTHBIM XdIITEraM MW JIOKALUSIM HEOOXOAMMBIX IOCTOB H
AKKayHTOB. B HaHHOM cily4ae HYXHO IPOBOAWTH PEUTHHI PE3YJIbTAaTOB 10
KOJIMYECTBY JIAaWKOB W/MJIM KOMMEHTapueB. B Hacrosimiee Bpemsi u3-3a
HOBOBBEICHMI B HHCTarpaM-KaHajle HE PEKOMEHIYETCS OCHOBBIBATHCSA
HCKJIIOYUTENILHO HA KOJTMYECTBE MOAIMUCYUKOB [2].

3. ITouck mo xamreram odraaiH-MepONIPUATHIA.

4. Tlouck no onucaHuto npoduis.
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W, HakoHell, KakoB K€ MOXET OBbITh pe3yJbTar Kojutabopaiuu ¢ uHdiIroeHcepamu?
Bcerna nmu BO3MOXHO MOMYYUTh YBEIMYEHUE IPOAAXK HANPSIMYK) OT PEKJIAMBI Y
MUKpoOnorepoB? Bc€ 3aBUCHUT OT METOAMKM TMOJCYETa PE3yAbTaTUBHOCTH U
MepBOHAYAIBHBIX IIeJIeH pekiiaMbl OpeHma. BaxkHo, 4To maxke OGiorep ¢ MUJUIMOHOM U
BBIIIIE MTOATMCYMKOB MOXKET HE MPUHECTH KETAEMOTO JOXO0JIa OT PEKIIAMBI, CTOUMOCTh
KOTOpOM OyZIeT B COTHH, a TO M B THICSAYU pa3 MPEBBIIATh CTOUMOCTb PaboThl ¢ 20-ThIO
uH(pmroeHCcepaMu ogHOBpeMeHHO. OJIMH U3 APKUX MPUMEPOB HEYJAuHOUN KOJIIaboparuu
openna «CarPrice» u Onora «Blyap» Mo utoram KOTOpoi He ObUIO HU OAHOW 3asBKU OT
KJIIMEHTOB. BBIBOJ TakoB, 4YTO JIy4lll€ HCIIOJb30BaTh HHTErPALMI0 C HECKOJIbKUMU
MUKpOOJIOTepaMu, yBEIUYMBasi KOHBEPCHUIO TTPOJAX M OJHOBPEMEHHO CHUKAsl PacXObl
Ha peKJiaMy MPH ATOM KJIMEHTCKas JIOSUIbHOCTh Oy/lIeT YBEJIIMYMBAThHCS 32 CUET CUHEPTUU
pPEKOMEHJAIU HECKOIBKHX MHUKPOOJIOrepoB, Yb€My MHEHHUIO IMOCETUTEIN aKKayHTa
JIOBEPSIIOT, @ 3HAYUT OyayT B OOJIbIIIEH CTETIEHH TOTOBBI MPUOOPECTH PEKIAMUPYEMBbIH
OpeH.

D¢ deKTUBHOCTh peKJIaMbl TTOCPEACTBOM KOJIJIA0OpaIMil OMpeAesIETCs pa3HbIMU
coco0aMu: TPEXAE BCEro, 3TO OKYMaeMOCTh PEKJIAMHOTO TMOCTa 3a KOPOTKHM
MPOMEXKYTOK BpeMeHH (OT 3-X 0 7-MU JHEW); KOJIMYECTBO HOBBIX MOJANMHCUYUKOB
aKKayHTa OpeHJ1a; BOBJICUEHHOCTh U aKTUBHOCTh MOJNMUCUYUKOB; CPABHUTEIIbHBINA aHAIN3
CTOUMOCTU TOJAMUCYMKA TOCPEICTBOM KOJUIA0OpAllMKM WJTM, HApPUMEpP, MOCPEIACTBOM
JPYToro BUja peKjIaMbl (KOHTEKCTHAs, MEIUIHAsI MHTEPHET-peKiIama).

Pe3ynbrarbl ucciieoBaHMs: BBIIBICHBI (DaKTOpPHl pocTa Joxoda OpeHaa dYepes
uHcTpyMeHThl Influencer-mapkeTuHra U Ha OCHOBE JTOTO MPEACTaBICHA aBTOpPCKas
TEXHOJIOTUSI pekjIaMHOro rIianupoBanusi Influencer-mapkeTuHra ¢ HUTOTOBBIMHU
criocobamu pacueta 3Q(PEKTUBHOCTH PEKIIaMBbI OCPEACTBOM KOJIIabopariuii.
BbiBOABI 1 peKOMEHIAUMN:
1) Influencer-mapkeTHHT 3TO BO3MOXKHOCTb TOJEIUTHCS WA YCIBIIIATh MHEHUE
JUACPOB PHIHKA, a TAK)KE PACIPOCTPAHUTD €ro TOCPEICTBOM capadaHHOTO pajuo,
T.€. 9TO COBPEMEHHBIM KaHaJ PeKJIaMbl U MPOABUKEHUS TOBAPOB M YCIYT Yepes

MUKPO-0JIOTEPOB B COIMATIBLHBIX CETsAX. PhIHOK Omorepckoil pekinambl B Poccun
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2)

3)

pacteT exerogHo Ha 19%, a mMOCTOB B akkayHTaxX, OMYOJIMKOBAaHHBIX 3a
OIPEIEIICHHYIO OIUIaTy, CTAHOBHUTCS BCE OOJBIIIE;

OpeHIbl 4aie OoOpalaloT CBOM B30pbl HAa HH(MIIOCHCEPOB ISl MPOABUKECHUS
TOBapOB M YCIIyI 4Yepe3 peKjaMy B aKKAayHTaX BBIOPAHHBIX MUKpPOOJIOrepoB AJIA
BBIXOJIa HA y3KHE CrelU(UIECKUEe CETMEHTHI PHIHKA;

COBMeCTHasi paboTta J1t000ro ypoBHs pa3BUTHUs OM3HEcCAa M ero Macuirtaba Bcerna
UMEeT BO3MOXXHOCTh HAWTH paBHOro ce0e WIM BBIIIE MO CTAaTycy s
00beIMHEHUs OOIIMX YCWIIMM B LIENIAX MPOJBUKEHHUS TOBAPOB U YCIYT, TaK Kak

COBMECTHBIE yCWIMSI MOTYT jaarb OOubIIMKA M OBICTPHINA 3alUIaHUPOBAHHBIN

b dexT.

BBITOJIHEE DPa3MECTUTh pekjaamy y wuHGIoeHcepoB B 10-Tu akkayHTax, W 3TO

JICIIEBIIE, HEXKEIM B OJHOM AaKKayHTE MOIYJISIpHOro Ornorepa C BBICOKOU

CTOMMOCTBIO PCKIIAMHOTI'O ITIOCTA.
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6. Texnonoruu u menua. PBK. Bmanenenr cepuca Tik Tok otkpein oduc B
Poccun.  13.09.2019.  sneKkTpoHHBIM  pecypc  —  PEXUM  JOCTyIA:
https://www.rbc.ru/technology and_media/13/09/2019/5d7b80ef9a7947257ealel
bf ([lata o6pamenus 18.10.2019)

7. ®opMHpOBaHUE W PA3BUTHE WHTEPHET-PEKIAMbl B KOMIUIEKCE MHTETPUPOBAHHBIX
MapKETUHTOBBIX ~KOMMYHHKAIIMI: TEOpPHs H TpaKTUYecKas pear3aius:
Momnorpadus / O.H. PomanenkoBa. — M.: U3narenbcko-ToproBasi Kopriopanus

«JlamkoB u K», 2013. — 140 c.

References

Zhil'cova O. N. Issledovanie potenciala social'nyh setej dlja malogo biznesa //

Marketing 1 logistika. — 2017. — Ne4 (12). —s. 27-33.

Zhil'cova O. N. Antisocial'naja reklama kak faktor uvelichenija reputacionnyh izderzhek

brendov // Marketing 1 logistika. — 2019. — Ne3 (23). — . 51-65.

Inozemceva A. GetBlogger. Pochemu stoit rabotat' s mikroblogerami, a ne
millionnikami 03.07.2018 jeletronnyj resurs — rezhim dostupa:

https://www.cossa.ru/trends/216141/ (Data obrashhenija 18.10.2019)

Otchet: How many users does Facebook have? 2019 g. jelektronnyj resurs — rezhim
dostupa: https://www.statista.com/topics/1164/social-networks/ (Data obrashhenija
18.10.2019)

Skol'ko stoit reklama v bloge Dudja? Teper' my znaem jelektronnyj resurs — rezhim
dostupa:  https://the-flow.ru/news/skolko-bloger-zarabatyvaesh (Data obrashhenija
18.10.2019)

Tehnologii 1 media. RBK. Vladelec servisa Tik Tok otkryl ofis v Rossii.
13.09.2019. jelektronnyj resurs — rezhim dostupa:
https://www.rbc.ru/technology and media/13/09/2019/5d7b80ef9a7947257ea0e1bf

118


https://www.rbc.ru/technology_and_media/13/09/2019/5d7b80ef9a7947257ea0e1bf
https://www.rbc.ru/technology_and_media/13/09/2019/5d7b80ef9a7947257ea0e1bf

Kypnan Mapketuar MBA. MapKkeTHHIOBO€E yIIpaBiIeHHE NPEAIPUITHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

(Data obrashhenija 18.10.2019)

Formirovanie 1 razvitie internet-reklamy v komplekse integrirovannyh marketingovyh
kommunikacij: teorija i prakticheskaja realizacija: Monografija / O.N. Romanenkova. —

M.: Izdatel'sko-torgovaja korporacija «Dashkov 1 K», 2013. — 140 s.

119



JKypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHUE TTPEATIPUSTHEM 2019, BeimTycKk 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

HUcksanaeposa T. A., k. 5. H., IOLIEHT,
3aBelyIOIIMH Ka(eapoil COBpEMEHHOT0 00pa30BaHus,
Poccuiickuii ynuBepcutet koomnepaiuu, Bnagumupckuii dhumman

skt1960@mail.ru

METOJOJIOIT'NMYECKHUE MAPKETHUHI'OBBIE PEHIEHU A
YIIPABJIEHUSA BUSHEC-ITPONECCAMMU NPD

AHHOTALUA

Hayunas pabGorta mocBsiiieHa NMPOCKTUPOBAHUIO MexaHu3zMa koopauHanuu HUP,
MIPOU3BOJICTBA M MAapKETWHra B yIpaBieHuu OusHc-miporieccamu NPD. B Heit
OTIpEICJICHA CYIIIHOCTD MOHSATUS «MAPKETHHT B cepe yIpaBICHUs] HHHOBAIIUSIMIY,
CO37IaHbl METOJMKAa pPa3pabOTKX HOBOTO MPOAYKTa C HCIOJb30BAHUEM MOJIEIU
VHHOBAallUOHHOTO MAapKETUHIAa B YCJIOBUAX HWHTETpAllMM OpraHU3aluil U

CIIEHApHBI UHCTPYMEHT OIIEHKH €€ 3P(HEKTUBHOCTH.

Karuesble cjioBa: MmapkeTuHr, nHHOBauuu, NPD, unrerpanusi.
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METHODOLOGICAL MARKETING SOLUTIONS FOR NPD BUSINESS
PROCESS MANAGEMENT

Abstract

The scientific work i1s devoted to the design of the mechanism of coordination of
research, production and marketing in the management of business processes NPD.
It defines the essence of the concept of "marketing in the field of innovation
management", formed a methodology for the development of a new product using
the model of innovative marketing in the conditions of integration of organizations

and a scenario tool for assessing its effectiveness.

Keywords: marketing, innovation, NPD, integration.
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METOJOJIOIT'NMYECKHUE MAPKETHUHI'OBBIE PEIHHIEHUA YITPABJIEHUA
BU3HEC-ITPOLHECCAMM NPD!

Tatiana A. Iskyandepova, Ph.D., associate Professor,
head of Department of Modern education,
Viadimir branch of Russian University of Cooperation

iskt1960@mail.ru

METHODOLOGICAL MARKETING SOLUTIONS FOR NPD BUSINESS
PROCESS MANAGEMENT

CoBpeMEHHBIE  TEHICHIMM  Pa3BUTHA  DKOHOMHMKM  BCE  HACTOMYMBEE
JEMOHCTPHUPYIOT (PaKT, YTO MAPKETUHIOBbIE CIIOCOOHOCTH OpraHM3alMil K MHHOBALIUSAM
ABIIAIOTCS TJIABHBIM (DAKTOPOM MX BBDKMBAHUSI M PAa3BUTHUSI B YCIOBUAX pacTyllen
HECTAOUJILHOCTU KOHBIOHKTYpPHI PBIHOYHOW cpenbl. Ho B paspese TpaauliMOHHOMN
MOJENIM  yHOpaBieHHs OW3HEC-TpolleCCaMU  OpPTaHM3alMd  MBITAIOTCS  M30eXKaTh
VHHOBALIMM, YHUUTOXAIOLIMX [EHHOCTh UCIIOIb3yEeMBbIX TeXHONIOTUM. [loaTomMy ceroaus

XO3AUCTBYIOIIME  CyOBEKTHl 4Yalle MIyT Ha  YNPOLIEHUS, HE3HAYUTEIbHYIO

! Marepuanst VII MexyHapoHON HAy4HO-IPAKTHUECKOM KoH(peperuu I'unbaun Mapketonoros u PDY um. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE UYTeHUS), TTocgauennou 30-1emuio nepeoil poccutickoul kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocnosamens nepeoii kagheopwl mapxkemunea npogeccopa Conosvesa bopuca Anexcanoposuua (/lama nposedenus: 25
okTsi0pst 2019 1)
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MOJU(DUKAIMIO MPOAYKTA U pa3pabOTKy €ro ¢ MUHEMaJIbHBIM YPOBHEM HOBU3HBI. Torma
Kak B ycnoBusx koHKypeHImH New Product Development (NPD) (pa3paborka HOBOTO
NPOAYKTA) SIBJISETCS Ba)KHOM CTpaTerveil MoBeleHUs Ha PbIHKE JI000M opraHusaiuu.
[IpakTka 3a pyOeKOM CBUIETEIBCTBYET, YTO €CJIM B TCUCHHM ISATU JIET CyObEKT He
npejiaraeT moTpeOUTeNIIM HOBUHKY, TO OH T€PSIET CBOIO KOHKYPEHTOCIIOCOOHOCTD.
OYHKIIMOHUPOBAHWE  OpraHu3aldid, OPUEHTUPOBAHHBIX HA  WHHOBAIIUU,
OTIIMYAETCS HaJIWYMEeM TPOBAJIOB B LHUKIE pa3paboTku HOBUHKH. [lokaszarenu
PBIHOYHBIX OTKAa30B €lle OueHb BhICOKM. OHu Bapbupyrorcs ot 50 mo 80 — 90 %.
[TpyunHBI - HEKOPPEKTHOE MOHUMaHUE NOTPEOHOCTEN MOTpedUTeNeil, CHUKEHUE 3aTpaT
OpraHu3alMii Ha MPENNPOEKTHbIE MAPKETUHIOBBIE UCCIIEAOBAHMS U JJAXKe OTKa3 OT HHUX

(Tab6un.1). Torga, kak ecTh MPaKTUKK co3naBiue dyuiue NPD.
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Taboauua 1 - 3aTparsl HAa MAPKETHHIOBbIE HCCJIEI0BAHUS OPTraHU3AUI IPH
OCYIIECTBJICHUH TEXHOJIOrHYecKnuX HHHOBauuii mo pernonam PO Poccun

3anaTI)I Ha MapKCTUHI'OBBIC UCCIICAOBAHUS ITPU

Peruon OCYIIECTBICHUM TeXHOJ'IOFI/IIISg]IéI/IX MHHOBALIMH 110 TOJAM, THIC
2010 2011 2012 2013 2014 2015

benropoackas o6macTh 2602,2 | 2016,0 1200,0 | 2899,0 | 5567,8 1789,00
BpsiHckas 001acTh 213,0 | 616,2 2030,9 563,0 7403,0 4488,20
Biaguvupckas o61actsb 274,4 437563,3| 416,0 909,1 24931,0 | 70162,90
Boponexckas 001acTh 2069,0 | 2484,0 | 24853,6 | 3959,4 0 25,40
MBanoBckas 0061acThb 46582 | 34,0 246.,4 0 65958,6 | 25342,00
Kamyxckas o01acth 753,1 | 8898,0 | 3603,7 [29303,6| 24154,1 |25560,20
KocTtpomckas obnacts 2919,0 | 103,0 0 0 84331,9 | 5000,00
Kypckas obnactb 10082,5|40339,3| 45714,2 [56940,3| 18944 |41684,60
JInnenkas o0gacThb 2563,8 | 79525,8 | 15724,7 |26773,7| 2931,0 | 18256,00
MockoBckas 001acTh 81182,5(44128,1 | 919961,9 |78322,2 0 100185,00
OpioBckast 001acTh 982,0 | 1060,0 1806,7 1664,3 5123,0 3539,70
Ps3anckas 001acTh 5778,1 | 6938.,5 3425,0 2733,0 7879,0 8448,70
Cmonenckas 001acThb 0 0 0 0 560,4 0
TamboBcKkasg 0061acThb 6879,0 | 3227,0 | 3029,0 | 3416,2 999,8 29256,00
TBepckast 001acTh 3239,0 | 2383,0 1054,0 | 2740,1 5567,8 75,90
Tynbckas obnactsb 3390,4 | 1764,2 | 212221,1 |537456,9] 7403,0 0
SIpocmaBckast 061acTh 13839,4|12725,0| 1909,8 1918,7 | 24931,0 522,30

HcrouHuk: cocTaBiieHO aBTOPOM Ha OCHOBE UCTOUYHMKA Pernonsl Poccun. ConunanbHo-3k0OHOMHUUYECKHE oka3zatenu — 2017 : crar.
¢c0. — M. : Poccrar, 2017. — 1402 c.

OTCyTCTBHE TEPCIEKTHB KOMMEPUECKOTO HCIOJb30BaHMS  3HAYUTEIHHOTO
KOJUTMYECTBA POCCHUHCKMX WHHOBAIIMH MPUBOAWT K POCTY JOMOJHUTEIBHBIX 3aTpar
OpraHu3aluii Ha JOPabOTKY U TPHUCTIOCOOIICHUE UX K PBHIHKY.

Crapt kaxnporo npoekra no NPD oGecneunBaer omnpenesneHue NoTpeOHOCTEN
MoTpeOuTeNeH, Crpoca, a 3HAUYUT TPOBEACHHE MApPKETHHTOBBIX WCCIICIOBAHUMN 10
ornenke poiHka (P. J. Calamtone & E. D Benedetto, 1988). DtoT mporuecc pernaercs
B3aMMOJICHCTBUEM C KIMEHTAaMH, TIOPTOMY OIpEIelIeHHe U OIICHKa BO3MOXKHOCTEH Iis
Pa3BUTHS HOBBIX MPOAYKTOB (2 MMEHHO WX, JKOHOMHYECKOE, TEXHOJIOTMUECKOe U
pPBIHOYHOE  OOOCHOBaHWE)  TOANOAAET  TMOJ  KOMIICTCHIIMM  MapKETHHTOBOTO
noapazaenenus: (Christine Moorman & Roland T. Rust, 1999; Fine, 2009). Onnako,
4acTO B OPraHU3ANMSIX MAPKETHUHT HAXOAWTCS B IUIAYEBHOM COCTOSIHUM, TTOITOMY MAaJiO
BHUMaHUs oOpailiaeTcsi Ha 3HaHUsI U MHEeHHEe MapkeTtosioroB B NPD(A.J. Malter, F.E.
Webster Jr. & S. Ganesan, 2003; T.A. Iskyanderova & I.N.Novokupova, 2018).

[Tonpaznenenne Hayunbsix wuccienoBanuii (R & D — Research and Development
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JTOMUHUPYET HajJ MapKeTHHTOBBIM mojpasneneHuemM (Bert Rein,2004). Opnako
3apyOeKHbIe HCCIENOBAaHUS TOBOPST O TOM, YTO MAapKETHHTOBBIE BO3MOXKHOCTH
OKa3bIBalOT Oonee cuibHoe BiausiHue Ha NPD, uem Hayunble uccienoBaHusi. Beraer
Bonpoc: «Kak BOCCTaHOBUTh MAPKETUHTY CBOIO LIEJIOCTHOCTh U YPOBEHb BIMSHUS Ha
koprioparuBHble pemieHuss B NPD?» Ilepen wuccienoBarenssMu CTOAT 3agadu: 1.
OrnpenenuTh CYIHOCTh MOHSATUS «MApKETUHT B cdepe YNpaBiIeHUs WHHOBALUAMMY; 2.
Pazpaborarb HOByro Metoauky NPD ¢ ucnonb3oBaHMEM  HWHHOBAIMOHHBIX
MapKETUHIOBbIX TEXHOJOTHM; 3. PackpbITh OTHENIBHBIE JJIEMEHTHI MEXaHU3Ma
ynpasiieHus OuszHec-npoueccamu NPD.

BecoMblii BKJIaJ B UCCIEIOBaHUSA MO pa3pabOTKE HOBOTO MpoAayKTa craenanu D.
Becker, R. G. Cooper (Robert G. Cooper, 2010) S.L.K.R. Hoffman, U.A.Shukhart
(U.A.Shukhart, 2013). B poccuiickoil Hayke JaHHYIO NpoOjieMy paccMaTpuBaroT S.A.
Aleshin (S.A. Aleshin, 2011), E. I. Bozhkova (E. 1. Bozhkova, 2013), N.S. Andriashina,
V.P. Kuznetsov, E.P. Garina (V.P. Kuznetsov N.S., Andriashina & E.P. Garina, 2017) u
apyrue. OnHaKoO OTAEIbHbIE pa0OTHl pacCMaTPUBAIOT MPOOIEMY JIUIb JIJIS JOCTHKEHUS
OTIPEJICTICHHOTO YPOBHS HOBHU3HBI MPOAYKTA «IPOAYKTA, KOTOPHI HE ObLI BHIMYIICH
NpEANPUSITAEM), «IPOAyKTa TMPOU3BOJACTBAY KaK TMPOAYKTa, IMPOU3BEIECHHOIO Ha
OOHOBJIEHHOM TEXHOJOTHYECKOM mpouecce». IlocTosHHbIE U3MEHEHHSI U OOHOBJICHHE
TEXHOJIOTMYECKOro Ipouecca - 93T0 Haubojiee CyLIeCTBEHHas XapaKTepUCTHKa
«mapoaykra mpousBoacTBa» (V.P. Kuznetsov N.S., Andriashina & E.P. Garina, 2017). B
poccuiickoii W 3apyOeXHOHl JuTeparype TMOJAHMMAETCS MHOXECTBO BOIPOCOB,
MOCBAIIEHHBIX pa3pabOTKe HOBBIX MPOJYKTOB HAa MPOMBIILICHHOM Tpeanpustuu. Ho
OTJEJIbHbIE MApPKETUHTOBBIE ACMEKThl JAHHOTO MPOIECCa HEAOCTATOYHO H3y4yeHbl. B
YaCTHOCTH BOIPOCHL: nudPyHaIrupoBanus (MTPOHUKHOBEHUS) MAPKETUHTA B YIIPABICHUE
IIPOM3BOACTBOM, BHEAPEHUSI HOBBIX MAapKeTHMHIOBBIX pemieHuidi B NPD. Ilo mueHuro
aBTOpa, HEOOXOAMMO WCCIIENOBaTh BOMPOC (HOPMHUPOBAHUS METOAUKA M MEXaHH3Ma
B3aumozecteuss u koopauHaumun HUP u OKP, npowusBoacTBa, MapKETUHIOBBIX

(GyHKUMH B rIpoliecce pa3pabOTKU MHHOBAIIMOHHOTO MPOIYKTa.
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Pe3yabTaThl Hccie10BAHUSA

[Ton Ow3HEC-MEXaHWU3MOM AaBTOP IMOHHMMAET YMOPSJOYECHHYI0 COBOKYITHOCTH
HKOHOMUYECKHX JJIEMEHTOB, MOACHUCTEM M  B3aMMOCBS3EM, 0O0ECHEUMBAIONIMX HX
3¢ (dEeKTUBHBIC JACUCTBUS 10 aHANIWM3Y, IJIAHUPOBAHHIO, OPTaHU3AINH, KOOPAWMHAIIUN U
KOHTPOIIIO esTenbHoCcTr 110 NPD.

B mnayuHoii paboTe wuCHONB3YyIOTCS OOIIEHAYYHBIE METOJbl HCCIEOBAHUS:
TUAJICKTUKa, O0000IIeHne, CpaBHEHWE, KilacCUpUKANKSA; METOAbl IKOHOMHKO-
CTaTUCTHUYECKOrO, CUCTEMHOTO U CIICHAPHOTO aHAJIU30B, METOJbI MPOCKTUPOBAHUS, a
TaK)Ke CHeIUalbHble METOAbl HCCIENOBaHUS (CEeMAaHTUYECKUH, JIUATCKTUYECKUN
aHaJIM3bl, OIIPOC HKCIIEPTOB).

KayecTBEeHHbIE CEMAaHTHUYECKUM M JIUAJIEKTUYECKUN aHalM3bl POCCUKMCKOW U
3apyOCKHOM JIMTEpaTypbl TMO3BOJMWIM YCTAaHOBUTh, YTO «MapKeTHUHT B cdepe
yIpaBJICHUS UHHOBALUSIMU» - 3TO HA YTO UHOE, KAK MHTEPAKTUBHOE B3aUMOJICUCTBUE U
0OMEH MeXIy y4aCTHUKaMH HOBBIX (DOpMaToB opraHu3anuii (mapTHEPCTB, COOOIECTB)
[0 HAKOIUICHWIO M MHTErpalyd 3HaHUM, TpaHcpopManuu HAEM B HHYIO
MOTPEOUTENBCKYIO IIEHHOCTh, BEAYIIME K CO3JaHUI0 WHHOBAIIMOHHOW CHUCTEMBI. DTO
oOMeH 3amu@pOBaHHBIM, HE BBIPAKCHHBIM BepOATbHO 3HAHUEM, COJEpIKAIIUN
OTHOILIGHHS W  B3aMMO3aBUCHUMOCTb YYaCTHUKOB (kommeTeHuuu). OTMmedaeTcs
BO3PAaCTAIOLIAsl POJIb HAKOIUICHHWS W HMHTErpalyyd 3HAHUKA OpPraHU3aluid, CHUCTEMHBIN
XapakTep MHHOBAIMWA, 4YTO CchOpMUpPYET KOHKYPEHTHBIE TMPEUMYIIECTBA B
ONpPENICICHHOM CErMEHTE pblHKa. OTOT MAapKETUHI BKJIIOYAE€T COBOKYIHOCTH
WHCTPYMEHTOB MapKETHHTOBBIX UCCIIEIOBAaHUMN, MAPKETUHTa HH(POPMALIUUA, MAPKETHHTA
TEXHOJIOTUN  (XaMTeK-MapKeTHHTa),  MapKEeTHHTa MPOJIYKTOB,  MapKETUHTa
KOMMEpIIMAIN3aIlii, BHYTPEHHETO MapKeTHWHTra opraHusammii. «MapkeTuHr B cdepe
yIIpaBJeHUs] WHHOBAIUSMM» OTMEUEH CHCTEMHBIM IOAXOJIOM, YTO IO3BOJIUT CO3/aTh
MPOYHYIO0 E€AUHYI0  TEXHOJOTHYECKYIO IargopMy IS YCIEIIHOTO BHEIPEHUS
unnoBaruii (T.A. Iskyanderova, 2019).

3aKOHOMEPHOCTH «MApKETHHTa B cpepe yIpaBIeHUs] HHHOBALIUSMU»:

- bayanc BHYTPCHHHX BO3MOKHOCTEH opraHu3anu ¢ BHCHIHUMHU BO3MYIICHUAMU
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JUHAMUYHO pa3BUBAIOILIEHCS Cpefbl, YTOObI OOECHEeYUTh CBOOOJHOE MEepeMeIleHre
HOBMHOK Ha PBIHOK U KX KOMMEPIUAIN3ALINIO;

- 3aBUCUMOCTH OT CETMEHTOB DPBIHKA, KOJUYECTBA TOBAPHBIX, reorpaduyecKux
PBIHKOB OPTraHHU3alMU U OT YPOBHS HOBU3HBI ITPOIYKTA;

- MHOTOKPUTEPHATHHOCTh BBIOOpA PEIICHWH W CIOXKHBIA XapaKTep YMpaBICHUS
(T.A. Iskyanderova, 2019).

[lensr «mapkeTHTa B c(epe yrpaBiIeHUS HWHHOBALUSAMH» - «MAKCUMHU3AIIHS
BBIIIyCKA  BOCTPEOOBAHHBIX  PHIHKOM  KOHKYPEHTOCIIOCOOHBIX  HMHHOBAIMOHHBIX
MPOJYKTOB MPU MaKCUMaJIbHOU 3()PEKTUBHOCTU, PE3YyAbTATUBHOCTH M aKTUBU3AIIUU
VHHOBAlIMOHHOM AEATEIIbHOCTH OPTraHU3aIuin».

YyacTHUKaMHU HOBBIX (DOPMATOB B3aUMOJICUCTBHSI MOTYT OBITH OpPTraHH3allUU U
YUPEXKICHUST HaydyHOU cdephbl, HWHKEHEPHO-KOHCTPYKTOPCKHUE OpraHU3alliu, BY3HI,
MHJIyCTpUAIIbHBIE MapTHEPHI (KpyIHBIC, CPEIHUE, MaJIble MPEANPUATUS MPOBAIIEpPHI,),
COBITOBBIEC U JIOTUCTUYECKHUE CTPYKTYPHI, ayTCOPCEPHI.

Jns NOCTHKEHMS LENEeBOM YCTAHOBKH YYAaCTHUKM Ipoekra NPD  momkHbI
BBIOpaTh TMPUEMIIEMYIO MOJIEJIb OpPraHU3allMi MHHOBAIIMOHHOTO Ipoiiecca. Bechma
4acTO HCIOJIB3YIOT PA3JIMUYHbIE MOJCIIH CO3/IaHUSI HHHOBAIMOHHOTO MPOJIYKTA: «BOPOTA
CTaINun», «BOpPOTa KauyecTBa». CMBICI 3TUX MOJEIEH B TOM, YTO MPOU3BOACTBEHHBIN
MPOLIECC TTOAPA3AEIACTCS HA HECKOJBKO OIPEACIICHHBIX TOYEK, KaXJas U3 KOTOPBIX
COOTBETCTBYET  ONpEICIeHHOMY  JTany  npoekra. CylmecTBylOT — MNOKas3arenu
3¢ (HEKTUBHOCTH, TTO3BOJISIFOIIUE TIEPEUTH K CIICAYIOIIEMY 3TaIly, €CIH 11eb JOCTUTHYTa
(V.P. Kuznetsov N.S., Andriashina & E.P. Garina, 2017).

bonee 1menecoobpa3sHo, MO MHEHHUIO aBTOpA, UCIONB30BaTh ISl KaXXJI0TrO
MHHOBAallMOHHOTO MPOEKTa MOJIENIb MAPKETUHIa, OCHOBAHHOIO Ha CKOPUHIE uieu. B Hen
BHUMAHUE KOHIIEHTPUPYETCS HaA TMPOILECCE NPUHITHUS MApPKETHUHTOBBIX PEIICHUM.
Kaxnas cragus ™omenun MHOTOQYHKIIMOHAIbHA, TMOTOMY 9YTO HET CTajaui
MCCJIEIOBAaHUN, MAPKETUHTA, pa3pad0TKu mpoaykra. Kakprit aTam comep UT KOMITIIEKC
napajuleibHbIX ~ JIGMCTBUM,  COBEPIIAEMBIX  pa3pabOTYMKaMU B Pa3JIMYHBIX

byHKIIMOHANBHBIX chepax opranm3anuu. Kaxnas cragus uMeer «Bxom» (pe3ysbrar
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peIbIyIed CTauu), TO3BOJISIIOIINI TPOBEPUTHh KAU€CTBO MO BHIOPAHHBIM KPUTEPUSIM
JUISL  ONpENEeNeHUs MNPUOPUTETHOCTH, NPHUHATHS PpEIIEHUS O NPOAODKCHUH WIIU
CBEPThIBAHUM MpOEKTa. «Bpixomamm» MOIENM  ABISIIOTCS — IUIAHBI  JIEUCTBUUI
(MapKeTHHIOBBIE pEIICHHS), a HWMEHHO: BOCHPHUATHE WAEH, IPEIBAPUTEIBHOE
HCCJIeIOBaHNe, MOAPOOHOE UCClenoBaHue, pa3paboTka  oOpasia, HWCIBITAaHUS U
KOHTPOJIb, MPOU3BOICTBO, TPOTHO3UPOBAHUE MOCIEAYIOMIEH peanu3anuu npoekra. Ha
KaXXI0M CTaJNH BBINOJHSAETCA cOOp MH(OpMAIIUK I pealn3ali IpoeKTa U mepexoaa
Ha CJEQYIOIIWKA BBIXOJ B TOYKY MPHUHATUSA MOCIEAYIOIIET0 PEMIEHUs. 3aTparbl
BO3pacTaloT B Kaxaou cuenyromieit craguum  wmomenu (T.A.  Iskyanderova &
[.N.Novokupova, 2018 ).

CyuiecTByeT MPOEKTUPOBAHUE «MATPUYHOM CTPYKTYpPbI POU3BOJCTBA» - MOZEIH,
MoMoraromeid nonoopare «0OOCHOBaHHBIN» IepedyeHb 3a7ad  (IUIAaHHMPOBAHUE,
peanu3zanus, ynpasieHue) cioxHbeix PD - projects ¢ mpuMeHeHneM aaropuTMoB.

PDPNet-monens npeaHaszHadena s ¢opmupoBanus pexkuma NPD B OusHec-
npoleccax UHTETPUPOBAHHBIX MPEANPUSITHH;

DMADV-monens mnpexycmarpuBaer, 4yto NPD-mpouecc BBOAUTCA B BHJE
3aMKHyTOW mnocnenoBarenbHocTH 3TanoB (V.P. Kuznetsov N.S., Andriashina & E.P.
Garina, 2017).

ABTOp mpemiaraer i peanusauuu npouecca NPD oTkpeiTyro  Moaenb
MHHOBAallMOHHOTO ~ MapKeTHHra,  OCHOBAaHHYI0  Ha  pealu3ald  CTpaTeruu
B3aUMOJICHCTBHS XO3SMCTBYIOIUX CYOBEKTOB. DTambl MHHOBAIIMOHHOTO MapKETHHTa
MpEAyCMaTpUBAIOT: TMOUCK BO3MOXHBIX HAINPABICHHN pa3BUTHUS MapKETUHra HOBBIX
MPOAYKTOB; IUIAHUPOBAHME W NPOTHO3UPOBAHME WHHOBALMOHHOW JESATEIBHOCTH;
CTPYKTYpUPOBAaHHUE OpraHM3allMd W TOUCK MNapTHEPOB; YIpaBICHUE, KOOPIUHALIUIO
JEeSTEIBHOCTH YYaCTHUKOB B3aUMOJICUCTBHSI; KOHTPOJIb HaJ peailu3aluei cTparerui
MapKeTHHIa W HMHTErpalfy, COINIACOBAHME MHTEPECOB B IMPOLIECCE MHHOBAIIMOHHOTO
npou3sBozcTia (Puc 1).

st monHoro 0OOCHOBaHUSI MPOEKTa BAXKHO TINATEIBHO M3YYUTh MOTPEOHOCTH

noTpeduTeNneil B MpoayKTe, pa3padoTKa KOTOPOTO 3ajoXKeHa B Hjer0 mpoekra. [lowck
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ujeld TMPOBOAMTCS HAa OCHOBE WJEH pa3padOTUMKOB, WJACH MOTpeOUTENe U
npousBoauteneil. OtTOop (ckopwHr) wuaeil cBa3aH co cOopoMm uHOpPMAIUH,

HCO6XOI[I/IMOI>'I I IIPUHATUA MAPKCTUHTOBBIX pemeHm”I " pCajin3alluu IPOCKTaA.

OnpeneneHne BHEINHAX H BEHYTPEHHHEX PEIHOYHEIX (PaKTOPOE /18 BEIOOpa
HAIIpaRJICHHA HHHOBAIHOHHOH JeATeTEHOCTH

¥

Amamiz PAzBEHTHA HHHOBAIIHOHHOIC PEIHEKA H €TI0 3JIEMEHIOB

Tlonck BOZMOMHEIX HANPARICHHHN Pa3EHTHA MapKeTHHTA HHHOBAITHOHHOH
TIPOIYEITHH.
OmpegeneHue OTPACASEOrO COCTABA, MOHCE MAPTHEPOR H aHANHI
HNOoTeHITHATA cyﬁsc KTOE BElaHMOJeHCTEHA

¥
q’up:»mposa HHE HHHOBAIHOHHOH CTPATETHH OPraHHIaIHE

H.‘TﬂHﬂpDBdHHE H IIPOTHOZHPOBAHHE HI—H{OBEHHOH}IOI‘:I AATETIEHOCTH
CTpyETYPHpPORAHHE OpPTaHH3AITHE

BromxeTHpOBaHHE

Oprasssaisd, VIpagIeHHe H KOOPIHHAIHA JeATeIEHOCTH CYOBeKTOR
B3aHMOAeHCTEHA B IIPOIecce CO3JaHMA H KOMMEePITHATHIAIHHE HHHOBAITHEH

¥

Konrpons Han peanmsarieil cTpaTerHH HETerpamsH (BsanMoaeiic TEHA)

¥

Ozipc;lc:n‘}iur. BOIMOAKHOCTEH Cy OBeRTOR E3aHMOAeHCTBHA H COITIacOBaHHe
HX HHTepPeCOB B HHHOBALIHOHHOM IIPOLIECCS

Pl/lcyHOK 1 - ranbl HHHOBAIIMOHHOI'0 MAPKETUHI'A IO peajin3alilui IMPOEKTa NPD

HUctounuk: (T.A. Iskyanderova, 2019)

WuTerpanus cyObeKTOB B HOBBIE (hOpMaThl OpraHM3aMM OCYIIECTBISETCS HE
CTIOHTAHHO, a Ha OCHOBE y4eTa MapKETHHIOBBIX (akTopoB. [Ipu ycTaHoBieHHH Lieiei
NapTHEPCTBA, UHTETPUPYEMBIX BHUJIOB AESITEILHOCTH, MAPTHEPOB U BHIOOPE MEXaHHU3MA
UHTETpali Ba)KHO NPUMEHATh MApPKETHMHIOBBIE WHCTPYMEHTBI UIi OOOCHOBaHUS
pemieHrss 00 WHTErpallii, BBIPAOOTKH CTpaTerMM MAapKeTUHTa, B T.U. CTpaTeTuu
uHTerpanuu. K TakuM HMHCTpyMEHTaM MOXHO OTHECTH B TEpPBYI0 oO4ependb
MapKETHHTOBBIE  HCCJICNOBAaHUS HMHHOBAIMOHHOTO TPOM3BOJCTBA, CETMEHTAIIUIO
(nepconudukaimio), BbIOOp  OTPACIEBOrO COCTaBa M HCCIEAOBAHHE NApTHEPOB,
CTpaTernyecKkoe IUIAHUPOBAHUE MACSITENbHOCTH MapTHepcTBa. HeobOxoanmo wu3yueHue
pBIHKa, MOTpeduTenel, TmoOKymnareined, TOBapOB, OCHOBHOTO  IPOM3BOJCTBA,
KOHKYPEHTOB, BCIIOMOTaTeIbHOrO IPOU3BOJCTBA, IOCPEAHHMKOB, IOCTAaBUIUKOB, H

APYIruX PbIHOYHBIX Ar€HTOB, ITO3BOJIAIONICC 000CHOBAThH HHHOB&HHOHHBIﬁ IMPOCKT H

129



Kypnan Mapketuar MBA. MapkeTHHIOBO€ yIpaBieHHE NPEAIPUITHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

OMPEIEIUTh NEPCIIEKTUBBI Pa3BUTHUSI UHHOBAIIMOHHOTO pbiHKA. CTparerusi MapKeTUHIa
MPEAONPECTUT CTPATETUIO0 UHTETPALIUH.

[IpoBeneHHbIE KaueCTBEHHO MAapKETHHTOBBIE HCCIICOBAHUS MO3BOJIAT OLECHUTH
YPOBEHb KOHKYPEHIIMH Ha PHIHKE, TPOAHATU3UPOBATH KOPPEKTHOCTh TpaHchopmarmu
BBISIBJICHHBIX TIOTPEOHOCTEH TOTpEeOUTENe B TEXHUYECKHE XapaKTePUCTUKHU
co3iaBaeMoro mpoaykra. IIpu 3ToM 1enecooOpa3HO  HUCIOJIb30BaTh CTPYKTYPHBIN
MONXOA JUIsl MHTETpauu TpeOoBaHWiI moTpebuteneir B mporecc paspadbotkun QFD
(Quality function deployment), umenyembiii «J/lom kadectBa». MTorom paszpaboTku
KOHIIETIMU TIPOAYKTa SIBJISIETCS BBIMYCK ero obpasna (maketa). [IpoBepka pe3yabTatoB
OCYIIECTBIISACTCS IMMOCPEACTBOM IPOBEICHUS WCIBITAHUA W YTBEPXKICHUS IMPOCKTHOU
nokyMmeHTtanuu. OCBOCHHE B MPOU3BOJCTBE, BBHIIIOJIHEHHUE OMNEpaIfil M0 BHEIPEHUIO Ha
PBIHOK W TIOJIy4YEHHWE XapaKTEPUCTUKH KOHEYHOTO pe3ysibTara TMPOCKTa SIBISTFOTCS
3aBepIIAIIUMHU CTaausIMU nHHOBaImoHHoro npoiecca (T.A. Iskyanderova, 2019). Bce
ATU BUJBI pa0OT CBS3aHBI C MPUMEHEHHUEM TEXHOJOTUI WHHOBAIIMOHHOTO MApKETHUHTA.

OTansl MapKETUHI'a MHHOBAIIMOHHOI'O IIPOCKTA IMOKa3aHbl HA PUCYHKC 2.

Mowuck naoen

I

MpeaBapuTenbHoe nccnegosaHue

i

Noapo6Hoe nccneposaHue

I

PaspaboTKa KOHUENUMM MHHOBaLMM Naen n
(peweHune no ycnosmam 6usHeca peweHnsa
pa3paboTka nMHHoBauMKM)

l

MposepKa 1 KOHTPO/b

l

OcBoeHue B NPON3BOACTBE U
BHegpeHue

3. Npoparka

Mpoeepka nocneaytouen
peanusaummn

OTBeprHyTble
vaev n
peweHna

1. NMpoussoacTeO 2. O6cnykuBaHue

PucyHok 2 - MapkeTHHI HHHOBAUMOHHOTO0 npoexkTa NPD
Hcrounuk (T.A. Iskyanderova & I.N. Novokupova, 2018)
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B kadecTBe MexaHM3Ma MApKETUHIOBOIO B3aUMOJCUCTBUS OPraHU3alUi B
MHHOBAIIMOHHOM Tmipouiecce NPD aBropamu mpemiaraercsi COBOKYIHOCTB IOACUCTEM:
«MapKETUHIOBBIX HCCJIENOBAHUM M CTPATErMYECKOrO IUIAHUPOBAHUSY; «pPa3pabOTKU
WHHOBAIN»; «(OUHAHCHPOBAHUS ©  IIEHOOOPA30BAHUSY; «IIPOU3BOJCTBA U
KOMMEpIMAI3allil  WHHOBALM», a TaKkKe B3aHUMOCBSI3€M MEXAYy HUMH,
0a3upPYIOIIMXCS HA TOTOBHOCTH KaK/I0TO yYaCTHUKA MapTHEPCTBA K BKIIOYEHHUIO B CBOIO
LENOYKY IPOU3BOJCTBA ILIEHHOCTHM TEX JJIEMEHTOB LEMOYKH ITAPTHEPOB, KOTOPHIC
NPEBBIIIAIOT PE3YABTATUBHOCT U A(P(HEKTUBHOCTH €ro COOCTBEHHBIX JJIEMEHTOB.
KommnoHeHTOM MexaHu3Ma Ciy)KaT B3aMMOJCUCTBHUS T.€. KOMMYHHUKAlUM (CIENKH,
CBSI3M) MEXIYy BCEMHM IMapTHEpaMu TPAHCAKIIMOHHOTO oOMeHa. B ocHOBe mexaHu3Ma
Jexar oTrpacieBas crenuanuzainus U 3G(EKTUBHOE paseliieHHe Tpyaa, KOTOpPbhIE
NpUBEAYT K TECHOW  MPOAYKTOBO-pECYpCHOM wuHTerpauuu opranuzammii (T.A.
Iskyanderova, 2019).

basupoBarbcs  Oyner  (QyHKIMOHUPOBAHME MEXaHM3Ma Ha  MPUHIIMINAX:
I[€JICHANPABICHHOCTH, OTKPBITOCTH W BOCTPEOOBAHHOCTU MPOAYKTA MMapTHEPAMH,
MPUOPUTETAa KAuecTBa, 3aBEPUICHHOCTH, PE3YJbTaTUBHOCTH © A(H(HEKTUBHOCTH.
Nurterpanust mo pecypcaM U MpOAyKTamM HapTHEpOB chopmupyeT 0a3zy M OLEHKHU
COCTOSIHUSI W TEPCIEKTUB PA3BUTHUS CTPATETMUYECKOIO MAPTHEPCTBA, YTO PEATbHO
pean3yeT MACK MHTErpanuu. B kauecTBe OCHOBBI MAPKETMHIOBOIO B3aMMOJCHCTBUS
JOJDKHA ~ UCIOJIB30BaThCSl  MaKCUMU3alus OOMEHOB IMApTHEPOB MEXAy COOOoi
MIPOAYKTOBBIMH BBIXOAAMHU U PECYPCHBIMHU BXOAaMU. [[J1s 3TOro npeaiaraercs:

- COTMOCTaBJISATh B JMUHAMHUKE M CTaTHKE IOKa3aTelid, OTpakawliue o0beM u
Kau€CTBO PECYPCHBIX BXOJOB U MPOAYKTOBBIX BBIXOJIOB. Takoe COMOCTaBICHUE MOKAXKET
CTEIEHb TECHOTHI B3aUMOJICHCTBUSI MEXK]ly TapTHEPaMU (CTEIIEHb PUCKA);

- COMNOCTAaBJISITh B JMHAMHMKE W CTATHKE MOKA3aTeNid, CBUACTEIbCTBYIOIIHE O
PE3yJABTaTUBHOCTH B3aMMOJICMCTBUSL, C  IIOKA3aTeJlIMM  CTEINEHU  TECHOTHI
B3aMMOJICMCTBUSL MEXK]ly NapTHEpaMHu. Takoe CONOCTABICHUE MOHUMAETCS KaK METOJ
o1leHKH 3(PHEKTUBHOCTH B3aUMOJICHCTBUS.

ABTOpPOM TIPOBENIEH aHanu3 IMokazarened A(PHEKTUBHOCTH B3aMMOJCHCTBUS
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naptHepoB B npouecce NPD ¢ ucnonb3oBaHMEM METO/la HANMCAHMS CLEHApHEB MpPH
pa3IMYHON CTENEHU TECHOTHI B3aUMOACHCTBUS mapTHepoB. [Ipu 3ToM Hcmonp3oBaiach
cienyronas MoJeib:
n r
F=>> COH i« + O(l)ik + OCy + K + Itk — 34 —>max, (D),
i=1k=1

rae: 1=1.....n - YUCJIO NPEANPUATUN B KAKION MApKETUHITOBON CUCTEME;

K = l...r - 4YKCJIO MapKETWHTOBBIX CHCTEM B MHHOBAallMOHHOW cdepe miu
THIIEPCUCTEME;

CODik - coBOKymHBI 00BEM JEATENBHOCTU NPEANPUATUS, BXOISAIIETO B
MapKETUHTOBYIO CHCTEMY;

O®ik - cTouMOCTh OCHOBHBIX (DOHIOB TPEANPUATHS B MaAPKETUHTOBOMN
CUCTEME;

OCik - cymMmma 000pOTHBIX CPEACTB NPEANPUATUS B MAPKETUHTOBOM CUCTEME;

Kik - cymma kanurana npeanpusTus B MApKETUHTOBOM CUCTEME;

[ik - cymMma HeMaTepHaIbHBIX AaKTHBOB TIPEANPHUATHS B MapKETHHTOBOM
CUCTEME;

3ik - 3arparel mpennpusATHs, CBS3aHHBIE C Pa3pabOTKOM, MPOU3BOACTBOM H
peanu3alnyeil THHOBAIIMOHHBIX MPOIYKTOB B MAPKETUHTOBOM CHCTEME.

OrpaHuueHusi YCTaHaBIMBAJIUCh IO OObBEMHBIM TOKa3aTeNsiM, BXOMSIIUM B
0a3uUCHYI0 MOJIENb, M MO OIICHOYHBIM Kod(h(duimeHTaM-uHTerparopaM, OTPaXKAIOLITIM
B3aMMOWHBECTUPOBAHNE U CTETIEHb PHUCKA:

KunterpCODik — kosddunmenT pucka 1O COBOKYITHOMY O0beMy
JESITeIIbHOCTH;

KunterpO®ik — koadduiineHT pucka mo 0CHOBHbIM (hOHAM;

KunterpOCik — ko3 durueHT prucka mo 000pOTHEIM CPEICTBAM;

KunterpKik — xoa¢dpunrienT pucka no kanurany;

Kunterp lik — koaddurmenT prucka mo HemaTepuaabHBIM aKTHBAM;

Kunrterp3ik — koappuiment prucka no 3arparam.
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B xome wuccinenoBaHuss ObUIO YCTAHOBJIEHO, 4YTO CHMJKEHHE COBOKYITHBIX
00BEMHBIX TOKa3aTeIe M TOKa3aTeliel CTENEeHU TECHOThl B3aMMOICHUCTBUS (pHCKA)
OpraHM3ali WIA CHUCTEMBI, TUIIEPCUCTEMBI BEAET K COKPAIICHUIO MX MPUOBLIM, HO
U3JIEP)KKOEMKOCTh ~ PAacTeT  M3-3a  CHWKEHMS ~ MacIiuTabOB  MHHOBALMOHHOTO
MIPOM3BO/ICTBA, a TIPU YBEJIMYEHUH 3HAYCHUI OTMEUaeTCsl POCT MPUOBLIN U YMEHBIIICHHUE
U3JEPKKOEMKOCTH HHHOBaluil. Pa3paboraHHas MeToAuKa MO3BOJISET OLEHUTH
KOJIMYECTBEHHBIE HW3MEHEHHUS B YCJIOBHAX (DYHKUMOHUPOBAHUS HMHTETPUPOBAHHON
CUCTEMBI B UX CTPYKTYpPHOU U (YHKIIMOHAIBHON B3aUMOCBS3H

Kpome Toro, 6pu10 nokazano, uto NPD B ycinoBHSX MapKEeTHHTOBOW CHCTEMBI
(COBOKYITHOCTH, MHTErpallud MpEeANpUATHIl) BeIeT K pOCTy HHHOBALIMOHHON
AKTUBHOCTH OPTraHU3alLUi.

BbIBOABI M peKOMEHAALUHU

[TpoBeneHHOE HccIeq0BaHKUE MTO3BOJIAET CHOPMYIMPOBATH CIEAYIOIINE BBIBOBI U
IIPEIJIOKECHUSA:

1. OrmpezgeneHa CylmHOCTh TMOHATHS «MApKeTUHI B cdepe yIpaBiIeHUs
MHHOBALIUSMM», KOTOpasi OTIMYAETCS OT CYLIECTBYIOIIUX TEM, UYTO MPEACTaBIsAET CO00it
MHTEPAKTUBHOE B3aUMOJCHCTBHE U OOMEH MEXIy YYacCTHHUKaMU HOBBIX (hOpMaToB
OpraHu3aliii MO HAKOIUIEHUIO U MHTETPAllMi 3HAaHWM, MPeoOpa30BaHUIO UAEH B UHYIO
NOTPEOUTENBCKYIO LIEHHOCTh, BEAyIIHE K CO3AaHUI0 MHHOBAIIMOHHOM CHCTEMBI. DTOT
MapKETUHT C(OpPMUPYET MPOYHYIO EIHHYI0  TEXHOJOTMYECKYI0 IiIaThopMy st
YCIIEIIHOIO CO3JJaHNsI U BHEAPEHUS WHHOBALIUM.

2. Paspaborana wmeromuka NPD ¢ wucmnons3oBaHHMEM OTKPBITOH MOJEIH
MHHOBAILIMOHHOTO  MapKETWUHIa, NPENyCMATPUBAIOLIEH  PEaJu3alyil0  CTPATETUU
MapKETUHIOBOI'O B3aMMOJECHCTBUS OpraHU3aluil pa3InyHbIX oTpacieid. OHa yYUTHIBAET
MapKETUHTOBbIE (PaKTOpbl s pa3padOTKM CTPATErMd WHTErpaldu, MCIOIb3YET
VHHOBALIMOHHBIE PELICHUS MAPKETUHIA: MAapKETHMHIA B3aUMOJEUCTBHs; MAapKETHHIA
VHHOBAIIMOHHOT'O MPOEKTa; MAPKETUHIA, OCHOBAHHOTO Ha CKOPUHTE; «/loma kauecTBay.

3. PackpbIThl 3IEMEHTHI Me€XaHU3Ma yIpaBieHus: OusHec-mpoueccamu NPD kak

COBOKYITHOCTb IIOJACHUCTCM, a4 TAKIKC B321HMOCB$I3€IZ, 6a31/1py}oumxc;1 Ha TOTOBHOCTHU
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KaXXJOIT0 Y4YaCTHHMKA IIApTHEPCTBA K BKJIIOYEHMIO B CBOK ILEMIOYKY IPOM3BOACTBA
LIEHHOCTH  T€X  DJJEMEHTOB  LIETIOYKM  [ApTHEPOB,  KOTOPbIE  IPEBBIIAIOT
pe3ylAbTaTUBHOCT U 3((PEKTHUBHOCTH €ro  COOCTBEHHBIX  3MeMeHTOB. Ero
(GYHKIIMOHUPOBAHUE TIO3BOJIUT MAaKCHUMU3HPOBATh BBIMTYCK BOCTPEOOBAHHBIX PBHIHKOM
WHHOBALIMOHHBIX MPOAYKTOB MPH MaKCUMalbHON 3()()EKTUBHOCTH, PE3yabTaTUBHOCTH,
AKTUBM3allMM WHHOBALlMOHHOM JEATEIbHOCTH OpPraHU3alMi M CO34aTh UM TPYIOHO
KOMUPYEMOE KOHKYPEHTHOE MPEUMYILIECTBO.

4. llpeasioxeHHBbIE SJIEMEHTHl MEXaHU3Ma MOTYT OBITh HUCIHOJIb30BaHbl JUIS
CO3/laHusl HayyHO-00pa3oBaTebHbIX LEHTpoB MupoBoro ypoBHs (HOL[) Ha ocHoBe
MHTErPAllMd YHUBEPCUTETOB U HAYYHBIX OPraHU3alUi U KOOIIEpally C OpraHU3alHsIMU,
JEHCTBYIOUIMMH B PEAJbHOM CEKTOPE SKOHOMHUKHU (MHAYCTPUAJIBbHBIMHU MapTHEpaMu) B
LEJISAX PEIICHUs B3aUMOCBSI3aHHBIX 33]1a4 PEalIbHOTO CEKTOpa SKOHOMHUKH, 00Opa30BaHUs
U HayKHl, U3MEHEHMs CTPYKTYpbl MCTOYHUKOB (PMHAHCOBBIX 3aTpar MO 0OECIEUEHUIO

Hay4YHBIX UCCJIEIOBaHUN U pa3paboTok B PD.
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HNPOABUKEHUE HEHHOCTHU KYJIBTYPHO-OBYCJIOBJIEHHBIX
TOBAPOB CPEJACTBAMMU IU®POBOT'O MAPKETHUHTA

AHHOTALMSA

B Hacrosimee BpeMsi PBIHOK KyJIBTYpHO-OOYCIOBIEHHBIX TOBapOB JTUHAMUYHO
pa3BuBaercsa kak B Poccum, Tak u B npyrux crpaHax. IloTpebutenu qeMOHCTpPUPYIOT
MOBBIIICHHE HHTEpeca K TaKUM MPOAYKTaM, YTO OOyCIaBIMBAET HEOOXOAUMOCTh
M3YYEHHUs] U aHAJIM3a MOTPEOUTEIBCKUX IMOTPEOHOCTEN, a TaKKE IMOUCK TOro, KaKylo
LEHHOCTh NOTPEOUTENN UILYT B TAKUX MPOAYKTaX. TakikKe UCCIIEA0BaTENIIM UHTEPECHO,
KaKue crnocoObl MPOABMKEHUS KYJIbTYPHO-OOYCIOBJIEHHBIX TOBAapOB HCHOIb3YIOTCS
IIPOU3BOJUTEINSIMA M pETEHJIepaMM, HACKOJIBKO IIMPOKO cei4ac IMPOU3BOAUTEIN
MCIIOJIb3YIOT BO3MOXHOCTH M CPEACTBA LIU(PPOBOTO MapKETUHTA.

KiroueBble ci0Ba: MapKETUHI KyJIBTYpHO-OOYCJIOBJIEHHBIX TOBAapOB, XaJsUIbHbBIE

TOBapbI, CPEICTBA MIPOABUKEHUS, ITUGPOBON MAPKETUHT

RePEc: M31
VIK 339.138

137


mailto:Kaderova.VA@rea.ru

Kypnan Mapketuar MBA. MapkeTHHIOBO€ yIpaBieHHE NPEAIPUITHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

Venera A. Kaderova, Senior lecturer department of marketing,
Plekhanov Russian University of Economics

Kaderova.VA@rea.ru

PROMOTION OF CULTURE-BIAS PRODUCTS VALUE VIA DIGITAL
MARKETING TOOLS

Abstract

At present time, the market for culture-bias products is dynamically developing both in
Russia and in other countries. Consumers show an increasing interest in such products,
which makes it necessary to study and analyze consumer needs, as well as to find out
what value consumers are looking for in such products. Researchers are also interested
in what methods of promotion of cultural goods are used by manufacturers and retailers,

how widely manufacturers now use the opportunities and means of digital marketing.

Keywords: marketing of culture-bias products, Halal products, promotion tools, digital
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PROMOTION OF CULTURE-BIAS PRODUCTS VALUE VIA DIGITAL
MARKETING TOOLS

OXUBJIEHHE Ha pBIHKE IMPOSIBISACTCS TOTAA, KOIJa CYLIECTBYET CHPOC.
CoOTBETCTBEHHO, JIIOOOW PHIHOK Pa3BUBAETCS C TOUKH 3PEHUSI TOBAPHOTO MPEIJIOKECHUS
M CEPBUCHBIX TO3UIMI B CiIydyae HAJIMYECTBYIOLIETO KIMEHTCKOIO CcIpoca u
000CHOBaHHBIX MPOTHO30B MO €ro YBEJIWYEHUI0. B 3TOM cMbIcie MpPaKkTUYECKH IO
BCEMY MHPY HHTEPECHBIM U PACTYLIIUM NPEACTABISETCS PBIHOK KYJIBTYPHO-
00yCJIOBIEHHBIX TOBAPOB.

KynbrypHO-00yClOBIEHHBIE TOBapbl — 3TO TOBAapbl, MNOTPEOIEHUE KOTOPBIX
00yCIIOBJIEHO OCOOCHHOCTSIMU Pa3IUYHBIX TMPOSBICHUN KYJIBTyphl: PEIUTHO3HBIC
TPaAUIMd W MOTHUBBI, KyJIbTypa MOTPeOJICHUS, dTHUYECKAas OCOOEHHOCTh, a TaKXKe

dbopMupyemMbie B COBPEMEHHBIX YCIOBHSIX pPa3BUTHSI 00IIecTBa (PaKkTOpbl BOCIPHUITHS

! Marepuanst VII MexayHapomaHol HaydHO-IPAKTHYECKON Kondepermu [ mibanu Mapxketonoros u POY nm. I'B.
ITnexanoBa «Mapketunr Poccum» (ITankpyXuHCKHE UYTeHUS), TTocgauennou 30-1emuio nepeoil poccutickoul kageopuvl
mapxemunea @PI'BOY BO «Poccutickuii sxonomuueckuil yuusepcumem umenu I’ B. I[lnexanosa» u 85 —nemuio
ocHosamest nepsoil Kagedpvl mapkemunea npogpeccopa Conogvesa bopuca Anexcandposuua ([ama nposedenus: 25
okTsi0pst 2019 1)
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AKOJIOTUYECKU-YUCTBIX TPOIYKTOB [2].

Hanbonee moapoOHO KyJbTypHO-OOYCIOBJICHHBIE TOBapbl MOXHO H3YYUTh Ha
pUMEPE XaTsUIbHBIX TOBAPOB, KOTOPHIE pa3peIICHbI K YIIOTPEOJICHUIO B COOTBETCTBUU C
Hopmamu I[llapuara (cBom mpaBwiI MycyidbMaH). Takke K KyJIBTYPHO-00YCIOBICHHBIM
TOBapaM CIEAYyeT OTHECTH KOIIEPHbIE MPOAYKTHI, TPAAUIMOHHBIE MPOAYKTHI,
notpebisgeMble uyaesiMu B coorBercTBuu ¢ Kampyrtom (mpaBuia uyneeB). Ha camom
7ene K KylbTypHO-00yCIOBIEHHBIM TOBapaM MOXKHO OTHECTHU camble pa3HbIe TOBAaphI,
noTpedyiieMble B COOTBETCTBUU C PAa3HBIMH TPAJAMIMAMU U KyJIbTypamH, TaKue
MpUMEPHl €CTh U y TPABOCIABHBIX JIONCH, U Yy MOTpeOUTenel, mMpuaepKUBAIOIIUXCS
Oynnu3ma uid KoHQYIIMAaHCTBA. 31€Ch U B JPYTUX HAIIMX MCCJIEIOBAHUSIX MBI, OTJaBas
JIOJKHOE YBAKEHHE BCEM TPAJUIIUSAM, MPUBBIYKAM, KYJIbType MOTPEOICHUS Pa3IUYHBIX
MPOJIYKTOB, BCE K€ OCHOBHOE BHUMAHHUE YIEISIEM XaJSUIbHBIM TOBapaMm, Kak HauOoJiee
ApKOMY U TpuUoOpeTarolieMy Bce Oojiee IIMPOKOE PaCHpOCTPAHEHUE MPUMEPY
MIPOJIBMKEHUS KYJIBTYPHO-00YCIOBIEHHBIX TOBAPOB.

[TonynsipHOCTh XaJsUIBHBIX TOBApOB B MHUpPE OOYCJIOBJIEHA B IMEPBYIO OYEpPEIb
POCTOM YHCIIEHHOCTH MYCYJIbMaH, KOTOpasi Ha CETOAHSIIHUNA MOMEHT JOCTUTAET MOYTH
1,8 mitpa. uen, 3to moutu 23% Bcero HaceneHus tiaHeTsl [ 1]. Emie oqun ¢dakTt, KoTopbii
MOATBEPKIACT HAIl MHTEPEC K M3YUECHHUIO BO3MOXKHOCTEM MapKETHUHIa JJIsl XaIsIbHbIX
TOBAapOB — 3TO TO, YTO B COOTBETCTBHM C 3KCHEPTHBIMU IporHozamu kK 2025 1. mous
MPOJIYKTOB XaJisib OyneT coctaBisaTh He MeHee 20% OT Bcel MpOW3BEECHHON B MUpPE
npoaykuuu, a Kk 2030 . MoxkeT cocTaBUTh yxke 25 % [5].

MupoBOil pPBIHOK BCE€W XaJSJIbHOW NPOAYKUMU OLEHUBAETCS DKCIEPTAMHU
npuMepHo B 2,1 tpaH. nomn. CLIA [4].

[ToTpeOuTensiMu TOBAapOB W YCIYT, NPOW3BOAUMBIX B HWHIYCTPUU XaJsUlb,
SIBJISIIOTCSL  OPTOJIOKCAJIbHBbIE W JTHUYECKUE MYCYJIbMaHe, a TakXke Te, KTO HMEeT
YCTOWYWBBIE TPUBBIYKA M TIO3UTUBHBIA OIBIT MOTPEOICHUS XasUTbHBIX TOBApPOB.,
BBI3BAaHHBIC TPOKMBAHUEM B  COLMOKYJIBTYPHOW cpeiae ¢  mpeobragaHuemM
MYCYJIbMAHCKOTO HAaceJIeHUs, JTu00 C(POPMUPOBAHHBIMH B CBA3H C JOOPOCOCENCKUMU

OTHOHICHUAMHU C ITHUYCCKHUMHU MYCYJIbMaHaMU. BTOpI)IM B€CbMa BaXHBIM CCTMCHTOM
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NoTpeOuTENe XalAbHBIX TOBAPOB, COIVIACHO HAIIUM MCCIEAOBAHUSM, SBIAETCS
CErMEHT HEPEJIMTMO3HBIX MOTpeduTeneil, koropsie npuaepxkupatorca 30K (310poBoro
oOpasza >KM3HM) M KOTOpbI€ BOCHPUHHMMAIOT XaJsIbHBIE TOBAaphl KaK SKOJIOTHYHBIC
MPOAYKTHI ISl «370POBOr0» MUTAHUS M FOTOBBI TUIATUTH 34 TAKUE MPOTYKThl MUTAHUS
HECKOJIBKO 0OJIbIle, MproOpeTast «IIEHHOCTh SKOJIOTUYECKUX MPOTYKTOBY.

HaubGonee mnomnynasipHbIMH TOBAPHBIMU TPYIIIaMHU KyJbTYPHO-00YCIOBIEHHBIX
TOBApOB SIBJISIFOTCS:

® MPOYKTHl MUTAHUS M HAMUTKH (JI0O0BIE MPOAYKTHI, HE CONIEpIKAIIE aTKOTOJIb U
NpyTU€ WHIPEOUEHTHI, HE 3allpellleHHble K yHOTPEeONEeHHI0, a TaKxKe
IPUTOTOBJIEHHBIE B COOTBETCTBUU C HOPMaMH XaJIslib);

® TpPAJMLMOHHAS U MOJHAS OJIEXka, COOTBETCTBYIOIIASI PEJIUTHO3HBIM CTaHIAPTaM;

e mnap@roMepusi, KOCMETUKAa U MHBIE TOBAphl JJISl 30POBbs (COIEpKAIIUE TOIBKO
HaTypaJbHbIE KOMIIOHEHTBI, HE COAEpIKallUe CIHUPTA, KOHCEPBAHTOB MU APYTHX
3aMpenIeHHbIX K YIOTPEOIICHNIO HHTPEIUEHTOB) [3].

B Hacrosmee Bpemsi Bce OOJBIIMM CIPOC MPOSBISAETCS HA XalsUIbHBIE YCIYTH, K
KOTOPBIM OTHOCSTCSI:

e (¢unaHcoBble yciayru (Mcnamckuil OaHKUHI, MOTPEOUTENHCKUE KPEAUTHl U
TakaQyn-cTpaxoBaHue),

® MEIMIMHCKUE YCIIYTH;

® Typu3M M OTAbIX (OpraHu3alus MOE3KH C COONIONECHUEM TPATULIUMOHHBIX HOPM U
OTrpaHUYECHHN );

e pecropaHbl U Kade (Bce OM0ga M3 MEHIO JOJKHBI ObITH MPUTOTOBJIEHBI W3
NpoaykToB «Xaysuiby uin «Komep». B Takux 3aBeAeHUsIX NEUCTBYET CTPOTW
3aMpeT Ha aJIKOToJIb U TAOAKOKypeHHE).

PBIHOK MyCyJIbMaHCKHX IPOJYKTOB IPUBJIEKAET MHOIMX MPOU3BOAUTENIEH
Xallsb, AKUEHTUPYIOIIMX BHUMAHUE HA TOM, YTO BBIIyCKaeMas WMHU HPOAYKIIHS
COOTBETCTBYET HE TOJbKO COBPEMEHHBIM DJKOJIOTMYECKUM TpeOOBaHUSM, HO U

PCINTHO3HBIM OHCHHOCTAM.
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[ToHSATHE «IEHHOCTE («IOTPEOUTENBCKAs LIEHHOCTH» ') MMEET BaKHOE 3HAUECHHE
B TEOPUHM U NPAKTUKE COBPEMEHHOI'O MApKETHHIa. B pamkax cUCTEeMbl IEHHOCTEHW OT
JIOJEH O0XXUAACTCS OINpPEACIICHHOE IOKYyNaTelIbCKOE IOBEACHUE, IPOrHO3 KOTOPOTO
MMEeT pelIaroliee 3HaueHue MpHu pa3paboTKe MapKeTHMHTOBBIX cTpareruwil. [6] Kax
TpPakTyeT O(pHIMaIbHASI TEPMUHOJIOTHUS, KYJIbTYPHBIE LIECHHOCTU — 3TO HPABCTBEHHBIE U
ACTETUYECKUE HJEalIbl, HOPMBl U OOpa3libl MOBEACHMS, SI3bIKH, AUAJIEKTHI U TOBOPBI,
HAI[MOHAJbHBIE TPAAWLMU U OObIYaM, HCTOPUYECKHE TOMOHUMBI, (POIBKIOP,
XYJIO’)KECTBEHHBIE IIPOMBICIBI M pPEMECIA, NPOU3BEACHUS KYJIBTYpPbl U HCKYCCTBA,
pe3yabTaThl U METOJBI HAYYHBIX MCCJIEIOBAHUN KYJIbTYPHOH AESITEIBHOCTH, UMEIOIINE
HCTOPUKO-KYJIbTYPHYIO 3HAaYUMOCTh 3/1aHUSI, COOPYKEHUs, MPEAMEThl U TEXHOJOTHUH,
YHUKaJIbHbIE B HMCTOPUKO-KYJIBTYPHOM OTHOIICHUU TEPPUTOPUM U OOBEKTHL.." [7].
KynpTypHblE LEHHOCTH - 3TO MPEANOYUTAEMBbIE OPHEHTHPHI MOBEICHHS YEIOBEKA,
rpynnsl win obmectBa (counyma). OHU NpeAoONpenessioT O0IIKUe HPUOPUTETHI, C
KOTOPBIMU TOTPEOUTENh MOAXOAUT K BBIOOPY TOBapoB. HopMmbl moBeneHus wuiu
NpaBuja, KOTOPbIE TMPEANUCHIBAIOT WM 3alpenialoT KOHKPETHbIE MOCTYNKH B
KOHKPETHBIX CHUTYallUsIX; OCHOBAaHbl HAa CUCTEME KYJIbTYPHBIX LEHHOCTEM B TOM WJIU
uHOM obOmiectBe. Cpeau KyJbTypHBIX LEHHOCTEH BaXHOE MECTO 3aHUMAIOT
PENUTHO3HbIE, KOTOPbIe (OPMHUPYIOTCS MOJ BO3JAECUCTBUEM PEIUTHO3HBIX TPAAMIMI U
TpeOoBaHuil. Penurno3xupie HEHHOCTH OYEHb Ba)KHbI MPU OOBSICHEHUU OIpPEAETICHHBIX
aCIEeKTOB MOBEJEHUS OTPEOUTENEH.

B uem e 3akirouaeTcsi LEHHOCTb KyJIBTYPHO-0OYCJIOBJIEHHBIX TOBapOB IS
noTpeduTesneil, KoTopast OnpeaesieTcsl CTeNeHbl0 HEOOXOAUMOCTH, YPOBHEM KauecTBa,
MPUBEP)KEHHOCTBhIO K TpaJMLMsIM, MpaBuiaM MOTPeOJCHHs, YPOBHEM JIOBEpUS K
uHbOpMAIMU O MPOAYKIMH, OOYCIOBIEHHOW KyJIbTypOH, B KOTOPOI BOCIUTHIBAETCS
MOTPeOUTENb, B YaCTHOCTU PEIUTUOZHBIMU TPATULIASIMH.

Kak mnoka3piBalOT Hallu HCCIICAOBAHUA, XaJBJIBHBIC TOBApPbI ITOJB3YIOTCA

! TlorpeGurenbckas HEHHOCTL — MAPKETHHTOBOE MOHSATHE, KOTOPOE O0BEMHAET KaK 0OMIEIKOHOMHIECKOE,
coLuosornyeckoe u puI0codckoe MOHATHE KIEHHOCTH» € TOIXOA0M K H3yUEHUIO IEHHOCTU MOTPEeOHUTENEH, U4TO B
MapKeTHHTe Haubonee BaxHo. [loaTomy, Ha kaeape mapkeruara POY nm.I'B.IlnexanoBa — nepBoif MapKeTHHTOBOI
Kagenpsl B Poccnu, npuiepKuBaroTcsi TOro MHEHHMS, YTO BO BCEX MCCIIEIOBAHMAX U3YUAIOTCS M AaHAIM3UPYIOTCS
MOTPEOUTEIHCKIE IEHHOCTH.
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BBICOKMM CIIPOCOM, B CHJIY 3aMHTEPECOBAHHOCTH MOTPEOUTENEN B HKOIOIMYECKH-
YUCTBIX MPOIYKTAX, ACCOLMUPYIOMUXCA C MOHATHEM «Xaysuib». [loHMMas CymHOCTh
XaJISIbHBIX TOBAPOB, PEJIMTHO3HBIE TOTPEOUTENN MPUOOPETAIOT UX B CHIIy TpaJuLUN U
BEpOBAaHUM, a HEPEIUTHO3HbIE TMOTPEOUTENIM MNPUOOPETAIOT MX, IOCKOJBKY
aCCOLIMUPYIOT HUX €  «YUCTBIMH», «IKOJOTUYHBIMH», «0OJiee  310POBBIMUY.
[IpencraButenu 0OOMX CETMEHTOB TOTOBBI IUIATUTh JOPOXKE 3@ XaJSUIBHBIE TOBApbI,
MMEHHO IIOTOMY, YTO OCO3HAIOT HMX LEHHOCTh, BOCIHPUHUMAKOT HX Kak Ooiee
Kau€CTBEHHBIE U MOJXOAIINE I UX BPOMCIIOBEAAHUS U/UU 00pa3a KU3HH.

B oTBeT Ha MOCTOSIHHO PacTyLIMI MHTEpEC MOTPEOUTENEN K XasUIbHBIM TOBapaM,
MOSIBJISIETCS. BCE OONbIIEE YHUCIO NPOU3BOAUTENEH. 3a4acTyro, 3TO HEOOJbLINE
BEPTUKAJIBHO-UHTETPUPOBAHHBIE KOMIIAHWH  (XO34iCTBa), B KOTOPBIX €CTb U
OTKOpMOYHasi 0a3za, U JIOTUCTUYECKHUE (TPAHCIOPTHBIE) ONMEpPalUy, U MPOU3BOACTBO, U
npofaxa. Takoil moaxox MPaKTHUYECKH MOJHOCTBIO PEAIN3YET TEOPETUYECKYIO OCHOBY
LEMoYKH co3nanus neHHoctu M.Iloprepa, 0 4eM MBI Takke MNHCAIM B HAIINUX
HCCIeI0BaHusIX. [8].

Hecmorpss Ha kaxyiieecsi KOHCEPBAaTUBHO-TPAJULMOHHOE NOHUMAaHHUE BEICHUS
Ou3Heca, NPOU3BOAUTENM XaJSUIbHBIX TOBapOB B HACTOSALIEE BpPEMsI HE MOTYT
UTHOPUPOBATh PA3BUTHE TEXHOJIOTH, B TOM YHCIE€ BO3MOXHOCTH LH(PPOBOro
MapKeTHHra, YyMeEJIO€ HCHOJb30BAHME  KOTOPHIX  CIOCOOCTBYET  YKPEIJICHUIO
KOHKYPEHTHBIX MPEUMYIIECTB KOMITAHUM, a Takxke quddepeHunannn oT KOHKYPEHTOB.

OCHOBHBIMU MHCTPYMEHTAMH IIU(PPOBOTO MAPKETUHTA B COBPEMEHHBIX YCIOBHSIX
SABIIFOTCSL:

1. SMM — wmapkemunz 6 coyuanvhbix cemax. He TONBKO WHAWBUIyaIbHBIE
noTpeOUTENN, HO U KOMITAHUU-TIPOU3BOAUTEIN TOBAapOB U YCIYT HCIOJIb3YIOT
pa3IMuHbIe COlMabHBIE ceTH, Takue Kak Instagram, Facebook, Bxonrtaxre,
ONHOKJIACCHUKH, JJI TOBBIIICHUS Y3HAaBAEMOCTH KOPIIOPATUBHOTO OpeHAN u
MPOJABMKEHHUSI CBOMX MPOAYKTOB Ha phiHKE. OCOOEHHO aKTyasJeH Takod Ccrmocod

MMPOABMIKCHUA JIA HpOHSBOJIHTGH@fI IMPOAYKTOB IIUTAaHUA, KOCMETHUKH, OACKbI.
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2.

3.

4.

3.

Mapxemune enusnus (influencer marketing) IlponzBoguTenu OACXKIbl, B TOM
YHCIIe UCITAMCKOM OACKIbI, a TAKXKE KOMIAHUH 110 IPOU3BOICTBY YCIYT 3a4acTyIO
UCIIOJIb3YIOT OJIOTTepOB JUIsl YBEJIMUYCHHUS MPOAAXK U TMOBBIIICHUS HHTEpeca K
HOBBIM TIPOIYyKTaM M KOJUIEKIMsIM. brorrepamm, Kak MpaBWJIO, BBICTYIAIOT
MOJIEJIA U y3HABAaE€MbI€ B CETMEHTE MOTPEOUTENEH-MyCyIbMaH apTUCTBI U PyTHE
celebrities (u3BecTHBIEC MEPCOHBI). Takoit MHCTPYMEHT HUGPOBOTO MapKETHHTA
MOXKET BIIOJIHE YCICUIHO WCIOJb30BaTbCSI W JJIsi  HANpaBiICHHUS MOCTOB
(uH(pOopMalMK) HA CErMEHT noTpedureneil, nmpusepxeHies 30K.
Koumenm-mapxemune (content-marketing). Co3gaHue KOHTEHTA MPEJIOJIaract
HAIOJHEHUE MEAMMHOTO TMPOCTPaHCTBA HMHGpOpMAIMEH O MPOIYKTE C LEJIbI0
MpUBJICUEHUsT BHUMaHUs aynutopun. CerofHsi MPOU3BOIUTENHN JOJIKHBI UMETh
opuIManbHBIA CAaWT KOMIIAHWHU, KOTOPBIM CIYKUT 11  HMH(QOPMUPOBAHHUS
pPa3IMYHBIX CTEHKXOJNJIEPOB, BKJIOYAs KIMUEHTOB, M JJIsi OOCTY>KHBaHUS
MHTEpHET-Mara3uHa. 3a4acTyl0 Ha CailTe MPOU3BOAUTENEH XaJsIbHONW TOBapOB
Ipe/CTaBleHa HE TOJNbKO WH(pOpManus O COOCTBEHHOW NPOAYKUMH, HO U O
COBPEMEHHOM pBIHKE Xaisib. KpoMe TOro, mpousBOAUTENN Ui 1OKa3aTelIbCTBA
COOTBETCTBHsI KadecTBa CBOEH mpoaykiuu HopMaM lllapuarta mpenctaBisior Ha
caiilTe  cepTuduKaTel  COOTBETCTBHUS, TOJIy4YeHHBbIE U3  O(UIIHATBHBIX
cepruduimpyromux opranoB (MexayHaponusiii Llentp ceptudukanuu Xaasib
npu Cosere MydtueB Poccum). Ilomumo Bcero mnpouero, NpoU3BOAUTENIN
OpPraHM3yIOT U TOAJIEPKUBAIOT HHTEPHET-POPYMBI, KOTOpPBIE CTAHOBATCS
IUIONIAIKOM /711 0OMEHa MHEHMSMH, U3Y4YeHHs] OCOOCHHOCTEH MpOU3BOACTBA,
XpaHeHUsl, JIOTUCTUKH, BBIKJIAIKH, TPOIECCOB COXPAaHEHHS KaueCcTBa MPOAYKIIMU
U APYTOH aKTyalbHON MHGOPMAIIUU JTsl TOTPEOUTEIICH.

Paboma c¢ npeccoti (PR in the Internet) B WHTEPHET-NPOCTPAHCTRBE,
NOJpa3yMeBacT  yNpaBI€HHE  paCHpOCTpaHEHHEM  HMHQOpPMALUU  uepe3
anexkTpoHHsie CMMU.

E-mail mapkemune, mpeamnonaraeT OTIPaBKy HWHGOpPMAIMM O MPOAYKTE MPHU

IIOMOIIHU BHGKTpOHHOf/i MMOYTbI KOHKPECTHOMY YCJIIOBCKY HWJIM I'PYHIIC aIpCCaTOB. B
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JAHHOM CJIy4ae KOMITAHMM MOTYT YBEAOMIISATH MOTPEeOUTENsT O HOBUHKAx, 00

aKTyaJbHBIX CKUJKAX U aKIUAX.

Cpean pacCMOTPEHHBIX HMHCTPYMEHTOB LHM(PPOBOTO MapKETUHITa, MOXKHO
BBIICTTUTh AKTyallbHbIE HWHCTPYMEHTHI JUIsi (OPMUPOBAHUS CHCTEMBI IIEHHOCTEH
KYJIETYPHO-00YCJIOBJIEHHBIX TOBapOB:

- CO3/1aHUE KOHTEHTA;

- COLIMAJIbHBIE CETH;

- paboTa ¢ mpeccoil B MHTEPHET-IIPOCTPAHCTBE.

BriienenHbple HaMM HHCTPYMEHTBI CIIOCOOCTBYIOT (POPMHPOBAHUIO OTHOILIEHUS U
JOBEpUsl K KYJIBTYpHO-OOYCIIOBIEHHBIM TOBapaM, IOCPEICTBOM HH(POPMUPOBAHUS
OO0JIBIIOTO KOJIMYECTBA 3aMHTEPECOBAHHBIX JIIOAECH O CYIIECTBOBAHMU TAKOM KaTeropuu
TOBapOB U O 3HAYUMOCTH KYJIBTYPHO-00YCIIOBJIEHHBIX TOBAPOB B IMOBCETHEBHOW KU3HU
noTpeouTes.

[IpakTuyeckoe NTPUMEHEHUE YKA3aHHBIX BBIINIE HHCTPYMEHTOB ITU(GPOBOTO
MapKeTUHIa MOXKHO HamsigHO yBuAeTh Ha mnpumepe Cosera MydrtueB Poccun,
SBJISIFOLLICHCS. OMHOW M3 NMPU3HAHHBIX M YBaXKa€MbIX LIEHTPAIN30BAHHBIX PEIUTHMO3HBIX
opraHuzanuii MycyabMad Poccuun. DTa opraHuzaiivsi UCTOIb3YeT CBOM O(MUIIMATBHBIN
cadt (https://www.muslim.ru/) nans npenocraBieHuss uHopManuM, Kacarouiecs
PETUTHO3HBIX BOMPOCOB OJIATOBEPHBIX MYCYJbMaH, TaKMX Kak OJIarOTBOPUTEIILHOCTD,
CeMEWHbIE IIEHHOCTH, MOJIMTBBI, MEPONPUATHSI U BO3MOXKHOCTH OOCYXJeHUE Haubosee
akTyanbHbIX TeMm. [lomumo storo, CoBetr MydtueB Poccun ucmonb3yeT colMaibHbIE
ceTM s OOJbIIEro OXBaTa aygUTOPUM, WHTEPECYIOLIEHCS COBPEMEHHBIMU
PEUTMO3HBIMU BONPOCAMHM, HANpHUMEp, SKKAYHT OpPraHU3allMM B COIMAIbHOW CETH
Facebook naxommtcs mo anmpecy: https://www.facebook.com/SovetMuftievRossii/. C
LEJIbI0 MCMOJIb30BaHUS HMHTEPHET-NPOCTPAHCTBA C TOJB30M, mpencrtaButenu CoBeTa
My¢tueB Poccun akTUBHO OOLIAIOTCS C KYpHAIUCTaMU M BEOyT OOCYXKICHHE
HACyIIHBIX TMpoOJeM, B TOM YHCIE€ TO BOMpOcaM CepTUPUKANNKN MPOIYKIUH,
MPOJABMKEHUIO LIEHHOCTEH XaJsIbHOM MPOAYKIMH, JAIOT KOMMEHTApUU MO TEKYLIUM

BOIIPOCaM IIOJIMTUKHM WM 3KOHOMHMKH. KommiekcHoe HCnoJb30BaHUE YKa3aHHBIX BBIIIC
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MHCTpYMEHTOB LH@poBoro mapkeruHra Cosetrom MydtueB Poccun crocoOcTByeT
(hOpPMHUPOBAHUIO CHCTEMBI IIEHHOCTEH y 3aMHTEPECOBAHHOM, B OCHOBHOM PEIIUTHO3HOM
ayIUTOPUH, B TO KE BPEMsI OCTAETCS HE OXBAYEHHON BTOPOW CETMEHT HEPEIMTHO3HBIX
MOTPeOUTENEH U 3TOT TPOOEI CIAEAYET 3alOTHUTD.

Hamu Opumm paccMoTpeHbl Hanbosiee MOMyISIPHBIE COBPEMEHHBIE MHCTPYMEHTHI
u(pPOBOr0 MapKETUHTa, XOTS B JaJbHEHIIEM MpEArnojaraercs pa3BUTHE TEXHOJIOTUH
M(QpPOBOTO  TPOABIKCHHSI  IICHHOCTEH  KYJIBTYpPHO-OOYCIIOBJICHHBIX  TOBApOB,

TapreTUPOBAHHHBIX Ha OCHOBHBIC IICJICBBIC CCTMCHTHI HOTpC6HT€J’ICﬁ.
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MNEPCIIEKTUBHBIE HAITPABJIEHUSI MAPKETUHIOBOM
JTEATEJIBHOCTU: PE3YJIBTATHI OITPOCA PYKOBOJIMUTEJIEN
BBICIHIEI'O 3BEHA

AHHOTALUA

B crarbe mpencraBieHbl pe3ysIbTaThl UCCIEI0BAHUS OTHOLIEHUS PYKOBOAUTENICH
BBICIIETO 3BEHA MNPENNPUATHM W  OpPraHu3alni, pa3jMyHOM OTPaciIeBON
HAIPaBJIICHHOCTH, Ha pPa3BUTHE HAIIPABICHUM MapKETUHIOBOM JEATEIBHOCTH.
HccnenoBanre CTpOMIOCh HA ONTMCAHUU METOAOJIOTUU MOBEAECHUYECKOW S3KOHOMHUKHU
B paMKax IMPHUHATUS YIPABICHUYECKOTO PELICHUs MO BIMSHUEM CUTYallHOHHOTO
¢dakropa. B wuccienoBaHuum onucaH OUXEBUOPUCTCKUNA TOAXOA B INPUHATHH
YIPABJIEHYECKOTO PELIEHUs PYKOBOJIUTEISIMU BBICIIETO 3BEHA.

KuroueBble cj10Ba: MapKeTHUHIOBas JAEATEIBHOCTb,  ONPOC, IOBEACHYECKAs

9KOHOMMKA, YIIPABJICHYCCKNEC PCIICHNA, MAPKCTUHT I/IHHOBaL[PIfl, MapKCTHUHT YCIIYT.
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Abstract

The article presents the results of the research of the attitude of top managers of
enterprises and organizations, of different industrial orientation, on the
development of marketing activity directions. The research was based on the
description of the methodology of behavioral economics within the framework of
making managerial decisions under the influence of the situational factor. The
study describes the behavioral approach in making managerial decisions by top
managers.
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PROSPECTIVE DIRECTIONS OF MARKETING ACTIVITIES: RESULTS
OF THE SURVEY OF SENIOR EXECUTIVES

[ToBeneHrne >KOHOMMYECKHUX ar€éHTOB, HA COBPEMEHHOM JTalle€ COIMaJIbHO-
HKOHOMHUYECKOTO Pa3BUTHS, MIPEAINOIaraeT oopaiieHue K METOA0JI0THIecKoi 6aze
MTOBEJICHYECKO DKOHOMHKH. 32 MOCJIEAHEE NECATUIIETUE UMEHHO NOBEAEHYECKAs
DKOHOMHUKA ONpEAECIuiIa TPEHIbl PAa3BUTHUS MapKETHHTOBOW NESATEIBHOCTH HE
Tonbko B chepe B2C, no B2B.

HeszaBucuMo oT oTpaciieBoil mpuHAICKHOCTH KOMIIaHUH, chepa TOPTOBIH,
MPOU3BOJCTBO, cdepa YCIyr, BCE MNPOU3BOAUTEIN 3aWHTEPECOBAHBI B

MapKCTUHI'OBBIX HCCICOOBaHUAX PBIHKaA n HCCJICOOBAHHIO IIpUPOAbI

! Marepuanst VII MextyHapoiHO#i HaydHO-IIpakTHYeCKol koH(eperumu ['unbaun Mapketonoros u POY um. T'.B.
[TnexanoBa «Mapketunr Poccum» (ITaHKpyXuHCKHE YTE€HUS), TOC6sAWyeHHOU 30-1emuio nepeoti pocCuiickoll
kaghedpwr mapxkemunea PI'BOY BO «Poccutickuil skonomuueckus ynusepcumem umenu I’ B. ITnexanosa» u 85 —
Jlemuio ocHosamenst nepgoll kageopwl mapxkemunea npogeccopa Conrosvesa bopuca Anexcanoposuua ([Jama
nposedenus. 25 oxrsa6ps 2019 1)
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dbopMHpoBaHUsl TOTPEOUTENBCKON IIEHHOCTH U KOHKYpeHTocrocoOHocTH. [Ipexae
BCETO, 3TO BBI3BAHO HOBBIM (hOPMATOM TIPUHSTHS YMPABICHYECKOTO PEIICHUS CO
CTOPOHBI PyKOBOJUTENEH.

Takum 00pa3oM, MBI CUMTA€M 4YTO, BBIOpAaHHAsE PYKOBOJICTBOM CTparerus
pa3BUTHS  TPEANPHUATHS  ONpENesieT  KOMOWHATOPHOE  HMCIOJb30BaHHE
MapKETHHTOBOTO HMHCTpyMeHTapus. [lpu 3TOM MBI monaraeM, 4TO HMMEHHO
MOCPEICTBOM TIEPEeCMOTpa pPOJH, BUAAa ¢  (PYHKIMOHAJTA MapKETUHTOBOM
JEATEeIIbHOCTH OpraHU3allid MOKET U3MEHUTh KOHKYPEHTHBIE O3UILIMK Ha PHIHKE.

OnpeneneHue TNOHATUS «YIPABICHYECKOE PELICHHUE» PAacCMOTPEHO B
paboTax Takux aBTOpoB, kKak: Panomopt b.M., Jlapt Jx.K., Meckon M., Ans6ep
M., Xenoypu ®., FOxaeBa B.C., IIpoxodneB I0.A., 3a6otun P.U., CMupHoB D.A.,
®arxytauHoB P.A., JIutBak B.I'. u np.

Cnenyer OTMETUTH, YTO:

- YacTh aBTOPOB OINPEACIIAIOT YIPaBIECHYECKOE PEIIeHNUEe, KaK (UKCUPOBAHHBIN
pe3yNbTart, akT (COLUANIbHBIN, TBOPUECKUI), IEUCTBUE;
- IpyTHE K€ OMPEACIISIIOT yIIPaBICHYECKOe pelleHre, KaK MpoIecc BhIPaOOTKU

U TPUHATHS HAWIYYIIEro BapvaHTa IUulaHA JAEWCTBUNM JUIsl PEIICHHS

MpoOJIEMbI UM BO3HUKIIEH 3a1a4u.

Kpome TOro, MOXHO BBIIENIUTH OOIIME NPHU3HAKH, KOTOPBIC TMPHUCYIIN

OOJIBIIMHCTBY OMPENCIICHUN MOHATUS «yIPABICHYECKOE PEIICHUE:

-pellleHre — ATO BCEr/ia BHIOOP KAKON-IMO0 abTepHATUBHI;

- peleHue NPUHUMAETCS JIs1 JJOCTHXKEHUS KaKOW-TTH00 11eTH;

- pellieHHEe OCHOBBIBAETCSI Ha TIIATEJILHOM aHalU3€ CUTYyallud U UMEIoIIeHcs
uHdopmanmuy;

- pemieHHs] MPUHUMAIOTCS CyOBEKTOM YMPABICHUSA, JIUIIOM, MPUHUMAIOIIAM
pemenue (JIIIP).

B ocHOBy Hamiero uccienoBaHus MbI 3aJI0KHJIH METONOJOTHYECKYIO 0a3y,
npemiokeHnyto  JILA.  AipapoBbIM, KOTOpPBIM MPEIJIOKUAI  paccMaTpUBAThH

«YNPaBICHYECKOE PEHICHHUE)» KaK MPEANPUHUMATEIBCKOE petieHue [1].
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[Ipu 3TOM, MBI CUMTaeM, 4TO HauOOJEEe MOJHBIM U TOUYHBIM OINPEAEICHUEM
TEPMHUHA «YIIPABICHUYECKOE PELICHUE» SIBIIAECTCS OINPEACICHHUE, MPEAJIOKEHHOE
@arxyTanHOBEIM P.A.: «ynpaBlIeHYECKOE PELIEHHE» — 3TO PEe3yNbTarl aHaIu3a,
MPOTHO3UPOBAHMS, ONTUMH3ALMK, SKOHOMHUYECKOTO OOOCHOBaHHA M BbIOOpa
aNbTEPHATUBBI U3 MHOKECTBA BAPUAHTOB JOCTH)KEHHUS KOHKPETHOMW LIEJIM CUCTEMBI
MEHEPKMEHTa[2].

Cnexyer OTMETHTb, 4YTO KOMIUIEKCHOE€ MCCIIEJOBAaHUE  IOBEICHHUS
PYKOBOJIUTENEN B MPOLECCE NPHUHATUS YIPABICHUECKOIO PELIEHUS MPEANoIaraet
UCIIOJIb30BAHUE METOJOJIOTHUYECKOTO —amnmapara HE TOJbKO 3KOHOMHYECKHX
JUCUMUIUIMH, HO M COILUOJIOTHMH, TICUXOJOTUH, Ouosoruu. Takum oOpaszom,
UCCJIEI0BAaHNE IPUPOJIBI YIPABJIEHYECKOTO penieHus CTAHOBUTCS
TPaHCUEHAEHTAIbHBIM.

Ecnu co3Hanne noTpeOuTenss pemaer — KIYEBYIO 3aJadyy B TEOpUU
NOTPEOUTEIBCKOTO  TOBEACHMS, IMOCKOJIbKY  OTpPakaeT OCO3HAHHOCTh MU
palMOHAIIBHOCTh BbIOOpa MOTpeOUTEIEM TOBAapOB M YCIYL, TO CO3HaHUE
PYKOBOJIUTENSI OTPaXKaeT pallMOHAIbHOCTh BHIOOPA YIPABIEHUYECKOTO PELIECHUs Ha
OCHOBE (paKTOpa pUCKa U HEOoMpeAeIeHHOCTH [3].

bonee ToOro, co3HaHuME PYKOBOIMTEIS MOXHO paccMarpuBaTh Kak
COBOKYITHOCTh JIMYHOCTHBIX IICHHOCTEH, TOTpeOHOCTEeH, ¢obuii, CTpaxos,
MOPOKOB, MOTHUBOB MOTPEOJEHUST U 3aKOHOMEPHOCTEW MNPUHATHS PEIIEHUH,
OCHOBAHHBIX Ha €ro cyryoo HMHIMBUAYaJbHBIX YepTax Xapakrepa, NCUXUKUA U
MOPAJIBHO-3TUYECKUX PUHIIHIIOB.

CoOBpeMEHHBIN PYKOBOAUTENDL XapaKTEPU3YETCA OYEHB CIIOKHOW CUCTEMOU
IIPU3HAKOB U IOKAa3aTejiell OTHECEHHUs €ro K TOMY WM MHOMY cermeHTy. [Ipexne
BCETO, 3TO BBI3BAHO PA3MBITBIMU TPaHULAMU CaMUX BOCIPUHUMAEMBIX
XapaKTePUCTUK CyObeKTa (YEPTHI XapakTepa, 00pa3 sKU3HHU).

PesyabTarhl nccjienoBaHus
MeTtogonorus HamIero WCCIEeOBaHUS OCHOBaHA Ha OUXEBUOPUCTCKOM

NOJIXOl€ M MpEArojaraerT  paccMOTpeHwe  (akTopoB,  MOTHUBUPYIOMIMX
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PYKOBOIMTENS IPHUHATH pEHIEHHE O BBIJCICHUH CPEACTB [UIsl  Pa3BUTHS
MapKETUHTOBOH IESATEIbHOCTHU O] BO3JEHCTBUEM Pa3IUYHBIX CTUMYJIOB.
Monens  mOTpeOUTENBCKOTO  TOBEACHUS B paMKax  OMXEBHOpU3MA
IpeoJaraeT nocie10BaTeIbHOCTB!
- CTUMYJIBI;
- CO3HaHUE PyKOBOJIUTES;
- OTBETHAas peakuus (OrIKEeT Ha MAPKETUHTOBBIE MEPOIIPUSATHSA).

Ha wnam B3mIs[, MMEHHO McUXOrpadUyecKue MPHUHILMUIBI TO3BOJSIOT B
HauOONbIIEH CTENEHU IpeNcKa3aTh MOBEACHUE PYKOBOIAUTENS U €ro ajiropuTMm
NPUHATHUS PEIICHUS O CTPATETUU MApPKETHHIa CBOETO MPEANPHUSATHUA.

B kauecTBe MeTOIAa MAapKETHHIOBOIO HCCIEIOBAaHUSA IPUMEHEH JIMYHBINA
OIIPOC PYKOBOJUTEIIEH.

YucneHHocTh BBIOOPKH (n) orpezerneHa mo popmyiie:

t2G2N
= o Nitzoz (1)

rae: N — YHCIEHHOCTh T€HEPaIbHOW COBOKYMHOCTH (1o maHHBIM 3a 2017,
2018, 2019 r);

A - mpenenpHas ommOKa BEIOOPKH (3a4a€TCS UCCIIEIOBATEIIEM);

o - aucnepcus (pa3dpoc OlLEHOK); t — 3HaueHue, npu kotopoM F(t) mpunumaet
3aJIaHHYIO BEJTNYUHY.

BeposTHOCTH TOTO, YTO XapaKTEPUCTUKH BBIOOPKH aJE€KBATHO OTPAXKAIOT
XapaKTEPUCTUKN TEHEpPaJIbHOW COBOKYITHOCTH YyCTaHOBIIGHa Ha ypoBHE 95%,
COOTBETCTBEHHO t* = 1,96, npenenbHas omubKa BEIOOPKU — 5%.

[IpoBeneHHBIE pacyeThl TOKa3ajd, YTO 0 KaKIOMY TOXy JOCTaTOYHO
onpocuth 50 peCIOHAEHTOB.

Onpoc mpoBOAWIJICS € IEIBI0 HCCIEAOBAaTh OTHOIICHUS PYKOBOIUTEIEH

BBICHIETO 3BEHA MPEANPUATHHA W  OpPraHu3aldil, pPa3JIUYHOM OTPACIEBOU
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HaITPaBJICHHOCTH, HA Pa3BUTHE HAPABICHUN MapKETUHIOBOM AESATEIbHOCTH.

['unore3a ucciieqoBaHUsI — CO3HAHUE U JIMYHOE OTHONIIECHUE PYKOBOJIUTENS K
poiid U (PyHKIMSIM MApKETHHTOBOW JEATEIBHOCTH Ha MPEANPUITHH, ONPEACseT
KOHKYPEHTOCIIOCOOHYIO CTPATETHIo.

[IpakThka TMOKa3bIBa€T, UYTO PYKOBOAMTENM BBICHIEIO 3BE€HAa YacTo
oOpamiarorcsi 3a IOMOIIBIO K OHM3HEC-KOHCYJIbTAaHTaM TMpU  pa3paboTKe
MapKETUHTOBOM cTpareruu OpraHu3aluu, POrpaMMbl MapKeTHHTa,
OIOMKETUPOBAHUHN MAPKETUHTOBBIX MEPOIPUATHUM U T.M.

B Toxke BpeMsi, pyKOBOJAMTENIN OTMEUAIOT, YTO PsiJ (QyHKIIMA MapKETUHTOBOM
CJIy>KOBbl OHM TIEpEAalOT Ha ayTCOPCHUHI, PyKOBOJICTBYSICh ONTUMU3AIMEHN 3aTpar U
Ka4eCTBOM BBITIOJIHEHHBIX paloT.

CnemyeT OTMETUTb, 4YTO PYKOBOAUTENIb OCOOCHHO cermMeHT 27-35 et
MOCTOSTHHO y4YacTBYeT B TeMaTuyeckux ¢GopyMax U CHeIUaTU3UPOBAHHBIX
TPEHHHIaX M MacTep-Kjiaccax, IOATOMY MPHHATUE MPEANPUHUMATEIBCKOTO
(YNpaBJIEHUECKOTO) PEIICHHUS] YacTO MPOUCXOIUT IO/ BIUSHUEM CUTYaIl[MOHHOTO
daktopa. IlosTomMy co3HaHME PYKOBOAMTENS  TOCTOSSHHO HAXOIUTCS TIOJ
BO3JICHCTBUEM HETIPEPHIBHOTO MH(OPMAIIMOHHOTO MOTOKA.

Bce 3aBUCHT OT yMEHHUSI TOTO WJIM UHOTO CIUKepa YOeAUTh PYKOBOJIUTENS B
TOM WJIM UHOM PEILICHUH.

Ha Ham B3misi, BaXXKHO ONpEACNIUTh Hanbojiee akTyaldbHbIe MEXaHU3MblI U
METONIbl, BO3JACHCTBYyIOIIME Ha (OPMUPOBAHUE CO3HAHMS PYKOBOAMUTENEH, a
CJIEIOBATENIbHO M HAa YCTAHOBKH MPU BHIOOpPE BIOKEHUS MHBECTULIMNA B TOT WIIU
WHOM ITPOEKT.

[To nanHbIM omnpoca nposeneHHoro B nepuof ¢ 2017-2019 roa, Mbl noay4duiu
CJIETyIONTNE Pe3yabTarhl (Tabmuma 1), OTHOCUTENBHO MEPCIEKTUBHOCTH TOTO WJIH

HHOI0 BJaa ACATCIbHOCTH IJIsI KOMIIAHWH 110 MHCHHUIO €€ PYKOBOAUTCIIA.

Tadnuua 1 - [lepciekTUBHBbIE HANPABJICHUS 10 BUAAM JAeSTEJIbHOCTH

(B % OT ONpoIIEeHHBbIX)
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Ne i/t Bun nesarensHoctr 2017 2018 2019

1 MapxketuHr ToBapa 22 25 27

2 MapKeTuHr yciiyr 17 24 35

3 MapkeTuHr mecra 5 7 5

4 MapxkeTuHr nepcosana 12 24 8

5 MapkeTuHr uaeu 44 20 25

Hroro 100 100 100

HcTounnk: cocTaBIIeHO ABTOPOM Ha OCHOBE OIIPOCOB

AHann3 JaHHBIX TIOKAa3bIBA€T, YTO 3a TMOCIEAHEe Bpems Habupaer
MOMYJSPHOCTh TaKOW BHUJ JEATEIBHOCTH KAaK MapKEeTHHT YCIYyT B TOM YHCIE
COIyTCTBYIOLIME YCIYyTH, MOCIE MPOJaXHAass W MPEANPOJAXKHAS IMOATOTOBKA).
Crenyer OTMETHTB, YTO CaMbId BBICOKHM CIpOC B cTronuue TarapcraHa — Ha
KOMIIaHUHU U3 cepBI yCIIyT, TOPTOBIn U obmienura’.

BriOpanHble HaMU PECHOHACHTHI, OTMETWJIM, YTO B paMKaxX KOHIENIuu 4
«P» (ToBap, 1eHa, MECTO W TPOJABIKEHHUE) YCIyra 3TO HEOTHEIMMasl ToBapa |
NepCcoHaa €ro NPOU3BOISLIETO, TPOAAIOIIETO WK OKa3bIBAIOIIETO YCIIYTY.

CHmKeHHe TOMyISIPHOCTH MapKEeTHHTa TepCoHala, CBsI3aHO C TEM, YTO
OOJNBIIMHCTBO PYKOBOIUTENEH TOTOBHI MepeaBaTh GYHKIIMH OT/AeTa MapKETUHTa U
aHAJIUTHKU OM3HEC - HH(OPMAIIMK HAa ayTCOPCHUHT (Tabnuma 3).

CTaOWIbHBIM BBITISAUT MApKETHHT TOBapa, TOTOBOW MPOIYKIMH, HO 37€Ch
CJIETyeT OTMETUTD, UTO B OONBIIUHCTBE city4yaeB (Oosee 60% ornpoiieHHbIX) ObUTH
OIPOILIEHbI PYKOBOAUTEIN MPOU3BOACTBEHHBIX MPEITPUSITUH.

Hanpumep, mpoBeneHHOe HaMH HMCCIIEAOBAaHHWE HECKOJIBKHX KIMHUK TOpoja
Kazanu, mokasanu, 4Tto NOTPEOUTENN BHIOUPAET HE TOJBKO CaMO MECTO TJe
OKa3bIBACTCA MEAMIIMHCKAsE yciayra (caM MEIWIIMHCKAKA IIEHTp), a Bpaua-
KJIMHUIIACTA, KOTOPBIN OKa3bIBa€T MEJHUIMHCKYIO YCIyTy, arMocdepy,

IIOMCIICHUA, O60py,HOBaHI/Ie, CalT U TaKuUM 06pa30M IHOABIACTCA HCOTACIMMOCTD

o JaHHBIM nHpopMannonHoro noptaia TatCenter ot 8.10.2018
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ycayru u ToBapa. [Ipu 3TOM OlLieHKa CTENEHHW YIOBIETBOPEHHOCTH TAKKE HOCHUT
KOMIUIEKCHBIN XapakTtep [4]. PykoBoguTenu KJIMHUKA (IJIaBHBIE BpayM) TaKKe
OTMETHJIM, YTO JJIsi TIOBBIMICHUS KOHKYPEHTOCIIOCOOHOCTH MEIUIIMHCKUX YCIYyT
HEOOXOIUMBIM SIBJISICTCSI MHBECTUIIMKA M B COMPOBOXKJICHWE MEIUIIMHCKOW YCIyTH
(MecTo, IPOABUKEHHE, TIEPCOHAN, (PU3NUYECKOE OKPYKEHUE).

Crenyer OTMETUTD, YTO PYKOBOJUTEIM MTO-PA3HOMY OTHOCSTCSI K POJIM OTJIENa
MapKeTHHIa Ha NOpeanpusTuu. B omnpoce, Mbl MONPOCUIM OTMETUTH CTENEHb
BJIUSHUS BalIEro OT/Aea MAapKETUHTa Ha KOHKYPEHTOCIOCOOHOCTh MPEANPUSTUS
(Tabmnuma 2).

Tadmuua 2 - CreneHb BJIUSIHUS 0T€J1a MAPKETHHIA HA

KOHKYPEHTOCIOCOOHOCTD NMpeanpusaTus (B % OT ONPOIIEeHHbIX)

No CreneHb BIUSHUS 2017 2018 2019
n/m

1 Huxkak He Bnuser 16 12 5
2 Cnabo Biusier 27 27 23

3 CuWIbHO BIUsIET 57 58 72
Hroro 100 100 100

HcTouHUK: cOCTaBICHO AaBTOPOM Ha OCHOBE OITPOCOB

OcobenHo ocTtpo mnpobsiema HU3KOM A(D(PEKTUBHOCTH OTHAENIa MapKeTHUHTa
HAOJIOIAeTCSl HA TTPOMBIIIICHHBIX TPEANPUITHSIX, TA€ OOJBITUHCTBO COTPYIHUKOB
HE MMEET CIEUUATbHOIO MAapKETUHIOBOIO OOpa30BaHUsA U COOTBETCTBYIOIIMX
MAapKETUHIOBBIX KoMIleTeHUMH. [I0  MHEHHIO pyKOBOAUTENEH,  COTPYAHUKHU
OTAEJIOB TPOCTO BBIMIOJHAIOT TOPYYEHHbIE MM 3aJaud, Oe3 aHaJUTUKU WU
IIPEIJIOKEHUH 110 PA3BUTHIO.

OTUM OOBSCHSIIOTCS TOJIYYCHHBIC HAMH JIJAHHBIE OTHOCHUTEIHHO TOTOBHOCTH
pyKoBoaMTENEH OTAaBaTh (YHKIMHU OT/AENIa MAPKETHHIa Ha ayTCOPCHUHT (Tabiuiia
3).

Tabnuna 3 - [oToBHOCTH nepeaarsb GyHKIUU OTAEJIa MAPKETHHIA HA

ayTCOPCHHT
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(B % OT ONpOIIEHHBIX)

Ne @DyHKIMH OT]Ie1a MAapKETUHTa 2017 2018 2019

n/m

1 [Tepemanu ¢yHKIIMU MapKeTHHTOBBIX | 10 14 48
CJ1y’K0 Ha ayTCOPCUHT

2 He rortoBel mnepenaBath ¢ynkuuu | 90 86 52
MapKETHHra Ha ayTCOPCUHT

Htoro 100 100 100

M cTouHHK: COCTaBICHO dBTOPOM Ha OCHOBC OIIPpOCOB

[IpoBeneHHOE HaMHM HUCCIENOBAaHUE MOKAa3aJlo, YTO MEPCHEKTUBHBIM
HalpaBJIEHUEM TI0 BHUAAM JIEATCIBHOCTH CTAHOBUTCS MApPKETHUHT  YCIYT,
He3aBucuMO oT peiHKa B2B wmnu  B2C. IlpeanpuHumarenbckoe penieHue
PYKOBOJUTEIM  TNPUHUMAIOT TOJ| BIUSHUEM CHUTYallUOHHOTO (pakTopa, dYTO
MO3BOJISIET YTOYHHUTH ATalbl MPUHATHS PEHICHUS B paMKax OWXEBHOPHUCTCKOTO
NOJIXO0/1a.

3a OCHOBY IOBEIEHUS PYKOBOAUTENEH OepeTcss caMm MpolLecC MNPUHATUS
pelieHuss W BAMSIONME Ha Hero ¢akTtopbl (BHEIIHWE, BHYTPEHHHE W
CUTYallMOHHBIE).

[Iporiecc mpUHATHS yIPaBICHYECKOTO PEIICHUs] MO BHUAAM JIE€SITEIbHOCTH,
COCTOMUT U3 HECKOJIbKUX 3TAIOB:

1) Cama CUTyalusi, T.€. OCO3HAHHUS HEOOXOIUMOCTH OOpalieHus 3a

MapKETUHTOBOM AESTEIbHOCTBIO;

2) Oco3HaHue MOTPEeOHOCTH B ONPENICTICHHOM KauyeCTBE MAPKETHHTA,;
3) O1tieHka anpTepHATUB MIEPCOHAa, OKa3bIBAIOIIETO ATH YCIIYTH;

4) Ilepenaua MapKETUHTOBBIX (DYHKIIUI HAa ayTCOPCHHT;

5) O1ieHKH PUHSITOTO PEIIEHUS.

[Ipu oOcCyIIecTBICHUM OSTUX JTAMOB HEOOXOAMMO YUYWTHIBATh BIUSHUC
CUTYallMOHHOTO (paKTopa, KOTOPHIN paccMaTpUBAETCS KpaHE PENKO B CIIydasx
MIPUHATHS YIIPABJICHUYECKOTO PEIICHUS PYKOBOJUTEIISIMU BBICIIETO 3BEHA.

CuryaniioHHbIH  (DaKTOp HAUMHAETCS C JIMYHOM KOMMYHHUKAIIMH  C

MapkeTojoramMu (0OMeH uHpoOpManuen). Pesynbrar  MHGOPMALIMOHHOTO
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B3aMMOJICHCTBUSI MPUBOJUT MO0 K Mepeaade Ha ayTCOPCUHT JIMOO MepecMoTpy U

KOPPEKTUPOBKHU OIOKETa HA MAPKETHHT.
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AHHOTALMS

B pabore mokaszaHo, Kak MapKETHHTOBBIE KOMMYHHUKAIlUU C TOTEHIIMAIbHBIMU
KJIMEHTaMU MOTYT BBIPACTU B MOJHOIEHHBIN cTapTan B OHJIalH-cpeae. B pabore
MPUBOJUTCS KEHC OHJIANMH-IIKOIBI ISl MPENoiaBaTeeil 1 aCHMPaHTOB C MOMEHTA
TECTUPOBAHUSl THUIOTE3bl JO BHIXOJ]A HA YCTOMYUBBIC MPOJAXKUA MpOrpamm
oOyuenus. Ilokazan wmexaHuU3M MpPOpaOOTKH THUIMOTE3bl, MaPKETUHTOBBIX
KOMMYHUKAIWH, oleHuBaeTcss 3((PEKTUBHOCTh KAHAJIOB MPOJAX M PEKIAMHBIX
KpEaTUBOB.

KiroueBble c¢jioBa: OHIAMH-00yUYeHHE, MAPKETUHTOBbIE KOMMYHHUKAIIUU, OIICHKA

3¢ (HEKTUBHOCTH pEKIIaMbl, KOHBEPCHS, MHTEPHET-COOOIIIECTBA
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Abstract

The paper shows how marketing communications with potential customers can
grow into a startup in an online environment. The paper presents a case of online
school for teachers and graduate students growth from testing the hypothesis to
sustainable sales of training programs. The mechanism of hypothesis development,
marketing communications is shown, efficiency of sales channels and advertising
creatives 1s estimated.

Keywords: online education, marketing communications, advertising effectiveness

evaluation, conversion, online communities
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PROMOTION ON SOCIAL NETWORKS: FROM TESTING A
HYPOTHESIS TO STABLE SALES (CASE STUDY OF ONLINE SCHOOL
“DESIGNER OF ACADEMIC CAREER”)

CoBpeMeHHBII MUP yKe HEBO3MOXKHO MPE/ICTaBUThL 0e3 ceTu HTepHET. YKe HECKOJIBKO

JeT Hazaa Obulo OoTMeueHOo [l], YTO MOSBWIOCH YETBEPTOE SBJICHHE, MEHSIOIIEE

MBICJIUTENIbHBIE TPOLIECCHl JIIofeH (Iocie Treorpapuyeckux KapT, 4YacoB M KHHI) —

uH(OpMaIMOHHbBIE TeXHOJOoTuU. B pabdote [2] yTBepkaaeTcs, 4To CErofHs TpeOyroTcs

HN3MCHCHHA HC TOJIBKO B MCTOJAX, HO WM B CaAMHUX IIPHUHIHIIAX O6y‘l€HI/I$I. N takumu

COBPEMEHHBIMH TMOJIXOJJaMU CTAHOBATCS OHJIaliH-0O0ydeHue (e-learning) u cmemanHoe

oOyuenue (blended learning).

! Marepuanst VII MextyHapoiHO#i HaydHO-IIpakTHYeCKol koH(eperumu ['unbaun Mapketonoros u POY um. T'.B.
[TnexanoBa «Mapketunr Poccum» (ITaHKpyXuHCKHE YTE€HUS ), TOCEsAWeHHOU 30-1emuio nepeoti poCcCuiickoll
kaghedpwr mapxkemunea PI'BOY BO «Poccutickuil skonomuueckus ynusepcumem umenu I’ B. ITnexanosa» u 85 —
Jlemuio ocHosameinsi nepeoll kageopwl mapkemunea npogpeccopa Conosveéa Bopuca Anexcanoposuua ([Jama
nposedenus: 25 oxta6ps 2019 r.)
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B 5m0Xy SKOHOMHMKM 3HAaHMM CKOPOCTb W3MEHEHMM WM NPUPAILICHHUS 3HAHUSA OYECHb
BBICOKA. JTO BBI3bIBAET MOTPEOHOCTh B IMOCTOSSHHOM TOBBIIIEHUU KBaJIH(PUKALIUH,
OTKPBIBAET OTPOMHBIE BO3MOXKHOCTU TEM, KTO TOTOB OCBaMBaTh HOBOE U CTAHOBUTHCS
auaepaMl MHEHUH W TpeHa-cerTepamu (OT aHMI. trend-setter — Te, KTO 3a1aioT
HarpaBJICHUs ).
W3menenue moBeneHUsT  MOTpeOHUTENEH, yBEIWYCHHE  KOJIWYECTBA  BpPEMEHH,
IPOBOJIMMOTO MMM B COLMAJBHBIX CeTIX [3], MeHseT U (GOpMBI MOTPEOUTEIHCKOTO
noBeaeHus. [lonp30BaTenu coBepiiatoT Bce OObIIe MOKYIOK B CETH [4], B TOM 4ducCie
CBSI3aHHBIX C CAMOPA3BUTUEM U Pa3BUTHEM NMPOPECCUOHATBHBIX KOMIIETCHIIUM.
B cBs3u ¢ 3TMM aBTOpOM B counanbHOU ceTu Instagram Obuia nmpopaboTaHa IMIIOTe3a O
BOCTPEOOBAHHOCTU Kypca, OPHUEHTHUPOBAHHOIO Ha ayJUTOPHUIO IIperojaBaTesied u
aCIMpaHTOB, NMUINYIIMX Hay4dHble cTarbu. B pamkax HUP, mposenennoro B POV unm.
['B. IlnmexaHoBa, kacareiabHO IIPOTPaMM pPa3BUTHs BY30B, pPE3YJIbTaThl KOTOPOIO
onyOiIuMKOBaHBI B pabotax [5, 6] OBUIO BBISIBIEHO OJHO U3 CTPATErMUYECKHUX
HAIpaBJIICHU pAa3BUTHSA — IOBBILICHUE IPEACTABICHHOCTH POCCHMCKUX YYEHBIX B
MEXIYHAPOIHBIX HAYKOMETPUYECKHUX CHUCTEMAX, CIEJOBATEIBHO, OArOTOBKA HAYYHBIX
cTaTeii MO0  MEXAYHapoOHbIM  TpeOOBaHUSM  JODKHA  MMETh  BBICOKYIO
BOCTPEOOBAHHOCTh. TaKUX MPOAYKTOB HA PHIHKE OHJIAWH-00y4YEeHHMsI TIOKa HET, mpobiema
NOBBIIICHUS MYOJIUKAITMOHHONW aKTUBHOCTHU PEIIAETCS APYTUMH MY TSIMH, YTO MTO3BOJSIET
TOBOPUTh O TOM, YTO JAHHBIA MPOIYKT WHHOBALMOHEH, OCOOCHHO Y4MThIBasg (HopMy
nojayu Marepuaina (MapagoH ¢ )KeCTKUMH CPOKaMH CJIauu 3aJaHuii).
[lens manHOM palOOTHI — TOKa3aTh, Kak paboTa ¢ MOTEHIMAJbHBIMU KIMEHTAaMU B
COLIMAJIBHBIX CETAX MO3BOJIMIIA C(POPMHUPOBATH MHHOBALIMOHHBINA U BOCTPEOOBAaHHBIN Ha
pPBIHKE MPOIYKT, OCYLIECTBUTH IMEpBblEe MPOAAKW M BBHIUTH Ha CTAOWJIBHBIM MOTOK
KJIMEHTOB U3 COIMAIbHBIX CETEH.
3agaun paOOTHI:

— OINUCATh TEXHOJIOTMIO TECTUPOBAHMS TUIIOTE3BI B COLIMAJIBHBIX CETSIX,

— BBIABUTH  Hambonee  d(PQexkTuBHBIC  KAHAIBI  KOMMYHUKAIlMA  C

IIOTCHIHAJIbHBIMHU KIIMCHTAaMMH,
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— NpPEICTaBUTh NEPCHEKTUBHBIE (POPMBI pabOTHI.
MeTtoapl TpoBeNEHUA HCCIENOBaHUS — HaONIONEHWE M aHainu3. B crarbe naercs
ONMCaHUE KOHKPETHOIO Kelica — OHJIAMH-IIKOJIBI JUIS IIpernojaBaTeliedl U aclMpPaHTOB
«KoHCcTpyKTOp Hay4yHOl Kapbepb». Bce pabOThl 1O MNPOJBHIKEHUIO IIKOJBI B
COIIMAJIBHBIX CETAX BBINOIHSIOTCSA HEMOCPEACTBEHHO aBTOPOM CTaThU: BEIEHUE OJIOTOB,
HACTpPOMKa PEKIAMHBIX KOMIIAHUMH, OCYIIECTBICHHE NPOAAX, KOMMYHHUKALAA C
aOUTypHUEHTaMH, CIylIaTeIsIMA M BBITYCKHUKaMH, IPOBEPKA 3aJaHUil YYEHUKOB,
KOHTPOJIb MHIUBUAYAIbHBIX TPACKTOpHH 0OyueHHs, pa3paboTKa HOBBIX MPOTPAMM IO
3ampocam CIyIIaTesei.
Kaxnoe neiicTBUE M €ro pe3yibTaThl AHAIU3UPYIOTCA aBTOPOM (aHAJIU3UPYEMBIN
nepuox — 1 rom), TpaeKTOpusl pa3BUTHs INpoOeKTa Koppekrupyercs. lcToununkamu
UH(pOpPMALMK SBISIIOTCS MaTepuaibl OHJIaH-KypcoB o SMM, nocTbl MapKeTOJIOroB B
COLIMANIBHBIX CeTsIX (KaKk IoKa3aHO B pabore [7], Omorum yKe HCIONB3YIOTCS B
NEAAroruKe JUIsl TIOBBIIIECHUS YPOBHS BOBJICYEHHOCTH CTYJEHTOB M IOBBILICHUS
MHTEpeca K NpeaMeTy), MyOIruKaluuy 1Mo MapKEeTUHTY U MPOJBUKEHUIO B ceTu HTepHeT
[Hanmpumep, 8, 9, 10, 11, 12], BHyTpeHHHE MaTepUalibl aHATIU3UPYEMON KOMITAHUH.
OrpaHvyeHuEeM HCCIEIOBaHUS SIBISIETCSl OMHMCAHWE OJAHOTO KOHKPETHOro Keiica, 0e3
CpaBHEHUs C JAPYrMMH TporpaMmamMu OHJIAH-0O0yueHus. PbIHOK mporpamm,
OPHUEHTHPOBAHHBIX Ha IPENOJABATENE By30B, €II€ HE HACBILIEH, & CYLIECTBYIOLIUE
IpOrpamMMbl MPOBOJATCS M MPOJBUTAIOTCA MO JPYTUM MOAENAM. AHAJIOTHYHBIX IO
dopme nogaun Matepuaia KypcoB B cetu IHTepHeT noka HeT.
JlaHHO€ HcCCIEOBaHME TMO3BOJSIET OLUEHUTh NEPCHEKTUBHBIE (OPMBI  Pa3BUTHUS
KOMMYHHUKAIIM C TOTEHLHAIbHBIMUA CIyIIATEISIMA TPOTpaMM  OHJIaH-00yuYeHus,
BBISIBUTH HanOosiee 3 (HEKTUBHBIE KaHAJIBI U CITOCOOBI KOMMYHUKAIIUH.

Pe3yabTaTsl Hccae10BAHUA

Pa3BuTHe conuanbHBIX CETe MO3BOJSET CTUpPATh TPAHUIBI MEXAY COOOIIECTBAMH.
Ceromnsa m000H 4YelOBEK MOXET CTaTb TEM, KEeM 3axodeT: NpodecCHOHANIbHBIC
coO0IIeCTBa MOMOTAIOT IOCTUTaTh BHICOKUX PE3YJIBTATOB, B TOM UUCIIE B CPEJIE YUEHBIX

[13]. Bombiioe komM4ecTBO OOYYaroIIero BHJIEO, HAYYHBIX CTaTel, OJOTOB JIONEH-
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JUIEPOB B CBOEH OTpaciid OTKPBITHI M JOCTYIHBI W3 JHO00W TOUkM mupa. Jns Toro,
YTOOBI MO3HAKOMUTHLCS B BEAYLIMMU UCCIIEIOBAHUSIMH B CBOEH OTpaACiu HE 00s3aTeIbHO
exaTh B JIPYT'yI0 CTpaHy WJIM TOpPOJ, MOXKHO IMOJYYUTh JOCTYN K 0aze 3HaHWM B CETH
Hutepuet. Kpome Toro, auaepsl cooOIIecTB O1aroaps COUANbHBIM CETSIM CTAaHOBATCS
JOCTYIIHEE, MOSBISETCS <«A(PQHEKT MOAPYKKH», KOTAA, HE CTECHSSCh, MOXKHO 3aJ]1aTh
JUYHBIA BOMPOC WKW OOpaTUThCA C TPOchOOW K aBropy Omora. BosHmkaior
JIOBEPUTENIbHBIC OTHOIICHHUS, U BOIIPOCHI aBTOpa OJIoTa K ayIUTOPUU HAXOIAT OTKIIHK, a
MPEJIOKEHUS - MOAACPHKKY. ITOT MEXaHHU3M omucaH B padote [14].
AJNTOPUTM TECTUPOBAHUS TUIIOTE3bI O BOCTPEOOBAHHOCTH OHJIANMH-Kypca 110 HAITUCAHUIO
HAy4YHBIX CTaT€ COCTOSUI U3 YETHIPEX ITAIOB:
1 sTan — nyOnukanus none3Hslx MarepuanoB B Instagram u Facebook Ha Temy
HAaIlUCaHUs HAYYHBIX CTATEN U By30BCKOU KU3HHU.
2 sTan — npeuiokeHue OecruiaTHOro Kypca-mapadona «Hayunas craresa 3a 7
maroB» B Instagram, cOop 3as1BOK.
3 stan — pexsiama B Facebook u Bxonrakre.
B utore Ha mepBbIii MOTOK Kypca OblI0 HaOpaHo 17 vemoBek. 12 GecriaTHBIX 3asiBOK
NOCTYNUIIM U3 ceTH Instagram (moanucuuku Oiora (@kireeva.online), 4 matHele 3asBKU
npuHecia pekiiama Bronrakre, 1 — pekiama B Facebook.
4 stan — o0yueHue Ha Kypce, rae 70% yd4eHUKOB 3aBepiIniii 00y4eHUE B CPOK
Y HalKCAJId CBOM CTaThH, JAJIA MOJOXKUTENbHBIE OT3bIBbI U OOPATHYIO CBS3b
o Kypcy.
Takum oOpa3zoM, runore3a ObLia MPOTECTUPOBAHA U APOOUPOBAHA.
Tak kak HamTy4muM o0pa3oM cpaboTaia pekiiama BkoHTakTe, TO OBIIIO MPUHATO
pelIeHne 3aBECTH CTPAHULLY U B 3TOM collMasibHOM ceTu (rpynna «Kak Hanucarth
HAy4YHYIO CTaTbIO»).
Jlanee crparterusi MOMEHsUIaCb M OCHOBHOW YIOp ObUT CAeNaH Ha MPOJBHXKEHHE
ctpanuipl Bronrakte. Ecnu Instagram u Facebook mnponBurarorcsi MCKIIOYUTEIBHO
OpraHu4yeckuM myTeMm (myOnuKanusi MOCTOB, XEHITETM, KOMMEHTAapUu IOJA MOCTaMu

omorepoB), To BKOHTakTe pa3BHBaeTCS MO pekiIame, UHPOPMUpYIOMIEH O CcTapTe

166



Kypnan Mapketuar MBA. MapkeTHHroBo€e yrnpaBieHrE IpeApUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

ouepenHoro mnoroka KypcoB Illkombl. Peknama wmaer or MMEHM TpyNIbl, W JHOOU
MOJAMKCHIBAIOTCS HA TPYIILY, a T€, KTO OTHOCHUTCS K KaTErOpUU «TOPSYHUM JTUI» Cpasy
JIearoT 3asBKY M OIJIAYMBAIOT 00yUEHHE.

TapretupoBaHne peKIamMbl HUAECT HA JIOAEH C YUYEHBIMH CTENEHSMHU W aCIIUPAHTOB, 3Ta
peKjiaMa MPUHOCUT HamOONbIINI OTKIMK. Takke ObUIa MPOTECTUpOBaHA peKjiaMa Ha
ayTUTOPUIO «MAarUCTPhD», HO OTKIWKa He momyumia. COOp aymuTOpHH IO TE€OJIOKAINH
BEIYIIHUX By30B Poccuu Takxke rnokasana noCcpeCTBEHHbBIEC PE3YIbTaThI.

HauGonbias kK1ukaOelbHOCTh Y PEKJIaMbl C MOCTaBICHHBIM BOIIPOCOM B 3arojlOBKE Ha
Temy «Kak 4T0-1M00 y3HaATh WIM ClieJlaThb», HO 3TO HE BCErla MPUBOAUT K XOPOIIEH
perucTpauuu Ha Kypc.

Ha puc. 1 nmpencraBieHbl JaHHBIE U3 pekiIaMHOro kabuHera BxoHTakre,
MTOKA3bIBAIOIINE CTOMMOCTh KIIMKa B 3aBUCHUMOCTH OT ayAuTopuu. B manHom mpumepe

OBLI IMPOTCCTUPOBAH OAWH KPCATHUB.

ObbaBneHne CPC CTR eCPC

ACTUPaHTY U COWCKATEND 6.00P 4262 % 7078
AcCnupaHTam W CoUcKaTenam 6.00P 3.410 % 5458
AcCnupaHTamM W CoUcKaTenam 1.00p 4.888 % 1097 B
MNpenogasarenam By30B 400P 2270% 469P
AMBUUMO3HLIM MaruCTpam G00P 0.000 % 0.00P
AcCnupaHTam W ConcKaTenam 200P 4530 % 5009
Bcero: 6 obbaeneHuit 3521 % 620F

Pucynok 1 - /[annbie pekiiamHOro kadbuHera BKoHTaKTE MO pekjiame Kypca

«ITumy crarsio Scopus u Web of Science» (Ha npuMepe 01HOr0 KpeaTusa)

HcTouHMK: COCTaBICHO aBTOPOM Ha OCHOBE JAaHHBIX pekiiaMHOTO kabuHeTta Hatansu KupeeBoii B cOIMANbHON CETH

BkoHTakTe

KonBepcust nmepexo 0B B MBI B cpeiHeM 6%, KOHBEPCHSI JINJIOB B ITIOKYIIKH B CPEAHEM
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(oTHOLIEHHE MOKYTOK K JIUAaM IO Bceil 0aze KIneHToB) — 22%.
OTO TOBOPUT O CTPATEruu TapreTUPOBAHHOW peKJIaMbl MMEHHO Ha Ha0Op Ha Kypc, a He
Ha cOop KOHTAKTOB. COOp KOHTAKTOB XOPOULIO MJIET Ha MPEAJIOKEHUE «cKadaTh 1a0JIOH
OecCIulaTHO», HO TAaKWE€ JHUAbl TpPH CYIIECTBYIOIIEH CHCTEME MpOJaX IUIOXO
KOHBEPTUPYIOTCS B IIOKYIIKM, HECMOTpPS Ha XOpOIIYyI KOHBEPCHI PEKIAMHBIX
0ObBsIBICHUH, JOCTUTABIIYIO B IIEPBLII I€Hb MPOBEICHUS peKiIaMHO Komnanuu 25%. B
nocneaytomem CTR (Click Through Rate — appexTuBHOCTS OOBABICHUS, OTHOLICHUE
IEPEXOI0B MO OOBSABICHUIO K KOJMYECTBY IOKa30B) CHU3MWIOCH 10 9-13%, omnHako
KOHBEPCUM B NPOJAXKH HE CIyYUIoCh W uepe3 10 MecdleB Mmocie MpPOBEICHUS
peksiaMHOM Kamrianuu (Taoi. 1)

Taonmuna 1 - CpaBHeHHe ABYX PeKJIAMHBIX KAMIIAHUH € PAa3HbIMHU MOCHLIIAMU

JJISL OTHOM ayTUTOPHH (ACIIMPAHTHI U COUCKATEJIH)

Ne XapakTepuCTHKA Kpearus 1 Kpeatus 2

n/n

1. [Tockin pexknaMHOI KOMIIAHUU «Ckayatp mabioH | «Y3HaTh, Kak HaNHUcaTh
Hay4HOI cTaThu | cTarbio WoS»
OecriaTHO»

2. CTR (oTHOIICHHE MIEPEX0/I0B Kk | 11,50 4,27

rokaszam),%

3. Konsepcus nepexonos B auabl, % 19,59 8,61

4. Konsepcus nuaoB B NOKYNKH,% 0,00 4,00

5. CroumMocTh Kypca, pyo. 1200 6900

HcToynuk: cocTaBIIeHO ABTOPOM Ha OCHOBC JOKYMCHTOB KOMIIAHHUH

[Tomumo pexsambl B cetu MHTEpHET, MPOBOAWINCH OCCIJIATHBIE MEPONPUSATHUS s
MarucTpoB U aClIUPAHTOB, PACCHUIKA OT UMEHU J€KaHaTa NPEJI0KEHUS 111 MAaTUCTPOB.
[To pacchuike KIMEHTOM CTall OJUH YEJIOBEK, a OeCIIaTHbIE MEPOINPHUATUS PE3YIbTATOB
He mpuHecau. Tak, B urone 2019 1. Obuta mpoBeAeHA JICKUUS W JIeJoBas urpa s
TPYIIbl MarucTpOB HampapieHUs «IKOHOMUYECKHH KoHcanTuHr» POY wum. ['B.
[Inexanora. Pe3ynsrar — 1 moanucka Ha Ojor Instagram, HM OJTHOM perucTpanuu B 0ase
KJIUEHTOB, W, COOTBETCTBEHHO, HU OJHON MOKynku. B okts6pe 2019 r. Obu1 cuenan
JOKJIa Ha 3acefdaHuu Kadeapbl MpeanpuHUMAaTeNbcTBA U JorucTuku POY um. T.B.
[InexaHoBa Jjisi aciupaHTOB Kadeaphl, pe3ynbrar — 2 moAnucky Ha Osor Instagram u 0

ITOKYIIOK.
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OnHako, HECMOTpS Ha OTCYTCTBHE pe3yiabTara B TMEpBbIE JIHH, BO3MOXKHO, 3THU
MEpOTPUATUS UMEIOT OTIOKEHHBIN 3¢ dekT. KpoMe Toro, mpoBoguMbie MEpONPUSATHS
OCBEIIAIOTCA B OJOTax B COIMAJBHBIX CETSIX W MPEIACTABISIOT COOOHM COIMaIbHOE
JI0Ka3aTeIbCTBO JKCIEPTHOCTH, MOKa3bIBAIOT PadOTy JEKTOpa B peajbHBIX YCIOBHSX,
€ro OTBEThl Ha BOIPOCHI, MaHEpy MoJa4d HH(OpPMAIUU, CTUIUCTUKY pPEYHU, UTO
MOJIOKHUTENILHO CKa3bIBaeTcsl Ha (POPMUPOBAHUU JOBEPHUS ayTUTOPHH. DTH MOJIOKECHHUS
NOJTBEPKAAr0TCS B padote [15], rae yTBepx’aaeTcs, 4To T0BEPUE B OHJIAH-MHUPE UMEET
NEPBOCTENIEHHOE 3HAYCHUE JIJIsl IPUBJICUCHUSI BHUMAHUS IOTPEOUTENEH U TPOABUKECHUS
NPOAYKTOB, a, CIEA0BaTEeNbHO, MPOJIBMKCHHE MPOAYKTOB (B TOM YHCIE U OHIIAWH-
KypcoB) depe3 Omorn MoxkeT ObITh dS((PEKTUBHOM cTpaTeruel CHUKCHUS
NOTPEOUTEIBCKOTO CKENTUIIN3MA.

B mianax pa3BUTHS MapKETHHTOBBIX KOMMYHHKAIIHMA — BEJCHUE aBTOPCKHUX KOJIOHOK Ha
UHTEPHET-pECypcax, MOCBALICHHBIX 00pa30BaHuUI0, MyOIHUKalKs MOMYJISIPHBIX CTaTel B
PEUTHHTOBBIX JKypHalaX M pa3MelieHHe OecIIaTHBIX MaTepuajoB Ha TiaTdopmax-
arperaropax OHJIalfH-KypCOB.

BI)IBOI[I;I U pCKOMCHIAll1

1) CounanbHble ceTH AT NPEKPACHBIE BO3MOXKHOCTHU I KOMMYHHKAIUU C
NOTEHIMAIBHBIMU KIMEHTAMHU U TECTUPOBAHUS MHHOBALIMOHHBIX IPOAYKTOB
JUISl CESTMEHTUPOBAHHOW LIEJIEBOU Ay IUTOPUH.

2) ANTOpUTM TECTHPOBAHUS TMIOTE3bl HOBOTO MPOAYKTA B COLUAIBHBIX CETSIX
CIIEIYIOIIUNA: CO3/laHue U BEJCHHE OJIOTOB B COLMAIBHBIX CETAX IO
OIIpEIEICHHONW TEMaTUKe, aHOHC Kypca U cOop 3asBOK, IIPOBEAEHUE Kypca U
MOJIy4YeHHUE PEe3yJIbTaTOB MUJIOTHOM TPYMIBI U OOpaTHOM CBA3M, MpOopaboTKa
pa3IMyYHBIX  KaHAJIOB  KOMMYHHUKAallMW,  ONpeJelieHne  Haubolee
3¢ (PEeKTUBHOTO KaHaja U BBIXOJ HA CUCTEMATUYECKYIO padOTy MO Pa3BUTHUIO
ITPOEKTA.

3) Illo pe3ynpTaTaM TECTUPOBAHMS  KaHAJOB KOMMYHHMKAlMA  KaHal
«conuaibHas ceTb BKOHTakTe» ObUI  ONpedelieH Kak Haubosee
3¢ (deKTUBHBIN, MPUBOAAIINN K HAMOOJIbIIEMY KOJUYECTBY MPOAAK.
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4) CpaBHEHHME pA3NMYHBIX CTPATErHMil PEKJIIAMHBIX KOMIIAHMM MOKAa3aJlo, YTO
CTpaTerus, OPUEHTUPOBAHHAS Ha COOpP KOHTAKTOB Ha 3asiBKYy OOy4Y€HHUS Ha
Kypce, Oonee »ddekTrBHA, YEeM TOJydeHHE KOHTAKTOB (JIMJOB) Ha
OecraTHbI uA-MarHuT. OOmas KoHBepcHs 0a3bl KOHTAKTOB B MOKYIIKH
IIPU TAKOW PEKIIAMHOM CTpAaTEeruu cOCTaBISIET 22%

5) BeicTymiieHus nepes ayJuTopuel B KpaTKOCPOYHOM MEPCIEKTUBE HE UMETU
pe3yibTaTa, HO BBICOKAa BEpPOSITHOCTh TOrO, YTO 3TO IOBBIMIAET JOBEPHE
ayIUTOPUHU B COLIMATIBHBIX CETSIX.

6) [lepCcieKTUBHBIMU  KaHAJIaMM  KOMMYHHUKAllMd €  TOTEHIUAJIbHOU
ayIUTOPUEH SBIISIIOTCS BEJECHUE AaBTOPCKUX KOJOHOK U IyOJIMKaIus
NOMYJISIPHBIX CTaTE€d Ha pas3lMyHbIX pecypcax. Takxke B IUIaHax
TECTUPOBAHUS — pa3MeIlIeHHE OEeCIUIaTHBIX MaTepHaOB Ha IuIaTgopMmax-

arperaropax OHHaﬁH-KprOB.
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AHHOTaAIUA

B crarbe paccMOTpeH HHCTPYMEHT, CITIOCOOCTBYIONIUN YITYUIIIEHUIO UMHIKA, TAKOH Kak
koytaboparusi. IlpeacrtaBieHbl Oojee JAeTaldbHBIE CBS3M HAy4YHBIX COOOIIECTB U
KpYIIHBIX Kopriopaiuid. HMcmonb30BaHWE HWHCTPYMEHTAa KOJUTabopallid ITOBBIIIACT
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Abstract

The article discusses a tool that helps improve image, such as collaboration. More
detailed links of scientific communities and large corporations are presented. Using
the collaboration tool enhances the image of the business entity and provides

sufficient advantages in the market and in its industry.
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COLLABORATION ASATOOL TO IMPROVE THE IMAGE OF
ORGANIZATIONS

B Hactosimiee Bpemsi HaOmomaercss  TpaHchopmaius — SKOHOMMKH,
0asupyromascs Ha MPUMEHEHUN 3HAHWW YW MHHOBAIIMOHHBIX MPOAYKTOB. OCHOBY
COCTaBJIIIOT KOOTEpalus U MapTHEPCTBO PA3IUYHBIX CYOBEKTOB JEATEIHHOCTH.
[IpumeHeHnEe HOBBIX TEXHOJIOTHM JA€T KOHKYPEHTHOE MPEUMYIIECTBO U CO3JAET
HOBBIE JKOHOMHYECKHE CBSI3M MEXKAYy CyObeKTamMH TpeaIpUHUMATEIIbCKON
NEATEIHHOCTH. B ounsHece HaOJIIOIA0TCS TEHIEHIIUNA YCUJICHUS
B3aMMO3aBUCUMOCTH MH(OpPMAIUU, THHOBAIIMM U TTPOU3BOJICTBEHHBIX MPOIIECCOB.
Bce aTu cBsi3M COCTaBISIOT OCHOBY Koymiaboparuu. VcciemoBarenu W y4eHbIE,
takue kak C.-H. Wang, C.-H. Chang, Wumakosa, FO.E. Komypaukosa, C.I.

SxyHaeBa yTBep)KIalid, YTO KOJUIa0opanus M ceTeBbie (POPMBbI B3aMMOACHCTBUS

! Marepuanst VII MextyHapoiHO#i HaydHO-IIpakTHYeCKol koH(eperumu ['unbaun Mapketonoros u POY um. T'.B.
[TnexanoBa «Mapketunr Poccum» (ITaHKpyXuHCKHE YTE€HUS), TOC6sAwyeHHOU 30-1emuio nepeoti poCcCutickoll
kaghedpwr mapxkemunea PI'BOY BO «Poccutickuil skonomuueckuil ynusepcumem umenu I'B. Ilnexanosa» u 85 —
Jlemuio ocHosameinsi nepeoll kageopwl mapkemunea npogpeccopa Conosveéa Bopuca Anexcanoposuua ([Jama
nposedenus. 25 oxrsa6ps 2019 1)
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CXOXKU.

Tuxomupona O.I. HallIa B3aMMOCBS3b MEXAY KOJ1abopaluei U mpOeKTHOM
JesATeabHOCThI0. M3yueHuto ocobeHHOCTe Koutabopaluu B Hayke U 00pa3oBaHUU
nocesmeHsl padotel R. Belderbos, M. Carree, B. Lokshin, Sastre J. Fernondez,
M.M bab6kuna, W.JI. [lonasmanesa, H.FO. Camconora, JI.I1. ®ponosa, u mp., B
obmactu moabl — M.A. Camodeesoit, JI.C. Illykunoit u ap., a B chepe Typuzma —
C.K. BonkoBa, 11.A. Mopo3oBo#i u ap.

BrisBrienue npupozbl Kotabopaldyd U €€ BIWSHMS Ha UMUK KOMIIAHUU
0COOEHHO HHTepeceH. Takum o00pa3oM, yIajJoCh YTOYHUTh OCOOEHHOCTH
KoJuTabopal Kak WHCTPYMEHTA YIYYIICHHUS WMHUJDKA, BBISIBUTH HUCTOYHUKH
IPEUMYIIECTBA KOJIJIaOOpalliy B SHEPIeTUUECKO cdepe, ONpeaeauTh MOAX0Abl K
CHUKEHHIO PUCKOB ISl BCEX YYAaCTHUKOB MPOLECCA.

Pe3yabTarhl HccjieI0BAHUS

TepmMuH «komiabopauus» B IIUPOKOM CMBICIE MPEICTaBIsAECT COOOM
COBMECTHYIO JIEATENbHOCTh JIIOAEH M OpraHu3alMi ajs JOCTHXKEHHUS O0OIuX
L(ETICH.

CyIliecTBYIOT aBTOPbI, KOTOpPHIE PACCMATPUBAIOT KOJJIA0OpALMIO  Kak
crnenuuUecKuii MHCTPYMEHT MAapKETUHTA, TMPOSBISIONIMICS B CICAYIOMINUX
dbopmax:

- COBMECTHBIN TPy CyOBEKTOB, UMEIOLIUX OOIIHNE LIEIH;

- MOJleNlb OpraHu3aluu Ou3Heca, MO3BOJISIONIas MOCPEICTBAM KOOIEpaliuu
CHUYKATh 3aTPaThl U PUCKHU;

- CO3[IJaHHE COBMECTHBIX ITPOEKTOB, OCHOBAHHBIX HA IOBEPHH.

VYkazanusie ¢GopMbl Kojutabopamnuu Hambosaee MPUMEHUMBI B TIOOATHHOM
cpele M JaloT BO3MOXKHOCTH Oojiee 3(PQPEeKTUBHO pa3BUBATHCS CYyOBEKTY
NpEANPUHUMATENBCKOMN 1S TETbHOCTH.

HeobOxoaumo  ompenenuThesi, KakoBa 1€Jdb COTPYAHMYECTBA IyTEM
kojutaboparu. Kak mnpaBuio, 3TO CBf3aHO C CO3AaHMEM HMHHOBAILIMOHHOTO

NpoaAyKTa ImyTeM HNPUMCHCHHA HHTCIUICKTYAJIbHOI'O TPpy/da COTPYAHHKOB, I'OTOBBLIX
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MPUHUMATh HECTAHJIAPTHBIE PEILICHHUS.
[lupokoe pacmpocTpaHeHre Kojiabopalusi mojyduiia B HaydyHoOu cdepe.
bonee moapoOHO MOXKHO pacCMOTPETh KoJlabopaluio Ha rnpuMepe MOCKOBCKOTO

sHEpreTudeckoro nacruryta (MOUN).
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Taonuna 1 — UHHOBAaIMOHHBIN MPoLecc B HAYYHOM c(epe HA OCHOBE

kosu1abopannu MOU u apyrue coodumecrBa

IIpoexkT Crpana OcobeHHoCTH
Komnanus «Mocobmuepro» u | Mocksa [Tonnucanue coranieHus 0 MapTHEPCTBE MEXKIY
HanunonaneHblit aKLIMOHEPHBIM 0011ecTBOM «MOCKOBCKast
HCCIIEN0BATEIbCKUN oOnactHas sHeprocereBas komnanus» (AO
yHuBepcUTeT «MOW» «MocobmuHepro») u HaimonaabHbIM
UCCIIEZI0BATENILCKUM YHUBEpcUTEeTOM « MO
(HNY «M3WN») cocroutcs 30 mas 2017 rona
EKF MockBa HanumonanpHbIl McclIeIoBaTeIILCKUN
yHuBepcuteT «MOW» cornaiienue o
COTPY/IHUYECTBE U CTPATErMUECKOM [IAPTHEPCTBE
HNuTepHanmoHanbHOM MockBa-baky CormnaiieHue o Co31aHuM MapTHEPCKOM CETH B

MMAPTHEPCKOU CETH
yHuBepcutetoB «NESEFF»

00J1aCTH 2HEProoOEeCICUCHHS 1
9HEeprod(hHEeKTUBHOCTH YHUBEPCUTETOB
«NESEFF»

HHcTHUTyTa 5KOIOTHYECKUX
TEXHOJIOTHH U epepaboTKu
«IURS e. B.»

r. 3endrenodepr,
I'epmanus

HanmonaipHEBIN Mccieq0BaTeIbCKUN
yHuBepcuteT « MOW» cornaiienue o
COTPYAHUYECTBE U CTPATETMUYE€CKOM MapTHEPCTBE

MexnayHaponHon
koH(pepenuuu «JleHp
WH)KEHEPHBIX Hayk», «Tag der
Ingenieurwissenschafteny

HanmonaipHEBIN Mccieq0BaTeIbCKUM
yHuBepcuteT « MOW» cornaiienue o
COTPYIHUYECTBE U CTPATETUYECKOM ITAPTHEPCTBE

I'enepanbHOE cornamieHue o
naptHepceTse oT 22.05.2014 r

Hanpasnenus B3aumopeiicteus: 1.ITonroroska,
npodeccuoHabHast IEPENoAroTOBKA U
MOBBIIIEHUE KBAJIM(UKALIUH [TEPCOHATIA
KOMITAHHUH JIEKTPOCETEBOTO KOMILIEKCa
2.06ecrneyeHue NpaKTHKO-OPUEHTHPOBAHHOMN
MOJITOTOBKH CHEIHAJINCTOB
3.ITpodopueHTanoHHas qesITeIbHOCTD
4.KaapoBoe obecrieueHne moAroTOBKH
CMELUATNCTOB JUIS JIEKTPOCETEBOTO KOMILIEKCa
5.IlHHOBaIMOHHAS 1EATEIBHOCTD
6.CopelicTBiE B MOJICPHU3AIIMH U OCHAILEHUH
yueOHOM 0a3bl U cOlMAbHON HHAPACTPYKTYPHI
HNY «M3U»

I'enepanbHOE comnameHue o
naptHepcrse ot 19.01.2018 .
(HOBBII popmar)

MockBa

B MBHU
paszpabortan
noptdens
HUOKP HUY
BKJIFOYAKOILMM B
ce0st 446
MEePCIEKTUBHBIX
pa3zpaboTkax

OcHOBHbIE HaNpaBlIeHUs B3aUMOIECHCTBUS:
1.ITpodeccuonanpHas nepenoaroToBKa
MepcoHata KOMIIaHUU

2.06ecrnieueHue NpaKTUKO-OpUEHTHPOBAHHON
MMOITOTOBKH CTICIIHATMCTOB (OaKanaBphl,
MarucTpsbl)

3.IIpodopueHTarmoHHas AESITEIBHOCTD
4.KagpoBoe u MeTofonornyeckoe odbecrneueHme
noAaroToBku cnenuanuctoB 11 OO0 «I'aznpom
SHEPTOXOJITUHTY

5.MlHHOBalIMOHHAS U HAy4HAas AESATEIbHOCTh
6.CopelicTBre B MOJAEPHHU3ALIMU U OCHAILICHUHN
yuebHoi 6a3zpl HUY «MBU»

Hcrounnk CocTaBiIeHO aBTOPOM
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B rtabmuue 1 npencrtaBieHbl MNapTHEPCKHE OTHOILIEHUS  HAY4YHOTO
MOTEHIIMAJIa ¢ KOMIIAHUSIMU AJIEKTPOIHEPTETUKH pa3HbIX cTpaH. Oco0oe BHUMaHKE
yAEJSIETCS TAPTHEPCKUM OTHOIICHHUSM MEXAYy BEIyIIMM HHCTUTYTOM B 00JIacTH
sHepretuk HUY MOU u ero cBs3aM ¢ APyruMu CyObeKTaMu AESITEIbHOCTH Kak
BHYTPH CTPAHBI, TaK U 32 PyOEKOM.

JIOBOJIBHO CIIO)KHO pPacCMOTPETh JUHAMUKY B3aHMMOOTHOILIEHHWW B paMKax
koyutaboparuu. Cosnannablie Gopmbel coBMecTHOH nestenpbHOocTH HUY MOU 1
JIPYTUX COOOIIECTB HAyYHOM M MPENNPUHUMATEIBCKON JEATETbHOCTH HOCAT
IPOCKTHBIA  XapakTep, OCHOBAaHHBI HAa MEXKIPEAMETHBIX KOMIIETEHIIHSIX
Y4aCTHUKOB. OTH (OpMBI B3aHMMOACUCTBUS 0a3upyloTcs Ha OCOOBIX HOpMax
IpUCyIIUX I100anbHOM cpene. B ocHOBY pa3BuUTHs BCeX CyOBEKTOB AESTEIbHOCTH
B paMKax KoJUIa0OpalMK 3aKJIabIBACTCS CO3/1aHUE€ NHHOBALIMOHHOTO MPOIYKTA.

Best  nmestenbHOCTh B yCIIOBUSL KOJUIA0OpalMM CTOMTCST HAa PaBHBIX,
NAapUTETHBIX Hayajax KaXJo0ro 3auHTEpPECOBAHHOIO cyObekTta. B ocHOBy
KOJUTa0Opaly IOJIOKEHBbl TNPUHIUIBI, U3JIokeHHble B KHHMre «The Social
Organization. How to Use Social Media to Tap the Collective Genius of Your
Customers and Employees». Ilepeuncnum o01ue NMpUHIMIBI KOJUTabopaluu Ha
OCHOBE COBMECTHOMI PabOTHI:

- IPUHITATT Y9aCTHS

- IPUHIIHAI KOJUICKTUBHOCTH

- IPUHIIUI TPO3PAYHOCTH

- PUHLIUI HE3aBUCUMOCTHU

- IPUHIIUI COXPAHEHUsI BKJIa1a KaXK/I0T0 U3 YYaCTHUKOB

- IPYHIIATI HECTAHIAPTHBIX PEIICHUM

Hcxonst M3 NEpedYUCIICHHBIX BBIIIE TPUHIMIIOB, MOXHO CKa3aTb, 4YTO
KoJutabopanusi JaeT BO3MOXKHOCTh yHuBepcutety HUY MOU, nHayunbim
coobmiecTBaM (IpyruM yHUBEPCUTETaAM U MHCTUTYTaM) U MPEAIPUHUMATEIbCKOM
cpene (KpymHoMy OW3HECY) MpUHUMATh Oojiee pe3y/bTaTUBHBIC KOJIJIEKTUBHBIC

perieHusi, OCOOEHHO B YCIOBUAX HeompeneaeHHoCTH. [loBwimaer THOKOCTH
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OpPraHU3alMOHHBIX CTPYKTYP U CTUMYJIUPYET JaTbHEHIIIee Pa3BUTHE CIIOKUBIIICHCS
CUTYalllU C y4eTOM (paKTOPOB BHEIIHEN CpEJIbl.

Eme HemanoBaxkHoe O0OCTOSITENBCTBO: HCIOJB30BAHME KOJIa0Opaluu
CIIOCOOCTBYET COTPYAHUYECTBY BHYTPU COOOIIECTB, OOECIEUMBAECT CO3IaHUE
KPEaTUBHBIX TPYII, TMOBBIIIAET BO3MOXHOCTh OallaHCHpOBaTb H HUIATH Ha
KOMIPOMHUCCHI. [[09TOMYy TOTOBHOCTh K YYacTHIO B KOJIAOOpaIrud WIU
MAapTHEPCTBE CBSA3aHO C YMEHUEM JIOTOBAPUBATHCS U CO37aBaTh COIO3BI.

PaccmarpuBas npobieMy koiabopaiuu 0ojiee 1eTalbHO, MOKHO BBIJEIHUTD
OCHOBHBIC TP HAMPABJICHUS JISl pa3BUTHUS TEXHHUCCKUX HHCTHTYTOB:

- oOpa3oBarenbHasi JEATEIbHOCTh, OOy4YEHHE KaJapoB JJii KOMIIaHUH,
CTaXXUPOBKA B OPraHU3aIUIX;

- (¢yHIaMEHTaIbHBIE W TPHUKIAJAHBIC HCCIaeaoBaHus. KpymHbIl Ou3HecC
BBICTYIIA€T B KQYECTBE MapTHEPA-KOJTabopalmoHepa JjIsi MHCTUTYTa WU HAyYHOTO
cooOIIIeCTBa;

- TNpeANpUHUMATEIBCTBO B cdepe HHHOBAIUK (pa3paboTka, CO3TaHUE
WHHOBAIMOHHBIX MPOAYKTOB U TEXHONOTUM). TeXHUUECKHe MHCTUTYThI HAIICJICHBI
Ha BHEJIPEHUE HAYYHBIX Pa3paOO0TOK M JOBEIACHUS UX JO KOMMEPUYECKOTO MPOTyKTa
[3].

HeobOxomumo Takke paccMOTpPeTh pPOJb TOCYIapCTBAa NPH TMPUMEHECHUU
OCHOB KoJutabopamuu. MMUHHCTEPCTBO DKOHOMHYECKOTO Pa3BUTHS  BEACT
MOHUTOPUHT PAa3BUTHSA KPYIMHBIX KOPHOpAaIlUii C TOCYJApPCTBEHHBIM Y4YacCTHEM,
takux kak PX]I, «Pocarom», «Poctexnomorun», OAK, «PocHedTh» U ApyruX.
JlaHHBIT MOHUTOPUHI TO3BOJISIET OLIGHUTH MPOTPaMMbl IO  TOATOTOBKE
CHEIUATNCTOB M CTUMYJIUPOBATh MPOIECCHl PAa3BUTHS OTHOIICHUNA MEXKITY
oOpazoBaHuEM U OU3HECOM.

BbiBoabI M peKOMeH AN

Komnaboparuss kak WHCTPYMEHT WMHKa oOecreuynBaeT BY3bI Oosee
3¢ (HEeKTUBHBIM HHCTPYMEHTOM B3aWMOJICHCTBHS UX C CyObeKTaMH phIHKA. Bee aTn

B3aNMMOOTHOIICHUS CTPOATCA HAa HJOBCPHH, C TPUMCHCHHUCM IIPUHIHIIOB Yy4aCTHs,
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KOJJIEKTUBHOCTH U HE3aBUCHUMOCTH.

B 3axnroueHuM XOTenock OBl OTMETHTb, 4YTO pa3BUTHE U peaau3anus
UHCTUTYyTa IOCPEICTBOM TAaKOro MHCTPYMEHTa Kak Kojulabopamus Ui
TEXHUYECKUX By30B Ha npumepe HHNY MOU cBoguThCs K MOATOTOBKE
CHELIMAIUCTOB MO TEXHUYECKUM mpodmisiM. Taxke HEOOXOAMMO paccMOTPETh
IIOATOTOBKY MHHOBALMOHHBIX MEHEIKEPOB - yIIPABJICHLEB, KOTOPHIM HE XBaTaCT
3HaHUW W yMEHMH B WHHOBALIMOHHOW W YIPaBICHYECKOH cdepe, MOCKOIbKY

OCHOBY COCTABJIICT HHXKCHCPHOC O6p8,30BaHI/I€.
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Bo Bcem Mupe cymecTtByeT TEHACHUMS pPAa3BUBaTh MAPKETHUHI HA OCHOBE
JOSIIBHOCTA. MHOXECTBO KOMIIAHHM, KOTOpbIE padOTaOT B Pa3IMYHBIX OONACTSX,
HCCIIEAYIOT, @ 3aT€M MCIIOJIb3YIOT CTPATErui0 M MPOrpaMmy JOsUIBHOCTH ISl TOTO,
YTOOBI Pa3BUTh MPOUYHBIC OTHOIICHUS C KIMEHTaMH. [IpU4MHBI TaKOrO BHUMAaHUS K
JOSJIBHOCTA MOTYT OBITh pa3inyHbl. Pa3dymeercs, CTpEMHTENbHBI pPOCT 4YuCIa
KaHaJIOB CBSI3W M BO3MOXKHOCTH TpPU HMX BBIOOpE JENaloT 3aTpyIHUTEIHHBIM
IIPUBJICYCHUE HOBBIX KJIMEHTOB W BIUSHHE HA HUX, 3aCTaBIIAsI KOMIIAHUIO B3ATh Ha
ceOs 3a/1auu 10 MOBBIIICHHUIO YIOBIETBOPEHHOCTH CBOUX KJIMEHTOB.

B pomnonHeHMe K 3TUM TPYOHOCTAM, B CHIy TPYAOYCTPOMCTBA, KIMEHTHI
CTAaHOBSITCS BCE MEHEE M MEHEe CKIOHHBIMH K NOTPEOJICHUIO W BOCHPHSITHIO
pekiIamMHbIX cooOuieHnid. O4eHb MHOTHE CEMBbH C JBYMs paOOTAIOIIMMHU B3pPOCIBIMH,
a TaKke 0OJIBIIOE KOJTMYECTBO MEHEIKEPOB YBEIMUUBAIOT paboyee BpeMs 10 MHOTUM
OpPUYMHAM, MO3TOMY Y HHMX CTAaHOBUTCS MEHbIIE BPEMEHU IJsi NOTPEOSICHUS
MapKETUHIOBBIX COOOILEHUH.

JIOANIBHOCT — HE MPOCTO B3aMMOJEHUCTBUE C KIMEHTOM, a Lenasi CTPaTerus
ousHeca. [lpu mpaBUIBHON NOAXONE€ K NPUMEHEHHI0 MAapKETUHTOBOM CTpaTreruu
JIOSUIBHOCTB CTAHOBUTCSI HEPA3PBIBHO CBA3AHHOM C IMPOAYKTOM KOMITAHUH.

Pe3yabTaThl Hcciae10BaHUA

OcCHOBHOM 3amayedl MAapKETUHra B3aWUMOJCHUCTBUSL SIBISIETCS HW3YYEHUE U
YKPEIUICHHE JIOSUIBHOCTH KJIMEHTOB. lccnemoBarenn OTMETWIM, YTO HaJU4UE
JIOBOJIbHO OOJIBILIOTO YHCIA TOCTOSHHBIX M IUIATEXECNOCOOHBIX KJIMEHTOB IO
OTHOLLIECHUIO K OPraHU3alMU MOXKET JaTh €M sl 3HAYUTEIIbHBIX IPEUMYILECTB KaK B
KPaTKOCPOYHBIN, TAK U B JOJTOCPOUYHBIN IIEPUOL.

B swmreparype 1o MapKeTMHIY BBIIEISAIOT JBa OCHOBHBIX IIOAXOHA K
ONPEIEIICHNUIO CJI0Ba JIOSUIbHOCH. [IepBBIM IOAXOL OCHOBAaH HA YTBEPKICHUU
JOSUIBHOCTM KaK HEKOTOPOrO THUIIA TMOBEACHUS KJIMEHTA, BBIPAJKEHHOIO B

JOJITOCPOYHOM B3aUMOJIEHCTBUM C (DUPMOI U B TOBTOPHOM COBEPIICHUH TOKYTIOK.
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He3aBucuMo OT IPOCTOTHI OLICHKH JIOSUTBHOCTH, OMNpesesseMasl JTaHHBIM 00pa3oM,
ATOT MOAXOJ UMEET SIPKO BBIPAKCHHBIN HEIOCTATOK: YUUTHIBAETCS TOJBKO PE3YJIBTAT
noBe/ieHUsT (TIOBTOPHBIE TOKYINKH), HO HE PAacKpbIBAeTCA MNpPUYMHA, MO KOTOPOM
MOKYMaresib OTIAET CBOE MPEANOUYTEHUE B MOJIb3y KOHKPETHOTO MOCTABIIUKA [9].

B TeweHune moAroro BpPEMEHUM CUHUTAIOCH, YTO JIOSUIBHOCTH KIIMEHTOB
ONPEACIACTCS HCKIIOUUTENBHO WX YJIOBJIETBOPEHHOCTHIO, OJIHAKO HCCIICIOBAHUS
MOKa3ajdu, 4YTO VYAOBIECTBOPEHHOCTh KIMEHTOB HE 00s3aTeiIbHO HEceT B cebe
COBEpIIIEHNE TOBTOPHBIX IMOKYIIOK W YBelWdeHue mpofax ¢upmel. bomee Toro,
OOJIBIIIe TIOJIOBHHBI YJIOBJIETBOPEHHBIX KJIMEHTOB BCE PABHO MEHSIOT ITOCTaBIIMKOB.
JaHHbld TIpoOENT MEXIYy YIAOBJIETBOPEHHOCTHIO M JIOSUIBHOCTBIO ITTOKa3bIBAET
BO3MOYKHOCTh HAJTMYHS APYTUX COCTABHBIX AJIEMEHTOB, BIUSAIOMINX Ha (POPMUPOBAHUE
MOTPEOUTEIHCKOM JIOSIILHOCTH [6,7].

[IpocTedmMmMu KOMIOHEHTaAaMU JJI1 MU3MEPEHUSI MOBEICHUYECKON JOSUIbHOCTH;
3HAYEHUsI KOTOPBIX MOKHO IMOJIYYUTh W3 0a3bl JAHHBIX MMOTPEOUTENIEH, ONpeeICHBI
CJIEYIOIINM 00pa3oM:

IlepexkpecTHasi mpomaka — BEJIMYMHA JOMOJHHUTEIBHBIX TOBApOB (PUPMBIL,
MPUOOPETEHHBIX KIIMEHTOM 3a OTPEIeIICHHBIN ITepHOI BPEMEHU;

VYBenIn4eHrne MNOKYNMOK — CyMMa WJIM TOpONOpIUsS YBEIWYEHHS pa3Mmepa
MOKYIIKK TOTO K€ TOBAapa 32 KOHKPETHBIN NEPHUO]T BPDEMEHHU;

[ToBTOpHBIE MOKYNIKM — BEJIWYMHA OBTOPSIEMBIX MTOKYTIOK;

[lonnepkka AOCTUTHYTOTO YpPOBHS B3aWMOJACHMCTBUSl KIMEHTa ¢ (UpMOl —
IOCTOSTHCTBO KOJIMYECTBA ITOKYIOK OJHOTO M TOIO K€ MPOAYKTAa B TEUCHHUE
ONPEAEIIEHHOIO NMepuoa BpeMenu [1].

KoMNoOHEHTBI BOCHPUHUMAEMOW JIOSTIBHOCTH CJIOKHEE HW3MEpPUTh, TaK Kak
371eCh OOJIBIIIYIO POJIb UTPAET MPEANOYTEHUS W MHEHHS KIMEHTOB. B aTOM ciydae
IJJaBHBIM CIIOCOOOM TOTyYeHUs] UH(POPMAIIMU CTaHYT OMPOCHI KIIMEHTOB U DKCIIEPTOB

[3]. B kauecTBe nokazaresnen J0sUIbHOCTH BBICTYIAIOT:
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OcBenomiieHHOCTh. OmpefnensieTcsi Kak CTENeHb y3HaBaeMoCcTH (GUPMBbI Ha
neneBoM pbiHKE. Kpome Toro, ee MOXHO HM3MEpPUTh KAaK CyMMY pPEKOMEHIALMA
CYILIECTBYIOIIUX KJIMEHTOB, IPUBOASIINX K TPUBICUCHUIO HOBBIX KIIMEHTOB.

VY110BIETBOPEHHOCTD. Hecmorpss Ha ~ OTMEYEeHHBIE  OrpaHUYECHUS
YIAOBJIETBOPEHHUS] KaK IOKa3areib JOSJIbHOCTH, ObUIO Obl OMMOKOW MpEeyMEHbIIATh
ero. Kpome Toro, u3 Bcex BbILIENIEPEUUCICHHBIX (DAKTOPOB YAOBIECTBOPEHUE SBISETCS
Hauboee TpyaHbIM [8]. YIOBIETBOPEHHOCTh KIIMEHTA COCTOUT U3 TPEX KOMIOHEHTOB:

- KadecTBa KJI1104€BOro MpeuMyIIeCTBa;
- KauectBa 0Ka3bIBa€MBbIX YCIYT;
- BocnpusiTus IeHHOCTH OKa3aHHOM yCIIyTH.

Bonee Toro, oTHomeHue K TOBapy, U K yciyre, U K IieHe (HOpMHUpPYETCs TOJ
BIIMSTHUEM CJIENYIOMUX (aKTOPOB: TUYHOCTHBIX, COLMAIBHBIX, CHTYaTUBHBIX [1].

Haunbosnee n3BecTHBIM W HamMOOJIEE YaCTO KCIONb3yEeMbIM MHCTPYMEHTOM IS
OLICHKM KauecTBa oOciykuBanus siBnsiercs metoq SERVQUAL, npennioskeHHBIN B
1985 romy bepu, [laiitamn u IlapacypamaHoM. DTO BONPOCHHUK, KOTOPBIA ObLI
pa3paboTaH Ha OCHOBE 00OOIIEHHS JAaHHBIX, COOPAHHBIX MO MATH Pa3JIMYHBIM THUIIAM
yCIIyT, BKIo4yass 22 mapel BompocoB mo 1mkaie Jlalikepra. Bompocsl ObuiH
pa3pabOTaHbl B COOTBETCTBUM C MSAThIO OCHOBHBIMU TapameTpaMu (M3MEpPEHUSIMU)
Ka4eCTBA YCIIYT, KOTOPbIE BKIIFOUYAIIH:

Reliability (HameXHOCTh) — CHOCOOHOCTH TOYHO M B CPOK MPEIOCTABUTH
oOelllaHHbIN CEPBUC;

Responsiveness  (OT3bIBYMBOCTH) — TOTOBHOCTH IE€pCOHANa  MOMOYb
MOTPEOUTENSIM U 00€CTIEYUTh CBOEBPEMEHHOE 00CITYKUBAHMUE;

Assurance (yOemuTENbHOCTh) — KOMIIETEHTHOCTh TIEPCOHANIA U  €ro
CIIOCOOHOCTH BHYIIATh JOBEPHE MOTPEOUTETISIM;

Empathy (coduyBcTBHE) — CTE€NEHb WHAWBUAYAJIBHOTO BHUMaHUS K

MMOKYIIaTCJIsIM
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Tangibles (ocsizaemocTh) — Bce (¢U3MYECKHE, MaTepuajbHble OOBEKTHI,
UCITIOJIb3YyEMBIE B MPOLIECCE OKa3aHUs yCiIyr (CBOMCTBAa OOOPYNOBAHMS, BHEIIHUI BH/]T
MOMEILEHUI U COTPYIHUKOB, [IEYaTHbIE MAaTEPHAJIBI).

[lepBasi yacTb BONpPOCOB Obla MpeAHA3HAUCHA I OINpPEACIICHUS OXUIAHUUN
MOTpPeOUTENC B OTHOIIEHUM KOHKPETHOM yciyru. Bropas yacTh mpeaHa3Hadyaiach
JUIsL TOTO, 4YTOOBI OIpPENETUTh YPOBEHb COOTBETCTBYIOIIUX KayeCTB B YCIYyTE,
npeIaraeMoil KOHKpEeTHOM gupmoii [2,5].

Jis  yBemWYEHHs  JIOSUIBHOCTH, oOecreunBaeMoil  Kak  (hUHAHCOBOM
3aMHTEPECOBAHHOCTBIO KJIMEHTAa B COTPYAHUYECTBE C KOMIIAHHEW, TaK M €ro
MOJIOKUTEIbHBIM  AMOLIMOHAJIBHBIM ~ BOCHPHUSTHEM OpraHU3ALMH, pa3padOTaHHAS
CTpaTerusi JOAJBHOCTM JOJDKHA COAEp)Karbh KaKk MaTepuallbHOE, TakK U
HEMaTepHalbHOE NPEMMYIIECTBO s KimeHTa. Tak, Hampumep, T.JMA. Tepmorr
BBIJICJIAJT CJIEAYIOUIME COCTABIIAIONINE KOMIOHEHTBI JIOSJIBHOCTH: MEPBI, KOTOpBIE
HOBBIIIAIOT CTOMMOCTD (TIOJI€3HOCTh) YCIYT Ul ONPEAENIEHHBIX TPYII KJIUEHTOB B
pe3yapTare MpeloCTaBICHUS UM 3KOHOMHYECKUX BBITOA (JIOSJIBHOCTB OIpEAeIsaeTCs
CTOMMOCTBIO), M MeEpbl, KOTOpble Onarogaps QopMagbHbIM M He()OpPMaIbHBIM
KOMMYHHKAIUSM, a TaKXKE B3aUMOJIEHUCTBUAM MEXKy MOCTABIIMKOM M IOKYIATEIEM
YBEJIMYMBAIOT MHTEHCUBHOCTHh KOHTAKTOB, TIIOBBIIIAs JIOBEpUE M CTAOMIM3UPYS
YAOBJIETBOPEHHOCTH (JIOSUTBHOCTD ONPEAEIAETCS KOHTAKTaMu).

Marepuanbable  (akTopbl  NPEAOCTABISIOT  MOTPEOUTENIO  OLLYTUMYIO
(MHaHCOBYIO WM JIIOOYIO IPYTYyHO BBITONY, HalmpuMep, SKOHOMST BpeMsl, yI10OCTBO
HOCJICTIPOAAKHOTO OOCTYXHBaHUs, B TO BpeMsl KaK HeMaTepuajbHble (PaKTOpbl
CHOCOOCTBYIOT ~ Pa3BUTHIO  YYBCTBA  HAMOLIMOHAIBHOTO  YAOBJIETBOPEHHUS  OT
B3aMMOJICUCTBUA C KOMIIaHUEH, Onaromapsi KaueCTBEHHOMY OOCIYXMBAHHMIO U
BHUMATEJIbHOMY OTHOIIIEHUIO CO CBOEU CTOPOHBI [8].

Ectb HeckonbKo cnocoOOB KiIacCU(PUITMPOBATh JIOSJIBHOCTh. M3-3a G0JbIIOrO

KOJIM4YCCTBa MCTOAOB HU3MCPCHUA JIOAJIBHOCTH HOTpe6I/ITeHeﬁ OHH ObLIN
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CUCTCMATU3UPOBAHbI B CAHWHYIO KJIaCCI/I(I)I/IKaHI/IOHHYIO CXEeMy, NPCACTABICHHYIO Ha

pucyHke 1.

Konsepenonnas mozens (D. Aaker, J.

Hofmeyr)

Meton pasnenenns norpebuocrei (D.

Aaker, J. Hofmeyr, B. Rice)

Meton oHoii Hppe! win NPS-metos1
(D. Paiixensx)

MeTo/1 MapKEe THHIOBOTO IIKATHPOBAHUS

| TpaauuMOHHBI MOIXOL

Moeb OLeHKH 00LIero ypoBHs
nosnbHoceTH (A. B. Libicaps)

Cnucok nokasareneii nosuisHoctd (M. A.
JlobposuioBa)

Huoexrcuvre

l Omuocumenshble

| Koaxmnexcnwie |

MeToabl H3Mepenus NoTPedHTe IbCKOH J0sSILHOCTH |
l Dakmopitvie |
ot NP A/
v v A4
Dakmop «yenar» | Daxmop «epems» | | Dakmop «nosedenties |
I | I
ena nepexnoyenus (Pessemier’ Bpems norpednenns (Hammond Mpeanourenne (Guest
P P P P

Dnacruunocts (Sharp u Dickson)

Jloss noTpeGHTENbCKOH OSTLHOCTH

OTHOCHTEIbHAA JTOSUTBHOCTS (Sharp)

(Hammond)

Bepbansnas seposraocts (Danenberg)

Ouenka ornomenns (Hawkes)

Pucynok 1 - Kinaccupukanus MeTo10B U3MepeHUs MOTPEOUTEIbCKOM

JJOAJIBHOCTH

[Ton TpagumoHHBIMU MaTepUATBHBIMHU (hAKTOPAMH JIOSIIBHOCTH TMOHHUMAETCS
ya00CTBa, IPENOCTABIISIEMbIC KIIMEHTY C TOUYKH 3PEHUS JOCTYITHOCTH TOBAPOB U YCIYT,
npenaaraeMbix koMmmanuen. [IporpaMMubie (akTOphI BKITIOYAIOT B CEOSI BECh CIIEKTP
BO3MOXKHOCTEM, HAMpaBlIE€HHbIX Ha TPEIOCTaBICHUE TMOKyNarento (UHAHCOBBIX
BeiTon. IlpomenypHple HemaTepualbHble (AKTOPBI  OTHOCATCS K  yHAOOCTBY
B3aMMOJICHCTBHSI C OpraHW3aIMeH Il TOTPEOUTENss, a JHYHbBIE — K YPOBHIO
oOciykuBanust norpeduteneir B ¢upme. C TOUKM 3peHUs TaKOW KiacCU(PUKAIIUN
TaK)Xe HETPYTHO PACIPENCIIUTh BIUSHUC BBIICICHHBIX (aKTOpPOB Ha (OPMHUPOBAHHE
JIOSITBHOCTH KJTMEHTOB: MarepHaibHbie (haKTOPhl 00ECIIEYNBAIONINE TTOBEICHYECKYIO

JIOSUTBHOCTh, @ HEMaTepUaJbHbIE — BOCIPUHUMAaeMY1o [9].
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ANbTEpHATUBHBIA  TMOAXOA  MpennojaraeT  BblAeNeHHE  (UHAHCOBBIX,
(YHKIMOHATBHBIX M 3MOIMOHAIBHBIX (DAKTOPOB, coueTaHHE KOTOPBIX 00eCIeurnBaeT
JOSATBHOCTD KJIIMEHTOB. B TO e BpeMs MOHATHO, YTO (PMHAHCOBBIE ()aKTOPBI, KOTOPbIE
SBJISIFOTCS. MHCTPYMEHTOM BIIMSHUS HA TOBEJCHUYECKYIO JIOSJIBHOCTH, BKJIIOYAIOT B
cebs Bce yCWIHMS KOMIIAHUU MO0 TPEAOCTABICHUI0 MaTepUANBHBIX BBITOJ CBOUM
norpeoutensM. @OyHKIMOHAIbHbIE HHIUKATOPBI, BAaXKHBIE C TOUYKH 3PEHUS Kak
MOBEJICHYECKOM, TaK M MPEIoiiaraéMoi JIOsSUIbHOCTH, OXBaThIBAIOT TaKWE€ ACHEKTHI,
KaK peryJupoBaHUE OM3HEC-TIPOILIECCOB OOCTYKHBAHMS KIIMEHTOB U B3aMMOJCUCTBUS
C HUMH, a TaKXe JOCTYIHOCTb JUIsl MOTpeOuTeneil HeoOXoAUMONH UM UH(POPMALUU U
MPOCTOTa TPaH3aKIMHU. DMOLMOHAIBHBIE ()aKTOPBI, B CBOIO OYEpPEh, 0OOECIEUNBAIOT
TOJILKO BOCIIPUHUMAEMYIO JIOSUIBHOCTh KJIMEHTOB, MPEAOCTaBIAs UM OCOObIN cTaryc,
OPEJOCTaBsAss  NEPCOHAIM3UPOBAHHBIE  YCIYIM W Jpyrue  MpeuMyIlecTBa
HeuHaHCOBOIO xapakrepa [4].

BuiBOABI M PEKOMEHAAIINH

OcHoBHBIE TIPOOJIEMBI B 00IacTh (POPMUPOBAHMS JIOSIIBHOCTH NOTpPEOUTENEH
CBSI3aHBl C HEMNPABWJIbHBIM TPEJCTABICHUEM MEHEIKEpa IO MapKeTHHTY O
nporpaMmMme JIOsuIbHOCTH. Ilpexkne uyeM roBOpUTH O JIOSJIBHOCTH MOTpeOUTeNnei,
HEOOXOIMMO TIOHATh ompeneneHre 53Tod  koHuenuuu. CylmecTByeT MHOTO
OTIpPENETICHUM TOHSTUS <JIOSUIBHOCTBY, aHAJIW3UPYSA CTaTbU Ha 3Ty TEMY, MOXKHO
C/eNIaTh BBIBOJA: JIOSUIBHOCTh OTPA)KaeT IMO3UTUBHOE OTHOILIEHHE MOTPEOUTENs K
TOBapy / yciayre, IOMOTaeT CO3JaThb OTKPBITbIE JOBEPUTEIbHBIE OTHOIICHUS MEXY
OpraHu3alMen U ee KIMEHTaMHU U CO3JaeT UMUK (PUPMBI.

B nacTosiee BpeMst pacTeT MHTEPEC K TEM MPEUMYILEeCTBaM, KOTOPbIE JiexkKaT B
chepe HemarepHalbHBIX pecypcoB (QHUPMBI, OAHMM U3 KOTOPBIX SIBISETCS
B3aMMOOTHOIICHUS OpraHU3aluu C €€ MOKymnareasiMu. OTHOILIEHUSI CTAHOBSTCS BCE
0osiee BaXHBIM (haKTOPOM, OMPEIESISIONIMM CTaOMIBHOCTh U JIOJITOCPOYHBIN ycrex

KOMITAaHMM Ha PBIHKC. TCHI[GHHI/ISI AKIICHTUPOBATL BHHMAHHC KOMIIAaHUMM Ha
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OTHOIIGHUSIX C TMOTPEOUTEIIMU KakK Ha OJHOM U3 HaubOosee dS(PPEeKTUBHBIX
MapKETUHTOBBIX HHCTPYMEHTOB MPOCIISKUBACTCA HA PhIHKAX b-2-c u b-2-b.

Ha peiake b-2-b, kak u B JTIOOBIX OTHOIIEHUSIX, B3aUMHOCTh Ba)KHA IS
nosutbHOCTH. OHa (OPMYIUPYET TaKoe IMOHATHE, KAaK JIOSJIbHBIN IMOKyHarelb - 3TO
MOKyTaTelb, JUIsl KOTOPOTO IEHHOCTHh (DUPMBI-TIPOJaBlia yxke odeBHUaHA. KimeHTy
HY)KHO TIOCTOSSHHO JIEMOHCTPHPOBaTh CBOI 3HAYUMOCTBH JUISI KOMITAHHH, a TaKKe
CBOIO CUMITATHIO K HEMY.

Kacasice xoHIenmmm 1eHHOCTHO-OPHUEHTHPOBAHHOTO TIOX0/1a, MOKHO CHENIaTh
BBIBOJI, YTO B TOH CTCIEHU, B KOTOPOH OpraHu3amus IOIJICPKUBACT aKTHBHOE
oOIIeHne CO CBOMMH KJIMEHTaMH, OHa CITIOCOOHA pearnpoBarh Ha HOBBIC TCHACHITNH B
MOBEJICHUH CBOMX IIOTPEOMTECH, 4YTO 3HAYUTEIBHO CHHYKAeT BEPOSTHOCTH

HCOOBOJILCTBA KIIMCHTOB 1 YXOAd K KOHKYpPCHTAM.
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HOBBIE ITPO®ECCHUHU U KOMIIETEHIIU ITEPCOHAJIA B OBJIACTH
IHEHOOBPA3OBAHMUS B YCJOBUSX IU®POBOM DKOHOMUKH

AHHOTAIUA

B cratbe mpoaHamM3MpOBAHBI OCHOBHBIE TEHACHIIMM HWHTEPHET TOPIOBIU U
CTAaTUCTUYECKUE JaHHBIC, XapAKTEPU3YIOIIME U3MEHEHHS Ha PBIHKE B 3TOU CBS3U, B TOM
Yyucje BIUSIONIME HAa Pa3BUTHE HOBBIX M M3MEHEHHE CYIIECTBYIOIIMX MpOodeccuil.
KauecTBeHHOE HcciieioBaHNE TOTPEOUTEIICH TO3BOIMIIO BRISBUTH HOBBIC KOMIIETEHIINH,
HEOOXOJIUMBIE COBPEMEHHBIM CIlelHaNUCTaM. PaccMOTpeHHBIM mpumep U3 chepsl
pabotel ¢ mneHamu Ha poiHke CIIIA, mo3Bonua craenate BBIBOJALI O HEOOXOAMMBIX
KOMIIETEHIIUSIX CIICIIUATMCTOB B 00JIACTH IIEHO00pa30BaHuUsI.

KiroueBble ci10Ba: 3JIEKTPOHHAs KOMMEPLHUS, II€HA, MEHEIKEP MO YHPaBICHUIO

Oe€HaMu, YeJI0BEUCCKUI KanuTall, HCHOBBIC CTPATCIUH.
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NEW PROFESSIONS AND COMPETENCIES OF PERSONNEL IN THE FIELD
OF PRICING IN THE DIGITAL ECONOMY

Abstract

The article analyzes the main trends of Internet trade and statistical data characterizing
changes in the market in this regard, including those affecting the development of new
and changing existing professions. Qualitative research of consumers allowed to reveal
new competences necessary for modern specialists. The considered example from the
sphere of work with the prices in the market of the USA, allowed to draw conclusions
about necessary competences of experts in the field of pricing.
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NEW PROFESSIONS AND COMPETENCIES OF PERSONNEL IN THE
FIELD OF PRICING IN THE DIGITAL ECONOMY

[{empr0 TIPOBEIEHHOTO MCCICAOBAHUS SBISETCS aHATN3 OCHOBHBIX TEHICHITUH
Ha PBIHKEC TpPYyZa, BBISBICHHUE HOBBIX HABBIKOB W YMEHHH, KOTOPBIMH JOJKHBI
o0aaTh CHEIUAINCThI, KOTOPhIE OyIyT BOCTPEOOBaHHBI M KOHKYPEHTOCIIOCOOHBI. B
pamkax Tpex Qokyc-rpynn c¢ ydammmucs By3oB B Bospacte 19-22 roga Obuin

BBISIBJICHBI TPEH/Bl TMOKYIATEIHCKOTO TOBEICHUS, (OPMUPYIONIHNE TPEOOBAHUS K

! Marepuanst VII MexayHapoaHol HaydHO-TIPAKTHYECKOM KoH(epermu [ mubann Mapketonoros u POY nm. I.B.
ITnexanosa «Mapxketusr Poccum» (IlaHKpyXHHCKHE YTEHHUS ), MOCBAMICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapketnara @I'bOY BO «Poccuiickuii skoHOMUdecknii yHuBepcuteT nMmenu [.B. ITnexanosa» u 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHust: 25 okTsaops 2019 1)
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CHelualnucTaM, KOTOpble CMOTYT  YAOBIETBOPUTH  PACTylIME MOTPEOHOCTH
OTPEOUTENS.

B cratbe aHamusupyeTcsi 3apyOeKHBIM OMBIT (POPMHUPOBAHUS HOBBIX
npodeccuii Ha 0a3ze yxKe CyUlecTBYIOIIMX. B KkadecTBe mpuMepa BbIOpaHbI
CHELUAINCTBl IO I1€HaM, OOOCHOBaHAa HEOOXOAUMOCTb TOSIBICHHUS JTAHHOU
npodeccumu.

IIpeanocblIKky U3MEeHEHHUsI MO/IeJIell OKYNATeJIbCKOro MoBeeHUs

[MudpoBuzamms oxBaThIBa€T MPAKTHUYCCKH BCE c(epbl W CO3AaCT HOBBIC
YCIIOBUSL JIEATEIBHOCTU. OJTO CBA3aHO C TEM, YTO BCE OOJbIlIEe IPOLECCOB
aBTOMAaTU3UPYIOTCS, KOJIMYECTBO IMOJIb30BaTeseld HU(MPOBBIX TEXHOJIOTUMH AKTUBHO
pacTeT, a CTENEeHb BOBJICUEHHOCTH U BPEMs, MPOBOAUMOE MOTPEOUTEISIMU B CETH,
cyliecTBeHHO yBennuuBaeTcd. 11o nmanueiM 3a 2018 rog mons3oBarensiMu MHTEpHET
apisiercst 53% HaceneHus, 85% KOTOpPBIX BBIXOAAT B IHTEpHET €XKEIHEBHO.
OObIuHBIN TONB30BaTeh WHTEepHET B Poccuu mpuMeEHSeT pa3iuyHbIe CEPBUCHI,
MOAKIIOYEHHBIE K INTOOAIHHON MayTHHE HAa CPETHEMUPOBOM YPOBHE OKOJIO 6,5 4acoB B
JeHb [1].

ITo naHHbIM pa3nmuuHbIX uccaeaoBaHui 3a 2016 ron, nopsiaka 44% poccusin
OCYILIECTBUJIM MOKYIKH TOBapoB yepe3 NurepHeT, a B 2018 rogy sta nudpa gocruria
46%. DneKkTpoHHAasI TOPTOBJIS TOBapaMu M yCIyramu 3a MpeAblIylIIuil To1 COCTaBuia
36% uudpoBoi SKOHOMUKHU CTpaHbI, C J0Jied BHyTpeHHEro phiHKa 63% u Haubosee
MONYJSIPHBIMU KaTETOPUSIMUA TOBAPOB JJIs MOKYMOK: ojexa (46%), ObITOBasi TEXHUKA
(40%), aBua- u xxene3Hogpopoxubie OumeTs (31%) u sanexkrponuka (28%) [2].

OO0beM TpaHcrpaHUYHOM OHJalH ToproBiau B 2017 rogy cocraBun 374,3 mupa
pyouieii, a B 2018 roxy - 470 mupa. pyOneit (Temin mpupocta Ha ypoBHE 25% B rox). 3a
nepuog 2017-2018 mpakTuyecku yABOWICS TOBApOOOOPOT OHJIAWH TOPTOBIHU CO
ctpanamu CHI' (tremn mpupocta 114%), a ToBapooOOpPOT €O CTpaHaMH JAJILHETO

3apy0Oexbsi BboIpoc Ha 54%. M3meHunach CTpyKTypa TOBapHOTO JKCIIOPTAa Yepes
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Wurepnert: Boipocna gonst crpadn CHI (¢ 32% no 40%). Haubonee nmomynsipHbIMU
KaTeropusiMu TOBapoB it dkcropra B 2018 rogy cranmu omexnaa u o0yBb (36%),
anekTponuka (14%), ToBapsl 1151 Joma v uHTEpHEpa (14%) M KONIEKIIMOHHBIE TOBAPHI
(10%) [3].

Bce npencraBieHHbIe BBIINIE JAaHHBIE TOBOPSAT O TOM, UTO B CBSI3U C Pa3BUTHEM
U(POBBIX PHIHKOB IMPOUCXOAST CYIIECTBEHHbIE H3MEHEHHsS B cdepe TOProBilH,
MapKeTHHTa W TOTpeOieHuss ToBapoB. Bce 3T0 TpeOyeT COBEPIICHCTBOBAHUS
JICVCTBUM KOMITAHUM W WX HAWIYYIIEeW aJanTalvu K HOBbIM ycioBusM. [Ipu 3TOM,
KOMITAHUM HMMEIOT BO3MOXKHOCTh TIOJydaTh Oojiee TOUHYI0 HHGOOpPMAIMIO O
MOTPEOHOCTAX MOTPeOUTENs, NpeajaraTb TOBAap, KOTOPBHIM HAWIydlIUM 0O0pa3oM
COOTBETCTBYET €ro  MOoTpeOHOCTSIM, (OpMHUpPOBaTH  MEPCOHUPUIIUPOBAHHBIC,
YHUKaJIbHbIE TPEUIOKECHHS, pa3padaThiBaTh ONTUMAIbHYI0 KOMMYHHUKAIIMIO C
HeneBo ayauropuel Onaromapsi TexHosioruu BigData, mMammHHOMY OOy4YeHUIO H
HUCKYCCTBEHHOMY MHTEIUIEKTY. COBpPEMEHHBIE TEXHOJIOTUN BUPTYaJbHOM PEATBHOCTH
MO3BOJISIIOT CO3/1aBaTh 0OJiee TECHbIE SMOLMOHAJIBHBIE CBSI3U MEXAY IPOJABIOM M
MOKYIIaTeJIEM 3a CUET HOBBIX BIIEUATIICHUM OT BHIOOpA, MOKYIIKHM M KOMMYHUKAIIUM.
Pe3yabTaThl SMIMPUYECKOT0 HCCIETOBAHUSA

C yuvamumucs By3oB B Bo3pacte 19-22 roma ObLiu mpoBeneHbl Tpu (OKyC-
IPYIIbBl C KOJWYECTBOM YYAaCTHHKOB & 4YeloBeK B Kaxaoil. OCHOBHOW IIEJIbIO
MPOBOJIUMOTO  HCCIICIOBaHUSI  OBLJIO  BBISIBIGHUE  OCHOBHBIX  HU3MEHEHHM
MOKYIAaTEILCKOTO TOBEJICHMS, BbI3BAHHBIX LHU(PPOBU3AIMEH, a Ha HSTOH OCHOBE
OTIpE/ICIICHNE OCHOBHBIX HEYIOBJIETBOPEHHBIX MOTPEOHOCTEN BHIOPAHHOW BO3PACTHOM
TPYIIBl B OTHONIICHWW TMpEIjaraeMbIX YyCIyr, HWH(POPMAIIMOHHBIX PECYpPCOB U
CEepBUCOB. AKIIGHT OBUI TakXe CJeNaH Ha TOTPEOHOCTH MaHHOW TPYIIbl B
OTHOIICHUHM PA3JUYHBIX AaCMEKTOB MAapKETUHTOBON WH(MOpPMAIMK, B TOM YHCIE
1IeHOBOM MHGOpPMAIIMU W YIOBIECTBOPEHHOCTU JaHHBIMM O IieHax. [loTpebutenu

BO3pacTHOM rpymnmbl oT 19 10 22 net ObIM BRIOPAHBI MO CISTYIONUM MIPUINHAM: OHH
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B OonbpIIell CTENEeHW BOBICYCHBI B HCIIOJIB30BaHUE IM(PPOBBIX TEXHOJOTHUH TI0
CPaBHEHHUIO C JIpYTHMH TpyIIaMu NOTpeduTeneil, u B camoe Onmxaiiiiee Bpems
CTaHyT aKTUBHBIMU yYaCTHUKAMH YKOHOMHYECKHUX OTHOIIICHUH, Ha4aB COOCTBEHHYIO
Kapbepy. B mporecce mpoBeneHus GoKyc-rpynn Takke ObUT TMpoaHAIM3UPOBAH PSJI
HOBBIX NEPCIEKTUBHBIX Mpodeccuil, mpeagaraeéMbix ATIacoM HOBBIX mpodeccuii [4].

CornacHO pe3ylbTaTaM HCCJEIOBaHUsA, MOJIOJAbIC IMOKyNaTelid B OCHOBHOM
OpUEHTUPYIOTCS Ha mHpopManuio B MHTEpHET, (OPMHUPYIOT CBOM TMPEICTABICHUS O
TOBapax M yclyrax B IEpPBYIO O4Yepeab Ha OCHOBE MH(GOPMAIUU B CETH, aKTUBHO
O0OMEHHUBAIOTCS OTIBITOM MOTPEOICHUS MTPOAYKIIUU B COIMATBHBIX ceTsax. Crenuanucr,
KOTOPBIN JIUIT HUX CMOXKET MPEMIOKATh WHTEPECHBIM MPOAYKT WIN YCIyTY JOKECH
BJI/ICTh aHAJOTUYHBIMU TEXHOJIOTHSIMH, TTOHMMAaTh IIEHHOCTH BBIOpAHHOM I€JIeBOM
aymutopuu. Psn mpodeccuit, mnpeacTtaBieHHBIX B ATiace HOBBIX MPOdecCuid,
PECITOHICHTHI OICHUJIN, KaK KpaiHEe jKeJlaeMble W TIEPCIICKTUBHBIC. DT TPOdheCcCHH
OTJIMYaeT OPUEHTAIMSI Ha WHIAMBUIYaJIbHbIE MOTPEOHOCTU KJIMEHTA, OMbIT PaboThHI B
nudpoBoi cpesie U co3aaHue JAOMOTHUTEILHON [IEHHOCTU JJIsSl TOTPEOUTENs, KOTopas
TaKKe MOXET OBITh OILIEHEHA, KaK IMOMOIb MOTPEOUTENII0 pa3o0paThbCs BO BCEM
MHOT000pa3uu UMEIOIIEHCs HHPOPMAIIUU, TOBAPOB U YCITYT.

[Torpebutennn OTMETHWIM CBOKO TOTOBHOCTh UM 3aHMHTEPECOBAHHOCTH B
MOSIBJICHMH HOBBIX TOBapOB M TEXHOJOTHH, MPH 3TOM Ha CETOAHS OHU B IEJIOM
YIOBJICTBOPEHBI HMMEIONMUMHUCS TOBapaMU M KAYT OT HOBHHOK e€IIe OOJBIITUX
yAyYIIEHUH W TIOBBIMIEHUS JTUIHOTO KoMdopTa. CylecTBYOmue Crocoobl J0CTaBKH
TOBapOB W HMHGOPMAIIMOHHBIE HWCTOYHUKH OBUIM OIICHEHBI, KaK COOTBECTBYIOIIUE
CYIIECTBYIOIIUM moTpeOHocTsAM. Haubonee cephe3Hoil mpoOIeMHON  30HOM
UMEIOIINXCS TIPE/IJIOKEHUIN OBLITN OMPECIICHBI IIEHBI, TaK KaK MHGOPMAIIUH 110 1IeHaM
HE BCErJa JOCTaTOYHO U y TMOTpeOHTeNeld OTCYTCTBYIOT HABBIKM aHAIM3a OOJBIIMX
00beMoB UHGpOpPMAITUH 1151 000CHOBAHUS 1IEHOBBIX PEIICHUIA.

O0ocHoBaHue HGOﬁXOI[I/IMOCTI/I H3MCHCHMSA NMOAX0AAa K YIIPABJICHUI0 HECHAMU
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B YCJIOBUAX HU(PPOBOIT IKOHOMUKH

B cBsi3u ¢ GombIIeii TOCTYMTHOCTHIO HH(DOPMAIIUU O TPEUIOKEHUSIX PAa3INnIHBIX
KOMIIAHUW, BO3MOXHBIX BapuaHTax ToBapa W JOMOJHUTEIBHBIX CEpPBUCAX,
noTpeOuTEeNh CTAHOBUTCS 0Oo0Jiee UyBCTBUTENEH K IIEHE, MbITaeTcs Oojee JeTaibHO
pa3zo0parbcs, 3a YTO OH IUIATUT. Kak M3BECTHO, MOBBILIEHUE YYBCTBUTEIBHOCTH K
[[EHE BEJIET K CHIXKEHUIO JTOXO/a KOMITAHUM MPH MOBBIIMICHUH IeHbl. TakuM o0pazom,
BCE BHEAPSIEMBIE TEXHOJOTHM, KOTOPBIE, C OJHOM CTOPOHBI, COBEPIICHCTBYIOT
OpeUIOKeHNe H  JODKHBI OBl CIY)XKMTh HMHTEpecaM TPOJaBIOB M  YAy4IIaTh
(¢buHaHCOBBIE  TOKa3aTeldM  KOMITAHWM-TIOCTABIIMKOB,  TMPUBOAAT K  Oosee
n3ouparenpHoMy crpocy. [lokymnarens npu 3ToM CTaHOBUTCS OoJiee TpeOOBaTEIbHBIM,
oxujasi 6oyee COBEPIICHHBIX TOBAPOB, JYUIIEro CEpBUCa WM OOJIBIIECH BBHITOABI IS
ceOsi OT MOKYNKH B BHUJE CHEIUANbHBIX ycloBuUM. [lpu 3TOM, mOKymarenu yxe
MPUBBIKJIIM AKOHOMHTH, Ja)X€ HECMOTPS Ha OTMEUYEHHBIH pOCT MOKyNaTeabHOM
CHOCOOHOCTH.

Ha wu30uparenbHOCTh MNOKYNATEIbCKOTO MOBEACHHS CYIIECTBEHHOE BIIUSHUE
OKa3bIBAIOT MHOTOYHMCJICHHBIE aKIIMU W TIPOMO-MEPOMNPUSATUS, KOTOPhIE CTalld YXKe
HOPMO¥ 1151 poccuiickoro ouzHeca (o0 30% monu mpogaxk B KpyMmHbIX Mara3uHax). 1
3TO HauboJIee YaCTO MUCHOIb3yeMbIE LIEHOBBIE MEPHI, 10 CPABHEHHUIO C pa3HOOOpa3ueM
CIIOCO0O0B, OTHOCAIIUXCS K OCTIBHBIM JIEMEHTaM KOMITIIJIEKCa MapKETHHTA.

[Toxynarens craHoBUTCs Oonee MHGOPMUPOBAHHBIM 00 OCOOEHHOCTSX TOBapa
U TPEIJIOKEHUAX KOHKYPEHTOB W MEpe] MOKYIKOW MOCEIaeT KaK MUHUMYM TpU
HNHTepHeT-MarasuHa KOHKypeHTOB. llokynarenb MOXKET OTIOXKHUTh MOKYNKY IIpH
QHOHCHUPOBAaHHOM HW3MEHEHUHU IICHBI, OTCIIC)KUBATh U3MEHEHUHU IIEH U CIEIHaIbHBIX
NPEUIOKEHUAX KOMIAHUHM (3TOMY CIOCOOCTBYIOT CaWTBI-KYMOHATOPBI U MPaiiCOBBIC
arperaropsl). MccrienoBanusi MOKa3bIBAIOT, YTO OOJBINAsl YaCTh OHJIAWH MOKyMHaTeen
CTaparoTCsi HAWTH BBITOJY IMpHU MOKyINKax B MHTepHeT: Oojiee MHTEpECHOE IIEHOBOE

npennoxenue (61%), KymoHsI co crienuanbHBIMU npeiokeHusiMu (41%), ydaactue B
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CHeuaIbHbIX akuusIX komnanuit (23%). [5]

Bce 31O roBOpUT O HEOOXOAMMOCTHM U3MEHEHHUs TMOAX0Aa KOMIIAHMHM K
(GbOpMUPOBAHUIO IIEHOBOTO MPEMJIOKEHUS M Tpoleccy paboThl MO yHPaBICHUIO
[eHaMU. DTO KacaeTcs KaK YINPaBICHUYECKUX, TAK U OPraHU3alMOHHBIX aCIEKTOB B
paboTe C [ieHaMHU.

AHaJHU3 3aMaJHOr0 onbiTa B cepe HOBBIX nMpodeccuii B 00J1aCTH yNPaBJIEHUSA
HeHAMH

Pabora ¢ 1ieHamMu Ha MPEANPUATUU BCETa CYUTaNach Hanbosee KOMIUIEKCHOM,
CIIO)KHOM, PpPHUCKOBaHHOM, TpeOyrolield BOBJIEUEHUS B IMPOLECC CIELUATNCTOB
paznuyHbIX nNoapaszaeneHuid. OHa mpennonaraeT MOCTOSHHOE HajJu4he U aHau3
OIlEepaTHBHON MapKETUHIOBOW U (PMHAHCOBOM MH(POPMALIHH.

AKTHBHOE pa3BUTHE D3JIEKTPOHHOW KOMMEPIHUH M LU(POBBIX TEXHOJIOTHI
BHOCHUT CYIIIECTBEHHBIC M3MEHEHHUS B MPOIECC pabOThl C IIEHaMU Ha MPEINpHUITHH.
Bonbimas HamsIIHOCTH M ONEPATUBHOCTh MH(GOPMAlMU O pe3yjibTraTax ILIEHOBBIX
pemieHuii B IHTepHET cpejie IO CPAaBHEHUIO C TPAAUIIMOHHBIX OM3HECOM IO3BOJISIET
COBEPIIEHCTBOBATh MCIONb3yeMble B OQuiaiiH KaHajgax IIEHOBbIE cTpaTeruu. Tak, B
OHJIAIH cpefie CTaHOBUTCA OoJiee MPOCTHIM NPUMEHEHUE CTPATErMH LIEJIEBbIX LIEH,
MPEIoarallell yCTaHOBICHNE EIEBbIX MOKazarened MpUObLIEHOCTU U YCTAHOBJIEHHUE
LIEH Ha MPOIYKIMIO IS TOTyYEHHsI 1IeJIeBON MPHUOBLTH.

Komnanun moryt Gosee 3((EeKTUBHO HCMOIB30BaTh CTPATETUIO CBSI3aHHOIO
eHooOpa3oBaHusl (MMAKeTHOIO IIEHOOOpa3oBaHMs) MJIA TMPOABUKEHHS HOBOM
OPOAYKLMHU U MPOAAKU 3aJIEKABUIMXCS TOBAPOB, MPENOJararnee CHIKEHUE LEHbI
Py MOKyIKe Habopa TOBapoOB, IO CPABHEHHUIO CO CTOMMOCTBIO ATOTO )K€ Habopa mpu
MOKYTIKE UX OTIIEJIBHO.

Crparerust CKMAOK C ILIEHBI TakXe MOJydaeT OoJiblliee pa3BUTHE B OHJIANH
cpele: KpoMe CTaHIApPTHBIX CKHIOK, MPUMEHSEMBIX B TPaJAWIMOHHOW TOPTOBIE,

KOMIIaHHMHW OaOT CKHMAKHK 3a I[CﬁCTBI/Ie (HOI[HI/ICKa, HaltMCaHHUC OT3bIBa O KOMIIAHHH,
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OTIIpaBKa MpUITIAIIEHUE APYTY, KOTOPBIM TOXKE IMOJyYaeT JOMOJHUTEIbHYIO CKUAKY
py TOKyTNKe). HakonmuTenbHbIE CKUIKM B OHJIAWH CPEe CTAHOBATCS HATJISTHBIMU
JIS TOTPEOUTENS U JIOTIOJHUTEIBHO CTUMYIUPYIOT €ro K MOKYIKE TOJIBKO B OJJHOM
MarasuHe, 4To, B 11eJIOM, OBBIIIAET 3PHEKTUBHOCTH IIEHOBOW CTpaTeruy KOMITAHUH.
JlonoIHUTENIbHOE JOBEpPUE TMOKYMaresis K KOMIIAHUU TO3BOJISIET CO3/1aBaTh
«rapaHTHsl Jydlled I[EeHbl», KOTAA KIHWEHTY TapaHTUpPYyeTCs, 4YTO IieHa KOMIIaHUU
Jydlliasi Ha PbIHKE Ha JAaTy MOKYIKHU. A B Clly4ae HaXOXKACHUS JTyUIIEero MPesIoKEeHUs
y KOHKYPEHTOB, MOKYTATEIII0 MpeIjiaraeTcsd KOMIIEHCUPOBATh PA3HUILY B IIEHAX.
KoHTponb Haja 1ieHaMHU, KOTOPBIM MO3BOJSIOT MPOU3BOIUTH COBPEMEHHBIC
CPEICTBa AICKTPOHHOM KOMMEPIIMU U HUQPPOBBIX TEXHOJIOTUH, MO3BOJAIOT CAEIATh
OusHec OoJiee ympaBiIsIeMbIM, JaeT Jydlllee TNOHMMAaHHE €ro BO3MOXXHOCTEH U
nepcrekTuB. COBpPEMEHHBIE TEXHOJOTHHM IMO3BOJSIOT TMEPEUTH OT CTaTHUYECKOTO
EeHOOOpa30BaHusl K AUHAMUYECKOMY, WIH [IEHOOOPA30BAaHUIO B PEAJIbHOM BPEMEHH,
MPEANOJIAaralleMy aJalnTalyilo [IEH B COOTBETCTBUM C W3MEHEHUSIMH BO3MOKHOCTEH
KOMITaHUH, PHIHOYHOIO CIPOCa U LIEH KOHKYpEeHTOB. Bee 310 Heobxomimo it odecrieueHust
KOHKYPEHTOCTIOCOOHOCTH 1 S(PPEKTUBHOCTH OU3HECA B COBPEMEHHBIX YCIIOBHSIX.
DJeKTpOHHAS Cpe/la MO3BOJISIET TPOU3BOIUTH AaBTOMAaTHYECKOE U3MEHEHHE TIEH,
OCHOBAaHHO€ Ha MOHUTOPHUHTE II€H U aKIIM KOHKYPEHTOB B aBTOMAaTUYE€CKOM PEKUME.
OnHako, KpyIHbIE 3aMaJHble KOMIIAHUW HE TOJIAraloTCs TOJIBKO Ha aBTOMAaTHYECKOE
n3MeHeHre. Tak, B 3alagHbIX KOMIIAHUSIX TOSBWINCH CTICIIHAIHUCTHI 10 YIIPABICHUIO
neHamu (pricing managers). OHU OTBEUAlOT 3a MAapKETUHTOBBIC HUCCIEAOBaHUS U
UJCHTU(DUKAIIMIO TICJIEBBIX PHIHKOB, OTCJIC)KUBAHME PBIHOYHBIX  TEHJCHIIMA,
dbopMupoBaHue 1IEHOBOW CTPATETUU U ONIEPATUBHBIE PEIICHUS IO IIEHAM.
B pamkax BbIIETIEHHBIX TPEX OCHOBHBIX OJIOKOB 3ajad MEHEKepa IMo IeHaM
bopMUPYIOTCS CleIyIONTUe JOHKHOCTHBIE O0S3aHHOCTH:
- (opMHpOBaHKE IICHOBOM CTpaTeTruu: OIpeeieHue HEOOXOIUMBIX U3MEHEHUH IS

MOBBINICHUS TPUOBUTBHOCTH OW3HECa, YCTAHOBJICHHE II€H U pa3paboTKa CUCTEMBI
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CKUJIOK, TIOMOIb B pa3pabOTKE CTUMYJIUPYIOLIIUX MEpPONPUATUN, CPABHEHHUE LIEH C
KOHKYPEHTaMH U HaIlpaBJICHUI MOBBIIIEHUS KIIMEHTCKOM YI0OBIETBOPEHHOCTH;

-  UOEHTHU(UKAIUS IICJIEBBIX PBIHKOB: OILIGHUBAIOT TPEHIbI TMOKYHaTeIbCKOTO
MOBEJICHUS B OTHOLLEHUM BBIOOpA ONPEIEIIEHHBIX TOBAPOB U YCIYT, IOMOIb APYyTUM
NOJpa3fAeICHUsIM B pa3padOTKe  LEJEBbIX  MOTPEOUTENBCKUX  MPOrPaMM,
CHOCOOCTBYIOUIMX MOBBILIEHHUIO TIOXOAHOCTH KOMIIAaHUHY;

- OTCJIEKUBAaHUE PBIHOYHBIX TEHACHILMI: MOMOUIb B IMPOBEACHUH MapKETHHIOBBIX
UCCIICZIOBAaHUN JUIsl pa3paOOTKH HOBBIX TOBAapOB M YCIYI, B TOM 4YHCIE
HEIOCPEICTBEHHOE MPOBEACHUE UCCIIEIOBAaHUM, OLICHKA MTOKYyNaTeIbCKUX TPEHIIOB U
MOCEUIEHUE TOPIrOBBIX TOYEK, BHICTABOK M aHAJIU3 JEATEIbHOCTH KOHKYPEHTOB JJIs
OLIEHKH MTOTPEOHOCTH B TOBapax U yciyrax.

[ToTpeOHOCTP B COOTBETCTBYIOUIMX CIELUUAIMCTaX MOABHJIACH B CBSI3U C
aKTUBHBIM PAa3BUTHEM PBIHKOB, HEOOXOAMMOCTBIO IOMCKA HOBBIX PBIHKOB COBITA U
COBEpPIICHCTBOBAaHUEM CTpaTeru koMrnanuu. OHU OTBEYAIOT 3a CYIECTBEHHBIN OJIOK
paboThI, CBA3aHHBIN ¢ 00€CIEYEHNEM TOYHOCTH 3aTPaT, KOHTPOJIUPYIOT U3MEHEHUE U
OCYILUECTBIISIOT PEBU3MIO LIEH, pa3padaTbiBalOT PEKOMEHIAlUU 110 KOPPEKTUPOBKE LIEH
B COOTBETCTBUU C OBICTPO MEHSIOIMMUCS PHIHOYHBIMU YCIOBUSIMU, IPOBOASAT OLIEHKY
3¢ (HEKTUBHOCTHU LIEHOBBIX aKLMI MO CTUMYIUPOBAHUIO COBITA.

B kauecTtBe OCHOBHOro mokaszareiisi paOOThl JAHHBIX CHELHMATUCTOB OOBIYHO
YCTaHABJIMBAETCS ONpPEEICHHBIA MPOLEHT pocTa MpuObLIM OusHeca. OHU padoTaroT
BO B3aMMOCBSI3M C TOJPA3[ACICHUSIMU KOMIIAHUM, 3aHUMAIOLIUMUCA MTPOAAKAMH,
IPOU3BOJICTBOM, PEKJIAMOMN U CBA3SIMH C OOIIECTBEHHOCTHIO, IPOIAKT MEHEI)KMEHTOM
u apyrumu.ComtacHo nporuosy oropo Tpynosoi craructuku CLIA, npeanonaraercs
POCT crpoca Ha TOJIOOHBIX CTICIIHAIUCTOB. [6]

BbIBOABI M peKOMEHAAMHT
MHorue 3KkcnepThl BbIACISIIOT ABE OCHOBHBIE JIBMXKYILIUE CHIIbI, OKA3bIBAIOINE

BIIUSIHUE HA MPOIIECChl U3MEHEHUH B JKU3HU OOIIECTBA: 9TO MOBEACHUE MOTPEOUTENEH
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Y TEXHOJIOTUYECKUE U3MEHEHUS. DTU (DAKTOPHI OKA3bIBAIOT CEPHE3HOE BIUSIHHUE TAKXKE
Ha PBIHOK TPyJa, NPHUBOIAT K M3MEHEHHUIO TPYAOBBIX (PYHKIIUN, a TaKKE HOBBIM
TpeOOBaHUSAM K MEPCOHATy KOMITAaHWHU, Mepea KOTOPhIM BCTAaeT Bce OOJbIle 3ajad,
CBSI3aHHBIX C aBTOMATH3allUEN U MEPCOHUPUKALUEH MPETIOKEHUS.

[IpoBeneHHbIe HCCNEAOBAaHUS TOKa3bIBAIOT, UYTO B YCJIOBUAX LU(POBOU
HPKOHOMHUKU M3MEHSIETCS CHEKTp 3aJlay CHEIHaJMCTOB, HABBIKU U YMEHUS, KOTOpHIE
HY>KHBI JIJIS1 YOBJIETBOPEHUSI OTPEOHOCTEN COBPEMEHHBIX MOTpeduTeneil. B cBa3m ¢
TEM, UTO MOTPEeOUTENIN BCe O0JIee aKTUBHO BOBIIEKAIOTCS B UCIIOJIb30BaHKE IU(POBBIX
TEXHOJIOTHI: IPOBOAST MHOTO BPEMEHU B COLMANIBHBIX CETSX, OCYILIECTBIISIIOT BHIOOD
TOBapa U KOMMyHHUKaluu yepe3 MHTepHeT, mpruoOpeTaroT ToOBaphl HE TOJIBKO B CBOEM
peruoHe, HO U B JOOON TOYKE MHUPA, HEOOXOAHWMBI CHEIUAIUCTBI, KOTOPbIE CMOTYT
oOecrieuuTh Haubonee yA0OHBIH — 1UGPOBOM CcHOCO0 B3aUMOJEHCTBUS C
norpebutensiMu. OHU  JTOIDKHBI OBITh TOTOBBI K OBICTPHIM HM3MEHEHHUSIM U
UCIIOJIb30BAHUIO  PA3JIMYHBIX  KAHAJIOB  B3aMMOJICUCTBUS, HUMETh  XOPOIIHE
KOMMYHUKATHBHBIC HABBIKA M HABBIKW MPE3CHTAIMH, ObITh KOMaHIHBIMA UTPOKAMH C
pPa3BUTHIMH JIMJCPCKUMH KadeCTBaMH, BIAJETh OCHOBAMH TailM MEHEIKMEHTA.
Hapsiny ¢ akTHUBHBIM HCIOJB30BAaHUEM COBPEMEHHBIX MPOTPAMMHBIX MPOIYKTOB U
BY0-aHAINTUKU, OHHU JOJDKHBI OBITh KOMIIETEHTHBIMH W KPEATHBHBIMH, YTOOBI
dhopmMupoBaTh NEePCOHUGPUIIMPOBAHHOE TPEIIOKEHHUE IS KIMEHTOB, pa3padaThiBaTh
HOBBIE TOBAPHI U YCIYTH, OTCICKUBATh U3MEHEHUS B TIOKYIIATEIbCKOM MTOBEACHUU.

MO>XHO TOBOPUTH O TPSAAYyIIEH CEephe3HOM TpaHCcPopMaluu pbIHKA Tpyla U
YeJIOBEUECKOr0  KaluTaja, KaK COBOKYIMHOCTH 3HAaHUW, YMEHHUI, HaBBIKOB,
UCIIOJB3YIOIIUXCS VISl YIOBJICTBOPEHUS MHOTOOOpPA3HBIX MOTPEOHOCTEH YeIoBeKka U

oOmiecTBa B 11e710M. [7]
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GENERATION Z AND THE FUTURE OF EDUCATION: GAMIFICATION AS
ONE OF THE POSSIBLE SCENARIOS FOR TEACHING FUTURE
MARKETOLOGISTS

B momnbiTke orBeTMTH Ha Bompoc: «Kak ycTtpoeH mMup?» Hayka NpUMEHSET
pa3NUYHbIC KOHIICTIIIUA TPU3BAHHBIE OOBACHUTH MPOUCXOJSINEE U CIIPOTHO3UPOBATH
oynymiee. OMHUM U3 TaKUX MOAXOJOB SIBJIIETCS TEOPHUSI CMEHBI MTOKOJICHUI. Ee aBTophI

VYunesam tpayc u Huim Xoys. Onu nepssie B 1991 rony B cBoeilt kaure «llokonenus»

3aroBOPWIM 00 WX IUKIWYHOCTH [1].

! Marepuanst VII MexayHapoaHol HaydHO-TIPAKTHYECKON KoH(pepenmuu ['unbauu Mapketosnoros u POY uwm. I.B.
IInexanosa «Mapxketusr Poccum» (IlaHKpyXHWHCKHE YTEHUS ), HOCBAIICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATeNs IepBoi Kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcannposuya ([lara
npoBeneHust: 25 okTsaops 2019 1)
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Ha 3anage TpaauunMOHHO BBIIETSAIOT HECKOJIBKO IMOKOJIEHHM — 3TO «0OeOu-
OyMepbI» JETU POKIEHHBIE MTOCIE BTOPOM MUPOBOM BOWMHBI, /1ajie€ MOKOJICHHE X WU
BEJIMKOE ITOKOJICHUE, IIOKOJIEHUE Y U IOKOJICHUE Z.

B Poccun u yx tem 6osnee B ObiBiieM CCCP mokoneH4YeCKHil MOaXo/l He TaK
pa3BuT, kak B CIIIA, mo3ToMy M HET TaKOro pazHooOpa3us NOKoIeHU. MOXXHO pa3Be
YTO BBIAENINUTH ycTosiBlIee MNOKojieHue «lllecTuaecsIiTHUKOBY», JIONEHN, MPOSBUBIINX
CBOM MAaKCHMAaJbHbI TBOPYECKHIN MOTEHIHUAI BO BPEMEHA XPYIIEBCKOW OTTENENH, TO
ecth B 60 roasl XX Beka.

Koneuno, u3BectHbie ucropuueckue smnoxu B CCCP, Takwe Kak OTTENElb,
3aCTOM, MEPECTPONKA, JUXUE AEBSIHOCTBIC, TyYHBIE JBYX TBHICSAYHBIE CO3JaIU CBOU
CaMOOBITHBIE TIOKOJICHHS, HO JaHHbI€ TPAHUIIBI HCCJIENOBAaHbI HA Hall B3IJIST
HEJI0CTAaTOYHO XOPOIIO, U JIEKAT 3a TPAHULIAMHU TAHHOTO UCCIIEIOBAHUS.

Ha py6exe XX-XXI BexkoB Mup usmeHwics. OJHUM W3 IJIaBHBIX UCTOYHUKOB
U3MEHEHHS CTaju IU(POBbIE KOMMYHHUKAIIMH, OIYyTaBIIME BCE MHUPOBOW MAayTHHOU
WNHTtepHera.

Co3znaHHbIi Kak BOeHHas ceTh, MIHTepHeT Hanboblliee CBOE Pa3BUTHE MOTYUMI
UMEHHO B TpPaXIaHCKOM TMPUMEHEHHH, KaK KaHajd OOIICHMs, pa3BICUYCHUS, U
3apa0aTbIBaHUs ICHET.

KpynHeiii kaHagckuid comuoior, «npopok u3 Toponto» Mapman MakirosH
npelncKaspiBajl, 4YeM g 4ejloBeyecTBa o0OepHercs pa3Butue MHTepHera -
BO3HUKHOBeHUEM [obanpHOM nepeBHu [2]. Celiuac MHOTME pa3BUBAIOT HACH
MakuntosHa, B yactHoctd 310 AenaeT Tomac @puaman B kHure «llmockuit mup 3.0
Kparkas uctopust XXI Bekay, rie OH pa3BUBACT UJCI0 MHUPA, CTABLIETO IUIOCKUM H
JUIICHHBIM OCHOBAHUS M3-3a TII00ATHHOTO pacpocTpaneHus Meaua [5].

Kak 310 wacTo ObIBaeT, JydIle BCEro WICH OJHUX BEIUKUX JIFONEH BBIPA3UI
npyroi Benukui yenosek. Tak, k nmpumepy, Binanumup HabokoB ckazan: «B mupe He

OCTaNoCh MecTa jansblie, yeM 40 yacoB myTn». MOKHO TIOWTH ellle Jajblle U CKa3aTh
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YTO B KOHIE AecATbIX rofoB XXI Beka B MHpe HE OCTAIOCh MECT AoJblie yem 40
CEKyH] MyTH, TaK KaK CeTh MHTEPHET CIOCOOHA MOKAa3aTh HAM MPAKTUYECKH JIOOYIO
TOUKY 3€MHOTO IlIapa C BBICOKOW CTENEHBIO JETalU3alldd U OTPaHUYECHHEM OyneT
SIBJIATBCSI TOJIBKO MTPOITYCKHASI CIOCOOHOCTh KaHaJa.

C nmaneHueM >xene3Horo 3aHaBeca Poccus Toxke Hadyasia MEHAThCS. TOT ypOBEHb

MH(OPMAIIMOHHOTO JAaBJICHMS, KOTOPBIM 0OpyIIwics Ha Jitofel, skuBymux B Poccun,
MIPOCTO HEBO3MOXHO MPEJACTABUTH. M, €CTECTBEHHO, AKTUBHEE BCEX CMOIJIA BIIUTATh B
ceOst HoByto mH(popmanus netu. [Tokonenue Y B crpanax 3amaga u Poccun akTHBHO
JIBUHYJIMCh HABCTPEUY JIPYT JAPYTY, HO BCE PaBHO B YEM-TO Mbl OBLIU €IE CIUIIKOM
pasHbIe, MOATOMY (PUHAJILHOTO CIUSHUS TaK U HE MPOU30IILIO.
[TonTBepxkaeHne TaHHOTO (PakTa MOKHO YBHUJIETh B HETaTUBHOM OTHOIIIEHUH MHOTHX
B3POCIBIX JIIOJIEH K 0000IIEHHOMY 3allaHOMY MUPY, MHOTHE CUWTAIOT, 4TO Poccus
HAXOJIUTCS B KOJIbLIE BParoB M €IMHCTBEHHBIN CIIOCOO CYIIECTBEHHEE ATO MIOOAIBHOE
IIPOTUBOCTOSIHME 3allaIHbIM LEHHOCTSAX Pa3pyLIAIOIIAM TPAAULIMOHHOE POCCUICKOE
o0miecTBO.[14]

Hpyroe aeno nokonenue Z. [1o Hamemy MHEHHIO, K 3TOMY MOKOJICHUIO MOKHO
OTHECTH mrojier, HadaBmmx poxaarbes ¢ 2000 roga. B 2019 romy B BY3 Oymyr
nocTymnare te, kto poawica B 2001 rony - nepsas BoyiHa UGPOBOro nmokosieHus. Bes
WX KU3Hb, TAK WM UHAYE CBSA3aHA C JAHHBIMU TEXHOJOTHUSIMHU.

[Tokonenne Z - xro onu? Yem omimuarorcss oT Hac? KakoBbl UX >KU3HEHHBIC
MIPUOPUTETHL.

JIeHicTBYs METOIOM BKJIFOUEHHOTO HAOIOAaTeNsi W MPOBENs IMITh TITyOMHHBIX
MHTEPBBIO C MPEICTABUTEISIMU BTOPOTO, TPETHETO U YETBEPTOTO KypCa MOCKOBCKHX
BY30B, a TAK)K€ MCIOJIb3Yysl COBPEMEHHBIE JAHHBIEC UCCIIEJOBAHUN APYTUX YUEHBIX [3 U
4], MBI IPUIILTA K CIETYIONUM IMapaMeTpam, 1Mo KOTOPHIM MOXXHO KIIaCCU(DUITMPOBATH
IIOKOJIEHUE Z.

ITepBoe, 4TO MOXKHO CKa3aTh O MOKOJCHUHU Z, YTO 3TO JIOAU ITU(PPOBOro BeKa.
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Bcest ux Ku3Hb cBsi3aHa ¢ HUPPOBBIMU JAHHBIMHU U UX COLUATU3UPYIOIIHNIA aKTOP — 3TO
KOMIIBIOTEP, IPUYEM B CAMOM IIIMPOKOM CMBICJI€ 3TOTO CJIOBA.

DTO W MIaHMIET, U cMapTHOH B TOM uuncie. M3 Takoro JIETKOTO OTHOIIEHUS K
M(POBOMY MHUPY BBITEKAET JIETKOCTh OTHOIIEHUS K 3HAHUIO. [I0CKONIBbKY y HUX TOJ
PYKOH 3MaKuii TeMHYPT, Y KOTOPOTO €CTh OTBETHI HA BCE BOMPOCHI, OHH MPAKTUICCKH
HUYEro He 3anoMuHaloT. MM 310 He Hajo. VX co3HaHue moxoxe Ha Jyd (OHApHUKa,
OHO BBIXBATHIBAET OYCHH y3KHE 00sacTh 3HaHW. [Iprdem o6racTH, Ha KOTOPHIE STOT
dboHApHK B JAaHHBIA MOMEHT HE CBETHUT, YaCTO JIJISI HUX MPOCTO HE CYIIECTBYIOT.

C npyroiif CTOpOHBI, KOHIICHTPUPYSICh Ha OMPEEIEHHOM CETMEHTE 3HAaHUM, OHU
JIETKO OCBAMBAIOT €r0, TaK KaK BUAAT BCe 3HaHUE IeauKkoM. [ToCKOIbKY OHO Il HUX
CBSI3aHO TUIIEPCCHUIKAMM, TO U JBKEHUE OT OJHOTO OMTa MHPOpPMAIUU K JAPYyTrOMY,
JUTSL HUX HE TIPEJICTaBIIsIeT HUKAKOW CIIOKHOCTU. U 1yTh, KOTOPBIA OHU MPOJIEIBIBAIOT,
MaKCUMaJbHO KOPOTOK.

Btopoe usmeHeHue — 3TO OTHOIIEHHWE K (pUHAHCAM. Y TIOKOJIEHUS Z OHO
OCHOBaHO Ha TOM, YTO OHM YK€ BUIAT KOHTYp Oyayllero, KOTOpoe 3aKIHOYacTCs B
TOTAJIbHOM W3MEHEHUU pojiu (uHAHCOB. /[ COBETCKOro uenoBeKa JACHBI'M ObLIU
4eM-TO €AUHBIM U HEJICTUMBIM. {7151 TOKONIeHUs Z yKe CyIIeCTBYET MHOKECTBO JIEHET
XOTS ObI B BHJIC BAJIOTHI, HO CaMO€ Ba)KHOE 3TO MOSIBJICHHE HOBBIX JJICKTPOHHBIX
nener. Ot npocteix GopmaroB tuna PayPal u Slunexkc nensru g0 bitcoin U Kpumro-
BaytoT. [loKoneHre 7 9yBCTBYEeT TEKTOHUYECKUE U3MECHECHHSI, TTPOU3OIICIIINE B MUPE
C TIOSIBJICHHEM KpHUITO-BATIOTHL. [loKoIeHne Z 4yBCTBYET, UTO IyTH Ha3ajd yKe HET,
JUKWUH BBIMYIIEH M3 OyTBUIKM M Jalibllie MPOM30MIeT MIoOalbHas CMEHa MpaBuil.
Kpynnsie wurpoku, takue kak Facebook wu Telegram oObsiBUIM 0 co3maHuu
COOCTBEHHBIX TUIATEXHBIX CHCTEM M KPUIITOBAIIOT M BHJIHO, YTO TO TOJHKO HAYaJo.
Janbiie m000N KENarIMii CMOXET CJelaTh CBOIO KPHUITOBATIOTY M CMOXET
00XOIUThCS 03 IIEHTPATM30BAHHBIX CUCTEM SMUCCHH JICHET.

Crnenyromieil mepeMeHHON MOXKHO CUMTaTh JIt000Bb. [lokoneHue Z Bce MeHbIIe
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CKJIOHHO K (DOPMHUPOBAHHUIO AOJITOCPOYHBIX OTHOLIEHUHN C MPOTUBOIIOIOKHBIM MOJIOM.
DTO CBA3aHHO C UW3MEHECHHUEM TPAKTUK 3HAKOMCTBA U COXHUTENIbCTBA. Ecim
MPENCTaBUTENSIM TPEIBIIYIINX MOKOJICHUN HYXHO OBUIO MPHUIIOKHUTH OMpPEISICHHBIC
CWIbl JJI1 3HAKOMCTBA, TO TMOKOJEHUE Z JeiaeT 3TO JIETKO U TPOCTO, TaK Kak
3HAKOMUThCS Yepe3 skpaH. OHM BHIOUPAIOT HE KUBOTO YEJIOBEKA, a €r0 aBaTap U 3TO
TOJIKA€T UX Ha MOCTOSHHBIN MOMCK HOBOTO MapTHEPa, TaK Kak BHIOOP BCET/Ia OrPOMEH.
Mo’kHO cKa3aTh, YTO Y HUX YK€ HET JII0OBH, €CTh MOCTOSHHBIN nepedop naptepos. C
JIPYrol CTOPOHBI, YK€ PEIIeHbl MHOTHE OBITOBBHIE M COLMAIbHBIE MPOOJIEMBI,
COBPEMEHHBIA YEJIOBEK MPAKTUYECKU HHUKOTJA HE ObIBa€T B OJAMHOYECTBE, a HAWUTHU
caMoe pa3HooOpa3Hoe OOIleHHe MOXXHO OyKBaJIbHO 3a IMapy KIHUKOB. Tak ke
pa3BuBaroTCs HOBbIE (hOpMY PabOThl U COBMECTHOTO NMPOKMBAHUS — KOBOPKUHTH U
KOJIMBUHTY (TIOCJIETHAE OYEHb HAIOMUHAIOT KOMMYHAJIbHBIE KBApTUPBI WU JaXKe
OOILIE)KUTHSI) UYTO TOXKE CIOCOOCTBYET KOHIICMIIUM HE CO3JaHUs JIOJITOCPOUYHBIX
csizeil. COBpeMEHHBIM MUp — 3TO MUpP apeHjaa uiu share economy, 3T0 k€ MOXKHO
OTHECTH U K YEJIOBEYECKUM B3aHUMOOTHOIICHUSIM.

Uro ke KacaeTcsi MOJIydeHHs 0Opa3oBaHMs, TO 3/€Chb TOXe HaOIogaeTcs
TEKTOHUYECKUI MepesioM MEXIy cTapbiM U HOBbIM. HoBoe — 3T0 0OpaszoBanue 0e3
o0Opa3oBaHusl, KOTJa 3HAHUS MOXKHO TMOJYYUTh MyTEM HECJIOXKHBIX MAHUIYJIAIUNA B
HNurtepnere. OgHON M3 TaKMX MaHUMYJSIUMN CTalo pa3BUTHE Ha Youtube pOJMKOB
dbopmara DIY, uto pacmmdpoBsiBaeTcs kak «do it yourself)». B naHHbIX BuacO ypokax
y4ar MpakTUYeCKu Bcemy. YacTo OueHb MpakTUYECKH OpHeHTHUpoBaHHO. HaBepHoe,
Oonpiie Bcero poiukoB DIY mocesmeHo pabote ¢ KOMIBIOTEPOM, MPUYEM OT
MPUMUTHUBHBIX BeEIICH 0 CEephe3HOro NporpaMMHupoBaHus. YacTo aBTOpPHI BHUIEO
KypCOB JI€JIalOT 3alHCh C 3KpaHa, KOMMEHTHPYS BCE€ CBOM JCHCTBHUSI 3a KaJpoM,
YYEHUKY OCTA€TCsl TOJbKO BHUKHYT B CYTh CKa3aHHOTO W MOBTOPUTH. Jlpyrum
HaIlpaBJIEHUEM SIBJIICTCS BO3MOXKHOCThH CJYIIATh JIGKIIMM CaMbIX MPECTUKHBIX

3allaJIHBIX YHUBCPCUTCTOB, BBIJIOJKCHHBIC B CCTh IJIS1 MMOBBIMICHHA NPCCTHUIKA JTaHHBIX
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3aBeneHUi. [lpuuem nemars 3T0 MOXKHO B JI00OE BpeMsi B JHOOOM MecTe, C JTH00i
WHTCHCUBHOCTBIO, Tpuberas K BCIIOMOTaTeIbHBIM CpEACTBAM THIIA OHJIAMH
OnOIMOTEK.

N o510, KCTaru, eme OJHO MPEHMYIICCTBO TIOKOJNIGHHS Z TIepel BCEMH
OPEIBIIYIIMMU  TTOKOJICHUSAMUA. MTHOBEHHBIM JIOCTYN K JIIOOBIM  «II€YaTHBIM»
U3JIaHMSIM, KOTOPhIE MM HYXHBI. KHUTH, KypHaIbl - MPaKTUYECKA BCE, YTO KOTJa-
an0o OBUIO HAMMCAHO MOXKHO TMOJNYYUTh JIOOBIM TyTeM. Bce 3To coszmaeT Mup
runepuHpopmanuu. 1 310 mpocto HecomocTaBUMO € MpouuibiMu smoxamu. Korma
uHbOpMaIMM CIMIIKOM MHOTO, OHa JeBaibBHpyeTcd. WM TaHeT 3a coOoil apyroi
dopmar oOpazoBaHusl, KaK MOJAETH MOMyueHus: U ycBoeHus uHpopmanuu. [Ipaktika
— 9TO KPUTEPHUI MCTHUHBI, 3a4€M YUUTHCS 6 JIET, KOrja 3HaHUS MOXKHO IOJIY4YUTh 3a
JI€Hb U MTHOBEHHO NPUMEHUTh. [lokoneHune Z yxe HaYMHaeT MOHUMATh, YTO HE3a4eM.

Ckopee Bcero, misg TokojeHus Z oOpa3oBaHue emie OyaeT HOCHUTh
KJIACCUYECKHUI XapakTep, ¢ JEKLUUAMU, CEMHUHApAMU 3a4eTaMH U HK3aME€HaMH, HO 3TO
OyaeTr mocnenHee TMOKOJCHHE, KOTOpPOe YYHUTCS MO JaHHOM wMojenu. bymymiee
MOKoJIeHHE (Ha3BaHWE, KOTOPOMY €I1l€ HE MPUyMAHO) ykKe Oy/IeT YUUThCS KaK-TO I0-
JIpPyroMy, caMmblii BEpOSITHBIM BapHaHT HCIOJb30BaHUE reMuuKaluuu B 00yUyeHUH.
OnHUM U3 BapHAHTOB MOXET OBITH 00yUYEHHS TI0 CPEJCTBAM WP U UTPOBBIX TEXHHUK.

Ve MHOTHE KOMITAHUU HUCIIOJIb3YIOT FeMMHU(UKALIUIO UK €€ SJIEMEHTBI B CBOUX
MapKEeTUHTOBBIX cTpaTerusax. E€ MexaHusm 3akiodaercsi B 06CKOHEUHOM KOJIHYECTBE
YpOBHEH, KOTOpBIE MOJDKEH MPOWTH Toib30Barenb. OIHUM U3 CaMBIX SPKUAX
IpPUMEPOB reMU(pHUKAIIM MOKHO Ha3BaTh KOMIaHUIO Foursquare, HCIOb30BaBLIYIO
MEXaHWKy HaKOIUJICHHUSI CIECIHUAIbHBIX OCHUKMKOB CBOMMH TIOJIB30BATEIsIMU. 3a
OTIPENIETICHHOE KOJIMYECTBO OTMETOK O MOCEIIEHUHU TEX UM UHBIX MECT MOJb30BaTEb
NoJTy4al ClelraIbHyI0 OTMETKY WM €My IMPUCBAMBAJICS CTAaTyC MApa JAHHOTO MECTa.
MHorue KOMITAaHWW aKTHBHO BKJIIOUWINCh B WIPYy H Tpeiaraid JIIOASIM C

02U HKUKaMH U M3paM CKHUJIKH M IPOYre OOHYChI Ha CBOU TOBApPhI M YCIYTH.
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Pucynok 2 - Peivok urp B Poccuun u mupe, 2010-2016 rr. B Mmurpa.aoJi
Hcrounuk: [8]

Jpyrum nmpumMepoM MOXKET IOCIYKUTh KOMIaHUsl MaKJIOHaJb/C UCIIONIb3YHOIIast
TeMy Urpbl MOHOMOMMS ISl TPOJABUKEHUSI CBOUX MPOAYKTOB. [IpnoOpeTast uTo-TO U3
NO3ULMHA MEHIO, MOJb30BAaTENIM MOJYyYAOT KAapTOUKKW C Ha3BaHUSIMU OOBEKTOB Ha
ONpPENENCHHbIX YIULAX. A coOpaB yiuIly, MOXXHO BBIUIPaTh JICHEKHbBIC IPU3BL
Peanuzauus TakuMu KpyImHBIMA KOMIAHUSMU TEXHUKH FedMU]DHUKAIUU TOBOPUT O €€
OOJIBILIOM MTOTEHLIMAJIE, B TOM YHCIIE JIsl IPUMEHEHUs B o0actu oopa3oBanus. [14]

B pamMkax npoekTHOro oOOy4eHHMs MOXHO IPaKTUKOBaTh pa3HbIE WIPOBBIC
MEXAaHHUKHU, CYIIECTBYIOIIME B MoJeiau reiimudukanuu. HanmoMHUM, YTO HIPOBBIE
MEXaHUKH — 93TO «CBOJIbl TMpaBWI U TMETeNb» OOpaTHOM CBSI3U, KOTOpPbBIE
NpelHa3HauYeHbl i1 TOTO, YTOOBI CO3[aBaTh JOCTABISIOUIUMN  yIOBOJLCTBUE
reMIuield, noj KOTOpbIM Mbl OyleM MOHMMAaThb WUIPOBOM MPOLIECC C TOYKU 3PEHHUS
urpoka [10]. UrpoBble MEXaHHWKH SIBJISIOTCS CTPOUTEIBHBIMU OJOKaMHU, KOTOPBIE
MOTYT IPUMEHATHCA U KOMOMHUPOBATHCSL C UTPOBBIM U HEUTPOBBIM KOHTEKCTOM [9].
OTO TO, UTO 3aMaHUBAET YEJIOBEKA B UIPY, HE JAET €My BO3MOXXHOCTH OCTAaHOBUTHCS.
braronapst UM OH MOXET He 3aMeuaTh BpeMsl, a TaAK)Ke UMETh TOTPEOHOCTh BEPHYTHCS
B UTPYy BHOBb. llepeuncianm MexaHuKH, KOTOpbIE MOTYT ObITh YCIIEHUIHO pPeain30BaHbl
B IIporiecce o0y4YeHHsI CTYACHTOB:

1. HMocTtu:keHus wiau adyuBkM (oT aHmi. Achieve — nocturats). CyTh METOAMKHU

3aK/IIIO4acTCA B TOM, 4YTO B HIPC 3allMCBIBAIOTCA OOCTHKCHHA MHIPOKA.
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Hampumep, urpok kaxaplii pas, 3amyckasi Urpy, neiTaeTcs 3apadoTarb OoJbliee
KOJIMYECTBO OYKOB, 4Ye€M B TMpeapaymue pasbl. lIpenomaBarens MOXKET
dbopMUPOBATH KPUTEPUH TTOTYUEHUS 0AJUIOB, 0OCOOCHHO B CITydae MOAKITIOUCHUS
KOMITBIOTEPHBIX ~CUMYJISITOPOB OOYy4YeHHST B paMKax JUCHUIUIMHBL —ITO
UCTIONB3YIOTCS, KaK MPaBWIO, Uil WU3MEPEHUs JTOCTHXKEHHI, M TO3BOJSIOT
CpaBHUBATh MPOTPECC OFHOTO TIONB30BaTENsl C JPYTMMU HUTPOKaMU H
CTUMYJIMPOBATh UX K JOCTHKEHHUIO HOBOTO YPOBHS WM LENTU. balibl Takxke
MOTYT HCHOJIb30BaThCsl KAK «UTPOBas BATIOTay.

2. YcaoBaennblie cpoku (Appointment Dynamics) — 3T0 HrpoBbie
JUHAMHUKHA, B KOTOPBIX B 3apaHee OINpEACiICHHBIX MECTaX WU OTPe3Kax
BPEMEHU, UTPOK JOJKEH BOWTH B WUIPy WM TPHUHATH B HEW ydactue, IS
JOCTM)KEHHSI TO3UTHUBHOTO 3(dekra. DopMupoBaHue ydeOHOro rpaduxa c
3apaHee (PUKCUPOBAHHBIM BPEMEHEM BBIMIOJHEHMS ONPEICIICHHBIX 3aJaHUN B
paMKax OJTHOTO MPOEKTa MO3BOISAET MOOUITU30BaTh CTYICHUECKYIO KOMaHTY.

3. CoBMmectHas rpynnosasi padora (Community Collaboration). Mrpoas
JMHAMHKa, B KOTOPOM IieJloe COOOIIECTBO OOBEIUHSETCS, 4YTOOBI padoTaTh
BMECT€ U pasrajgaThb HEKYI0 3arajky, pemuTh MNpoldjaeMy WM MPOUTH
ucrbITanue. J[aHHYI0 TEXHUKY MOXKHO WCIOJIb30BaTh IS (POpMUPOBaHMUS
BPEMEHHBIX KOJTabopaiuii pa3HbIX CTYACHUECKUX TPYII A JOCTHKEHUS
cuHepreTudeckoro sd@dexra OoT pelieHus Oojiee CI0KHOM 3aJadyu B paMKax
0O0JIBIIOrO MPOEKTA.

4. Oo6parnbiii orcuer (Game Mechanic: Countdown). /[uHamuka, B
KOTOPOM HMTPOKaM JaeTCsi OMPENCICHHOE KOJIMYECTBO BPEMEHHU Ha TO, YTOOBI
YTO-TO ClieNaTh. JTO co3laeT rpaguk akTUBHOCTU. [IpuMeHeHue NpaKkTUKU
BBITIOJIHCHUS 33JJaHUN Ha CKOPOCTh BO BPEMS ayIMTOPHBIX 3aHITHH, KOTIa HE
yCIEBINIasi KOMaHJa CTYJIGHTOB B CPOK aBTOMAaTHYECKH TepsieT Oajuibl WU

BBIXOJIUT M3 UI'PHI.
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5.

YpoBHu. Pa3nenenne Ha ypoBHM — 3TO Jy4lllM€, B IUIAHE MOTHUBALIMH,
KOMIIOHEHTbI WTrpbl s reiiMepoB. B urpe WOW wurpoku mnomydaroT
CIIOCOOHOCTH TOBBIIIATh CBOM TaJaHTHI, KOTJa OHH TOBBIMIAIOT YPOBEHBb. UeMm
0oJIbIlIe TAJNIAHTOB JOCTYIMHO [JIsi UTPOKOB, T€M OOJee MOTyIIeCTBEHHBIMU
CTAHOBSTCSI MX TNEPCOHAXHU. DTy K€ TEXHHUKY pPa3yMHO HCIOJIb30BaTh B
npoliecce 00y4YeHusi, KOrja, K IpuMepy, MoJIyduBIIas MaKCUMaIbHbIM YPOBEHb
KOMaHJa Tmomnaaaer B kareroputd VIP ¢ BO3MOXHOCTBIO aBTOMAaTH4€CKOTO
3aKpBITHS DK3aMEHA I10 JUCIUILINHE.

KgBectpl. CunTarorcsi HEKUM MyTEMIECTBUEM C MPENSATCTBUSIMHU, YEPE3 KOTOPHIE
UTPOK JOJKEH MpoiTu. KBeCTbl MOTYT HMCHOJB30BaThCA MJII TOTO, YTOOBI
3aCTaBUTh HUrpoka Oousbllie cTaparbesd. [IpumeHeHue KBECTOB B IIpoliecce
oOydeHHs C BKIIOYEHHEM MHOT033JIaYHOCTU B TOJTOTOBKY OIPEACIICHHBIX
MIPOEKTOB MTO3BOJIUT Pa3BUBATh KPEATUBHBIC HABBIKU CTYJICHUECKOW KOMAHJIbI.
Coumanu3zanus. Ilog 5Ty MexaHMKy MOMaAarOT JIOObIE WHCTPYMEHTHI [IJIs
0OI11IeHHS: KOMMEHTapuu, POpMbl OOPATHOM CBSI3H, OOCYKICHUS, OT3bIBHI. [{enb
— MPUBJICYECHUE U yaep:kaHue. PaccunTaHa couuann3anusi Ha TEX UTPOKOB,
KOTOpBbIE HarpakJaroTcs 3a ACHCTBHS — KOJIMYECTBO KOMMEHTApPUEB WU
HOBBIX TPUBJICYEHHBIX TMoOJb30Barenied. [logoOHYyI0 TEXHUKY pa3yMHO
UCIIONIb30BaTh B (opmMe wyara C MpenojaBaTesieM W JIPYTUMH KOMaHIaMH,
BO3MOXKHOCTH KOTOPOTO ceiluac MPeJOCTaBISIOT JIFOObIE MECCEHKEPhI, K
npumepy, Tuna Whatsapp.[13]

Cronb 00JbIIIOE KOJIMYECTBO TEXHUK TeUMHU(PUKAIIUUA TOBOPUT O €€ HEBEPOSTHOM

noTeHuuaie B odnactu oopazoBanus. JlokazarenbcTBoM 3(h(PEKTUBHOCTH MOXKET OBIThH

HCIIOJIB30BaHUC AAaHHBIX MCTOAMK KIIIOYCBBIMH CI)I/IpMaMI/I COCTABIAIOIIMMHU OCHOBY

COBPEMCHHOM SKOHOMHUKH. Takume komnanuu kak Microsoft, SAP, Deloitte akTBHO

UCIIOJIb3YIO AJIEMEHThI reiMuduKanuu B cBoei padbore, 1oouBasich 0osee OBICTPBIX U

0osee KaueCTBEHHBIX Pe3y/IbTaToB [6].
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KiroueBoii 3aaueit coBpeMeHHOM 00pa3oBaTeIbHOW CUCTEMBI Ha JTAHHOM 3Tarie
BUJIUTCS aJIallTallAsl CIOKHUBIIUXCSA (POPM JEITOBBIX UTP K HOBBIM (hopmaraM. Takum
KaK KOMITBIOTEPHBIC WU MOOWIbHBICE WUrphl. OCHOBHAs 1I€JIb WHHOBAITMOHHOTO
npernojaBaHusl  3aKJIIOYaeTcss B~ CMEHE  MapaJurMbl  HAuye€THUYECTBA  Ha
CAMOCTOSITENIbHBIA TMOUCK U aHadu3 WHGOpMAlUU [Jii NPUMEHEHUS B PEIICHUU
pa3nuyHbIX y4eOHbIX 3amad. CTyIeHT MOXET CaMOCTOSITEIbHO MCHOJIb30BaTh
uHOOPMAIIMIO I HAXOXKIEHUS TPABUIBHOTO OTBETA. DTOT COBPEMEHHBIN IOAXOJ
MO3BOJIUT MAKCUMAJIbHO HCIOJb30BaTh CHUJIbHBIE CTOPOHBI TOKOJIEHUsT Z U
HUBEIMPOBATh UX CIA00CTU. /{151 COBpEMEHHOTO MapKETOJIOTa BaKHO YMETh aKTUBHO
aJanTUPOBAaThCS K BHEIIHEW OBICTPO MEHSIOUIEHCS Cpelle pbhlHKAa U TOJ00HBIE
METOJIMKH 00YYEHHUS OYCHb 371eCh MOIXOMAT. [13]

B 2018 romy Obul mpuHST npodeccHoHaNbHBIM cTaHaapT «Mapkeroior», B
KOTOpPOM 1Jis ipodheccuu OB OMpEACNICHbl TPU ypoBHS kBanudukanuu (6,7 u 8) u
COOTBETCTBYIOLIUE UM TpynoBble (QyHKIMHU [7]. PaccMoTpum TpynoBbie (pyHKIMH C
TOUKHU 3pPEHUS] HEOOXOIUMOCTH HAJIW4YMs OMNbITa MPOEKTHOW JEATEIBHOCTH JISI UX
WCIIOTHEHUSI.

Jlnst ypoBHA kBanmuukauu 6, 00001eHHas TpyaoBasi GyHKIUS OnpeieseHa Kak
«TexHomorusi MpOBEJAEHUS MAPKETUHIOBOTO MCCJIEAOBaHUS C HCIOJIb30BAaHUEM
WHCTPYMEHTOB KOMIUIEKCA MApKETHMHIa», OHA NPEANOoJjaracT HCIOJIHEHUE BYX
TPYAOBBIX (PYHKIIHI:

— TMOATOTOBKY K MPOBEICHUIO MAPKETUHIOBOTO UCCIIEAOBAHUS,
— TMPOBEJICHHE MAPKETUHTOBOTO UCCIIEIOBAHUS C UCIIOIh30BAHHUEM HHCTPYMEHTOB
KOMILJIEKCA MAPKETHHTA.

Cam mo cebe Tmporecc TMOATOTOBKM M peaju3alud  MapKEeTUHTOBOTO
UCCIICIOBAHUS SIBISIETCS MPOEKTOM MO cBoed mnpupone. OH IpeamnojaraeT 4eTKoe
nesenojgaranie, (GOpMyJIMpPOBAHUE HCCIENOBATEIBCKONW TMPOOIEeMbl, 000CHOBaHUE

BpEMCHN MW BpPCMCHHLIX TI'paHUIl IMPOBCACHHA HCCICIOBAHMA, a TaAKKC OLCHKY
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IIPUMEHUMOCTH I0JIy4aeMbIX PE3yJIETaTOB HCCIIEIOBAHUS.

VYpoBenb kBanudukanuu 7 onpeaensier 0000IIEHHYI0 TPYAOBYIO (YHKIIHIO KaK
«Pa3zpaboTka ¥ peanu3anys MapKETHHIOBBIX MPOrpaMM C  HCIOIb30BaHUEM
MHCTPYMEHTOB KOMILJIEKCA MAapKETUHIa», OHA IPEANOJaraeT HCIOIHEHHE YEThIpeX
TPYIOBBIX (PYHKIIUK:

— pa3paboTKy, TECTUPOBAHHE M BHEAPEHHE WHHOBALIMOHHBIX TOBApoOB (yCIyT),
CO3/laHME HEMAaTEepPUAIbHBIX AaKTUBOB (OpEHIOB) MW YIpaBlIECHUE HUMH B
OpraHu3alllH,

— pa3paboTKy, BHEJPEHUE W COBEPUICHCTBOBAHUE MOJUTUKH I[IEHOOOPA30BaHUS B
OpraHu3allny,

— pa3paboTKy, BHEAPEHHE M COBEPILICHCTBOBAHME CUCTEMBI pacCHpeesICHUs
(mucTpuOyunn) U COBITOBOM MOJMUTHKY B OpraHU3aIINH,

— pa3paboTKy, BHEAPEHHWE M COBEPIICHCTBOBAHME CHCTEMbl MAapKETHHIOBBIX
KOMMYHHUKAIU B OpraHU3aLyH.

JIrobass MapKeTHHroBasi MPOrpaMMa pPacCcMaTpuUBAETCS KAK COBOKYITHOCTh
NIOCJIEIOBAaTEIbHO WJIM [apajuIe]IbHO PEaIn3yEeMbIX IPOEKTOB M JUISl peaju3alyu
IporpaMmMbl HEOOXOAUMBI HaBBIKM IMPOEKTHON AESATENbHOCTH, KOTOpPbIE IO MeEpe
HAKOIUICHUS OMNbITa MPAKTHYECKOM JEATEIbHOCTH [EpepacTaroT B  HaBBIKU
YIPABJICHHUS.

VYpoBeHb KBanupUKaLUUU 8 onpeaenser 0000IEHHYI0 TPYAOBYI0 (QYHKIHUIO KaK
«YIpaBineHUe MapKETUHIOBOM JEATEIBbHOCTBIO», OHA IIPEAIOJIAraeT MCHOJHEHUE
JIBYX TPYIOBBIX (DyHKIIMIA:

— (dopMupOBaHHE MAapKETUHTOBOM CTpaTeruy OpraHu3aluu,

— TIUJJAHUPOBAHME U KOHTPOJIb MAPKETUHIOBOW IE€ATEIbHOCTH OPraHU3alllu.

JlanHbI  ypoBeHb KBaJIM(UKALMKU TOApPA3yMEBAET BbICIIEE MNPOPUIbHOE
o0pa3oBaHUE U OMBIT MPAKTUYECKON MAapKETUHTOBOM JEATEIbHOCTH HE MEHee 5 JIeT,

IMOOTOMY H TPYHAOBBIC I[eI;'ICTBH}I B paMKax JIBYyX BBINIE0003HAUYEHHBIX TPYAOBBIX
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(GYHKIUMN HOCSAT BO MHOTOM 00111 yIPaBIEHYECKUI XapaKkTep.
PaccmarpuBasi monpoOHee TpyAOBbIE IEHCTBUA, MPELYCMOTPEHHBIE YPOBHEM
KBaNU(UKALUU 8, TAKHUE KaK:

— opraHuzaius padoTbl MapKETUHIOBOM CIYXObl B paMKax CTpPareruy pa3BUTHS
OpraHM3alfM, TEKyIHUX OW3HEC-TPOLIECCOB W TPOEKTHOM JesATEIbHOCTH
OpraHH3alnu,

— CO3JaHME W PpA3BUTHUE CTPATETHUYECKOM U ONEPAUMOHHOM CHUCTEM JUIA
BBITIOJTHEHUSI MAPKETUHTOBBIX (DYHKIIHI B OpraHU3allH, PyKOBOJICTBO paboTOi
[0 CHCTEMHOMY  DPa3BUTHUIO W  ONTHUMHU3ALMU  OINEPALMOHHOW W
OpraHU3aIMOHHON CTPYKTYp MapKETUHTOBOM CITyObl OpraHu3alluu,

— TOATOTOBKA MPEAJIOKEHUM M pa3paboTKa IJIAHOB MO paboTe MapKETUHIOBOM
CITY>KOBI OpraHu3alluu,

— CONNJACOBAaHME W peanu3alus IUIAaHOB MAapKETUHIOBOM IOIAECPKKHA CUCTEMBI
IIPOJIAX B OPraHU3ALNH,

— COIVIaCOBAaHME U pealin3alus IUIaHa MapKETUHIa OPTaHU3allUH,

— o0ecrneueHne KOHTPOJISI MApKETUHTOBOM JIESITEILHOCTH Opranu3anui. [13]
Takum 00pa3oM OUEBHUIHO, YTO JEATENBHOCTh CHEIHAIUCTA JAHHOTO YPOBHS

KBIM(PUKALMU TIPEANoNaraeT miaHupoBaHue, 000CHOBaHUE, pealn3aliio, KOHTPOJIb
Pa3JIMYHBIX MAPKETUHTOBBIX MIPOEKTOB U MPOTrPaMM

Takum oOpa3om 00001mIasi Bce BBIINIE CKa3aHHOE O TIOKOJeHUH Z, |
reiMupuKanu B 0Opa30BaHUM M MPOPECCHOHATBHOM CcTaHAaptre «MapKeToaor
MOYHO ITPUUTH K CJIIETYIOLIMM BBIBOJAM.

[moGanbHble W3MEeHEeHUs! Bcex cdep KU3HU ciyuuBluuecs Ha 3ape XXI Beka
OPUBEIN K CIEIYIOUMM MOCIEICTBUSIM: MOSABICHUE LU(PPOBOTO MOKOJICHUS JIOACH,
JUIL KOTOPBIX OCHOBHOM W3HECHHBIM HWHTEpPEC COCPEAOTOYEH B HHTepHere. HX
OCHOBHasi MOTPEOHOCTh — ATO Pa3BICUEHUE U YIOBJIECTBOPEHUE KAXKIbl HOBU3HHBIL.

OTBeToM Ha JaHHYIO MOTPEOHOCTH CTAU UTPHI U TEUMHU(PUKALINAS CAMBIX PA3TUIHBIX
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obmacteit kum3HU. Kommepdyeckne KOMITAaHWW TIEPBBIMH IMOYYBCTBOBAIM HOBBIC
BO3MOXKHOCTH M CTaJIM aKTHBHO NMPUMEHSTH UX B cBoell pabore. OOpa3oBaHuE Kak
COIMAJIBHBI MHCTUTYT MOXKET CTaTh CJICAYIOIMMM aKTOPOM aKTUBHO BHEIPSIOIIAM
reiMuuKaInio B CBOMX MPAKTUKaX. YKe CyIIECTBYET OOJBIIOE KOJIMUYECTBO UTPOBBIX
MEXaHHK, KOTOPBIC JIETKO YKJIQJBIBAIOTCS B JIOTMKY MPO(ECCHOHAIBHOTO CTaHAapTa
0 MAapKETUHTY M MOTYT C JIETKOCTBIO MPUMEHSTHCS ISl JOCTHKCHHS CTYICHTOM

CaMBbIX BBICOKHMX KOMHGTGHHHIZ.
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HoAXo1 K YCTAHOBJIEHNIO COBPEMEHHbBIX KPUTEPUEB OLIEHKHA
KIMEHTOOPUEHTUPOBAHHOCTU BAHKA

AHHOTALUSA

Lens paboTHI — YCTaHOBJICHUE COBPEMEHHBIX KPUTEPHUEB OILICHKU
KIIMEHTOOPUEHTUPOBAHHOCTH  OaHkOB. B mporecce  pacKpbhITUs — MOHSTHUSA
«KJIMEHTOOPUEHTHUPOBAHHOCTH» B €0 CBSI3U C KJIIOUYEBBIMHU TMOHATHUSIMU B MAPKETHHIE
OBLIM MPUMEHEHBI CUCTEMHBIN MOIX0JI, METOJIbI aHAJIM3a U CUHTEe3a. MojenupoBaHue Ha
OCHOBE HB3JIOKEHHBIX HAy4YHBIX MPEACTaBIECHUM OU3HEC-Tpoliecca OKa3aHUs YCIyTH U
MHTETPUPOBAHHOTO OAHKOBCKOTO MAapKETHHTa II03BOJIMJIM aBTOpaM IPEIJIOKHUTH B
Ka4eCTBE COBPEMEHHBIX KPUTEPUEB OICHKH KIUEHTOOPUECHTUPOBAHHOCTU OaHKa
3h(HEKTUBHOCTh KOMMYHHUKAIIMM B OJHOM PSSy CO CTENEHBIO aJanTUBHOCTH U
MIPOHHUIIAEMOCTH OaHKA K TEXHHKO-TEXHOJIOTHICCKIUM HOBIIICCTBAM.

KiarwueBble cjoBa: 0OaHKd, OOCITyXHMBaHHE, KIMEHTOOPUEHTUPOBAHHOCTh OaHKa,
KOMMYHHKAITUSI, MOJETbh KIMEHTOOPHUEHTHPOBAHHOTO OAHKOBCKOTO OW3HEC-TpoIecca

OKa3aHMs YCIYTH, MOJENIb MHTErPUPOBAHHOIO OAHKOBCKOTO MAapKETHHIA, KPUTEPUU
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THE APPROACH TO THE ESTABLISHMENT OF MODERN CRITERIA
FOR ASSESSING THE CLIENT ORIENTATION OF THE BANK
THE BANK

B paspaborannbix kpynHeimmMu —Oankamu  Poccum  cTparermueckux
JOKYMEHTaX, KaK MOKa3aJId Pe3ybTaTbl MCCIEAOBAHMS ABTOPOB HACTOSILEH CTaThH,
JEKJIAPaTUBHO 3aJI0KEH OAWH M3 KIIFOUEBBIX NPUHLHUIIOB MAapKETUHIA, BOILIOIICHUE
KOTOpOro B OusHec-mpouecce oOecrneynBaeT 3(O(PEKTUBHOE B3aUMOJIEHUCTBHE C
norpedureneM, — KIMEHTOOPUEHTUPOBAHHOCTh. B peanbHON ke NpakThke OaHKOB B
OTHOLIEHMM € KIMEHTAaMM 4Yalle BCEro pealu3yeTcs TaKk Ha3blBacMas
«TICEBIOKIIMEHTCKAsD» MOJIEb, KOTOpask CO3A4AeT WUIKO3HIO TOrO, YTO OOCIYKHBaHUE
BCELEJIO HAIPaBJIEHO HA YJIOBIETBOPEHUE MOTpeOHOCTEN KineHToB. Ha camom nerne
IPUOPUTETHI PACCTABIICHBI B MOJIb3Y PEAIM3AIMU BBICOKO Map>KUHAIBHBIX POAYKTOB
u yciayr Oanka. Kpome Ttoro, B mnociegHee BpeMsi OaHKM CTaJMd IPEAJararb
CUMOUOTHYECKHE NMPOJYKTHI, B YACTHOCTH, HAKOMUTEIbHBINA CUET, KOTOPbII YBA3BIBACT
MPOLIEHTHBIE CTABKHM MO BKJIAAy C pa3MepaMu MOTPAYEHHBIX JACHEXHBIX CPEACTB Ha
noTpeOUTENbCKUX MaHensX. IIpu 3TOM KOHEUHBIH pe3ynbTaT Takoro CUMOMO3a He
BCErJIa MPOCT JIJIsl HOHUMAaHUS KJIMEHTOM.

['unoTeTyecKkn aBTOPbI CUUTAIOT, UTO HEOOXOUMBI TAKUE YCIOBUS, (PAKTOPHI U
OPEINOChUIKM (BHYTPEHHUE U BHEIIHKE) (PyHKIMOHMPOBAHMS CUCTEMbl MAapKETHHIa
O0aHKa, TpPHU KOTOPBIX B OIpPEACIIEHHOM Mepe, C OJHOW CTOPOHBI, MPOUCXOJUT
«CXJIONIBIBAHUE» «IICEBAOKIMEHTCKON» MOJEIU, a C JAPYTrOil CTOPOHBI, pPa3BUTHE
KJIMEHTOOPUEHTUPOBAHHOTO POZHUYHOTO OAHKOBCKOTO OM3HEca.

B ycnoBusx pa3BUTHS KOHKYPEHLIMM Ha pPbIHKE OAHKOBCKMX YCIYr BIIOJHE

CCTCCTBCHHBIM CTAHOBHUTCA TaKOC CTPATCIHYCCKOC MBIINUICHUC MCHCIKMCHTA
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(MHAHCOBBIX OpraHM3alUi, B KOTOPOM MApPKETUHT 3aHUMAET KJIIOYEBYIO MO3UIIUIO.
[Ipu »TOM B wuHTEpecax mMOBBIMIEHUS SOPEKTUBHOCTH MAPKETHHTOBBIX YCHIIHMA
COOCTBEHHO MApPKETHHI, KaK CHUCTEMHas yIpaBJeHYEeCKas JeATelIbHOCTh, B TO XK€
BpeMsi GOpMUPYETCS U KaK CUCTEMHBIN CTpaTernyecKuil MHTErpaTop U MHHOBAToOp. B
YaCTU Kacalolllecsi CUCTEeMHOT0 MHTETPUPOBAHUS, MAPKETUHT ONTHUMHU3ZUPYET
WHCTPYMEHTApUN yIOpaBICHUS MapKETUHTOM (Kak BHYTpEHHEro «¢yHKIMOHAIA
MEHE/DKMEHTa (UHAHCOBBIX OpraHM3alMii) ¢ MAapKETUHTOBOTO  YIPaBICHUS
(BHEemHETO QyHKIMOHANA) [6].

Pe3yabTarsl ncciieoBaHus

B umensx  ycTaHOBIEHHUSI  COOTBETCTBHMS  JEKJIIAPATUBHBIX  IMOCHLIOB
(bakTUUEeCKOMY COCTOSIHHIO Jiel B OaHKOBCKOW cdepe aBTOphl MNPUIUIH K
HE00X0IUMOCTH B NIEPBYIO ouepeab oOpaTuThCs K MOHSATUIO
«KJIMEHTOOPUEHTUPOBAHHOCTH», A HMEHHO, PAaCKpPBITUIO €ro BHYTPEHHETO
COJIEp’KaHUSI M XapaKTEPHBIX 0COOEHHOCTEH B TOJIKOBAHUU HEKOTOPBHIMU TEOPETHKAMU
Y MPAKTUKAMU MApKETUHTA, & TAK)KE BBISIBICHUIO METOJ0JIOTUYECKUX OCHOBAHUM st
OIICHKHM ATOTO Ba)KHEHIIEro C TOYKW 3PEHUs] MapKeTHHTa moka3arens. Onupasch Ha
CUCTEMHBIE TIPEACTABICHUS O MapKETUHre [5], O KIMEHTOOPUEHTHUPOBAHHOM
Mapketudre [3], aBTopamu ObUIO CHOPMYIMPOBAHO  OMPEIACICHUE TOHSITHUS
«MapKEeTUHI  OaHKOBCKOM  cdepbl», KOTOpoe JIEeMOHCTPUPYET BHYTPEHHIOIO
(CYILIHOCTHYI0) €r0 CBSI3b C MOHSITHEM «KJIUEHTOOPUEHTHUPOBAHHOCTH» B CHUMOHO03€
MapKETUHTOBOT'O YIIPABJICHUS U YIIPABICHUSI MAPKETUHIOM: OAHKOBCKUN MapKETHUHT —
ATO CHCTEMHasl YIpaBJIEHUECKas JEATEIbHOCTh (MEpPONPUATHUS, NEUCTBUS, YCUIIUS,
MEphI) CTPATETUUECKOTO XapakTepa, OCyIIeCTBIsIeMass HHTErPaTUBHO BO BHYTPEHHEH
(ynpaBiieHME MapKETUHIOM) W BHEIIHEH (MapKETMHIOBOE YIIPABICHUE) Cpeaax
OAHKOBCKOM CTPYKTyphl W HampaBjeHHass Ha ycTaHoBieHue ((popmMupoBaHue)
noTpeOHOCTH (crpoca) B OAHKOBCKUX MPOJYKTaX M €€ YIAOBIETBOPEHUE MOCPEICTBOM

MPENJIOKEHUST PHIHKY KOHKYPEHTOCIIOCOOHBIX (MHHOBAIIMOHHBIX M TIEPCIIEKTUBHBIX )
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OAHKOBCKMX TMPOAYKTOB MW YCIYyr, MpuUMEHEHUs 3(P(GEKTUBHBIX CPEIACTB HX
NPOABMKEHUS, a TaKKe Habopa OINpEACIICHHBIX YCJIOBHM, MpaBUJ H MPOLEIYP
OOCITy)XMBaHHUS KJIMEHTOB M TOJY4YCHHs] B HTOTE€ SKOHOMHYECKOTO WM HHOTO
s dexra.

VYuuteiBasg TO, 4TO pedyb UAET O KOMMYHUKAIIMOHHBIX CTPATErUsiX, BAXKHBIM B
TOM CBA3M SBIIETCS TOYHOE TMPEIACTABICHUE O TaKUX TMOHATHAX, Kak
«kOMMyHUKaus» 1 «uHpopmarusy. [lo muenuto @.U. IllapkoBa, KoOMMyHHKAIHS —
3TO TMPOILECC B3aMMOACUCTBHUS U CIOCOOBI OOIIEHUS, IMO3BOJIAIOIINE CO31aBaTh,
nepenaBarb U NpUHUMATh pazHooOpasHyto uHpopMmanuio [9, c. 269]. C Touku 3peHus
T.C. Jl>xamOMHOBOH, paccMaTpuBarollell Creuu(pHUKy pEeKIaMHOTO BO3ICHCTBUSA Ha
norpedurens, KOMMYHHUKalUsi — 3TO TMpollecc Mepeaadyd HH(pOpMaluu, LEbIo
KOTOPOTO SIBJISIETCS 3aJlaHHAsl OTHPABUTENIEM peaKIlys, MOoOyXaaromas MoaydaTes
COOOIIEHHS OCYIIECTBUTh JICUCTBUS, BHITOAHBIE JI PEKIAMOIATENsl, BRICTYAOIIErO
HMCTOYHUKOM cooO1ienus [2, c. 117].

[IpuBeneHHbIe BhIlIE Ne(OUHUIIMKM YKa3aHHBIX aBTOPOB, KaK, BOIPOYEM, U IEJIOT0
psaa Ipyrux CIEeHUATMCTOB B O0JIACTU MapKETHUHIA, TOBOPST O TOM, YTO «pekiama
nepenaer MHGOPMALMIO», a «KOMMYHHKAIMS TPEACTaBIsIeT €000l  0oOMeH
uH(popMalMei», 4To HE B IMOJHOM Mepe OTpakaeT NPHUPOAY OSTUX MOHATHM.
Nurepecubim  npencrasisiercss B3nsig C.HO. TopnoBa, KoOTOpbld, omupasicb Ha
ATUMOJIOTHIO PACCMaTPUBAEMBIX MOHSATUN, CUYMTAET, YTO «HUH(OpMAILUsS» CBA3aHA C
NEeHUCTBUEM IO OPOPMIIEHUIO, 3 KKOMMYHHKALUS» — C BOCITPOU3BOJICTBOM Pa3IMUHBIX
nyTeMm cosnanus odmiero. Mudopmarus (informatio — mpencrasnenue o 4eM-HUOYb,
UCXOAHOE CJIOBO — hopMa) — TEXHUUECKUM TEPMHUH JJIsi 0003HAUCHUS JEATEIIbHOCTH
no opradu3anud (0GOpMIIEHUIO) TIepeaadyd CMBICIIOB Ha PACCTOSHHH, HE
MPEANOJaralliui CO3JaHue CMBICJIIOB, KOMMYHHKAIIUS K€ — JEATEIbHOCTh [0
CO3JIaHMIO OOIINUX CMBICJIOB M 0011Ier0o MoHuManus [1, c.17-19].

OCHOBBIBasICh Ha M3JIOKEHHBIX MpCaACTAaBICHUAX O IIPHUPOAC CaMHUX HOHHTHfI, a
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TaK)K€ Ha OIbITE aBTOPOB B cdepe MNPaKTUYECKOr0 MAapKETHHIa, MPEAIOKEHbBI
CIICAYIOIIME  OMpeNeieHHs,  aJalTUPOBAHHBIE  MMOJ  MPEAMET  HACTOSIIUX
uccienoBanuii: wuHpOpMaIus — 3TO  HaIeKamuM  (OOIMIEIOCTYIHBIM WM
CIelMAJIbHBIM) 00pa3oM odopMiIeHHbIE IS Tepeaud OT OJHOro cyobekTa (OaHKa)
apyroMmy (MHOXKECTBY JPYTUX) CyOBEKTOB (IOpUANYECKHM, (DU3UICCKUM JIUIAM)
CBelIcHUS (JaHHBIC); KOMMYHHUKalUi — JESITENbHOCTh CyObEKTa, CBs3aHHas C
BOCITPOHM3BOJICTBOM PAa3IMUHBIX IMyTeH B3aWMOICUCTBHS C Pa3HBIMU CYyOBEKTaMH B
UHTEpecax (pOpMUPOBAHUS €IMHOTO CMbICA (€AMHON HEHHOCTH). 31€Ch HEOOXOAMMO
3aMETHUTh, YTO LIEHHOCTHBIN TMOJAX0/] B MAPKETUHIE SBISACTCS KIIOYOM K MU3MEHEHUIO
MOBEIEHYECKOM MOJEIN TOoTpeduTesss OT BBI3BAaHHOIO HMH(pOpManueld HHTEpeca B
OTHOIICHUH TPEAJIaraeMoro MpoayKTa K ero rnokymnke (TpaHcakIuu), 00eCTie4eHHOMY
KOMMYHHUKAIMe, crnocoOcTBytomed (OpMUPOBAHUIO  €IMHCTBA  BCTPOCHHOMU
[IEHHOCTH MPOAYKTA C MPEACTABICHUSIMH O €r0 IIEHHOCTH Y IOTpeOuTesl.
BosBpamasice Kk copMyIHpOBaHHOMY BBIIIE TOHSATHIO «OAHKOBCKUU
MapKEeTUHI», HaM TPEACTABISAETCS, YTO TaKasi COCTABIISIONIAs B €T0 OMPECIICHNH, KaK
«yIOBIIETBOPEHUE KIUEHTOB TIOCPEICTBOM TPEAJIOKEHUSI KOHKYPEHTOCIOCOOHBIX
(MHHOBAIIMOHHBIX U TIEPCIEKTUBHBIX) OAHKOBCKUX MPOAYKTOB U YCIYI, a TaKkKe
NpUMEHEHHUs Habopa ompeAeseHHBIX YCIOBHA, MPAaBUI U MPOLEAYP OOCTyKUBAHUS,
COOCTBEHHO U €CTh KIMEHTOOPHUEHTHUPOBAHHOCTH B OaHKOBCKOU cdepe. [Ipu rtom,
4yeM JIosUTbHee 0003HAUYEHHBIC YCIOBHS M TIPAaBHIIa; YeM OJMKe MpeCTaBIeHUs OaHKa
O IIEHHOCTHOCTH TMpEAJIaraéMoro pPHIHOYHOTO TMPOAYKTa K  IEHHOCTHBIM
MPECTABICHUAM KIUEHTA U O TMPOAYKTE, W O XapaKkTepe B3aUMOOTHOIIECHUW C
0aHKOM; YeM OCO3HaHHEE CO CTOPOHBI KJIMEHTa OaHKa MPOMCXOAUT H3MEHEHHE
MOBEJICHUYECKOW MOJEIM OT BBI3BAaHHOTO HH(pOpMalMeld HWHTEpeca B OTHOIICHUU
IpeIaraeMoro MpoayKTa K €ro MoKyIke (T.e. cQOpMUPOBAHO B OMPEACICHHOW Mepe
€IMHCTBO BCTPOCHHOMN IIEHHOCTH MPOIAYKTAa C MPEACTABICHUSMHU O €r0 IIEHHOCTH Y

NOTPeOUTENS), TEM YBEPEHHEE MOXKHO TOBOPUTH 00 3((HEKTUBHOCTH U YCTOMYHUBOCTU
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(B wuaeanbHOM cilyyae — JOJITOCPOYHOCTH) KOMMYHMKAallMM, a 3Ha4uT, U O
KJIMEHTOOPUEHTUPOBAHHOCTH caMoro OaHka. Takum oOpa3oM, MMEHHO C Y4YETOM
00O3HAYEHHBIX KpUTEpHEB aHaidn3 dS(QPEKTUBHOCTH KOMMYHHMKAIlMM OaHKa C
KJIMEHTaMHU MOJKET OBITh IIOJIO’KEH B OCHOBY OLICHKH €ro
KJIMEHTOOPUEHTUPOBAHHOCTA. (OJHAKO, Ha CETOJHSAUIHUI JEHb HE CYLIECTBYET
METOJUKH, IIO3BOJISIFOLIEN 0OBEKTUBHO OLICHUTh YPOBEHb
KJIMECHTOOPUEHTHUPOBAaHHOCTH OaHka. Ha mpakThke mpuMeHstoTcs paszpaboTaHHbBIC
OAHKOBCKMMHM OpraHM3alUsMH COOCTBEHHbIE KPUTEPHHM, OCHOBHBIM W3 KOTOPBIX (a
MOXET OBITh W EIWHCTBEHHBIM) SIBJISIETCSI CTENEHb YIOBIETBOPEHHOCTH KJIMEHTA
0oOCIy’)KMBaHHEM B KOHKPETHBII MOMEHT ero oOpaiieHus. B kadecTBe mnpumepa,
aBTOPBHI BOCIOJIBb30BAIIUCH OTKPBITOM UH(POpPMaLIMEN 0 IPUMEHEHUU TaKUMH OaHKaMH,
kak Coepbank, bank «®K Otkpsituey, «bank Pycckuit Ctangapt», bank «ute3a» u
JIp. METOJAa OLEHKH KadecTBa OOCTYKMBaHUS KIMEHTOB «TaillHbIi MOKYMATEIb»:
COTPYAHUK OpPraHU3alMM MOAPSIAYMKA [0 3apaHEE COITIACOBAHHOM CXEME OLICHUBAET
ONEpalMOHHBIN O(UC U COTPYOIHUKOB MO PsALYy KpUTEpHUEB. ABTOpaMH MpPOBEAEHA
BbIOOpKAa HaubOosiee 3HAYUMBIX M XAPAaKTEPHBIX  OLICHOYHBIX  KPHUTEPHUEB:
N0OpOXKEeNaTeIbHOE OTHOLIEHHE COTPYJHUKOB OaHKa K KJIMEHTy; KauecTBO
oOCy>KMBaHUs MepcoHana 0aHKa; OTCYTCTBUE oyepenel; yAOOHBIM pekuM paldoThI;
CKOPOCTb OOCIYXHBaHHS MPU COBEPILIECHUHU OIEpaluil y OKHA; HaJIW4YUE pPEKJIaMHO-
MH(OPMALIMOHHOTO MaTepHalia B 3aJIe U €ro JOCTaTOYHOCTh; BHYTPEHHHUI MHTEPbEp
noMmelleHuss OaHKa M BHEIIHMM BHUA COTpYyAHUKOB. IlpencraBieHHbIi Marepuan
CBUJAETEIBCTBYET O TOM, YTO BCE YCWIMS MEHEI)KMEHTa OaHKa HarpaBiIeHbI
COOCTBEHHO Ha OpraHu3alnio 0OCIy>KMBaHMS B YKa3aHHBIA NEpHOA U HE OoJiee TOro.
N ¢akrtuueckn oOIeHKAa KadecTBa OOCITYy)KHBaHUS CBOJUTCS K OIIGHKE pPaOOTHI
NIEPCOHAJIA, KOHTAKTUPYIOLIETO C KJIIMEHTOM. TakoW MOAXOJ SIBJISETCS OTPaHUYEHHBIM
U He JaéT, C OJHOM CTOPOHBI, TOYHOTO MOHUMAaHUs, HACKOJIBKO TOT WJIM MHOM OaHK

ABJISIETCA KJIMEHTOOPUEHTHUPOBAHHBIM (B T.4. U B CPABHEHHHM C KOHKYPEHTaMu), C
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JPYTOii CTOPOHBI, HE JAaCT OCHOBAHM JIJIsI CKJIAJbIBAHUS JOJITOCPOYHBIX OTHOIIICHUH C
JAHHBIM KJTUCHTOM.

KitoueBbiM B (hopMHUpOBaHUN KIIMEHTOOPHUEHTUPOBAHHOCTH OaHKa CTAaHOBHUTCS
COCIMHCHHE OaHKOBCKOTO TIPOAYKTa C €ro IICHHOCTHBIMH IS IOTPEOUTENs
CBOMCTBaAMHU U OOCTY)KWBaHHSI, B KOTOPOE MHTETPUPOBAH MPOAYKT U MOTPEOUTEIH 3a
caeT 3G EKTUBHON KOMMyHUKanud. I[lo MHEHHIO aBTOpOB CTaTbH, MOAXOM K
pa3pabOTKe METOAUKH OICHKH KJIMECHTOOPHCHTHPOBAHHOCTH B  PO3HUYHOM
OaHKOBCKOM OW3HEcCe ClieyeT HadyaTh HWMEHHO C WCCIICOBAaHUS OCHOBHOTO
MOKa3aTelIsl, UCTIOJb3YyeMOTo TOABISIOMUM OOJNBIITMHCTBOM OaHKOB B €€ OIICHKE, a
UMEHHO C KayecTBa OOCITY)XMBAaHHS KIMEHTOB, W TOTO, YTO MMEHHO B TIIOHATHC
«OOCTYy)KMBaHHE» BKJIAJbIBACTCS MEHEPKMEHTOM OaHKOBCKUX OpraHu3anuii. B atoii
CBSI3U MHTEpPECHBIM mpejcTanisieTcs onbIiT O.A. HoBOKpeIeHOBOM, KOTOpasi B CBOEH
HAaygYHOW CTaThe, MPEACTAaBMB aHAJU3 CYIIESCTBYIONIMX B HAyYHOW JUTEpaType
MOJIXOJIOB K OMPESICHUIO MOHATHH «00CITy)KUBAaHHUE», KYCIyTa», «IPEI0CTaBICHHUE
YCIIyTH», YTOYHHUB OMPEACICHUE TOHATHS «IPOIECC OOCTYKWBAaHUS KIHNCHTOB B
OaHKe», MPOWJUTIOCTPUPOBAB CXEMATHYHO pEajbHO CYIICCTBYIOIIHMA TIPOIECC
00CITy>KMBaHMsI, JIeJIaeT BBIBOJI O TOM, YTO IOHSATHUS «IPEIOCTABICHHUE YCIYTH» H
«OKa3aHUE YCIyTH» SBISIOTCS CHHOHHUMAaMHM, YTO MPOIECC OOCTY)KUBaHUS B OaHKE —
ATO OJIMH W3 3TANOB OKa3aHUS YCIIYTH, MPOSIBISIOIMIMICS B HEIOCPEACTBEHHOM (WM
OTIOCPEOBAHHOM C TTOMOIIBI0 TEXHHYECKUX CPENICTB) KOHTAKTE IMEepcoHaia OaHKa ¢
KIIMEHTOM, IICJIbI0 KOTOPOTO SIBIISICTCS YIOBJICTBOPEHHE IOTPEOHOCTEH KIIMEHTA
MyTeM TMPEIOCTABICHUS €My KOHKPETHBIX OaHKOBCKMX YCIYI C ITOMOIIBIO
BBITIOJTHEHUSI OJHOW WJIM COBOKYITHOCTH IIOCJIEAOBAaTEIbHBIX OIEpaluid W ¢
HCIIOIb30BaHNEM OaHKOBCKHX TeXHOJOTrUi [8, ¢. 60].

C mno3ummii CHCTEMHOTO TIOAXOJAa B MAapKeTHHIe, MBI IIOjaraeM, dYTO
oOCTy)KMBaHHE CIIEIyeT paccMarpyuBaTh Kak Tpolecc (CUCTEMHYIO COBOKYITHOCTH

omnepainuii, Npoueayp U PECYpCOB) pead3aldyd YCIYTd, BKJIIOYAKOUIMNA CO3JaHUE
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YCIYTM KakK PBIHOYHOTO MPOJYKTa (KOMIUIEKC MAapKeTHHIa YCIYyTH), TOBEACHHE
uHbopMaIu 00 ycayre 10 KJIUeHTa (PealbHOTO WM MOTEHIIMATBHOTO) YIOOHBIM JIJIs
HEro cmocoboM, mpenocTtaBieHue  (MpoAaka)  YCIYyrd,  MOCIEPOAKHOE
B3auMojiericTBue. [lox yciyrou ke Mbl IOHUMAEM 3aBEPIIEHHBIN PHIHOYHBINA MTPOAYKT,
KOTOPBIM MOCPENCTBOM pa3pabOTaHHOTO KOMILIEKCA MapKeTHHTra TpaHcpopMHpyeTcs
B TOBap (T.. MPOJIaeTcs) HA MOCIEAYIOUIMX dTanax OO0CIyKUBaHUSA. DTOT MPOIYKT, B
CBOIO O4Y€pEelb, MOXET C IO3MIMI CUCTEMHOIO IMOJXO/JAa PACCMATPUBATBCA U Kak
NPOEKT, U Kak 00beKT. TakuM 00pa3om, ycilyra Kak HMpOayKT (pe3yabTaT TBOPUECTBA
MapKEeTOJIOTa, BhIPAKAIOIMIUKICS B pa3paboTke 3pGEKTUBHOTO KOMIUIEKCA MapKETHHTA
yCIyTd) JOJDKHA OBITh WHTETPUPOBAaHA B MHOTOKOMIIOHEHTHBIM MpoIecc ee
MPOJIBH>KCHUS K OTPEeOUTENIO (oOcmyx)uBaHue), XapaKTEepU3YOIINICS
MIEPMAaHEHTHBIM B3aUMOJIEUCTBUEM C HHUM. MTak: yciayra — mpoekT — A0 3amycka
npoliecca NpoABMKEHHSI, MOCIIE 3aIlyCKa — IPOAYKT; OOCIYKHUBaHUE — IPOLIECC, B HEM
yciIyra Kak MpOAYKT CTaHOBUTCS OOBEKTOM CHCTEMbl MapkeTuHra opranuzanuu. C
TOYKH 3pEHUS KIMEHTOOPUEHTUPOBAHHOTO TMOAXOJAd, OOCITy)KMBaHHUE — 3TO
B3aMMOJICHCTBUE CTOPOH: UCIIOJIHUTENS, KOTOPBI OKAa3bIBAET YCIYTY, U OTPEOUTENS,
0 YKEJIAaHUI0 KOTOPOrO M B YbMX MHTEpEcax JACHCTBYET UCIOJHUTENb. be3 comacus
noTpeduTenss mpouecc OOCIYKMBaHUS MPUOOPETAET XapakTep HaBsA3bIBAHUSA
WCIIOJTHUTEJIEM CBOUX YCIYT.

Cormnacno cyxaenusm @. Kotmnepa, cepBuc, yciayru — 3To Jro0as uMeroias
HEOCS3aeMYI0 NPHUPOAY M HE MPUBOMAAIIAS K BIAJCHHUIO YEM-ITHOO JeATEIbHOCTD,
KOTOPYIO OJIHA CTOPOHAa MOXET MNPEMIOKUTh APYrou. B HEKOTOpBIX cirydasx
MPEeI0CTaBIEHUE YCIIYT CBA3aHO C MaTepuaibHbIMU TOBApAMHU, B IPYTUX — HE UMEET K
HUM HuKakoro otHomeHnus [10, c. 287]. Ilo MHeHHIO aBTOpPOB, C TOYKH 3pPEHHS
KJIINEHTOOPUEHTUPOBAHHOCTH, HE CIEAYeT IMPOBOJIUTHh JKECTKOE pa3rpaHUYCHHE
MOHATUH «yCIyTra», «00CITYyXUBaHUE», «OKAa3aHUE YCIyrHW», TaK Kak cama 1o cebe

ycllyra He MOXeT ObIThb  KJIMEHTOOPUEHTHPOBAHHOM, a  Ou3Hec-mpoIiecc
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OOCIIy’)KMBaHHUsSI — HE MOXKET ObITh OTAEIEH OT CaMOM yCIIyrd. 3HAuUUT IMOHATHUS
«yciayra» u «o0OCITy)KHUBaHHE» CIEAYET pacCMaTpUBaTh TOJIbKO B KOMIUIEKCE, KOTOPBIN
Ha3bIBACTCS «OKazaHWe yciayru». OnMpasch Ha BCE BBILIEU3IIOKEHHOE, aBTOPBI
CUHTE3UPOBAJIM paHee pa3rpaHUUYECHHBIE ONEpaliy U MPOLEAYPhl B €AUHYI MOJEIb
KJIMCHTOOPUEHTHUPOBAHHOTO OAaHKOBCKOTO OWM3HEC-TpoIlecca OKa3aHUs YCIyTH
(Pucynok 1). B mogenu Hanum cBoe OTpakeHUE U MPEICTABICHUSI O KOMOMHATOPHOM
MapKeTHHIEe, TIOJ KOTOPBIM, B 4acTHOCTH, AmuinoB P.M. noHumaer coznaHue HOBOM
[EHHOCTH IyTeM KOMOMHAIIMM CYIIECTBYIOUIMX ILIEHHOCTEW M / WM 3JIEMEHTOB
oOMeHa. SIMWIOBBIM TMpeasaraeTcs MapKETHHIOBAas CTpPaTerusi 3KOHOMUYECKOTO
cyObeKTa, MpeACcTaBIsoNas coool KOMOMHUPOBAHUE YK€ CYIIECTBYIOLIUX — TOBApa,
IpO/aBLA U MOKYIATelNsl — C UCHOJIb30BaHHUEM KOMOMHATOPUKHU, YTO, [0 €r0 MHEHUIO,
TUIUYHO JUIA NPOJAXH TOBapa C CEPBUCHBIM OOCITYXUBaHHEM, YTO SIBISETCA
MPENNOChUIKON JUIsl CO3IaHMsI HOBOW LIEHHOCTH, BKJIIOYAIOUIEH TOBAp U CEPBHCHOE
oOCIIy’)KMBaHHE, OTIMYHON OT LIEHHOCTEH, MPEACTAaBIECHHBIX TOJBKO TOBapOM WU
TOJILKO ce€pBUCOM [7, c. 7].

B coBpeMeHHOM OaHKOBCKOM OHM3HECE OT CKOPOCTH JI0BEAEHUS HH(MOPMAILIIH 10
KJIMEHTOB U CKOPOCTH peUIeHHs] MpoOJieM KIMEHTOB 3aBUCUT OYE€Hb MHOTOE.
CoBpeMeHHbIE OaHKHUpPBl NPEKPACHO MOHHUMAIOT, YTO KOHTAaKT C KJIMEHTOM
HEOOXOAMMO TMOJAJIEPKUBAaTh BCEMHM BO3MOXHBIMU criocobamu. HHTepHeT-cailr,
MOOMJIBHOE TPUJIOKEHUE, KOHTAKTHBIA II€HTP, YaT, COLMAJIbHBIE CETH, O(UCHI
00CITy’KMBaHHS — BCE 3TO MOMOTAeT CIbIIIATh OAHKAM CBOMX KIJIMEHTOB, pEarupoBaTh
Ha UX MpoOJeMbl M, KOHEYHO K€, MPOJBUraTh CBOM yciyru. s stux 1menedt u B
uHTepecax obecrneyeHus: dPPEeKTUBHON KOMMYHHMKAIMM HEOOXOAMMa aKTHUBH3AILUs
BCEX AJIEMEHTOB BHYTPEHHEN cpeiibl OaHKOBCKOTO MapKETHHIa 3a CUeT MHTErpaluu

MapKETUHTOBON MH(GOPMAIIMOHHON CHCTEMBI.
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Pucynok 1 - MogeJib KJIMEHTOOPHEHTHPOBAHHOIO 0AHKOBCKOI0 OU3HeC-poLecca

OKa3aHMs YCIyI'H

Ucnonb3ys paHee pa3pabOTaHHYI0 KOHUENTYaJIbHYIO MOJEIb YIpaBICHUS

MapKCTUHIOM,

BKJTIOUAIOIIYIO

B Ka4€CTBC
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UHTETPUPOBAHHYIO MAaPKETHUHIOBYI0 MH(POPMALMOHHO-KOMMYHHUKALIMOHHYIO CUCTEMY,
aBTOPbl HACTOAIIEH CTaThU aJalTHPOBAIM €€ K OCOOCHHOCTAM OaHKOBCKOTO
mapketuHra. Ha pucynke (PucyHok 2) mokasaH pe3yapTarl B BHJAE MOJEIH

HHTCTPUPOBAHHOTO OaHKOBCKOTO MapKCTHUHI'A.

4 )
BHyTpeHHAA cpefa MapKeTHHIa (00bekT)
:
3 A UMUKC v UMUKC
= (MpoSKT, Npougce, Lienenonaraxmue
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£
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Pucynok 3 - Moaesib HHTErpMPOBAHHOTO 0AHKOBCKOI0 MAPKETHHIa

IIpumMeuyaHnne K pUCYHKY: PRIHOYHBIA MEXaHU3M — 3TO MEXaHU3M B3aHMOCBS3H U BSaHMOHCﬁCTBHﬂ OCHOBHBIX 3JICMCHTOB

pBIHKA: COpOCa, NPENTIOKEHUs, ILEHbl, KOHKYPEHIUH M OCHOBHBIX JKOHOMHYECKHX 3aKOHOB pPBbIHKA. PHIHOUHBIN
MHCTPYMEHT — CpEJCTBO, AKTHUBHM3MpYIOIIEee (3allyCKaroliee) PHIHOYHBIM MEXaHW3M 3a CYeT BO3JICHCTBHS Ha €ro
OCHOBHBIE 3JIEMEHTbl. MY — MapKeTHHIOBOE yIPaBJIEHUE — PEaIM3yeTCsl BO BHELIHEH cpelie 3a CYET OpUEHTALMU BCEX
SNIEMEHTOB OpTaHU3allMM Ha HYXIBl IOTPEOWTENs B IIpOIlecce YMpaBiIeHHWS MapKeTHMHIOM BO BHYTPEHHEH cpexe
opranusauuu. YM — ympaBileHME MapKETHMHIOM — YIPABICHHE IPOLECCOM CO3AAHMS PHIHOYHOIO IIPOAYKTa BO

BHYTPEHHEH Cpefie OpraHu3allly, ero MPOABIKEHUS U MoAepKaHua (yHKIIMOHUPOBaHU Bo BHemHeH cpene. UMUKC
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— UHTCrpUpOBaHHAAd MAapKETUHIOBasd HHq)OpMaIIPIOHHO-KOMMyHI/IKaIII/IOHHaSI cuctema. KO — KIIMECHTOOPUCHTUPOBAHHOCTDH
— JCATCIIBHOCTD Oaunka 1o (bOpMI/IpOBaHI/IIO CANHCTBA BCTpOGHHOﬁ HECHHOCTH HpeajiaracMoro pbIHOYHOTO IMPOAYKTa €

MpPCACTAaBJICHUAMU O €0 HEHHOCTU U XapaKTEpe B3aMMOOTHOIIEHUI ¢ OaHKOM Y KJIMCHTA.

Kak BuaHO W3 pHUCYHKa, NpPENCTaBICHHAs MOJEIb PEIIACT KIIOYEBYIO IS
MapKeTUHTA 3aJjadyy — IUKIMYHOTO U YCTOMYMBOIrO (DYHKIMOHUPOBAHMS HA PBIHKE,
YTO B 3HAUATEIBHON CTEMEHW OOECIEYMBACTCSI YPOBHEM MAapPKETHHTOBOTO
MOTEHIIMAJIa, KOTOPBINA MPEACTaBIsIET COO0H COBOKYMMHOCTh MApPKETHHIOBBIX PECYPCOB
(cpenctB, BOBMOXXHOCTEH, OMbITa, KOPIOPATUBHOIO MMHJKA U JICJIOBOM pEmyTalluu
OaHka, TpodecCHOHANBHOW  KBadu(dUKAIMU  TEepcoHana), 00eCHeUMBAIOIINX
3¢ (hEeKTUBHOE TPOJBMIKEHUE HAa PHIHOK OAHKOBCKUX IMPOJYKTOB B MEHSIOIIUXCS
YCJIOBUSIX BHEIIIHEH CPEJIbI.

MapkeTuHTOBbI ~ TOTeHIMaT  (QopMuUpyeTcs 3a cueT 00OCHOBAHHOTO
LEJICMIONIaranysi,  B3aUMOCBSI3aHHOCTHM  YCIIOBHMM, MpaBWil U HOPOUEAYpP
LENEAOCTUKEHUS, COOTHECEHUIO BO3MOXXHOCTEM OaHKa C 3aTparaMy Ha MapKETHUHT
BCEX OJHOBPEMEHHO (PYHKIMOHUPYIOMIMX TPOIECCHBIX CHUCTEM (yIpaBJICHHE
Ka4yeCTBOM;, MApPKETHMHTOBOE YMPABJICHUE; YMPABICHUE TMPOAKAMU; YIPABICHUE
OTHOILIICHUSIMU C TOCTaBIIMKAMU W KIHWEHTaAMU: TPEUI-MPOMOYIIH, KJIMEHTCKUI
cepBuc, PR; ympaBieHre MapKeTHHIOM; CEWJI3-IIPOMOYIIH; OPEHJIMHT; pPEeIyTaIlus;
BHEJIPEHUE HOBILIECTB).

Ha 4yro ympaBneHHe MapKEeTMHIOM JOJKHO HAmNpaBisiTh MapKETUHTOBBII
noteHnuan? Ha BkiItoYeHHE HOBIIECTB B OOBEKTHBIE CUCTEMBI (IMOTPEOUTEID,
MPOIYKT, OPTaHU3alMsl, HOBATOPCTBO, CPE/IbI).

Torma mporecc ux BHenpeHUs OyleT MPOXOAUTh OPTaHUYHO, TMOCKOIBKY ATH
CUCTEeMbl 00JaJal0T CUCTEMOOOPA3YIONIUM CTaTyCOM, peaiu3alus KOTOpOro Ha
KOMITOHEHTHOM (3JIEMEHTHOM) YPOBHE MO3BOJUT 00E€CIIEUNUTh HE TOJIBKO 1ETOCTHOCTh
U €UHCTBO (DOPMBI M COZIEPKaHUS BCEX 0003HAYECHHBIX CUCTEM MapKETHHTA, HO U UX

CaMOCOXpPaHCHHUEC, a TAKIKC TCHACHIINHN K Pa3BUTHUIO.
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Takum 06pazoM, 3(h(PeKTUBHBIN HHHOBALMOHHBIN MPOLECC PACIIUPUT KPYTro30P
nepcoHaja OpraHu3allii, HapaBUT €r0 BHUMAHUE Ha 3apOKJIarolIuecs: TeHACHIIUU B
CPElOBBIX CHCTEMax MapKeTHUHTra (BHYTpPEHHsIS: yIpaBlieHUeCKas, JeJioBas,
MH(OPMAIIMOHHO-KOMMYHUKAIIMOHHAS,  MEXJIMYHOCTHAs, CTUMYJIUPOBAHUS U
MOTHUBAIIMM;  BHEIWIHAS: I[IEHHOCTEW, TOCYJapCTBEHHOTO  PETYJIMPOBAHUS U
CaMOPETYJIUPOBAHUS, BHETIPaBOBas, WHHOBAIlMOHHAS; rOCIO/ICTBYIOIAS
HPKOHOMHUYECKas MapagurMa), Ha MEPCIEKTUBHBIE HAYYHO-TEXHUYECKHUE Pa3padOTKH,
MOJITOTOBUT K HOBBIM YCJIOBHSM PBIHOYHOTO (DYHKITHOHHPOBAHUSI.

Peanmuzauust B mpolecce ymnpaBi€HUS TaKOW MHUCCUM MAapKETUHIa, Kak
CUCTEMHBI HMHHOBATOp, MO3BOJISIET paccMaTpUBaTh €ro W KaK YHpaBICHYECKUIl
pecypc HHHOBAIIMOHHOTO Pa3BUTHS OaHKa.

[Tocnennee mo3Bosnut mporece hopMupoBaHusl dPPEKTUBHBIX KOMMYHHUKAITUN
cAenarb ONTUMAIbHBIM B TIEPBYIO Ou€pedb JJIsi TOrO KIMEHTCKOTO CErMeHTa, IS
KOTOPOTO HaJMYHE HOBEUIINX TEXHUYECKUX CPEICTB KOMMYHHUKALIMU U IPOTPAMMHBIX
MPOYKTOB SIBJISIETCSI IPUOPUTETOM, & 3HAUUT, U YCIOBHUEM (POPMHUPOBAHUS €AUHOM C
OaHKOM IIECHHOCTH.

OTOT CEerMEHT MPU OMNpPENENCHHBIX (3asABICHHBIX) OAHKOM YCIOBHSIX MOXET
CTaTh ApaiBEpOM JJis IPYTUX KIMEHTCKUX CETMEHTOB.

B wutore, aBTOpbl HACTOSIIIEH CTaThU MOJArarOT, YTO B KAuyeCTBE KIIFOUEBBIX
KPUTEPUEB OIEHKU KJIMEHTOOPUEHTUPOBAHHOCTH OaHKa CleayeT paccMaTpuBaTrh
3¢ pexTUBHOCT, (YyCTOMYMBOCTb, B HJCAJBHOM Cllyda€ — JIOJITOCPOYHOCTDH)
KOMMYHHUKAITUU B OJTHOM PSJIy CO CTENEHBIO aJanTUBHOCTH U MIPOHUIIAEMOCTH OaHKa

K TCXHHUKO-TCXHOJOI'MYCCKUM HOBIICCTBAM.
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AHHOTALMSA

OnHoll W3 APKUX TEHICHIUA WU3MEHEHHUS TMOBEJCHUSI MOTpPeOUTENIe Ha POCCUUCKOM
PBIHKE SIBIISIETCS TIepexoi (MM YaCTUYHOE CJIeJOBaHKE) K 3JI0pPOBOMY 00Opa3y >KU3HU
(30XK). Haunbonee 3nauuMbiM 35ieMeHTOB 30K MOXKHO Ha3BaTh 3/I0POBOE MUTAHHE, B
YaCTHOCTH, 00ECIIEYEHHE €ro HaTypallbHOCTU. Bompocam Toro, kak poCCHMCKUN PIHOK
U €r0 PEeryJisaTOpbl OTBEUAIOT Ha 3aMpoChl MOTPEOUTENCH, MOCBSIIECHA TaHHAS CTaThsl.

OHpeI[eJ'ICHBI OCHOBHBIC YHAaCTHHUKHN PbIHKA, HAIIPABJIICHUS PA3BUTHA, IICPCIICKTHBHI.
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CONSUMER BEHAVIOR TRENDS’ INFLUENCE ON THE DEVELOPMENT
AND REGULATION OF THE HEALTHY FOOD MARKET

Abstract

One of the striking trends in consumer behavior in the Russian market is the transition
(or partial adherence) to a healthy lifestyle. The most significant element of healthy
lifestyle can be considered a healthy (balanced) diet, in particular, ensuring its
naturalness. This article is devoted to the questions of how the Russian market and its
regulators respond to consumer requests. The main market participants, directions of

their development, prospects are defined.
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CONSUMER BEHAVIOR TRENDS’ INFLUENCE ON THE DEVELOPMENT
AND REGULATION OF THE HEALTHY FOOD MARKET

OpHoii W3 HauOoJiee 3aMETHBIX M MAaCCOBBIX TEHJCHIIMM W3MEHEHUS TOBEIACHUS
NOoTpeOuTENIe Ha POCCUIUCKOM PBIHKE SIBJISIETCS MEPEX0]] K YCTAHOBKAM U MPUHITUTIAM
3nopoBoro oopaza xu3zHu (30K). HecMoTpst Ha TO, 4TO caMO TOHSITHE 3JI0POBOTO
o0Opa3a >KM3HU SIBJISIETCS OYEHBb MIUPOKUM, MPUHATO BBIJIEIATH PSAJl €T0 OCHOBHBIX
DJIEMEHTOB: (pU3MYecKasi aKTUBHOCTh, COATAHCHPOBAHHOE 37I0POBOE MUTAHUE, OTKA3
OT BpenHbIX TpuBbuek. HambGomee 3HaummbiM 3reMeHTOM 30XK MOXKHO Ha3BaTh

3A0pOBOC IIMTAHUC, W IIPpHMHHMMAA BO BHHMAHHC TO (baKT, qTo ,HaHHBIf/'I TCPMHH

! Marepuans: VII MexayHapoaHol HayYHO-TIPAaKTHYECKON KoH(peperuu ['nibauu MapkeTonoros u POY uwm. I.B.
IInexanosa «Mapxketusr Poccum» (IlaHKpyXHWHCKHE YTEHUS ), HOCBAIICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUYecknii yauBepcuteT nmenun I.B. [Inexanosa» u 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHust: 25 okTsaops 2019 1)

250


mailto:Musatova.ZHB@rea.ru
mailto:Musatova.ZHB@rea.ru

Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

TPaKTYETCs MO-Pa3HOMY, BCE K€ HAUTH OJHY OOIIYIO XapaKTEPUCTUKY — MPOIYKThI
JUTSL 3J0POBOTO MUTAHUS JOJKHBI OBITh HATypalibHbIMU. HecMoTpst Ha To, 4TO Takue
IPOAYKTHI M0 OOBEKTUBHBIM MPUYMHAM CTOST JIOPOXKE, a peaabHbIe T0XOAbl POCCHUSH
HE JIEMOHCTPHUPYIOT POCTa, HAMETWIHCh IO3UTUBHBIC TEHACHUWH B OTHOILICHHUH
NOTpeOUTENEN K 310pOBOMY MHUTAHMIO.

CornacHo pe3ynbTataM ompoca, nposeaeHHsiM BIIAOM B 2019 romoy, 59%
POCCHUSIH CIEIST 32 CBOMM BecoM, npu 3ToM 20% cienyeT ompenesieHHOW auere, a
octasibHbie 39% B 1e0M cTaparoTcs ecTh 3a0poByto nuiry. Ho B 2019 roxy crano
3aMETHO OOJbIlIe TEeX MOTpeOuTeNel, KOTOpble YIMOMUHAIOT HEXBAaTKy JEHEr Kak
NPUYHMHY, N0 KOTOPOH OHM HE MOTYT CJIEAUTh 33 CBOMM pamuoHoM — 19% (1o
cpaBHeHuio ¢ 14% mno naHHbIM mpeasiaymiero ucciegoanus 2018 roma) [3].
OnHOBpEMEHHO HEOOXOAMMO MPUHUMATh BO BHUMAHUE U TOT (PaKT, UTO POCCUHCKUE
NOTPEOUTENN MEHSAIOT CBOM 00pa3 KU3HM M MEHbIIE BPEMEHH YJIEISIOT
IIPUTOTOBJICHUIO MUINKA W nuTaHuio poma. [lo manasiM PBK ocHOBHBIE poccuiickue
CEpBUCHI MO JOCTaBKE €/bl MOATBEP)KIAIOT TPEH] Ha YBEIMYEHHE YacTOThI 3aKa3a
eapl. IIpyunHa B TOM, YTO JIOOM BUIAT B JOCTABKE €Il PECypc OCBOOOKIEHUS
BPEMEHHU Ha MOKYINKU B Mara3uHe W TOTOBKY, OHH MPEANOYUTAIOT UCIIOJIB30BATh 3TO
BpeMsl ISl JIMYHBIX €1, pa3BieueHuid uiau padotel [9]. Takum oOpa3oM MOXKHO
3aKJIIOUYUTh, YTO POCCUHCKHE TMOTPEOUTENN BHIOMPAIOT 3/J0pOBOE NUTaHHE, U
OJTHOBPEMEHHO MPEANOYUTAIOT MPUOOpPETaTh TOTOBYIO €4y MOCPEACTBOM JOCTABKU
WIM TOKYNKM B MarazuHe. OTH TEHJEHUUU CTUMYJIUPYIOT MPOU3BOIUTENECH,
peTeisepoB, pEryiaTopoB pbhlHKA MW JAPYTHUX €ro  Y4acTHUKOB  OBICTPO
TpaHC(HOPMHUPOBATH CBOE PHIHOYHOE MPEIIOKEHHE.

B nanHoM ctatbe OyIyT M3JI0XKEHBI Pe3yJbTaThl KAOMHETHOTO HMCCIIEI0BaHUS
0 MarepuajaM POCCHUUCKHX U3JIaHWW O TpeHJaX IMOBEJEHUs MNOTpeOuTenel u
NPEMIOKEHUM POCCUMCKUX TMPOU3BOJIUTENEH U peTeilsiepoB Ha (oHe yCUIIeHUs

PETYISTOPHOMN POJIM TOCYAAPCTBA /I O0ECIIEUEHUS 3JJ0POBOTO MUTAHUSI POCCUMCKUX
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oTpeouTENei.
Poanb rocynapcrsa B peryJiMpoBaHNH Ka4eCTBA MPOAYKTOB MUTAHUS
PocniotpebHanzop MPEINPUHUMAET YCHJIHS 1o MOBBIIICHUIO
MH()OPMHUPOBAHHOCTU MOTPEOUTENEH O MUIIEBOM IIEHHOCTH U YPOBHE O€30MacCHOCTH
MOTPEOJICHHS OT/ACJIbHBIX KATErOpUid MPOAYKTOB MUTAHUs, CIIPABEAJIMBO M0JIaras, 4To
ATH YCHWJIMS TOBJIEKYT 3a co0oi OoJiee oco3HaHHbIN BbIOOp poccusiH. C 1 urons 2018
roay BBefe€Ha A0OpPOBOJIbHAS MApPKUPOBKA MHUILNEBBIX MPOAYKTOB MOJ Ha3BaHHEM
«CBetodop», KOTOpas MmperoiaracT 1[BETOBYIO WHIUKAIIUIO YPOBHS 0€30MacHOCTH
npoaykra. OCHOBa JJis1 UHAWKAIMU — COAEpKaHUE B MPOYyKTaX COJIM, caxapa, *Kupa,
HACBIILIEHHBIX KUPOB, KAJOPUUHOCTH C YUETOM CyTOYHON HOpMBI moTpedienus [10].
Poccuiickue motpebutenu ¢ 0J00pEHHEM BCTPETHJIM HOBYIO MapKHUPOBKY,
MOCKOJIBKY coryiacHO JaHHbiM BIIMIOM 67% nokynaTteneid CKIOHSIOTCS K MHEHHIO,
YTO Ha JTHUKETKax MPOAYKTOB MNMHUTaHUsA B HacTosmee Bpems (utoHb 2019 ropa)
MPEACTABICHO JOCTATOYHO MH(POPMAIUU O MPOAYKTaX, 0JHAKO 69% OmpoIeHHbIX
CUMTAIOT, YTO WH(OpMaIMs HEAOCTATOYHO 3aMETHA W JIerKa g Bocnpustus [4].
Uccnenosanrie BIIUOM ObL10 MPOBECHO C 1LIE€JIbI0 YTOYHUTH, HACKOJBKO MOHSTHA
MapkupoBka «Csetodop» moTpeOutensiMm, H, B I1EJIOM, YPOBEHb KOPPEKTHOIO
MOHMMAHUSI KOJIMUYECTBEHHON HWHQOpMAIMU, yKa3aHHOW Ha JTHKETE, JOCTaTOYHO
BBICOK - OT 74% 10 85% B 3aBUCMMOCTH OT THUMAa MPOAYKTa U Beca ymakoBku. [Ipu
OTOM €II€ JOBOJBHO BBICOKA JOJII PECIOHAEHTOB, 3asBISAIOIIMX O TOM, 4YTO
MapKUpOBKa UM HemoHsTHa — 11%, ykazaiu Ha CII0)HOCTHM WM HEyaoO0CTBa MpHU
BbIUHCIIeHUusIX 7% u emie 4% OTMETHIN HEYT0OCTBO MCIOB30BaHUs HH(OpMAIIU Ha
YIIaKOBKE MPU CPAaBHEHUU Pa3HBIX MPOAYKTOB. B 11e1om 310 naet 22% notpedbutenei,
KOTOpbIE TPOJOJDKAIOT HCIBITHIBATG HEMOCTAaTOK HWH(OpMAIMKA, HO 4YacTh UX
MOKEJIAHWW OYEBHJIHA MOYKET OBITh BBIIIOJHEHA W BOCIPHUSTHE MAPKUPOBKUA MOMKET
OBITh YJIYYILIEHO.

C ToukM 3peHUss MapKeTHHTa BaXEH U JPYrol acmekT MapKUPOBKHU
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«CBetodop» - ee 100poBoJbHOCTE. CaMo 1o cebe HaHEeCEHUE MapKUPOBKUA TOBOPUT
00 OTBETCTBEHHOCTH MPOHU3BOAMUTENS IMEpe] MOTPeOUTENeM U CO3/IAaeT YCIOBHUS IS
0oJee 340pOBOro MUTAHUSA COBMECTHBIMHU YCUIIMSIMU IPOU3BOJUTENEH U PETEHUIIEPOB.
Orta wuHUIMATHBAa ObUIa TOAJEpKAaHA KPYHMHBIMH MPOU3BOAUTEISIMU TPOTYKTOB
MUATAHUS, CPEIU KOTOPHIX 3apyOeKHbIE KOMIIAHWH, PELIAIONIME TaKUM 00pa3om
peIIaoT 3aavy MOBBIIIECHNS UMHUIKa KOMIIAHUU 3@ CUYET OTKPBITOCTH W MPOSBICHUS
COLIMAJIbHOM OTBETCTBEHHOCTH.

[TockonpKky ¢ MOMEHTa BBEACHHUS TOOPOBOJIbHONH MapKupoBKH «CBeTohop»
MPOILIO YyTh O0Jiee roja, TO MOABOIUTH AaKe MPEABAPUTEIbHBIC UTOTH €€ BIUSHUS
Ha MUTaHUE POCCHMCKUX NoTpeduTenei eme paHo. OIHAKO MHOTHE MPOU3BOAUTENN
HE MCKJIIOYAIOT, 4TO MapkupoBka «CBeTodop» MOMKET CTaThs 005S3aTebHON. ITO
OJIHA U3 MEp, HAIPABJICHHBIX HA YBEIMYECHUE MPOAOJIKUTEIbHOCTU KU3HU POCCHUSH,
MOCKOJIbKY 110 MHEHHI0O MuH3/IpaBa B 00111ei CTpyKType cMepTHOCTH 67,6% CBsizaHO
C HEMH(EKIMOHHBIMHU 3a00JIEBaHUSMH, & OHU MPOBOLUPYIOTCS BO MHOTHX CIydasx
HecOalaHCUPOBAHHBIM palMOHOM muUTaHusi [5]. OCHOBBIBasICh Ha TMOJOXKEHUSIX
MOBEJICHUYECKON IKOHOMUKH, MOKHO OKUJIaTh, YTO MOBBIIICHUE HHPOPMUPOBAHHOCTH
noTpeduTeNnel mnpuBeneT K HM3MEHEHHWIO HMX pallioHa Ha 0osiee 3J0pOBBIA U
cOanancupoBaHHbIl.  PocnoTpeOHag3op  mpeamosiaraeT  pacliMpeHUEe  CIUCKa
MPOJYKTOB, KOTOPbIE MOTYT HMMETh MapKUpoBKY «CBeTodop», B UYACTHOCTH YKe
BOIIUIK B ATy Ipynny 0€3aJKorojibHbI€ HAMTUTKH.

C 1 uwrona 2019 roma B pO3HUYHBIX MarasuHax OBLUIO BBEJEHO OTACIHHOE
pa3MenieHue HaTypallbHOW MOJIOYHOM MPOLYKIHUH U MOJIOKOCOAEPKAIIUX MTPOTYKTOB
C J00aBJIEHUEM PACTUTENBHBIX >KUPOB. DTO €IIe OJHA Mepa MO MOBBILICHUIO
WHOOPMUPOBAHHOCTH POCCUMCKUX TMOTpeOUTeNneld O KadecTBe NpHoOpeTaeMoi
npoaykuuu. be3 comMHeHus MoyoKocoep:kamnasi NPOAYKIHUs JJIsi 4YacTH HaCeJICHHs
ABJIIETCSL 0oJiee MPUEMIIEMBIM BBIOOPOM MO MPUYHMHE 00Jiee HHU3KOM CTOMMOCTH,

OJTHAKO MOTPEeOUTENb JOJKEH MOTy4YaTh 0€3 0COOBIX YCUIIUI MOTHYI0 HH()OPMALIUIO O
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COCTAaBE MpEAJIaraeMbIX NPOAYKTOB, U YK€ Ha OCHOBE 3TOM MHPOPMALIMKU TPUHUMATh
peneHne 0 MOKYIIKE.

Tpanchopmanuss mnpenioKeHMs  NPOU3BOAUTEJIeH, pereljiepoB U HX
o0LeIMHEeHU

Psn uccnenoBanuii moBeeHHs] MOTPEOUTENEH JIEMOHCTPUPYET, UTO BBICOKAs
JI0JI1 POCCHUMCKMX TIOTpEeOUTENe ToTOBa IUIAaTUTh OO0Jiee BBICOKYIO IIEHY 3a
DKOJIOTMYECKM YHUCTBIE MPOAYKTHI NUTAaHUS. B 4YacTHOCTH, COrJIaCHO peE3yJbTaTaMm
«['mobanpHOrO  WCCIENOBaHUS TMOTPEOUTENBCKOTO TOBEIACHHS», TPOBEICHHOTO
komranueir PwC B 2019 romy [12], 86% poccuiickux mnoTpeOutencii roToBbI
3aIUIATUTH JONOJHUTEIBHYIO CYyMMY 33 DKOJIOTMYECKH YUCTBIE NMPOIYKTHI ITATAHUS.
[Ipumep yCHEMIHOIO pACIIMPEHUsT AaCCOPTUMEHTa MarasMHOB TOPrOBOM CETH
«BxycBumm» u OBICTPBIM POCT MX KOJMYECTBA JOKAa3bIBAE€T >KEJIAHUE POCCUUCKUX
noTpeduTeNnel Mokynare 00Jjiee KaYECTBEHHbIE U AKOJOTUYECKH YHCTBIE MPOIYKTHI.
«BkycBwim» mokasslBaeT caMblii BBICOKMII POCT B CETEBOM MPOAYKTOBOM pPETEHIIE:
no naHHbIM «Infoline-AHanuTuka» pocT BBIPYYKH KOMIIAHMM cocTaBui 66,2% 3a
2018 rox u nogusicsa 1o 54,6 mapa. py6. [Ipu 3Tom KpymHBIE CETH PacTyT ropaszio
oomnee ckpomHbIMH Temmiamu: X5 Retail Group — 18,3%, «Maraut» — 8,2% [6].

C ToukM 3peHust accopTuMeHTa « BkycBuium MOXHO BBIIENUTH ABa IpanBepa
pocTa, corjacyrmommecs ¢ TpeHAaMHd TIOBEJEHUS IOTpeOuTenei:  OoJbIIoi
ACCOPTUMEHT TOTOBBIX OJIOJI C KOPOTKMM CPOKOM XPaHEHHs, MOJOYHBIE MPOAYKThI
0e3 100aBiIEeHUs] PACTUTENbHBIX KUPOB C BHICOKMM BOCIPUHUMAEMbIM KAaYECTBOM U
DKOJIOTMYECKOM 4ucTtoTOW. IlepBas wacTh accopTUMEHTa MOIIEPKUBAET TPEH]
NOTPEOUTENBCKOTO TMOBEACHMS, CBSI3aHHBI C IKOHOMHEH BpEMEHHM Ha MOKYMKY
OPOAYKTOB M MPUTOTOBJICHHUE €bl JI0Ma, BTOPOl — C JKeJlaHUEM MOTpedsATh Oosee
KAauECTBEHHBIE U TIOJIE3HBIE JJIS 3J0POBBS IPOIYKTHI.

[Ipu sTOM B pOCCHIICKOM TMpakTUKEe MOKa HET (IIPEUMYIIECTBEHHO Cpeau

noTpeOuTeNe) YeTKOro TOHUMAaHUS OKOJOTUYeCKOW YucToThl. CKopee 9To
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OOBbIBAaTEIbCKOE MHEHHUE, CBS3aHHOE C OrpaHUYEHUEM NPUMEHEHUs B Mpolecce
IIPOM3BOJICTBA XUMUYECKUX yI00pEHUI, aHTUOMOTUKOB, MHILEBBIX JOOABOK H T..

Ho oxwnpaercs, 4to U 3Ta 33aa4a OyJieT NOCTENEHHO pemarbes. B yacTHoCTH,
cuinamu HammoHanbHOTO OpraHMyYecKoro coro3a, yupexiaeHHoro B 2013 romy
KoMmrianue «Arpantay (Openn «VYrimeue Ilome»), «A3zOykoit Bkyca», OOO
«ApuBepay (ITpou3BOAUTEINb OakaeHbIX TPOAYKTOB), OOO «ArpapHble CUCTEMHbIE
TEXHOJIOTUW» (BBIpAlllMBaHUE 3E€PHOBBIX KyJbTyp) u Kopnopanuein «Opranuk»
(mpou3BoauTENs, MeJAa W MOJE3HbIX ciagocted). Corwo30M co3JaHa CcHUCTEMa
no0poBosibHOM  cepTudukanu  «OpraHU4ecKuid  MPOAYKT»,  CEepTHUPUKALUS
pacnupocTpaHsieTCsi Ha BCHO IPOU3BOJCTBEHHYIO LEMNOYKY IPOU3BOACTBEHHOIO
mpoliecca, BKJIOYAash YNAaKOBKY M TpaHcnopTupoBky [8]. B 2018 romy mnpunsT
®enepanbHbiii 3akHO «OO0 OpraHUYecKOW MPOAYKIIMH U O BHECEHUM H3MEHECHUN B
OTAEJbHBIC 3aKOHOJAATENbHbIE aKThl Poccuiickont ®denepanum», B paMmKax KOTOPOTO
oTpesiesieHbl TPeOOBaHUSI K IMPOU3BOJACTBY OPraHUYECKOW MPOIYKIMHW U TOPSIOK
MOATBEPKACHUS COOTBETCTBUSI MPOU3BOACTBA OpraHUYECKOW mpoaykuuu [1]. 3akon
BcTynuT B cuiny | stHBapa 2020 roga w mpuaacT 3aKOHHBIM CTAaTyC MapKUPOBKE
opranudyeckoil mpoaykuuu. CorjacHo 3akoHy Ha Tepputopun Poccuiickoi
®enepauun OyAeT CO3[AaH €AMHBIA PEeCTp NPOU3BOAUTENEH OpraHuyecKOn
OPOAYKUMUA  JJIi  WHOOPMHUPOBAHMUS  TMOTPEOUTENe O  MPOU3BOJUTEISX H
MPOU3BOIUMON MPOTYKIIHUH.

OTOT KOMIUIEKC Mep Takke [O3BOJUT  peTeiliepaM  MpeasiaraTh
CEpPTUPHUITMPOBAHHYIO OPTAHUYECKYIO MPOAYKIIHIO TOTPEOUTENSIM, UTO TTOTCHIIMAIBHO
CO3aCT BOBJICUEHHBIM CETSIM JOIMOJIHUTEIbHOE KOHKYPEHTHOE MTPEUMYILIECTBO.

Ha rtexymuii MOMEHT mpoaaxa OpPraHMYeCKOW MPOAYKIMM HAa POCCUHUCKOM
PBIHKE CIEPKUBACTCS PSAJOM 3HAYUMBIX (DaKTOPOB, CPEN KOTOPHIX:

1. Bbicokasi CTOUMOCTS.

2. Huzkwii ypoBeHb HHPOPMHUPOBAHHOCTH MOTPEOUTEIEH.
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3. CinoXHOCTU B ONpE/IeTIEHUH UCTUHHOM OPraHUYeCKOW MPOAYKIIMH, HESCHOCTh

MapKUPOBKH.

4. OTCyTCTBHE HAIMOHAIBHOW CHUCTEMBl CTaHAAPTU3AINH, CEepTUDUKAIIN U

KOHTPOJISl OpraHUYECKON MPOAYKIUH.

Ho cymectByeT n cepbe3HbIlid ApaiBep pa3BUTHS PIHKA OPTaHUYECKON MPOLYKIHH —
HEOJIaronojily4yHasl dKoJIorMueckass OOCTaHOBKAa B  Meramojucax ¢ BBICOKOMU
IJIATEXKECIIOOHOCTRIO HaceIeHus [7].

ITo nmanneiM wuccnenoBanuss POMUP, nposenenHoro B wutone 2019 ropa,
OOJbIIEe TUIATUTH 32 DKOJOTHYECKH YHUCThIE MPOAYKTHI FOTOBBI OKOJIO JBYX TpeTei
noTpeouTeneil. DT pe3ynbTaThl HECKOJIBKO MEHEE ONTUMHUCTUYHBI, YEM HTOTH
ucciaenoanusi PwC B 2019 romy, HO mnomnepxkuBaroT oOmui Tpenna. OmHako
CIIOKHOCTh TIOHMMAaHHMSI MOTHBOB POCCHHCKHMX TMOTpeOUTENel 3aKiovaercs B
MHOT000pa3ny NPU3HAKOB KAYECTBEHHBIX MPOAYKTOB, KOTOPbIE OHH HCHOJB3YIOT IS
otieHku [2]. Camblii OOJBIINI BEC B Sy UMEET NMPU3HAK OTCYTCTBUSI HCKYCCTBEHHBIX
no6aBok u kpacurtenen (72%), BTOPbIM 3HAYUM MPU3HAKOM SIBJISETCS HEOOJBIION
cpok xpanenus (42%), 3aTeM poccuiickoe mpoucxoxaeHue (37%) u npuHaIIeKHOCTh
K n3BecTHOUM Mapke (12%).

[IpuBEep>KEHHOCTh K YHUCTBIM MPOJAYKTaM TMOATBEPXKIAAET U pacHpeciCHUE
OTBETOB Ha BOIPOC O TOM, 32 KaKHe MPOJIYKThl POCCHUSIHE TOTOBBI TUIATUTH OOJIBIIIE.
[To 32% HaOpanu OTBETHI «IKOJOTMYECKH YUCTBIE» U «IPOIYKTHI 0€3 coaeprKaHus
I'MO», Ho tpu 3ToM 40% mnoTpeduTeNnel He TOTOBBI MEpPEIIauuBaTh HU 32 KaKHe
MPOAYKTBhL. A J0Js MEPBBIX ABYX OTBETOB B auHamuke ¢ 2015 roay mocteneHHO
COKpAIllaeTcs.

Ho naxe Ha done 6omee 3KOHOMHOTO TTOTPEOJICHHSI POCCUMCKUX TOKYyTaTenei
ObICTPO pacTeT 00beM (yATEX-phIHKA, KOTOPBIA BKIIIOYAET B CE0S BCE CEPBHCHI 1O
JIOCTaBKE €7Ibl, TOTOBBIX OJIt0/1, HAOOPOB MJIsi MPUTOTOBJICHUS €Ikl JOMa, PALlMOHOB

rotoBoii enpl. [lo omenkam ¢onma Target Global obmuit 06beM QynaTex-pblHKa B
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Poccun cocrasnsger 1,4 mapa posutapo [11]. IIpu 3TOM ypoBeHb TPOHUKHOBEHUS
JAHHBIX CEPBHCOB OTHOCUTEJIBHO HEBBICOK (110 CPAaBHEHHUIO C E€BPONEHCKUMH
ctpanamu, SAnonweit u CIIA), 4TO NO3BOISET MNPEANONAraTh CYIIECTBEHHBIN
HNOTEHLUANT pocTa. DTOT KPYHHBIH PBIHOK OJHOBPEMEHHO KOHKYpPUPYET Kak C
pecTopaHaMy, TaK C PO3HUYHOM TOProBJEH MNPOAYKTAMH NUTAaHUSA, TEM CaMbIM
npuBJieKas K pabdoTe Ha HEM CETEBBIX PETEINIepOB U MPEANPHUSATUS MaCCOBOIO
nutanus. JlaHHas TeHAeHIMs copMUpOBaa HOBBIA (QopMaT MpPEIOKEHUS —
J0ocTaBka JMOO0 TOTOBBIX PAlMOHOB NHUTaHHs, JHUOO0 HAOOPOB MPOIYKTOB IS
IPUTOTOBJICHUS YKUHOB, JHOO KOp3uH cBeXux (¢pykros/oBomei. [lo cyTtu, 3to
MPEII0KEHHS] TOBAPOB MO TOJIUCKE C JOCTABKOM €KEJHEBHO, pa3 B 2-3 IHS WIH pa3
B HEJEN0. bonbllas 4acTh 3TUX NPEUIOKEHUN OPUEHTHUPOBAHA HA CIIELHAJIBHBIC
TpeOOBaHUSI TOKYyIaTeled — CHI)KEHHAs KaJOPUHHOCTh palloHa, OrPaHUYECHUS
JKUPOB WJIM YTJEBOJOB, TO €CThb Ha TpeOOBaHUS MOTpeOUTENEH, CIEAYIOUIUX
OIpEeIEeTICHHBIM MTpaBUJIaM 3/10pOBOT0 00pa3a >kU3HU U nuTanus. 1 mo mepe pa3BuTHs
pBIHKA  TOSBISIOTCS ~ Pa3HOOOpa3Hble  MNPEIJIOKEHUS, TOYHO  OTPaKAIOIIHE
crenuaibHble 3ampockl nmoTpeduteneil. [ns psga nmoTtpebuteneil (ceiyac CIOXKHO
Ha3BaTh TOYHbIC IU(PHI) NPOAYKTHl MUTAHUS PACCMATPUBAIOTCA C TOUKH 3PEHUS MX
(YyHKIMOHAJIBHOCTH, TO €CThb BO3MOXXHOCTHU pelIaTh OMNpENEICHHBbIE 3aqaud s
opranusma. Tak, HalpuMmep, IIUTEIBHOE BPEMsI KHUCIOMOJIOYHBIE MPOAYKTHI HECIU
GYyHKUMIO TOANEPA KA WIM BOCCTAHOBICHHMS MHUKOQIOPBHI 32 CUET HaJIAYus
JIOCTAaTOYHOIO KOJMYecTBa JlakToOakTepui. OIHAKO TpPEeHJ CMEHWICcs Ha Ooree
BBICOKYIO BOCTPEOOBaHHOCTh KHCJIOMOJIOYHBIE POAYKTOB C BBICOKHM COJEpKaHHUEM
OeJIKK, YTO MOMOTaeT OaJaHCHpPOBATH PALIMOH, CJIEIUTHh 3a BECOM U MOMAJIEPKUBATh
JIOJICH ¢ BRICOKOM (PM3MYECKOI aKTUBHOCTHIO.
BbIBOBI M peKOMEHIALMHU

Hcxons w3 MNPOBEACHHOrO aHaliM3a MaTEepUalioB  MCCIIEIOBATEIBCKUX

KOMHaHHﬁ, MOJXHO YTBCpPXK/IAaTb, 4YTO Ha TGKYHII/Iﬁ MOMCHT CJOXHJINCH 3HAYUMBIC
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MPEANOChUIKH I TPOJOJDKEHUST Pa3BUTHUS PhIHKA MPOAYKTOB [JISI  370pPOBOTO
nuTanus, ocooeHno B Mockse, Cankt-IlerepOypre u psijie TOpOI0B-MUTUTMOHHUKOB C
BBICOKOM JI0J1€H1 MOJIOJOTO HACEJICHUSI.

Mepsbl, mnpeAnpUHUMAEMbIC IIPABUTEIBCTBOM, OTBETHI IPOU3BOAUTENCH U
peTeiliepoB Ha M3MEHEHHE 3alpOoCOB MOTpeOUTeNeH, AeNaroT Bce 0oyiee JISTKUM H
MPUSATHBIM PEIIEeHUE POCCUSH MPUACPIKUBATHCS 3JJ0POBOT0 MTUTAHHUS, BECTH 3I0POBBII
oOpa3 xu3HH. M 3TO ONWH M3 TEX MO3UTHBHBIX CIy4aeB, KOTJIa MapKETHHTOBBHIE
yCUJIUSL TIPOU3BOJUTENICH W TOCPEIHUKOB B CBOEM HAIPaBICHUM COBHAAAIOT C
JNEeUCTBUSMH TOCYJAPCTBEHHBIX PETYJISATOPOB pPBIHKA JJIA  pEIICHHs  oO0Iei
COIIMAILHOM 3a/1aud — MOBBIIIEHNE MPOJAOIKUTEIBHOCTA U KayecTBa KU3HU. B 3TOM
CBSI3U HEOOXOAMMO IPOJOJIKATh MCCIEAOBAHUSA B 00JACTH BOCHPHATHS 30POBOTO
MIATaHUS POCCUUCKUMHU MOTPEOUTENSIMH, a TakK)Xe IPOJODKaTh YCUIIUS 10 BBIOOPY

HanOoJsee 3 (PEKTUBHBIX HHCTPYMEHTOB HHPOPMUPOBAHUS TOTPEOUTENEH.
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AHHOTAIIUA

B cratbe paccmaTrpuBaroTCsi OCHOBHBIC IJ100alIbHBIC TPEHIBI B MTOTPEOJICHUH, KOTOPHIC
MPUBOJAT K TIOSBIICHUIO HOBBIX TOBAapOB, YCIYr H TEXHOJIOTHU, BO MHOIOM
SIBIIAIOIIUMUCSA ~ CIIEICTBUEM HWHHOBAIMOHHOTO  Pa3BUTHA, YTO JIEMOHCTPUPYET
BO3MOKHOCTH KOMMEPLHAIN3AMA CaMbIX CMEJbIX CTapTall-IPOEKTOB, a TaKXKe
MApKETUHITOBBIE HMHCTPYMEHTBI, KOTOpPBIE TPUMEHSIOTCS Il pEAIN3aluu  TAKUX
MPOEKTOB. /[aHHBIE TEHAECHIIMU TOSABIISIFOTCS B Pa3BUTHIX CTPAHAX ropasio paHbIIC, YEM
Ha TOCTCOBETCKOM ITPOCTPAHCTBE, HO JIar MMOCTENEHHO COKPAIIAETCS, YTO, HECOMHEHHO,

CBUACTCIILCTBYCT O CKOPOCTHU FJ'I06aJ'H/ISaI_[I/II/I.
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INFLUENCE OF GLOBAL TRENDS ON MARKETING

Abstract

The article discusses the main global trends in consumption, which lead to the
emergence of new goods, services and technologies, which are largely the result of
innovative development, that demonstrats the possibility of commercialization of the
most daring startup projects, as well as marketing tools that are used for the
implementation of such projects. These trends appear in developed countries much
earlier than in the former Soviet Union, but the lag is gradually decreasing, which

undoubtedly indicates the speed of globalization.
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INFLUENCE OF GLOBAL TRENDS ON MARKETING

3a mocienHee ACCATUNIETUE B MUPE MPOU3O0IIIO OY€Hh MHOTO U3MEHEHUM, U B
MEPBYIO Ouepe/ib, ITH HU3MEHEHUS KOCHYIHCH CTPYKTYpbl TMOTPEONIEHUs, a TakxKe
caMHX MOTPEOHOCTEH Jroneil. DTOT MpoIEecC, HAYaBIIMCh B PAa3BUTHIX IKOHOMHKAX,
pacnpoCTpaHsaeTCsl Ha pa3BUBAIOIIMECS CTpaHbl Onarojapsi miobaiu3aliid MHUPOBOM
HPKOHOMHUKU. MHOTHE YU€HbIEC B XO/I€ CBOMX UCCIEIOBAHUN CTATKUBAIOTCS C TEM, UTO
pallMOHaJIbHbIE MOTUBBI YCTYIAIOT MECTO AMOIMOHANIBHBIM. [loTpedbuTensiM He CTOJb
Ba)KEH CaM IMPOAYKT U €ro CBOMCTBA: HA MEPBOE MECTO BBIXOAUT IIEHHOCTh MPOAYKTa
JUIT  KOHKPETHOTO TOTpeOUTEelNs, KOTOopash ONpeAesisieTcss €ro BHYTPEHHUMH
OMOIMOHAJILHBIMU TIEPEKUBAHUSIMU B TMPOIECCE MOTPEOICHUS MW HMCIOIh30BaAHUS

TOBapa.

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
IInexanoBa «Mapxketurr Poccum» (IlaHKpyXHHCKHE YTEHNS ), MOCBSMICHHOHN 30-1eTHIO IEPBOH POCCHHUCKON
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATENs IepBoi Kadeapsl MapkeTuHra npodeccopa ConoBbeBa boprca Anekcannposuda (Jlata
npoBeneHust: 25 okTsaops 2019 1)
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B HOBOE BpeMsi OSIBIISIETCS. MHOYKECTBO TOBAPOB U YCIIYT, KOTOPBIE HAIIPABIICHBI
Ha YJOBJIETBOPEHHUE BHOBb BO3HHUKAIOUIMX MOTPEOHOCTEH, KOTOphIe OOYCIOBICHBI
COBPEMEHHBIM YPOBHEM HAYYHO-TEXHUYECKOTO Pa3BUTHSL.

[{enbro JaHHOTO MCCIIEOBaHMS SIBISETCA PACCMOTPEHUE OCHOBHBIX TPEHIIOB B
MapKeTUHIe TMOTPeOJIeHHs, KOTOpble TMOSBUIUCH B TMOCJIEIHUE TOAbI Omaromaps
U3MEHEHUIO CTPYKTYPbl HOTPEOIECHMUS.

Pe3yabTarhl nccjie10BaHuA

MapkeTuHr Hayand pa3BUBAaTbcd B TO Bpems, Korga Oyayiiee Obuio B
JOCTaTOYHOM cTemeHu npeackazyemo. Ceilwac ke, Onarogaps io0anu3alui,
YCKOPEHHbIM  TIOTOKaM  HMH(pOpMauuM W MEPUOJUYECKH  BO3HUKAIOIIUM
HPKOHOMHMYECKUM KpH3HCaM, MAapKETOJoraM NpUXOAUTCA padboTarh B ropasno Oolee
HENPEJCKa3yeMbIX YCIOBUAX U MPUCIIOCAOINBATHCS K HEOXKHTAHHBIM U3MEHEHUSM.

HoBble TEXHOJOTMH M CTPATETMU TMO3BOJIAIOT 3HAUUTEIBHO YBEJIMYUTH
3¢ (HEeKTUBHOCT MAPKETUHIA, B OCOOEHHOCTH, €CIM (pupMa HAUMHAET MOJIb30BATHCS
UMU paHbllle CBOMX KOHKYPEHTOB. C MOMOIIBIO HOBBIX TEXHOJIOIHI CIIELUAIUCTHI 110
MapKETHUHTY MO BCEMY MHUPY HAIPaBJISIOT Pa3BUTHE NOTPEOUTENBCKUX TPEANOUYTEHHIM
B TOM HalpaBJIeHUH, 32 KOTOPbIM OHU BHUIAT OyIyIIMHA WU YK€ CYIIECTBYIOLIHI
TPEHA.

PaccMoTpuM OCHOBHBIE I100aIbHBIE MAPKETUHTOBbIE TPEH/IbI:

1. Yam-60omwr u uckyccmeenHvllti unmesniexkm BBIXOIAT B MeHHCTpuM. Yar-
O0ThI B3aUMOJIEUCTBYIOT C MOTPEOUTENSIMHU KPYIJIbIE CYTKH, OTBEYas Ha UX BOIPOCHL.
Bce oTBeThl MMEIOT CMBICI, MOTOMY Kak OCHOBaHbl Ha JaHHBIX O palote
4eJIoBe4ecKoro mo3ra. 4Yar-60tT — 310 (pakTUYECKH aCCUCTEHT B MPOJAXaX, KOTOPHIM
HUKOI/Ia HE CIIHT, HE YCTAeT, U y HETro BCEr/a roToB ObICTPHIM OTBET Ha J1t000i 3ampoc
KiueHTa. Yar-00Thl CEeroiHs MNpeasaraloT MOJb30BATEIsIM CTaHAAPTU3UPOBAHHBIC
OTBETHI HA YaCTO 3a/1aBa€Mbl€ BOMPOCHI, HO YK€ B CKOPOM BPEMEHH OHHM CMOTYT Kyza

TOYHEE MoAOHpaTh MH(POPMALIHIO I KaKI0T0 KOHKPETHOTO T0JIb30BaTelIsl, KOTOPHIH
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oOpamtaercss k HuM. IIpenctaBbTe, €ciau KIUMEHT (UPMBI CMOXKET OOLIAThCS C €€
HCKYCCTBEHHBIM HMHTEJUICKTOM, KOTOPBIA OyJdeT 3HATh BCE O €ro MPEANOYTCHHSIX H
CTPEMUTHCS YTOJIUTh MOKYTATEIIO.

[IpumepoM naHHOro TpeHAa sBIseTca 3anmyck B Kazaxcrane MHOXecCTBa
crapranoB. OQHUM W3 UHTEPECHBIX CTApTAIoB sBIsETCS «SmartSatu». 910 ym1oOHBIM
CEpBUC, MOMOTAIONIMN B3aUMOJICHCTBOBATh MOCTABIIMKAM MPOAYKTOB M BiajelbliaM
Mara3uHOB. 24 Jaca B CYTKH MOXKHO B OHJIAWH-PEXHME COOpaTh 3aKyNKy M 3aKa3aTb
noctaBky. Pa3paborumky miathopMbl SIBISIFOTCS MOOSAUTEISIMA MEXIYHAPOTHOTO
koHkypca Seedstars CEE [1].

JpyruM npumMepoM MOXKET ObITh KOHCTPYKTOP BUPTYaJIbHBIX aCCUCTEHTOB JIJIsI
ousneca (Manychat, Chatfuel, Activechat u nap.). He menee ycnemnbiM cuuTaercs
Ka3axCTaHCKHUil ctapran «Piroq» — WHTEIUIEKTyallbHBIA U BUPTYaJIbHBIA MOMOIIHUK
BoauTens. llpunokeHue aHamu3upyeT TMOE3IKY W BBIJAET PEKOMEHAAIMU T10
YAYUIIEHUIO KaueCTBa BOXKACHUS. Eciii Bbl OTIMYHO BOAMUTE, TO MOJYUYUTE CKHUJKY B
KaKOM-JTM0O U3 Mara3uHOB-MIaPTHEPOB.

Pazpabotrka «Smart Shelf Solutions» mno3Bomsier ymaneHHo, cuis B oduce,
MOHUTOPHUTH, YTO MPOUCXOIUT B MarazuHe, B XOJIOAUIBHUKAX, HA «TETLJIBIX MOJKAX).
DNEeKTPOHMKA Ha MECTaX KOHTPOJMPYET TOBApHBIC 3amachl U MEpPeNacT JaHHBIE IO
MOOWIIbHOMY WHTEpPHETY. MOXKHO yCTaHOBUTh HACTPOMKM TaK, YTO NPHU MajoM
KOJIMYECTBE WJIU JUTUTEIBHOM OTCYTCTBHM TOBapa Ha MOJIKE CUCTEMA JIeJIaeT aBTO3aKa3
MepueHaanzepy. MOXHO yBUIIETh TNEpPEMEICHUs] XOJOAWIBHBIX KaMep BHYTPHU
Mara3vuHa U 10 BCEM TOPTOBBIM TOYKaM.

2. Mapxemune enusanus. 1lo onpenenenuto «Apple», «MapKeTUHT BIUSHUS —
ATO CTpaTerusi, MpeArnoararIias, YTo CHeIlHalIbHbIC JIFOJU JOHECYT J0 BHIOpAHHOM
ayJIMTOPUA HYXKHBI TOCHU». MAapKETHHT BIUSHHUS CYIIECTBOBAI MPAKTHUYECKH
Bcerjga, Ho Toiabko B 2016 romy, odopMIICHHBIM Kak cCheluaibHas CTpaTerus,

MApKCTHUHI' BIIMAHWA IIOAHATICA B TOII-5 caMbIX 06CY)KI[aeMBIX MAapKCTHHI'OBBIX TCM.
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[lyauuuy nuimer, 4To penkas KOMIAHUS HE CChUIAETCS Ha U3BECTHYIO JIMYHOCTh, HO
OYEHb HEMHOI'ME BKJIFOUAIOT MAPKETUHT BIUSHHUS B IOJATOCPOUYHYIO CTPATETHIO [2].

Kommanuu, y KOTOpOil €CTh JIMLO U rOJIOC, Jerye HaJlaJuTh B3aMMOOTHOIIEHUS
c notpedurenem. Ceilyac MUpP HAXOAMUTCS B CaMOM pasrape MOTOHM 3a JIyYIIHMHU
uH(IIOCHCepaMH, TIOCKOJBKY OHH OBICTPO CTAHOBATCA OJHUM U3 HaumbOojee
3¢ (HEKTUBHBIX CITOCOOOB MPUBJICUEHUS KJIMEHTOB. ATEHT BIMSHUS, UM UHQIIIOEHCED
— 9TO JUIO, TMOJb3YIOIIeecs OOIIECTBEHHBIM JOBEPUEM H aBTOPUTETOM, KOTOPOE
MOXXET 3aKJIIOYUTh JOrOBOPp C KOMIAHWEH WIM OpeHJOM Ha pa3MElIeHHUe
uHpOpMallu 0 KOMIIaHUM, MPOJIYKTE, OpeHae oT cBoero umeHu. Yaie Bcero takas
uH(popmanusl aaercs B BHie pexkomeHaanuil. [IpoaBrkeHue yepe3 BIMATEIbHBIX
JUYHOCTEW U 3HAMEHUTOCTEH OCOOCHHO MOIIHO CpabaThIBAET B COLMAIbHBIX MEIHA.
Takue aBTOPUTETHI, yBa)KaeMble Cpelld MOTpeOUTENel, UrpatoT poJib capadaHHOTO
OHJIANH PaJuo.

3. Konmenm-mapkemune — WHOTAA MyTalOT C HATUBHBIM MApKETUHIOM. XOTS
o0a HarpaBJ€HHUs 4acTO UIYT pyKa 00 PyKy, KOHTEHT-MAPKETHHI BCE K€ HECKOJIBKO
000co0neH.  KOHTEHT-MapKkeTMHI, B  CBOIO  OY€pedb, SBISETCA  YacCThIO
CTPATErMYECKOT0  MApKETHHra, €ro Iejlb — CO3JaHHE€ M  HEHaBA34YHMBOE
pacrpocTpaHeHHe pejleBaHTHOM uWH(opMauuu Ha BbhIOpaHHOW TIAThOpME IS
NpUBJIEYEHUsT LeneBod ayauropud. lIpoaBukeHue yepe3 KOHTEHT —  3TO
MPOJIOJDKUTENIBHBIM MPOLIECC, KOTOPBIM TECHO CBs3aH C OOIIel MapKEeTUHTOBOM
cTtparerueii komnanuu. OH palOoTaeT JJIsi BCEX THUIOB OPEHOB, TaK KakK KaXKIbIi
UCIIOJIb3YeT TAaKOW MapKETUHI TMO-pa3sHoMy. [J1laBHO€, OBITh MOCJIENOBATEIbHBIM H
NPUAECPKUBATECA CBOEro OpeHmoBoro crwid. Ecioum «rojmocy» OpeHaa KOMIIaHUU
JIOCTaTOYHO HCKYC€H, HHTEpeceH U Jaxke 3a0aBeH, TO IeleBas ayauTopus
00s13aTeTbHO MM 3auHTepecyeTcs. KOHTEHT MOXKeT BBICTYIaTh B BHJIE TEKCTa WIIH
BU/JIEO.

TekcTOBBIM KOHTEHT HE HMCUYE3HET HHKOI'ld, TaK KaK JIIOAW IIPOJOJIKAKOT YHUTATh
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TEKCTBI, XOTS y>K€ HauyaJld BCEPbE3 MOPTUTh UX CMaWJIMKaMu U 3Moa3u. Kak 310 HuM
NapajoKCaIbHO, MHIIYT BCE, HO OYEHb Majo JCHCTBUTEIBHO TI'PAMOTHBIX
CTHEIMATUCTOB-KOMUPANTepoB. MapKeTonorn HWIIyT aBTOPOB, UTOOBI CO3/1aTh
WHTEPECHBI, MMOJE3HBIA, CTPYKTYPUPOBAHHBINA U JIETKO-UYUTAEMBIN TEKCT.

XOTsl TPaTUITMOHHBIE TEKCTOBBIC (DOPMBI KOHTEHTA, HAIpUMEDP OJIOTH, PEIICH3UH,
MOCTHI B COLMAIIBHBIX CETSIX M AJIEKTPOHHBIE KHUTHU, MO-TIPEKHEMY OyIyT aKTyalbHBI,
CaMbIM TOpSYUM TPEHJIOM KOHTeHTa Oyzner Buieo. OO0 3TOM CBHUAETENIBCTBYET U
pa3Butue Tuatopmbl Youtube, KOTOpas BBICTYMAeT KaK OJMH W3 OCHOBHBIX
HMCTOYHUKOB MH(GOPMHUPOBAHUS MOTpeOUTENCH U TPOABUKECHHUS TOBAPOB U OPEHIIOB
no Bcemy mupy. Uccnenoranue «Demand Metricy miacut, uto 90% pecrnoHIeHTOB
COMJIaCHBI C (PaKTOM: 3HAYMMOCTh BHJI€O-KOHTEHTA JUIs MApPKETUHIa PACTET, U POCT
ATOT HE IUIAHUPYET MPEKPAIATHCS, U3 HUX 76% UCIOJIb3YIOT BUACO JJISI COLUATIbHBIX
Menna, 81% — st TpoJIBUKEHUS caiiTa KOMITaHUH [2, C.].

4. Unmepnem 6ewjeti — MOKA €111€ HAXOAUTCS B HAYAJIbHOW CTA/IMH, HO CETOIHS
TEXHOJIOTHUM PA3BUBAIOTCS C TAKOM CKOPOCTBIO, UTO CKOpO MHTEpHET BElIEH U3MEHUT
Hallle KCMOJIb30BAaHUE JaHHBIX M TexHoJoruil. Kimouom 3nech Oymer cOop u
HCTIOJIb30BaHUE JaHHbIX. Masiku, natuuku, TB, coumanbHble CETM — MWLIAAPAbI
YCTPOWCTB MO BCEMY MHpPY, MOJAKIIOUYEHHBbIE K MHTEPHETY U oOmaroummecs ApPYyT C
JIPYTOM, TIPEIOCTABIIAIOT MOJIE3HBIC JTaHHBIC, KOTOPBIE JAOT OOJBIIE BO3MOXKHOCTEH
noOJIMKe y3HaTh MOJB30BaTeNsl. « YMHBI» JOM, «yMHBIH» aBTOMOOWIIb, «YMHBI)
TOCTEP — BCE, YTO CMOXKET YrajbplBaTh YEJIOBEUECKHE KENaHWs, OyleT THIaTelbHO
M3YyYEHO M 3aHOBO 3alpOrpaMMHUPOBAHO MAapPKETUHIOBBIMU HCCIEIOBAHHUSIMU. IJTO
HOBBIM, OTPOMHBIM MJIACT PalbOTHl MJii MAapKETOJOrOB, KOTOPBIA BIOJHE MOXKET
HayaThCs B ONmKaiiiee BpeMs, TeM 0ojiee 9YTO pabOThl B 3TOM HAIPaBICHUN aKTUBHO
BEIyTCA, U OJHAXKIBI MHUp NEpEeHIeT OT HUHTEpHETa BEUIEd K HMHTEPHETY BCETO,
HHTETPUPYIOIIEMY MUJUIHAP/IBI YCTPOUCTB MO BCEMY MUDY.

OuepenHOi mpuUMep KazaxCTaHCKMX peanuid — cepBuc «Gift Sensor». Kak
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U3BECTHO, BBIOOp TMOJapKa — HE BCerjga Jierkas 3ajada. OTy MOpoodieMy y4id
pa3pabotuuku ceppuca «Gift Sensor», koTopblil aHanM3UpyeT mpodaiiin yeroBeKa B
COLIMAJIBHBIX CETSX, a 3aTEM IpejlaraeT Jy4lInil Ipe3eHT.

Takon oHJaWiH cepBUC, Kak «MediaScanner», ¢opmMmupyer a4
[10J1b30BaTeJId [IePCOHAJIbHYI0 JIEHTY HOBOCTEM N0 olpefesieHHOU TeMe. [louck
Ha CIlel{MaJIbHOM pecypce MOKHO BECTH He TOJIbKO 110 JIIAAM UJIU KOMIIAHUAM —
HellpoceTH OYyT UCKATh YIIOMUHAHUSA Ha 3aJaHHYI0 TEMY BO BCEX NMOMYJISAPHBIX
COLMAJIbHBIX CeTAX U HOBOCTHBIX mHopTajiaX. CepBUC He Y4YUTBIBAET CTaphble
NyOJIMKaLMK, JIEHTA HAaYHEeT MOMOJHATbhCA HOBOCTSAMU TOJIbKO C TOTO MOMEHTA,
KaK BbI OTIIPAaBUTE €M 3alpOC Ha MOUCK. ITO MO3BOJIUT He NeperpyaThb JIEHTY U
He 3aBaJiMBaThb M0JIb30BaTeJiss OECKOHEYHBIMH YBeJoMJeHUsMHU. [IpoekT
HaXO0JUTCA B pa3paboTKe y»Ke OKOJIO T0/ia, MOKa OH QYHKIIMOHUPYET TOJIbKO Ha
BHYTPEHHUX cepBepax KoMnaHuu «Kazdream» [1].

5. Hunosayuonnas meouyuna, uiu KOHmpois 300posvs. B nocnennee Bpems B
CBSI3M C MOMYJspU3alueld 370poBOro oOpasa >KM3HU, MHOTHE TOPOJCKHE >KUTENN
oOpaiaroT Bce OoJiblliee BHUMAHHUE CBOEMY 3/I0POBBIO, OTKAa3bIBasiCh OT BPEIHBIX
MPUBBIYEK, TIEPEXO/ss Ha NPaBUIbHOE NUTAHUE, 3aHUMAsCh AKTHUBHBIMH BHIAMU
copta W QurHec TpeHupoBkamu. Kpome TOro, OONBIIYyI0 TMOMYJISPHOCTH
MPUOOPETAIOT UHHOBAIIMOHHBIE TTPOCKTHI B MEUIIMHE, CBSI3aHHBIE C UCTIOJIb30BaHUEM
pa3NUYHBIX TaIKETOB JJIA OTCICKHBAHUS COCTOSHMS HE3JOPOBBIX  JIIOACH.
Oxwunaercs, uro okoso 500 MIIH. YETOBEK BO BCEM MUPE CTaHYT IOJIb30BATEIIMU
YCTPOMCTB, MO3BOJIIIOIINX KOHTPOJIMPOBATH COCTOSIHUE 310POBbs [3].

HemanoBaxxasim nipoextoM ctai «RC Almaty». OH HampaBiieH Ha pa3pabOTKy
npuOOpPOB HOPMAJM3allMM CHA YEJOBEKa, OCHOBAaHHBIX Ha OCECKOHTAKTHOM
BO3JCUCTBUM  JJIEKTPOMATHUTHBIM  TIOJIEM CBEPXHU3KOM 4YaCTOTBl M  MaJiou
HaIpsSHKEHHOCTH. JTHU YCTPOMCTBA JIS MOHUTOPHUHIA CHAa IO3BOJSIOT CIEAUTH 3a

3A0POBbBEM U IMMPOAYKTHBHOCTLIO.
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«Qamcare» - 3TO CcepBUC [JIf OTCJIEKMBAHUA HaxoxJeHUsA ngeted. C
MIOMOIIIbI0 CNENHUATbHOTO MOOUJIBHOTO NpUJoKeHUs U SOS-KHOINKM, yBepeHbI
pa3pabOTUYMKHU, MOJYYUTCH NMPeAOTBPATUTh MHOXECTBO HECYACTHBIX CJIy4aes.
JdTa ujes 3axBaTWU/a U KIOPU KOHKypca «Technovation», KoTopble NPUCYAUIA
rpaH-npu npejcraBuTtensiM Kazaxcrana. [IpyuMeyaTesibHO, 4TO pa3pabOTYMKAMKU
ABJIAIOTCA LUKOJbHULBI U3 I. AJIMATBhI.

6. Ypbanomuka. Ypbanuzamnusi, 6€3yCIOBHO, OCTACTCS OJHUM W3 TIIOOATBHBIX
TPEHJI0B HOBOTO necsituietusd. CerogHs OKOJIO 3 MWIIMApAOB JIOAEH >KUBET B
ropogax, okojo 180 ThIC. YeIOBEK MEpee3KaloT B Tyda KaxkIbld J€Hb, N00ABIS K
TOPOZICKOMY HACEJIEHUIO OKOJIO 60 MITH. 4esoBeK B rof [3].

Kak 310 mensier morpebutenbckuii polHOK? B mepByto ouepensb, ropojackue
MOTPEOUTENHM CKIIOHHBI MPOOOBATh MOCJIEIHUE MTPOIYKTHl U YCIYTU: HOBBIE TOPOXKAHE
CTaparoTCsl TUCTAaHUUPOBAThCA OT TPAAUUMK U COLMAIBHBIX CTPYKTYpP M MOCTOSHHO
HAaXomATCs B TOUCKE albTepHaTUB. Bo-Brophix, oOpaTuTe BHUMaHUE Ha
«ypbanuctuueckue octpoa»: 100 roponos, popmupyror 30% MUPOBON IKOHOMUKH,
skoHoMuka Hpro-Mopka Gonble SkoHOMHKH 46 adpPUKAHCKUX TOCYApCTB BMECTE
B3STHIX.  YIOBJIETBOPEHHE  TOTPEOHOCTEl  ropokaH  TpelOyeT  JIOKaJIbHOTO
crenuuYecKoro noaxoAa K ycjiyraM, NpOAyKTaM U MapKETHHTOBBIM KaMIIAHUSIM.
[Tonxom K cerMeHTaly KJIUEHTOB MO YPOBHIO JOXO/IOB, OOPAa30BaHUIO WA JPYTUM
CTaHJAPTHBIM XapaKTEPUCTUKaM OOJIblIE HE pabOoTaeT.

Kwsenn Hopuacrpem, HW3BECTHBIM IMIBEACKUM (QYyTYpOJIOT, YTBEpP)KIAeT, YTO
ypOaHu3aIusi — TIaBHBIA [OOANBHBIN TPEHH: 4Yepe3 HECKOJbKO NECSITHIICTUN BCs
maHera TpaHcpopmupyercs oT 200 rocymapctB B 600 T100aibHBIX TOPOAOB, B
KOTOPBIX OyayT kuTh okoio 80-85% Hacenenus. Cerogns B ropomax xkuBeT 60%
HaceJIeHUs TutaHeThl, pu 3ToM 600 m100anbHBIX TopoaoB OyayT reHepupoBarh 90-
95% wmupooro BBII. D10 kapauHaIbHBIM 00pa3oM HW3MEHHUT BCE: MOJIHUTHKY,

HYKOHOMUKY, COIMAJIbHBIE OTHOIIEHUs. Mdp, a He TpeMbep-MUHHUCTP OyleT pemniaTh
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Bce. JlIonmoH yxke ceiiuac cocrtapiser 36% skoHomuku BenukoOputanuu. JIoHI0H
ceromas pazpoccs a0 Oxcdoprma, KOTOPBIA SBISICTCS IMAPKOBOM 30HON B UepTe
cronuubl BenukoOputanuu [4].

Bo3spacraromas ypOaHuzamuss W YCKOPSIOIIMKMCS PUTM >KU3HU B TOpOJax
dbopmupyeT «hparMeHTUPOBAHHBIN» CTUIL >KM3HHU. [lmoTHas ropoxackas cpema ¢
MMOCTOSTHHOM BO3MO)XKHOCTBIO  Pa3IMYHBIX BapUAHTOB YCIYr U IPOAYKTOB, C
MOOUJIBHBIMU TeNePOHaMU U cMapT(HOHAMH CO3JAIOT HOBOE MOKOJIEHHE, KOTOPOE HE
MMEET MPUBBIUEK U OMBITA )KECTKOTO TUIAHUPOBAHUSI.

7. Obnecuennocms 60 éradenusx. B Onmxaline roasl N3MEHEHUE OTHOIIEHUS
Jofed K COOCTBEHHOCTH MPEBPATUT COBMECTHOE BIIQJCHUE U apeHAY pa3IMUHbIX
00BEKTOB B HACTOSAIIUM TpeH . JJIT MHOTHX MOTpeOuTeNel CTAaHOBUTHCS OUYEBUIHBIM,
YTO TPAIUIIMOHHOE BJAJCHHE COOCTBEHHOCTBIO BJICUET OIPEACICHHBIN YPOBEHb
OTBETCTBEHHOCTH, OHO CBSI3aHO C JIONOJHUTEIBHBIMU 3aTparamu. llorpeburesnsm,
KOTOPBIC HITYT YA0OCTBO M CTPEMSATCS IOJYUYUTh KM3HCHHBIM OIBIT M BIICUATICHUS,
HE HYKHBI O0JIBIIIOE KOJTUYECTBO OOBEKTOB B COOCTBEHHOCTH.

Yeiayru COBMECTHOTO BIAJEHHUST U JIM3UHTA TMpejiaraloT  BO3MOXKHOCTh
MOJIy4aTh CaMbl€ MOCJEIHUE, JYUIINE BO3MOXXHOCTH, MAKCUMU3UPYS BIEYATICHUS U
OTBIT, B TOM YHCJI€ OT SKCKJIO3MBHBIX TOBapOB. BaM He HYKHO MOKYINaTh CMOKUHTI,
ecnu BrI ero HajgeBaere pa3 B rojl, a €ClId He0OXOAUMO MPOU3BECTH BIICUATIICHHUE HA
MOTEHIIMAJIbHBIX KJIMEHTOB, MOXKHO apeHJIOBaTb AaBTOMOOWJIb MPEICTaBUTEILCKOTO
KJIacca MOCJIEIHEN MOJIeNI BCETO Ha OJIUH JICHb.

Bnagenuss rpoMoO3AKMMH, PEIKO HCHOJb3yEMBIMM BEIlaMU M JOpPOro, u
HEeyZ00HO, OCOOGHHO B IUIOTHOM TOPOACKOM cpeie, IJie MECTO CTOUT HEACIIEBO.
CeronHsi, WCHONB3YyS OHJIAWH JOCTYI, MOXXHO HPOCTO apeHAO0BaTh MPAKTHYECKU
100011 OOBEKT TI€ YTOIHO.

VYike cerojHs Bbl MOXKETE YBUIETh OCHOBHBIC HAIMPABIICHUS PA3BUTHSI B ATOU

oOnacTu: HampuMep, COBMECTHOE BilajieHHe aBToMoOwmieM (kapuiepur). Kommanus
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«Anytime» sIBISETCS OJHUM U3 YCIIECUIHBIX IPUMEPOB JAHHOTO TPEHAA.

8. [Ipuopumem  skonocuunocmu. OmHOW W3 TIABHBIX TPOOIEM  JUIA
NPAaBUTENBCTB, MOTpeOuTened W Owu3Heca ocraercs Bompoc O (OPMUPOBAHUU
o0IIeCTBa U PKOHOMMK, Pa3BUBAIOIIMXCS B HAIlPABICHUU OEPEKHOTO OTHOLIEHUS K
okpyxatomieit cpene. C NPUXOIOM «3€JIEHOTO TMOTPEOJICHU» OXKUAACTCI POCT
IIPOAYKTOB, B KOTOPBIX MCIOJB30BaH IPHHIMI IPUOPUTETA SKOJIOTMYHOCTH,
IPOAYKTOB, KOTOpBIE HE TOJBKO MOJE3HBI IS IOJIB30BATENICd, HO W HMCKIKOYAIOT
J00BIC KOMITOHEHTBI, 3arPSA3HSIONINE OKPYKAIOIIYIO cpey [5].

[Touemy HeoOXoAMMO 3aaymarbcs 00 HCKIIOUUTEIbHOW 3KOJIOTHMYHOCTU?
Kputnueckass mMacca mnorpeOuTeniel, KOTOpble HaXOIATCA B IOUCKAX «3EJIEHBIX)»
IPOAYKTOB, BO3pacTaeT, XOTd 3TO HE O3HA4aeT, 4YTO TEHICHUHsS O0QpOpMUIACH
okoHuaTesnbHO: 40% mnoTpeOuTenell TOBOPAT, YTO XOTAT IOKYNATh «3EJICHBIE»
OPOAYKTBI, HO TOJNBKO 4% IEHCTBUTEIBHO MOKYMAIOT UX, KOrjga ecTb BbIOOp, 58%
notrpedurenel AyMaroT, YTO 3KOJIOTUYHBIE MPOIYKThl CIMIIKOM Joporue, a 33%
CUMTAIOT, YTO HE OUEHb 3(P(PEKTUBHBIE U MPOU3BOAUTENBHBIE [3].

Oxupaercs, 4YTO MHOTME Beayllue OpeHAbl NeperayT OT MPOCThIX
MapKETUHIOBbIX 3asBJICHUM OO0 SKOJOTMYHOCTHM HUX MPOAYKTOB K CO3JAHUIO
HACTOAIEH AKOJOTUYHOCTH YEPE3 yCOBEPLICHCTBOBAHUS TPAJAMLIMOHHBIX aTprOyTOB
OPOAYKTOB, TOAYEPKUBAs, HANpUMeEp, KayeCTBO M HCKIIOUUTENbHOE YA0OCTBO
IU3ailHa, YBEJIMYEHHYIO MPOJOJDKUTENBHOCT pPaOOThl M HU3KUE 3arpaThl Ha
skcruryarauuo.  Ilpumepbr  HMCKIIIOUMTENBHOM ~ 3KOJIOTMYHOCTH:  KOMITAHMS
«LEDberry.me», npou3Bosinas CBETOJAUOMHbBIE JIAMITBbI, KOTOpbIe MOTpedisstorT B 10
pa3 MeHbIIEe 3JIEKTPOIHEPTUH, YEM TPAJAMIIMOHHBIE JaMIlbl HaKalduBaHUs, B 45 pa3
JoJbllle  paboTaloOT, HE coAepXkar pTyTh, HE M3Iy4alOT HH(PPAKpaCHBIM U
yAbTPaUOSICTOBBIN CBET, KaK JIOMUHECHEHTHBIC JaMIbl, U 3HAUUTEIbHO CHUXKAIOT
oOpa3oBaHuE YIIIEKUCIIOTO Tra3a.

BuiBOoABI M PEKOMEHAAIINH
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Bce ati TpeHapl BO3HUKIM HE BYEpa, HO MHOTHME M3 HHMX JIOCTUTHYT IHKa
CBOEr0 HU3HEHHOIO LHKJIa B Ommkaimue roasl. HekoTopele W3 TeHIEHUUI
MPUMEHUMBI HE KO BCEM MOTPEOUTEIHLCKUM pPBIHKAM, U BO3MOXKHO, HE KO BCEM
CTpaHaM, IIOTOMY 4YTO B HMX OCHOBE JIeKaT OIpeAciiCHHbIE (DaKTOpHI, HampHUMeED,
CTEIEHb JOCTYITHOCTH MHTEPHETA, YPOBEHb JIOXOIOB WJIM BO3pacT HaceneHus. Ho
MMOHMMAaHHE TJIOOAJBHBIX TEHACHIIMN ITO3BOJIAECT YIIOBUTH JIOKAJIbHBIE H3MCHECHMUS,
KOTOPBIE HEMUHYEMO TIPOUCXOMAT U OyAyT MPOUCXOAUTH B OMPENEICHHON CTPaHE WIIN
pEerroHe - ATO JAcCT BO3MOXKHOCTH pa3padoTaTh YCIENTHYI CTPATETHIO Pa3BUTHS,
MTO3BOJISIONIYIO 0Ka3aThCs Ha IPpeOHE BOJHBI ATUX TPEHJIOB.

PaccMoTpeHHble TpeHIIBI OCHOBaHbI, B IIEPBYID OYepelb, HA HAY4YHO-
TEXHUYECKOM IIporpecce, MNpHUBEAIIeM K OypHOMY pa3BUTHIO HH(POPMAIIMOHHBIX
TexHoysiornii. HoBeilinme TEXHONOTMH TMO3BOJISIOT  HMCIIOJB30BaTh  MOOHWJIBLHBIC
NPUJIOKEHUST Ha cMapT(oHax HE TOJIBKO B IEISAX pPa3BICUEHHUS, HO U B IEIAX
MPOJIBIKEHUST On3Heca. IMEHHO MO3TOMY Ka3aXCTaHCKUM KOMIIAHUSM OY€Hb BaXKHO
YUYUTHIBATh BIWSHUE OCHOBHBIX TPEHAOB, Tak Kak B KazaxcTaHe OHM pa3BHUBAIOTCS C
ono3gaHneM B 3-4 roma OT pa3BUTHIX 3aMaJHBIX CTpaH U B 1-2 roma ot Poccum.
Ocy1miecTBisiss MOHUTOPHUHT OCHOBHBIX TPEHIOB, MOXKHO MPHOOPECTH KOHKYPEHTHOE

MIPEUMYLIECTBO, KAK Ha KPATKOCPOYHBIN, TAK U Ha JOJTOCPOYHBIN MTEPUO.
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AHHOTaLUSA

B crarbe paccMOTpeHbl acleKThl BIUSHUSA KPOCC-KYJIbTYPHOTO OINbITAa Ha MOBEICHUE
MOKYTIaTeNid B XO/€ Ipoliecca BbIOOpa M NMPUOOPETEHUs >KUJIOH HEIBUKUMOCTH Ha
PETHOHATIBHOM pPBIHKE B PO.

[Torpeburenu, MOCTOSHHO NPOXKMUBAIOIIME B TMPUTPAHUYHBIX PErHOHAX, TAKUX Kak
[Ipumopckuii  Kpail, YacTo BBIEIPKAOT 3a pydex, uYro QopMUpPYEeT Yy HHUX
MOTPEOUTENBCKUM 3alPOC K KAueCTBY JKU3HU, KAY€CTBY JKWJbA. IJTO MOHUMaHUE
MTO3BOJIWJIO BBIABUHYTH IPEIIOJIOKEHUE O TOM, YTO TAKOM KpPOCC-KYJBTYPHBIM OINBIT
MOKyIaTessl OKa3blBAae€T BIUSHHE HA €ro IMOBeJACHUE B Xoje Imombdopa oObeKTa
HEJABWKUMOCTH JUIsSl MIPOKUBAHKUS M HAJIWYHUE OINPENEJICHHBIX XapaKTEPUCTHUK >KUIIOTO
KOMILJIEKCa, KOTOpPBIE MPUCYTCTBYIOT 3a pyOexoM, COCOOHBI OKa3aTh BO3/AEWCTBHE HA
MPUHATHE KOHEYHOTO pelIeHus nokymnarensimMu B Poccun.

KiroueBble ci10Ba: KOMIUIEKCHOE LEHHOCTHOE IMPEMJIOKEHHWE, NEPBUYHAS KUJAs

HEABUXKHUMOCTD, peFI/IOHaJ'IBHBII\/’I PBIHOK HCABHXXHWMOCTH, KpOCC-KyHBTypHBIﬁ OIIBIT
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COMPLEX VALUE PROPOSITION (KCP), FORMED TAKING INTO
ACCOUNT THE CROSS-CULTURAL EXPERIENCE OF THE PURCHASER IN
THE THEORY AND PRACTICE OF MARKETING ON THE RESIDENTIAL
REAL ESTATE MARKET

Abstract

This article discusses aspects of the influence of cross-cultural experience on the
behavior of the buyer during the selection process and the acquisition of residential real
estate in the regional market in the Russian Federation.

Consumers permanently residing in border regions, such as the Primorsky Krai, often
travel abroad, which forms their consumer demand for quality of life, quality of
housing. This understanding made it possible to suggest that such cross-cultural
experience of the buyer influences his behavior during the selection of the property for
living and the presence of certain characteristics of the residential complex, which are
present abroad, can have an impact on the adoption final decision by buyers in Russia.
The limitations of the study were: a limited set of characteristics of foreign housing, the

inability to conduct qualitative research to identify additional parameters directly from
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representatives of the target audience, the absence of any structured classifiers or
secondary data that objectively indicate the characteristics of housing in different

countries.

Keywords: complex value proposition (CPV), primary residential property, regional

real estate market, cross-cultural experience of a residential property buyer
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COMPLEX VALUE PROPOSITION (KCP), FORMED TAKING INTO
ACCOUNT THE CROSS-CULTURAL EXPERIENCE OF THE PURCHASER
IN THE THEORY AND PRACTICE OF MARKETING ON THE
RESIDENTIAL REAL ESTATE MARKET

PerHOoK kWOl HemBWXUMOCTH B Poccwm mpomien O0dbIION TyTh OT
UTHOPUPOBAHMS TOTPEOUTENHCKOTO (PakTopa 10 HEOOXOJUMOCTH YETKO MOHHUMATh
IIEHHOCTH, TMOTPEOHOCTH M TMOBEICHHE TMOKymarens. OITOT (akT AUKTYeT
HEOOXOIMMOCTh aJanTali TPAJAUIIMOHHBIX (OPM MapKETHHTa, KOT/a JIEBEJIOMEPHI
(pOU3BOAMTEIIN) UCTIOB30BAIM MAPKETUHT TOJIBKO JIMIIb ISl IPOJABMYKEHUSI TOTOBBIX
JKUJIBIX ~ KOMIUIEKCOB WJIM  OTHAEJBHBIX OOBEKTOB  HEABWKUMOCTU. (CeromHs
HEOOXOIUMBIM CTAHOBHUTCSI BECh KOMILJIEKC MapKETHHTOBOM JEATEIHLHOCTH OT PaHHUX
CTaauid  pa3pabOTKKM  TPEMIOKEHHUS, KOrla  3aJ0KEHHbIE  MapKETUHTOBBIE
XapPaKTEPUCTUKHU TTO3BOJISIT BIOCIEICTBUNA YBUNIETh MOJIOKUTEIbHBIN OTKIIMK LEITECBOU
ayIuTOPUHU.

JIns ppIHKa HENBUAKUMOCTH IIEHHOCTHOE MPEIJIOKEHHE OCOOCHHO aKTyaJbHO
BBUJy IOBBIIICHHONW BOBJIEYEHHOCTH KIIMEHTA B MPOLIECC MOKYNKH, TIIATEIBHOTO U
B3BEIIEHHOTO MPUHATHUS PEUICHUS, & TAKKE JJIMHHOTO IIUKJIA CACIKH.

PervonanbHplii prIHOK HEABWKUMOCTH B P® obnamaer psaomM ocoOEHHOCTEH
M0 CPABHEHUIO C MPOUCXOMAIIMM B IEHTPAIbHBIX Topojax u obnactsx. UrpokoB Ha
HEM HE TaK MHOTO, U TNPEIJIOKCHHE HE TAaKoe pa3HOoOpa3HOEe, HO, TeM HE MEHee,
BBILICTIPUBE/ICHHBIC ~ YTBEPXKICHUS  CIPABEMJIMBBI W Il HEr0 —  BBHIY
OTPAaHUYECHHOCTH CIPOCa, EMKOCTH pPbIHKA U TMOKyNarelbCKOM CHOCOOHOCTH
HACEJICHMS, KOHKYPEHIIMsI Ha HEM MOXXET OBITh 3a4acTyro 0oJjiee OKeCTOUYCHHas, U

BOIIPOCHI TPCIJIOKCHUS IPOAYKTA, COOTBCTCTBYIOIICTO 3allpOoCaM ayJIuTOpUHU CHIC
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aKTyaJbHEe.

B pernonax, rge rpaxiaaHe 4YacTO IMyTEUIECTBYIOT U MOTYT CTaHOBHTHCS
CBUACTENSIMU OCOOEHHOCTEW JKWJIbSl B JPYTMX CTpaHaX, HEW30€KHO OKa3bIBAETCS
BIMSIHUE HA MX NPEJCTaBIeHUS O KOMGOPTHOM MPOKUBAHUM U (HOPMHUPYIOTCS
NOTPEOHOCTH B JKWIbE, YTO CO3JA€T MOTPEOUTENBCKHM «3ampoc» Oymaylmx
nokynarened. [leHHOCTHOE mpenoxkeHue, cHOpMyIHMPOBAHHOE C YUYETOM TaKOro
¢dakTopa, MO3BOJIUT MOIYYUTH JOMOJHUTEIHFHOE KOHKYPEHTHOE MPEUMYIIECTBO
HOBOTO MPOIYKTA.

JlaHHast cTaThs ONMUCHIBAET UCCIIEIOBAaHUE, KOTOPOE ObLIO MPOBEJEHO HA PHIHKE
JKWJIOW HEIBMXXUMOCTH T. BrmaguBoctok [Ipumopckoro kpas, B pe3ysibrare KOTOPOTro
Obun  pa3paboTaHbl pEKOMEHAAUUU 10  (OPMHUPOBAHUIO 000CHOBAHHOTO
KOMIUJIEKCHOTO ~ IIEHHOCTHOTO  MpPEIJIOKEHHUS  OOBEKTOB  MEPBUYHOM  JKUJIOU
HEJABMKUMOCTH Ha PErHOHAIIbHOM pBIHKE C YYETOM KpOCC-KYJIBTYPHOTO OITbITa
noTpeOuTeNs.

0O030p JuTEpaTypbI

OnpeneneHue TMOHATUSA  LIEHHOCTHOTO  NPENJIOKEHHUS, K  COXAJICHHUIO,
HEIOCTAaTOYHO YacTo BCTpeyaeTcsl B jureparype. OauH U3 Hanbojee aBTOPUTETHBIX
aBTopoB, ®unun Komiep, naet Takoe onpeaesieHne: HEHHOCTHOE MPEAJIOKEHUE — 3TO
KOMIUJIEKC TOTPEOUTENBCKUX BBITOJA, KOTOpPbIE KOMIIAHUS 0O0sA3yeTcsl Iepeaarhb
NOTpeOUTENI0 BMECTE CO CBOMM MpoaykroMm wiu yeiyroi [11, C. 10]. Ilouarue takoro
npenoxkeHus: 0a3upyercss Ha OOIIEeM MOHATHH «IEHHOCTH», KOTOPOE€, HalpuMep,
packpeito B pabore P.P. Cumopuyka «The Concept of “Value” in the Theory of
Marketingy»: «lleHHOCTP B MapkeTHUHTe — 3TO WHjAcajdbHasg MOJACIb IOJYyUYCHUS
YIAOBJIETBOPEHHOCTH OT pe3yibrata oOOMEHa ToBapaMHd M YCIyraMu JUis
MOTpeOuTENeH, COIMATLHBIX TPYII, KOMIIAHUM WA aCCOIIHAITNI, KOTOpask ONpeaeisieT
MX MOTHUBAallMOHHYIO YCTAHOBKY M KU3HEHHYI0 opueHTauuto» [12, C. 320].

Takue MOHATHS Kak «OCHHOCTBb)», KOCHHOCTHOC IIPCHAJIOKCHHUC) CBA3aHO M C
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JPYTUM CXOXUM TEPMHHOM — MOTPEOUTENHCKOM LIEHHOCTHIO, KOTOPBIN SBISET COOOi
0asuc It GOpMHUPOBAHUS KOHUEMHIMHM ILIEHHOCTHOro mnpeioxkenus. ®.Kotiep B
KHUre «MapKeTUHI MEHEIKMEHT» 0c000€ BHUMAHUE YIEISIET MPOLEcCy JOHECEHUs
NOTPeOUTENBCKON IIEHHOCTH, TJI€ ONpPEAeIIieT OCHOBHbIE KPUTEPUHU BHIOOpA TOBapa, U
B pe3ynbTare (GopMHupyeT MOHATHE BOCHPUHUMAEMOW MOTPEOUTENHCKOW IEHHOCTU
KaK pa3HUlly MEXKIy MpPEeUMYILIECTBAMU OT TMOKYNKHA TOBapa M H3JIEPKKAMU,
MOHECEHHBIMU OT MPOAYKTAa U BCeX BO3MOXHBIX anbrepHatuB [11, C. 125]. Maiikn
[Toprep HeEpa3pbIBHO CBA3BIBAET MNOTPEOUTENBCKYI0 LEHHOCTh WM CTOMMOCTh, Kak
JIEHEKHOE BBIpPAXKEHHUE TOTO, UTO upma npeanaraet Ha peiake. [7, C. 70-73].
bnaropaps KOHIIEINT NOTPEOUTENBCKON LHEHHOCTHU NOSIBUJIACH
MYJIBTHATPUOYTUBHASI MOJIEIh TOBapa, COCTOSIIAs M3 HECKOJIbKUX YpoBHEH. Mojenb
Kotnepa-JleBurra, BKIIOYaeT 5 ypOBHEW: OCHOBHAsl BbITOAA, OCHOBHON MPOAYKT,
OKMJTa€MbIW MPOAYKT, YIIyYLIEHHBIN IPOAYKT, TOTEHIUAIBHBIA IPoaykKrT. [11, C. 326].

HMW. HUBamxkoBa B  MoHOrpaduu, TMOCBSIICHHOW  (QOPMUPOBAHUIO
NOTPEOUTENBCKOW IIEHHOCTH B Pa3HbIX OTPaCisaX, JAETAIU3UpPOBaja T€ BBITOIbI U
U3JIEP)KKH, KOTOPBIE COCTABISIIOT MOTPEOUTENBCKYI0 LEHHOCTh JUIsl KOHEYHOTO
MOKymaresnsi, TMOAPOOHO OMUCaB KaXIYyH0 U3 Kareropud — (UHAHCOBYIO,
HeuHaHcoByI0 U BpeMeHHYo0 [2, C. 30-31], Takxe oHa mpejyiaraeT paccMaTpuBaTh
AIIEMEHTHI KOMIUIEKCA MapKETHHra KaK WHCTPYMEHTBHI CO3JaHHUS MOTPEOUTEIHCKOU
uenHoctu [3, C. 95].

Bomnpocel MeTonuk H3MEpeHUs: MOTPEOUTENHCKOTO OTHOUIEHUS K TPOAYKTY
nonuumMarorcst .M. CkopoOorareix B KHHre «MapKeTHHTOBBIE HCCIECIOBAaHUS U
CUTYallMOHHBIM aHalu3». ABTOPbI YKa3bIBaIOT, YTO aTpUOyThl TOBapa OMPENECISIOT
HampaBJICHUs] MOAU(UKAIMKA TPOAYKTA, CIYyKaT OCHOBOW Il CErMEHTAIluu TI0
BBITO/IaM, TIO3BOJISIOT OIPEASIUTh MO3UIIMOHUpoBaHue Operma [6, C. 160].

Hcxonst u3 moHMMaHus MpeaMeTa MOTPeOUTENbCKOW LEHHOCTH, CTAHOBHUTCS

BO3MOJKHBIM IICPCHCCTH €I'0 Ha PbIHOK HCABMKMMOCTH - B IIPUKIIAJHOM HAIIPABJICHUHA
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ATOT AaCMEKT OCBEILIEH Y3KO, HO HEKOTOPbIE aBTOPbI MPEIaraioT CBOM PEIICHHUS.
Kypunenko HO.B. mompoOHO anamm3upyeT mporiecc (GOpMHUPOBAHHUS IIEHHOCTHOTO
MpEAJIOKEHUSI B HEIBMKUMOCTH, U Npeuiaraet cBot anroputm [4, C. 122-127]:

1. AHanu3 KOTTEAKHOTO TTOCEIKa HA OCHOBAHHUH OIPEIENIEHHBIX KPUTEPHUEB.

2. AHanu3 3eMEeIbHOr0 y4acTka Ha OCHOBAHMM 3HAYUMMBIX JJIA NOKyHarejaen
aTpuOyTOB, BBISIBJICHHE €10 KOHKYPEHTHBIX MPEUMYIIIECTB.

3. OnpeneneHue 1eNeBOM ayIUTOPUH, €€ MOTUBOB U MTPOOIIEM.

4. Ilpu HEoOXOOAMMOCTH CO3[JaHHWE HMCKYCCTBEHHBIX aTrpuOyTOB, HampHMeEp,
CO3JlaHUE BOJOEMA, YUUTHIBAsE SKOHOMHUYECKYIO LIEI1€CO00Pa3HOCTb.

5. OnpeneneHue NPUEMIIEMON LEHBI MCXOAA W3 HAIMYMUS WM OTCYTCTBUSA
3HAYMMBIX JJIsI IOKYTIATeJIsl aTpuOyTOB, @ TAK)KE COOTBETCTBUS OXKUIAHUSIM.

6. /loHECEHNEe NEHHOCTHOIO IMPEMIOKEHU [0 MOKyIareJe Ipu IOMOLIM
HanOoJsiee NOAXOASIIIMNX U YPPEKTUBHBIX CPEICTB KOMMYHHKAIIUH.

VxoBa A.J. Beimenser cruenyromue (QakTopsl BbIOOpa:  KOMGOPTHOE
pacnosyio)keHne OOBbEKTa, COOTBETCTBUE CTATyCy IMOKyHaTelld MO XapaKTepUCTHKaM,
3aMpocC Ha KBapTUPHI sl OONBIION CEMBbH, a Takke (popmara maroBoil 10CTyHMHOCTH
oT paboTel, Mara3uHoB u TpaHcnoprta [10, C. 173].

MOXXHO 3aKJIIOUWTh, YTO HA pPBIHKE HEIBMXKMMOCTH 3ajaueii MapKETHUHTa
SBJISIETCSl ONpENIeICHUEe KPUTEPUEB M OCOOEHHOCTEW MOTPEOUTENbCKUX CErMEHTOB,
onpenenenue arpulytoB KIIT oObekTa HEABMKUMOCTH U €r0 COMTPOBOXKJICHHUE B BUJIC
BBIPAOOTKM KOMMYHHUKAIIMOHHON CTpaTerud Ha OCHOBE TIJIIyOOKOTO TOHUMAaHMS
MpPEAOCTaBISIEMbIX BbITOA. B TOBapHOW MOJUTUKE CIEAYeT TIOMHUTb O
MJITAHUPOBOUYHBIX PEIICHUSX U XapaKTEPUCTUKAX KWIIbs. B pacnpeneneHun OCHOBHBIM
(dbakTopoM SIBIISIETCS OpraHU3aIMs MPOJAX — HAMPSAMYIO0 WA 4Yepe3 MOCPEIHUKA,
pa3paboTKa yCJIOBUN pacueToB. BaHBIM sBIsSE€TCS U BBHIOOP MECTa CTPOUTEIHCTBA.
[{enooOpa3zoBaHue B IEBETONEPCKOM MPOEKTE TOJPKHO COOTBETCTBOBATH 3asBJICHHOMY

MTO3UIIMOHUPOBAHUIO, OBITh MOHATHBIM IS morpedurenss. OHO MOXKeT OBITh
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000CHOBAHO MPHU MOMOILM 3aTPAaTHBIX METOJ0B, HAOIIONEHUEM 3a CPEIHUM YPOBHEM
nmeH u JApyrux (axtopoB. DuHATBHBIM dTamoM Tporecca paspadorku KIIIT
CTaHOBUTCA (POPMUPOBaHNE KOMMYHHKAIIMOHHOM CTpaTeruu, HampaBieHHOU Ha [1A.

Ha ocHoBe aHanu3a auTepaTypbl BBIJIBUHYTa THIOT€3a O TOM, UYTO 8
NPUSPAHUYHBIX PECUOHAX, 20€ HacCeNleHUue 0CODEHHO Yacmo cogepuiaen nymeulecmaeus
8 Opyaue cmpawsl, Ymo ysenuuusaem GIUsHue 3a2PanuyHo20 onvlma noOKynamens Ha
gocnpusimue UM JHCUILIX 00BEeKMo8 U Ccnocoocmeyem QopmuposaHuro accoyuayuu
KAuecmea JHCUibsi U KAyecmeda MHCU3HU, HeoOX0O0UMO yuumvléamv @opmupyembie
KPOCCKYIbMYpHble ~ 0COOEHHOCMU U 3apYOediCHblli  ONblm  NOKynamens npu
dopmuposanuu KIL[I1 06bexmo8 sHcunou Hed8UICUMOCMIU.
MetonoJiorus ucciaea0BaHusA

AHanum3 TuTeparypbl U TUIIOTE3a UCCIIEIOBAHMS TT03BOJIUIIA CKOHCTPYHPOBATh
KOHIICTITYaJbHYI0 CXEMy HCCJIEOBaHMS, Onaromapsi KOTOpPOW OBLI OmpeesieH
nopsiyiok, popmar cobopa u 06padboTku naHHbIX (pucyHOK 1). Ha sTane xaOuHeTHOTO
WCCJIEZIOBaHUA OBbLI MPOBEJCH aHAIN3 PEJICBAHTHBIX HCTOUHUKOB JINTEPATYPhI, aHATN3
COLIMAJIbHO-)KOHOMHYECKOTO  TIOoNIoKeHWs . BragmBoctoka.  OmpeneneHsb
0COOEHHOCTH XKHJIbSI B CTPAaHaX, KaK COCEJCTBYIOIINX C PETMOHOM, Tak U B EBporie.

[lenp KOMMYECTBEHHOTO MApKETUHTOBOTO HCCIENOBAaHUS COCTOSUIa B
MPOBENICHUH OOCTIEIOBaHUS BBHIOOPKM PECHOHIICHTOB B Tropoje, CPOpMUPOBAHHOM
MPOMOPIIMOHAIEHO CTPYKTYpPE TOPOACKOTO HACEICHHMsI JUIsl BBISIBICHUS OCOOCHHOCTEH
JIEBEJIONIEPCKHUX MPOSKTOB B Pa3HBIX CTPaHaX, KOTOPHIE MOTYT TOBIHSITH HA KOHCUHBIN

BI)I60p B IIOJIB3Y TOI'O MJIM JKHMJIOI'O0 KOMIIJICKCA, BO3BOAUMOI'O B I'OPOJIC.
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Kommiekc BBIrof v mosbs3sl OT [Ipouecc u xpurepun
pUOOpETEHHS 1 TIPUHSTHUS PELICHUS O MOKYTIKEe
HCTIOJIB30BaHUS MPOTYKTa

. J \ — J
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J

dopmupoBaHne IEHHOCTHOTO
MPEUIOKEHUs Ha OCHOBE
ocoOeHHOCTeH noTpeduTesei

[Moxxons! k popmMupoOBaHUIO
LIEHHOCTHOTO MPEIUIOXKEHHS

Awnanus ocobeHHOCTEN
PETHOHATIBHOTO PHIHKA

HEABUXUMOCTU
AHanu3 Hay4HOH JINTEPATyphl
3aBUCUMOCTD oco6eHH00Teﬁ\ CocrosiHue peHKa
MOTPeOUTENS OT KPOCC- HEABIKUMOCTH
KYJIBTYPHOTIO OITBITa
( HccrnenoBanue notpeduTenei \ 2\ N
IIpoBenenue omnpoca, KabuneTHOE HCClIeqOBaHKE,
- ~ KaOMHETHOE MCCICIOBaHUE MYJIBTHATPHOY THBHAS
AHaJIH3 HAyHHOH JUTEPATyPHL, 3apy0e’xHOT0 PhIHKA Mozens KK
KaOMHETHOE MCCIIe0BaHHE,
onpoc v J ¥ J
\ 4 Pa3paboTka [IEeHHOCTHOTO MPEIJI0KESHUS Ha PHIHKE
‘ pEerHoHaNbHOM MEPBUYHON HEABUKHUMOCTHU
®dopMHpOBaHHIE MOIEITH MTOCTPOCHUS *
[EHHOCTHOTO TIPEJIOKECHHUS
L MapkeTHHToBasI MOIEPIKKa

JCBCJIOTICPCKOI'0 MPOCKTA
Pucynok 1 — KonuenryaabHasi cxeMa ucciae10BaHs

Hcrounuk: CocTaBieHO aBTOPOM

Jns peanuzanuy TMOCTaBIEHHBIX 3aJad ObLla pa3paboTaHa aHKeTa U
NpPOBEAECH OHJAWH ONpoCc, YydacTHUKaMH KoToporo craimu 500  4emnoBek,
pacrpeneseHHbIX ~ OTHOCHUTEJIBHO  TIOJIOBO3PACTHOM  CTPYKTYpPhl  HacCeJCHHUS
BrnaauBocTtoka. Onpoc npoBoauiics B mapte-anpesie 2019 roma. B kadectBe 3amau
orpoca Obut 0003Ha4YeHbI creayrommue: (1) ompeneneHue MpoQuIsl OMpanTuBaeMbIX
PECHOHIEHTOB —  TEKYIIUX W  TOTCHIHUAJbHBIX  TOKymHarele  OObEKTOB

HEJABMKUMOCTH; (2) ompeneneHue MpeArnoYTeHU noTpeduTeneldl HeNBIKHUMOCTH 10
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Pa3HBIM XapaKTEPUCTUKAM KIJIbs, B TOM 4HCIe, (2.1) KaKyt0 CTOUMOCTh OHU CUUTAIOT
aJIcKBaTHOM CBOMM 3ampocam, (2.2.) Kakoe KOJIMYECTBO KOMHAT MPEANOYUTAIOT
MOKYIaTe!.
Pe3yabTarTsl ncciie10BaHusA

['opon BrnaguBOCTOK SBISIETCA NEPCIEKTUBHBIM C TOUKHU 3PEHUS KHIJIHIIIHOTO
CTPOMTENBLCTBA. Bo-MepBbIX, 00 5TOM CBHUJETEIBCTBYET pacTyIlee HacCeICHUs
ctoiuilel [Ipumopss. HecMoTps Ha TO, 4TO B pErMOHE MPOUCXOAUT CTAOMIBHBIN OTTOK
HacelieHus, Bi1aiMBOCTOK MOKa3bIBAECT MOJIOKUTEIBHYIO JUHAMUKY: 332 MOCJIEAHUE 7
JeT HacelneHue BoIpocio 6osnee yeM Ha 10 000 genoBek unu Ha 1,7%, cocTaBuB, Ha
2019 roxn, 633 144 yenoseka. Pacrer u 3apaboTHas mara B ropose. B 2018 roay ona
BbIpocia Ha 11,8% k mpensinymiemMy nepuosy, coctaBus 57 922 py6. [19].

JIaHHBIE OTKPBITBIX HCTOYHHUKOB CBHUJIETEIBCTBYIOT O TOM, YTO, Hapsgy C
YKa3aHHBIMU TOKa3aTeIsIMH  COLIMAJIbHO-DPKOHOMUYECKOTO Ppa3BUTUS, B TOPOJIE
CYILIECTBYIOT OIpe/ieJIeHHbIE TPOOIeMbI ¢ KWIbIM (poHaoM. 73% >KHIIBIX 37aHUN BO
BnanuBoctoke noctpoensl 40 u Gosee JeT Ha3aj, TOrjga Kak Yuciio HOBBIX JJOMOB JI0

20 net coctasisieT Bcero nuib 8% (puc. 2.):

Bospact xmnoro ¢omrma B ropoae BragmmBocTok
70 meT u Gommee;_ s 10-19 met; 115;
252: 9% 1-9 met; 129;4% 4%
60-69 met; 395;
13%

50-59 1e1; 810;

40-49 jet; 708;
H1-9 mer ®10-19 mer 20-29 ner 30-39 met W 40-49 mer W 50-59 mer M G0-69 mer ™70 meT H Godee

Pucynok 2 - Pacnpenesienune 10MoB B :kujioMm ponae BiaauBocroka
OTHOCHUTEJILHO r0Ja MOCTPOUKH

CocraBneHo aBTOpOM Ha 0cHOBaHUM JaHHBIX «JoM.MunXXKX.PY» [14]

[TonoOHoe mosiokeHre (GopMUPYET y HaCEJICHHUs 3anpoc Ha OOHOBJIEHHE KadyecTBa

KWJibi, a, CJICA0BATCIbHO, U Ka4€CTBa *KHU3HU. B ropoac JOBOJIBHO 6OJIBIHYIO 4aCTb
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KUIOTO (POHJA COCTABISIOT «TOCTUHKI - KBAPTUPHI, I1I€ KYXHS U CHAJIbHS 3aHUMAIOT
o0l1ee IPOCTPAHCTBO, 63 MEPErOPOIOK ! .

JluHaMmuKa BBOJIa KWJIBIX 3JaHUN B ropoje paszHoHarpapieHa, eciu 10 2013
rojia, OHa IOKa3blBaJla CTAOMJIBHO BBICOKMH YpPOBEHb, TO TOCJIE 3TOTO BpPEMEHU

CUJILHO CHU3WIACK, ¥ TOJIhKO B 2018 romy Havana Bo3Bpailarh no3uiuu (puc. 3).

BaeJieHo xuibs Bo BiaguBocToke, THIC. KB. M
3029 2057

BeeneHo
KHITBA.
TBIC. KB. M

200
150

100

50 TpeHa

2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018

PucyHnok 3 - Iloka3aresn 00beMOB BBO/A KIJIbs BO BiaguBocroke, 2008 — 2018

CocTraBieHO aBTOPOM Ha OCHOBaHUM JaHHBIX AJIMUHUCTpaLMU ropoaa u ropoackoit Aymsr [15, 16, 18]

Ecmu yuyecTp, 4TO CpemHsid miomanb 25-3TaXHOTO KHIJIOTO JIOMa COCTAaBIISIET
okoio 12 500 M2, TO MO>KHO czieaTh BbIBOA, uTo B 2017 TOJy B CTPOW BBEAEHO BCETO
JUIIb 6 KUIBIX IOMOB, ToTAa Kak B 2018 yxe B 3 paza Gosnblie.

Bce ykazaHHbIe (aKTOPBI KpPACHOPEUYUBO CBUIETEIBCTBYIOT O TOM, YTO B TOPOJIC
BUJICH 3aNpoCc HA CMPOUMENbCMBO JHCULBIX O0O0MO8, Npuyem CHpoc NOOKPenJieH
Gunancoso — cpednsas pabomarowas cemvbs Uz 08yx uenosex 6 llpumopckom Kpae
umMeem MmecsiuHbll 00X00 Ha yposHe 91 491 pybns 6 mecay, u Ha 00CIYHCUBAHUE
unomeurno2o kpeouma, no pacuemam EUCKC Haw./[om.PD, mpamum 31,69% ceoeti
COBOKYNHOU 3apabomHOU Niamsl, Ymo, Xoms U eviue, yem 8 cpednem 8 Poccuu, ecé
Jrce npuemaemvli yposenv Haepysxku [17]. Bce BblllleCka3aHHOE MO3BOJIMIIO CIIENIATh
BBIBO/I O 11€JIECO00PA3HOCTH CTPOUTEIHCTBA JKUITBIX JOMOB.

[Ipu mpoBeaeHWM oOmpoca B AaHKETy OBUIM BCTABJIICHBI BOMPOCHI C IEPEUHEM

XapaKTEPUCTHUK KHIJIOTO 00BEKTA, B TOM YHCIIC XapaKTePHbIE JJII KOMIUIEKCOB B A3HH,

1 B TMMOCJIEAHEC BPEMS CIIEIIUATINCTBI CTAJIN HAa3bIBATH HO}IO6HBI€ KUJIBIC TIOMCINECHUA KCTYAUAMMN)
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EBporne, ocobenno B CxkanauHaBuu. OTBETHl PECHOHIEHTOB Ha 3TH BOMPOCHI MOTYT
OMOYb MOCTPOHUTH KoHIenuuio HoBoro KK u mo3BonsT cozmarh BoCTpeOOBaHHBIM
OpOAYKT U CPOPMHpPOBATH pEJICBAHTHOE LEJEBOM AayIUTOPUU LIEHHOCTHOE
npenyoxxenue. PecrioHjeHTam ObUIO TMPENIOKEHO MpU Momouu Ikansl Jlaiikepra
BBIPA3UTh CBOE OTHOIICHHE K JAHHOMY IEepeuHio nmapameTpoB (puc. 4). Haubonpmii
JHTY3Ma3M CpEId YYACTHHKOB OIPOCAa BBI3BAIM TaKHE IO3UMLUU KAK HaJIU4HUE
AKCIUTYaTUPYEMOU KPOBJIH, MMAPKOBKH, a TAKXkKe HCIOIb30BAHUE UMIIOPTHBIX TU(PTOB U
OTJEJI0YHBIX MaTEPUAJIOB.

%HKH XapaKTEPHCTUK HeIBH/KUMO CTH

100.0%

90,0% s 14.4% . . . -
80.0% — pa 805
70.0%
60.0%
50.0%
40.0%
30.0%
20.0%
10.0%

0.0%

30.3%

26.0%

30.7%

30.3%

B Copcem He nopaHAeT M Ckopee He moBmHAeT M HeHTpatsHO Bosmoxnao nosnHger M ToYHO IOBIHAET

PucyHok 4 - Pe3yabTaThbl OlIEHKH PECTIOHIEHTAMU XaPAKTEPUCTHK KUJIbS
Pa3pa60TaH0 aBTOPOM Ha OCHOBE COOCTBEHHBIX I/ICCJ'IG,Z[OBaHI/Iﬁ

PecrionentamM ObLIH IPOAEMOHCTPHPOBAHBI U (poTOTrpaduul pa3IUIHbBIX CTHIICH
OTJEJIKH, MIPUCYIINE Pa3HbIM pernoHaM Mupa (puc. 5).

Hpezgg UHTACMBIC CTHIH OTJICIKH
o 14%

’ = A3HaTCKHIl

44% » CKaHIHHaBCKHIT

399 = EBpornencKui
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PucyHnok S - IlpeanountaemMpie pecnOHACHTAMU CTUJIM OTACJIKH KBAPTUP
Pa3pabotaHo aBTOpOM Ha OCHOBE COOCTBEHHBIX MCCIICIOBAHUI

HNHTepeceHn TOT (akT, 9TO a3WATCKUA CTHIh OTJACIKA HE SBISETCS CaMbIM
TOTYJISIPHBIM, U Taxke Ha J[ampHeM BoCTOke peanoYnTaroT «EBPOIEHCKIE) CTUIIH.

Hakoner, ctout oOparuth BHUMaHHE HAa OTHOIIIEHUE PECTIOHICHTOB KO MHCHHIO
0 TOM, 4TO 3apyOekHbIe ToMa KoM(popTHEe, ueM poccuiickue (puc. 6).

CTelleHb COITacHs ¢ VYTBEPKICHHEM O TOM, YTO 3ap}-’6e3{the J0oMa

149, 8, KOM(OpPTHEE POCCHIICKHX
4% A0

10% B J[JoHOCTBIO He cOoIIaceH
' Ckopee He coraceH
Hu 1o, Hu gpyroe
Ckopee cornaceH
39% IToTHOCTERIO cOITIaceH

29%

Pucynok 6 - CreneHsn corjiacusi ¢ yrBepKAeHUEM 0 TOM, YTO 3apy0e:KHbIe 0Ma

KOMGOpTHEee POCCUIICKHUX
Pa3paboraHo aBTOpOM Ha OCHOBE COOCTBEHHBIX UCCIICIOBAHUI

[Ipy moMouM MIKaIMpPOBAaHUS YYACTHHKH OMNPOCA BBIPA3UIIM CBOE MHEHUE, U
OKa3aJI0Ch, 4YTO 43% M3 HUX B TOW WM MHOW CTEIIEHU COIIACHBI, 39% 3aTpyaHUINCH
OJHO3HAYHO OTBETHUTH HA BOIIPOC, U JTUlIb 18% OTBETHIIM HETaTUBHO.

BoiBOabI M yHIpaBiieHYeCKHe PelieHUs1 MCCIeJOBAHUS

HccnenoBanue mo3BOAWIO CHOPMYIMPOBATH OCHOBY IMO3WIMOHUPOBAHMS,
ONpENENIUTh LIEJEBble CErMEHTHl M  C(OpMHpPOBATH OCHOBHBIE MapaMeTpPbl
NOTPEOUTENBCKOW LIEHHOCTH, pa3padoTaTh KOHUEMHMIO, a 3aTeM pa3padoTaTh MPOEKT
oynymero KK, cnaHupoBarh — pefieBaHTHBbIE — KaHaJbl  KOMMYHMKAIIHH.
CdopmynupoBanbl pexomeHaarmu 1o (GopmupoBannto (KIIIT) o6bexkra — XK
«Accambnes» kmacca «Kombopr+», a Takxke MEpONpUsATUS 1O KOMIUIEKCY
MapKeTuHra.!

Hponykr. XKunoit komruieke kiaacca «KoMdopT+», KOTOPBIi B sipe KOHUEMIUN

HECET pa3/eiCHUe CBOUX KOPIYCOB HA BOCTOYHBIA (a3MaTCKUil) M 3amajHbIid

1 bonee nomxo PE3YIBTATBI UCCIICTOBAHNA U3JIOKCHBI B MaFHCTepCKOﬁ Auccepranuy aBTopa.
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(eBpomneiickuil). BaxkHO mnpeaycMOTpPETb COOTBETCTBYIOIIYIO KBapTUpOrpaguio.
Cnenan BBIBOA O TOM, 4TO, 4ToOBl copmupoBars KIUII, cremyeT yuumThiBaTh Kak
COLIMAJIbHO-PKOHOMHYECKHE (PAKTOPHI PETMOHA, TaK U MHEHUS PECIOHJICHTOB O TOM,
KaKoe XWIbE U1 HUX SBISCTCS IPUBIEKATEIbHBIM, IIOCIE YEro IPHUCTYIaTh K
pOpadOTKe KOHIENIUU U CTPATErMH MAPKETHHIOBBIX KOMMYHUKALIHIA.

Mecto (Place). IlenecooOpazHo paccMoTpeTh  pacnojoxkenue KK
«Accambrnies». B wuccrnenoBaHuu [aHBl PEKOMEHAAIMHM IO PAa3MEIICHUIO >KUJIOTO
KOMILIEKca. B KayecTBe cTpareruu neHoo0pa3oBaHusi PEKOMEHI0BaHA «3aTpaThl +»,
OIIpe/ieJIEHNe HOPMBI NPUOBLIN TaK, YTOOBI LIeHa M? B TPEXKOMHATHBIX KBAPTUPaX HE
npessimnana 100 000 pyOuneii. JIns ocTanbHBIX KBAPTHP CIIELYET IOBLIIIATH LIEHY M> B
NOPSJIKE YMEHBIIEHUs KOMHAarHOCTH Ha 5 n.n. Ilo crparernn MapKeTHHIOBBIX
KOMMYHHMKAIMI TPEIJIOKEHBl PEKOMEHJIALMA 110 MEPOIPHUATUSAM M KaHaJlaM, C
MOMOIIBIO KOTOPBIX MOKHO oHecTH eHHOocTH JKK moTpedurensm.

C yderoM BBIBOJOB, IIOJIYYEHHBIX B  PpE3YylbTare KOJIMYECTBEHHOIO
UCCJIEI0BaHus, a TAKKe 0030pa HAYUYHOH JIUTEPATypPhl, 3aKIIOYEHO, YTO BBIBUHYTAs B

Ha4aJic I[ElHHOfI pa6OTBI TAIIOTE3a NOATBCPKAACTCA U ABJISICTCA HOKaSaHHOfI.

buodauorpadus

1. OenepanbHbii  3ak0H  «O0  yyacTUM B JIOJI€BOM  CTPOUTENHCTBE
MHOTOKBApTUPHBIX JOMOB M HMHBIX OOBEKTOB HEJIBMKMUMOCTH M O BHECEHUHU
U3MEHEHUN B HEKOTOPBIE 3aKOHOJATENIbHbIE aKThl Poccuiickon denepanum» ot
30.12.2004 N 214-®3 [DIIEeKTpOHHBIM pecypc]. URL:
http://www.consultant.ru/cons/cgi/online.cgi?req=doc&base=L AW &n=301700
&f1d=134&dst=1000000001,0&rnd=0.4831985008595657#005716600692440
9096 (nata obpamenus: 10.07.2018).

291


http://www.consultant.ru/cons/cgi/online.cgi?req=doc&base=LAW&n=301700&fld=134&dst=1000000001,0&rnd=0.4831985008595657#0057166006924409096
http://www.consultant.ru/cons/cgi/online.cgi?req=doc&base=LAW&n=301700&fld=134&dst=1000000001,0&rnd=0.4831985008595657#0057166006924409096
http://www.consultant.ru/cons/cgi/online.cgi?req=doc&base=LAW&n=301700&fld=134&dst=1000000001,0&rnd=0.4831985008595657#0057166006924409096

Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

2. HNeamxora H. U. IIpobremvr ghopmuposanus nompebumenvbcrkoli yeHHOCMU 8
pasnuynvix cghepax u ompacnsix. Monorpadus. / H. M. MBamkoBa — M.:
Nucturyr MUPBUC. 2012.

3. HMBamkoBa H. W. Cospemenmnvie mapxkemuHnezogvle KOHYyenyuu co30aHus
yeHHocmu 011 nompedoumeneti, buzneca, obwecmea. // Bectauk Poccuiickoro
AKOHOMHYECKOTO YHUBepcuTera uM. [.B. [1nexanosa. 2013. Ne 8. C. 91-100.

4. Kypunenxko 1O. B. @opmuposanue yennocmnozo npeonoswcenus 3emenvHuix
yuacmkog 6 Poccuiickoti @edepayuu: quc. ... Kauj. 5koH. Hayk. POY um. I'. B.
IInexanosa, Mocksa. 2017.

5. Jlamben XK.-K. Meneosxcmenm, opuenmuposaunviti Ha pwinok | K.-XK.
Jlamb6en. [1epes. ¢ anmt. ox pen. B. b. Komuanosa. — CII6.: [Tutep, 2007.

6. Mapkemuneogvle uccie0o8anus u CUmMyayuoHHuIl AHAIU3: YIYCOHUK, 2-€
m3nanue / mox obmi. pen. M. WM. Ckxopoborateix, [[. M. Edumooit. — M.:
OI'bOY BO «P3Y um. I'. B. ITnexanoBa». 2017.

7. [Toprep M. Koukypeummuoe npeumywecmeo: Kak O0OCMUYL BbICOKO2O
pe3ynbmama u obecneyums e2o ycmouyugocms / M. Iloptep. - M.: AnbnuHa
buznec bykc, 2005.

8. Crepuux ['M., Crepuuxk C.I. Pazsumue «EOounoti memoouxu
KIACCUpUYUpo8anus. MHO20K8APMUPHBIX HCUTBIX 00MO8 - Hogocmpoek (EK
MJKH) no nompebumenscrxomy kavecmay (kuaccy) npoekma» |/ MexaHuzanus
cTpoutenbeTBa. - 2012, Neo. 6, C. 32-40.

9. TutoBa B. A., I'me6osa JI. JI., TuroBa T. B. Vnpasnenue noseoenuem
nompeoumeneti / B. A. Turosa, JI. JI. I'ne6osa, T. B. TutoBa. - HoBocu6.:
HI'TY, 2013.

10. VYxoBa A. U. Oyenxa nokynamenbckoeo nogederuss Ha pblHKe Nep8UUHOU

arcunoil Heogudicumocmu // TIpobiemsl coBpeMeHHOM 3koHOMUKH. 2015. Ne 1. C.

170-175.

292



Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

11. Kotler P, Keller K.L. Marketing Management (14th Edition). - Prentice
Hall, 2012, 816 pp.

12.  Sidorchuk R. The Concept of “Value’ in the Theory of Marketing // Asian
Social Science. 2015. Vol. 11. Ne 9. Pp 320 — 325.

13.  Yamamoto G. T. Understanding customer value concept: Key to success.
URL: http://info.opf.slu.cz/vvr/akce/turecko/pdf/Yamamoto.pdf (mara
oOpaienus: 27.06.2018).

14.  Craructuka 1o rojaMm mocTpoiku 1oMoB B BraauBocToke. [DIeKTpOHHBIN
pecypc]. O6mectBenHbiit npoekT «JomM.Mur)XXKX.PY». 2015 - 2019. URL:
http://dom.mingkh.ru/primorskiy-kray/vladivostok/year-stats (maTa oOpamnieHus:
23.01.2019).

15. DOxoHOMHYECKMII MOHUTOPHMHI Topoaa BiaauBocTOKa, XapaKTEpH3YHOLIWN
COCTOSIHUE W JTMHAMUKY Pa3BUTHUSI SKOHOMUYECKOM, COIMAIbHON U UHBIX cep
xKu3HeaesaTeapHoct, 3a 2018 rox. OduiumanbHbIi caT AJIMUHUCTpALUH
BnaguBocToxa. 2018. [ DIEeKTpOHHBIN pecypc]. URL:
http://vlc.ru/?menu=getfile&id=27905 (nara obpamenus: 06.02.2019).

16. DkoHOMUYECKMH MOHUTOPHMHI ropojaa BiiainBoCTOKa, XapaKTepHU3yHOLIUn
COCTOSIHUE W TMHAMHUKY Pa3BUTHUsI SKOHOMHUYECKOM, COIMaIbHON U UHBIX cep
KUBHENEATETbHOCTH, 3a sHBapb 2019 roma. OdunmanbHbli  calT
Anmunuctpauun BrnagumBoctoka. 2019. [Onektponusii  pecypc]. URL:

http://www.vlc.ru/?menu=getfile&id=31248 (nara oopamenus: 20.04.2019).

17. Odummansasiii caiit Enunoit Mndopmarmonnoit Cuctemsr KuMiHOTO
CrpoutensctBa (EMCXKC). Anamutuka. [OnektpoHHsii pecypce]. EMCXKC.
1997 - 2019. URL:
https://mamt. goM.pd/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%
82%D0%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D
1%89%D0%BD%D0%BE%D0%BS5_%D1%81%D1%82%D1%80%D0%BE%

293


http://dom.mingkh.ru/primorskiy-kray/vladivostok/year-stats
http://vlc.ru/?menu=getfile&id=27905
../../../../../../user/Downloads/ht%20http:/www.vlc.ru/%3fmenu=getfile&id=31248
https://наш.дом.рф/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%82%D0%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D1%89%D0%BD%D0%BE%D0%B5_%D1%81%D1%82%D1%80%D0%BE%D0%B8%D1%82%D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2%D0%BE?region=1104
https://наш.дом.рф/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%82%D0%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D1%89%D0%BD%D0%BE%D0%B5_%D1%81%D1%82%D1%80%D0%BE%D0%B8%D1%82%D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2%D0%BE?region=1104
https://наш.дом.рф/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%82%D0%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D1%89%D0%BD%D0%BE%D0%B5_%D1%81%D1%82%D1%80%D0%BE%D0%B8%D1%82%D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2%D0%BE?region=1104

Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

D0%B8%D1%82%D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2
%D0%BE?region=1104 (nara oopamenus: 06.02.2019).

18.  Craructuueckass  undopmamus  -Jyma  ropoma  BmammBocToka.
[OnekTponsblii  pecypc]. [yma ropoma BnagumBocroka. 2019. URL:
http://www.dumavlad.ru/reglament/statisticheskaya-informatsiya (mara

obpamenus: 06.02.2019).

19. YucnenHocts Hacenenus [IpuMopckoro Kpas Ha HaJyajgo  roja.

[ DNeKTpOHHBIM pecypc]. [Ipumopckcerar, 2019. URL:

http://primstat.gks.ru/wps/wem/connect/rosstat _ts/primstat/resources/fadbe2804
97687c0bf4eff3fbd401489/UYncnennocte+I'O+ut+MP+Ha+Havano+roma 2019.
htm (mara o6parnenns 23.04.2019).

References

Federal'ny] zakon «Ob uchastii v dolevom stroitel'stve mnogo-kvartirnyh domov 1
inyh ob"ektov nedvizhimosti i o vnesenii izmenenij v nekotorye zakonodatel'nye akty
Rossijskoj Federacii» ot 30.12.2004 N 214-FZ [Elektronnyj resurs]. URL:
http://www.consultant.ru/cons/cgi/online.cgi?req=doc&base=LAW &n=301700&fld=
134&dst=1000000001,0&rnd=0.4831985008595657#0057166006924409096  (data
obrashcheniya: 10.07.2018).

Ivashkova N. I. Problemy formirovaniya potrebitel'skoj cen-nosti v razlichnyh sferah 1

otraslyah: Monografiya. / N. 1. Ivashkova — M.: Institut MIRBIS. 2012.

Ivashkova N. I. Sovremennye marketingovye koncepcii sozdaniya cennosti dlya
potrebitelej, biznesa, obshchestva. // Vestnik Rossijskogo ekonomicheskogo

universiteta im. G.V. Plekhanova. 2013. Ne 8. S. 91-100.

294


https://наш.дом.рф/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%82%D0%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D1%89%D0%BD%D0%BE%D0%B5_%D1%81%D1%82%D1%80%D0%BE%D0%B8%D1%82%D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2%D0%BE?region=1104
https://наш.дом.рф/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%82%D0%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D1%89%D0%BD%D0%BE%D0%B5_%D1%81%D1%82%D1%80%D0%BE%D0%B8%D1%82%D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2%D0%BE?region=1104
http://www.dumavlad.ru/reglament/statisticheskaya-informatsiya
http://primstat.gks.ru/wps/wcm/connect/rosstat_ts/primstat/resources/fa4be280497687c0bf4eff3fbd401489/Численность+ГО+и+МР+на+начало+года_2019.htm
http://primstat.gks.ru/wps/wcm/connect/rosstat_ts/primstat/resources/fa4be280497687c0bf4eff3fbd401489/Численность+ГО+и+МР+на+начало+года_2019.htm
http://primstat.gks.ru/wps/wcm/connect/rosstat_ts/primstat/resources/fa4be280497687c0bf4eff3fbd401489/Численность+ГО+и+МР+на+начало+года_2019.htm

Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

Kurilenko YU. V. Formirovanie cennostnogo predlozheniya ze-mel'nyh uchastkov v
Rossijskoj Federacii: dis. ... kand. ekon. nauk. REU im. G. V. Plekhanova, Moskva.
2017.

Lamben ZH.-ZH. Menedzhment, orientirovannyj na rynok / ZH.-ZH. Lamben. Pereyv.
s angl. pod red. V. B. Kolchanova. — SPb.: Piter, 2007.

Marketingovye issledovaniya 1 situacionnyj analiz: uchebnik, 2-e izdanie / pod
obshch. red. I. I. Skorobogatyh, D. M. Efimovoj. — M.: FGBOU VO «REU im. G. V.
Plekhanovay. 2017.

Porter M. Konkurentnoe preimushchestvo: kak dostich' vysokogo rezul'tata i

obespechit' ego ustojchivost' / M. Porter. - M.: Al'pina Biznes Buks, 2005.

Sternik  G.M., Sternik S.G. Razvitie «Edinoj metodiki klas-sificirovaniya
mnogokvartirnyh zhilyh domov - novostroek (EK MZHN) po potrebitel'skomu
kachestvu (klassu) proektay ~ / Mekhanizaciya stroi-tel'stva. - 2012, Ne. 6, S. 32-40.

Titova V. A., Glebova D. L., Titova T. V. Upravlenie povedeniem potrebitelej / V. A.
Titova, D. L. Glebova, T. V. Titova. - Novosib.: NGTU, 2013.

Uhova A. I. Ocenka pokupatel'skogo povedeniya na rynke pervich-noj zhiloj
nedvizhimosti // Problemy sovremennoj ekonomiki. 2015. Ne 1. S. 170-175.

Kotler P., Keller K.L.. Marketing Management (14th Edition). - Pren-tice Hall, 2012,
816 pp.

Sidorchuk R. The Concept of “Value” in the Theory of Marketing // Asian Social
Science. 2015. Vol. 11. Ne 9. Pp 320 — 325.

Yamamoto G. T. Understanding customer value concept: Key to suc-cess. URL:
http://info.opf.slu.cz/vvr/akce/turecko/pdf/Yamamoto.pdf ~ (data  ob-rashcheniya:
27.06.2018).

295



Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

Statistika po godam postrojki domov v Vladivostoke. [Elek-tronnyj resurs].
Obshchestvennyj  proekt «Dom.MinZHKKH.RU». 2015 - 2019. URL:
http://dom.mingkh.ru/primorskiy-kray/vladivostok/year-stats (data ob-rashcheniya:
23.01.2019).

Ekonomicheskij monitoring goroda Vladivostoka, harakterizu-yushchij sostoyanie 1i
dinamiku razvitiya ekonomicheskoj, social'noj 1 inyh sfer zhiznedeyatel'nosti, za 2018
god. Oficial'nyj sajt Administracii Vladivostoka. 2018. [Elektronnyj resurs]. URL:
http://vlc.ru/?menu=getfile&id=27905 (data obrashcheniya: 06.02.2019).

Ekonomicheskij monitoring goroda Vladivostoka, harakterizu-yushchij sostoyanie 1
dinamiku razvitiya ekonomicheskoj, socialnoj i inyh sfer zhiznedeyatel'nosti, za
yanvar' 2019 goda. Oficial'nyj sajt Admini-stracii Vladivostoka. 2019. [Elektronny;j
resurs]. URL:  http://www.vlc.ru/?menu=getfile&i1d=31248 (data obrashcheniya:
20.04.2019).

Oficial'ny; sajt Edinoj Informacionnoj Sistemy ZHilishch-nogo Stroitel'stva
(EISZHS). Analitika. [Elektronnyj resurs]. EISZHS. 1997 - 2019. URL:
https://nash.dom.rf/%D0%B0%D0%BD%D0%B0%D0%BB%D0%B8%D1%82%D0
%B8%D0%BA%D0%B0/%D0%B6%D0%B8%D0%BB%D0%B8%D1%89%D0%B
D%D0%BE%D0%BS5_%D1%81%D1%82%D1%80%D0%BE%D0%B8%D1%82%
D0%B5%D0%BB%D1%8C%D1%81%D1%82%D0%B2%D0%BE?region=1104
(data obrashcheniya: 06.02.2019).

Statisticheskaya informaciya -Duma goroda Vladivostoka. [Elek-tronnyj resurs].
Duma goroda Vladivostoka. 2019. URL:
http://www.dumavlad.ru/reglament/statisticheskaya-informatsiya (data obra-

shcheniya: 06.02.2019).

CHislennost' naseleniya Primorskogo kraya na nachalo goda. [Elek-tronnyj resurs].
Primorskstat, 2019. URL:

296



Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

http://primstat.gks.ru/wps/wcm/connect/rosstat _ts/primstat/resources/fadbe280497687
cObfdeff3tbd401489/CHislennost'+GO+i+MR+na+nachalo+goda 2019.htm (data

obrashcheniya 23.04.2019).

297



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHUE MPEAIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

Mammua A.O., crygentka 3 Kypc, GpakyiabTeT « IKOHOMUKAY,
Bnagumupckuii punman PAHXul'C
alina3691215@mail.ru

MHMUKPOMOMEHTbBI B MOBMJIBHOM MAPKETHUHI'E: IIEPCIIEKTUBDBI
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AHHOTALIUA

Crarbss MOCBSIIIEHA PO MHUKPOMOMEHTOB B PA3BUTUHM TYPUCTUYECKOM OTPACIIH.
[Ipoananu3upoBadbl  TEHACHIIMU  IMOTPEOUTEIHLCKOTO  ITOBEICHUS, PACCMOTPCHBI
OCHOBHBI€ BHJIbI MUKPOMOMEHTOB B MOOWJIBHOM MAapKETHUHIE, MPUBEACHBI MPUMEPHI
KOHKPETHBIX MUPOBBIX KeHCOB. ONpeeieHOCOCTOSHUE OTPACIM Ha CETOAHAIIHUN 1€Hb
W JaHbl KOHKPETHBIE PEKOMEHIAIUM I10 BHEAPECHHUIO CTPATETMUA HCMOJIb30BAHUS
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Abstract

The article is devoted to the role of micro-moments in the development of the tourism
industry. The tendencies of consumer behavior are analyzed, the main types of micro-
moments in mobile marketing are considered, examples of specific world cases are
given. The state of the industry today is determined and specific recommendations on

the implementation of the strategy for using micro-momentsare given.

Keywords: micro-moments, search query, consumer behavior, tourism.
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MICROSOMENTS IN MOBILE MARKETING: PROSPECTS FOR THE
DEVELOPMENT OF RUSSIAN TOURISM

C nmnosBieHHEM MOOUJIBHBIX YCTPOWCTB TMOBEACHUE MOTpeOUTENnel mpu
IIPUHATHUU PELICHUS O MOKYIIKE 3HAYUTEIBHO U3MEHUIIOCH. JI€10 HE TOIBKO B TOM, 4TO
BO3pPOCJIO KOJIMYECTBO MOOMJIBHBIX MOMCKOBBIX 3alpoOCOB, HO MU B TOM, YTO MpHU
MPUHATUU PEIICHUN O TIOKYTNKe MoTpeduTenu Bce yarie aoBepsitoT Uatepuety. Tak,
OTKpBIThIE COTpyAHUKaMH (Google MUKPOMOMEHTBHI CTalM KPUTHUYECKUMHU TOUYKAMU
CONPUKOCHOBEHUSI KOMITAHUHU C TOJIb30BATENIEM HAa CETOJHSAUIHEM YyTH MOTPEOUTENS B
muppoBoM TmnpocTpaHcTBe. WX wu3yuyeHWEe B MOOWJIBHOM MAapKETHHIE SIBISETCS
Pa3BUBAIOIMMCS] HAIPaBJIEHWEM NPOABWKECHHS TOBapa WM YCIYrdM, a TaK XKe
NOBBILIICHHUS] YPOBHS HH(OPMHUPOBAHHOCTH O HUX B Ji00oi orpaciu. [lostomy

AKTYAJbHOCTDb BBINOJHCHHOI'0 HCCICA0OBAHUA OIIPCACIACTCA HCO6XOI[I/IMOCTI>IO

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
IInexanosa «Mapxketusr Poccum» (IlaHKpyXHWHCKHE YTEHUS), TOCBSIMICHHOHN 30-JIeTHIO TepBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHus: 25 okTsaops 2019 1.)
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paccMOTpPETh  HOBBIE  BO3MOXKHOCTHM  peaju3alldd  MPOAYKTOB,  HMMEIOIIUX
HEJIOOLICHEHHBIA B CBA3W HU3KAM YPOBHEM Y3HAaBAEMOCTH UM OCBEHICHHOCTH
NOTeHNHUAI. TakuM 00pa3oM, MOXKHO TMPEANOIOKUTb, YTO HCIOJIb30BaHUC
MHUKPOMOMEHTOB B TypHU3ME TIOMOXET M30aBUTbCI OT Oapbepa  ciaboit
WHOOPMHUPOBAHHOCTH O TYPUCTHYECKOM TmoTeHnuane Poccun, Kak OCHOBHOTO
CACPKUBAIOIIETO CIpOC (hakTopa.

eabo  ucciaenoBaHus  ABISETCA  IOUCK  METOJIOB  HCITOJIB30BAHUSA
MHUKPOMOMEHTOB B cpepe TypusMa i TOBBIMICHUS WHGHOPMUPOBAHHOCTH JIIOACH O
TYPUCTUUYECKOM MOTeHIMale Poccum.

Hcxons u3 31010, mNOCTaBICHBI CICAYIONINE 3a4a4H1:

- PACKPBITH CYIIHOCTh U MOHATHE MUKPOMOMEHTOB, PACCMOTPETh OCHOBHBIE UX
BU/JIbI;

- U3YyYUTh 3apyOEKHBIN OMBIT UX HCIOJIB30BAHUS U OLEHUTHh dPPEKTUBHOCTD
BHEJIPCHUS,

- PaccMOTPETh YPOBEHb pA3BUTUA TYpHUCTHUYECKOM oTpacau B Poccum u
OCHOBHBIE HaIlPABJICHUS COBEPIICHCTBOBAHUS CUCTEM MPOJABHKECHUS;

- JaTh PEKOMEHJAIMU 10 aJalTalli POCCHUHUCKUX CAWTOB IOA MOOWMIIHHBIM
MTOMCK Y UCTOJIb30BAHUE MUKPOMOMEHTOB.

Teopernyeckasi M1 MeTOHOJOTHYECKAST OCHOBA HCCJEI0OBAHUSA BKIIIOYACT
COBOKYITHOCTh OOII[EHAYyYHBbIX TOJIXOJAOB M MeEToM0B. B uacTHocTH, B pabote
HCIOJIB30BAJINCh JTUAJICKTUYECKUM W KOMIUIEKCHBIM MMOJAXOJBI, a TaKXe METOIbI
aHalli3a W CUHTE3a, WHAYKIUW W JEAyKIMHd, CPaBHEHUS, MOICIUPOBAHMUS,
0006m1eHus. UnpopmanuonHyw 06a3y HCCIAEI0BAHUN COCTABISIOT HMCCIICIOBAHUS
cneruanuctoB komranuu Google, Crparerusi pa3BuTusi Typusma B Poccuiickoi
@eneparun 10 2035 roga, a TakXKe BIEKTPOHHBIE PECYPCHI, COAEpKallue
CTaTUCTUYECKUE JIaHHBIC WCIIONB30BaHUS MOOWJIBHBIX YCTPOMCTB M TOUCKOBBIX

3aIIpOCOB.
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Pe3ysbTarhl cciie10BAHNS

Heckonbko neT Ha3zaa MOXKHO OBLIO MPEACTABUTH YEIOBEKAa, KOTOPBIA ObI HE
noJp30Bajics TenepoHOM. B  coBpeMEHHOM MHpE HEBO3MOXKHO MpPEICTABUTH
4eJioBeKa, KOTOphIM Obl MOT 3a0bIThb €ro JioMa M HE YyBCTBOBAThH IPU 3STOM
nuckomdopra. DTOT (akT OYeHb HADIAIHO OTpakaeT CTAaTHCTHKA: TOJIh30BATEIH
MOOMIIBHBIX YCTPOMCTB MPOCMATPUBAIOT CBOU cMapT(OHBI B CpelHEM 52 pa3a B JICHb.
A 61% mrozeil yTBEp>KIaeT, UTO OHU MPOBEPSIIOT CBOW TeldedOH B TEUCHHE 5 MUHYT
nocie mpoOyxacHus yrpoM [1]. Cpeau Bcex yCTPOUCTB CErOaHsS CMapTQOH SBISETCS
HE TOJBKO CaMbIM IOMYJSIPHBIM JI€BAMCOM, HO W €IWHCTBEHHBIM, HMEIOIINM
TEHJEHUUIO K POCTY UCIIONb30BaHUS B MUPE (PUCYHOK 1).

3a MOOWJIBHOM aKTHBHOCTBIO HaXOJUTCS OOJbIIOE KOJIMYECTBO JEHUCTBUH,
U3yYEHUEM KOTOPBIX 3aHUMAIOTCS MAapKETOJOTH C LEJIbI0 MPOABMKEHUS OpEHIOB.
B3aumoneiictBus co cMapTHOHOM MOKHO pa3[eNuTh Ha JiBa TUIa. Bo-nepBbIX, Takue,
Kak ormpaBka SMS-cooOuiennii, paccplika pabodyero 3JeKTPOHHOTO MHHChbMa WU
nyonukarus ¢otorpaduii. B 3170 BpeMs mosib30BaTeb MPOITYCKaeT peKIaMy, TaK Kak
(GoKyC ero BHMUMaHUSI MU MHTEpPEC B JAHHBIH MOMEHT HAalpaBlIeH Ha KOHKPETHOE
nerctere. OgHAKO CyIIECTBYIOT MOMEHTBI, B KOTOPBIE€ IOJIb30BATEIN OTKPBITHI IS
BIIUSIHUS OPEHJOB. DTO BTOPOM THUIT B3aUMOJEHCTBHI, KOTJla UM HY>KHA TMOMOIIb B
UHOPMUPOBAHUU TPU NPUHATUM pelieHui. [[1s MapKeToraoroB 3TH MOMEHTHI

SBJISIFOTCSI CUTHAJIOM K 3aIlyCKy pekiambl. PaccMoTpum ux 6osee nogpoOHo.
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snarphone [ 1 ()
Laptopcomputer [ ) 1

Tablet 5%

Desktop 4%

Fitness band I -2%
ereader [[EE] @ 4%
Portable games player ST (0} .34
smartwatch [[ECD @ +%

Standard mobile phone 3%

VR headset @ 2%

Pucynok 1 — Ucniosib3oBanue ycrpoiicts B 2018 . 1 pocT B rog0oBoM MCUYHCICHUM
Hctounuk: DeloitteGlobalMobileConsumerSurvey, USedition, August 2017, August 2018

CeronHst Biajenblbl CMapTPOHOB MPU MOMOIIM HHTEPHETA U TOUCKOBBIX
CHUCTEM MOTYT TFOTOBUTBHCS K JItOOOMY acrekTy coObitus. B 2018 rogy corpyaHuku
kommannu Google mpoaHamM3UpPOBAIM TOUCKOBBIE TEHACHIIMM W TIOTOBOPUIHM C
MOTPEOUTENSIMU, BBISIBUB TPU MOTHBA, KOTOpbIE MOOYXKAAlOT JIOACH Cle0BaTh
MPUHITUITY «Y3HATh, IPEKIe YeM oHu nouay ™ (aHmt. «Know before they go»).

1. Axmueayus eonnenus o npeocmosiujem onvime. Ha paHHUX 3Tanax
MJIAHUPOBAHUS MOTPEOUTENIM XOTAT B3IVISIHYTh Ha TO, YTO OXKUJAET UX B TOM WJIH
uHOM MecTe. Hampumep, 3a mocimegHue 1Ba Troja HaOMIOMAETCs POCT 4YHUCia
MOUCKOBBIX 3ampocoB «MeHI0» ¢ MOOUJIBHBIX YCTpOHCTB Oosice ueM Ha 55%.
OxujgaHue U COOTBETCTBEHHO aKTHBAIlMsI BOJIHEHUS BO3HUKAIOT B MOMEHT, KOT/aa
JIFOMU UCCIEAYIOT U Y3HAIOT OOJIBIIE O MPEACTOSIIIEM OIIBITE.

2.Co30anue ysepeHHOoCmU, npedcoe YemM OMNpasUmsvCsi 8 HOB0E MeCmo.
[ToTpeOuTenn 4yBCTBYIOT HEOOXOIUMOCTh MOATOTOBUTHCS K KAXKIOW JI€Talld CBOETO
OTBITAa: OT HW3Y4YCHHUS KapT J0 TOJATBEP)KICHHS YacoB pabOTHl 3aBEleHUs. ITO

IIOBEACHUE TaKXKE OBLI10 Saq)HKCHpOBaHO B IIOMCKOBBIX 3alpocax. Tak KOJIMYECTBO
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3anpocoB «Bpemsi oxugaHus» ¢ MOOWJIBHBIX YCTpPOMCTB BbIpocio Ha 120% 3a
MocJIeIHUE JBa roja [2].

3. Coszoanue naubonvwerl @uuancosol 6vicodvl. Ceituac mMOTpeOUTETH
CTPEMSITCSl YUUTHIBATD JIFOOBIC JICHE)KHBIE 3aTpaThl 3a01arOBPEMEHHO M MaKCHUMAJIbHO
COKPAaTUTh HEOXKHMJIAHHBIE PACXOAbl. 3@ MOCIEIHUE JBA TO/1a KOJIMYECTBO MOUCKOBBIX
3aMpoCOB, HAYMHAIOLIUXCS CO CIOB «JlatoT 1 yaeBbie B...» Bbipociio Ha 70%.

Kommanuss Google yBumena B 3ToM TEHICHIMH BO3MOXKHOCTH OpeHIOB
YBEIMYUTh KOHBEPCHIO, TIOKa3blBas peKjJaMy TaM, [IJ€ KIWEHTy OHa Oyzaer
peneBaHTHa. Takoe sIBIICHHME Ha3bIBAIOT MUKPOMOMEHTHI — 3TO MOMEHTHI, KOTJa Y
M0JIb30BATENSl BO3HUKAET MOTPEOHOCTh, U OH OOpallaercss K YCTPOWCTBY, YTOOBI
JIEUCTBOBATh MO HEOOXOMNMMOCTU: 3HATh, WITH, JieNaTh WK nokynarh [3]. To ecTs,
HCITIOJIb30BaHUE YCTPOUCTBA (4acTo cMapThOHA) MPOUCXOIUT B Ty KE CEKYHIY, KOT/a
€ro BJIAJIENIbIy YTO-TO HEOOXOAUMO. DTOT (haKT MOATBEpPKIAET cTarTucTuka: 82%
MoJIb30Bareeii CMapTPOHOB TOBOPSAT, YTO OHU KOHCYJIBTHUPYIOTCS CO CBOUMH
TenedoHaMU 0 MOBOJY MOKYIOK, HAXOJsCh B MarasuHe. Ha 3To Taxkke BIuseT yxoA
MOTPEOUTENHCKOTO MOBEACHUSI OT TPEHJA MPUBEPKEHHOCTH KOHKPETHOMY OpEHIY.
Tax, 90% mnonb3oBarenelt cMapTHOHOB HE YBEPEHBI B TOM, KaKyl TOPTOBYIO MapKy
OHM XOTAT KYIUTh, U HAUMHAIOT HCKaThb MHpopMauuio B MHTepHeTe. A KaXabli
TPETUH TOJIb30BATEh MPUOOPETAET TOBAP KOMIIAHUU WU MapKd, OTIUYHOU OT TOM,
KOTOPYIO Mpeanoarai, MoToMy YTO €My NMPEAOCTaBUIN UH(OPMAIUIO, B TOT MOMEHT,
KorJia oHa Oblaa HeoOxoaumMa [3].

Onupasch Ha  CTAaTUCTUYECKUE JAHHBIE UCCIEAOBAHUM U TPEHIBI
MOTPEOUTEILCKOTO TOBEICHUS, ObUIM BBIJICICEHBI TPU OCHOBHBIX CTPATETUU ISl
KOMITAHHH, YTOOBI OBITh B MUKPOMOMEHTE:

Be There. HeoOxomguMo mpencka3arb MHUKPOMOMEHTHI — TOJB30BaTENCH
COOTBETCTBYIOLIEH OTPACIIH, a 3aT€M OKa3aTbCs TaM, KOTJa 3T MOMEHTBI IPOUCXOIST.

Be Useful. HeobxomuMo COOTBETCTBOBaTh MOTPEOHOCTSIM TMOTpeOUTENCH B
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JAHHBIA MOMEHT U MPENOCTABIIATh UM OTBETHI, KOTOPHIE OHU UUIYT.

Be Quick. HeobxonumMo cenaTth OIBIT MOMCKA PEeIeHUsT OBICTPBIM U MPOCTHIM,
M0JIb30BATEIN MOOUJIBHBIX YCTPOKCTB MEPEKIIIOYAIOT BHUMAHHUE YEPE3 CEKYH/IbI.

MUKPOMOMEHTBI JIENATCS Ha 4 BHUJIa B COOTBETCTBUM C PEIICHUEM, MTOMCKOM
KOTOPOI'O 3aHMUMAETCS MOJIb30BaTENb B TAHHBIA MOMEHT.

«fl xouy 3name» — TOTPEOHOCTh, B Ciyyae KOTOPOW IOJIb30BATENIh HIIET
UHDOPMAIIHIO 1O TEeME, CMOTPHUT WHCTPYKIIUIO, W3ydaeT MPOMYKT, HO €I HE TOTOB
ero mpuodpecTH (IIeb — MOKa3aTh HEOOXOAUMYIO HH(OPMAIIHIO).

Coycrs 28 7jer mnociae NPUOCTAHOBIEHHS NPOJAX HAa aMEpPUKAHCKOM
aBTOMOOWIBHOM pbIHKE FIAT BBIMYCTHI HOBYIO MapKy HEOOJBIIOTO TOPOJCKOTO
asromooOmiia FIAT 500. Ho mocne Takoro 1oJroro OTCYyTCTBHSI KOMITAaHUS OOHApYKHJIa
HEJOCTAaTOK  OCBEJOMJIICHHOCTHM CpPE€OUM  HOBOIO  IOKOJICHHSI  aMEPUKAHCKUX
norpeduteneit o Openae. Heobxoammo OBUIO TMOBBIIATH 3aUHTEPECOBAHHOCTH B
aBTOMOOWJIE ¥ 3TOMY CIIOCOOCTBOBAJIa CJIOKHUBIIASICS CUTYyallds B aBTOMOOMJIHHOMU
chepe. Poct neH Ha OEH3MH CIPOBOLIMPOBAJ MOSBIECHUE PEKOPAHOIO HHTEpeca y
aMEpUKaHIIEB K HEOOJIbITUM ropojckuM aBromMoOwisiM. FIAT yBumen BO3MOKHOCTH
CTapble HEOCTATKH OOPATUTh B CUJIbHBIE CTOPOHBI.

Komnanus 3amycTtuia JI€CKTONMHbIE U MOOWJIbHBIE TTOMCKOBBIE OOBSBICHUS IO
TaKUM KaTeropusM, KaK «MaJICHbKHI aBTOMOOWIIB» U «TOPOJICKON aBTOMOOUIIBY,
yTOOBl OXBaTUTh IMOTEHIMAIBHBIX KIHWEHTOB B MHUKPOMOMEHTBHI HCCIEIOBAaHUS U
uHTepeca. Kaxnoe pekiiaMHOe COOOIIEHHE UCIOJIb30BAIOMH(OPMALIMIO O MOMEHTE:
MOJIb30BATEJIEH JIECKTOINIOB pEKJIaMa Hampapiisijla Ha CalT OHJIAWH-KOHCTPYKTOpaA
(moabop IIBETOBOTO PEIICHHS aBTOMOOWJIS), a MOOWIbHAsI peKiamMa MOTEHIIMATbHbIX
MOKyTaTeNied Hampapiisja B OMMKAWIINN CaloOH JUisl TPOBEACHUS TECT-IpaiiBa.
Pesynbratom cranm poct mnokaszarens unaided recall (mMapkeTwHrOBas TEXHHKa,
WCIIONb3yEMas I ONPENETIECHUs] TOTO, HACKOJIIBKO XOPOLIO 3pUTENN WIIN CIIyLIATENH

MOMHST pekiiamy) Ha 127%.
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«A xouy uomuy — NOTPEOHOCTh B OMpPENEICHUU MECTOHAXOXKICHHS Mara3uHa
KOHKPETHOM KaTeropuu TOBAapOB MJIM PACIONIOKEHHOTO HemojaieKy (Iejib — MomnacTb
B I10JIE 3pE€HHUS NTOTPEOUTENS).

3Hasi, 4TO CIPOC Ha ropsyuil kode CHIKAETCA B JIETHUM MEPUO]I, CTICHUATUCTHI
CostaCoffee u Zenith Optimedia coBmecTHO pa3pa®oTaii CTPATETHIO MOBBIIICHUS
ocBefoMieHHOCTH O HOBOM nuHeidike Iced Fruit Cooler. 3amyckast TapreTuHr Ha
ousnec-cetb DoubleClick Bid Manager, kommanus oxBarujiia BceX MOTpeOuTenel B
paguyce 25 metrpoB ot mroboro u3 2000 dunmmanoB Costa m OT pecTOpaHOB
KOHKypeHTOoB. [lo wuTOry HOBas cTparerus, OCHOBAaHHAas Ha WCIOJIb30BaHUU
MUKPOMOMEHTOB, oOkazanach Ha 82% »sddexruBnee mnpeasinymeit: CostaCoffee
npusnekigada 30% Oosblne MOCETUTENEH IO CpPaBHEHUIO C pPecTOpaHaMu
KOHKYpeHTOB, IieHa 3a 1000 noxazoB ymnana Ha 60%, CTR Beipoc Ha 32%, a OpeHn
CTaJl OJTHUM M3 CaMbIX Y3HaBa€MbIX B OTPACIIH.

«A xouy denamvy — NOTPEOHOCTH B MOJYYCHUH UHCTPYKIIUU WM 00yYaromiero
BUJCO C IMETbI0 OCBOCHUS HOBOTO HaBbIKka (I€Ib — TMPEIOCTAaBUTh IEHHYIO
uHpopMariuio).

B 2013 romy BHIEO-MHCTPYKIMH TI0 YyXOAy 3a BOJIOCaMHU HaOupamu
nonyinsipHoctb Ha YouTube, HO wMapketonsorn kommnanuu Unilever oOpatuiu
BHHMaHHE Ha TO, 4T0 97% Takux BHUJICO OBLIM CO3JaHBI OJIOTTEpaMu, a He OpeHIaMHU.
CoBmecTHO ¢ komaHa0il Google koMmaHusl aHATU3UPOBAJIa TPEHIOBBIE 3aMPOCHI 00
yxoze 3a BonocaMu. OObenuHss TaKue BUACO U co3laBas (YHKIMIO MOUCKA CPEAu
Hux dyepe3 cBod kaHan All Things Hair n#a YouTube, Unilever -crana
[EHTPATU30BaHHBIM PECYpCOM JUIsi TOTEHIMAJIBHBIX KIMEHTOB, co3naB Ooiee 50
MUJUJIMOHOB MPOCMOTPOB Ha BHJIEO BCEro 3a JABa roxa. B TeueHue miecTu Hemenb
kaHai crai Ne 1 mo yxoxy 3a Bomocamu Ha YouTube, a komanaa Unilever nonyunna
BO3MOXKHOCTh pa3MeliaTh CBOM MPOAYKT Ha camMoul KpyrnHOH beauty-muiomaake 6e3

3arpar Ha peKiiamy.
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«A xouy Kynums» — TOTPEOHOCTh B TIOMOIIM C BBIOOPOM TOBapa WIH
opopmieHreM 3aka3a (Iledb — COKPAaTUTh KOJIWYECTBO BPEMEHHW WKIHMKOB Ha
odopmieHHE).

Tax xomnanuss Domino's mpusHana QakT TOTO, YTO HEOOXOAMMO YUYUTHIBATH
OXHJIaHUs TMOTpeOuTeNnel U ObITh OPUEHTUPOBAHHBIM Ha TO, YTOOBI Yy MOJB30BATENS
OblJ1a BO3MOXKHOCTb COBEPIINTH HY>KHbIE JAeHCTBUS Ha Jt000i miardopme. [loatomy
OT MEXaHW3Ma 3aKa3a MULLbI AByMs cllocoO0aMu (ITO3BOHUTH B MAara3uH WIA MPUUTH
Tyla) OHHM MEpenuld K TEXHOJOrHH C 15 pasnuuneiMu crnocobamu. Hampumep,
N0JIb30BATEIN YCTPOICTB MOTYT OTIIPAaBUTh B COLMATIBLHONW CETH €mOji B BUJIE MUILILIBI
U HCIMOJIb30BaTh rojocoByo koMaHay B Google Home. Tenepp mepen KoMmaHueu
CTOMT TOJIBKO 3ajJada IOJAJEp>KUBaTh pabOTy PECYpCOB Ha BCEX YCTPOMCTBaX M
BHEJPSTH aKTyaJIbHBIE TEXHOJIOTMYECKUE PEIICHHUS [4].

N3ydeHne noBeneHUs MONb30BATENEH B KAXIOM U3 CIy4acB U HCIOJIb30BAHUE
NOJyYEHHBIX JIaHHBIX B pa3paO0TKe MapKETUHIOBON CTPATErUHU SBJISETCS aKTyaIbHbIM
HaITPaBJICHUEM HE TOJIBKO JUUI1 KOMIIAHUM, HO U JUJISl TOCYIAPCTBEHHBIX OpraHU3aluid U
LEJIBIX OTpacie.

PaccmarpuBass TypusM Kak cdepy MapKETHMHIOBON JEATEIbHOCTH, MOXHO
Ha3BaThb €ro NPOM3BOACTBOM M peAM3alMed TYpPUCTHYECKUX YCIYT M TOBAapOB
OpraHu3alMsIMHM, OOJaJarolMMU  COOTBETCTBYIOIIMMU  pecypcamu. Hanuuue
YHUKaJIbHBIX MPUPOAHBIX PECYPCOB, HCTOPUYECKUX OOBEKTOB B TYpPHCTHUYECKOM
NPOAYKTE TapaHTUPYEeT €My KOHKYPEHTOCHOCOOHOCTh. OpaHako, Typu3M — 3TO
CIIO)KHAsl COIIMAJIbHO-DKOHOMHUYECKAasi CUCTeMa, pa3BUTHE KOTOpPOH B OOJBIION
CTEIEHH 3aBUCHUT OT FOCYIAPCTBEHHBIX MEP MOAACPKKN Pa3BUTHS.

20 cents6ps 2019 r Owbuta yrBepxkaeHa CrTparerusi pa3BUTHS Typu3Ma B
Poccuiickoit @eaeparuu 10 2035 roma, cCormacHO KOTOPOl BbE3AHOM MOTOK TyPHUCTOB
B nocneanue roapl ctadbmieH. [To nanueiM @enepanabHOi City>XObI TOCyAapCTBEHHOM

cTaTucTuku, B 2018 rogy MpUTOK MHOCTPAHHBIX TYpPUCTOB BbIpoc Ha (0,7 MmpoleHTa
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(mo cpaBuenuto ¢ 2016 rogom). [To nanHsiM BeceMupHON TypHCTCKOM OpraHHW3alivy,
pacxolpl BBE3THOTO Typucta B Poccun Huke, 4eM B CpPEIHEM IO MHpPY, H
coctapisitorMmenee 900 mosmapoB CIHA nHa 1 yenoBeka (Bo ®dpanumu, ABCTpUH,
Ucnanuu - 6onee 1100 nommapos CIIA na 1 yenoseka). [lo nanueiM ®denepaabHOi
CIIY>KOBbl TOCYHAapCTBEHHOM CTATUCTHKH, OKOJIO 70 TMPOIEHTOB pa3MelIeHUuN BCeX
Bhe3kKaMmUX B Poccrio MpuxonuTcs BCEro Ha JIBE TYPUCTCKHE TEPPUTOPUM - TT.
Mocksy u Cankt-IletepOypr [5]. OTcyTcTBHE pOoCTa IPUTOKA MHOCTPAHHBIX TPakIaH
IPU HU3KUX TYPUCTUYECKUX pacxofax TOBOPHUT O UX ciaaboit MHPOPMHUPOBAHHOCTHU O
TYpPUCTHUUECKOM MOTeHIHane Poccru, kak 0CHOBHOMCIEP KMBAIOILIEM CIIPOC (haKkTope.

BoisiBieHa HU3Kas Y3HaBa€MOCTb POCCHMCKUX TYpPUCTCKUX OpEeHIOB Ha
3apyOeXHBIX PBIHKaX W BHYTpU cTpaHbl. COrnacHO JTaHHOW CTpaTeruu pa3BUTHUS B
Poccuu cymectByeT (pakT HepeaaM30BaHHBIX BO3MOXKHOCTEH MO Pa3BUTHIO CUCTEMBbI
MPOABUKEHUS C IPUMEHEHUEM COBPEMEHHBIX MH(POPMALMOHHBIX, MAPKETUHTOBBIX U
MHBIX TEXHOJIOTUH. B TO ke BpeMs pekiiama SIBISIETCSl OJHUM M3 HauOoJee Ba)KHBIX
(akTopoB, MOMOTraKIIUX AAHHOW HWHIYCTPUH T€HEPUPOBATh MOTPEOUTENEH, Kak ¢
MECTHOTO, TaK M C MEXJIyHapOAHOrO pbIHKA. TypuCTHMYecKas peKjiaMa MOMOTaeT
IIOCETUTEI0 TO3HAKOMUTBCSI C MECTOM €IIE 10 TOTO, KAK OH ITOCETUT €r0 JIMYHO.

EcTb Tpu OCHOBHBIE pOJIH, KOTOPBIE PEKIamMa UTPaeT B JaHHOW UHTyCTPHH:

1) MadopmupoBanue (4To0bl MOCETUTh MECTO HA3HAYCHMUSI, TYPUCTHI JTOJKHBI
3HAaTh O MECTE);

2) Ilponaxa (4ToObl yOEIUTH TYPUCTOB MOCETUTh MYHKT HA3HAYEHUS );

3) Hamomunanue (4roObl HAIOMHHUTH TYpPUCTaM O IyYHKTE€ Ha3HAY€HUS U O
MecTax OpOHUPOBAHMS TYPOB/TPAHCIOPTA/anapTaMEHTOB).

AHanu3upysl TUIaHUPYEMble MEPbl pean3alli MapKETUHTOBOM CTpaTeruu
MOKHO OTMETHTbh, YTO OHU HE YUUTHIBAIOT COBPEMEHHBIX TPEHIOB MOTPEOUTETHCKOTO
noBeieHus. TeXHUUECKU TYpU3M HE SIBIISIETCS] IPOAYKTOM, OH HEMaTepHalleH, OTPacib

HE CIocoOHa mpojarh ero cBomM KiaueHTaMm. OJHaKO, Kak W B OH3HEce, TaK W B
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TYpUCTUYECKOH cdhepe KIIOYEBYIO POJIb UTPAET MIPUBJICUEHUE MOTPEeOUTENs (TYypUCTa).
Tak, oTpacnp  peaJM3yeT  HampaBI€HHE  IMYTEHIECTBHS  HAa  OCHOBAaHHH
UHGOPMUPOBAHHOCTH, HABBIKOB BOOOpPAXEHUS MOTPEOUTENS U, COOTBETCTBEHHO, €r0
OXUJAHUSX. YUUTHIBasI TOT (DAKT, YTO MCIIOJIL30BAHME MUKPOMOMEHTOB OCHOBAaHO Ha
aHAJOTMYHBIX NMPUHIMUIIAX, MOKHO CII€NaTh BBIBOJ O TOM, YTO UX YYE€T B IOCTPOCHUU
MapKETHHTOBOM CTPaTernu NPUBEAET K COOTBETCTBYIOIINM PE3yJIbTaTaM.

PaccmoTrpuMm Hamnbonee mocemaeMbple MO JaHHBIM cTaTucTUkH Livelnternet
poccuiickue cailTel 0 TypusMe. B cooTBeTcTBUU ¢ pelTHHIOM 3a ceHTs10pb 2019 roxa
BbIOepeM Tyty.py, Typucrtep.Py, Toukoctu typusma, Tophotels u TravelAsk [6]. dus
oowektrBHOTrO aHanu3a cpaBHuM UKC (Muaexc KauectBa Caiita) SIHAekca maHHBIX
pecypcoB. Ilpu ero pacuere y4dHMTBIBAIOTCS pasMep ayIUTOPUU CalTa, CTEIEHb
YAOBJIETBOPEHHOCTH I10JIB30BATEIIEH, YPOBEHb JOBEPHUS CO CTOPOHBI IOJIB30BATENICH U
Sunexca u gppyrue kputepun [7]. llomyumm pesynsrar: Tyty.py - 22600,
Typuctep.Py — 7 700, Tonkoctu typusma — 6 400, Tophotels — 8 600 u Travel Ask —
8 250, 9TO ABNAETCA BBICOKMM ITOKa3aTeseM Ipu cpeaHeM B orpaciau 1620. Takum
00pa3oM, CEpPBUCHI UMEIOT BBICOKYIO MOCEIAEMOCTh CTPAHULl U YIOBIETBOPEHHOCTh
nojp3oBareneil. OgHaKo, aHATU3UPYs MOOWJIbHBIE BEPCUU CANTOB, MOXKHO CJ€IaTh
CJIETYIOLINE BbIBOJIBI:

- CKOpPOCTb 3arpy3Kd CTpaHUI[ COCTaBIsieT B cpeaHeM S5-7 CEeKyHI, 4YTO
CBUIETENBCTBYET OO0 OTCYTCTBHMM ONTUMHU3AIMM, H30BITKE KOJa MW TOTEpe
MOTEHIIMAJIbHBIX TOTpeOUTeNel (UCKII0UeHUuEM saBisieTcs TyTy.py);

- mpemlaraeémMasi yciayra CaiToB HE 3aBHCHT OT KJIFOYEBBIX CJIIOB B IIOMCKOBOM
3anmpoce TmoJib3oBatens (Hampumep, «17 okTa0ps», «0e3 mepecaaku», «Tyaa Hu
oOpaTHO»), a 3HAYUT, HE SBJISIETCS KACTOMU3UPOBAHHOM;

- CaiiThl HE KOHKYPUPYIOT C HWHOCTPAHHBIMH CEpPBHCAaMU MPHU TMOUCKOBBIX
3anpocax «ONMKaWlIui OTeIby», «IoeXaTh B...», «JIEUIeBble Typbl B..» U T.J.,

CJICA0BaTCiIbHO, HC BBIABJLAIOT TPCHABL HOTpe6I/ITeJ'II>CKOFO IIOBCACHU A (I/ICKJHO‘—IGHI/IGM
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apasiercs TyTy.py);

- pecypcsl HE MpeaIararoT KOHTEHT, OCHOBAaHHBIM Ha 4YacTbIX 3ampocax
NOTEHIIMATBHBIX TOTpeduteneil Typuctuueckux yciyr (Hampumep, «llouemy B
caMoJIeTe 3aKJIabIBACT YU U KaK C 3TUM CIIPABUTHCA» ), CIEI0BATEIBHO, HE PEILAIOT
npoOseMy MOJIb30BaTENsl B MOMEHT « Sl Xouy Jienarby.

Takum o00pazom, HeECMOTps Ha TOKa3aTeld IOCEUIaeMOCTH  CalToB,
CYIIECTBYIOT HEpealM30BaHHBIE BO3MO)XHOCTH TOBBIIICHUS Tpaduka, Tak Kak B
HACTOAILIEE BPEMs JIaHHBIE PECYPChl HE OPUEHTUPOBAHBI HA MOOWJIBHBIN MTOMCK U HE
ONTUMHU3HUPOBAHBI 10JI MOOWIIbHBIE JieBaiickl. Hanbonee KIMEHTOOPUEHTHUPOBAHHBIM
aBisieTcs caT TyTy.py, yAOBIETBOPSIOIMI YacTh KPUTEPUEB MOOMIBHOTO CEpBHUCA.

OpHako KaxAbld pa3, KOIAa YCJIOBHBIM IOTPEOUTENh  HCIBITHIBAET
HEOOXOAMMOCTh HAWTH HH(POpPMAILMIO, MECTO MW TOBap, MCIOJIb3YS MOOMIbHOE
YCTPOWCTBO — HACTyNaeT MUKPOMOMEHT, KOTOPbI T€OPETHUECKU CYIIECTBYIOT JIS
JNaHHbIX KoMIaHui. s Toro 4roObl TypUCTHYECKMH OpeHJ CMOI HCHOJIb30BaTh
MUKPOMOMEHT U MPUBJIEKATh MOTPEOUTENISL, PEKOMEHTYETCSI:

1. BoisiBUTH MNOTPEOHOCTH TMoOJb30BareNed W cHOPMUPOBATH  MOJENb

pearupoBaHus.

HeoOxomumo feTanbHO M3Yy4WUTh [OBEAEHUE LEJIEBOM ayaIuTOpUU MpHU
UCIOJIb30BaHUHM MOOMJIBHBIX YCTPOMCTB, ONPEECINUTh MOJIb30BaTEIbCKUE HAMEPEHHUS,
MIPEANONIOKUTh BHEIIHME YCJIOBUS B MOMEHT CO3JaHUs ITOMCKOBOTO 3arpoca. [lns
3TOTO CJIEAYET ONPEACIIUTH CaMbI€ 4acThIE 3aIPOCHI HA TEMY TYpU3Ma U 3alpOChl B
BONPOCUTENIbHOM (hopMe, XapaKTepHbIe JUIsl IPOAYKTOB U YCIYT B 3T0H cdepe. 3arem
MOCTPOUTH MYTh MOTpeOuTeNs (customer journey), BHISIBUTh (DAKTOPHI, BAUSIONIME HA
U3MEHEHUE TMOTpeOHOCTEeM TMOJb30BaTelsl B  3aBUCUMOCTH  OT  Pa3IMYHbBIX
oOctositenbcTB.  Hampumep, 3ampoc 00  DKCTpEeMalbHBIX  Typax  MOXET
CBUJIETEIBCTBOBATh O TOM,YTO JJisi MPUBJICUCHHUS] BHUMAHUS TOJIb30BATENs K TOBApY

€My HEOOXOAMMO JEMOHCTPUPOBaTh M300paKEHUST TYpPUCTOB B CIOPTUBHOM
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CHapSIKEHUH.

[Ipoananu3upoBaB BapuaHThl NOTPEOHOCTEN, KOHTEKCTAa U CPOYHOCTH 3aIPOcCa,
HEoOX0AMMO Cc(hOPMHUPOBATh HECKOJIBKO OCHOBHBIX buyer persona, MCKYyCCTBEHHBIX
npo¢uiel, NpeaACTaBIAIOIMX TPYIIIbI OX0KUX JIOAEH B 1eneBoi ayauropuu. OHU
JaJyT BOBMOXKHOCTH OTPEAETUTh, KaK CBSI3aThCs C JIOIbMU Ha OoJiee TUYHOM ypOBHE
U CO30aTb MOJEIM pearupoBaHMsi (TEKCT PEKJIAMHOTO OOBSBIECHHUS, IIa0JIOHBI
CTPAHMIL, TOBAp U T.J.) C UEIbI0 MAKCUMAJIBHON KaCTOMHU3alluU MTPEAIOKEHu [ 8].

2. Ucnonb3oBath TypOO-cTpaHHIlbl Yandex.

TypOo-cTpaHuLIbl — TEXHOJIOTHS, TO3BOJISIONIAS CO3/1aBaTh JIETKHE BEPCUU
CTpaHMII, 3HAYMTEIBHO YCKOPSIOIINE 3arpy3Ky canra ¢ Anaekc nmoucka. CpeaHuii Bec
takoi ctpanulpl — 300 KB, uto B 10 pa3 MensIie crannaptHoit Bepcuu. [lo maHHBIM
Snnekca, JOaHHBIH HMHCTPYMEHT YCKOpSIET 3arpy3Ky KOHTEHTa Ha MOOWJIBbHBIX
yCcTpoicTBax B 15 pa3 mo cpaBHEHHIO C OObIYHOM MOOMIIBHOM Bepcued u Ha 30%
CHW)KAET MPOLEHT OTKA30B, CBA3AaHHBIX C JOJIOM 3arpy3Koil cTpaHuusl [9]. OT0 maer
IPEUMYIIECTBO B MOOWIBHOW TOMCKOBOM BblJaue, TaK HEOOXOAMMOE TpHU
MCIOJIb30BAHUM MUKPOMOMEHTOB (npuHuui Be Quick).

Kpome Toro, xonuuecTtBo pekjiaMbl Ha TypOO-CTpaHUI[aX HAMHOTO MEHBIIIE,
BHUMAHHME II0JIb30BaTesi HEe OyleT OTBJIEYEHO OT KOHKPETHOIO MPEIJIOKEHHUS.
TexXHOJIOTHsI TOAXOANUT ISl CTPAHULL C TIOJIE3HBIM KOHTEHTOM, KOTOPBII HUCIIOJIb3YyETCs
B MOMEHT «SI Xouy naenarhy, HallpUMEpP CTATbU O MOMYJISIPHBIX HANPABICHUAX WIH
UHCTPYKIIMM 10 cOopy Oaraxa. TypOo-cTpaHWIIBI TOMOTarOT YBEIUYHUTHh OXBarT
MOOUJIBHON ayJUTOPUH — IOJIb30BATENSIM HE HYXKHO J0JIr0 AaTh 3arpy3KH caiTa.

3. SEO onrmMmu3anus.

MoGunbHas BbIa4a MpPH PAHXUPOBAHMM IMOMCKOBBIX 3allPOCOB YUYUTHIBAET
yaOOCTBO caiiTa AJii €ro MpoCMOTpa C MOOWJIBHBIX JEBaCOB, Y€M CYIIECTBEHHO
OTJIMYAETCs OT IECKTOMHOM BbIJAuu. /{7151 TOro, 4T0OBI TYpUCTCKOMY CalTy MOMNACTh B

MepPBbIE CTPOYKH MOUCKA, €My HEOOXOAMM aJaNTHBHBIM CAaHT C BBICOKOM CKOPOCTHIO
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3arpy3kd M KOHTEHTOM, PACIOJOXKEHHBIM C YYE€TOM OCOOEHHOCTEH MOOMIIBHOTIO
noucka (kerp, mpu@dT, 1BET TekcTa U T.J.). Kak 0COOEHHOCTh MOTPEOUTETHCKOTO
MOBE/ICHMS TTOJIB30BaTEIe MOOMIIBHBIX YCTPOMCTB: Yallle BCETO OHHU IIPOCMATPUBAIOT
nepBbie 5-6 CChUIOK.

4. OnTUMU3HPOBATh KOHTEHT MO/ TOJIOCOBBIE 3aIIPOCHI.
['enepanbubiit qupextop Google Cynmap IluwauB 2018 romy o00BSBHI, YTO IO
naaaeiM Google, 20% Bcex MOMCKOB SBISIOTCS TOJOCOBBIMH, a 31% monbs3oBaTenei
cMapT($OHOB BO BCEM MHpPE MCIONB3YIOT voice tech He pexke 0HOTO pas3a B HEAEIIO.
Taxxe, mo nporuozam kommanuu K 2020 rogy 50% Bcex OHIAH-TIOMCKOB OYIyT
OCHOBaHBI Ha rojIocoBOM cBsi3u. [103TOMY, 0COOEHHOCTH JaHHOTO MHCTPYMEHTA CTOUT
YUUTHIBaTh TPHU ONTUMHU3AIMH CcTpaHull. Hampumep, OONBIIMHCTBO TOJOCOBBIX
3alpOCOB KOPOTKHE, B PAa3rOBOPHOM CTWJIE, Yallle BONPOCHUTEIBHOTO XapakTepa,
noutu 20% W3 HUX HAUMHAIOTCA C 25 KIIOYEBBIX CIOB. /(s mogoOHBIX 3ampocoB
OyIyT peleBaHTHbI KOpOTKHE HHGOPMAlMOHHBIE CTaThu, OMoku Q&A, BHIEO-
WHCTPYKIIMH U T.J1.
BbiBoabI U peKOMeHAANH
Takum oOpa3oMm, OBUTM BBISBICHBI T[JOOAIBbHBIE TEHJECHIMUA HCIOIb30BAHUS
MOOUITBHBIX YCTPOMCTB, chopMyIUpOBaHbI OCHOBHBIE O0COOEHHOCTH
NOTPEOUTEIHCKOTO TOBEACHHUS mpu MoOmiIbHOM moucke. [lo pesynbpraram
UCCIIEIOBAHUS YAAIOCh PACKPBITh MOHITHE MUKPOMOMEHTOB, PACCMOTPETH OCHOBHBIC
ux BUAbl «S xouy 3HaATBY», «S xouy nenarby», «S Xouy KynmuThby, «S xouy uaTH», a
TaK)K€ HM3YYUTh OMBIT HCIOJB30BAHUS KaXJIOrO0 M3 HUX 3a pyOexoM. B pamkax
HCCIIEJIOBAHUS PACCMOTPEHA CTAaTUCTUKA MO Pa3BUTUIO TYPUCTHUYECKOM OTpacid B
Poccurn © W3yueHbl OCHOBHBIE HampaBlI€HUS COBEPLICHCTBOBAHUS CUCTEM
NpOJBMXKEHUS B cOOTBeTCTBUU co Crparerueil pasButus TypusmMa B Poccuiickoit
Oenepanuu 10 2035 roma. Ha ocHoBaHMM 3TOrO cjenaH BBIBOJ OO0 OTCYTCTBHM B

IIpOrpaMMe MEPOIPHUITUNA, HAIPABICHHBIX HA pPAa3BUTHUE POCCUUWCKUX CaWTOB U
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MH(OPMAIIMOHHBIX TIOPTaJOB B MOOWJIBHOM moucke. [lpu wu3ydyeHun mnpomykra

TprICTH‘-ICCKOfI 0Tpaciii, BbISIBJIICHA BO3SMOXHOCTDL MCITOJIb30BAHWA MUKPOMOMCHTOB B

MapKETUHIOBOM cTparernu KoMmaHuid. IIpoaHanmu3upoBaHbl HamOosee MOIyJspHbIC

CalThl POCCHUUCKUX KOMITAHMH W JaHbl PEKOMCHJAIMM 10 HMX aJanTaluu Ioj

MOOWITbHBIN TIOMCK M 3aIIPOCHI TIOJIb30BATENICH.
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MOOC KAK UHCTPYMEHT DIGITAL-MAPKETHUHTA
OBPA3OBATEJIbHO OPTAHU3AIIUU

AHHOTAIIUA

OObeKkTUBHBIE TMPUYUHBI TpaHchopMauu oOpa3oBaHUs B paMKax HUGPOBHU3AIUU
npoieccoB cHOpMUPOBAIM HEOOXOIUMOCTh HCIOJIb30BaTh HU(GPOBON MApPKETHUHT
JUI.  TpOJABWXKEHUS OpeHma oOpas3oBaTeiabHONW opraHuzanuu. CoOBpPEeMEHHBIM
YHUKAJbHBIM MapKETHUHTOBBIM CPEJCTBOM SIBJISIOTCS MAacCOBBIE OTKPBITHIC OHJIANH-
kypcel (MOOC). B nmannoit cratbe MOOC paccMarpuBaroTcs Kak HHCTPYMEHT

digital-mapkeTuHra B paMKax KOMILIeKca MapkeTuHra 7P.

KuroueBbie ciioBa: 1iudpoBoil MapKeTHHI, oOpa3oBaHuE, «IU(PpPOBOE» MOKOJIEHHUE,

MaccoBbIe OTKpBIThIe OHNIaH-Kypchl (MOOC), koMiuieke mapkeTunra 7P.
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MOOC AS AN EDUCATIONAL ORGANIZATION
DIGITAL MARKETING TOOL

Abstract

The objective reasons for the transformation of education within the framework of
digitalization of processes have formed the need to use digital marketing to promote
the brand of the educational organization. Modern unique marketing tool is mass
open online courses (MOOC:s). This article considers MOOC as a digital marketing

tool within the 7P marketing mix.

Keywords: digital marketing, education, "digital" generation, mass open online

courses (MOOC:s), 7P marketing mix.
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MOOC AS AN EDUCATIONAL ORGANIZATION
DIGITAL MARKETING TOOL

OOpaszoBaHue TIEPEKUBACT CYIIECTBEHHbIE TpaHChHOpPMAllMM B CBSI3H C
HECKOJIbKUMU dbaxkTopamu: 100 IbHBIMU COIMATIbHO-IKOHOMHUYECKUMU
MpoIeCCaMH, TEXHOJOTUYECKUM pa3BUTHEM, HEOOXOJUMOCTBIO TOCTOSIHHOTO
pPa3BUTHUS YEJOBEUECKOTO KamuTajda M OCBOCHHUS HOBBIX KOMIIETEHIIMM, a TaKxke
MOSIBIICHUEM HOBOTO «IU(PPOBOTO» TOKOJIEHUS CTYJCHTOB. YHUKaJIbHOCTH
NpeACTaBUTENeH <«IUPPOBBIX aOOPHUTEHOB» 3aKIIOYaeTCI B TOM, YTO HX

OCOOEHHOCTH BO MHOTOM ONPEACIAIOTCS Pa3BUTHEM COBPEMEHHBIX TEXHOJOTHIA:

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
IInexanoBa «Mapxketurr Poccum» (IlaHKpyXHHCKHE YTEHNS ), MTOCBSIMICHHOHN 30-1eTHI0 IEPBOH POCCHHUCKON
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUYecknii yauBepcutet nmenu 1.B. [1nexanosa» u 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHust: 25 okTsaops 2019 1)
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WHTEpHETa, HOBIIECTBAMM B  KOMMYHHUKaLMSAX, paszHooOpasuem  Qopm
uHpopmanuu. C paHHETO JAETCTBA OHU HAXOAATCA B OKPYKEHHH IH(POBBIX
TEXHOJIOTUI, KOTOpPhIE BOCIHPHUHUMAIOT KaK 00sA3aTeJbHBIA W HEOOXOIUMBII
aTpuOyT MOBCEJHEBHOMN KU3HU. HeynuBUTENIBbHO, UTO UX TPEOOBaHUS K O0OYUECHUIO
ornuyaroTca. [103ToMy CTyneHThl MO3UTMBHO BOCHPUHHMAIOT TEXHOJIOTHYECKHUE
HOBIIECTBA B YHHUBEPCHUTETE: OT HAJIUYUA DJIECKTPOHHOIO pACIHUCAHUSA [0
BHEJPECHUS OHJIaliH KypcoB [7]. OHU NPUBBIKIN NPUOOPETATH KEJIAEMOE Cpasy, He
BBIMTyCKast M3 pyK cMapTdoHa, Oyap TO ¢uibM, onexnaa uiaum oOydaromas
nporpamMma. Bpems CyTOK WM MECTOHAXOXJICHUE HE HUrPalOT HUKAKOM POJIU.
OTtcrona *enaHnue ObICTPO MOJYYUTh OOpPaTHYIO CBS3b OT MpenojaBareliei, cTpax
NPOMYCTUTH BaXHYIO UH(GOPMAIIHIO, HOBOCTh. MOJIO/bIC JTIOU CUIBHO MPUBSI3aHBI
K TOHMCKOBBIM CHCTEMaM, YepIarT HHPOpMaIlUi0 HEe U3 OyMaKHBIX KHHUT, a U3
MHOX€CTBa HHTEPHET-UCTOYHUKOB. MOOC 00BEKTUBHO YBEIHYMIN pPa3pbIB
MEXJy TpPaJAUIMOHHBIM OOpa3oBaHMEM M 3ampocaMH olmecTBa Ha (OPMBI €To
nonyuenus [10].

Henr manHOM crTarbu 3akirovaerca B a”Hann3ze MOOC kak COBPEMEHHOTO
uHcTpymenta digital-mapkernHra oOpa3oBaTeNbHBIX OpraHu3alvii B paMKax
KOMILJIEKca MapkeTuHra 7P.

[udpoBoii MapKETHHI OCHOBaH Ha UCIOJb30BAHUU TEXHOJIOTHYECKUX
MPOLIECCOB JJIsl B3aUMOACUCTBUS C MOTPEOUTENIMU YCIAYT U MOJJIepKaHusl OpeHaa
[6], TpeOyeT MOHMMaHUS OXHUJAHUW U TOBEACHUS MOTPEOUTENST U 0053aTENIbHO
BKJIIOYAET B ce0st 0OpaTHyto CBsi3b 24/7.

Ceronns xenanue oOyuarbcs 24/7 B mo0oi ToOuke Mupa, B JIIOOOM By3e,
BIUSET HAa (HOPMBI B3aUMOJICHCTBUS C MOTPEOUTEIEM U METOIUKUA OO0yueHus [3].
Pazputre 1HGPOBHIX TEXHOJOTUN BIHSIOT HA HUHCTPYMEHTHI MAapKETHHTOBOTO
komruiekca [10].

Paccmorpum MOOC ¢ Touku 3peHHsi KoMmruiekca mapketunra 7P. JlaHHbI!
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KOMIUJIEKC akTyaneH miss peiHkOoB B2B u B2C, Ha koTopbhix M paboTaer
oOpa3oBaresibHasi OpraHU3aAIH:

1. Product (mpoaykrt). Ilpoucxoaut Tpanchopmaius TpagUuLMOHHOTO
oOpa3zoBarenbHOTO Tponecca. Dopmupyercsa uudponas oOpa3oBaresibHas cpena,
KaK COBOKYMHOCTb IU(POBBIX CPEACTB OOyUEHHs, OHJIAWH-KYPCOB, 3JIEKTPOHHBIX
oOpa3zoBarenbHbIX pecypcoB [4]. MOOC natoT BO3MOXKHOCTH CTYJEHTaM H3yyaTb
nepefoBoil, Kak pOCCHUMCKUNM, Tak M 3apyOeXHbI OmbIT, (HopMUPOBATH
WHIWBUyaJlbHbIE  y4eOHBIE TUTaHBI, O00ydYaThCs, CAaBaTh TEKyIIUHA W
MPOMEKYTOUYHBIM KOHTPOJIb B CIOKOWHOW OOCTaHOBKE, UTO IO3BOJSIET CHU3UTH
YPOBEHb CTPECCOBON Harpy3ku, B JII000€ Bpemsi oOpaTUTbCS 3a MOMOIIBIO K
MPEIoaBaTeIl0-KOHCYIbTAHTY TI0 DJJIEKTPOHHOW TMo4Te ©O€3 ydeTa BpeMEHH
KOHCYJIbTAIli B O4HOM (hopMe. MaccoBbie OHJIAWH-KYPCHI SIBISIOTCS OTACIBHOU
METOJIMKOM OOydeHHUs, HUMEIIIed KOMIUIEKC 3ajad, CBOM JOCTOMHCTBA U
HEJOCTATKH.

2. Price (uena). boyiiee HHM3Kasi CTOUMOCTH JUCTAHIIMOHHOTO OOYy4Y€HUS, IO
CPaBHEHHUIO C OYHBIM, JA€T JOCTYMHOCTh 0O0pa3oBaHUs JIOAAM C Oojee HU3KUMU
I0XOJaMu U  SIBIIIETCS KOHKYPEHTHBIM TpeuMyliecTBoM By3a. llepexon
oOpa3oBaTelbHOro TMmpoiecca B HudpoBoi (opmaTr KapIAMHAIBHO MEHSET
CTOMMOCTHYIO MOJI€JIb €ro MPOU3BOJACTBA, KOTOpas BIUSIET B TOM YHCJIE Ha
TpaJUIMOHHOE 00pa30BaHUE.

3.  Promotion  (mpoaBHKEHUE). CoBpeMeHHbI  MOTpeOUTEND
00pa3oBaTeNIbHBIX YCIYT OOJBIIYI0 YacTh BPEMEHH B3aMMOJCHCTBYIOT OHJIAMH,
UCIIOJIb3Yysl CMApTPOHBI, KOMIIbIOTEPHI U T.4. [ToaTOMy monydyenue mHpopmaluu B
cetu IHTepHET /151 HUX Haubosee aKTyalbHO._

4. Place (mecto). Kanmanet guctpubynmu. I[udpoBoii MapKeTHHT
NPEIOCTABISAET COBEPIIEHHO HOBBIE CIOCOOBI JocTaBKU. IMEHHO B 0Opa3oBaHUU

BBICOKOE TpaHC(POPMATUBHOE BO3ACHCTBHE IU(MDPOBBIX TEXHOJOTUW MPHUBEIO K
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MOSIBJICHUIO COBEPIIEHHO HOBBIX 00pa3oBaTelbHbIX U Ou3Hec-Mozesed, B
YaCTHOCTH - MACCOBBIX OTKPBITHIX OHJaWH-KypcoB (MOOC). By3am npuxoautcs
MEHSTh COOCTBEHHBIM Ou3HeC H yuuThCcs wucnonb3zoBaTh MOOC B cucreme
nuppoBOro  MapkeTuHra. Y  CTYIEHTOB  MOSIBISIOTCS  BO3MOXXHOCTH
CaMOCTOSITEJIBHO PEIIUTh, KOTJa, TA€ M CKOJIbKO OH CMOXET H3y4yaThb MaTepuall,
oOyyaTbCsi cpa3y B HECKOJIbKMX YYEOHBIX 3aBEJCHUSIX U BBICTpAaMBaTh
WHAUBUYaJIbHYI0O 00pa3oBaTelibHYyI0 TpaekToputo. Ilpuuem, ©0e3 oOTpbIBa OT
OCHOBHOMW J€ATEIBHOCTH.

5. People (my6muka). Ilepen mpemnopaBarelssMd BCTAaeT BakKHas 3ajada
MOBBIIIEHUS  CBOMX  HU(PPOBBIX, KOMMYHHMKATHUBHBIX U  JHJAAKTUUYECKUX
KOMIIETEHIIUH. B 2019 rony Hayuno-uccienoBarenbCckui LEHTP
npodeccuoHanbHOro obOpazoBanuss u cucteM kBanudukamuii PAHXul'C
pazpaborain «IIpoekr THUIAKTAYECKOU KOHIECNINU unudpoBOTO
npodeccuoHanbHOTO  00Opa3oBaHuss M oOydeHuss» [4], rne mnponucaHsl
IUJaKTUYECKUE TPUHLUIBI HMU(pOoBOro oOpa3oBaTEIBHOTO MpOLECCa, POJIH H
¢bynkuu nenarora. IlosiBiasieTcss BO3MOXKHOCTh M HEOOXOIUMOCTH (POPMHPOBATH
y4eOHbI MaTepuanl B BHJE DJIEKTPOHHBIX PECypcoOB C HCMHOJIb30BaHUEM
nporpaMMHOro obecrneuenus. llomyyaTe HOMOMHUTENBHBIE 3HAHUSA OT BEAYIIHMX
POCCUNCKUX U 3apyOeKHbIX MPAKTUKOB U CIIEIIMAJIUCTOB B OIpenesIeHHON cdepe,
BBICTPAuBATh YUEOHBI MaTe€pUall B COOTBETCTBUM C COBPEMEHHBIMH T€HAECHUHUSIMU
pa3BUTHUS OTpaciu, YHU(PuuupoBarh npoiecc ooyueHus. [Ipodaembl, ¢ KOTOPBIMU
MOTYT CTOJKHYThCS 00pa3oBaTebHbIE OpPraHU3allMd - ATO HEIOCTATOYHAS WIIH
HU3Kasi KOMIIbIOTEpHAsi TPaMOTHOCTb IIPENOAaBaTelisi U CTY/ICHTA.

6. Physical evidence (marepuanbHbie U (U3UUYECKHE CBUICTEIHCTBA).
[Mudposas Ttpanchopmarust TpeOyeT TMOBBIIMICHUS OCHAIEHHOCTH  BCEX
o0pa3oBaTe/IbHBIX OpraHu3alui COBPEMEHHOW TEXHUKOM. ITO CTaBUT B

3aBUCHUMOCTh OT WH(GOPMAIMOHHBIX TeXHonorud. Ha cerogHsmHuii JIeHb ITOKa

321



Kypuan Mapketuar MBA. MapKeTHHTOBOE YIIpaBICHHUE TTPEATIPHSTHEM 2019, Bemyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

CYIIECTBYET HEJOCTATOYHBIA YPOBEHb TEXHUUYECKON OCHAIIEHHOCTH OpraHu3alui
W TOTEHIHMAJIBHBIX ToOJlydaTelied oOpasoBaTenbHOM  ycinyru. OTcyTcTBHE
COBPEMEHHBIX TEXHHUYECKHUX CPEACTB s 3P(HEKTUBHOU TBYXCTOPOHHEH CBS3H, a
TaK)K€ COOTBETCTBYIOLIETO MPOrPaMMHOTO oOOecrnedyeHus sl [pocMoTpa
npe3eHTalni, BUAe0()UIbMOB, BHITTOTHEHUS 3aJaHU. Y3KUH CIIEKTpP 3JIEKTPOHHBIX
MaTepuaioB, MpeaiaraeMblX NOTPEOUTENIM B CBSI3U C OTCYTCTBUEM BO3MOXKHOCTH
co3faHus y4eOHBIX BHACOPUIBMOB, TpaHCISAUUM BHAeoJekuuil. Mcmonap3oBanue
JOPOTOCTOAIMMUX O00pa30BaTEIBHBIX TEXHOJOTHUH HEW30€KHO TIOBIUICT Ha
CTOMMOCTH 00y4eHUs. ITO 00yCIaBIMBAET 3HAYUTEIbHYIO BApUATUBHOCTD LIEHBI U
KayecTBa JUCTAHUMOHHOTO OOy4YeHHMs B  pPa3JIMYHBIX  0Opa30BATENIbHBIX
OpTraHU3aAUIX.

7. Process (mpomecc). B ycinoBusax 1mudpoBuzanuu - MOABISETCS
HEOOXOAMMOCTh AaTh BCEM CIyIIATEeNsIM PaBHBIA JOCTYI K 3JIEKTPOHHBIM 0a3aM H
pecypcam 0e3 yuera HHAMBUIAYAJIbHBIX OCOOCHHOCTEH M  JUYHOCTHBIX
XapaKTEePUCTHUK CTYJIEHTA U MPENoAaBarelisi, JTOKyMEHTHPOBAaTh Ipouecc o0ydeHus
MOCPEACTBOM DJCKTPOHHOW TMEpenucku ¢ OoOy4yarlUMUCs, OCYIIECTBIATh
WHAUBUAYaJbHOE KOHCYJbTHPOBAHUE MYTEM OJICKTPOHHOW MEPENHUCKU CO
CTYJE€HTOM, B Cllydya€ CHOPHBIX BOIPOCOB MMETh JOKa3aTelbHyI 0a3zy. YpOBEHb
YIOBJIETBOPEHHOCTH OOpa30BaTEIbHOM YCIYyrod € TOYKM 3pEHHS OpraHU3alHU
npolecca M KadecTBa MpeAocTaBisieMol WHGOpPMAIMM Ha CETOAHSIITHUN JeHb
pas3Hbii. [loTpebuTenb XoueT MoNy4YuTh KaY€CTBEHHBbIE 3HAHUS U HABBIKU, a TAKXKE
JTIOKYMEHT, MOJATBEepkaatomuil kBanudukanui. [Ipogasiy HeoOxoaumMo yoeauTces,
YTO 3HAHUS MOJTYYEeHbl B HEOOXOIUMOM 00bEME U YEJIOBEK r'OTOB MPUMEHUTH UX HA
npakThke. B rpaMOTHO OpraHu30BaHHOM IpOIECCE 3aUHTEPECOBAHBI 00€ CTOPOHBI
[8].

OcHOBHBIE 3aJa4y, KOTOpble pemaer mudpooil Mapketunr [10] 3To

pa3BuTHe OpEeH/Ja, YBEJIMYEHUE J0XO0/a, MOAJEpPKKa CBA3U C MOTPEOUTEISIMH.
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OOpaTHOM CTOPOHON 3TO TEHIEHIIMHU SBISIETCS PE3KOE CHUKEHHE KayecTBa
oOyueHus, OpraHu3aluu IMpoliecca U penyTanuoHHbIM ymep6. K coxanenwuro,
YIIyCKaeTCsl OCHOBHas 3ajada oOpa3oBaHHUSI — B OOECIEUYEHUM YIOBJIETBOPEHUS
00pa3oBaTelIbHBIX TOTPEOHOCTEN U HHTEPECOB yenoBeka [1].

Ha cerogusmauit nenp MOOC co3gatorcss He s OOy4yeHus, a i
NPOJBMKEHHST OpeH/Ia CBOETO By3a M pEIlIeHUsl penyTallMOHHBIX 3a1a4d. Tem Ooiee,
YTO CUTyalllsl HAa PbIHKE 3TOMY crnocoOcTByeT. [lo maHHBIM ompoca CTyAEHTOB [5]
BAXHOCTh HCIIOJIb30BaHMSI JAUCTAHIIMOHHOTO 00yuyeHus (55%) W OHJIAMH-KypCOB
(45%) Oonbllie 3HAYMMA JJIsE CTYICHTOB 3a04YHOM M OYHO-3a04HOU (HOpM OOyUEHHS.
Bcero 38% pecnoHAEHTOB OTMEYAIOT HEOOXOAMMOCTh CMEIIAHHBIX (hOpM OOydeHHUS
(blended learning onnaiin+odmnaitn). OcHOBHBIM aTpuOyTOM OpeHJa aJisi CTYIACHTOB
ABISIETCA ero u3BecTHOCTh (92%). IloaTomMy ceiiyac KaXIbli YHHBEPCHUTET,
MPEACTABICHHBIA  HA  MHUPOBOH oHJaH-mnaTdopme, BOCIIPUHUMAETCS
COOOIIIECTBOM KaK COBPEMEHHBIN, UAYIIUN B HOTY CO BPEMEHEM, U JYMAIOIIHU O
cBoeM Oynyiiem [2].

[enesoir ayquropueit MOOC, B OCHOBHOM, SIBJISIFOTCS MOJIOAbIE Jitoau C 18
JIET, CaMOCTOSITENIbHO OINpeNeNsionue Habop HEOOXOAMMBIX KOMIETEHIIUH U
nporpamm g oOpa3oBanus. B mocnenHee BpeMs Bce OOJbII€ KypChl CTaJH
MOJIb30BaThCS MOMYJISAPHOCTBIO JIOAEH y Oejee cTapliero MOKOJICHUS U Jaxe
MpenojaBareied By30B, CCy30B M yuuTeled MKoJa. M3ydas mepeaoBOMl OMBIT
CWIBHEUIIINX CHUKEPOB, MOSBUIACH BO3MOXKHOCTh wuHTerpupoBare MOOC B
y4eOHbIH npornecc u pazpadarsiBath coocTBeHHBIe MOOC.

OcnoBHpie nocTtomHcTBAa MOOC 3TO: HMHTEPAKTUBHOCTH YEpE3 KaHAJbI
KOMMYHUKAIIMM C MpenojaBaTelieM W JApyrumu ciaymareismu. B mpouecce
oOydYeHHUsI CIyIIAaTeNIdn CO3/Ial0T COOOIIECTBA, T/ ACIATCS 3HAHUSAMHU U MPOBEPSIOT
paboThl Apyrux cTyaeHTOB. Kaxxablil y4aCcTHUK pacIIupseT CBOU 3HAHUS, NOJTydaeT

MoJIe3HbIE 3HAKOMCTBA. bwIcTpas oOpaTHasi CBsI3b C MPEINOAaBaTelieM IMO3BOJISET
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MTHOBEHHO MOJYyYHUTh OIIEHKY CBOMX 3HaHUM. Kak mpaBuiio, B pazpadborke MOOC
YYacTBYIOT JIyUlllM€ MpenoAaBaTeId MUpPa U3 MUPOBBIX YHUBEPCUTETOB. CTyJIEHTHI
MOTYT TI0O0OIIaThCA € HHUMU JWUYHO. becmimarHoe mpocCayIMBaHUE KypCOB
MO3BOJIAET PACHIMPATh TPAHUILBI CBOUX 3HAHUUW W Kpyrozop. OHIaWH-KypChl
pa3pabaThIBAIOTCA 1O AaKTyaJdbHBIM HAMPaBICHUSM H CHEIHATBLHOCTIM IS
npuBliedeHUss noTpedbutens TpaaunuoHHoe  oOpa3oBaHHE HE  yCIEBaeT
oTpearupoBaTh Ha 3amnpoc phiHKa Tak ObICTpO. COBpPEMEHHBIE TEXHUUYECKHUE
CpelCcTBa CBSI3M TMO3BOJISIIOT ONTUMHU3UPOBATh MOAA4y MaTepualia: KOpPOTKHUE
BUJCOPOIUKH, MPE3CHTAIMH, YYACTUE B OHJAWH-CBSI3HU C JAPYTUMHU ayJUTOPHUSIMH,
JeNaloT Marepuan Oosiee 3anmoMuHaeMbiM. OZHUM M3 TJABHBIX MHPEUMYIIECTB
oOy4eHHs] Ha OHJIAMH-Kypcax SIBJISIETCS BO3MOXXHOCTh TOJIydaTh MH(OpMAIUIO U
oOpaTHyr0 cCBA3b B J000M Touke wmupa 24/7. JIUCTAaHIIMOHHBIE KYypChHI
JOTIOJIHSIIOTCS CChUIKAMM Ha pa3jMyHble HCTOYHUKHU: TEKCTOBBIE JOKYMEHTHI,
aynuodaiiibl, 00CyXaeHus Ha popyMax, SKCIIEPTHHIE OLIEHKH.

Henocrarku MOOC: HE00X0AUMOCTh CaAaMOCTOSITEJIbHO OCBAaUBaTh YUYEOHBIN
marepuay. OCHOBHasi 3ajada JIUCTAHIIMOHHOE OOy4YeHHs - JaTh CIyIIaTeNlsM
HeoOxoauMyto uHpopmaro. OTCYTCTBYeT KOHTPOJIb 3a BBHITIOJHEHHEM 3aJlaHUMN
CTYyJICHTOM. DTO OCTAaeTCsi Ha OTBETCTBEHHOCTHU CTYJICHTAa U MOTHUBE €T0 >KEJIaHUs
MOJIYYHUTh CePTUUKAT.

Mapketunrosbie Bo3MOkHOCTH MOOC MoryT OBITH ONKCAHbI B TEPMHUHAX
TpE€X Ha3BAHHBIX BbIIIE 3a1a4 [9].

1. bpennunr. Pemas ocCHOBHBIE 3aa4ud B NpoOABMKeHUM Openma [11],
udpoOBON MAPKETUHT CTAHOBUTCA JJIs TPAJAUIMOHHBIX YHUBEPCUTETOB U JIPYTHUX
00pa3oBaTeNbHBIX OpPTaHU3AIMA OJHOBPEMEHHO YTPO30M M BO3MOXXHOCTHIO.
[ToTeHITMANbHBIM KJIWEHTAM Ja€TCSd BO3MOXKHOCTh TOJNYYUTh CEepPTU(DUKAT OT
BEIYIIMX MHUPOBBIX YHUBEPCUTETOB, OCOOCHHO B cdepe ITOMOITHUTEIHLHOTO

obpazoBanus. OT0 (GopMUpYET NPUHIUIHATILHO HOBYIO KOHKYPEHTHYIO Cpemdy.
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Bo3MoxHOCT BOWTH B KOHcOopuuyM «OTKpbITO€ 0Opa3oBaHHE» Y BEAYIIUX
POCCHICKHUX BY30B BBIILIE, UEM Y «PSAOBBIX» BY30B.

I'maBHONM MapKETMHIOBOM CTpATETMEW B YCJIOBHUSAX MHMPOBOW KOHKYPEHLHH
CTaHOBUTCS MOJJIEPKAHUE PEIyTalluni. DTO PEUTUHTH, aKaJleMUUYeCcKasl penyTauus,
MEXIyHapoaHas y3HaBaeMOCTb. Bce 3TO BiHsSeT Ha MpUBIeUeHUE aOUTYPUEHTOB,
JIOSITIBHOCTH BBIITYCKHUKOB, BO3MOXHOCTh MOBBIIIATh IE€HbI. PacmmpsaeTcs cnmucok
U COJIEp)KaHWE KypCOB 3a CYET BCTPAaWBaHUS YYEOHBIX MAaTepUajoB U
npemioxennt  MOOC. Hcnonb3yroTcsi HOBBIE COBPEMEHHBIE  METOJMKHU
npenojiaBaHus. Ydalluecss UHTEIPUPYIOTCS B MEXAYHAapOJAHOE 00pa3oBaTesbHOE
IPOCTPAHCTBO, MOBBIIIAETCA  YPOBEHb  3HAHUS  WHOCTPAHHBIX  SI3BIKOB.
[IpuBiekaroTCsl ~ WHOCTPAaHHBIE  CTYACHTBI,  MOBBIIIAETCS  Y3HABAEMOCTh
YHUBEPCUTETA.

Benymue By3bl pa3pabaThiBalOT IUIAHBI MEPONPUATHH MO peau3aluu
IporpaMMbl TOBBIIMICHUS KOHKYPEHTOCHOCOOHOCTH («JIOPOXKHBIE KapThl»), B
KOTOpBhIE BKJIIOYAIOT OOyuY€HHE BCEX Kareropuil pabOTHUKOB pa3paboTKe u
MOAJEPKKE OHJAWH-KypcoB. IlmaHupyroT BKiItOueHHe By3a B coctaB MCDO
MacCCOBBIX OTKPBITHIX OHIaH-KypcoB (MOOK), y)xe pa3paOoTaHHBIX U IIAHUPYEMBIX
K pa3paboTke BeAyIIMMU Y4Y€HbIMU YHUBepcutTera. MHTerpanus B enuHYIO
TEJIEKOMMYHUKAIITUOHHYIO y4e0HO-MHGOPMAIIMOHHY IO CUCTEMY (TYUO),
00eCreynBarollyl0 JA0CTyll O0y4arolmuxcsd K OpraHU3allMOHHOM, y4eOHOH, yyeOHO-
METOAUYECKON W MHOW MHOpMaluu, HeoOXonuMon aisi 3PGEKTUBHOTO OCBOEHUS
00pa3oBaTeIbHOM MPOrPaMMBbI M TIOJIHOIIEHHOM CaMOCTOSTEIIFHON pabOThI B YCIIOBHSX
JUCTAHIIMOHHOTO OOyYeHHMs] M aKaJeMHUYeCKOM MOOMIBHOCTH TMPU OCBOCHHUH
COBMECTHBIX 00pa30BaTeNIbHbIX MPOTrpaMM U MPOrPaMM BKJIFOUEHHOTO O0y4eHHs. DTO
obecneunt MoOunbHOCTh [IIIC W CTymeHTOB 3a CYET YOAJIEHHOTO JAOCTyNa K
AIIEKTPOHHBIM pecypcaM M 00pa30oBaTeNbHBIM MPOrpaMMaM., IIUPOKOE MPHUBJICUCHUE

HHOCTPAaHHBIX 06yqa10 Muxca K JUCTAHIIMOHHBIM  IIpOorpamMmaM  ITOBBIIICHHA
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KBUIU(PUKAIMK U TEPENOATOTOBKU. A TaKKe CHU3ZUT HEMPOW3BOJCTBEHHBIE 3aTpPaThl
BPEMEHU COTPYIHHUKOB.

2. Tenepamus noxona. MOOC wmoryT OBITH HE TOJBKO O€CIIaTHBIM
pecypcoM, GOpMHUPYIOIIUM penyTaluio U OpeHa o0pa3oBaTeIbHOM OpraHU3allNH,
HO U MPUHOCHUTH JOXOJ 3a CUET IJIATHBIX CEPTHU(UKATOB WIIU JOMOJIHHUTEIHHBIX
yCIAyT MO TMOBBINICHUIO KBalU(pUKALUM, KOHCYJIbTHpOBaHUWE U Jp. BHenpenue
OHJIAaHH-KYpCOB JIOJDKHO OBITh BBITOAHBIM JUIA BYy30B. 3aKJIIOYEHHUE CETEBBIX
JIOTOBOPOB MEXIy By3aMHU-NpOBaijepaM U By3aMU-PELUNIUEHTAMH ITOMOXET
pemwnts 3TOT Bompoc. Ilpm 3TOoM Uit co3parenell KypcoB HYXKEH MEXAaHHM3M
KOMIIEHCAIIMK 3aTpat, a JUisl PEHUIUEHTOB SKOHOMHYECKUU 3PdeKT OyAeT TOIbKO B
TOM CJy4ae, €clii OHM CMOTYT 3aMellarh 1enble 01J0ku Kypcos. [lo onenkam BIIO,
3aMenieHne o¢uialiH-KypcoB OHJIalH-Kypcamu OyneT 3koHoMuTh 70% crommocTu
TPaAUIIMOHHBIX KypcoB. Ho pelmieHune 3THX BONPOCOB JOKHO OBITH Ha YPOBHE
rocyaapcTsa

3. [lognepxka notpeduteneit. OnHoit u3 npoodiem npu opranuzanuu MOOC
ABJISIETCS OTPAaHUYEHUE BO3MOXXKHOCTEH B3aMMOAECHCTBHUS C MOTpPEOUTENIEM Kak B
TPaJMIIMOHHOM OO0pa30BaHUM, YTO BIMSET Ha Ka4eCTBO OOyYEHUS U CHUXKACT
LHEHHOCTh Kypca. Hanuume wuiM OTCyTCTBHE TaKOW MOAAEPKKH BIUSIET Ha
YIIOBJIETBOPEHHOCTH CIIyIIAaTeNIe U UX TOTOBHOCTh OTIAUUBATh YCIYTH.

Tem He MeHee, TPU CO3[aHUU OHJIANH-KYpCOB HaJ0 IOMHUTH TPH aCIEKTa: BO-
NEPBBIX, HY)KHO MOHMMATh, YTO CTYJAEHTHI CaMU OTBETCTBEHHBI 32 CBOE OOyUCHHE.
3amaya mpemnojaBareisi — BOBIEYb MX B ATOT Tpolecc. Bo-BTOpbIX, CTpYyKTypa
MOOC 3amaer omnpenesieHHbIE pPaMKH JJisi KypcoB UM TpeajiaraeT JA0CTaTOYHO
CTaHAApTHBIN HAO0Op WMHCTpYMEHTOB. HO M B ATHUX paMkax, ¥ C TOMOIIBIO 3THUX
WHCTPYMEHTOB TIPEMOAaBarelib JOJKEH YMETh BBIPa3uTh Ce0sl, CO37aB YTO-TO
TBOPYECKOE M HHTEpPECHOE. B-TpeThbMX, HYXHO MOHHMMATh, YTO OOpa3oOBaHUE

IMPOU3BOAUTCIbHO, OHO CO34aCT BCINM, HO ITTABHOC — OHO IIOPOXKIACT OXKHUIAAHHC H
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HAJICKYy B KU3HU KaXKIOTO CTYyICHTA.
3aKiroueHue
Ha cerogussmauii nesp MOOC 00BEKTHBHO CTajdl COBPEMEHHBIM
UHCTPYMEHTOM HU(PPOBOTO MAPKETUHTA, MO3BOJISIIOIIUM MPOJIBUTATh U YKPEIJIATh
MEXyHapOaHbIN OpeHa o0pa3oBaTeNbHOM OpraHU3aluu, MPUBIEKATh aKTUBHOTO
noTpebuTens. [maBHOM 3aaueit SBasgeTCs MpopaboTKa rPaMOTHOM MapKETHHTOBOM
ctpareru. [Ipexe yeM cTaBuTh cTparerndeckue uenu no passururo MOOC, By3
JIOJKEH OTBETUTH HAa TPU KIIKOYEBBIX BOIPOCA!
1. Kakue cuiabpHbBIE CTOPOHBI €CTh y By3d, KOTOPbIE MOXHO HCIIOJIb30BaTh B
OHJIaliH-00y4eHun?
2. MoxHo 11 yepe3 oHJalH-00yueHHE MOTYUYUTh TO, YTO HEJIb3s MOJIYYUTh
yepes odnaiiu?
3. EcTbh 1M BO3MOXHOCTb Y By3a MPEOAOJIETh IT00AJbHYI0 KOHKYPEHIUIO C

BEJIYLIMMH By3aMu Mupa’?
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PLIHOK YCJYT KAK OFBEKT MAPKETUHTOBBIX UCCJEJOBAHUI
(HA MMPUMEPE PBIHKA YCJYT MOPO3WJIBHBIX U XOJOAUJIbHBIX
CKJIAJICKMX MTOMEIIEHMI TOPOJIA OMCKA)

AHHOTALIUA

B crarpe mpencraBieHa METONMKA M PE3YJbTAaThl IPOBEACHUS MAPKETUHIOBOIO
UCCIICIOBAHUSI KOHKPETHOIO pbIHKA Yyciayr. OCHOBHOM 1ENbI0 PabOThI SIBISAETCS
onpeesieHre Hanbojee ONTUMAILHOIO BapUaHTa apeHIbl U YCIOBUM OOCTY>KUBAHUS
XOJIOJWJIBHBIX U MOPO3WIBHBIX CKIIAJICKUX MOMELICHUN B YCJIOBHUSIX KOHKPETHOIO
phIHKa. MeToarKa uccie0BaHus BKIIIOYaia JBa dTana UCCIICIOBaHUS: KaOMHETHOE U
noseBoe. OCHOBHOW MPUMEHUMBIA METOJ BTOPOrO 3Tara UccieaoBaHus — omnpoc. B
Ka4eCTBE KJIIOUEBOTO PE3yJbTaTa MOYKHO BBIAEIUTH CIIMCOK aJAPECOB PACHOJIOKECHUS
CKJIQJICKUX TIOMEIIEHUM C Haubojiee BBITOJHBIMU YCIOBUSMU B ropoae Owmcke,
BbIsIBJICHHWE (haKTOpa CE30HHOCTH Ha JaHHOM pBIHKE, OIpejeieHne (PakTopoB
BJIMSIHUSI CO CTOPOHBI CIPOCa HA PACCMaTPUBAEMOM PBHIHKE.

KiroueBble ¢j1oBa: XOJOAWUIIBHBIE CKIIA/Ibl, MOPO3UJIBHBIE CKJIA/Ibl, MAPKETUHTOBBIC
VCCIIEIOBAHUS.
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MARKET OF SERVICES AS OBJECT OF MARKETING RESEARCH
(ON THE EXAMPLE OF MARKET OF SERVICES OF FREEZING AND
REFRIGERATING WAREHOUSES OF OMSK CITY)

Abstract

The article presents the methodology and results of marketing research of a specific
market of services. The main purpose of the work is to determine the most optimal
rental option and conditions of maintenance of refrigerating and freezing warehouses
in the conditions of a specific market. The methodology of the study included two
stages of the study: desk and field. The main applicable method of the second stage of
the study is polling. As a key result it is possible to highlight the list of addresses of
location of warehouses with the most favorable conditions in Omsk city, identification
of seasonality factor in this market, determination of factors of influence on the side
of demand in the market under consideration.

Keywords: refrigerated warehouses, freezer warehouses, marketing research.
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MARKET OF SERVICES AS OBJECT OF MARKETING RESEARCH
(ON THE EXAMPLE OF MARKET OF SERVICES OF FREEZING AND
REFRIGERATING WAREHOUSES OF OMSK CITY)

AKTYJIBHOCTh ~ MCCJIEIOBaHUSI  OOYCJIOBJIEHA MPAKTHYECKUM  HMHTEPECOM
OpraHu3alliy, YYacTBYIOIIEH B KOHKYpPEHTHOW O0opbOe HAa paccMaTpuBAaEMOM DPBIHKE.
HccnenoBanre BBINOJHEHO II0 3aKa3y KOMMEPUYECKOM OpraHuM3aluyd B paMKax
co3nanHoi B OMI'Y um. ®.M. J[locroeBckoro JlabopaTopuu 3KOHOMHYECKOTO

aHaJIn3a. KpOMe TOI'O0, AKTYaJIbHOCTb HCCJIICAOBAHHA B OTHOIICHUHU PbIHKA apCH/IbI

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
IInexanosa «Mapxketusr Poccum» (IlaHKpyXHWHCKHE YTEHUS ), HOCBAIICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATENs IepBoi Kadeapsl MapkeTuHra npodeccopa ConoBbeBa boprca Anexcanaposuua (Jlata
npoBeneHust: 25 okTsaops 2019 1)
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XOJIONUJIBHBIX ¥ MOPO3WJIbHBIX MOMEIIEHUHN CBsSI3aHA C AKTUBHBIM €ro pazButhem. K
yCIyram apeHJibl NPUOETaloT TOPrOBbIE OPraHU3allk, PEATU3YIONIUE MTPOTYKThI
MUATAaHUST C TEMIIEPATypPHBIMU YCJIOBUSIMH XpaHEHUs, B TOM UHCIE KPYIHBIC
puteinepsl. [Ipu sToM B ropoge OMcCke MO-NPEKHEMY AKTUBHO PACIIUPSIETCS CETh
PO3HUYHOW TOPTOBIU: OTKPBIBAIOTCSA KPYMHBIE MPOJOBOJILCTBEHHBIC Mara3uHbl,
TUIIEPMAPKETHI, AUCKayHTEPHI [ 1].

OOBEKTOM UCCIEAOBAHUS SABIISIIOTCS MOPO3WIBHBIC M XOJIOJAWIIbHBIE CKIAJCKHUE
MOMEIIEHUs, CJaBaeMble B apeHIy WA TNPEAOCTaBIsIeMble Ha  YCJIOBHUSX
OTBETCTBEHHOTO XPAaHEHUSI HAa TEppUTOpHH Topojga OMCKa U UMEIOIINE COBOKYITHYIO
mromanae He MeHee 30 kB. M. Hccimemoanme mposeneno B 2019 romy. Bun
UCCJIeIoBaHusA: KaOMHETHOe, MpUKIaaHoe. B pamkax kKaOMHETHOTO UCCIEOBaHUS B
COOTBETCTBHUM C TEXHMYECKUM 3aJaHMEeM MPOBOAWICA TMOa00p 0OBEKTOB
uccleoBaHus; codupanack nHpopMaiys 00 00bEeKTaxX MCCIIENOBAHUS, pa3MellleHHAS
B OTKPBITBIX UCTOYHHKaX. B paMkax MPUKIATHOTO UCCIEAOBAHUSA MTPOBOIUIICS OMPOC
PYKOBOJMTEJICH/OTBETCTBEHHBIX 3a apeH]ly, OTBETCTBEHHOE XpaHeHue. MeTon
UCCIICJIOBAHUSA: KOHTEHT-aHAJIU3 (QHAIW3 JAaHHBIX B OTKPBITHIX HMCTOYHUKAX),
aHKeTUpOBaHHE (B X0/1€ TeNe(HOHHOTO OMPOCA/IUYHBIX BCTPEY).

Uccnenosanue npoBOAWIOCh aHOHUMHO OT UMEHU CYyOBhEKTa HCCIICIOBAHUS B
pamKax pa3paboTaHHOM JiereH1bl. Pabounii BapuaHT JEreH bl BKITIOYAT:

- pa3paboTKy cxemMbl TpeOyeMoro TMOMEIICHUS U OMNpEeNeSIeHUe MpeaMera
XpaHEeHus,

- moadOp OpraHu3aiuy, OT HWMEHH KOTOPOM C pa3pelieHus MPOBOIUIIOCH
uccienoBanme u B 3apeructpupoBaHHoM  OKBDJJl  xotopoir  umeercs
COOTBETCTBYIOIIAsA 3aIIUCh 10 MIPEAMETY XPaHEHHUS;

- PETUCTPALIMIO ANEKTPOHHOTO MOYTOBOTO SIIMKA OPraHU3ALNH.

Cxema TpeOyemoro rnomMeliieHus npeacranieHa Ha Puc. 1.

S 5 CTCJIaxX -
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30 KB. M
50 KB. M MOPO3UJIKa XOJOAUIBHUK
BCE MTOMEIICHHUE CBOOOIHBIN I10
=
X7 % IIJIAHUPOBKE
Kproku

Pucynok 1 - Cxema nomereHust

HcTouHuK: cOCTaBIEHO aBTOPOM

[IpenmeToM XpaHeHUs BbIOpaHa CBeXas UM 3aMOpOXKEHHas pbida, TpeOyromas
XpaHEHHsI B TIOMEIICHHAX CO CpEIHETEMIIEpaTypHbIM W HHU3KOTEMIIEPaTypPHBIM
pexumamu. [Ipu ompoce yuutbiBasics (akTop TOBapHOro cocenctna. s paboThl ¢
KOPPECIOHICHIIUEN 3aperuCTPUPOBAH AJIEKTPOHHBIM TOYTOBBIM AIMK. B memsax
COoXpaHeHHs WHPOpMAllUd TaWHOW B paMKax HACTOSIICH pabOThI Uil OMUCAHUS
JIETeH/IbI ucclienoBanusa Ha3oBeM opranuzanuio OO0 «['anay.

Conepxkanue nerennupl: OOO «l'ama» BBIXOOUT HAa OMCKHM PBIHOK JUIsS
peanM3allii MOPENPOAYKTOB — pbIObI OXJAXKICHHOW M 3aMOPOXXEHHOM; Iepuoa
apeH/Ibl/OTBETCTBEHHOTO XpaHEHHs] — He MeHee 11 MecsueB; BBOA NPOAYKUIMHU B
peruoH — OOJBIIETPY3HBIMH aBTOMOOWIsSIMU ¢ mpunieniamu  (Qypsl), BbIBO3 —
MaJOTOHHa)XHBIMA aBTOMOOWJISIMU MO ajjpecaM pealii3alui NpOoAyKIHH; TOKYMEHTBI
Ha MPOAYKIMIO B HACTOSUIMHA MOMEHT OTCYTCTBYIOT, NpEUMYyIIecTBEeHHas (opma
OTHOILIEHU C apeHAaTopamMu — JOTrOBOP.

KaOuHeTHOE wuccienoBaHue BKIIOYAIO pabOTy C OCHOBHBIMH MOUCKOBBIMHU
CUCTEMaMU:

- Cknapouckarens [2];
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- AButO[3];

- bubocc [4];

- MJICH [5];

- HUAH[6].

Tonpko TEpBBIA HCTOYHMK TMPEAOCTaBIsT  HMHPOpManuio 00 oObeKTax
UCCIIEJIOBAHNS B OTIEJIBHOM BKJIAJKE, OCTaJbHbIE ObUIM MHCIIOJIb30BAaHbI TOJBKO B
KauecTBE JOMOJHAIOMNX HMCTOYHUKOB MH(popManuu. Ha caiite Cknamouckarens B
KOHTAKTHBIX ~ JIaHHBIX  OOBEKTOB  HCCIEAOBAaHUS  MPEACTABICH  €IUHBIN
HOMEP/3NIEKTPOHHAs ITOYTa CIIyKOBbI ITOMCKA, BINTH HAa KOHTAKTHbIE JaHHBIE OOBEKTOB
UCCIIeIOBaHNsA HEBO3MOXHO. [losToMy Oblma odopmieHa 3asBKa Ha pa3MEIICHHE
uHGOpMAIMM O MOUCKE CKJIAJCKOIO MOMEIIEHUS B COOTBETCTBUHU C pa3paboTaHHON
nereHaoi. KOHTakTHOE JMIIO JTaHHOTO CEpPBUCA OINOBECTUJIO, YTO HAalpaBlICHHas
3agBKa OyleT TMepeajpecoBaHa KOHTAKTHBIM JIMIIAM 1O apeH[e CKIAJCKUX
NOMELIEHHH, 0OIHAKO, HU OJTHOTO OTBETAa B TEUEHHUE MOCIEAYIONIEH Helenu U Oosee He
MOCTYITHIIO.

Nudopmanus, npencrtaBieHHas Ha JpyruxX cadTax, HE BCerga MO3BoOJsIa
UACHTU(DULIMPOBATH MECTOHAXOXKICHNE 00bEKTA UCCIIEA0BAaHNUS, ObLIN MPEICTABICHbI
HEBEPHBIC KOHTAKTHBIE JaHHbIE. YacTh OOBEKTOB HCCIENOBAaHUS HEAKTUBHO
pasMeriaroT nHpopMaluio, O0JbIas 4acTh — HE UMEET COOCTBEHHOTO CalTa.

B pesynbrate KaOMHETHOrO WUCCHeNOBaHUsA OblUT CHOPMHUPOBAH TMEPEUEHB
00BEKTOB HCCIIeI0OBaHUsI, coOpaHa YacTh UHpOpMaIuu 00 00hEeKTaxX HCCIIECTOBAHUS.
Heo0XoqumMo OTMETHUTB, YTO YacTh BBISBICHHBIX OOBEKTOB HMCCIEAOBAaHUS HE ObLIa
BKJIIOYCHA B TEepeueHb OOBEKTOB ISl MOCIEAYIOIIETO MCCISIOBAaHUS B CBSI3U C TEM,
YTO OTCYTCTBOBAJIM CBOOOAHBIE TIOMEIICHUS JIJIsl apeH bl (110 JOroBOpaM MUHUMYM 10
CepeHbI OCEHHU apEHI0BaHbI TOMEILECHUS).

Crnenyroluii 3Tan uccyieoBanus (MoJeBON ) BKITOYAI:

- Tene(OHHBIN OMpOoC;
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- OCMOTp OObEKTa UCCIIEIOBAaHUSI HA MECTHOCTH;

- 3aMOJIHEHKE TAaCTIOPTA-MPO(UIISA IO KAKIOMY OOBEKTY UCCIICTOBAHMUSL.

B xone tenedoHHOro ompoca KOHTaKTHBIE JIMIA, KaK MPaBHIIO, HE COOOIIAIN
uHMOpPMAIIMI0O O CTOMMOCTH TOMEUICHUSI, PEKUME OTBETCTBEHHOCTH U MPOYUX
yCIIOBUSIX ~ JoTOBOpa. B pe3ymbrare TeneQOHHOTO OMpoca  HHTEPBHIOCPHI
JIOTOBapUBAIUCH 00 OCMOTpE 00BEKTa HA MECTHOCTH M YTOUHEHUHU YCIOBHM JI0rOBOpa
apeH/Ibl/OTBETCTBEHHOTO XpaHeHus. YacTh macmopToB-mipoduieil He coaepxaiu
uHbopMaIuio o HauMeHoBaHUM Komnanuu, @O pykoBoauTeneil, KOHTAKTHBIX JIUIL U
KOHTaKTHBIX JTaHHBIX B CBA3U C TE€M, YTO B paMKax KaOMHETHOIO HCCJIEIOBaHUS
OOBEKT OBLT BKJIIOUYEH B BBIOOPKY, OJHAKO JOCTOBEPHBIX KOHTAKTHBIX JAHHBIX
BBISIBJICHO He Obuio. B Takux ciyyasx nmacnopT-npouiab OObEKTa HCCIETOBAHMS
3aIlOJIHSAJICSL UCXOAS M3 OCMOTpa OOBEKTa Ha MECTHOCTH M BBISICHEHHMS YCIIOBUH
JIOTOBOPA MPH JTUYHON BCTPEUE C KOHTAKTHBIM JIUI[OM.

[Tactiopt-nipodmiib 00beKTa BKJIIOYAT B cebs Habop mapamMeTpoB BbIOOpa
O0bEKTa MO MIECTH OCHOBHBIM OJIOKaMm: OOIIHE 3apaKTePUCTHKH, XapaKTEPUCTHKA
C/IaBa€MbIX TMOMEIIEHUH, YCIOBUS MOTPY3KH TOBApOB, YCIOBHsI OTBETCTBEHHOCTH U
OXpaHbl, OOIIME YCIOBUS apEH bl U YCIOBUS OTBETCTBEHHOTO XpaHEHUS MPOTYyKIIUH.

B xone TenedoHHOro omnpoca M JUYHBIX BCTpEY B LEISAX YOEIUTEIbHOCTH
JereHibl KOHTAKTHBIE JIUIa ObLIN ONPOLLIEHBI JOMOJIHUTEIBHBIMU BOIPOCAMHU:

- IMEETCS JIH TOJIBOJT BOJIBI B TIOMEIIICHUE;

- HaJTU4Ke U THUI BEHTUJISINH;

- YPOBEHb BIAXXHOCTM M HaJUYWE U3MEPUTEIbHBIX NPUOOPOB, CTENEHb
OTBETCTBEHHOCTH CTOPOH IPH MOPUYE MPOIYKTa B CIIydae MOTEPH BIAKHOCTH.

Pe3y.]Il>TaTLI HCCJIeJ0OBaAHUA

B X04ac oIpoca OBLIIO0 BBISIBJICHO, 4YTO OOJILIIIMHCTBO KOHTAKTHBIX JHI, Ha
JaHHBIC OOIMOJIHUTCIBHBIC BOIIPOCBI OTBETUIIM OTpHULATCIBHO, CJICIO0BATCIBHO,

JaHHBIC (baI(TOpI)I XpaHCHHUA B ILCJIOM HC YUYHUTBIBAIOTCA PYKOBOAWUTCIIIMH CKIIAJICKUX
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IOMeIleHn B ropose OMcke.

Crnenyer ykaszaTb, 4TO MEpPUOJ MPOBEAEHUS HMCCIECAOBAHMS BBINAJ HA CaMble
aKTUBHBIE IO CIPOCY MECALBl TMOMCKAa M apeH[bl XOJOAMJIbHBIX/MOPO3UIBHBIX
CKJa/I0B, MOATOMY 4YacTb OOBEKTOB MCCIEHIOBAHUS HE COACPKUT HMH(MOpPMaLUU O
CTOMMOCTH B CBSI3U C OTCYTCTBHEM CBOOO/HBIX MOMEIEHUH 175 apeHbpl. OHaKo mpu
3TOM JlaHHblE€ OOBEKTHl HCCIENOBAHUS HE OBUIM WU3bSATHl M3 CIHUCKA, T.K. ONHMCATh
0a30BbIe MapaMeTpbl 00bEKTa OBLIIO BOBMOXKHBIM B XO/I€ OCMOTpa Ha MECTHOCTH.

[lonBoass WTOr NPOBEACHHOMY HWCCIEAOBAHUIO HEOOXOAMMO BBIIETUTH P
BaXHBIX IapaMETPOB CPAaBHEHUSI — CTOMMOCTb U YCIIOBUSL apeH]Ibl/CKIaICKOTO
XpaHEHUs.

Hcxons u3 coopanHoi nH(GOpMaUU NPEI0KEHNE Ha PBIHKE CKIIAJICKUX YCIIYT
(dbopMupyeTcsi B OCHOBHOM B YaCTH apeHbl IOMEIICHUH, B 00JIACTH OTBETCTBEHHOTO
XpaHeHUs padoTaeT HE3HAYUTEIbHOE KOJIMYECTBO opraHu3auuii. B BbIOOpKY
HACTOAILErO uccaeaoBanus Bouun 10 opraauzanuii, 18 U3 KOTOPBIX IIPEI0CTABISIOT
YCIYTH OTBETCTBEHHOTO XPAHEHUSI.

['maBHBIM KpuTEpHEeM BBIOOpA MOMELIEHUS HECOMHEHHO SIBISIETCS CTOMMOCTH
yCIIyT, OJHAKO cHelu(uKa pblHKA TakoBa, YTO HAWTH XOJOIWIBHBIA WU
MOPO3UJIBHBIN CKJIAJ C XOPOIIMMH YCIOBUSAMU IS apEHIBI B HAYAJIE JIETHETO CE30Ha
npobsemarnyHo. CTOMMOCTh OTBETCTBEHHOI'O XPaHEHHUS Ha OMCKOM pPBIHKE B LI€JIOM
BBILIE CTOMMOCTH apeHAbl nomenieHus. l[IpeanosokuTenbHO, CTOMMOCTh JTaHHBIX
YCIIYT CpaBHUBAETCS MPU apeHae 0onblinx noMmeneHnid. Co CTOpOHbI KOHTpareHTa Ha
OMCKOM PBIHKE MPOILE OKA3bIBaTh YCIYTH M0 APEHIE CKIIAACKOTO ITOMELIEHNUs, OIHAKO
€CTh PUCK HECBOEBPEMEHHOTIO TUIATEXKA, HEAKKYPATHOIO 00paIleHUs ¢ IOMELICHUEM.

Ta6auna 1 - CrouMocTh apeHIbl NoOMelleHuii B ropoae Omcke

Agapec ckaaaa CroumocTs apeHabl 0e3 000py1oBaHus/c
o0opy1oBaHHEM
HedrezaBoackas, 42/1 - /950 py6./kB. M
PoxxnectBenckoro, 6 480/ 1100 py6./xB. M
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I'yOxuna, 1/1 -/ 700 py0./kB. M
1-s 3aBoxackas, 27a - /390 py6./kB. M
Bagsuiosa, 242/3 -/ 1000 py6./xB. M
10 net OxTsa6ps, 207 a 155 /470 py0./kB. M
Cpeonssi cmoumocmo 318/ 745 py6./x8. m

HcTounmk: cocTaBIIeHO ABTOPOM Ha OCHOBE PE3YIBTATOB MAPKETHUHIOBOTO UCCIEIOBAHUA

Cpennsisi CTOUMOCTB apeHIbI MOPO3WIBHOTO CKJIajia cocTaBmia 745 py0. 3a KB.
M, OJIHAKO HeEIeIeco00pa3HO CpaBHUBATH IIEHBI OT/ACJIBHBIX IMOMEIIEHUN CO CpeIHEH
BEJIMYMHOM, T.K. 3HAUUTEJILHOE BIMSTHUE Ha LIEHY OKa3bIBaJIM YCIOBUS apeH ibl. BeIiBOA
M0 JIaHHOW  4YaCcTW  MCCJEAOBAHMUS:  CTOMMOCTb  apeHAbl  COOTBETCTBYET
MPEOCTABISIEMBIM YCIOBUSAM apeHAbl IS CKJIAJCKUX IOMEIICHUH MO ajpecam:
HedrezaBonckas, 42/1; I'yOkuna, 1/1; 1-1 3aBonckas, 27a; Basunosa, 242/3; 10 ner
Oxkts6ps, 207 a. Ilo aapecy PoxpaecTBeHCKOro, 6 CTOMMOCTb apEHIbI SIBISETCS
3aBBIIICHHOM, YTO CBSI3aHO ¢ OJIM30CTHIO MECTa peaju3aluu (HermoCpeICTBEHHO Ha
Tepputopuu peiHka) (Taom. 1).

MHorue apeHaofaTead MNpeajiararoTcsl JBa BHUJAA COTPYJHHYECTBA — TIO
JIOTOBOPY W 0e3 joroBopa. B 3aBHCHMOCTH OT BHJa HE3HAUMUTEILHO BapbUPYETCS
CTOMMOCTB apeH/ibl. [Ipr OTBETCTBEHHOM XpaHEHUHU — JOTOBOP 0O0sI3aTeNEH.

BaxxaeiM mapaMeTpom BBIOOpaA CKJIaja SBISICTCS HAXOXKJISHHUE B YEPTE TOpoja.
B cooTBeTcTBUM ¢ JaHHBIM MTapaMETPOM BKJIIOYEHHBIN B BBIOOPKY CKJIAJl B MOCEJIKE
HoBoomckuit 0coOBIM CITPOCOM HE TMOTB3YETCH.

TexHUYeCKHEe YCJIOBUS TOMEIICHUS W TPaHCIOPTHAs JOCTYIHOCTb TaKXKe
SBJISIFOTCS BaXXHBIMU MapaMmeTpamMu BbiOOpa. MHOTrMe CKIIaJICKUE MOMEIICHHUS] UMEIOT
HU3KYI0O CTOMMOCTh HWMEHHO IO 3TUM napamerpam. [Ipu Bu3yallbHOM OCMOTpE
BEPOSITHO HEMPUTOAHBIMU sl XpaHeHus: ToBapa (pbiObl) mo CaunlluHy sBusitorcs
ckiambl mo azapecam 1-s 3aBoackasi, 27a, Cemmupeuenckasi, 132/3, Ilocenok
«HoBoomckuii».

[Ipn 3amanHOM MIOIIAIM APEHABI CKJIAJICKOTO IMOMEIIEHUS HECYUIECTBEHHBIMU
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napamMeTpamMu BbIOOpa CTAHOBSITCSA JOMNOJHUTENbHBIE YCIYTM B Tpy3uHMKaX, T.K.
1ejaecoo0pa3Hell W JCIIeBlie HAHMMAaTh COOCTBEHHBIX TPYy34HMKOB. lcmomb3oBaHme
MOTPY304HOM TEXHUKHU aHAJOTUYHBIM 00pa30oM — 11eJIeCO00pa3HoO Ha CKJIAJ MPUBE3TH
COOCTBEHHBI TMOTrPY3YUK MpHU OOJBIIMX OO0bEMaxX XpaHEHHUs, 4YeM TOJb30BaThCS
MPEAOCTABISIEMbIM APEHJIONATENIEM MOrPY3UUKOM. OTO OOYCIIOBIEHO BO3MOXKHOM
MPOJOKUTEIIBHOCTBIO BPEMEHU OXHUIAHUST OCBOOOXKIECHUSI OT HCIOJIB30BAHUS
MOTPy3YrKa TPETHUMU JIULAMHU (IPYTUMH apEHIATOPaMHu ).

BenTunsius Bo BceX CKIAJCKUX MOMEIIEHUS] — €CTECTBEHHAS.

[Ipu BbIXOME U3 CTPOsi OOOPYIOBAHUS TEXHUYECKH KaMepa TEPMOCHOTO THUIIA
JIOJDKHA COXPaHATh TEMIIEPATypy B TE€UEHHUE JIUTEIBHOTO BPEMEHH, JOCTATOYHOTO
JUTsl yCTpaHEHUs MOJIOMKH 00opynoBanusi. OTIeTsHBIM 00pa3oM BOMPOC COXPAHHOCTH
MPOIYKTa XPAHEHHUs, KaK MPABUJIO, B IOTOBOPE HE MPOMUCHIBAETCS.

TepputopuanbHas  KOHKYPEHIIMS  TpEACTaBiiecHa B OoNbllIe  4acTh
opranuzanusmMu U3 CBETCKOTo aMUHUCTPATUBHOTO okpyra ropoga Omcka (45%) u
entpanbaoro AO (22%), Kuposckoro AO (22%), Jlenunckoro AO (11%).

Takum oOpazomM, crenudrka OMCKOTO pbIHKA TAaKOBA, YTO XOJIOAUIBHBIE CKIIA bl
apeHAyIT NPEUMYIIECTBEHHO Ha JIETHUW MEpUOJA, B OCEHHE-3UMHHUI TEPUOI IS
nenel XpaHeHusl UCIOJIb3YIOT XOJIOAHBIE CKiiaabl. llepuon ucciaemnoBaHust BbIad Ha
TOT C€30H, KOTJa 3al0JIHEHbl MHOTHE MOMEILICHHS, C/laBaéMble B apeHay. B cBs3u C
OTUM PECHOHAEHTHI HEOXOTHO NUIM Ha KOHTAKT W O3BYUYHMBAJIM CTOUMOCTh
apeHIyEMbIX TTOMEILICHUH.

ITo utToram mpoBEAECHHOTO UCCIIEIOBAHNS MOMHO BBIJICIIUTD YUY€ BAPUAHTHI
0 yCJIOBUSIM oOOchyXuBaHus — yia.l-a 3aBoackas, 39; yn. BaBumoa 242/3,

yi1. barnroka, 6.

budaunorpadus

1. 3axaposa K. K. TenaeHuu pa3BUTHSI OMCKOTO PUTEJIa B paMKaX POCCUKUCKOTO
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npaiiBepa // Cubupckuii ToproBo-skoHoMudeckuit xypHai. 2015. Nel(20). C.
24-217.

2. Nnrepuer-nopran «Cknagouckarenb.Py» >3I€KTpOHHBIA pecypc — pEXAM

noctyna: https://omsk.skladoiskatel.ru/omsk/holodilnye-i-morozilnye-sklady/
(Jara oopamenus: 15.05.2019)

3. HUntepHeT-mopran «ABHTO» DJJICKTPOHHBIH PECypc — PpEXKHUM JOCTYyIIa:
https://www.avito.ru/omsk/kommercheskaya nedvizhimost/sdam/sklad (Jara

oOpamennsa: 15.05.2019)

4. Unrepuer-nopran «Beboss» 9JEKTPOHHBIA pecypc — PEXKHUM JOCTYyIIa:

https://www.beboss.ru/kn/omsk/stock (Jlara oopamenusi: 15.05.2019)

5. Nurepuer-nopran «MJICH» »3leKTpoHHBI pecypc — peKHM JOCTyna:
https://omsk.mlsn.ru/arenda-kommercheskoj-

nedvizhimosti/ls/?type 1d%5B%5D=39 ([lata oOpamenunsa: 15.05.2019)

6. Unurepuer-nopran «LMAH» »>nekTpoHHBIE pecypc — peXuM JOCTyna:

https://omsk.cian.ru/snvyat-

sklad/?utm_source=yandex&utm_medium=cpc&utm_content=5060139438 11
645527704&utm_campaign=sec_omsk 31525963& openstat=/GlyZWNOLnl
hbmRI1eC5ydTszMTUyNTk2Mzs IMDYwMTMSNDM4031hbmRIeC5ydTpwc
mVtaXVt&yclid=3766029720062796170 ([Hata obpamenus: 15.05.2019)
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HCCJEJOBAHUE NOTPEBUTEJBLCKHX IPEANNOYTEHUI
MOJIOAEXHA B COEPE PET'HOHAJIBHOI'O TYPU3MA

AHHOTALMSA

B crarbe npencTaBieHbl pe3yabTaThl HCCIEI0BaHUS TOTPEOUTEIBCKUX NPEATIOYTEHUIN
IIOKOJICHHSI Y B OTHOIIEHUM IMYyTEUIECTBUUA MO TEPPUTOPUU PErMOHA IPOKHUBaHUsA. B
pe3yabpTare UCCeI0BaHus ObLI BBISBIEH HU3KHU YpOBEHb aKTMUBHOCTH MOJIOJIEKHU B
OTHOILIEHUU IIyTEIIECTBUM MO TEPPUTOPUU POJHOTO PETHOHA, KPUTEPUH BBIOOpA
TYpUCTUYECKUX  YCIYl, HauOoJee TNEPCHEKTUBHBIE HAIPaBICHUS  Pa3BUTHSA
MOJIOJIC)KHOTO TypHU3Ma B ApXaHTeJIbCKOM 001acTH.

KiroueBble c€j10Ba: pEruoHaJIbHBIA  TypU3M, MAapKETUHIOBBIE MCCIIEIOBAaHMS,

MPENNoYTEeHUs MOJIOAEKH, OKoJieHue Y, ApXaHreibckas o01acTb
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RESEARCH OF CONSUMER PREFERENCES OF YOUTH IN THE
REGIONAL TOURISM

Abstract

The article presents the results of a study of the consumer preferences of generation Y
regarding travel across the region of residence. As a result of the study, a low level of
youth activity in relation to traveling across the territory of their native region was
revealed; goals and criteria for the selection of tourism services are identified, the
most promising directions for the development of youth tourism in the Arkhangelsk
region are proposed.

Keywords: regional tourism, marketing research, youth preferences, generation Y,

Arkhangelsk region

RePEc: M31
VIK 339.138

343


mailto:t.sidorovskaya@narfu.ru
mailto:o.volovik@narfu.ru

Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHUE MPEAIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

YIK 339.138

Cunoposckas T. B., x.3.H., noneHT, noreHT kadeaps! skonomuku, PI'AOY BO
«CesepHblil (ApkTudeckuil) Gpenepanbuplii yaHuBepcuteT umenn M.B. JlomoHoCOBaY
t.sidorovskaya@narfu.ru

BoJjioBuk O. A., K.C.H., TOTIEHT Kadeaphl TOCYAAPCTBEHHOTO U MyHHUITUIAIHHOTO
ynpasienus, DI'AOY BO «CeepHblit (ApkTuueckuit) deaepanbHblil YHUBEPCUTET
nMmenu M.B. Jlomonocosa»

o.volovik@narfu.ru

UCCJEJOBAHUE NOTPEBUTEJABCKUX NPEANNOYTEHUN MOJIOAEXKH
B COEPE PETUOHAJIBHOI'O TYPU3MA!

Tatyana V. Sidorovskaya, Ph.D., Associate professor, associate professor of the
Department of Economics, FSAEI of HE “Northern (Arctic) Federal University named
after M.V. Lomonosov

t.sidorovskayva@narfu.ru

Olga A.Volovik, Ph.D., Associate Professor, Department of State and Municipal
Administration, FSAEI of HE “Northern (Arctic) Federal University named after M. V.
Lomonosov

o.volovik@narfu.ru

RESEARCH OF CONSUMER PREFERENCES OF YOUTH IN THE
REGIONAL TOURISM

AKTyaJIbHOCTb TEMBI HCCIIEOBAaHUS OOYCIIOBJIEHA COLIMAIBHO-2KOHOMHUYECKON
3HAYUMOCTBIO BHYTPEHHErO Typu3Ma i1 pa3BUTHS peruoHa. OQHAKo B PErMoHax
Poccuiickoit @enepanuu, B TOM 4nciie B ApXaHTeIbCKON 00JIaCTH, BHYTPEHHUN TypHU3M
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MIPOAYKTHI X KA4€CTBY, HEJIOCTATKOM KBATH(UITUPOBAHHBIX KAJAPOB.

B mocnegnue roapl oTMedaeTcss pocT MyONMKalMi OTEUEeCTBEHHBIX aBTOPOB, B
KOTOPBIX OHH OO0pamamT 0co00¢ BHHMAaHHE Ha TPOBEIACHUE MApPKETUHTOBBIX
WCCIENOBAHUM C UEIbI0  BBIABICHUS TYPUCTCKUX MNPEANOYTEHUM, H3y4YECHUS
MOTPEOUTENILCKOTO CIpOoca Ha BHYTPEHHEM pBIHKE, OTHOIICHHUS IMOTEHIIMAIbHBIX
MOTPEOUTENel K PETUOHAIBHBIM TYPUCTCKUM MPOAYKTaM C YUYE€TOM COLMAIBHO-
neMorpapuyecKkux, reorpagpudeckux U HHbIX (HakTopos [1-5].

C TOYKM 3pEeHHSI TEPPUTOPUATHLHOTO MAPKETHUHTA B MPOIECCE MAPKETHHTOBOIO
HCCIICIOBAHUS TMOTPEOUTENBCKOTO CIpoca W MPEANOYTCHUN TYPUCTOB CIEAYyeT
VUYUTBIBATh TYPUCTCKYHO IPUBIICKATEIBHOCTh OTIEJIBHO B3STOIO PETMOHA KAk
TYPUCTCKOM JIE€CTUHAIMWA: HAJIUYUE MPUBICKATEIbHBIX TYPHUCTCKO-PEKPEAIIMOHHBIX
peCypcCoB, MIPUPOHO-KIIMMATUIECKHE yCJIOBUS, JIOCTYITHOCTb, Pa3BUTOCTh
HHPPACTPYKTYPHI, MPEXKJIE BCETO TPAHCIOPTHOH, ypoBeHb IieH u Jp. [lo Hamemy
MHEHHUIO, TYPUCTCKAsl TMPHUBJIEKATEIBHOCTh TEPPUTOPUU OKA3bIBACT BIIMSIHUE Ha
dhopMupoBaHHE TYPUCTCKOTO MHTEpEeca, OMpeIesaeT Ie/Ib MyTEIIECTBUS U TYPUCTCKUE
oxkuaaHusg. B TO ke Bpemsi MPEACTABISAETCS MHTEPECHBIM HCCIICIOBAHUE PBIHKA B
CETMEHTE MOJIOJICKHOTO TypHU3Ma.

Ilens mccnenoBaHus: BBISICHUTH OTHOIICHWE MOJIOJICKHOW IIEJIEBOW AyIUTOPUU
(moxkonenust Y) K MYyTEHIECTBUSIM IO TEPPUTOPUM POAHOTO PETHOHA, MOTHUBBI U
KpPUTEpUH BBIOOpA TYPHUCTCKUX JECTUHALIMM M TYpPHCTCKHX YCHYr. [l mocTuxkeHus
e  UCCIeNAOBaHUS ObUIM  TOCTABJICHBl CIEIYIOMIME 3aJadd: OMpelesieHHUe
MPUBJICKATEIIBHBIX TYPUCTCKUX HAIPABICHUW W TNEPCIEKTUBHBIX BUIOB TypU3Ma JJIis
MOJIOZIC)KH B ApXaHreiabCKOW 00JacTH; TOJy4YeHHE JaHHBIX O MPEANOYTEHUSX B
OTHOILICHUHM CIIOCOOOB OpraHu3aluyd MYyTEIIeCTBUM, CPEACTB pa3MelleHUs, BUJIOB
TPAHCIIOPTA, YacTOT€ W  MPOJOIKUTEIBHOCTH TOE3[0K, 00  HCIOJIb3YEMBIX
pPECTIOHACHTAMHU UCTOYHUKAX HH(POPMAIIUU O TPeJjIaraéMbIX TYPUCTCKUX MPOAYKTaX M
yclyrax.

OObekT ucciaenoBanus — rmokoyseHue Y. [IpeaMer nccmeqoBaHus — MOTHBBI, 1IETTH

IyTEWIECTBUM MOJIOAEKHU MO TEPPUTOPUU PETHOHA NMPOKUBAHUS, OCBEAOMIICHHOCTH O

345



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHUE MPEAIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

TYPUCTCKUX OOBEKTaX, KPUTEPHUH IUIAHUPOBAHHS TOE3A0K MU BBIOOpA TYPUCTCKHUX
IPOAYKTOB U YCIYT.
Pe3yabTarhl nccienoBanus

Aropamu ctatbu B 2018 romy mnpoBeneH ompoc >KUATENEHd ApXaHIeIbCKOU
o0nacTi, B KOTOpPOM MpUHSUIM Yyudactue 559 uyen. B OCHOBHOM 3TO KUTEIH
. Apxanrenscka (67,3 %), a Taxxke 1. CeBeponBuncka (5,9 %), r. HoBoasuncka (3,8 %),
r. Benscka (3,4 %), apyrux HaceneHHbIX MNOyHKTOB (19,6 %). B aHkeTupoBaHuu
y4aCTBOBAJIM TMPEACTABUTENM Pa3HbIX BO3PACTHBIX KAaTErOpUil, 3aHUMAIOIIUECS
Pa3JIMYHBIMU BUJAMU JIEATEIIBHOCTH, C pa3HbIM YpOBHEM J0xo/a. J[aHHbIE, MOTyYeHHBIC
B pe3yJIbTaTe OMpoca, MO3BOJIMIA CETMEHTUPOBATH MOTPEOUTENEH TYPUCTCKUX YCIYT IO
neMorpauyeckuM, COIMaIbHO-3KOHOMUYECKUM U MICUXOTrpadUueCcKUM MPU3HAKAM.

B kauectBe 00beKTa MCCIEIOBAHUS B JAHHOM CTaThe HAMHU BHIOPAHO HACEJICHUE B
BO3pacte ot 18 110 34 net, npokuBaroIiee Ha TEPPUTOPUN APXaHTeIIbCKON 0071acTH, UITH
COIIaCHO TMCHUXOTpaUUEeCKOMY CETrMEHTHPOBAHUIO HAa OCHOBE TEOPUU TMOKOJIEHUU -
MokoJieHne Y. YIenbHbIH BeC JaHHOM BO3PACTHOM Kareropuu B oOOIIeH BBIOOpKE
coctaBun 52 %. [1o pony 3aHATHI B ONPOCE NPUHSIN y4aCTHE B OCHOBHOM CTYJIEHTBI —
35,3 % u cnenuanucThl, CyKallue, HHKECHEPHO-TEXHUUEeCKre paboTHUkKU — 25,9 %, a
Takke padoune — 8,9 %, pyKOBOJIUTEM BBICIIETO/CPETHETO 3BE€HA yIpaBieHus — 8,6 %,
rocciyxaniue u BoeHHochyxaiue — 6,2 %, Biaaaenblpl Ou3Heca, NpeanpuHUMAaTeIn —
5,5 % np.

AHanu3 MOJyYeHHBIX JJAHHBIX MOKa3ajl, YTO IPUMEPHO MOJIOBUHA OMPOIICHHBIX B
Bo3pacTte ot 18 1o 34 net (mokoneHue Y) MyTEHIECTBOBAIMA MO0 APXaHTEJIbLCKOM 00J1acTH,
28,4 % — He myTenecTBOBAIM PaHEe M0 TEPPUTOPUU PETHOHA, HO TJIAHUPYIOT CHENATh
at0 B OymymeMm, 20,9 % — He myTemecTBOBalM, W HE IUIAHUPYIOT 3TO B Oydyllem

(Pucynok 1).
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20,9

\ 50,7

= [la

= HeT, HO NnaHupyto
caenatb aTo B Byayliem

284 HeT, 1 He nnaHupyto

Pucynok 1 - PacnpenesieHue oTBeTOB pecnioHIeHTOB Ha Bonpoc «IlyremecrByere
Ju Bbl mo ApxaHreabckoit 001acTu?», B % 0T 00111ero 4nc/jia onpomeHHbIX
AHanu3 MpEearoYTeHUN MOJIOJIC)KU B OTHOIICHUH OTACJIBHBIX BUIOB TypU3Ma

IIOKa3aJI, YTO Ha IEPBOM MECTE HAXOAMTCS aKTUBHBIA OTIBIX, Ha BTOPOM MECTE —
KYJIbTYPHO-IIO3HABATEIbHBIA TYpU3M, Ha TPEThEM — CEIbCKAM Typu3M. PecrioHIeHTHI
JAaHHOM KaTeropuu IyTEIIECTBYIOT IO ApXaHreibCkod oOmacTh JUIsl ydacTHsl B
TPaJULIMOHHBIX MpPa3IHUKaX, (EeCTUBAIAX M SpPMapKax, C LEIbI0 OXOThl M PHIOANIKH,
COBEpULIAIOT JIEJIOBBIE MOE3AKH. B MEHBIIEN CTENEHM WX HMHTEPECYIOT y4acTue B
CHOPTUBHBIX MEPONPUATHUSIX U 3HAKOMCTBO C MECTHOM KyxHel (PucyHok 2).

Ha Bompoc «Kak 4yacto Bl coBepiiaete TypuCTCKHUE MOE3AKU M0 APXaHIeIbCKOU
obnactu?» okoisio 51 % pecnoHAeHTOB OTBETUIN — «1 pa3 B roa u pexe», 31, 7 % — 2-3

pazaBTon u 17,6 % — 4 paza B ron u 6oiee.
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AKTUBHbLIW OTAbIX (NelKMe NPOryJ/IKK, BENOCUNES, /IBIMKMU,... 57,4
KynbTypHO-NO3HaBaTENbHbIN TYPUIM 55,4
CenbCKUA TYPUZM 23,6
YyacTve B TpaaMUMOHHbIX Npa3aHuKax, GecTuBanax,... 21,6

OxoTa, pbibanka 19,6

lenoBble Noe3axkK 19,6
YyacTtve B CNOPTHMBHbBIX MEPONPUATHAX 10,8
CeOif BApUaHT 4,7

3HaKOMCTBO € MECTHOM KyXHeH 4,7

0 10 20 30 40 50 60 70

Pucynok 2 - Pacnipenesienune npeano4TeHnid MOJIOIEKA M0 BUAAM Typu3Ma, B %
Ha Bonpoc «Iloms3yetecy mu Bol ycmyramu typpupm?» 73,1 % pecrnoHIeHTOB

orBeTiiin — «Het, mnaHupyro moe3nky camoctostesibHO», 20,8 % MONb3yIOTCA Kak
yCayraMu TYPUCTHUYECKUX (UPM, TaK U TUIAHUPYIOT CAMOCTOSITEIIBHO U JIUIIb YYTh

6osee 6 % — monp3yroTCs TONBKO yeayramu Typdupm (Pucynok 3).

= [13, N0/1b3YHCh TO/IbKO

6,1
208 ycnyramu typdupm

HeT, nnaHupyto noesary
CaMOCTOATENbHO

Monb3yoCh KaK ycyramm
73,1 TYPUCTMYECKUX UPM, TaK

M NIAHUPYHO

CaMOCTOATENbHO

Pucynok 3 - Pacnipenesienne 0TBeTOB pecnoHAeHTOB Ha Bonpoc: «Iloab3yerech jiu
Bbl ycayramu typpupm?», B %

Ha Bompoc «B kakoe BpeMsi roma Bbl mnpeanmoudtaeTe NTyTEHIECTBOBATH?
OonbmHCTBO pecnoHAeHTOB (90,5 %) BbIOpanu BapuaHT OTBETa «JIETO», HA BTOPOM

Mecte — 3uma (49,4 %), Ha TperbeM Mecte — oceHb (28,1 %). Haumenee
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MPEAMOYTUTEIILHOE BpeMs Il TYTEMIECTBUM 1O ApXaHTeabCKOW o0lactu y
pecrioHieHToB — BecHa (21,6 %), 4uTo BHOJHE OOBSICHUMO, TaK KaK B 3TOT IEPUOJ
BPEMCHHU TIEPEABUTATHCS 110 TEPPUTOPHUH PETHOHA CIIOKHO M3-3a BECEHHEU PacIyTHIIbI
(Pucynok 4).

100
90
80
70
60
50
40
30
20
10

0

90,5

49,4

28,1
21,6

3mma BecHa NleTto OceHb

PucyHnok 4 - PacnipenesieHue npeano4TeHnil peCliOHACHTOB 110 BLIOOPY BpeMeHH

roja JJf nmyremecrBus, B %

B cnucke pocronpumevarelbHOCTEH ApXaHreabCKol o0nacTu, Haubonee
y3HAaBa€MbIX CpeAM MOJIOJEKH, JUIUPYET My3ed aepeBsHHOro 3omdyectBa «Maibie
Kopens», Ha BropoM MecTe HaxoasTcs ConoBeIKue 0CTpoBa U TPEThEe MECTO 3aHUMAET

Kenozepckuii HauimoHaabHBIN napk (PucyHok 5).
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Myzein «Manbie Kopenbi» 90,5

!

ConoBeukune ocTpoBa 79,2

!

KeHo3epckMit HaLMOHANBHBIN NAapK 73,2
Kuir-octpos 66,7
Xonmoropsl 64,9
Kapronons 64,5
«ManuHoBKa» 62,3

MuHeMcKkmin 3anoBeHUK 55,8

!

ConbBblveroack 48,1

!

«OHexckoe [Tomopbe» 28,1

!

Opyroe 6,5

0 10 20 30 40 50 60 70 80 90 100

PucyHok 5 - PacnpenesieHue 0TBEeTOB PeCIOH/IEHTOB Ha Bonpoc: «Kakue
TYPUCTCKHE 00bEKThI ApXaHreJbckou o01acTu Bam uzBecTHbi?», B % 0T 0011€10
YHCJIa ONPOILIEHHBIX

Takke pECHoHIEHTaM XOpOIIO W3BECTHBI TaKW€ TYPUCTCKUE OOBEKTHI
Apxanrenbckoit odnactu kak Kuii-octpoB, Xoamoropsi, Kapromosb, HEHTp JBIKHOTO
ciopra «MairHOBKa» B YCTbSIHCKOM paiioHe, I[IMHEXKCKUN 3amoBEJHUK U T
ConbBbryerogck. MeHee BCEro pecrnoHJICHTaM M3BECTEH HAIMOHAJBHBIN MapK
«Onexckoe IloMopbe». DTa OTHOCUTENBHO HOBas 0CO00 OXpaHsemas NPUPOAHA
Tepputopus Obuta coznana B 2013 roy.

Omnpoc TNO3BOJIMJI BBISIBUTH, KaKUE JOCTONMPUMEYATEIBHOCTH ApPXaHIEIbCKOU
007acTH PECMOHICHTHI IUIAHUPYIOT TOCETUTH B Omkaiiiiee Bpems. 910 — ConoBenkue
octpoBa (50,6 % ompomennbix), KeHo3epckuii HamuoHanbHBIM mapk (46,3 %),

[Munexckue newmepsl (37,7 %), Kuit-octpos (31,2 %) (PucyHoxk 6).
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ConoBeukune ocTpoBa 50,6

!

KeHo3epckMit HaLMOHANBHBIN NAapK 46,3

7’

MuHera (newepsbl) 37,7

!

Kuir-octpos 31,2

!

ManuHoBKa 18,6

!

Kapronons 12,1

!

ConbBblveroack 10

OHexcKoe nomopbe 9,5

!

Xonmoropsl 5,2

!

0 10 20 30 40 50 60

PucyHok 6 - PeMTHHI 10CTONPUMEUYATENBHOCTEH Y MOJIOIEKY AJIsl MOCCHIeHNs B

Oumzkaiiee Bpemsi, B % OT 0011€ro YUCJIa ONPOLICHHBIX

BonbIIMHCTBO ~ pecrnoHACHTOB  MOKojlieHus Y, BoeiOupas  Kenozepckwii
HallMOHAJIbHBIM TapK B Ka4eCTBE OOBEKTAa Typu3Ma, MOCETHWIM Obl €ro ¢ IeJbIo
AKCKYPCHH 0 My3€sIM U dKosioruaeckumM Tporam (63 %), otnpixa Ha npupoae (61 %) u
aktTuBHOTO OTAbIXa (48,1 %), a Takke JJIs y4acTus B TPAJUIIMOHHBIX Ipa3IHUKAX,
dbectuBanix, spmapkax (35,2 %).

[Toutn 30 % OMNpPOIIEHHBIX TOTOBBI TPOBECTU 2-3 AHS B TYPUCTCKOM MOE3JKE MO
Apxanrenbckoil o0nacTtu, 25 % — noTpaTuTh Ha oe3nky 4-5 nuei, 20,8 % — Henemnto, u
b 14,3 % — necaTs qHEeH.

Ha Bompoc «C kem Obl Bbl moexanu B myTemiecTBUE€ MO ApPXaHTEIbCKOU
ob6nactu?» OOJIBIIMHCTBO pecroHAeHTOB (58,4 %) OoTBETWIHN — «C ApY3bsiMu», 51,9 % —
«C MYXeM/>)KeHOW», B OJIMHOYKY JIOOAT myTerniectBoBarh 14,3 % u nuimib 9yTh Oosee
4 % npeAnoYnTaOT MyTEIIECTBOBATH ¢ KojuieraMu mno padore (PucyHnok 7).

[IpeanoureHusi PECHOHACHTOB B  OTHOILIEHUM TPAHCIOPTHBIX  CPEICTB
pactpenenuInch CleayonmM oopazoM. boasmmHCTBO pecionaeHToB (76,6 % OT uncia
OTPOIICHHBIX) MPEANOYUTAIOT MYTEIIECTBOBATh MO ApXaHTeJIbCKOM 00jacTh Ha
COOCTBEHHOM aBTOMOOWJIE, Ha TIOE3/Ie, PEYHOM M MOPCKOM TpaHcmopTe 1o 25,5 %, Ha

aBroOyce — 22,1 %. Kpome Toro, pecroHAEHThI yKa3bIBalM, YTO YacCTh MYTH TOTOBBI
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IIPOMTH MEIIKOM MJIM Ipoexarh Ha Besocuneae (PucyHok 8).

70
58,4

60 '
51,9

!

50
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30 25,1

!

20 143

!

10 4,8 4,3

!

C apysesimu C myxem/ C geTemu OpguH Opyroe C
YMEHOW go 14 net Konneramu
no pabote

Pucynok 7 - PacnpeneseHue 0TBEeTOB pecliOHAeHTOB Ha BOnpoc «C kem ObI Bbl

MO0eXaJy B MyTelleCcTBHE N0 APXaHIreJabCKoil 00jacTw», B % 0T 0011ero yuciaa

OIMPOIICHHBIX

90
80 76,6
70
60
50
40
30 255 255 221
20
10 1,3

0

CobcTBEHHDIN MNoezg PeuHoi, AsTObYC Opyroe
aBTomobunb MOPCKO#
TpaHcnopT

Pucynok 8 - Pacnpenesienue 0oTBeTOB pecnnoH1eHTOB Ha Bonpoc «Kakoi Bua
Tpancnopta Bel npeanounTaere AJis1 MyTelmieCTBUA 0 APXaHTIeJIbCKOH 001acTu?,

B % 0OT 00111€ro 4Yuc/ia ONnpomeHHbIX

[lepByt0 CTPOUKY B PEUTHUHIE CPEIACTB pPa3MEIICHUS, KOTOPbIE MPEANOYUTAET
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MOJIOJICKb BO BpEeMS MyTEIIeCTBUNA MO ApXaHreNbCKOil 007acTH, 3aHUMAIOT TOCTEBBIC
JI0OMa, TaK CUUTAIOT OKoJIo 60 % ompoIIeHHBIX, BTOpoe MecTo - roctuHulibl (51,1 %), Ha
TPEThEeM MecTe — TypucTckas nanarka (34,1 %), Ha ueTBepTOM — XOcTensl (22,7 %).

BonpumHcTBO pecnonaeHToB (45 %) roToBBI MOTPATUTHh HA | YellOoBEeKa B JICHbD,
BKJIIOYasi TMPOKMBAHME, MHUTAHUE M HKCKYPCHM, MYTEIIECTBYS MO ApXaHTeJIbCKON
obmactu, ot 1000 mo 1999 py6., 22,9 % pecnongentoB — no 1000 py6., 15,2 % — ot
2000 10 2999 py0.

83,9 % y4yaCcTHMKOB OIpoca B KauyeCTBE HCTOYHHMKA HWHGOpPMAIUU O
BO3MO)XHOCTAX OTJIbIXa B ApXaHIeJbCKOW 00JiacTh BBIOMpPAIOT colMalibHble ceTu. Ha
MPUHSTHE PEIIeHUS 00 OTAbIXE B APXaHTEeIbCKOW O0JIACTH TaK)Ke OKA3bIBACT BIMSTHUE
uH(popmaIys, MOJydeHHass OT 3HAKOMBIX, JpYy3€d, POJCTBEHHHUKOB — TaK OTBETHJIU
26 %. Tperbe MECTO B KayecTBE MCTOYHUKA MH(POPMALMU Y PECHOHICHTOB 3aHUMAET
oOmactHOM Typuctuueckuid moprai (9,9 %). He3naunrenbHoe 4YMCIO PECHOHJIEHTOB
Y3HAIOT 00 OTAbIXE B APXAHIEIbCKOM OONACTH M3 pEKJIaMbl B ra3erax M KypHaiax,

nucToBKax u Oporropax (Pucynok 9).

CouceTtu (BKoHTakTe, Paiicbyk n ap.) 83,9

OT 3HaKoOMBIX, ApYy3€ei, pOACTBEHHUKOB 26
Caiit TUL, ApxaHrenbckoli obiactu 9,9

!

Peknama B razertax u »ypHanax 7,3

!

PexknamHble NUCTOBKMK, Bpolwopbl 4,2

!

CBoi BapuaHT 2,6

!

0 10 20 30 40 50 60 70 80 90

Pucynok 9 - PacnipenesieHue 0TBETOB PECIIOH/ICHTOB 110 BHIOOPY HCTOYHHUKA
HHGOpMAIIUU 0 BO3MOKHOCTSX OTAbIXa B APXaHIeJbCKoii 001acTH, B %
BbIBOABI 1 peKOMEHIALMH
[IpoBeneHHBINM aHANIN3 MAaTEPUAJIOB MAPKETUHIOBOIO HMCCIEAOBAHHS OTHOIIECHUS
MOJIOIC)KM K TYPUCTCKHM IO€3[KaM IO TEPPUTOPUM PETHMOHA MPOKUBAHUS IOKA3aJl
HHU3KYI0 AKTUBHOCTH IIOKOJEHHUS Y B OTHOIICHUMU NYTEHIECTBUM MO TEPPUTOPUU

ApxaHrensckoir o6macTu. B TO ke Bpemsi CyIIeCTBYyeT MOTCHIMAIBHBIA CIPOC Ha
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nocelieHrne Hanboee N3BECTHHIX JOCTONPHUMEUATEbHOCTEN pEeruoHa.

K ¢akropam, craepxuBaroUMM pa3BUTHE BHYTPEHHETO TypuU3Ma B pErvOHE,
MOXXKHO OTHECTH: CYpOBbIE€ KIMMAaTUYECKHE YCJIOBHS, HEJOCTAaTOYHO pPa3BUTYIO
TPAHCIOPTHYIO M TPHUIOPOKHYI0 HH(PPACTPYKTYPhI, BBICOKHE LEHBI Ha TYPHUCTCKUE
NPOAYKTHI, HEIOCTAaTOK OIOYKETHBIX BapUAHTOB CPEACTB pa3MEIICHUS U HHU3KOE
Ka4eCTBO OOCITYKUBaHUS.

[lo nHamiemy MHEHHUIO, OOJbLIOE 3HAUYEHHUE ISl TOIMYJAPU3ALMH Typu3Ma IO
TEPPUTOPUN APXaHTENbCKOW O0O0NacTH CpeAr MOJOACKH HMEET pPa3BUTHE JETCKO-
IOHOLIECKOTO Typu3Ma, Koraa, oOy4asch B IIKOJE, JAETH W MOAPOCTKH OyayT
NpUOOIIATECS K UCTOPUUECKOMY U KyJIBTYPHOMY HACJIEINIO POJHOTO CEBEPHOro Kpasi. B
MOCJEIHAE TOAbl TypONepaTopbl ApXaHIelbCKON OONACTH aKTHMBHO padOTalOT B 3TOM
HalpaBJICHUM, Mpemiaras HMHTEPECHbIE HOBble MapmpyTel. C IEpeYHEM TaKUX
MapuipyTOB MOYKHO ITO3HAKOMUTBCS Ha TYPUCTUYECKOM IOpTajie ApXaHIelbCKON
ob6nactu (https://www.pomorland.travel/lp/catalogues/).

Tak kak OOJBIIMHCTBO PECIOHACHTOB MPEANOYUTAIOT IyTEIIECTBOBATD,
CaMOCTOSATENIbHO  pa3pabarbiBasi TYPUCTCKUMH  MapuIpyT, HEOOXOAMMO AaKTHUBHO
UCIIOJIb30BaTh HMH(OPMAIMOHHBIE W KOMMYHHUKALIMOHHBIE TEXHOJOTUH, MPOABUTAsS
TYpUCTCKHE MPOIYKThl YEpe3 CoLMajbHble CETH W (QOpMHUPYS MO3UTHUBHBIA U
MPUBJICKATENIbHBIA UMUK ApPXaHTeJbCKOM 00JIaCTH Kak TYPUCTCKOM J€CTHUHALUU.
dopmHpoBaHHEe UMUIKA MPEACTABISAET C OAHONW CTOPOHBI MpOIecC MH(OPMUPOBAHUS
[IEJIEBOM ayAUTOpUU 00 YK€ HMEIOIIUXCS, HO Majo M3BECTHBIX MOTPEOUTENSAM
TYPUCTCKUX pecypcax U BOBMOXKHOCTAX TEPPUTOPHUH, & C IPYTOM CTOPOHBI — KOPPEKIUIO
oOpa3a pervoHa, CBA3aHHYIO C IPOUCXOIALIMMH B HEM M3MEHEHUSIMHU. bombiioe
3HAYEHUE JUIsl TPOABMKEHHUS PEruoHa HMMeEeT OpEeHAMHI TEePPUTOPUH, KOTOPOMY B
MOCJIEHUE TOABI YAEISIETCs T0CTATOUHO OOJIbIIIOe BHUMaHUE. ApXaHrenbcKas 00JacTb
UMEeT CBOW TYypHUCTCKMW OpeHna: ¢upMeHHbI 3HAK W cioraH «OTKpwITIE CeBepy.
Crnoran ApxaHrenbCKoil 001acTH XapaKTepU3yeT €€ KaKk MeCTo, TJie BaM BCErjaa pajbl,

KIYT U BCTPETAT C PACIIPOCTEPTHIMHU, OTKPHITHIMUA OOBATUSIMH.

354



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHUE MPEAIPUATHEM 2019, Beimyck 4

Journal Marketing MBA. Marketing management firms 2019, issue 4
bubanorpadpus
1. baymrapren JI.B. M3yuenue morpeOuteneil TypUCTCKUX yciayr // MapkeTHHT B

Poccum u 3a pyoexxom. No2. 2007. C 34-45.

. Bnagpikuna 10.0., Pozymnas H.B. OcoGenHoctu (opmupoBaHusi crpoca Ha

BHYTPECHHHI U3M: OIBIT cuoupckux teppuropuii // Cepsuc B Poccum u 3a
y Ty

pyoexom. 2017. T. 11. Ne 4. C. 147-155.

. Kopmsruna, H.H. BuyTtpennuii Typusm B Poccum: cermeHT Momomexu //

WNurepner-xxypHan Haykosenenue. 2014. Ne 3 (22). C. 37. — Pexum pocrtyna:
https://elibrary.ru/download/elibrary 22285178 24586770.pdf ([lara obpatienus
17.09.2019).

Jlebenesa T.E., Boponuna HO.B., [lapeBa A.Jl. MapkeTUHroBbi€ HCCIEIOBAHUS
peiHKa TypusMa Huxaero HoBropoma: 1eHHOCTHO-pallMOHAIbHBIE MOTHUBBI H
BbI0Op pemenus // Unatepuer-xxypHan Haykosenenue. 2015. T. 7. Ne 2 (27). C.
47. — Pexum pocryna: http:/naukovedenie.ru/PDF/15S0EVN215.pdf ([ara
obpamenus 17.09.2019).

. PomanoB B.A., Tapxanoa H.II. HM3yuenue mnpeanouteHuil moTpedUTENs

pPErMOHANILHOTO  TYpHUCTCKOTO  pbiHKa //  BectHuk — 3abaiikaabCKOro

rocynapcrBeHHoro yHuBepceurera. 2018. T. 24. Ne 7. C. 123-130.

References

Baumgarten L.V. Izuchenie potrebitelej turistskih uslug // Marketing v Rossii 1 za

rubezhom. Ne2. 2007. S 34-45.

Vladykina Ju.O., Rozumnaja N.V. Osobennosti formirovanija sprosa na vnutrennij

turizm: opyt sibirskih territorij // Servis v Rossii 1 za rubezhom. 2017. T. 11. Ne 4. S.
147-155.

Kormjagina, N.N. Vnutrennij turizm v Rossii: segment molodezhi // Internet-zhurnal

Naukovedenie. 2014. N 3 (22). S. 37. — Rezhim  dostupa:

355


https://elibrary.ru/download/elibrary_22285178_24586770.pdf
http://naukovedenie.ru/PDF/150EVN215.pdf

Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHUE MPEAIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

https://elibrary.ru/download/elibrary 22285178 24586770.pdf (Data  obrashhenija
17.09.2019).

Lebedeva T.E., Voronina Ju.V., Careva A.D. Marketingovye issledovanija rynka turizma
Nizhnego Novgoroda: cennostno-racional'nye motivy i vybor reshenija // Internet-
zhurnal Naukovedenie. 2015. T. 7. Ne 2 (27). S. 47. — Rezhim dostupa:
http://naukovedenie.ru/PDF/150EVN215.pdf (Data obrashhenija 17.09.2019).

Romanov V.A., Tarhanova N.P. Izuchenie predpochtenij potrebitelja regional'nogo
turistskogo rynka // Vestnik Zabajkal'skogo gosudarstvennogo universiteta. 2018. T. 24.
Ne 7. S. 123-130.

356



Kypnan Mapketuar MBA. MapkeTHHIOBO€E yIIpaBiIeHHUE MPEAIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

MxwuTapsan C. B., 1.5.1., npodeccop,
npodeccop kadeapsr MapkeTunra,
OI'BOY BO «P2YVY um. I'.B. ITnexanosa»
Mkhitaryan.SV@rea.ru

Cupopuyk P. P., n.5.H., mpodeccop,
npodeccop kadeapsl MapkeTunra,
OI'bOY BO «P3Y um. I'.B. [Inexanosa»
Sidorchuk.RR@rea.ru

TyabraeB T. A., K.3.H., IOLIEHT,

JOTICHT Kadeaphl MapKETHUHTA,
OI'BOY BO «PDY um. I'.B. Ilnexanosa»
Tultaev. TA@rea.ru

OLIEHKA OTHOIIEHUA BOAUTEJEN IMMHOIO ABTOMOBHUJIBHOI'O
TPAHCIIOPTA I. MOCKBbI K BA3OBbIM HEHHOCTAM

AHHOTALMSA
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TPAHCHOPTHON CHUCTEMBI HE MPOXOAUT OecciaeqHo: Ha (OHE TMOBCEMECTHOTO
CTPOUTENHCTBA HOBBIX AaBTOMOOMJIBHBIX MarucTpajied, MOCTOB, 3CTaKal,
TPAHCIOPTHBIX PAa3BiI30K, PACIIUPEHUS MPOEPKUX YacTeld Ha yIuIax TIopoja,
OTKPBITUSA CTAaHIUH METPO M MOCKOBCKOTO IICHTPAJIbHOTO KOJbIIA, CO3AAIOTCS
ycioBust il Gonee yAOOHOTO M KOM(OPTHOTO TEPEABMKEHUS IO TOPOIY,
HOSBJISIFOTCS BO3MOMKHOCTH /It BBHIOOpa ONTHUMANIBHBIX MapUIpPyTOB W IIyTel
ciefoBaHus. B 3Toli cBsA3H, epes CTOTMYHBIME BIACTSIMHU CTAHOBUTCS aKTyaJIbHOU
npobieMa JaabHEeHIIero MOBBIIEHUS YPOBHS KOM(pOPTa NMEPEABIKEHHS TPaX/IaH.

B HacTosimiee Bpems, B YCJIOBMSX pa3BUTHUS NOTpeOHOCTEH 001ecTBa,
MOBBIIICHHS] OOIIETO PUTMAa M CKOPOCTH JKU3HH, YKECTOUAIOTCsS TPEOOBaHUS HE
TOJBKO K (DYHKIIMOHAJIBHBIM OCOOEHHOCTAM MHKEHEPHBIX COOPYKEHUI, HO TaKXKe
U K XapakTepUCTUKaM, JEeKalIUM B IJIOCKOCTH BOCIPHHMMAEMOTO KauecTBa,
koM(popra U yaoOCTBa NOJIB30BaHUS TOPOACKMMH OOBEKTaMHU TPAHCIOPTHOM
cucteMbl. OjiHY H3 KIIIOYEBBIX pOJEH B 3TOM BOIPOCE WIPaeT MPOIECC
pacmMpernsi TapKOBOYHBIX MPOCTPAHCTB, M3BICKAHME HOBBIX BO3MOXHOCTEH W
MECT JIJIsl XpaHEHHUsI TPAHCIIOPTHBIX CPE/CTB, a TAKXKE CTOMMOCTb YCIYT MapKOBKU
JUYHBIX aBTOMOOMIIEeH. He siBlsieTcst cCeKpeToM, YTO 3TOT BOMPOC B MOJHON MEpPE HE
pellieH 0 CUX Top.

OTHolIeHNE XUTeNeH CTONUIBI K MOSIBICHUIO IUIATHBIX IAPKOBOK SIBHO
HEOJHO3HAYHOE: MHOTHE HAIlM COOTCYECTBEHHHKHM HE TOJIBKO HE TOTOBHI
NOJIb30BaThCs UMU (HampuMep, U3-3a HelocTarka (PMHAHCOBBIX CPEJNICTB), HO Jake
U3 NPUHLIUIHAIBHBIX COOOpaXXeHUI HE CTPEMSITCS OIUIaYMBATh MOAOOHYIO YCIYTY.
B mepByio odepenp 3TO KacaeTcsl JKUTENEH HMEHTPaTbHOTO aJMHHHCTPATUBHOTO
OKpyTa, B TpaHHIaX KOTOPOro (Aaxke BO JABOpax) yKe MPAKTUYECKHU HE OCTaJOCh
MECT JIJIsl CBOOOIHOM, OecTIaTHON MapKOBKH TPAHCIOPTHOTO cpenacTBa. MHOTUM
U3 HUX MPUXOAUTCS MPEO0JIeBaTh KOJIOCCAIBbHOE KOJIMUYECTBO OIOPOKpATHUECKHUX
0appepoB Ui TOTO, YTOOBI MOJYYUTH MPaBO Ha OECIUIaTHYIO, WM, MO KpaiHei
Mepe, JIbFTOTHYIO MapKOBKY CBOETO aBTOMOOWIIS B HETIOCPEICTBEHHON OIM30CTH OT

MECTa JKHUTCIIBCTBA. Pemenue 9TOI'0 BOIIpOCa  HAIIPAMYIO CBA3aHO C
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HEO0OXOIUMOCTbBIO MPOBEACHUS CUCTEMAaTUYECKOM MHBEHTApU3AIMel MapKOBOYHBIX
IPOCTPAHCTB,  BBIPAOOTKE  HHJIMBHIYAJIbHOTO  MOAXOAA K  KaKIOMY
3aMHTEPECOBAHHOMY B 3TOM BOIIPOCE aBTOJIIOOUTENIO.

He Menee BaxHbIM sBIsIeTCS M POPMUPOBAHUE TICUXOJIOTHIECKOTO TIOPTpETa
TOPOKaH — BJIAJIENbLIEB ABTOTPAHCIIOPTHBIX CPEACTB. B 3TOM CBsI3U, HCCIEN0BaHUE,
MPOBEJICHHOE C LETbI0 OMPEEICHUS] OTHOIICHUS aBTOBIAJEIBIEB K 0a30BbIM
LHEHHOCTSM, MO3BOJIMUT IOJXYYUTh OOJee IIMPOKOE MNPEACTABICHUE O JIAHHOU
aymuTopuu, CcGHOPMHUPOBATH KOMIUIEKC MEpP, CIOCOOCTBYIOIMIUX JaibHEHIIeMy
MOBBINICHUIO YPOBHS KauecTBa U KOMQOpTa MpPHU IMOJH30BAHUU CTOJIMYHBIMU
00BbEKTaMH TPAHCIIOPTHOMN CUCTEMBI.

Bce 3T0 cBUAETENBCTBYET HE TONBKO 00 aKTyaJIbHOCTU M CBOEBPEMEHHOCTHU
NPEICTaBICEHHOM TEMbl, HO K O HEOOXOJUMOCTH TPOBEACHUS MOIOOHBIX
UCCJIeIOBaHUM, (POPMUPOBAHUS M HU3YUYCHHS IMOPTPETOB IIEJIEBON ayaUTOPUH —
COBPEMEHHBIX aBTOMOOMIINCTOB.

Pe3y.]IbTaTLI HCCJICA0OBAaHUSA

B pamkax peanuzoBaHHOW KOJUIEKTUBOM Kadeapsl mapketunra ®I'bOY BO
«POY wum. I'B. IlnexanoBa» HayudHO-ucclieqoBaTenbckoil padorel (HUP) mo
MIPOBEJICHUIO HCCIIEOBAaHUM B 00J1aCTH 00E€CTIEUEHHOCTH KUTENe ropoia MoCKBbI
MAapPKOBOYHBIMU MECTaMH U (POPMHUPOBAHUIO PEKOMEHAAIMH 110 UX 3PPEKTUBHOMY
UCIIO0Ib30BaHMIO, B anpese 2019 r. ObII0 OpraHM30BaHO MAacCOBOE aHKETUPOBAHUE
BOJIUTENIEH JIMYHOTO aBTOMOOUIILHOTO TpPAHCIOPTa CTOJHUIIBI M TONy4eHo 1263
aHkeTel. PacmpeneneHue pecnoOHIEHTOB IO IONY OKa3aJloCh B JIOCTAaTOYHOM
CTEIIEHH PAaBHOMEPHBIM: U3 1263 yenoBek ompomeHHbIX — 48% myxuuH u 52%
YKEHIIVH.

A BOT pacIpeAesneHle Mo BO3pacTy HANIAIHO MPOAEMOHCTPUPOBANIO, YTO
OOJBIIMHCTBO pecTOHIEHTOB (82,7%) HaXomATCsl B BO3pacTHOM rpyre oT 23 — 10
52 ner. B ganpHelieM, npyu OpoBEICHUHN UCCIEAOBAHUS PACCMATPUBAINCH OTBETHI
1263 pecrioHAEHTOB, MOJOXKUTEIBHO OTBETUBIINX HAa BOIIPOC: « YIpaBisaeTe 1 Bbl
aBTOMOOWJIEM U TI0JIb3YeTeCh JIN TAKOBOYHBIM MPOCTPAHCTBOM?Y.
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Pacnipenenenne pecroHIEHTOB MO OKpyraM NpOKMBaHUsSI OKa3ajoch Oosee
PAaBHOMEPHBIM, YE€M IO aJIMUHUCTPATUBHBIM OKPYraM, B KOTOPBIX PECHOHJICHTHI
paboraror. Tak, 29% pECHOHIEHTOB TPYAOYCTPOCHBI B  OpraHU3ALMSIX,
pacroyioxkeHHbIX Ha Tepputopun lleHTpansHoro AamunuctparuBHoro Oxpyra,
yTO B 2,4 pa3a Oouibiiie, ueM B CeBepo-BoCcTOUHOM OKpyTre CTOJHUIIBI.

B wuccienoBanuuM mnpoBOAMIIACH OlLIEHKA OTHOUIIEHHUS PECIOHICHTOB K
0a30BbIM LIEHHOCTSIM 10 MeToauke mpod. Memkosa A.A. u npod. Cunopuyka P.P.
B ankety Obutn no06aBieHbl 40 JOMOTHUTENBHBIX BOMPOCOB, XapaKTEPU3YIOIIUX
0a3oBbIC UeENOBEUECKHME IIEHHOCTH. Ha Kaxaelii Bompoc mpejiaraioch 4
aJbTEPHATUBHBIX BapUaHTa OTBETA:

1 — He noxox Ha MeH4;

2 — HemHOro 1moxoxx Ha MeHS;

3 — Iloxo Ha MEHS;

4 — O4eHb NOX0XK HA MEHS.

Ha ocHoBanuum pacnpeneneHusi J0J€H PECIOHICHTOB IIPU OTBETE Ha
BOIIPOCHI, XapaKTepu3yrolue 0a30BbIe IIEHHOCTH, MOXKHO CJENaTh BBIBOJ, YTO
HauOOJBIIUM MPUOPUTETOM JIJII PECHOHACHTOB B 0a30BBIX LIEHHOCTSX SIBJISICTCS
3I0pOBbE, HA BTOPOM MECTE€ — YBAKEHUE K CTapIIMM U JIMYHOCTHOE pPa3BUTHE,
HE3HAYUTEIHHO YCTYIAIOT 3a00Ta O MPUPOE U MyHKTYaTbHOCTD.

Ha ocHoBaHuuM omnucarenbHbIX CTATUCTUK (CPEIHHMX) OBUIM OIpENesCHbI
HanOoJiee M HAMMEHEE CXOXKHUE C OOIBIITMHCTBOM PECIIOHACHTOB TUIIBI TIMYHOCTH. K
HanOoJIee CXO0KUM TUTIAM JIMYHOCTU OTHOCSITCSI:

— Jlng Hero BaxHO ObITH 310pOBbIM (be3onacHocts) — 3,33 Gaia;

— OH cyWTaeT, 4YTO B JKU3HU BAXHO OBITH PA3HOCTOPOHHE Pa3BUTOMN
JUYHOCTBIO, = MHOTMM  HWHTepecoBartbcsi. Emy  HpaBuTcs  OBITh
mo0o3HaTenbHBIM (CaMOCTOSTENBHOCTH) — 3,2 Oasna;

— OH nonaraet, 4YTo BCEraa JOJIKEH MPOSIBIATh YBAXKEHUE K CBOMM POIUTEISIM
U JIIOJSIM CTapiiero Bo3pacta. JIJisi Hero BaKHO OBITh BHUMATEIbHBIM K HUM

(CootBerctBue (koH(DOpPMHOCTH)) — 3,17 Gama.
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HanmMenee cxoxkue TUIIBI JIMYHOCTH:
— Jnst Hero BaxkHO ObITH OorarbiM. OH CTPEMUTCS K TOMY, YTOOBI Y HEro ObLIO

MHOTO JieHeT U jgoporux Bemieut (Biacte) — 1,99 6anna;

— OH J106UT pUCKOBaTh U UHIeT npukiaoueHus (Crumymsnus) — 1,95 6anna.

K Haubonee 3HaYMMBIM [EHHOCTAM MOXHO OTHEeCTH be3omacHOCTS,
VYuuBepcanmu3m u CaMOCTOSATEIBHOCTh (CpedHsisi OIeHKa MpeBblmaeT 2,9); K
HauMeHee 3HauyuMbIM — Bmacte, TpamuumonHocts u Crumymsiuus (CpemHsis
OIlCHKa HIKE 2,4).

Jlanee ¢ momouibio t-KpUTepus U JUCHEPCUOHHOIO aHaiM3a MpPOBOJUIACH
OLIEHKA BIIMSHUS HAa 3HAYMMOCTD [IEHHOCTEH T0JIa ¥ BO3pacTa.

CratucTUyeckd 3Ha4MMasi pa3HULa CPETHUX 3HAYCHUN MEXIy MYKUYMHAMU
M OKCHIIMHAMU TIPU YPOBHE 3HAUYUMOCTH 5% BBISBICHA [JI CIEIYIOIINX
nennocredt: Jloctmxenue, be3onacHocth, CootrBeTcTBUE (KOH(GOPMHOCTH),
TpaguunonHocts,  JloOpokenarenbHOCTh,  YHHMBEpCaNU3M; IpU  ypOBHE
3HAYUMOCTH 6% - ['enonu3m; npu ypoBHe 3HaunMOCTH 10% - CTumMyssiusi.

Pe3ynbprarhl 3HAUUMBIX CPEIHUX OLIEHOK MpPE/ICTaBICHBI Ha puc. 1.

BesonacHoCT:  p—————— 0
VHHBEPCa MM | ———— 7
No6poKenaTeNbHOCTb _—278—52;91
CooTseTcTBMe (KOHHOPMHOCTD) dYE,SZ
renonan  p— 10O
Loctuxenve  p—r) 253
CTUMYAALMA _—2—}3}42
TpaAWuLMOHHOCTb EZSS

'

LeHHOCTH

2,00 2,20 2,40 2,60 2,80 3,00 3,20
CpenHag oueHKa (o1 1 oo 4)

O HeHckuid  m MyKcKol

Pucynok 1 - CpenHue OneHKHM 3HAYMMOCTH 0011eYe10Be4eCKMX EHHOCTEH 1m0
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noJay (1 — HU3Kasi 3HAYUMOCTb, 4 — BLICOKAsl 3HAYMMOCTD)

Hcroynuk: cocTaBIeHO aBTOpaMH1 Ha OCHOBE IIPOBEACHHBIX MAPKETUHI OBBIX HCCIICTIOBaHUI

B cooTBeTcTBUM € TpENCTABICHHBIMU Ha PHUCYHKE | JaHHBIMH MOXKHO
ceNarh BBIBOJ O TOM, YTO 3HAYUMOCTh TAKUX OOIIEUYEIIOBEUECKUX I[IEHHOCTEU KaK
TpagunmonHocts 1 CooTBeTCTBUE (KOH(POPMHOCTB) Yy MPEACTaBUTENCH MY>KCKOM
ayJIuTOPHUH BhIIIE, yeM y »keHckol (Ha 0,11 u 0,07 Gasnia COOTBETCTBEHHO).
Hanbonee ke CyleCTBEHHOE NPEBBINICHUE 3HAYUMOCTH IIEHHOCTEH Yy
YKEHCKOW MOJIOBUHBI MO CPAaBHEHUIO C MYXCKON MPOUCXOAUT MO YHUBEPCAIU3MY,
HoopoxenarensHoctdl U Jloctmxkenuto (ot 0,10 mo 0,11 6amnoB).
CraructTudeckd 3HaYMMas pa3HULA CpPEAHUX 3HAYEHUM [0 BO3paACTy
PECHOHIEHTOB IIPU YPOBHE 3HAYMMOCTHU 5% BBISIBJICHA JJIS CJIEAYIOMIUX KaTerOpHid
nenHocteit:  I'egonusm;  Jloctuxenue;  CoorBerctBue  (KOH(DOPMHOCTH);
TpagunmonHocts; JloopoxkenarenbHOCTh; CTumyssius; Biacts.
Takum o0pazoM, MOKHO CAENATh CJIEIYIOIINE BBIBOJIBI IO CPEAHUM OIIEHKaM
3HAYMMOCTH OOIIEYETIOBEYECKUX LICHHOCTEN 110 BO3PACTYy:
— JlobpokenarenbHOCTh — HauOOJbIIAsg 3HAYUMOCTh Y PECIOHIEHTOB 18-
22 nert (3,19), nHaumenbias — 45-52 net (2,76);

— CootBerctBue (KOHGOPMHOCTE) —  HaWOOJbIIAs  3HAYMUMOCTh Y
pecnionaeHToB crapiie 60 et (3,02), naumenbinas — 18-22 ner (2,67);

— T'emonusm — HauboJIbIIAsS 3HAYMMOCTD Y pecroHeHToB 18-22 et (3,13),
HauMeHblas — crapuie 60 aet (2,34);

— Joctuxenne — HamOombIIas 3HAYUMOCTH y pecrnoHAeHToB 18-22 mer
(3,01), Haumensbias — crapie 45 net (2,37);

— Crumynsuusi — HauOoJbllIas 3HAYUMOCTb Y PECHOHACHTOB 18-22 jer
(2,89), Haumenblias — crapie 53 net (2,18);

— TpamunuoHHOCT,  — HauOONbBIIAs 3HAYUMOCTH Y PECIOHJIEHTOB
ctapiie 60 net (2,52), Haumenbinas — 37-44 ner (2,21);

— Bnacts — HauOosnplasg 3HAYUMOCTh y pecroHaeHToB 18-22 ner (2,52),

HauMmeHnbInas — 53-59 et (1,98).
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Pecrionnentsl 18-22 ner mo BceM IHEHHOCTSIM KpoMe (COOTBETCTBUS U
TpaIuIIMOHHOCTH Aat0T HauboJiee BHICOKUE MOKA3aTeIN 3HAYUMOCTH 1IEHHOCTEH.

Jist pemieHuss 3afayu  KiacCU(UKAMK BOAMTENEH IO OTHOLIECHUIO K
0a30BBIM UEJOBEUECKUM IICHHOCTSIM HEOOXOIUMO TMPEABAPUTEIEHO TEPEUTH K
PAaCCMOTPEHUIO BMECTO COpPOKAa HCXOIHBIX IEPEMEHHBIX — MEHBIIEr0 Yucia
CUHTETUYECKUX TlepeMeHHbIX ((dakTopoB). Jlns »TOoro Obul NOpUMEHEH
CTaTUCTHYCCKUH HWHCTPYMEHT CHWXCHHS pa3sMEpHOCTH — (aKTOPHBIH aHaIH3
(MeTo/1 TJIaBHBIX KOMITOHEHT).

B pesynbrare 06110 nony4deHo 8 (hakTopoB, COOCTBEHHBIE 3HAYEHHS KOTOPBIX
npeBblmaloT 1, oObscHsAwnmMX 57% AUCHEPCUU MCXOAHBIX JaHHBIX. J[s
uHTEpHpeTanuu  (PaKTOpoB  MPUMEHSUIOCH  BpalieHue oceil  Bapumakc.
OObsicHAIONME TEPEMEHHBIE U COOTBETCTBYIONIME (PAKTOPHBIE HArpy3KH, Ha
OCHOBAHHUH KOTOPBIX MPOBOAMIACH UHTEPITpETAIUs (DaKTOPOB:

— @1. Jlnst HEero Ba)HO OBITH MMyOJIMYHBIM OOTATHIM JIUJEPOM;

— @2. Jlng HEro BaxHO OBITh TMOJE3HBIM OKPYXKAIOIIUM, YYTKUM,
CIIPAaBEIIIMBBIM, TIPEITAHHBIM JIPY3bM, YBAKHUTEIBHBIM K MTOXKHIIBIM;

— @3, /Ins Hero BaXHO OBITh Pa3HOCTOPOHHEH, CAMOCTOSTEILHON TUYHOCTHIO,
MIOCTOSTHHO Pa3BUBAThCS, OBITh 37I0POBBIM;

— @4, Jlng HEero BaXXHO OBITh CKPOMHBIM, BEXKIIMBBIM; CUUTAET, UTO JIIOIU
JIOJKHBI JTOBOJILCTBOBATHCSI TEM, UYTO HMMEIOT; CTapaeTcs BUJIIETh B JIFOIAX
TOJIBKO XOPOIIIEE;

— ®5. OH Bceraa uMIET MOBOJ ISl Pa3BICUCHUS, €My HPABUTCS HU B 4eM celde
HE OTKa3bIBaTh, JIIOOUT CIOPIIPU3bI, KUZHETIO0;

— @®6. Jlna Hero oveHb BakHa OE30MACHOCTH CTPAHbBI, CTAOWIBHOCTH B
TOCYZIapCTBE, PEIIUTHUSI UMEET JIJI1 HETO Ba)KHOE 3HAYCHUE;

— @7. Jlng HeTO Ba)XXHO >KUTHh B O€30MACHOM OKPYKEHHH, CUATACT, UTO JIFOIU
JIOJKHBI IPUACPIKUBATHCS YCTAHOBJICHHBIX TTPABHIT;

— ®8. OH n100UT mocTynarb MO-CBOEMY, Ha CBOM JIaJl, MPUIYMbIBaTh YTO-TO

HOBOE ¥ OBITh N300peTaTEIHHBIM.
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Cs3b  (pakTOpoB C 0a30BBIMH IIEHHOCTSIMM HA OCHOBE HCXOJHBIX
NIEPEMEHHBIX MIpecTaBIeHa B Tadbmuie 1.

MoxxHO chenarb BBIBOJ O TOM, 4YTO CYHIECTBYIOT yCTOMYMBAs
MOJIOKUTENIbHASL CBSI3b MEXAY pPa3IMYHBIMH 0a30BBIMU ILIEHHOCTSIMH C TOYKHU
3pEHUs PECIIOHACHTOB:

1. Bnacte — JlocTHKEHHE;

2. JlobpoxenarenbHOCTh — COOTBETCTBHE (KOHPOPMHOCTD) — YHUBEPCAIIU3M;
3. besonacHocTs — JloctmxkeHne — CaMOCTOSATENbHOCTD;

4. JloOpokenareabHOCTh — CootBercTBUE (koH(OPMHOCTH) —

TpaauOHHOCTB;

()]

I'enonusm — Ctumynsius;
6. be3onacHocTh — TpaAMIIMOHHOCTB;
7. bezonacHocTh — CooTBeTCTBUE (KOHPOPMHOCTB).

Hanee Oplia mpoBeAeHa KiacCU(UKAIMS PECHOHIAEHTOB IO BHOBB
MONMYyYeHHBI (PaKTOpaM C TOMOIIBI0 HEPApXUUECKOTO KJIACTEPHOTO aHajm3a
MeTonoM Bapna.

B pe3synbrare kinactepusaiuu ObUIH onpeneseHbl 7 kiactepos (Tadu. 1).

Tabauua 1 - Pazmepsl ¥ 1011 KJIaCTEPOB 10 OTHOLICHUIO BOAMTEICH K

0230BBIM LIEHHOCTAM

Ne kjacrepa | UncJi0 peclioHIeHTOB Pa3mep kinacrepa, %
1 172 17

2 109 11

3 111 11

4 95 9

5 147 15

6 267 26

7 106 11

Hctounuk: cocTtaBneHo ABTOPAaMU Ha OCHOBE ITPOBCACHHBIX MAPKETUHI'OBBIX HCCHQHOBaHHﬁ

Jlist onpenenenus npo@uiisk KIIacTepoB ObUTHM MOCTPOEHBI TpaUKK CpEeaHUX

3HaYE€HUM (PaKTOPOB MO KjIacTepam (puc. 2).
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6bITb I'IVGHHLIHbIM 6bITb MONE3HLIM 6bITb 6bITb CKPOMHGBIM, noeond anAa BaMHa HUTb B Ge3onacHom nocTynaTe No-
GoraTelM TMAEPOM  OKPYKAKLLIMM, PazHOCTOPOHHEH, BEHUIMBLIM; pa3BnedyeHun, emy 6GesonacHoCTb OKPYKEHWUH, CBOEMY, Ha CBOWM
YYTKUM, CaMOCTOATE/IbHOM  CUYMTAET, YTO /IHOAW HPABWMTCA HW B Uem CTPaHhil, CYMTAET, YTO MDAM Naf, NpPUAYMbIBaTb
CnpaeednMBLIM, JNWYHOCTBHD, A0NHHbI cefe He cTabWNbHOCTL B A0NHHbI YTO-TO HOBOE U
npeaaHHbIM NOCTOAHHO [OBONbLCTBOBATLCA OTKa3blBaTb, NHOOUT rocyaapcree, NpUAepHUBATLCA 6bITb
NPY3bAM, pa3BuBaTbcA, ObITb  Tem, 4TO UMELDT; CHOpPNpPU3LI, PENUIrMA UMEEeT 1A YCTAaHOBNEHHbIX  M300peTaTenbHbIM
YBaHMWTENBHBIM K 300POBbBIM CTapaeTcA BUOETE B HU3HEeM00 HEero BaxHoe npaeun
NO¥KWUNBIM NOOAXTONBKO 3Ha4YeHWe
Xopouwee
dakTop

sessee /

- === CpeaHee

Pucynok 2 - I'padux cpenHux 3Ha4yeHUuil GpaKTOpPOB 7-M KJIACTEPOB M0 OTHOLIEHUIO BOAUTEeH K 0230BBIM HEHHOCTAM
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Ha ocHoBanuu pe3ynbraTtoB aHanu3a npoduieil kmactepoB (rpaduxoB
CPETHUX) MOYKHO OXapaKTepU30BaTh KJIACTEPHI MO OTHOIICHUIO BOJUTENEH K 0a30BbIM
LEHHOCTSIM CJEAYIOIINM 00pa3oM:

— 1-b1it KHACTEp — «JIUAep-anpTpyncT» — CTpeMHUTCS CTaTh MYOIUYHBIM JIUIEPOM,
CIIPaBEJIMBBIM, ITOJIE3HBIM OKPY>KaIOIINM;

— 2-prii kmactep — «llenmeycTpemiienHblii m3o0perarensy — PazHocTopoHHMIA,
CaMOCTOSITENIbHBIN, JTIOOUT MOCTYMATh MMO-CBOEMY, U300peTaTEIbHBIN, Uy>KIbII
Pa3BIICUCHUSIM;

— 3-p1if knacrep — « CKpoMHBbIH Mupomo0eny — CKpOMHBIN, BEXKJIUBBIN, BUINUT B
JIONAX TOJIBKO XOpOUIee, Uyl JUAEepPCTBA U OOrarcTsa, BakHa O€30MaCHOCTh U
CTaOMJIBHOCTH TOCY/IapCTBa, PETUTHO3€EH;

— 4-pr1it knactep — «IIpa3nnbrit sroucT» — JIFOOUT pa3BieKaTbCs, JKU3HETIOOUBBIM,
KUTb B O€30MaCHOM OKpPY)KCHUHU JIIOAEH, MPUICPKUBAIOLUIUXCS MpPaBUI, HE
coOupaeTcs OBbITh MOJIE3HBIM OKPYKAIOUIUM, IPEJAHHBIM JIPYKOE;

— 5-piif knmacrep — «lloTepsBuiuit mHTEpec K Ku3HW» — He cTpemutcs OBITH
Pa3HOCTOPOHHEN JIMYHOCTBIO, CIEAUTH 3a 30POBbEM, HE BayKHbI O€30MaCHOCTh
Y CTa0MJIBHOCTh FOCY/IapCTBa, HE PETTUTHO3EH, HE N300pETATEIICH;

— 6-b1i1 KacTep — «Jluaep u3 Hapoga» — CTpeMUTCs CTaTh MyOIUYHBIM JIUIEPOM,
CKPOMHBIW, BEKJIUBBIN, BUAMUT B JIIOASX TOJIBKO XOpOIIEe, JIIOOUT MOCTyNarh Mo-
CBOEMY, U300pETaTEIbHBII;

— 7-plif KIMacTep — «AJNBTPYUCT-aBAHTIOPUCT» — BakHO OBITH CIpaBEIMBBIM,
MOJIE3HBIM OKPY>KaIOIIUM, UIIET MOBOJ JJIA Pa3BICUCHMS, KUZHEII00, JTHOOUT
MOCTYNaTh M0-CBOEMY, U300pETaTENbHbIHN, Yy>K] CKPOMHOCTH, BUIUT B JIIOASIX U
XOpollee U IJI0X0€, EMy HE Ba)XKHO KUTh B 0€30IaCHOM MECTE, YHMTAeT, YTO
JIIONIM HE 00s13aTeNIbHO TOJIKHBI IPUIEP>KUBATHCS OMPEIETICHHBIX MTPaBHIL.
Jlanee ObUT mpoBeaeH OMHOMAKTOPHBINA AUCTICPCUOHHBIN aHAN3 IS TPOBEPKHU

CTaTUCTUYECKN 3HAYMMBIX Pa3jMYUi CPEIHUX OLIEHOK CTENEHU YIOBIECTBOPEHHOCTH

TapudaMu Ha yCIYTHM MApKOBOK W TAPKOBKAMHU B IIEJIOM IO MECTY MPOXKHWBAHUS,
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paboThl, OT/AbIXa / 4aCTOTO MPEObIBAHMS.
Ha ypoBHe 3Hauumoct 5% Obula OOHapyke€Ha CTaTUCTHYECKH-3aHUMast
pasHUIla TOJNBKO MEXAY CPEAHMMH CTEHCHSIMH YIOBIECTBOPEHHOCTH Tapu(amu

MapKOBOK MO MeCTy paboThl M OT/AbIXa / 4acToro mpeOriBanus (puc. 3).
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Pucynok 3 - Cpennsisi y10BJI€TBOPEHHOCTh Tapu(aMy MAPKOBKHU M0 KJIacTepam
0a30BBIX Y€JIOBEYECKHX IEHHOCTEeH BOAUTe el

HcTouHMK: COCTaBICHO aBTOpaMU Ha OCHOBEC IMMPOBCACHHBIX MAPKETUHI'OBBIX I/ICCHE}IOBaHI/Iﬁ

Takum oOpa3zom, HECMOTPsI Ha TO, YTO OOIIasi OleHKa Tapu(oB HeraTUBHAsS (OT
2 no 2,7 nmo 5-u OaJUIbHOM IIKaJi€ YAOBIETBOPEHHOCTH), TEM HE MEHee Ccpeau
MPEACTABUTENICH PA3IMYHBIX KJIACTEPOB CIEAYET BBLACIHUTh CYHIECTBEHHBIE PA3IUYHUS
CPEIHUX OILIEHOK BOCHPUATUS Tapr(OB MAPKOBOK:

A. Tlo mecty paboTbl camasi HHM3Kas oleHka — y «lleneycTpemiieHHbIX
u3zooOperarenei» - 2 6aia, camas Bricokas — y «JlunepoB u3 Hapoga» - 2,67 Oannia;

b. Tlo mecty otmpixa / yacTtoro mnpeObIBaHUS camasi HU3Kas OIICHKA — Y
«AIIBTPYHCTOB-aBaHTIOPUCTOBY» - 2,17 Oamma, camas Bbicokas — y «JlumepoB wu3
Hapoaa» u «CKpOMHBIX MUPOJTIOO1IEBY - 2,72 1 2,7 6ania COOTBETCTBEHHO.

BbIBOABI 1 peKOMeHIAlM U

HOI[BOI[?I HUTOI'"H, CTOHUT OTMCTHTHL, YTO IIPOBCACHHC HOI[O6HBIX I/ICCJ'IGI[OBaHI/Iﬁ n
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CTaTHCTHYECKasi 00pabOTKa MOTYYEHHBIX PE3yAbTATOB IO pa3pabOTaHHOW aBTOPCKOU
METOJMKE, CBS3aHHOH C  BBIABICHHEM  OTHOIICHUS  BOJUTENICH  JIMYHOTO
aBTOMOOWJIBHOTO TpPaHCTIOpPTa K 0a30BBIM IIEHHOCTSIM, C KaXKIbIM THEM MpHOOpeTaeT
Bce Ooyee OCTpyl0 HEoOXomuMocTh. HeBbiCOkHe moOKazaTenu yHAOBIECTBOPEHHOCTU
PECIIOHICHTOB CBHJIETEIBCTBYIOT O TOM, YTO B YCIOBHSX TOTAIBHOTO CIpoca Ha
MapKoBOUHbIE MecTa B TI. MOCKBe, CyIIEeCTBYeT cepbe3Has mpobiemMa oOmieit
HEYJIOBJIETBOPSHHOCTH TapU(PHOU MOIUTHUKOMN, a 3TO OKa3bIBaeT BeChMa HETaTWBHOE
BO3/ICHCTBHE U HA OOIIUN YPOBEHb MOTPEOUTEIHCKOTO BOCTIPUATHS MHOTUX OOBEKTOB

TOPOACKON TPAHCTIOPTHON CUCTEMBI.
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Kadenpa «JIOTUCTUKY 1 MapKETHUHTa»,
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MOJIEJIb DIGITAL-MAPKETHHI'A, KAK QJIEMEHT
KOJIJIABOPAITAM JIJISI TPOJIBUKEHUSI THHOBAIIAM

AHHOTALUA

B mpencraBieHHON CTaTbe 11€1b UCCIEIOBAHUS: PACKPHITH COAEPIKAHME Tpoliecca
KoJutabopal ¢ UCIHOJIb30BaHMEeM HHCTpyMeHToB  digital MmapkeTuHra s
MPOABWKCHUSI UHHOBAUMKN.  Hayunas Hou3Ha: ¢ WILTIOCTpAUUEH pUcyHKa 2 U 3
aBTOP PaCKphIBA€T OCHOBHBIC OJIOKH CONEpX)aHWUS  MapKETHHTa KOJUTabopanuu u

mozens digital mapkeTuHra.

KiawueBble ciaoBa: koiaboparusi, WHHOBAllUM, KOMMYHHUKAIIUH, MAapKETHHT,

MOJCIb, TCXHOJIOTHH.

RePEc: M31
VIK 339.13, 658.8
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DIGITAL MARKETING MODEL AS AN ELEMENT OF
COLLABORATION FOR INNOVATION PROMOTION

Abstract

In the presented article the aim of the research is to reveal the content of the
process of collaboration using digital marketing tools to promote innovations.
Scientific novelty: with the illustration of figures 2 and 3, the author reveals the
main blocks of the content of the marketing collaboration and the model of digital

marketing.

Keywords: collaboration, innovations, communications, marketing, model,

technologies.
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®uHaHCOBBIM yHUBEpCUTET npH [IpaBurenscTBe PO
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MOJIEJIb DIGITAL-MAPKETHHTA, KAK DJIEMEHT
KOJLIABOPAIIMH J1JI51 IPOIBMKEHWSI MHHOBALIUIA!

1. M. Sinyaeva, Ph.D., Professor,
Department of "Logistics and marketing»,
Financial University at The government of the Russian Federation

1.570@yandex.ru

DIGITAL MARKETING MODEL AS AN ELEMENT OF
COLLABORATION FOR INNOVATION PROMOTION

«KTo0 BCcem J10BOJICH, Ja HE
XO0YET XOPOoIllee MEHSTh Ha
aydiiee, TOMY BCE
norepats» A. Toscroi
«ITetp IlepBb1ii»
Bce MBI sBasieMcst CBUIETENSIMH TOTO, YTO WHHOBAIUM CTPEMUTEIIHHO
MEHSIIOT HaIll OBIT M CTAHOBATCS HEOOXOAMMBIMHU B ITOBCEAHEBHOW HAIIICH JKU3HHU.
ExenHeBHO BBINMYCKAIOTCSI HOBBIE KOMIBIOTEPHI, IUJIAHIIETHI, CMapTQOHBHI,

MOOWJIbHBIE MPUJIOKEHUS, LHUPPOBBIE BSKPaHbI, «YMHBIE» TOBAapbl, HIPOBbHIE

! Marepuanst VII MextyHapoiHO#i Hay4HO-IIpakTHYeCKoH koH(eperumu ['unbaun Mapketonoros u POY um. T'.B.
[TnexanoBa «Mapketunr Poccum» (ITaHKpyXuHCKHE YTE€HUS), TOC6sAWeHHOU 30-1emuio nepeot poCCutickoll
Kagheopwr mapxemunea PI'EOY BO «Poccuiickuii sxonomuyeckuti ynueepcumem umenu 1'B. Ilnexanosa» u 85 —
Jemuio ocHogamesl nepeoil kageopwvt mapkemunea npogeccopa Conosvesa bopuca Anexcanoposuua ([lama
nposedenus: 25 oktaops 2019 1)
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NPUCTaBKU, POOOTOTEXHUKA U JPOHBI, HCKYCCTBEHHBI HWHTEJIEKT, COLICETH.
AKTHUBHO UCHOJIb3YIOTCSI: TEXHOJIOTUH Oonpuime ganHHeie - Big Data wu
Blockchain; E-wallet — amexTponnsIii komenek, P2P— kpenuroBanue; Bitcoin -
AJIEKTPOHHAS KPUIITOBAIIOTA U MHOTHE JIpYTHE.

CornacHo nporao3HeiM AaHHbIM PBK, B Onmkaiiiield nepcnekTuBe 00abIIoM
MOCTYTIATEIbHBIA UMITYJIBC PA3BUTHS TIOJydaT TaKWe HWHHOBAIMOHHBIC
TEXHOJIOTHH, KaK: Oonbuie OanHble, UHMepHem - e (YMHAS 00ex#c0a),
MOOUNIbHBIE NPUTLOJHCEHUS, 0ONIaUHbLE MEXHONI02UU, POOOMOMEXHUKA, COYCcemu, YTo

MPOWJUTFOCTPUPOBAHO HA PUCYHKE |

B KaKne TexHONOrumn yxxe UHBECTUPYIOT Hed)Tf-IHble KOMnNaH1u

ViHBecTULMH cerofiHa B VMHBecTvuwm B Gnixaiiiume 3-5 net * KONMYECTBO ONPOLIEHHBIX HEGTEra30BbIX KOMMAHMIA

OCcHOBHbIE HanpaBnenys AeaTeNbHOCTH Cdepbl Hanbonee akTMBHOTO
B 6nnxaitwme 3-5 ner pocTa B 6nnxanwue 3-5 ner

e Y 4

57%

44%

38%" 38%
35%

36% 36% (1 415% )
\ /
31%

( N
2y )

28%

23%
20%

16%

N

bonbwwe WHTepret MoBunbHele OBnayHele PoBototexHuka MckyccTaeHHsIM YMHaa BaaumopencTene
[iaHHble Bellei YCTPOWUCTBA TeXHONOrnM 1 POHbI VHTENNEKT ofexna W coucetn

Pucynok 1 - IlonmyJisspHble HOBbIE TEXHOJIOTHM B OJIMzKalilue 5-Tb JeT
Hctounnk: [1]

Ha Bonne unayctpuu 4.0 uncrpymentsl digital mapketunra (M) sBusitoTcs
OJHUM W3 KIIFOYEBBIX D3JIEMEHTOB Pa3BUTHS HAUWMOHAIBHOW OSKOHOMHKH. B
NnocjieHue TpU Tola MCHOJb30BaHME HWHCTpyMeHTOB digital mapkeTuHra
aKTUBU3HUPOBAJIOCH Ha 0a3e HU(pPOBU3ALMU MPOU3BOACTBEHHBIX MPOLIECCOB B

Pa3IMYHbIX OTpACIIIX, B TOM YHUCIIC TeHHOU HHXXCHCPHUHU B 3JPABOOXPAHCHHUHN.

Hayunbie pa3paboTku pOCCHICKUX YYEHBIX BHOCST CYIIECTBEHHBIM BKJIAI B
MOCTYMATEIbHOE PA3BUTHE MUPOBOU IKOHOMHKH. (COTNacHO, JaHHBIX JKCIIEPTOB

MEXIYHApOIHON aHamuTudyeckol kommnanuu Gartner poct pacxogoB Ha [T B
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mobanbHOM Macmitabe B 2018 romy cocraBun  2,6% wu moctur ypoBHsa $3,553
TpiaH.[2].

Peittunr Poccum mo KOHKYpPEHTOCHOOHOCTH cpenu 63 cTpaH Mupa, Kak B
IpoLUIOM oAy 3aHuMaer 45 mecto, €€ coceau Mo piIHKUHry — Hrtamus u
Ounmunnubsl (44 u 46 no3unuu). Jluaep AaHHOTO pHIHKUHrAa C JIy4Iiei
HAllMOHAJIBHOW JKOHOMUKOW B MHpe - CuHramyp. DKCHEepThl OLEHUIU MEPbI
MPaBUTEIBCTB MO CO3IAHUIO0 KOHKYPEHTHOM CpeJibl U OJaronpHUsATHBIX YCIOBUH AJis
BelieHUs Ou3Heca B 63 cTpaHax IUIaHETHl — TO 4 TJIaBHBIM HANpPaBICHUSIM:
MAKpOIKOHOMUYECKUe NOKA3amenu, Kaiecmeo 20Cy0apCmeeHHO20 pe2yiuposaHus;
aghghexkmusrHocmob bU3HeCa,— COYUAIbHAS U MPAHCNOPMHASL UHDPACMPYKMYPA.

Ha  cerognsimiHuii  J€Hb  CJIOXKHO  NPEACTAaBUTh  MHHOBAIIMOHHO
OpPUEHTHUPOBAHHYI0  KOMIIAHUIO,  KOTOpas B mporecce  pa3paboTku
WMHTEJJIEKTYaIbHOTO MPOAYKTAa U BBIBOJA €M0 Ha PHIHOK B MOJHOM Mepe He
CTpEMUJIACh HCHOJB30BaTh WHCTPYMEHThl MapKEeTHUHTa KOJTa0panuu.
Konnabpayus (OT aHIJIMICKOTO collaboration — COTPYAHUYECTBO,
B3aMMOJICHCTBHE, KOJUIEKTUBHAs paboTa) B MAIIMHOCTPOCHUU TMPEACTABISET
MPOIIECC COBMECTHOU JESATEILHOCTH B MHTEIIEKTyallbHOM cdepe, NByX u Oolee
YEeJIOBEK WM OpTaHu3alMil Ui JIOCTIDKEHHUS OO0IuX Lejed, MNpu KOTOPOM
MPOUCXOJIUT OOMEH 3HAHUSMH, OOYUCHUE U TIOCTHXKEHHUE COTJIACHSI.

Cxemarnueckoe OpPHEHTHPOBOUHOE CONEpKaHUE JIEMEHTOB KOJIaboparuu

MPE/ICTABICHO HAa PUCYHKE.
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CoUHATEHEI IpOeKT
Kpayvadamguar (mrenmy st
(coUHATEHEIH, = HBIH
NpeInpHHAMATEIECKHIT,
KVIBTVPHEIH | Op.)
HueecTops!
KOLTa0paHH
fi KOJ/LTABQE (IlpeacrapuTemn
‘I:EH-EPEHEE}E OHzHECA,
(mpoekTHEN H
i 00IIecTECHHOCTH,
OIIEpPaTHEHELH )
9ACTHEIE TTHIIA)
Komnenma
XONMHCTHICCKOTO

MApPKETHHI A

MapKeTHHI0BEIE KOMMYHHEAIRH (pertavd, PR, digital mapremiinz)

PHC)’HOK 2 - OpI/IeHTI/IpOBOqHaH CXE€Ma 3JIEMECHTOB MapKETHHI'a

KOJLI1a0panuu.

HcTouHuK: BBITIOJIHEHO aBTOPOM

Mapkemune ronnabpayuu  UHMENLEKMYAIbHO20 NPOOYKMA TPEACTABISET
KOMIUIEKC YIPaBICHYECKUX PEIICHUN o 00OCHOBAHUIO HEO0OXOIMMOCTH
WCIIOIB30BaHUSl  BKJIQJIOB WHBECTOPOB, HHCTPYMEHTOB KpayadaHauHra,
(dangpaii3uHra 1 MapKeTHUHTa B ILIEJISIX MapTHEPCKOTO B3aUMOJICUCTBUS IS
YCHENIHOW pa3pabOTKu, TPOU3BOJACTBA M pealM3alMi  WHTEUICKTYaIbHOTO
npoaykra. M3BecTHBIM BKJIQJ B COJEpXKaHUE KoJIaOpaluu, Kak Ipoiiecca
COTPYAHHYECTBA B IEJSAX MPOJBWKEHUS WHHOBAIIUH, BBHITIOJHUIN 3apyOeKHBIC
uccnenoarenu: J. bpaeptu, [I. Aakepa, T. AmMOnepa, OnBapna ne bowo,
I1. dpykepa, I1.Jloins, @. Kotnepa, T.JleBurra, XK.-XK.JlamOena, P. MakHeiina,
C. MuHeTTa ¥ MHOTHUE JPYTHM€ YUECHBIEC.

VYcenenHoe nNpoABUKEHNE UHHOBAITUN B COBPEMEHHBIX YCIOBUSX HEBO3MOXKHO
06e3 onemenToB 1mmdpoBoro wmapkerunra (digital mapketunr —JIM). s
MPAaKTHYECKOTO HCTONB30BaHUST MHCTpyMeHTOB digital MapkeTwHra OTpOMHBIN

HWHTEpEeC MPEJCTABISIOT TaKue COBpeMeHHbIe myoOnukanuu B 2017-2018 rr., Kak:
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Ibu  3appemna «IlHTepHET — MApPKETHUHI IO HayKe»; Hamup Xanuios
«MapxkeTuHr B counalibHbIX ceTax»; Maitkn CremsHep «KOHTEHT— MapKeTHHI»;
Jxo Ilymu3zu  «YrpaBieHHE KOHTEHT— MapKeTMHrom»; ABuHam Komwka
«Beb6-ananmutuka 2.0 Ha npaktuke»; Mapk Illedpep «ROI: penrabenbHOCTH
BuusHus»;  JIm Onnen  «lIpoparommii KOHTEHT».

K 2018 rony nan6osiee momyasipHBIMH CTAHOBSITCSI U3BECTHBIE COLIMATIBHBIC
meaua: Facebook, LivelJournal, YouTube, Opnoknaccuukn, BKonTakre,
Instagram. OpmHOM u3 mepBbIX Oblma co3mana B 2004 romy commalibHasl CETh
Facebook, ayautopus mnosb3oBaTeiei k 2018 romy cocraBmia Oomnee 1
MUJIITMApAA TO0JIb30BATEIIEH.

I'naénas yeno DM —  1niepeBecTH MOTPEOUTENS U3 CUCTEMBI O(IIaiiH B
CUCTEMY OHJIATH IPOCTPAHCTBA, TO €CTh YBEIUYUTH IPOJIaKUA YEPE3 UHTEPHET.

Conepxanue sneMeHToB Mozienu digital MapkeTrHra mpPUBEAEHO HA PUCYHKE
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HcTOYHHK: cOCTaBIICHO aBTOpOM

Thasuvimu 3a0avamu

yuacmusd 6 Yejiaesoblx cecmMeHmax - pPblHKO6

DM sBisitorcsi: 000CHOBaHUE 11€7€CO00PA3HOCTH

B2B u B2C e — commerce;

pa3pa60ml<a u onmumuzayusl pexKiamHoco Kokmernma ¢ y4€TOM IICPCOHAIN3 AN

PEKIIAMHOTO ITPOCTPAHCTBA; YO08IemEOpeHUe

cnpoca Ha HOBBIC BUJbI TOBAPOB U

YCIayr, Nn0020Mo6Kda KoHuyenyuu pekiamroco mapeemuHnea s 110Ka3a TOBAPOB U
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yCIIyT KOHKPETHOW ayIUTOPHH; AHAIU3 NOBEOeHUs UHMepHem Nob308ameel
(Online Behavioural Advertising, OBA); s»l0enenue 8bI20OHLIX  Meoud
KAHAano8 B 1enax (QOopMHUpOBaHUS nopmghens 3axazos, C030aHUsl
NPUBLEKAMENbHO20 KOPNOPAMUBHO20 ACCOPMUMEHMA; BBITIOIHUTH aHAIN3  ToOM 5
OHJIAIiH-KOHKYPEHTOB C TIOMOIIbIO cepBuca wordstat.yandex.ru (ans SEO

BaxXHO, YTOOBI YHCJIO TOBApPOB UJIK YCIIYT HC OBLI0 MCHBIIC, YCM Y KOHKprHTOB).

[leneBast GyHKUMS NPEICTABICHHOM  MOJICIH DM 3aKJIIOUeHa 6
KOHYEeHMpayuu MapKemuHeo8blX YCUIUU no 3QdekmusHoMy UCNONb30BAHUIO
UHDOPMAYUOHHBIX MEXHONO2UU, CEePBUCOB 68 pe3ylbmame C80e8PEMEHHOCO
B03MEUCHUSL BNONCEHHbIX UHBECMUYUL (okynaemocmu unsecmuyuil - ROI) u

NONYYeHUsl HAMe4eHHOU NPUOBLIU.

Mooenv  digital — mapxemunea MPEACTABISAET  LEJIOCTHYIO
COBOKYITHOCTh B3aMMOCBSI3aHHBIX  SKOHOMHYCCKHX, COIMAIBHBIX, IPABOBBIX,
OpraHW3allMOHHBIX U KYyJBTYPHBIX OTHOIIEHUN B cdepe e-commerce, YCIyT,
OHJIaliH — TIOWCKa, TOCTPOSHHBIX HAa UCIOIL30BaHUH MU(PPOBHIX WHHOPMAIIMOHHO
— KOMMYHUKAIIMOHHBIX TEXHOJOTHH.

OCHOBHBIMH 2JIEMEHTAMH MOJIENN SIBISIIOTCS:  CYOBbEKmbl BUPMYATIbHO20 DbIHKA,
uncmpymenmol [IM, ungopmayuonnoe none ¢ yd4etoM (PakropoB HUPPOBOM cpeabl U
TeHJeHIMN 1dpoBor HKOHOMHUKH. (OCHOBHOE CONEpKAHUE MOJEIU BKIIIOYALT:
YYACTHUKH BHUPTYaAJIBHOTO PbIHKA — «S»; MHCTpyMeHTHI digital mapkeTtunra- «Iy;
uH(popmarroHHoe noiue — «Ip».

[Ipu mpakTrueckoi peanuzanuu moaenu JAM it npoaBUKEHUS MHHOBALUIA
BaYXHO YYHUTBIBATh, YTO BCE SIBJICHUS BUPTYaJbHOTO PhIHKA CUCTEMATH3WPOBAHBI U
HAXOIATCS B 3aBUCUMOCTH HE TOJILKO OT PHIHOYHOM cpebl (T€OIKOHOMHUYECKUE U
TeOMOIUTHYECKUE (PAaKTOPhI), HO U OT TEHJICHITUN, 3aKOHOMEPHOCTEH pa3BUTHS
oOmiecTBa, MHQPPOBOH OSKOHOMHUKH, WHHOBAIIMOHHBIX TexHojorui. Cpemu
OCHOBHBIX  HMHCTpyMEeHTOB  Mojenu  digital wmapketuHra (MHCTPYMEHTHI
TapreTUBHOTO W WHTEPAKTUBHOTO MapKETHUHTA TOBAPOB M YCIYT) CIEAYyeT
aKTUBHO HCIIONb30BaTh: co30aHue koHmeuwma, landing cmpanuya, SMM; App
store;  SEO; PR, UX - User expirience; cmpamecuyeckoe napmuepcmeo;
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MapKemuHeo8wlll Kanai, emails agpguneimol (pekiamuvie cemu, 830-macmepa).
M3 BBIMIEU3I0KEHHOTO CTaHOBHUTCS OYEBHIHBIM BaKHOCTh TUTST
MEHEKMEHTa Yy4YaCTHUKA BUPTYaJIbHOTO PHIHKA TPAKTUYECKOE MCIIOIIb30BaHUE
MeXaHW3Ma  KoJjutabopamuu  (MMapTHEPCKOTO  COAPYXKECTBA) C  aKTHBHBIM
BHEJPEHUEM COCTaBHBIX 371eMeHTOB digital MapkeTHHra, Kak Ba)KHEHIIero pe3epna
UHTEPHET — MPOCTPAHCTBA JJISl YCHEIIHOTO MPOJBIKEHUS U KOMMEpPIHATU3aluu

HOBHHKHM.
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KOHKYPEHTOCIIOCOBHOCTbHb 1 KPUTEPUH BBIBOPA
OBPA3OBATEJ/IBHBIX ITPOT'PAMM

AHHOTaIUA

[{enmpr0 HACTOSIIETO MCCIEMIOBAHUS SBISCTCS JOKA3aTEIhCTBO POCTa 3HAYNMOCTHU
JUIL  1[EeJIeBOM  ayIuTOpPMHM  HaJW4Yus  HE3aBHCUMOM  OIICHKM  KadyecTBa
o0pa3oBareyibHBIX MpOrpaMM B pe3ynbrare MmpodecCHoHaIbHO-00IECTBEHHOW U
MEXKIyHApPOJHON aKKpEIWTaIMu, KaK KpUTEpUs BbIOOpa oOpa3oBarelbHON
MPOTrpaMMBbl. DMITUPUYECKAM ITyTEM JTOKa3aHO, YTO PacTeT HHTEPEC IICICBON
ayTUTOPUN K pe3ysbTaTaM OIICHKM KadecTBa OOpa30BaTEIbHBIX IMPOrpamMM, Kak
TTOKa3aTeJII0 /0.4 KOHKYPEHTOCITIOCOOHOCTH n KPUTEPUIO BBIOOpA.
MeTonoIornyeckoil OCHOBOM HCCIIEIOBAHUSA, MPOBEAECHHOIO aBTOpPaMU CTaThbH,
SBUJIUCh  TNPUHIMIBI ~ HAYYHOTO  IIO3HAHUSA:  aOCTPAKTHO-JOTUYECKUH M|
HUCTOPUYECKHI. ABTOPBHI HCIOJb30BAJIM METOABI CTAaTHCTHYECKOTO aHalm3a |
aHKETUPOBAHMSI.

KiioueBbie c¢j10Ba: KOHKYPEHTOCIIOCOOHOCTh, 0Opa3oBaTeNbHAS MpOTrpamMma,
npodeCCUOHAIBHO-001IIECTBEHHAS aKKpeauTaIus, MEXKTyHapOIHAs

AKKpCauTaims:.

RePEc: M31
VIK 339.138
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EDUCATIONAL PROGRAMS

B nocnennee gecaruietre clnoxkupIasicsa B Poccun npakTuka OLEHKH KauecTBa
o0pa3oBaHUs TMpeTepriena CyIIeCTBEHHbIE HM3MEHEHHS. «MOXHO KOHCTaTUPOBATH
npou3oIIeaIIyio nuddepeHIrannio o0s3aTeNbHbIX (TOCYyIapCTBEHHAS aKKPEAUTALINA,
JULEH3UPOBAaHUE, TOCYJAPCTBEHHBI  HAA30p, TOCYIApCTBEHHBIM  KOHTPOJb,
MOHUTOPUHT 3(h(HEKTUBHOCTH NEATCILHOCTH 0O0pa30BaTEbHBIX OpraHW3alNi) H
NO0OPOBOJIbHBIX (00IIECTBEHHAs M MPOo(hecCHOHaNbHO-00UIECTBEHHAsT aKKpeIuTaIus,
HEe3aBHCHMas OIlEHKa KauecTBa 0Opa3oBaHMs) OLEHOYHBIX mpouexyp» [3].
HccnenoBareny OTMEYArOT, YTO «OJHUM M3 KPUTEPUEB KauyecTBa 0Opa30oBaTeNIbHbBIX
MporpaMM SIBJIIETCSl IUJIAHUPOBAHME M OLEHKA 3aMHTEPECOBAHHBIMH CTOPOHAMH
(cTeiikxonepaMu) pe3yabTaToOB OOYYEHHS] U HENPEPHIBHOE COBEPIICHCTBOBAHUE
MpOrpaMM Ha OCHOBE 3TOM OUEHKW» [3, 4]. Ilpm 3TOM MOIYEpPKUBAECTCA, YTO IJIA
OLIEHKM KadyecTBa IpPOrpaMM, LEJIECOO0pa3HO MCIONb30BaTh BHEIIHUE 3KCIIEPTHHIC
OLICHKH [3].

MOKHO KOHCTaTHMpOBaTh, YTO K HACTOSAIIEMY BPEMEHHM B BBICHICH IIKOJE
aKTUBHO (POpMUpPYETCS Kak CIpOC, TaK M MPENJOKEHUE Ha MPOBEACHUE MPOLELYP
MexyHapoaHou (nmanee MA) u npodeccuoHaaIbHO-00IIECTBEHHONW aKKpeauTaluu
(manmee I[TOA) oOpa3oBaTenbHBIX MPOrPaMM, KOTOPBIEC MO3BOJISIOT, C OHOW CTOPOHBI,
NOJIYYUTh MX HE3aBUCUMYIO OLICHKY KayecTBa, a, C JIPYIOW, - IMyOJWYHO 3asiBUTH O
BBICOKOM YpPOBHE MOJTIOTOBKH CIEUUAINCTOB M CHOPMHUPOBATH JOMOIHUTEIHHBIC
KOHKYpEHTHbIE MPEUMYILeCTBa peatn3yeMbIXx o0pa3oBareibHbIX Mporpamm. MimeHHo
MCCJIEI0BAaHUIO JaHHOW MpOOJIeMbI MOCBSIIEHA JaHHAas cTaThs. Llenpio uccienoBanus
ABJISIETCS J10KA3aTEIbCTBO pPOCTa 3HAYUMOCTH JJISI UEJIEBOM ayAUTOPUU HATUYUS
HE3aBUCUMOM OLIEHKM KauecTBa oOpa3oBarelibHbIX nporpamMm B pesynbtare [IOA u
MA, xak kputepus BbI0Opa 00pa3oBaTeIbHON MPOTrPaMMBI.

B mHactosiiiee BpemMsi B CO3HaHUM IIEJ€BOM ayAUTOPUH 00pa30BaTEIbHBIX
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nporpamMm (OpMHUpPYETCS HOBBI KpUTEPUH OLEHKU — pPEe3YyJIbTaThl HE3aBUCUMOMU

AKCIIEPTHU3bI KaueCcTBa 00pa3oBareabHbIX Mporpamm B opmare [TOA u MA.
Pe3ysabTathl Hcciae10BaHUS

B nmnporiecce wucciemoBaHuss aBTOpPHI, OMUPAsCh Ha aHalW3 YHUCICHHOCTH
o0pasoBaTebHBIX OpPTraHu3alii BeIciiero obpazoBanus ¢ 1991 roma mo Hacrosiiee
BpeMsl, BBIJICIWIM YEThIpE OCHOBHBIX JTama pPa3BUTUS CHCTEMBbI  BBICIIETO
obpazoBanus B Poccuiickori ®enepanuu. Ilepseiit stam ¢ 1991 mo 2000 ron
XapakTepu3yeTcsl AaKTUBHBIM POCTOM YHCJIa MUIPOKOB HAa PBIHKE BBICIIETO

00pa3oBaHUs.

1200
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=600
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Pucynok 1 - Uucsio 00pa3oBare/ibHbIX OPraHM3aliil BbICIIET0 00Pa30BaHUS U
HAYYHbIX OPraHU3AIUHU, OCYLIECTBJISIIUX 00Pa30BaTEeJbHYIO AeTeJIbHOCTD 110
nporpaMmmamM 0akaJiappuara, ClenuajauTeTa ¥ MAaruCTparypbl, eIMHHUIL

HcrouHnK:  COCTaBI€HO aBTOpaMW Ha  OCHOBE  JaHHbIX  Poccrata  [OnexktponHeli  pecypc] URL:
https://gks.ru/bgd/regl/b19 _11/Main.htm (mata obpamienus 05.10.2019)

K momenty pacnaga CCCP B Poccun HacuuteiBasioch 519 By30B [6], a yke K
2000 rogy WX YHCIO BO3pPOCIO MOYTH B JBa paza WU Jgocturio 965 emunun [7].
EcTecTBeHHO, YTO Takoi MPHUPOCT CTal BO3MOXHBIM TOJBKO ONarojmapsi akTHBHOMY
Pa3BUTHUIO HETOCYAAPCTBEHHBIX 00pa3oBaTeNbHbIX opranu3anuil. K nasamy 21-ro Bexa

Ooree TpeTH BCEX BY30B OTHOCWUJIIMCh K KAaTETOPUU HETOCYIApCTBEHHBIX. Tem
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BPEMEHEM OKa3aHUEM IUJIaTHBIX OOpa30BaTENbHBIX YCIYI AaKTUBHO HAUYUHAIOT
3aHUMATbCsl U TOCYJAapCTBEHHBbIE By3bl. MHOTME U3 HUX CYIIECTBEHHO PaCIIMPSIOT
JUHEHKY HampaBleHWW TMOATOTOBKM, Jeias akIEeHT Ha BOCTPEOOBAaHHBIX
NOTPEOUTENSIMU CTICHIMAIBHOCTAX, JIAXe €CIIM OHM HE SIBISUIUCH MPO(UIbHBIMU IS
oprannsauuu. llocnennee necsatunerne 20-ro Beka MOJOXKWIO HAYaJ0 Pa3BUTHIO
MapKeTUHIa 00pa30BaTeNbHbIX YCIYT B Hallel cTpane [2].

Ha Bropom »srtame, ¢ 2001 mo 2010 rom, pocT umcia By30B HECKOJIBKO
3aMEJIMIICS, XOTs JTUHAMHUKa OCTaBajlach MOJIOKUTENbHOM. K KOHIy 0003HAaueHHOTO
nepuoja, odiiee 4ucio oOpa3oBaTENIbHBIX OPraHM3allMi BBICHIETO OOpa3OBaHUS B
ctpane coctaBwio 1115 emunuu. Ilpu yBenumuenuum uwmciia By3oB Ha 15,5% wymcno
CTYIEHTOB yBenuuuiaochb Ha 48,7%, TO ecTb moutd B mosropa pasza [8]. Takas
CUTYyallus CIIOKUJIAaCh B OCHOBHOM Oraronapsi AByM (aktopam. [lepBriii — yBeanueHue
Ha0opa CTY/ICHTOB B By3bl Ha JIOTOBOPHOM OCHOBE. POCT KOHTHMHTE€HTa IIATHUKOBY, B
OOJIBIIMHCTBE  CJIy4yaeB JOCTUTaJOCh Ojarojapsi CHUXCHUIO Kauye€CTBEHHBIX
TpeboBanuii k abutypuentam. He penko ais nmocrymieHus B By3 TpeboOBasiach BCETO
JUIIbL  MPEOAOSIETh MHUHUMAIbHYIO TMOPOTOBYIO IUIAaHKY Ha BCTYIUTEIbHBIX
UCTIBITaHUSIX. BTopbIM  (pakTOpOoM, TMOBIUSBIIMM Ha POCT YHCIA CTYACHTOB,
BBICTYIIUJIO AKTHUBHOE paclIMpeHue (QuinaibHbIX CeTe BYy30B, TJ€ KauecCTBO
00pa3oBaTeNbHO MPOIECCAa MOMIO CYIIECTBEHHO OTIMYAThCA OT FOJOBHOM IMJIOIIAIKH.
OTOT JTan XapakTepusyercs TeM, YTO MEXIy By3aMu (HOpPMUPYETCS KOHKYypEHTHas
OoopbOa 3a abutypueHtoB. IIpaBma, moka OHAa HOCUT CKOpEe KOJIUYECTBEHHBIM
XapakTep, OCHOBHas 3ajada — HaOpaTh Oosblie aOuTypueHTOB. DYHKIMU OTIEa
MapKETHHIa YaCTO BBIMIOJIHSUIN COTPYIHUKH [IpueMHBIX KOMUCCUI, KOTOPBIE MOTJIM HE
ob6nafgare MPOPUILHBIMUA 3HAHMSMU W ONBITOM. I[lpuMeuarenbHO, YTO B Ka4ECTBE
[JJABHOTO  KOHKYPEHTHOTO  MPEUMYIIECTBA, TOCYJApCTBEHHBbIE  BYy3bl  4acTo
HCIIOJIB30BaJId BO3PACT YUeOHOIO 3aBECHHUS, 2 B KOMMYHHKAIIUSIX ¢ a0UTypUEHTAMU
U POAUTEISIMU JIeJIaJId OTCBUIKM K 3aciyraM COBETCKUX BpeMeH. lIpecTwKHOCTh

JUTIZIOMA JJTsl OCHOBHOM MacChl a0MTYPHUEHTOB ObljIa Ba)KHEE KauecTBa 00pa30BaHUS U
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BOCTPEOOBAHHOCTU KOHKPETHOM Tmpodeccun Ha pbiHKe Tpyaa. IlonaHouenHoe
UCIOJIb30BAHUE MAPKETHUHTOBBIX MHCTPYMEHTOB B 3TOT MEPHUOJl XapaKTEPHO, CKOpee,
JUTsI HETOCYTapCTBEHHBIX 00pa30BaTEeIIbHBIX OpraHU3alliid, KOTOPhIC HE MOTJIH 3asBUThH
O CBOEW MHOTrOJIETHEW ucTopuu. B 3TO ke Bpemsi BIiepBble BO3HUKAET BOIPOC O
JIOTIOJIHUTEINIBHBIX, KPOME€ TOCYJapCTBEHHOTO JIMIICH3UPOBAHMUS W AaKKPEIUTAIUH,
WHCTPYMEHTAX OILICHKHU KadecTBa oOpazoBaHus. [Ipuuem, pe3ynbTaThl TaKOW OIIEHKU
JOJIKHBI ObUTM OBITH MPOCTHI U MOHSATHBI A0UTYPUEHTAM, CIIYXHUTh JIOMOJIHUTEILHBIM
KpUTEPUEM TTOTPEOUTENHCKOTO BhIOOpa. Tak, HAUMHAIOT Pa3BUBATHCS HAIMOHAIHHBIC
aKaJIeMUYEeCKHE PEUTUHTH U TaKO€ SBJICHUE, KaK HE3aBHCHMAas OILICHKAa KayecTBa
oOpa3zoBanusi B (opmare mnpodeccuoHaTbHO-O0IIECTBEHHON U MEXIYHapPOTHOM
aKKpeIUTaIuu.

C 2011 roma HaumHaeTcsi TPETUW 3Tall Pa3BUTUS CHUCTEMbI HAIIMOHAJIBHOTO
oOpa3oBaHUsl, O3HAMEHOBAHHBIM MPOLIECCAMU CIHUSHUS W YKPYIHEHUS BY30B.
[IpuopuTeTHBIMU 3a7a4aMHi Ha TOCYIapCTBEHHOM YpPOBHE BBICTYNAIOT — MOBBIIICHUE
KauecTBa 00pa30BaHMsI U BXOXKJICHHE HAI[MOHAIBHBIX YHHBEPCUTETOB B MHPOBYIO
oOpa3zoBarelibHyI0 AnuTy. JlOCTHMXKEHHE BBICOKMW TMOKa3zarened B 3asBICHHBIX
00acTsSIX HE MPEACTABISIETCS BO3MOXHBIM 0€3 y)KeCTOueHHs TpeOOBaHUN K KaueCTBY
oOpazoBanus. [lo naHHbIM TOKIaAa npesuaeHTa Poccuiickoro coros3a pexktopoB B.A.
Canosauuero 3a nepuoa ¢ 2014 mo 2017 rox obiiee KOIMYECTBO BYy30B U (prinaioB
COKpaTuioch Ha 17%, B TOM 4ucie rocy1apCTBEHHbIX — Ha 15%, HErocynapCcTBEHHbBIX
— Ha 53%, a ¢unuanoB — Ha 63% [6]. K 2018 rogy uucio o0pa3oBaTeiIbHBIX
OpraHu3aluii BBICIIETO 00pa3oBaHUsl cocTaBuio 766 enunun [8]. B uwucne
MPEKPATUBIINX CYIIECTBOBAHUE OKAa3aJIUChb BY3bl, HENPOUICANINE MPOUEAYPY
rOCY/IapCTBEHHOM aKKpEIUTaIllMi, B OCHOBHOM 3TO OBLIM HErOCyJapCTBEHHBIC BY3HI.
Kpome Toro, B 2012 rogy MunoOpuayku P® BmepBbie ompenenmio MpUMEpHBINA
nepeyeHb  KPUTEPUEB  OOIIEPOCCUMCKOM  CUCTEMBbI  OIEHKH  3(PEKTUBHOCTH
NEATeIbHOCTH BBICIIMX Y4Ye€OHBIX 3aBeleHUi. B mocnemyromue roapl Hauaja

HaOUpaTh 000POTHI JIEATETLHOCTD TIO ONpeaeaeHI0 HeAh(OEKTUBHBIX BY30B C IIEIBIO
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UX JaJIbHEHNIIEN JINKBUIALMY WA PECTPYKTypU3auuu. BaxkHO mOHMMaHueE, TOro, 4To
CYLIECTBEHHOE€ MECTO B OIleHKE 3(P(PEKTUBHOCTH CTajud 3aHUMAaTh I[1OKa3aTelu
KayecTBa mnpuema. B OONBIIMHCTBE BY30B MPOU30ILIA CEPhE3HAsT MEpPEOIeHKA
MUHUMAJIBHBIX OaJJIOB NI KOMMEPUECKOT0 OOy4YeHHUSI B CTOPOHY WX YBEIUYCHHS.
Konkypc Ha MecTo, cpeqHuii OauT 3a4UCICHHBIX, YACIIO 3aUHCIICHHBIX MTOOCTUTENCH 1
MPU3EPOB OJMMIINA] U3 UMUJKEBBIX MOKA3aTEIEN NMPEBPATUIINCH B CTPATETUYECKHUE.
By3zamu Benercs akTuBHas paOoTa, HalpaBieHHass HAa NpUBJIeYEHUE Haubosee
OJapEHHBIX a0UTYpPUEHTOB.

CerogHsi MOXHO TOBOPUTH O (POPMUPOBAHMM YETBEPTOrO dTama pPa3BUTHS
CUCTEMBI BBICIIETO0 0Opa3oBaHus B Poccuiickoit ®enepannu, XapakTepU3yHOMIETOCs
TEM, YTO KOHKypeHTHasi 00pb0a UIET yXe He MEXKIy By3aMH, OHA IEpellia B HOBYIO
IJIOCKOCTh — KOHKYPEHIIMHM OTIEIbHBIX 00pa3oBaTeiIbHBIX mporpamm. FKmeHHO
oOpa3zoBarelibHbIE  MPOrpaMMbl  BBICTYNIAIOT ~ OCHOBHBIM  TMPOAYKTOM  BYy3a.
CyniecTBeHHbIE U3BMEHEHHUS MPOU3OIILIN U B CO3HAaHUM aOUTypueHToB. HecMoTpsi Ha
TO, YTO MPECTUKHOCTh JUILIOMA OCTA€TCS JIOCTATOYHO BECOMBIM KPUTEPUEM IPHU
NPUHATUM PEIICHHUS O MOCTYIJICHUM, BCE OOJbIIE BHUMAaHUS YIETSAETCS KaueCTBY
o0pa3oBaHus ¥ BOBMOXXHOCTH IO CIEAYIONIETO TPYI0YCTPOMCTRA.

OmHuM W3 HCTOYHUKOB TIOJYYEHHUsI CBEIACHUM O KauyecTBE OOpa3oBaHUs
BBICTYNAIOT ~AKaJEMUYECKUE PEUTHHTH. AOUTYpUEHTHI M POAUTEIN aKTUBHO
MOJIB3YIOTCSI WX JaHHBIMA Ha JTane IMOCTYIUICHUs. Pe3ynbrarbl Npeaplaylux
WCCIICIOBAHUU TIO3BOJIIIOT  3aKJIFOUUTh: OCBEJOMJICHHOCTh 00 aKaJeMHUYeCKUX
PEUTHHIaX B HAILIEW CTPAHE HEYKJIOHHO PACTET, & 3HAUMMOCTh PEUTUHIOBOU MTO3ULIUA
JIOCTaTOYHO BbICOKa Jjisi moctynatomnmx [9,10]. boinee Toro, akTMBHO pa3BUBAIOTCS
pPEeUTHHTH, KOTOPhIC HAIpaBiICHbl HAa pPAH)XUPOBAHUE HE YYEOHBIX 3aBEJACHUH, a
YKPYITHEHHBIX HaIpaBJIE€HUN MOJATOTOBKHU, TO €CTh COBOKYIHOCTEH 00pa3oBaTelbHbIX
nporpamMMm. Takum o00pa3oM, BOCTPEOOBAaHHOCTH O0OpPA30BATEIHHON MPOrPAMMEI
MOTPEOUTENSIMU HAIPSMYIO 3aBUCUT OT BOCIIPMHHUMAEMOTO KadyecTBa. B HekoTopom

CMBICIIE, CO CTOPOHBI TOTpeOuTeneii 00pa30BaTEIbHBIX MPOMYKTOB, TOHSATHUS
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«Ka4eCTBO» U «BOCTPEOOBAHHOCTHY» MOT'YT ObITh CHHOHUMUYHBI.

B mHactosiiee BpemMsi B CO3HaHUM 1ENEBOM ayAUTOpUU 00Opa30BaTEIbHBIX
nporpamMm (HOpPMHUPYETCS HOBBI KPUTEPUN OIICHKH — PE3YyJIbTaThl HE3aBUCHUMOM
AKCIIEPTU3bI KauecTBa 00pa3oBareabHbIX porpamm B ¢popmare [TIOA u MA.

Cormacho n. 4 crarbu 96 @enepanbHoro 3akoHa «O06 o0pa3zoBaHHH B
Poccuiickoit ®@enepannmn» [IOA «...nmpencraBisieT coOOM NpU3HAHME KayecTBa M
YPOBHSI MOJITOTOBKU BBIITYCKHUKOB, OCBOMBILIUX TaKUE 00pa30BaTEIbHbIE IPOTrPAMMBI
B KOHKPETHOW OpraHu3alld, OCYLIECTBISIOEH O00pa3oBaTelbHYIO AESITEIbHOCTD,
OTBEYAIOIMMHU TPeOOBaHUAM NMPOGEeCCUOHATBHBIX CTAaHAAPTOB, TPEOOBAHUSM pPHIHKA
Tpy/la K CleNHaIMCTaM, padOyuM U CIIY>KalllUM COOTBETCTBYIoIIEro rnpoduisi» [11].
NubiMu  cnoBamu, I[IOA — «3TO0 mnpHU3HAHME HX Ka4eCTBA B COOTBETCTBUHU C
KPUTEPUSIMHU, TPUHATHIMU MPOodeCCHOHATBHBIM coolmecTBoM» [12], uTo siBIsieTcs
OCHOBOW KOHKYPEHTOCIIOCOOHOCTH 00pa30BaTEIbHBIX IPOrPAMM JUJISl By3a U JIOJKHO
CTaTh OJIHUM M3 CaMbIX Ba)KHBIX KPUTEPUEB BBIOOpa 00pa30BaTENbHON MPOTPAMMBI
JUTSI IOTPEOUTENIeH U 3aKa3YMKOB.

Hamuuue TIOA paetr BO3MOXKHOCTH pabOTOAATENsIM, UX OOBEAUHEHUSIM WU
YIOJIHOMOYEHHBIM HMMH OpPraHu3alysM MCIIOJIb30BaTh pPE3YJbTaThl OLEHKU IpU
GbopMUPOBaHUU PEUTHHTOB aKKPEAUTOBAHHBIX MMM OOpa30BaTENIbHBIX MpOrpaMM M
peanu3ynmx UX oOpa3zoBarenbHbIX opranuzanuii. Taxke Hamuuue [IOA
YUUTBIBATBCS B TIPOILEAYypax paclpeleleHus: KOHTPOJIbHBIX LHU]p mpuema Ha
oOyuyeHure 3a cYeT OIOMKETHBIX ACCUTHOBAHUW M JJaeT 00pa30BaTeIbHOM OpraHu3alnuu
JOTIOJTHUTENbHBIE OOHYCHI MPHU pachpeie]IeHUU OIOKETHBIX MeCT 0T MuHOOpHayKH
P®. Cama npouenypa axkkKpeauTallMM MOPEANOiaraeéT BCTPEUYH C  HAYYHO-
MeJarOrHYECKUMU COTPYJIHUKAMU, CTYJICHTaMH, BBIMYCKHUKAMU M pabOoTOmATENISIMU
BBIITYCKHUKOB KOHKPETHOM 00pa3oBareiabHOM TmporpamMmbl. Takum oOpasom, y
HKCIIEPTHOIO  COOOIIECTBA  MMEETCS  BO3MOXKHOCTh  OLIGHUTh  YPOBEHb
c(hopMUPOBAHHOCTU NMPODHECCUOHATBLHBIX KOMIIETCHITUN y 00yUYarOIINXCsl.

Munobpuayku P® co3man Peectp akkpeautyromux opranuzarnuii  [13],
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BKJIIOYaroIuid B HacTosee BpeMs 101 yuactHrka. B cooTBeTCTBUM € AEHCTBYOIINUM
3akoHonatesbcTBOM [IOA MOryT mpoBOIUTH paboTomaTeNH, MX OObEIUHEHUs, a
TaKK€ yINOJHOMOYEHHbIE HWMH OpraHu3anuv. B Hacrosmiee BpeMsl Benercs
OXKUBJICHHAs! JAUCKYCCHsS 00 MX KOJMYECTBE, CTaTyCce U KauecTBE MPEJOCTaBISIEMBIX
yciyr. B 1ol cBsizu 00pa3oBaTeNbHON OpraHu3allid MpU BBIOOpE akKKpeauTaropa
OYEHb BAKHO YUYHUTHIBATh PEIyTALMOHHBIE PUCKH, T€M OO0JIE€ YTO CaMHu YCIyTH IO
npoBeaeHuo [IOA  sgBasrorcs marHbiMU.  Takke, CONIACHO POCCUHCKOMY
3aKOHOJIaTEJIbCTBY OOIIECTBEHHYIO AKKPEAUTAIIUIO MOTYT IIPOBOUTh HHOCTPAHHBIE U
MEXIYHApOJIHbIE OpraHu3anuu. B 3ToM cioydyae ee [NpPHUHATO Ha3bIBaTh
MEXKIYHAPOIHOU aKKPEAUTALIUEN.

Poccuiickuii skoHOMuueckuii yHuBepcuteT umenu [.B. Ilnexanoa (nanee
VYHUuBEpCUTET), SABISACH OJHUM H3 JIMJEPOB POCCUHCKOIO 00pa3oBaHUS HE MOT
OCTaThbCsd B CTOPOHE OT IIPOIECCOB, MpoucxoAsimx B cdepe oOpazoBanus [1].
ObecnieueHHe KOHKYPEHTOCIOCOOHOCTM  YHHMBEpPCUTETa MPEACTABISIET COOOM
KOMILUIEKCHYIO 3aJ1ady, BKIIOYAKOUIYI0 KaK PeaJM3alUi0 KOMIIJIEKCA MEPONPUITHI IO
MOBBIIICHUIO KayecTBa 00pa30BaTeNIbHOTIO MPOIECCa, TAK U PeAIM3alUI0 KOMILUIEKCa
MEPOIPUITHNA 1O MOBBILIEHUIO KauecTBa UHPPACTPYKTYpbl YHUBEPCUTETA, PELICHUS
COLIMAJIBHBIX 3a/1a4 W Jip. B KOHTEKCTe MeponpuaTHil MO MOBBIIIEHUIO Ka4ecTBa
00pa3oBaTeIbHOTO TpoIecca B YHUBEPCUTETE, HEOOXOAUMO BBIJICITUTH PE3YJbTaThI
BHEIIHEH SKCIEPTU3bl peaiu3yeMbIX 00pa30BaTeIbHbIX MPOTPaMM MPEACTABUTEIIMU
npodeccuoHanbHOTO cool1IecTBa B mipoiiecce npoxoxkaenus [I0OA u MA.

B VuuBepcurere pazpaborana crtparerusi mpoxoxiaenus mnpouenyp [HOA mo
2021 roga. K utomo 2019 roga ycnentHo npomuuiy npodeccrnoHaaibHO-00IEeCTBEHHYO
akkpenurtanuio 102 oOpa3oBarenbHBIX MpOrpaMMm YHHUBEpPCUTETa, W3 HHUX 95
00pa30BaTeNbHBIX TMPOTPaMM BBICHIETO, 2 — CpeaHero npodecCHOHAIBHOTO U 5
JOTIOJTHUTENBHOTO  NMpOodeCcCUOHATBFHOTO 0o0pa3oBaHusA. TakuMm oOpa3oMm, a0
00pa3oBaTeNbHBIX MPOTrPaMM BBICILIETO 00pa30BaHMs, UMEIOIIUX MPOPECCUOHATBHO-

OOIIIECTBEHHYIO aKKpPEAUTAIIMIO, OT OOIIero umcia mnporpamMm k Habopy 2019 ronma
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coctaBuia 80%. J_—[I/IHaMI/IKa KOJIMYECTBA AKKPCAUTOBAHHBIX O6pa3OBaT€JIBHLIX

porpamMm MpecTaBieHa Ha puc. 2.

120

106
99
100
20 76
60
40 32
20 9
0
2015 2016 2017 2018 2019
(nporHo3)

PuyHok 2 - /IuHaAMMKA KOJIHYECTBA AKKPEINTOBAHHBIX 00pa30BaTeIbHBIX
nporpamm B 2015-2019 rogax, exMHMI HA KOHeLl rOAa

HcToyHMK: COCTaBICHO aBTOpaMH Ha OCHOBe odunuambHOro caiita «POY wmm. I'.B. IlmexanoBa» [DIeKTpOHHBIN
pecype]: URL: https://www.rea.ru/ (mata oopamenus 05.10.2019)

Crnenyer OTMETHTh, YTO 32 AHAIW3UPYEMBIM MEPUOJ] MMEIT MECTO HE TOJIBKO
KOJIMYECTBEHHBIM POCT, HO IIPOM3OLUIA [O3UTUBHBICE KAu€CTBEHHBIC CJIIBUTH:
CYIIECTBEHHO PACIIUPUIICS CIEKTP HAINPABICHUW TOJATOTOBKH AKKPEIUTOBAHHBIX
mporpaMM, a Takxke Cpok akkpenutauuu. bonee 70% mnporpamMm YHUBepcuTeTa
umeror cpoku IIOA ot 4 no 6 ner, 30% MakcuManbHBIA CpOK 6 JeT (TO €CTh
MaKCHUMAaJIbHO BO3MOXKHBI — IO aHAJIOTMM C TOCYJApPCTBEHHON aKKpeauTaluei).
OOpazoBarenbHbie mporpamMmbl mpoxomuiu [IOA B creayromux OpraHU3aIMIX,
ABJISIFOIIUXCS TPOPUIBHBIMU 00beIUHEHUSIMU paboromareneit: OO6miepoccuiickas
oOmiecTBeHHast opranuzanus «BompHOe dKoHOMHYEckoe o60mecTBo Poccumy,
Toproso-nipoMelniuicHHass manara Poccuiickoit ®@eneparuu, [enoBoe oO0beauHCHHE
Poccun «Accormanus MeHemkepoBy, O0miepoccuiickast oOIEeCTBEHHAs OpraHu3alusl
Majior0 M CpeAHero mnpeanpuHumMarensctBa «Omnopa Poccum», Acconumanus

NPEeNNpUsATAA  KOMIOBIOTEPHBIX U HMHGpOpMaluUOHHBIX TexHojoruid (AITKUT),
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Acconuanus KommynukaruBabeix AreHTcTB Poccuu (AKAP) u npyrux.

Ecnu onienuBarh pe3ynbraThl NpoxoxkaeHuss MA peann3yeMbIX YHUBEPCUTETOM
00pa30BaTeIbHBIX MPOTPAMM, TO B HACTOAIIEE BpeMs UMEIOT AeicTBytonryo MA 44
oOpazoBaTelbHble  MPOrpaMMbl.  YKa3aHHbIEe  OOpa3oBaTelibHbIe  MPOTrPaMMBbI
NPOXOAMIA aKKPEAWTAlMI0 B TakKUX oOpraHusanusax, kak European Council for
Business Education, Agency for Higher Education Quality Assurance and Career
Development, International League of Strategic Management, Assessment and
Accounting (ILSM), Association of MBAs (AMBA), Association of Chartered
Certified Accountants, Charted Institute of Management Accountants (CIMA). Jlons
00pa30BaTeNbHBIX MPOTPaMM BBICIIETO 00pa3zoBaHMs, HUMermMUX MA, oT o01ero
yucia nporpamm K Habopy 2019 roga cocrasuna noutu 40%.

B pasmene odunmanbHOro - moprajga  YHUBEPCHUTETA, IOCBALIEHHOIO
nocrymieHuto, napopmanusa o Hammuuu [IOA I MA nipeacTaBieHa HapaBHE ¢ TaKUM
OCHOBOIIOJIATralOIIMMH CBEJICHUAMH, KaK IEPEYEHb BCTYUTEIbHBIX UCIIBITAHUN.

ABTOpamMu ObUI TPOBEIECH aHANU3 JAHHBIX, MOJYYEHHBIX B XOJE OIpOca,
npoBoaumMoro ymnpasieHueMm «llpmemnas xommccus» YHuBepcurera BecHon 2019
rona. B anketupoBanuu mnpuHsau yuyactue Oonee 400 pecrnoHIEHTOB W3 4YHCIIA
nocerutene [[Ha OTKpBITHIX ABepeil uiu 6onee 20% moceTuTese, 4To MO3BOJISIET
NPU3HATh BBIOOPKY pENpe3eHTAaTUBHON. YeTBEpTh OMPOILIEHHBIX OTMETHUJIA, YTO MpPH
BbIOOpE 00pa30BaTEeIbHOM MPOrpaMMbl  OPUEHTUPYIOTCSI Ha IpPU3HAHUE €€
npodeccuoHaIbHBIM COOOIIECTBOM, @ UMEHHO Ha Hanuuue y nporpammsl [IOA n/unm
MA.

BriBoab!

1. B cOBpeMEHHbIX YCJIOBHUSIX AKTMBHO Pa3BUBAETCS OOIECTBEHHBIM HHCTUTYT

BHEIITHEN HKCIIePTU3bI KauecTBa obpazoBanus B hopmare [IOA u MA.

2. C Hacrosiee BpeMs NPOUCXOAUT (GOPMUPOBAHME YETBEPTOrO 3Tara pa3BUTHUS

CHUCTEMBI BBICILIETO oOpa3zoBaHUsI B Poccuiickoin Oenepanuu,

XapakTEepHU3yIoIerocs  TeM, 4YTO  KOHKypeHTHas  Ooppba  Mexmy
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06pa?>OBaTCJIBHI>IMI/I opraHm3anusaMu  IMepeuia B HOBYIO INNIOCKOCTH —

KOHKYPCHIOUH OTACIBbHBIX 06pa30BaTeJ'II>HBIX IIporpamMm.

3. HabGmrogaroTcst CylIeCTBEHHbIE M3MEHEHMsS B CO3HAHUU LIEJEBON ayIUTOPUU

By30B, B TOM YHCJE€ Aa0UTYpPUEHTOB, U POCT 3HAUYUMOCTHU OOIIECTBEHHOM
HE3aBUCUMOU OLICHKH KadecTBa o0Opa3oBaHus, Kak KpUTEPHUs

KOHKYPEHTOCIIOCOOHOCTH U BbIOOpa 00pa30BaTEIbHBIX IPOrPAMM.
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HA CTBIKE IIOBEJEHUYECKOIN SKOHOMUWKHN U MAPKETUHTI A:
UCCJEIOBAHUE MOBEAEHUS TOTPEBUTEJIENA YCJIYT IPUBAT
BAHKHMHI'A

AHHOTaANUA

Crarbsi MOCBSIIIEHA aHAJIU3Y TMOBEJICHUYECKUX YCTAaHOBOK MOTPEOUTENECH yCayr MmpuBaT
OaHKMHTa B OTHOIICHHH BBIOOpAa MPEANOYTHTEIBHBIX KaHAJIOB IEPCOHATBHBIX
KOMMYHHUKAallMi ¥ CcHnocoOOB COBEpIICHHS OAHKOBCKMX OIEpaluii Ha OCHOBE
MPUMEHCHUSL TIOJOKCHUN ITOBEICHYECKOW SKOHOMHKM M MAapKETHHIOBOM HAyKH.
ABTOpOM TIPEIJIOKEHAa MAPKETUHIOBass MOJAEIb B3aUMOACHCTBHUA, JOMOJIHSIOIIAS

pe3yabTaThl IPOBEJECHHOTO AHAIN3A.
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H3MeHeHne poiu YenoBeKa B HOBOM HSKOHOMHKE, OOYyCIOBIEHHOE, KpOMe
npounx (akTOpoB, YBEIWYCHUEM WHAMBUIyaTU3allMM MEXaHW3Ma TPUHSATHS
pEIIeHHI, POCTOM BO3MOXHOCTEH B OCBOCHHUM OOJBIINX O0OBEMOB HMH(OpPMAIUU B
IITUPOKOM TIOJIe TPAH3AKIIWK, BKIOYCHHOCTHIO WHIWBHAA B CaMble pPa3HBIC BHUIBI
KOMMYHUKAIIM TPUBOIUT K CMEHE DJKOHOMHUYECKMX TMapaaurMm. M3ydenue
CUCTEMATHYECKUX HApPYIICHHH B pPAIMOHAIBLHOM TMOBEJACHUM YEJIOBEKa Hapsay C
WCCJICIOBAaHUEM CTCTIICHHM W XapaKTepa BIMSHUS COIUAIBHBIX, 3MOIMWOHAIBHBIX H

KOTHUTHBHBIX (JAKTOPOB HA MPOIECC MPUHATHUSI PEIICHUN WHIUBUIIOM/TIOTPEOUTEIEM

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
ITnexanosa «Mapxketusr Poccum» (IlaHKpyXHWHCKHE YTEHUS ), HOCBAIICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATENs IepBoi kKadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcannposuda (Jlata
npoBeneHust: 25 okTsaops 2019 1)
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B TOBEICHYECKON SKOHOMUKE M MApKETHMHIOBOW Hayke Oa3upyeTcss Ha MpUHIUIAX
TPAHCIUCIUIUIMHAPHOCTH OJJHOMMEHHBIX HAYYHBIX HAIPaBICHUMN.

[ToBeneHueckass SJKOHOMHKA, CUHTE3UPYS IICUXOJIOTUIO U S3KOHOMHUKY, ITI03BOJISIET
M3y4yaThb B3aWMOCBSI3b YEJIOBEUYECKOM IICUXOJOTHMM M SKOHOMHYECKOTO ITOBEICHUS
pPBIHOYHBIX CyOBEKTOB [7], @ MapKeTHHTOBas HayKa, pacHIMpss W MPEIMETHO
UACHTU(ULIUPYS YPOBHU aHAIN3a TEOPUU U MPAKTUKU MAPKETUHIOBOM JESTEIbHOCTH
PBIHOYHBIX CyOBEKTOB, HE TOJBKO TMPUMEHSET TOJIOKEHUS TOBEIECHYECKOM
HSKOHOMHUKH, HO U JOIOJHSIET €€ MapKETUHIOBBIMU MOJEIIAMH BIUSHUSA Ha MpPOLECC
MPUHATHUS PEIIeHUu CyObeKTaMU PHIHKOB [4].

[loBeneHyeckass ~ PKOHOMHKA  CMEIIaeT  akKUEHThl ¢ pa3paboTKu
(opMaM30BaHHBIX MOJENICH TOBEICHHS UHJIMBHUIA B PA3JIMYHbIX CUTyal[UsX BbIOOpA
Ha MPOLECC X IKCIEPUMEHTAIBHOW U SMIIUPUYECKON ITpoBEepKH [6]. K M3BECTHBIM B
TEOpPUHM U MPAKTUKE METOJIaM MapKETUHITOBBIX HMCCIEHOBAHHUM JT0OABIISIIOTCS HOBBIE,
KOTOpbIE, HaNpuMep, NIPeayCMaTpUBAIOT CKAaHUPOBAHUE MO3TOBOM aAKTHBHOCTH
norpedureneil, - MO3BOJSIOLIME  ONPEACNIIUTh  OCOOCHHOCTH U MOJENHU
norpedutensckoro nosenenus [1,3]. Tak, HanmpuMep, Ha OCHOBE METOJIa U3BJICUCHUS
meradop [x. 3anTmana BbIsSBIeHA MOTHMBAllMOHHAS CTPYKTypa 4YeJIOBEKa, KOTOpas
dbopMHpyeT Takhe MOTHUBBI Kak O€30MacHOCTb, COLUAIbHOCTb, YCHEHIIHOCTh U
MPEBOCXOJICTBO, HOBAaTOPCTBO, MPUYEM MOTHB  O€30MaCHOCTU Npeoliagaer Hu
KOppEeIMpyeT ¢ Bo3pacToM uenoBeka [10].

[TockonbKy B HAcTOSLIEH CTaThE UCCIENYETCS MOBEACHHE NOTPEOUTENEH YCIyT
npuBar OaHKMHTA, pa3MENIaloNMX B OaHKE CBOM KalHWTAJIbl OT MUHUMAJIbHOTO
pasmepa $1 MIH. W BBIIIE W 3aMHTEPECOBAHHBIX B BBICOKOH CTENEHH
KOH(UACHIIMATBHOCTH TPAaH3aKIMM, TO, C ONHOM CTOPOHBI, MOXKHO MPEANOIOKHUTH,
YTO MOTHB O€30MacCHOCTHU W TOTPEOHOCTh B CHIDKCHUHM (DUHAHCOBOTO W
(YHKIIMOHATBHOTO PHUCKOB M pHUCKAa TMOTEPU JIMYHOTO MPOCTPAHCTBA OyayT
peronpeesaTh BhIOOp MOTPEOUTENEM CaMbIX HAJEXKHBIX KaHAJOB KOMMYHUKALUN

U CIIocO00B COBEPIICHUST OaHKOBCKUX oreparuii. C Ipyroil CTOPOHBI, COCTOSTEIbHBIN
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HOTPEOUTENh B CUJIY BIMSHHUS COBOKYIHOCTH COLIMAQJIBHBIX, 3MOLMOHAJbHBIX H
KOTHUTHBHBIX (AKTOPOB HA €ro pELICHUS MOXET NPEANOYUTaTh yAOOHbBIE
JUCTAHIIMOHHBIE KaHAJIbl KOMMYHHKAIIM ¥ CHOCOOBI COBEpIICHHS OaHKOBCKUX
olepanuii, KOTOpbIE B PAa3HOW CTEIIEHHM CBA3aHbI C Pa3JIMYHbIMM BUJAMHU PUCKOB, B
TOM YHCJIE, C BUPYCHBIMH aTaKaMH, MOIIEHHUYECTBOM TPEThUX JIUII U T.1.

Llenpro TaHHOTO MPUKIIATHOTO UCCIEI0BAHUS SBIISECTCS aHAIN3 MOBEACHUYECKUX
YCTAaHOBOK IOTpeOuTeNel ycayr mpuBar OaHKMHra B OTHOIIEHHWH BbIOOpa
NPENNOYTUTEIBHBIX  KAaHAJOB  IEPCOHANBHBIX KOMMYHHKAallMd M CIIOCOOOB
COBEpIICHHUS OaHKOBCKMX OIEpalMii Ha OCHOBE MPUMEHEHUS IOJOXKEHUN
MOBEJICHUYECKOM HSKOHOMUKM M MAapKETMHIOBOM HAayKH, a TaKXKe IMPEIJIOKEHNAE
MapKETUHTOBON MOJENIN B3aMMOJEHCTBUSA, JOMOIHSIONIEH Pe3yabTaTbl MPOBEIEHHOTO
aHaJIn3a.

I'unore3a uccnenosanus: Ilpu BeIOOpE KaHATOB MEPCOHATBHBIX KOMMYHHUKAIUI
U CrocoOOB COBEpHIEHUS OAHKOBCKHUX ONEpaluid MOTPEOUTENb YCIyr IpHUBar
OaHKMHra OTAAeT NPEANOYTEHHE PHUCKOBAHHBIM, HO Ooyiee YIOOHBIM KaHajlaM
B3aUMOJICHCTBHUS C IEPCOHAIBHBIM MEHEKEPOM/OaHKOM.

B  wuccrnenoBanuM — uCHonb30BaHbl  OOLIEHAyyHble  METOABI  aHAJIM3a,
KJaccu(uKanuy, CpaBHEHHUS, KAue€CTBEHHBIC TIOJEBBIE METOJbl MAapKETUHTOBBIX
uccienoBaHuid Ha BbIOOpKE 13 KpynHeWux OaHKOB POCCHUMCKOTO PpPBIHKA YCIyT
npuBar OaHKWHTA, B KOTOPBIX KoHcomuaupoBaHo 70-75% mpUBIEUEHHBIX CPENCTB
(GU3MYECKUX JMI - COCTOATEIbHBIX moTpeduTenei. KauecTBeHHbIE METO/BI
UCCIICOBAaHNN BKIIIOYAJIN:

- DIyOWHHBIE WHTEPBBIO C (DAKTUUYECKUMH TMOTPEOUTENSIMA Ha BBIOOpKE
00BbEeMOM 55 enuHMUII,

- IIyOMHHBIE WHTEPBBIO C IMEPCOHAIBHBIMH MEHEDKEpaMH To/pa3iesieHui

MpuBaT OaHKUHTA Ha BEIOOpKE 00beMoMm 14 enuHMIIL. !

! Jlannas MeTomuKa pazpaboTaHa M NPHMMEHEHA POCCUICKOM HCCIenoBaTenbCkoi komnanuei Frank Research Group
(Frank RG), aBTOp CTaThM ABISIETCS KOHCYIBTAHTOM IO MapKETHHIOBBIM HccienoBanusaM Frank RG
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Pe3yabTaThl Hccjie10BaHUSA

Jliia aHanu3a MoBeACHYECKUX YCTAHOBOK MOTPEOUTENIEN yCIIyT IpUBaT OAHKUHTA B
OTHOILICHUU BHIOOpa MPEANOYTHTEIHHBIX KaHAJIOB MEPCOHATBHBIX KOMMYHUKALIUN U
CHIOCOOOB COBEpUIEHHs] OAaHKOBCKHMX OIEpallMii HaMU pacCMaTpPUBAINUCH CIEAYIOIINE
aCIEeKThl NOTPEOUTENBCKOTO MOBEACHUS: MPEANOUYTEHHS TOTPEOUTENEH B OTHOLIEHUHU
KaHAJIOB NIEPCOHAIBHBIX KOMMYHHKAIM, YaCTOTa KOMMYHHMKAlUi C MEPCOHATbHBIM
MEHEPKEPOM U JAPYTUMHU COTpPyIHUKaMU OaHKa, OCOOEHHOCTH 3MOLMOHAIBHOTO
BOCIPUATHSA TOTPEOUTESIMU JTUYHBIX U MPOQPECCHOHATBHBIX KaYeCTB MEHEKepa U
OTHOILIEHUE MOTPeOUTENEN K JUCTAaHIIMOHHOMY OaHKOBCKOMY 00OCTy>KUBaHUIO [5].

1. [Ipennoutenust motpeOuTenel yciyr npuBar OaHKWHIA B OTHOILEHUU
KaHaJIOB IEPCOHAIIbHBIX KOMMYHHKAIUH.

B03MOXXHOCTBE CcOBepIlIEHUS! pa3IMYHbIX Omepanuil 0e3 mpUCyTCTBUS B oduce
ABJISICTCS. BAXXHEMIIEH CEPBUCHOW COCTABISIONIEH JJIsl MOJPA3ICIICHUNA CEKTOpa
npuBar OaHKWHra. Pe3ynpTarsl NIyOMHHOTO MHTEPBBIO Ha BBIOOpPKE (DaKTHUECKUX
norpedbureneil mokazanu, uro A 83% mnoTrpebutenel yciayr npuBaT OaHKMHTA
NPENNOYUTAIOT pellarh TEKyIIMe OaHKOBCKHE BONPOCHI M IMONy4YaTb HWH(YOpPMAIUIO

qyepes yIaJIeHHbIE/ IUCTAHIIMOHHBIE KaHaJIbl (Tabnuia 1)

404



JKypuan Mapketnar MBA. MapKeTHHTOBOE YIIpaBJICHHUE MTPEATIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

Ta6anuna 1 - [IpexnoyTuTebHble KOMMYHHKAIIMOHHbIE KAHAJIBI 151

norpeduTesiell ycayr npuBaT 0aHKHUHIA
KOMMyHHKaH Hcxomblie BbIT'OJAbI H HNEHHOCTH lIOTpeﬁl/lTe.]'lﬂ B | KomuuecTBo

HOHHBbIH npouecce KOMMYHHMKAIIMH YIOMHHAHUI
KaHAaJ KAHAJIOB
dakTuyeckuMn
NMoTpedouTEeIIMHI
Tenedon Pemennie cpoyHbIX BONPOCOB, BBIIOJHEHUE HPOCTHIX | 33
onepauui.

Meccenmkepsl | Pemienne BompocoB mpu moesakax 3a rpanuiyy, st | 30
COXpaHEHHs JeTajiel B IepemnucKe.

OnexktponHast | s momydeHuss moapoOHOM uHQOpMaIuu O HOBBIX | 22

noyra 0aHKOBCKMX MPOJYKTaX U MPEATI0KEHUSIX.

JInunas [ pemieHus caMbIX pa3sHbIX BOIIPOCOB 9
BCTpeya

Caiit 6anka Hns  momydenust uHpOpManmuu O  OAHKOBCKUX | 7

IIPOJYKTaX, CTABKaX, Kypce KOHBEPTALMH U T.1I.

VICTOYHUK: COCTaBJICHO aBTOPOM Ha OCHOBE AMIMPHUYSCKUX AaHHBIX Frank RG [5]

B cuny BbICOKOH cTeneHW MOOMIBHOCTH, MPO(ECCHOHANBHON NEeSATeIbHOCTU
noTpeOuTEeNe ycayr mpuBaT OaHKWMHTA B PEKUME MHOTO33JIa9HOCTH, OMHCAHHBIX
HaMH B TMPOUUIBIX  HccienoBaHusx [8,9], Hamboiee BOCTpeOOBAaHHBIMU
KOMMYHHKAITMOHHBIMI KaHajJaMHW JJIi HUX CTAHOBSTCS, Tele(OH, MECCEHKEpPhl U
DIIEKTPOHHAS ToYTa. B TIyOMHHOM HWHTEPBBIO MOTPEOUTENH OJHOTO W3 OaHKOB
OTMEYAET, 4YTO «BBI3BIBACT HEIOYMEHHE TOT (aKT, YTO MEHEIKEPbl HE MOTYT
oOIaThCcsi CO MHOM B MECCEHJIKEpE, MMOTOMY UYTO MM HE MO3BOJISET MOJUTHUKA OaHKa.
[TonoBuHy BpemeHH s MPOBOXKY He B Poccum, MHE HE XOYETCS TpaTUTh JACHBI'M Ha
pOyMHHT. Sl MOHMMaro, KOTJa s BBICTABJISAIO OpJepa Ha TOKYINKY WM TMPOJAXyY, H
HY)KHO BEPHUQPHUIIMPOBATH, YTO 3TO I 3BOHMWI. XOTS MOXXHO U B MECCEHIKEPE Clearh
3anmuch pasroBopa. Ho korma s oOpamarock MO TEKYIUM, HH(POPMAIMOHHBIM
BOIIPOCAaM, 3TO CTPAHHO.

OOcnyxuBaHue moTpedHuTeNnel yciuyr TmpuBaT OaHKWHTA 10  TenedoHy
OCYIIECTBISIETCSA HE TOJIBKO TIOCPECTBOM CBSI3H C MEPCOHAIBHBIM MEHEIDKEPOM, HO U
yepe3  KOJUI-IICHTP BHYTPH KOMaHIbl  TOApPA3lCIICHUS TpuBaT OaHKWHTA.

BoctpeboBaHHOCTH YCIyT KOJUI-IIEHTpa y TOTPEOUTeNel yCIyr MpuBaT OaHKWHTA
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OIIpENEIsieTCs] CHOCOOHOCTBIO COTPYAHHMKOB KOJJI-IIEHTPAa pemarbh MpoOJieMbl
norpeduteneil. B ciydae momydeHHs OTPHULIATENBHOTO OIbBITa B3aUMOACHUCTBUS C
KOJUI-LIEHTPOM ~ NOTpeOUTENIb MPEANOYUTAaeT Jajee pellarb BOIPOCHl  Yepe3
MEHeKepa.

Heckonbko morpebuteneil 0co00 OTMETWIM, YTO JUIsl PELIEHUS CPOYHBIX
BOMPOCOB B Hepaboume yacwl (cOOil B paboTe KapT, W T.IL.) WIK JJI MOTyYEHUS
CIPaBOYHON MHPOPMAIIUHN OHU MPEANOYUTAIOT HE OECTIOKOUTh MEHEIKEPa, @ 3BOHUTH
Ha JIMHUIO MOJACPXKKMA WU 0OpaIiaTthCs Ha CAMT, 4TO TOBOPUT O HEOOXOAMMOCTH
pa3BHUBATh BCE KaHAJIbl KOMMYHHKAIIUU C KJIUEHTOM.

CpaBHeHHE BUJOB KOMMYHHMKAIIMOHHBIX KaHAJOB M UX MPEANOYTUTEIBHOCTU
JUTS TIONTyYeHUs] MHPOPMAIIMM U BBITIOJHEHUSI TIPOCTHIX ONEPAlUid COCTOSITENTFHBIMU
notrpedburensiMu B Poccun u 3a pyOexoM MOKa3bIBa€T HEKOTOPHIE OTIMYHUS B HUX
npuoputerax (Tabmuua 2).

Tadoauua 2 - [IpuoputeTHble KAHAJIBI EPCOHAJIBLHBIX KOMMYHUKALMH 1151
norpeoduTesiel ycJayr npuBar 0ankuHra B Poccuu u 3a pyoe:kom

KoMMyHHKAUMOHHBIH PanskupoBanue PanxupoBanue

KaHaJI KOMMYHHMKAIIMOHHBIX KAHAJOB | KOMMYHMKAIMOHHBIX  KaHAJIOB
NOTpe0uTENAMH 32 pPyOeskoM POCCUIICKMMH MOTPeOUTEIIMHA

Tenedon 4 1

Meccenxepbl 2 2

OJNeKTPOHHAS TTOYTa 1 3

JInuHas BcTpeua 5 4

Caiit 6aHka 3 5

BymaxHble TOKYMEHTHI 6 Het nannbix

HcToyHMK: cocTaBIeHO aBTOPOM Ha OCHOBE SMImpHueckux AaHHBIX Frank RG [5], manneix Deloitte, 2017 [2]

HecMmoTpss Ha HEKOTOpble OTIMYMA B NPEANOYTEHHUSIX POCCUHCKUX U
3apyOeKHBIX MOTpeOuTeNell yciayr npuBaT OaHKMHIa B OTHOIICHUHM KaHaJIOB
MEPCOHANBHBIX KOMMYHHKAIIMA, aHAJIW3 JaHHBIX TMOKA3bIBACT, YTO W T€, W APYTHe
NOTpeOUTENN CKIIOHHBI IMOJydaTh WH(OPMALMIO U BBIMNOJHATH MPOCTHIE OMNEpaluu

yepes3 TMCTAaHIIMOHHBIC, a HE JINYHbIE KOMMYHUKAIIMOHHBIE KaHalbl (Tabnuia 2).
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2. Yacrora KOMMYHHMKalU{d MOTPEOUTENS] C MEHEIKEPOM U JPYTUMHU
COTpYAHHKaMHU OaHKa.

AHanu3 TIyOMHHBIX MHTEPBBIO Ha BBIOOpKE (PAKTHUECKHX MOTPEOHUTENeH yCiIyr
npuBaT OaHKMHTa (00beM BBIOOPKM — 24 €IUHMIIBI) W TIIyOUHHBIX HHTEPBBIO C
NEPCOHATBHBIMU MEHEKEpaMH MOAPA3ICICHUN PUBAT OAHKUHTA MMOKA3bIBAET, YTO B
OCHOBHOM, KOMMYHHKAIIMM WHHUIIMHPYIOTCS MEPCOHATBHBIM MEHEIDKEPOM ISt
pelIeHus] TEKYIIUX BOMPOCOB OOCITYKUBAHUS, a TAKKE C LIEJIbIO MTPEIJIOKEHUST HOBBIX
npoaykroB. [lo ngaHHbIM Tabmuibl 3 OOJBIIMHCTBO MOTPEOUTENEH YCTpPauBarOT
KOHTAaKTBhI C IEPCOHATBHBIM MEHEIKEPOM MEPUOJUUHOCTHIO 1-2 pa3a B MecsI1l.

Taomuna 3 - YacTtora KOMMYHUKAIHI OTPeOUTEIs1 YCJIYT NPUBAT OAHKHHIA C

MeHe1KepoM/0aHKOM
Yacrora KOMMYHHKanuii norpedurens u | KoauuectBo  morpeOuTesieil, Ha3BaBIIMX
MeHeIKepa AAHHYIO YaCTOTY KOMMYHHKAIMii
Pexe 1 pa3a B Mecsing 2
1-2 paza B mec41l 13
1 pa3 B Henento 5
2-3 pasza B HEACIIO 4

HcToYHUK: COCTaBIEHO aBTOPOM Ha OCHOBE AMIMpHUYEcKuX AaHHbIX Frank RG

CocrosiTenbHble  MOTPEOUTENIAM — NPEANOYUTAIOT CaMH  CBS3BIBATBCA  C
MEHEDKEPOM, LEHIAT OTCYTCTBME HABA3YMBOCTH IIPU COXPAHEHUM OLIYIIECHHUS
KOHTaKTa C MEHEIPKEPOM U €0 BHUMAHHSL.

3. Oco0EHHOCTH SMOLMOHAIBHOIO BOCHPUATHS TOTPEOUTENSIMU  YCIIyT
npuBaT OaHKMHra JIMYHBIX © NpOo(EeCcCHOHAIBHBIX KaueCTB IEPCOHAIBHOIO
MEHEKEPA.

['myOMHHOE WHTEPBHIO BBISIBUJIO OCOOCHHOCTH 3MOIIMOHAJIBHOIO BOCIPHUSTHS
NOTPEOUTESIMU JTUUHBIX U MPOPECCHOHATBHBIX KaY€CTB MEPCOHAIBHOTO MEHEIKEPA.
DT 0COOCHHOCTU MPOSIBISIOTCS B AKCTPANOJSLMN HETATUBHBIX SMOIMH, BhI3BAHHBIX
Henpo(eCCHOHAIBHBIMU JACUCTBUSIMH MEHEIKepa, Ha BECh OaHK B IIEJIOM: B 3TOM
cillyyae TMOTpeOUTeNh CKJIOHEH HETraTMBHO OLEHUBATh CHUCTEMY MOTHUBAIlUU U
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KOHTPOJISI COTPYAHUKOB OaHka. Eciu e noTpeOuTesnb MoIydnsl MO3UTUBHBIE AIMOLIUU
OT PEIICHHOTO BOMNpOCa, MPO(ECCHOHAIBHBIX KauyeCTB MEHEIKepa, OH CKJIOHEH
OOBSICHATHh 3TO HUCKIIOYUTEIHHO JOCTOMHCTBAMHU MEPCOHAIBHOTO MEHEMKEPa, HO HE
BBICTPOCHHONH B OaHKE CHCTEMOH YyIpaBiICHUS IE€PCOHAJIOM. YUUThIBasg TaKue
OCOOCHHOCTH HMOILIMOHANIBHOTO BOCHPUATUSA TOTPEOUTENS, PYKOBOACTBO OaHKa
JIOJHDKHO OCO3HABaTh PUCKH MOTEPH MOTpeOUTENeH, TOSITbHBIX K MEHEIKEPY B CIIydae
€ro yxo/ia K KOHKYpPEHTY U 3(pPEeKTUBHO pemiarb BONPOCHI YAEpPKAHUS YCHEIIHBIX
MEHEKEPOB.

B mpenpiaymmx HammMx CTaThsIX MOCBSIIEHHBIX pe3yjbTaTaM HCCIIEAOBaHUS
noTpeduTeneit ycuyr npupar 6ankuHra 3a nepuoj ¢ 2015-2018 roxbl Mbl OTMEYaIH
U3MEHEHHSI B CTPYKType cerMeHTa [8]: OaHKM CTalli CEerMEHTHUPOBAaTh PHIHOK HE
TOJIBKO IO JI0XO/aM, HO U MO MOBEIEHYECKUM NEPEMEHHBIM, BBIACIAS CyOCEIrMEHTHI,
a TaKXe MPOBOAUTH OoJsiee IIyOOKOE CEerMEHTHpPOBAaHUE, pasleiss CyOerMEHThl Ha
HUIIM MO MCUXOIpapUUIEeCKUM MTEPEMEHHBIM.

B dyacTHOCTH, mEpBOHAYAJBHO BBIJCNSAS JBAa OCHOBHBIX CEerMeHTa
norpeduteneil ycayr npusar O0ankuHra (HNWI - high net worth individuals c
noporom Bxoaa B cermeHT oT $1 mutH. g0 $1,5 mua.; UHNWI - ultra high net worth
individuals ¢ moporom Bxoma ot $1,5 MJH. W BbIlIe), OAHKM HAYMHAKOT BCe Oosee
aKTUBHO MPOBOJUTH BHYTPEHHIOK CETMEHTALIMIO MOTpPeOUTENed M0 CTUIIIO KU3HH,
CUCTEME LIEHHOCTEH, YPOBHIO 3pEJOCTH KalmuTajla M T.J. U BBIACIATh Oosiee y3Kue
CErMEHTBI: HACJICJHUKH KaluTaja, MOJIOAbIC JepKaTreld KarnuTana, AaKTUBHbIE

JIepKaTesy KanuTana, paHThe U noBepeHHbie nuna (Tabmmia 4).
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Tabnuua 4 - BocipusiTie JMYHBIX U MPO(PECCHOHATBHBIX KAaYeCTB

NMEPCOHAJLHOI0 MeHeIKepa MOTPeOuTeIsIMU CYOCerMeHTOB

CyocermeHThl | OCO0EHHOCTH BOCHPHUSITUS NMEPCOHAIBHOIO MeHeIKepa, HCKOMbIe IeHHOCTH,

OKUJaeMble 0T B3aUMOJeiicCTBUA

Hacnennuku (6 | HanmeHnee CKJIOHHBI BOCIPHHHUMATh MEHEMKepa Kak KIIOYEByI0 (GUrypy B

YeJIOBEK U3 NPUBJICUCHUH ¥ YJCpKaHWHM KIMEHTa W MPHUIABaTh 3HAUCHHE JIMYHBIM KauecCTBaM.
o0beMa LleHaT WHAWBUAYaNbHBIA TIOAXOJ, THMOKOCTh, TOTOBHOCTH BBINTH 33 pPaMKH
BBIOOpKH 55 WHCTPYKLUUH U JAOCTYHMHOCTh. BOCTIpHHUMAIOT MeHeIKepa Kak JUIO AJIs PEeIeHUs
€IMHMUII) CEPBUCHBIX BOMPOCOB. JIMYHBIE BCTpEYM - HAaUMEHEE MPEANOYTHTENbHBIA KaHal
KOMMYHHKAIIHH.
AXTHBHEIC BocnpuauMaror MeHemkepa Kak JUIO JJs PEIICHHS CEPBHCHBIX BOIPOCOB.
MOJIObIE Bonbiiee 3HayeHne mpuaaloT MPOQPECCHOHANBHBIM, YeM JMYHOCTHBIM KadecTBa
JeprKaTenn MeHemkepa. OcoOeHHO  HEHAT  APQPEKTHBHOCTh,  HCIONHUTENHHOCTh U
KamnuTana HOPAIOYHOCTb. [IpearnouTuTensHbIil KaHaa KOMMYHUKAIUH — MECCEHKEPHL.
(20/55)
AKXTHBHBIE LIeHAT MCTIOMHHUTENBHOCTH M MOPSI0YHOCTh MEHe/mKepa. V3 TMYHOCTHBIX KadecTB
3perble MEHeDKepa BBIICISIOT HaBBIKM OOmIeHus. Yare qpyrux OTHOCATCS K MEHEIKepaMm
JeprKaTesn KaK K JIOBEPEHHBIM JHMIAM, KOHCYJIBTaHTaM II0 IIMPOKOMY KpPYTy BOIIPOCOB.
Karmrana [IpennouyrnrenpHBIE KaHATBI KOMMYHHKAIIUK — TenedoH u e-mail.
(18/55)

PanThe (11/55) OaMHAKOBO IICHAT Kak Mpo(ecCHOHANbHBIC, TaK U JIMYHOCTHBIC KaueCTBa
MeHemkepa. [TpugaroT 00JbIIOe 3HAYCHUE HHTEIUTUTEHTHOCTH, 00asHUIO U IIUPOTE
Kpyrozopa wmenepkepa. llenar noeepue. IlpeAmoduTaroT yaajieHHBIC KaHAJIbI
(TenedoH, MecceHKephl, e-mail) Tu4HON BCTpedye ¢ MeHemkepoM. JIro0sT, Korma
MEHEKED JIOTIOIHUTEIIHO MUIIET W 3BOHMT, BOCIIPUHUMAIOT 3TH KOMMYHHUKAIIMH

Kak 3a00Ty 0 moTpeduTene.

HOBepeHHHe HawubGomee nparMaTudHibl B CBOCEM OTHOLICHUHM K MCHCIKEPY. M  BakHBI
JIMna (8 YCIOBCK HpO(beCCI/IOHaJ'ILHBIC Kaue€CTBa MCHCKCPA, KOHTAKTHPYIOT IPCUMYIICCTBEHHO II0

— HC BKJIIOYCHBbI TCKyIIUM  CCPBHUCHBIM  BOIIPpOCAM. HCHHT AO0JITOCPOYHBIC  JOBCPUTCIILHBIC

B 00BEM OTHOUICHUS, CIIOCOOHOCTh MEHEIKepa ObITh KOHCYJIBTAaHTOM IO LIMPOKOMY KpYTY
BBIOOPKH) BOIIPOCOB M JIOBEPEHHBIM JHLIOM [IpeamouTurenbHble KaHalbl CBA3M — e-mail u
MECCEHIKEPBI

VcToyHnk: cocTaBiIeHO aBTOPOM Ha OCHOBE aMIMpHYecknx AaHHbIX Frank RG [5]

Anammz pPE3yIbTaToB FJ'IY6I/IHHOFO HHTCPBBIO C HOTpe6I/ITeJ'I$IMI/I, BBIACIICHHBIMHU
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B y3KHE€ CErMEHTHI, MOKa3aj, YTO MOTPEOUTENH 3TUX CYOCErMEHTOB pa3inyaroTcs
CBOMM BOCHPHUATUEM JHYHBIX U MPOGEeCCHOHATBHBIX Ka4eCTB MEPCOHATBLHOTO
MEHEKepa, HWCKOMBIMH IICHHOCTSAMH, OXHIACMBIMA OT B3aMMOOTHOIICHHUHN C
MEHEKEpOM, MPUOPUTETHBIMU KaHaJdaMH KOMMYHUKalUi. JIMyHble BCTpedn ¢
MEHE/DKEpOM, KaK TPUOPUTETHBIM KaHAI KOMMYHHUKAIIMHA, BBIICISIOT TOJIBKO
norpebutenu cyocermenta «PaHbTe», KOTOPHIM BakHa HE TOJBKO HH(POPMANHS |
MOMOIIb B PEIICHHUs] BOIPOCOB, HO W ONIyLIEHUE 3a00Thl U LIEHHOCTh OOULICHUS C
nepcoHaIbHbIM MeHekepoM (Tabnuia 4).

4.  OrtHouieHUe NoTpeduTeNel yciIyr npuBaT OAHKUHTA K TUCTAHIIMOHHOMY
OAHKOBCKOMY OOCITY>KHBaHHUIO.

JlucTtaHiimoHHOE OAaHKOBCKOE 0OCITYKUBAHHE MIPEICTABISAET COOOM MHTErPALUIO
KOMMYHUKAIITMOHHBIX M COBITOBBIX KaHAJIOB W TMPENIoyiaraeT oOCTy>KWBaHUE
NoTpeOUTeNIe  MOCPEACTBOM  HMHTEPHET-0aHKa/MOOWJIBHOTO — MPWIOKEHUS U
teneoHHoro  OaHkuHra.  OCHOBHBIE  OIEpalUd, KOTOpPbIE  MOTPEOUTENH
OCYLIECTBIISIIOT 4Yepe3 JUCTAaHIIMOHHOE OOCIY)KMBAaHUE TIOCPEICTBOM WHTEPHET-
0aHKa/MOOMIIBHOTO MPHUJIOKEHUSI, TO JICHEXKHBIC MEPEBOIbI, KOHBEPTALIMUS BAIIOTHI, a
TaKX€ OTKPBITHE BKJIQAO0B. TeleOHHBIH OaHKUHT TIO3BOJISIET TMOTPEOUTEINO
OCYHIECTBIISATH CIEAYIOIINE OTepanuu 06e3 CyTOYHBIX JTUMHUTOB: MEPEBObI, MIIATEKH,
KOHBEpTAIIMIO BAIIOTHI, TMIOTMOJHEHHE U CHATHE JICTIO3UTOB, OPOKEPUIK W
WHBECTHUIIMOHHBIE OTIEPAIIUU.

B cwiy TpaaumMOHHOW 3aKpPBITOCTH W KOHCEPBAaTHBHOCTH CETMEHTa
noTpeduTeneit ycayr npuBar OaHKWHTA, COBEPIICHUS] UMH OaHKOBCKHX OTEpalvii Ha
KpPYMHbBIC IEHEKHBIE CYMMBI, TAKWE MOTPEOUTETN B TOW MIJIM MHOW CTETICHU ONIYIIAI0T
(bUHAHCOBBIHN, (YHKIIMOHATBHBIA PUCKH W PUCK IMOTEPH JIMYHOTO MPOCTPAHCTBA MPHU
BBITIOJITHEHUN OaHKOBCKHUX OIepanuid, OCOOCHHO 4Yepe3 TUCTAHIIMOHHBIC KaHAJIbI.
Bbicokass cTeneHb OIIyIIEHUs Takoro pucka mnpucyma 22,7% ¢dakruueckux
notrpeduTeneit yciyr npuBaT 0aHKHHra (0T 0ObeMa BHIOOPKU B 55 €uHUIL), KOTOpbIE

NpCAIIOYUTAIOT COBCPIIATHL BCC OIICPpAMH UCPC3 MCHCIKCPA h1%(810) 4epe3 JOBCPCHHBIX
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T

Bbicokunii couManbHBIA PUTM JEJIOBOM M JIMYHOM JKU3HU COCTOSATEIBHBIX
notrpeduresneil, HeoOXOAUMOCTh OBICTPOTO MNPHUHATHS PEIICHUH, MOOWIBHOCTH B
Pa3IMYHBIX CUTYyalMsIX OOYCJIOBIMBAaIOT TOTOBHOCTH OOJIBIIMHCTBA MOTpeOUuTenei
yCIyT TpuBaT OaHKWHTA HCMOJIh30BaTh JWCTAHIIMOHHBIC KaHAIBI OOCITY>KUBAaHWSI,
HECMOTpsSI Ha OOECIOKOEHHOCTh BOIpocaMu Oe3omacHocTH. B cpegHeM monst
noTpeduTeNnei, akTUBHO MOJIB3YIOIIMXCS JUCTAHIITMOHHBIMU KaHAJIaMHU OOCITYKUBaHUS
Ha pOCCHUIICKOM PpBIHKE YCIyr mnpuBarT OaHKWHTa, cocTaBiser Oonee 50% wu
MpE/CTaBlieHa, B OCHOBHOM, TIOTPEOUTENIIMM TaKWX Y3KUX CETMEHTOB Kak
HACIIEHUKH, aKTUBHBIE MOJIOJIBIE U 3PEJIbIE IepKATEN KaluTala.

BbIBOBI M peKOMEeHAAIUT

AHanmu3 JaHHBIX O MOTHMBAIIMOHHOW CTPYKType MOTpeOuTeneit mo MeToay
n3BiedeHus: Metadop k. 3anTMaHa W SMIUPHUECKUX PE3YITHTaTOB HCCICIOBAHUS
MOBEICHUYCCKUX YCTAaHOBOK IOTpeOHTENel yCIIyT MpuBaT OaHKWHTAa B OTHOIICHUU
JUCTAHIIMOHHBIX KOMMYHHUKAITMOHHBIX KaHAJIOB U CIIOCOOOB COBEPIICHUS OAaHKOBCKUX
oTepalyii MO3BOJISET MPEANOIOKUTh, UTO pelIeHHEe IMOTpeduTeneii o BBIOOpE U
WCITIOJIb30BAHUH ATUX KAHAJIOB OMpEENSsieTCs] B OOJBIICH CTENEeHU TEepEYNCICHHBIMU
BBIIIIC  CONMAIBHBIMU ()aKTOpaMH, KOTHUTUBHBIM TOTCHIIMAJIOM IOTpeOHTENeld 1o
aHanu3y, 00paboTke MH(pOpPMAIUU I MPUHATHS PEIICHUH O MPHUOPUTETHOCTH TEX
WIM WHBIX KaHAJOB KOMMYHUKAllUA M TOJy4eHUS OaHKOBCKHX YCIYT, KOTOpBIE
JTOMHHHUPYIOT HaJ MOTHBOM Oe3omacHocTH. ClieoBaTebHO, BBIIBHHYTAasS HaMU
TUIO0Te3a MOATBEPIMIACH: MPU BHIOOPE KaHAJIOB MEPCOHAIBHBIX KOMMYHHUKAIMN U
CrIoCOOOB COBEPIICHUST OAHKOBCKUX OTEPAIIHi, TOTPEOUTENb YCIyT IpUBaT OaHKWUHTA
OTIAaCT MPEANOYTCHUE PUCKOBAaHHBIM, HO Oo0Jsiee yI0OHBIM KaHajdaM B3aUMOJACHCTBUS
¢ 6aHKOM/TIEPCOHAIIEHBIM MEHEHKEPOM.

[IpyuMeHEeHNE TIONOKEHUN TOBEACHYECKOM DJKOHOMHUKM W MApPKETUHra B
WCCJICIOBAaHNN TIOBEICHHSI PHIHOYHBIX CYOBEKTOB M MHTEPIIPETAIIMU JTAHHBIX MOXKET

OBITH JOIMOJHEHO MapKETHHTOBOM Mozenbto PoGepra ®. Jlorepbopuna 4 «C». B
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COOTBETCTBMM € JUHAMUYHBIMU  COLIMAIBHO-3KOHOMUYECKUMHU  MPOIECCAMH,
CBSI3aHHBIMM C pPACIIMPEHUEM TIOJI1 TpaH3aKIUH, YBEJIWYEHUEM CKOpPOCTHU
KOMMYHHKAIMi, OOJeryeHueM A0oCTyna MoTpeduTeneii K OTrpOMHOMY MacCCHUBY
uHpopmanu Hanbosiee MOAUPUIMPOBAHHBIMUA B 3TOM MOJAEIW MPUMEHUTENBHO K
PBIHKY YCJIYr TNpUBarT OaHKWHTA JOJDKHBI OBITh TaKHE JJIEMEHTHI, Kak yIOOCTBO
(convenience) — HACKOJIBKO MOTPEOUTENO YIOOHO COBEpIIaTh OAHKOBCKHE OTEepalluu
1 KOMMYHHUKaIMU (communication) — CBsI3b C OTPEOUTEIIEM.

B wuyactHocTH, B 1ensx oOecreueHus yA00CTBa BBIMIOJTHEHUS OaHKOBCKUX
onmepaiiui M A(O(PEKTUBHBIX KOMMYHHKAIMA C TOTPEOUTEISIMU  MapKETHHT -
MEHE/DKMEHTOM MMO/Ipa3/IeJICHUI MpUBaT OAHKUHTA MOTYT OBITh MPUHSTHI CIEAYIOIINE
peIIeHus:

1. Ilepepacnpenenenre UHBECTUIMI B pa3BUTHE Haubojee MPEeaIOYTUTEIbHBIX
KOMMYHHUKAITMOHHBIX KaHAJIOB IS MOTPEOUTENEH yCIyT MpuBaT OaHKUHTA.

2. Pazpaborka MepomnpusITHNH 1O CHIKCHHUIO OIIYIICHUS MOTPEeOUTENIMU
¢buHaHCOBOTO, (DYHKIIMOHATHHOTO PUCKOB M pUCKA MOTEPU JIMYHOTO MPOCTPAHCTBA
IpU BBIOJIHEHUU OAHKOBCKHX OMNEpalliii M OCYNIECTBICHHM KOMMYHHUKAIIUN
MOCPE/ICTBOM JAMCTAHIIMOHHBIX KaHAJIOB, CO3JJaHUE CHUCTEMbI TapaHTHil OaHKa IO
o0ecreyeHnto 6e30MacCHOCTH KaHaJIOB B3aUMOECHCTBUS.

3. JuddepeHunainus MapKeTHHTa B3aUMOOTHOIICHUN C MOTPEOUTEIIMU
CyOCEerMeHTOB Ha OCHOBE OCOOEHHOCTEH MX SMOLIMOHAIBHOIO BOCHIPUSATHUS JIUUHBIX U
npodecCHOHANBHBIX KaueCTB MEPCOHAIBHOTO MEHEMKepa W OXKHIAEMBIX BBITOJ,
LIEHHOCTEW OT B3aUMOJCHUCTBU.

4. Mopgepuuzaius ~ UHOPACTPYKTYpbl  TUCTAHIUOHHOTO  OOCITY>KMBAHUS
noTpeduTeneit 3a cuer:

- 106aByeHUsT HOBBIX (DYHKIMI 00CTyKUBaHUS MO0 OAHKOBCKUM U HEOAHKOBCKUM
oTiepalysiM, HampuMep, OTKPHITHE / 3aKpbITHE BKJIAJOB, YIPaBICHHE KapTaMH,
yIpaBeHUe JIMMUTAMU Ha COBEpIIaeMble OTepalluy, MEepeBO/bl C KapTy Ha Kapry,

yIaJICHHOE TOATBEPXKIACHUS Omepanuii, OOMEH TOKyMEHTaMH, NPWIOXKEHUE IS
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JIOBEPEHHBIX JIUII, TPUIIOKEHHE JJIs1 ieTel, life-yar ¢ mepcoHalbHBIM MEHEHKEPOM;

- TIOJIHOM MOJEpHM3AlMU JUCTAHIIMOHHOTO OAHKOBCKOTO OOCIY>KMBaHUS JJIs
CErMEHTa TpUBAT OaHKWHTA, HANpPUMEpP, CO3JAaHUE OTACIBHOTO MOOWMIBHOTO
MPWIOKEHUSI, CO37aHUE OTACIBHOTO HHTEPHET-0aHKa;

- TIOBBIIICHUS YPOBHSI 0€30MacHOCTU, HANPUMEP, BHEAPEHUE «yCUIICHHON
DIIGKTPOHHOW IMGPOBOKM TMOANMMCH B MOOWIBHOM OaHKE, aBTOMaTHYECKOE
pacro3HaBaHWE MOTEHINUAIBHOTO MOIIEHHUKA IO MOBEACHYECKUM IOKAa3aTelsiM MPpU

BXOJI€ B MOOWMJIGHBIA OaHK.
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COIIMAJIBHBIE MEJUA B IIU®POBOM SKOCUCTEME: ®YHKIIUMN,
POJIb U 3BHAYEHUE B MAPKETHUHI'E

AHHOTALMSA

B  coBpeMeHHBIX yCNOBUSX IUM(GPOBU3ALMM SKOHOMHKH B  MApPKETHHIOBBIX
HCCJICIOBAHUSX TMPOSBISIETCS YCTOMYMBBIA MHTEPEC K U3YUYCHUIO COLIMAJIBHBIX MEIINA,
WX BO3JCHCTBUS U MOCIEIYIONEH aKTyaIn3alliid COOTBETCTBYIOIIETO MOTPEOUTEIHCKOTO
MoTuBa. C MPUXOJOM COBPEMEHHBIX MH(POPMAIIMOHHBIX TEXHOJIOTMH B MOBCEIHEBHOM
KU3HU MOTPEOUTENCH MPOUCXOAT UBMEHEHHUS B BOCIPUATUN PEKIaMHON HHpOpMaIlny,
BJIEKYIIIHE 32 COO0M HOBBIE MPoOIeMbl. [loMUMO OCHOBHBIX (PyHKIHI HHPOPMUPOBAHUS
MW pa3BlIieUCHUs COIMAJIbHBIE MeEHa CIIOCOOHBI OKa3biBaTh BJIUSHHE HAa CO3HAHUE
nonb3oBareneid. COOTBETCTBEHHO, HETOTOBHOCTh AyAUTOPUHM K MEPEHACHIIICHUIO
uH(popMaIeil MPUBOIUT K CHIDKEHUIO SMOIMOHAIBHOW ycToumBocTH. CleacTBueM
ATOTO  SABJISIETCS  TOJIBEPKEHHOCTh  MOTPEOUTENS]  HEUPOIMHTBUCTHUUECKUM U
HEUPOMAPKETUHIOBBIM MaHMUNYJLUSAM €ro MOBEACHHEM. B ILeHTpe BHUMAaHUA
HAXOIATCA MParMaTU4e€CKUE BOMPOCHI MPAKTUYECKOTO MCIIOIb30BaHUS COIMAIBHBIX
CEeTeN KaK CPEACTBO IOCTHXKEHHUSI MOCTABIEHHBIX Leled. B 3TOM CBA3M aKTyaJIbHOMU
3a7]a4€ HAyYHOI'O ITO3HAHMS BBICTYIIA€T U3YyUYEHUE MAHUITYJSITUBHBIX MApKETHUHIOBBIX
TEXHOJIOTUH.
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Abstract

In the current conditions of digitalization of the economy, marketing research shows a
steady interest in studying social media, their impact and subsequent updating of the
corresponding consumer motive. With the advent of modern information technologies in
the everyday life of consumers, there are changes in the perception of advertising
information, which entail new problems. In addition to the basic functions of informing
and entertaining, social media can influence the consciousness of users. Accordingly,
the audience’s unwillingness to oversaturate information leads to a decrease in
emotional stability. The consequence of this is the consumer’s exposure to neuro-
linguistic and neuromarketing manipulations of his behavior. The focus is on pragmatic
issues of the practical use of social networks as a means of achieving goals. In this
regard, the urgent task of scientific knowledge is the study of manipulative marketing

technologies.
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B mocnemnue necsTtmiieTHs TpaKTHKAa MapKeTHHTAa MEHSETCS JOCTaTOYHO
OBICTPO, B OTOM CBSI3M BO3HUKAET HEOOXOIWMOCTh HECTAaHAAPTHOTO MBIILUICHUS.
BeicTphlii  pOCT OONBIIMX JIAaHHBIX, SKOHOMHUKA COBMECTHOTO HCIOJIb30BaHUA,
npoOeMbl KOH(GUICHIIMATBLHOCTH U COLUAJIBHBIE CETH TPEOYIOT OT MapKeTUHTa OoJjiee
ObICTpOro mMOJyueHus Oouiblliero oObeMa 3HaHUW. DPGHEKTUBHOE HCIOJIb30BAHHE
COIIMAIBHBIX CETEH 3aHMMAaeT Ba)XHOE MECTO B TIOBECTKE JHS PYKOBOIUTEICH
KOMITAHWH, HWITYIIAX TOIXOABI JUIA JIy4YIer0 B3aWMMOACHCTBUSA C KIHWCHTAMH H

MOHCTH3allUH HCIIOJBb30BaHUsA CconmraJIbHbIX ceTeil. Bnaroz[apﬂ IMUPOKOMY

! Marepuanst VII MexayHapoaHol HayIHO-TIPaKTHYECKON KoH(pepermuu ['nibaum MapkeTonoros u POY uwm. I.B.
IInexanoBa «Mapxketurr Poccum» (IlaHKpyXHHCKHE YTEHNS ), MTOCBSIMICHHOHN 30-1eTHI0 IEPBOH POCCHHUCKON
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUYecknii yauBepcuteT nMmenu [.B. ITnexanosa» u 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHust: 25 okTsaops 2019 1)
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pacrnpoCcTpaHeHUI0 CMapT(POHOB U JOCTYIMHOCTH KJIMEHTOB K MH(POpMaIIMH, TPOAaBIIbI
aKTUBHO BEAYT IEPETOBOPHI CO CBOMMH KIMEHTaMH. [lomynsipHOCTh coOlMaibHBIX
ceteil  00yclOBI€HA CBs3bl0, oOecmeuuBarolei cereBol 3p¢dekr oOMeHa
uHdopMaIei, CKOpOCThIO JIOCTyNa U aKTUBHBIM B3auMojielicTBHeM [17] Ha3bIBatOT
ITO KOECOM 83aUMOOCUCMBUSL 8 COYUATIbHBIX CEMSX.

Pe3yabTarsl ncclieoBaHus

CoumanbHple MeIHa HAYMHAIM KaK pa3BICKaTEIbHbIA HWHCTPYMEHT H
IIPEBPATUIINCh B MOIIHBIM MAapKETHUHIOBBIA MHCTPYMEHT. Peanusys cBOIO OCHOBHYIO
1eiab - OObENUHEHUE JIIONIEH, COLMANIbHBIE CETH CTajd WUrparh Ba)KHYIO, CBSI3bIBas
MapKeTOJIOTOB € KJIMEHTaMH. MapKEeTHMHI B COLHAJIBHBIX CETSIX HAXOAUTCA Ha
noabeme, Tak kak 3ToT Tun CMMU npuoGpetaer Bce Oonblliee 3HAYEHUE B OTPACIU U
JEMOHCTPUPYET MOTEHIMaN i JalibHelliero pa3putus. I[Ipornosupyercs, 4rto
WHBECTUILIMM B COLMAJIBHYIO peKjaMy BO BCEM MHPE BBIPACTyT C 32 MHLIMAPAOB
nosapoB CIIIA B 2017 rogy no npubnusutensHo 48 mumunapaos aosuiapos CIITA B
2021 romy. Coemunennsle lllTarhl, G€3yCIOBHO, SBISIOTCSA KPYIMHEHIIIUM PHIHKOM
peKyiamMbl B COIMANIbHBIX CETSX B Mupe - oonee 14,8 mummmapnoB aomiapos CIIA.
J0JIIapbl OBLTM MOTPAYECHBI HA PEKJIaMy B COLIMANIBHBIX CETSIX B CTpaHe Tojbko B 2016
roxy [20].

JIOCTYITHOCTh COLMAJIBHBIX CETEH MO3BOJSET KIMEHTAM HCIOJIb30BaTh HUX B
Ka4eCTBE MCTOYHHMKA MH(GOPMAIIMA O KOMIIAHUSX, OpeHmax, MPOAyKTaX U YCIyrax.
CounasibHbI€ CETH BBICTYNAIOT MOIIHBIM HHCTPYMEHTOM, MMO3BOJISIFOIIMM KJIUEHTaM
«B3ATh C COOOM BCIO CBOIO COIMAJBHYIO CETh B IyTEHIECTBUE [0 Mara3vHaM»
[6]. IToTeHIIMaTBHBIE MTOKYIIATENW MOTYT MPOBEPUTH PEUTHHI MPOAYKTOB WIIU YCIYT,
WX TIPOJIBUTATh MPOAYKT, 3a7aBaTh BOMPOCHI, IMEPEChUIaTh KYMOHBI, MPOBOAUTH
MOOWJIbHBIE MAapKETHHTOBBIE KaMITAHWHM, OOMEHUBATHCS MBICIISIMH, MHEHUSIMH,
dboTtorpadusiMu ¥ BHUJIEO B PeabHOM BPEMEHH, a TaKXKe BBIPAKATH YIOBJIETBOPECHHE
WU HEYAOBJIETBOPEHHOCTh NPOAyKTamMH H yciayramu OusHeca [15]. ComuanbHbie

MeZra MOTYT ChITpaTh BaXHYIO pOJib, TIOMOTas KJIMEeHTaMm Oojee 3(PPEeKTUBHO H
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CBOEBPEMEHHO 00paIlaThCsl C HEKAY€CTBEHHBIMU MPOTYKTAMH.

buzHecy mpeaoCTaBiIseTCss MHOTO BO3MOMKHOCTEM I peanu3aluu CBOEH
CTpaTeruy, HWCIOJb3YyS  COLMaJbHbIe Meaua. HekoTtopple U3  OpeuMyIlecTB
COLIMAJIBHBIX CETEH BKIIIOYAIOT B CEOsI:

— TIOBBIIICHHE Y3HABAEMOCTH OpeH/a U BO3MOXXHOCTh OHJIAWH-KOMMYHHKAIUH;

—  yIIly4ylII€HUE yIpaBiI€HUS B3aUMOOTHOIIECHUSIMH C KJIUEHTaMHu [9];

— TIOBBIIIEHHE KOHKYPEHTHOIO MpeuMyIlecTBa Il Majoro Ou3Heca 3a CYET
paclIMpeHnsi BOBMOXKHOCTEW NPEICTABIATh TOBAPBl U YCIYTM HAapaBHE C KPYIIHBIM
OW3HECOM, BKJIOYAas TECTHPOBAHME HOBBIX MPOAYKTOB M ycayr [l1] m wu3ydas
MIPUBBIYKA U IPEANIOUYTECHUS KIMEHTOB. [Ipeapiaymme uccienoBanus 1€MOHCTPUPYIOT,
YTO COI[MATIbHBIC ME/IMa MOTYT II€JICHAIIPABICHHO MCIIOJIb30BaThCsl OM3HECOM B TpeEX
OCHOBHBIX O0JACTAX:

couuanbHas kommepuus [3];

COBMECTHOE TBOPUECTBO [19];

Oonpive nanubie [1].

B ocHOBe »93TuUX HampaBlI€HUW JIEKUT KOHUEMIMUSA MEPCOHAIU3ALINH,
dbyHIaMEeHTAIbHBIN acnieKT Oymymiero Toprosiu [12], ocHOBaHHAs HA TOMYJISIPHOCTU
COLMAJIBHBIX ceTell. M3 nucciienoBanui TakKe BUIHO, YTO aKLIEHT Ha MEPCOHANIN3AUN
OyZIeT aKTUBHO MCIOJIb30BAThCSI KOMITAHUSIMU, YIOBJIECTBOPSISI MOTPEOHOCTH KIIMEHTOB.
[Ipu >TOM, OCO3HaBasi, YTO 3HAHUSA KIHEHTOB IMPUBEAYT K SIBHOMY WJIH HESIBHOMY
MPOLIECCY COBMECTHOTO CO3JaHUS TPOAYKTOB W YCIYL. B 1emoM, HEHHOCTh MJid
KJINEHTOB 3HAYUTEILHO TMOBBIIIACTCA Ojarofaps COBMECTHBIM YCHUJIUSIM CETHU, YTO
MPUBOIUT K YIAYUYIIEHUIO TBOPYECKUX pe3yiabTaroB OusHeca [S5]. [enmas ymop Ha
COBMECTHOE CO3/IaHME CTOMMOCTH, (GUPMBI TMOJYyYarOT BO3MOXHOCTH IOJIYYUTh
OecriperieIeHTHOe MOHMMaHuEe MOTpeOHOCTe W skeilaHui KiueHToB. [lomydenue
3HAHUW OT KJIMEHTOB INPEACTABISAET COOOH 3KOHOMHUYECKH 3(P(EKTUBHBIA CIOCOO
YIIYUIICHUS] MTHHOBAIIMOHHOTO Tpollecca B opraHu3anuu [22]. 9TO MOXKET YCKOPHUTH

MPOIIECC CO3/IaHUSI U CHU3UTH YacCTOTy OTKa30B [14].
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bonee Toro, mokymarenu oO0JagalOT 3HAYUTEIBHBIM BIUSHHEM B cdepe
TOPTOBJIM U, CJEAOBATENIbHO, JOJUKHBI paccMarpUBaThCsl KaK AKTUBHBIE MapTHEPHI
[7,8,10, 18]. Oro0  mompasymeBaeT mepexon  OT  OPOU3BOJICTBEHHO-AKTHUBHOU
napajurMbl K axkTUBHOMY moTpeoutento [21]. TepMUH «COBMECTHOE CO3JaHUE
[4, 16] 00BsACHAET BOBIEUEHNE KIMEHTOB, aKTUBHO YYaCTBYIOIINX B MHHOBALIMOHHOM
nporecce ¢pupmel. [IpoBeneHHbIe UCCIENOBAHUS JEMOHCTPUPYIOT, YTO MOTPEOUTENH,
a HE MPOU3BOAUTEIIN, CO3aIM MHOTO BaXKHBIX MPOAYKTOB [13, 21].

B nefictBuTensHOCTH, pOCT OONBIIMHCTBA COIMATBHBIX CETEH B MHpE
OOYyCIIOBJICH YBEJIUYEHHEM HCIOIb30BaHUS MOOWIBHBIX YCTPOUCTB. IlepBblii pHIHOK
MOOWJIBHOM cBsiz3u B BocTouHoil A3uM  BO3MIABWII  TVOOAJIBHBIA  PEUTHHT
MPOHUKHOBEHUSI MOOWJIbHBIX COIMANIbHBIX CETe. 3areM, cleayloT AMepuka Hu
Cesepnas EBpoma. CpenHee BpeMs B JIEHb, KOTOPOE TPATUTCS MOJb30BATEISIMH Ha
COI[MAJILHOM MEJIMa CUJIbHO BapbUPYETCsl B 3aBUCMMOCTH OT CTpaHbl. B To Bpems kak
nonb3oBarenu u3 CHIA exeqHeBHO MPOBOAWIN B COLIMANIBHBIX CETAX OKOJIO yaca u 57
MUHYT, OUIUINNHUHBI 3aHSIM MEPBOE MECTO IO BOBJICYEHHOCTU IOJIb30BATENEH.
Cpennee BpeMs, MPOBEJICHHOE B CTpPaHE B COIMAJIbHBIX CETSX, COCTABUJIO YETHIPE
yaca U OJJHy MUHYTY, YTO BIBOE OOJIbIIIE BPEMEHH, TPOBEICHHOTO MOJIH30BATEIISIMUA B
CIIA. Jlns cpaBHeHMSsI, MpwiIoKeHUE 1Ji1 ooMmeHa ¢ortorpadusamu Instagram umeno
OJMH MWJUIMApJ AKTUBHBIX AakKKayHTOB B wMecdl. B utone 2019 roga nambonee
3arpyKeHHbIMH TIPWIOKECHHUSIMU JIJIsi COLMANIbHBIX ceTeld B Apple App Store Obutn
NpUJIOKEHUs [Ji1 oOMeHa MoOuIbHbIMU coobmenussMu WhatsApp u Facebook
Messenger, a Takxe omyJsipHasi Bepcust npuioxenusi Facebook [20].

B pamkax  mpukiagHOM — HAy4YHO-UCCIENOBATENbCKOM  pabOThI 1O
rocyaapcTBeHHOMY 3amaHuto Ha 2019 rog ¢ mOMONIbI0 TPaAUUHUOHHBIX METOJOB
MapKeTHHIa (AaHKETUPOBAHUSA) TMPOBEICH AaHAJIW3 HUCIOJIb30BAHUSL  IMPHUEMOB
HEUPOJMHTBUCTUYECKOTO  MPOrPaMMHUPOBAHUSI,  BIUSIONIMX  HA  BOCIPHUSATHUS
PEKIaMHOM uHpopManuu NOTPEOUTEIISIMU (teMa  «OreHKa  BIUSIHUSA

HCﬁpOJ’IHHFBHCTH‘-IGCKHX MaHI/IHYJIHL[I/IfI Ha HOTpe6I/ITeJ'IBCKOC IMOBCJACHHUC B YCJIOBUAX
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nudpoBoil TpaHnchopmanuu oOIecTBa» yTBepxkAeHO 3amectuteneMm llpencenarens
[IpaButensctBa Poccuiickoit ®enepaunu ot 28.03.2019 Ne 2768n-1117). Ananus
MOJyYEHHBIX JIaHHBIX CBUACTEIBCTBYET O TOM, UYTO a0COIIOTHOE OOJIBIIMHCTBO
YYaCTHUKOB OMPOCa UMEIOT NIEPCOHANIbHBIE CTPAaHUIIBI B cOlMaibHbIX ceTsax (81,3%).
[Tpu sTOoM, OoOjee MONOBMHBI YYaCTBOBABUIMX B OMPOCE PECHOHICHTOB SIBIISIOTCS
aKTUBHBIMU MOJb30BaresaMu: 39,0% «HecKoabKo pa3 B 1eHb» U 14,6% - «onuH pa3 B
JIEHbY» MPOCMATPUBAIOT CTPAHUIIbI B COIIMAIBHBIX CETSAX, YTO COBOKYITHO COCTABIISET
53,6%. YerBepTh OIPOILICHHBIX HWHTEPECYETCS NEUCTBUSIMHM Ha CBOMX JIMYHBIX

CTpaHHUIIaX OJIMH WJIM HECKOJIBKO pa3 B Heaelnto (puc. 1).

6
2 390
95
149
146
" HECEOIBED pa3 B JICHE; OJIEH pa3 B JICHE; OJTEH pa3 B 2-3 qHL;
OJIEH pa3 B HEACIIO; = OJ[HH pa3 B MECAT = PEXE OJJHOTO Pa3a B MECAT]

Pucynok 1 - Yactora npocMaTpuBaHus JUYHBIX CTPAHUIL B COIIHAJIBHBIX CETAX
(%)

McTouHMK: COCTaBICHO KOJIJICKTHBOM ABTOPOB HAa OCHOBC PE3YyJIbTATOB Hay‘lHO—HCCHCZ[OBaTCHLCKOﬁ pa6OTLI («OL{@HK&

BJIMSIHUA HCﬁpOHHHFBI/ICTH‘ICCKHX MaHI/IHyJ'IHIII/Iﬁ Ha l'[OTpe6I/ITCJ'II>CKOC MoB€ACHUE B  YCIOBHUAX HHq)pOBOﬁ

Tpanchopmanmu obmecTBay yTBepkaeHo 3amectureneMm llpeacemarens IlpaButenscrBa Poccumiickoit dexepannu ot
28.03.2019 Ne 2768u-I117)

Yame Bcero cpeau noTpeOUTENe, HMHTEPECYIOUXCS CTPAaHULAMH KOMIIAHUM-

npoaaBOOB B COHOMAJIBHBIX CCTAX MABJIAKOTCA MOJOABIC JKCHINWMHBI C BBICHINM

422



JKypuan Mapketnar MBA. MapKeTHHTOBOE YIIpaBJICHHUE MTPEATIPUATHEM 2019, Beimyck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

oOpa3oBaHuEM, 3aHSTHIE B c(pepe MHTEIUIEKTYaJIbHOTO TPYyAa C BBICOKUM JIOXOZOM.

Y4uThIBast BHILIEU3JIOKEHHOE, 1[EJIECO00PA3HO BBIJCIUTH ClIEAyIONIe (GYHKIIUU
COIMAJILHBIX MEINa:

nH(pOpMaIMOHHAS;

pa3BieKaTeIbHas;

KpeaTUBHas1, MO3BOJISIONIAs CO3/aBaTh MHPOPMAIMOHHBIE TOTOKH;

oObenuHsIonIas K COTPYIHHUYECTBY, MIO3BOJISIET MOJIb30BATENIO
B3aMMO/ICHCTBOBAThH C AaBTOPOM, TIOJTydaTesIeM U OTIIPaBUTEIeM HHGOPMAIINH;

OIICHUBAIOIIAs1, TTO3BOJISIET OCTABUTD MOJIH30BATEIISIM CBOM OT3BIB;

bunbTpytomas, co3gaHue U 100aBICHUE TMOMCKOBBIX KIIFOYEBBIX CIIOB (METKH-
TErH);

pacrpocTpaHsonas, Co3IaHue «KMUTPUPYIOIIETO KOHTEHTAY;

oOyyarolias;

KOHCOJIMJIUPYIOIIIAst, O3BOJISIET HAUTH €UHOMBIILICHHUKOB;

OpraHu3yroIIasl.

Takum o00pa3oMm, colMaldbHbIE MeIUWa B 3HAYUTEIBHOW CTENEHU PacCUIupUIN
BOBJICUEHHOCTD ayJIUTOPUN B WH(MOPMAIIMOHHBIN MPOIECC, U3MEHUB MPU 3TOM Meaua
MIPOCTPAHCTBO.

HecMoTpst Ha pOCT MapKeTHHra B COLIMAIBHBIX CETSIX, BCE €IIE CYIIECTBYIOT
npoOJieMbl C U3MEPEHUEM pE3yJAbTaTOB ATOr0 KOHKPETHOTO THWIIA WHBECTUIUN B
MapKeTUHT. Tpua1aTe BOCEMb MPOIEHTOB MApKETOJIOTOB HE YBEPEHBI, MOTYT JIM OHU
u3MmeputTh Bo3Bpar uHBectunmii (ROI) B commanbhbix ceTsix. bonee Toro, okoio
MOJIOBUHBI MHPOBBIX MapKETOJIOTOB CYUTAIOT COLUAJIBHBIE CETH CaMOM CIIOKHOM
TaKTUKOM HU(PPOBOr0 MapKETHHTa C TOYKHU 3peHUs HchojiHeHHs. OJHAKO B 1IEJIOM
6omnee 60 poreHTOB MPodeCCUOHATIOB OTPACTH BO BCEM MHUPE MOJHOCTHIO COTJIACHBI
C T€M, YTO COIMAIbHBIE CETH Ba)KHBI JJi1 nX Ou3Heca [20].

BonbIIMHCTBO MapKETOJOTOB paccMaTpUBAIOT YCIEX COLUUAIBHBIX CETEH Kak

BOXHYIO YacTh OOIIMX MAapKETUHTOBBIX Iiesied Kommanuu. Hapsgy ¢ Oosee
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TPaIUIIMOHHBIMU [HU(POBBIMU TIOAXOAAMH U KaHallaMU, TAaKUMH KaK TIOYTOBBIH
MapKEeTUHT U KOHTEHT-MapKETHHT, MAPKETUHT B COITMAIBHBIX CETAX CUMTACTCS OTHUM
u3 HauOonee H(PQPEKTUBHBIX KaHAIOB HU(POBOTO MapKeTHHTa Ui YIep KaHUs
kmueHToB B CIIIA, kmiodeBod Ienbl0 OpeHIWHTa W MapKETUHTOBBIX CTPATETHH.
Mapxeronoru 0coOEHHO O0palaroTCcsi K COLMAIbHOMY Meaua-MapKEeTUHTY, YTOOBI
MOBBICUTh BOBJICYCHHOCTh CBOEH ayIMTOPUU U Yy3HABAEMOCTb OpeH/Aa, a TakKke
NPUBJICYb TOTCHIIMAIBHBIX KIWEHTOB W HAMpaBUTh TpaduK Ha CalT. DTO JIHUIIbL
HEKOTOpPBhIE M3 OCHOBHBIX II€JIed MapKeTHHTa B COLIMAIBHBIX CeTsAX. [JoOanbHbIE
MapKETOJIOTH TAKKe YIOMSHYIN JPYrUe MPEeUMYIeCcTBa UCTIOIB30BaHUS COIMATBHBIX
CeTell B MapKETHHIOBBIX LIEJISX, TAKUX KaK MPENOoCTaBlieHHe UHPOPMAIIUU O PHIHKE,
yAY4IIeHHE TOMCKOBOTO PEUTHHTA U MOBBIIICHUE MPOJAK.

Hcnons3yss MHOTOKaHAJIBHYIO CTPATeTHIO B COIMAJIBHBIX CETSAX, KOMITAHUU
MOTYT OBICTPO PACIIUPSTH CBOIO IIEJIEBYIO ayAUTOPHIO U KPYIIOCYTOYHO MPUBJICKATh
KJIMEHTOB, MCKIIIOUasi TPaHUIIBl MEXIy PEKIaMo, MOTpeOIeHnEeM, MOKynareIbCKuM
OIBITOM M OOIIMM KOHTEHTOM [5]. BMecTe ¢ TeM He MeHee, eCld MHOTOKaHaIbHBIN
MOJIXOJT HEAOCTATOYHO XOPOIIO YIPABISAETCS W HE COMIACYETCS C BO3MOXKHOCTSAMU
bupM, OH MOXET CO37aTh HEHYXHYIO JIHUCIEPCUI0 U TPHUBECTH K OTPHUIATEIHHBIM
pe3ynbTatam [2].

BosmoxkHOCTH  1IMDPOBOTO  B3aMMONEHCTBUSL C  KIMEHTOM CBSI3aHBI C
MOJIb30BATEIBLCKUM OIBITOM U BOCIpPUSATHEM IaTGopMbl. JIuTeparypHble HCTOUHUKH
M0 WHXCHEPHOW TICHXOJOTHH YKa3bIBAIOT HA TO, YTO OMBIT PabOTHI C KIUEHTaMH
OCOOCHHO BaK€H JUIsl JOJroBpeMeHHOW mnamMaTtd. OHU CBUAETEIbCTBYIOT, YTO
uHTepdencsl MmIaThopMbl BIMSIOT Ha CHOCOOHOCTh ITM(GPOBBIX BO3MOXKHOCTEH
NpUBJIEKAaTh W YACPKHUBATh KIMEHTOB. KoMmaHusM, 3aHUMAIONIMMCS TOPTOBICH,
OCOOEHHO  BaXHBIM  CTAHOBUTCA  TOjepXkaHue wuHTepdeiica 1miIarGopmbl,
BBICTYNAIOIICH CBS3YIOIKUM 3BEHOM MEXAy MoJib3oBarensiMu U ¢upmamu. [Ipu aTom
XOpOIIUK OMBIT PabOThl C KJIMEHTaMH HMEET peIIalolee 3HaueHHEe, MOCKOIBKY

MCHC/KCPpaM IIPUXOAUTCA BOBJICKATH KIIMCHTOB B H(HBOﬁ, OTKpBITBIﬁ U MOCTOSHHBIN
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nuasor. bmarogapss MOCTOSIHHOMY HPHCYTCTBUIO B JKM3HM CBOMX IIOJIb30BaTeneil,
COLIMAJIBHBIE CETH OKa3bIBAIOT pEILIAKoIIee coluaabHOEe BiausHUE. Cpeau acleKToB,
BO3HUKIIUX B HEIABHUX TUCKYCCHUSX - 3TO pa3pbiB MEXAY o(diailH U BUpPTyadbHOU
KU3HBIO, a TaKkKe KOHUENIMs UUPPOBON HUACHTUYHOCTH U  COLHUAIBHBIX
B3anumoencTeuil B InTepHere.

Ha cerognsmmuuii [OeHp coIMalbHblE MeEAWA MPEBPATWINCh B MOIIHBIN
MapKETUHIOBbIII MHCTpyMEeHT. CoXxpaHsisi CBOIO OCHOBHYIO LI€Jb - OObEIUHEHHUE
JIONIEH, COLMAJIBHBIE CETH CTajd Wrparb BaXKHYK pOJIb B YCTAHOBJIEHUU CBS3EH
MEXIy MapKeToJoraMu M KimeHTaMu. Huxke, Ha pucyHKe 2 NpUBEIEHA CTATUCTHKA O
KpyNHEWIINX pekiIaMHbIX pbiHKax B 2019 romy. Croutr ormeruts, uto y Poccum
JaHHBIN Tokazarenb cocTtaBisieT 49%. Wctounuk [20] nporaos3upyet, uro AnoHus
CTaHET YETBEPThIM KPYMHEWIIUM BKJIAJYMKOM B [IOOaJbHbIE WHBECTUIUMH Ha
pekiiaMHOM peiHKe, notpatuB B 2019 roay 1,34 mwmumapaa pommapo CIIA. B
L[EJIOM, COIJIACHO TMPOTHO3aM, IvoOajbHble pacxoibl Ha pekiamy B 2019 romy

nocturHyT 19 mumuapaos nomtapos CIIA.
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HWcrounuk: Statista [20]

Bo Bcem Mupe cTaiu MOMyJSpHbI CUCTEMbI JIMHTBUCTHYECKOIO MOHUTOPHHTA
YIOMHHAHUI B OTKPBITBIX MCTOYHUKAX WJIM COLMAIBHBIX Meaua. MOHHUTOPUHI H
aHaJIU3 MO3BOJIIET 00pabOoTaTh OrPOMHOE KOJIMYECTBO JIAHHBIX, COJEPXKAIIMXCS Ha
pa3MyHBIX IUIATGOpPMax COLHUAIBHBIX CeTeil. DTO BBI3BAHO HEOOXOIUMOCTHIO
dbopMupoBaHusl MOpTpeTa TOTyyaTens pekjIamMHOW uH(OpManuu, a Takke
NOHATUHHON HACHTU(PUKAIMKA YYBCTBEHHO OTPAXCHHBIX SBICHUNH U CHUTyaluil
noTpeduTeNnel s MOCIeAYIOIMIET0 BO3ACUCTBUS U aKTyalIn3allii COOTBETCTBYIOIIETO
norpedutensckoro MotuBa.  Ilo manHeiM arentctBa Mordor Intelligence mo
coctostHuio Ha 2017 roq MUPOBOM PBIHOK YCIIYyT aHaJIW3a MyOJMKalui B COLMAIbHBIX
Menna oneHuBaicsa B 3 mupa. poiuapoB CIIIA u, cormacHo nporHosam, k 2023 rogy
nocturHer 16 mupa. pommapoB CIHIA [20]. KoHKypeHmMss aH MUPOBOM DPBIHKE
WHCTPYMEHTOB [UIi MOHHUTOPMHIA M aHajIu3a COLMAIBHBIX MEIHA IOCTOSHHO
YCUJIUBAETCSl MEXK]y BEIyIIMMU BEHI0pamu, cpeau kotopeix, Hootsuite, Cision US,
Meltwater, Agility PR Solutions, Mention, Trendkite, M-Brain, Critical Mention,
Talkwalker, Brandwatch u BurrellesLuce. B Hacrosimiee Bpemsi 3T KOMIaHHUH
NepeBeI CBOE€ BHUMAHUE C pacIiMpeHus (YyHKIMOHAIbHOCTH CEPBUCOB M 3aIYCK
HOBBIX IPOJYKTOB C AKLEHTOM Ha IOKYIIKY PETHOHAJIbHBIX BEHJIOPOB U 3aKJIIOYECHHE
HKCKJIIO3UBHBIX MapTHEPCKUX comtameHuid. CTOUT OTMETUTh, YTO COOCTBEHHbBIE
pElIeHus VISl aHAJIMTUKY COIMAIbHBIX Menua ctanu BHeaApsATh IBM, Oracle, a taxxe
Amazon, Salesforce, Adobe u SAS.

Oxkosio cemu JieT Ha3aJ Hayaldl (OPMHUPOBATHCA POCCUICKUN PBIHOK PEIICHHI
JJIi MOHUTOPUHIA COIMAJIbHBIX MEIHa B WHTEPHETE, CTAJIM MOSBISATHCS HUIIEBHIC
CEPBUCHI, CIELUUATU3UPOBAHHbIE Ha WH(OPMALMOHHO-aHAJIUTUYECKOW TOIJIEPIKKE
ousneca. B Poccun M3BECTHBI OKOJIO JECATH CEPBHCOB, MO3BOJSIOIIMX MPOBOIUTH
MOHUTOPHUHT OTKPBITBIX HCTOYHUKOB, a IIOCKOJIBKY IOPOT BXOJ1a Ha PHIHOK HU3KHUH, TO
KOHKYpeHLUs ycunuBaerca. KpyrnHble Koprnopauuu U roCCTPYKTYpPbl TaKKe CO3/1at0T

HOI[O6HI>IC CUCTCMBbI MOHHUTOPHUHI'A ITOA CBOHW HYXIbI U B MHTCPCCAX MHUHUCTCPCTB U
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BEJIOMCTB.

BoiBOABI H peKOMEHIANMH

Cpenu TIaBHBIX TPEHJOB B Pa3BUTUM MAapKETUHTOBBIX TEXHOJIOTUH I€71€CO00pa3HO
OTMETUTh YCUJIEHWE pOJIU UU(dpOBU3AIMK OOLIECTBA, C OJHOM CTOPOHBI,
VIPOIIAIOIIUX KU3Hb MOTPEOUTENEH, a C JIPyroM, MO3BOJISIONIEH MaHUIYJIUPOBAThH
IIOBEJICHUEM ITOTEHIHAIBHBIX NOKynaTene. Pa3BuTe KOMIIbIOTEPHBIX TEXHOJIOTUH B
TECHOM CBSI3U C M3YyYEHUEM IICHXOJIOTUU MOBEJEHUs MoTpedutenss OyayT oObeKTaMu
NPUCTAIBHOTO BHUMaHUA pekiamonareneid. Hecmorpss Ha MHOrooOpasue wu
MHOT'OYHCJIEHHOCTh HMHCTPYMEHTOB MOHHUTOpPMHIA COLMAIBHBIX MeEAHa, OCTAITCS
HE/IOCTAaTOYHO H3YYEHHBIMH MPOOJEMBbl MEIMaTH3alMl COBPEMEHHOTO OOIIeCTBa U
€ro BIIMSIHUSA HA BO3MOYKHOCTH HEHWPOJIMHTBUCTUYECKOTO M HEWPOMAPKETUHIOBOTO

MAaHUITYJIATUBHOI'O BO3JICHCTBUS Ha IIOBEACHUE HOTpe6HTeﬂeﬁ.
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OCOBEHHOCTHU PASPABOTKH CTPATEI'MA ITPOABUXEHUA
KOMITAHUU B CETU UHTEPHET,
BKJ/IIOYAA COLNUAJIBHBIE CETHU U BJIOTOCDEPY

AHHOTaAIUA

Opranuzamnuu yaeastoT Bce O0JbIlle BHUMAHUS UHTEPHET-IIPOBIKCHHUIO: TIPOABUTAIOT
HE TOJBKO CBOM TOBaphl W YCIYIH, HO W KOPIOPAaTHUBHBIC CaWThl, MOOWIIbHbBIC
npuiokeHusi. MHTEepHET-KOMMYHUKAIIMM KOMMOaHUNW HWH(MOPMUPYIOT KIMEHTOB O
3HAUYMMBIX XapaKTEPUCTHKAX TOBapa WM YCIIYTH, TaKXKe CIIOCOOHBI BIMATH Ha SMOIUH
MOJB30BATENEH, HA HMX OTHOLICHWE K OpraHu3aiuud B LenoM. Eciam roBoputh 0
PEKIIAMHOM WHCTPYMEHTApPUH, TO B IMOCJEAHHUE TOJbl OH CTPEMUTEIIBHO Pa3BUBACTCS:

ITOABIIATOTCS HOBBIC MCTOBI BO3I[€ﬁCTBHH Ha OCJICBYIO ayAUTOPHIO.

KuarwudeBble ciaoBa: DBEHT-UHIAYCTPHS, MPOJABUKEHUE YCIYyr KOMIIAHHMM B CETH

HNurepuer, SMM, SEO, KOHTEKCTHAs pekiiama
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STRATEGY DEVELOPMENT FEATURES OF THE COMPANY PROMOTION
IN THE INTERNET, INCLUDING SOCIAL NETWORKS AND THE
BLOGOSPHERE

Abstract

Organizations are paying more and more attention to Internet promotion: they promote
not only their products and services, but also corporate websites and mobile
applications. Internet communications companies inform customers about the
significant characteristics of the product or service, can also affect the emotions of
users, their attitude to the organization as a whole. If we talk about advertising tools, in
recent years it has been developing rapidly: there are new methods of influence on the

target audience.

Keywords: Event industry, promotion of company services on the Internet, SMM, SEO,

contextual advertising
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STRATEGY DEVELOPMENT FEATURES OF THE COMPANY
PROMOTION IN THE INTERNET, INCLUDING SOCIAL NETWORKS AND
THE BLOGOSPHERE

Ceituac mponBmkeHue OpeHZOB uepe3 BcemupHyro nayTuHy 1Mo oObeMy
aynutopuu onepeawia odiaitH kaHaiabel. PeiHok OLV, SMM, KOHTEKCTHON peKIaMbl
BBIPOC HAa TOPSIIKM M TIO COBOKYITHOMY JIOXOJy OCTaBUJI TPAJUIMOHHBIC KAaHAJIBI
NPOJBIKCHUS T1M03aau. JIWDKATAIU3amusl PEKJIaMHOW  JCATEIBHOCTH  3aMETHO
CHI)KACT PEKJIIaMHBIC OFOJKETHI KOMIIAHUH, TIPH 3TOM IOBBIIIAS TEPTETHPOBAHHOCTH

1 3¢ (HEeKTUBHOCTH KOMMYyHUKanuii [ 1].

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
ITnexanosa «Mapxketusr Poccum» (IlaHKpyXHHCKHE YTEHHUS ), MOCBAMICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHwus: 25 okTsaops 2019 1)
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NHTepHeT-peknamMa WHTEPAKTUBHA W JIEr4€ KOPPEKTUPYETCS B IIPOLECCE
npoBeneHust kammaHuu. OcoOeHHOCTH HU(POBOM Cpelbl MAKCUMAIBHO YNPOCTHIN
IPOIECCHl  B3aMMOJCWUCTBUA, TOJY4YEHHUs OOpaTHOW CBSI3M OT TMOTpPeOUTENCH.
BzaumopaencTBusl, ONpPOCOB M KOHTAKTUPOBAHHUS CO CBOEH IIEJIIEBOUM ayJAUTOPUEH
HaIpsAMYIo.

Pe3yabTarsl ucciienoBanms. Pekiamy B CETH MHTEPHET MOXHO Pa3feiuTh Ha
OaHHEpHYIO (MEIUIHYIO) U KOHTEKCTHYIO.

Meouiinaa pexnama — 310 TpaduvecKkue OOBABICHUS, CTaTUUYECKUE WU JKE
aHUMHUPOBAHHBIC, KOTOPHIE COJEPXKAT KOPOTKUNA HH(POpMATHBHBIM TeKCT. Menuiinas
peKiiaMa XOpoIIo paboTaeT Ha IMOBBIIICHUE Y3HABAEMOCTH OpeHJa, Kak pa3 3a Cuér
BU3yAJIbHOM COCTaBIAIONIEH, HO CTUMYJIUPYET MPOAAKHU JIydlle KOHTEKCTHAs
pekiiama.

Konmexcmnas pexnama — 3T0 TEKCTOBBIE OOBSIBICHUS, KOTOPBIE MOJIb30BATEIb
BUJIUT HA TIEPBBIX CTPaHUIAX BBbIJAAYU, €CIM BBOAUT B CTPOKY IIOMCKA
COOTBETCTBYIOIIYI0 ATOMY OOBSBICHHUIO KiIOueByto ¢paszy. KoHTekcTHas pekiiama
HarpaBJieHa TMPEXJIEe BCEr0 Ha TeEX, KTO YXE€ TOTOB K TMOKYNKE, CTUMYJIUPYET
MOJIb30BATENSl K TIOKYTIKE, a MEJUitHAsl O0JbIlEe CTPEMUTHCS BBI3BAThH y MOJIH30BATEIS
MHTEPEC.

OTH JBa BUJA UHTEPHET-PEKJIaMbl pEHIAlOT pa3Hble 3aJaud, HO MPEKPACHO
JOTIONHSIIOT JAPYT JIpyra BMecTe, 00pasysi CHHEPTHIO.

PexnamMHyl0 KamMmaHWIO MOXHO  3allyCTUTh Ha TpEX  Iiatdopmax:
Annexc/Iupext, GoogleAds u beryn. [lanee moapoOHee paccMOTpuM JBa HamboJjee
MOMYJISIPHBIX CEpBUCA VIS 3aIyCKa PEKJIaMHbBIX KaMIlaHui B ceTh MTHTepHeT.
SAunekc./lupekt cuutaercs Oojee BOCTPEOOBAHHBIM CEPBUCOM ISl pa3MeElIeHUS
KOHTEKCTHOW U MEIMMHOM pekiiambl. HecMoTpst Ha TO, YTO KOHKYPEHLIMS HA CEPBUCE
OoJbllle, a CTOMMOCTh pa3MelIeHUs] pekjiaMbl BbIlIe, SAHaekc.JIMpeKkT mpeiaract
0O0JIBIIIE BOBMOXKHOCTEH JIJIs yIIpaBjieHNEe PEKJIaMHOM KOMITaHUEH.

SAunexc. Jlupekr mpemaraeT TpU MeCTa UIA  pa3MEMIEHUs KOHTEKCTHOMU
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pEeKJIaMBbl:

o B CITCIIPA3MEIICHUN;

o B FapaHTUPOBAHHBIX MTOKA3aX;
° B JIMHAMUYECKHUX ITOKa3ax [2].

CneypazmewjeHue — 3TO TOKa3 PEKIAMHOrO OOBSIBJICHUS Ha BEpPXy MEpPBOU
CTpaHMIIBl TIOMCKOBOM BBIJa4M. DTO CaMoO€ JOpOTro€ MECTO Ui pa3MelleHHUs
peKJiaMbl, TaK KaK OHO HAaXOJUTCS BBINIC, YEM CaMbleé PEUTHHTOBBIC CAWTHI,
3aHUMAIOUIUE MEPBbIC MO3UIIUU B TOMCKOBUKAX.

T'apanmuposanmnvie noxasvl — 3TO MOKa3bl PEKJIAMHOTO OOBSBJICHUS Ha MEPBOM
CTpPaHHUIIE TOJI MOMCKOBOM BBIAAYEH WJIM CIIPaBa, BKIIOYACT 0 YETHIPEX MO3UIUU.
["apanTpoBaHHBIE TOKa3bl JEMIEBJIE, TMOITOMY TyJla TOMANAl0T T€ OOBSBICHUSA,
KOTOPBIE 10 pe3yJibTaTaM ayKIMOHA HE CMOTJIM MOMAacTh B CIEIPa3MEIlCHHE.

Jlunamuueckue nokazvl — TIOKa3 PEKIAMHOTO OOBSABICHUS Ha BTOPOU U
MOCJIEYIONTUX CTPAHUIIAX MOUCKOBOM BBIJJAYM HEKOTOPOMY IMPOIEHTY MOCETUTENIEH,
KOTOPBIE UCIIOIb30BAIM COOTBETCTBYIOIINE KIIFOUYEBBIE (Ppa3bl B MOUCKE. DTO camoe
OIO/HPKETHOE MECTO JIJISl Pa3MEIEHUsT PEKIIaMBl.

[Ipu BbIOOpE pEKIIAMHOIO MECTa 0OJIBIIOE 3HAYEHUE UMEET OI0JIKET KaMIIaHUU
Ha mpoaBmwkeHne. CambiM A(PPEKTUBHBIM SBISCTCS CHEIPAa3MEIICHUE, HO BOIPOC
3aKJII0YAeTCsl B TOM, €CTh JIM y KOMIIAHMU CPEACTBAa Ha TaKyl JOPOTOCTOSIIIYIO
peKiiamy.

GoogleAds Oonee OKOIKETHBIM CEpBUC IJIsi pa3MEIICHHUS PEKJIaMbl B CETH
Hurtepnet. Ha cepBuce MOKHO CHUIIBHO OTPaHUYUTh BPEMEHHOW TapreTUHT U BHIOpATh
MUHHUMAJIGHOE BpeMsl JUIsl TTOKa30B PEKJIAMHOTO COOOIIECHHS, YTO OJHO3HAYHO
COXPaHUT OIOKET, HO CHU3UT d(PHEKTUBHOCTH. TeM HEe MEHEe ITOT CEPBUC yCTyIaeT
Anaexc. JIMpeKT 10 KOJWYECTBY 3apEeTHCTPUPOBAHHBIX B HEM IIOJb30BaTelICH.
[Tpuntun paboTs! cepBUCOB X0k, HO GoogleAds Oonee aBTOMaTU3UPOBAH.

EcTp HEOombIue OTIINYMS B pa3Mepe peKJIaMHOTO coobiieHus. B o0bsaBneHnsax
GoogleAds Bo3MOXHO co3naTh Tpu 3arojioBka (30 CHUMBOJIOB KaXKIblil) U JBa
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ormucanus (90 cumMBoIIOB). 3arBo371Ka B TOM, YTO OOBABICHHUS] MOTYT OTOOpaxaThCs y
MOJIb30BATEINSI B HECKOJIBKMX COYETAHUSX 3arojoBKa W onucaHud. Y SAxnekc./(upekt
BCEro J1Ba 3arojoBka 1o 30 u 35 cumMBOJIOB U 81 CHMBOJI JJI1 OIUCAHUSL.

CpaBHUTH MEXIy COOOM MOXHO elle U mapTHepckue cetu cepucoB PCSH u
KMC. KoHTekcTHas pekiamMa MOKET MOSBIATHCS HE TOJIBKO B IOUCKOBOW BbIJIa4ye, HO
n Ha nmaptHépckux caitax Sugekca (PCH) u Google (KMC). SlHmekc mpenbsBisieT
JUIsl CaliTOB MapTHEPCKOM ceTu Oojiee ctpoue TpeboBanwus, yem Google, mo3ToMy B
PCSI Gosiee kauecTBEHHbIE U TPOBEPEHHBIE CANTHI.

Camoe TIIaBHOE OTJIMYHME CEPBUCOB — 3TO IMeneBas ayautopust. CoriacHo
uccienoanuio Seonews [3], aymutopus Google monoxe, yem y Anaexc.JIupekr.
Onnako, eciy 1elb PEeKJIaMHOW KOMIIAHUU MOJYyYUTh HAUOOJIBIIUM OXBaT, TO JIyYIle
UCITIOJIB30BAaTh Cpa3y JiBa cepBUca sl MOBbIIEHUS G HEKTUBHOCTH [4].

K SEO cinoxunocs NpoOTUBOPEYNBOE OTHOLICHHUE. DTO TPYLOECMKHW, JOJITHHI
MPOIIECC, KOTOPBINA HE Cpa3zy MPUHOCUT pe3ybTaThl. OHAKO, €T0 HYKHO 00s3aTeIbHO
UCIIOJIb30BaTh, TaK KaK IMOMCKOBAas ONTHUMU3AIUS — 3TO HE TOJBKO MyTh K NEPBOM
CTpaHUIIe TTOMCKOBOM BbIJaue, HO U CMOCOO MOKa3aTh MOUCKOBBIM CHUCTEMaM CalT C
Jy4IIiedl CTOPOHBI, UTO CKa)eTcs Ha 3(PPEKTUBHOCTH pEKJIAMHBIX KaMIaHu [5].

YemMm kauectBeHHee caenana SEO-ontuMmuszanms, TEM BBIIIC NO3UIASA caiiTa, HO
MpaBIa B TOM, UYTO HeENb3s uCNoOab30BaTh SEO B KadyecTBe €IMHCTBEHHOIO
MHCTPYMEHTA UHTEPHET-MapKETHHTA.

CoumanbHble CETU — 3TO MECTO, I7I€ KOMIIAaHUU MOTYT OBITh OJIMJKE BCEro K
cBoeld 1eneBod aynutopuu. C KaXIbIM TOAOM HUX POJIb PACTET, a KOJIUYECTBO
MOJIb30BATEJIEH 3apETMCTPUPOBAHHBIX B COLMANBHBIX CETAX yBenuuuaercs. llo
naHHbIM Statista B Poccuu [6] B colManabHBIX CETSIX 3aperucTpupoBaHo Oojee 67,8
MJIH Y€JIOBEK, YTO COCTABIISET OKOJIO0 45 % HaceleHus CTpaHbl.

CouuanbHble CETH MOTYT IpPHUBIEKaTh TpapuK Ha CAUT U ObITh 3PHEKTHUBHOM
IJIONIAIKOM [IJIi MPOAAXKH TOBApOB, Pa3yMEEeTCs B 3aBUCUMOCTH OT CHEUU(PUKH

ousHeca. Kommanum B2B wuamie cekrtopa HCIONB3YIOT COLUAIbHBIE CETH Kak
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UHCTPYMEHT (DOPMUPOBAHMSI UMHJIXKA, TIOBBIILIEHUSI OCBEIOMIIEHHOCTH CPEIH LIETIEBOU
ayqUTOPUHU O JIEATEIBHOCTU KOMIIAHUH.

OTnenbHO HEOOXOAMMO BBIIEIHUTH O11020chepy KaK MHCTPYMEHT MPOABIKEHUS
B COLIMAJIBHBIX CeTsIX. brorepel — 3TO nuaepsl MHEHUI B cBOEM Kpyry. Kommanuun
BBIOHMpAIOT OJIOTEpPOB KOTOPBIE COOTBETCTBYIOT WX LIEJICBOW ayAHTOPUHU, LIETSIM U
3aJayaM pPEKJIIaMHOM KOMIIAaHMHM U JIOTOBapUBAIOTCA O pa3MEUICHUH peKJIaMHOU
uHpopMmaruu. Eciu mnpaBuiibHO BbIOpaTh OJIOTEPOB, TO COTPYIHUYECTBO MOXKET
OpUHECTH OOJBIIYI0 BBITOAY OpraHU3allMd M TPUBICYb HOBBIX KIMHTOB. Ceituac
Haubosee NOomyasipHbI MUKpoOIorepsl ¢ MeHee 4yeM <100 ThIC. MOANUCYUKOB, TaK KaK
CUMTAETCs, YTO UX ayIUTOpHUs HarOoJiee JIOSUIbHO OTHOCUTCS K pekjiame B Onore [7].

Aypautopus Instagram pactet — u pekiIaMoIaTeau CIEIYIOT 3a MOJIb30BaTEISIMU
Ha 3TY IUIOUIAJIKY. 3/16Ch MHOTO PYCCKOSI3bIYHOM ayIUTOPUH, IO AKTUBHOCTHU COIICETH
Ha BTOpOM Mecte B Poccun.

Wrak, cymecTByeT ABa OCHOBHBIX BUJa pekiaaMbl B Instagram:

1. Taprerunr/ IlponBukeHHE MOCTOB MOKHO 3aIlyCTUTh U3 aKKayHTa WIH U3
kabunera Facebook, cTouts 310 MOXET OT cTa py0ieil 10 HECKOIBKUX MUJUTMOHOB.

2. brnorrepel/ PbIHOK OJIOITEPOB CEPbE3HO BBIPOC: KPOME AaKKAyHTOB C
MUWUTMOHAMH TIOANMCYUKOB, PEKJIIaMy CETOJHS MPOJAI0T MHUKPOHMH(IIOCHCEPHI U
makpouHptoercepsl. C HUMHU TPOIIE TOTOBOPUTHCS O Pa3MEIICHUH, a CTOMMOCTh
MOCTa WM CTOPUC JIOCTATOYHO HHU3Kas, YTOOBI YMECTUTh pabOTy C Oyiorrepamu B
PEKIIaMHBII OIO/IKET.

Hactpoiika TapretupoBanHon pexiiamel B Instagram.

Tapretunr B Instagram MOXHO MCIIOJNB30BaTh ISl BCEX OM3HEC-aKKAYHTOB.
Jns 3amycka pekiambl B Instagram ecTh J1Ba crmocoba: NpOABUKEHUE TOCTOB W3
npo It UK TIOJTHOTIEHHASI HACTPOUKa B pekiIaMHoM kabuHeTe Facebook.

[IponBukeHre MOCTOB MPOIIE AJs HAYMHAIOIINUX MOJB30BaTENCH: TOCTATOYHO
Ha)KaTh HA KHOTKY «IPOJIBUTaTh IMyOJIMKAIMIO», BEIOPATh HECKOJBKO MapaMeTpoB, U

pekiiama 3amycTuTca. Ho W BO3MOXXHOCTH CEpbE3HO OrpaHUYEHbI, a MPOJIBUTaTh
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MO>KHO JIMIIIb T€ MOCThI, YTO YK€ 3alylICHbl B aKKayHTE. ITOT METOJ HE MOAXOIUT
JUISL TIPOJIBDKECHMS caiiTa M JII0OOr0 BHEIIHETO pecypca. MOXKHO HCIOJIB30BaTh €rO0,
€CJIM HY>KHO MOJIYYUTh OXBAT JIs KOHKPETHOW MyOJIMKAllUU, a HAa HACTPOMKY Malio
BPEMEHH.

NHTepHeT-pOABMIKEHUE TUIOIIAIKU JJisl MPOBEJACHUS WBEHTOB CBOJUTCA K
CJICTYIONTMM KOHIICTITYaIbHBIM BEIlaM, KOTOPbIe CpabaThiBalOT B KoMILIeKce: «Cait
— JIUII0 KOMIMaHUW». be3 Hamudyus cOOCTBEHHOTO pecypca B CETHU IMOJ00HOro pojia
ousnec Oyaer oOpedeH Ha mpoBaj. UpesBhIUaliHO Ba)KHO, YTOOBI CAWT ObUI CHEJaH,
HaloJHEH U TIPOJBUHYT KOMaHJIOM TMPOGECCHOHANIOB, KOTOPBIE MPEKPacHO
pa3ouparoTCs BO BCEX TOHKOCTSAX ATOTO Jea.

SEO onTuMm3zanusi TakKe aKTUBHO MCIIOJB3YETCSA, HO HEIB3S CKa3aTh, YTO
IJIONIAIKKM JTOOMBAIOTCS HYXXKHOTO pe3yibTaTa. Tak Kak B OCHOBHOM JIFOJU HE
KJIMKAIOT TI0 MEPBBIM 3aMHUCSM, MOHUMAs, YTO 3TO peKiiama, OTAaBasi MPEANOUYTCHUS
3aIIMCSM, HaXOISIIUMCS B TOIIE O3 IJIaThI 32 MECTO.

Hcnonb30BaTh TeMaTHYECKHUE OHJIAWH-KATAJIOTH JIJIs pa3MeleHus nHpopMaIuu
0 CBOEH KOMMaHUU — eni¢ OJAUH CIOCO0 MPOJIBUKEHUS, KOTOPBIM MOJIb3YIOTCSI MHOTHE
event-ipoctpancTBa. HoO 37ech MOBOJIBHO CIIO)KHO KOHKYpPUPOBaTh, TaK KakK B
OTPOMHOM KOJIMYECTBE IIOMIAIOK MOXKHO 3aTepsIThes. st 3Toro Heo6XouMo Kak-To
BBIJICJTUTHCS U3 OCHOBHOM MacChl, YTOOBI 3aMHTEPECOBATh MOTEHIIUAIBHOTO KJIUEHTA.

Ecnu roBOoputh 00 event-WHAYCTpHUH, TO JAHHBIM CIIOCOO HWHTEPHET-
MPOJIBUKEHUS TJIOXO Pa3BUT, KOMIAHWU JAHHOW MHIYCTPUU HE UCIIOIb3YET €ro Kak
s PeKkTUBHBIH MeTOJ cBoero mnpoaBMKeHus. ClemoBaTelbHO, €CIIM KOMIIaHHUS
cobupaeTcs MPOBOAUTH PEKIAMHYIO KaMIaHWI0 B ceTH HTEpHET, TO JaHHBIN CIIOCc00
Oylner BBIACIATL €€ Ha (OHE KOHKYPEHTOB M CIIOCOOCTBOBATH IOBBIIICHUIO
KOJIMYECTBA KJIMEHTOB M Y3HABAEMOCTH KOMIIAHWUHU, & TaKXe CTUMYJIUPOBAHUIO
MIPOJIa’K TOBAPOB U YCIYT.

Camoe riaBHOE JOCTOMHCTBO TIPOBEJCHUSI PEKIAMHON KaMIaHWW B CETH

I/IHTepHeT — 9TO BO3MOKHOCTDL IIOJYHUCHHA TOYHBIX CTATUCTHYCCKHUX JIAdHHBIX, Ha
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OCHOBE KOTOPBIX MOKHO OLEHUTh 3(P(EKTUBHOCTh HCIOJIb30BAHUSA KOHKPETHBIX
PEKJIaMHBIX IUTONIAJ0K U OTCIEIUTh ICUCTBUA LIEJIEBON ayIUTOPUU KOMIIAHUU.

JIns aHann3a pexsiaMHoW KoMIanuu B MHTepHeTe nenonb3yror Annekc. Jlupexr
i Google Ads, B 3aBUCMMOCTH OT TOro, Ha KakOM CepBHCE Oblia 3aIylieHa
peKJIaMHasl KaMIaHusl.

CornacHo pesyJsibratam ompoca lps.ru [8] cepBuc Aunekc.JIUpexT siBaseTcs
HauOoJiee MOMYJIAPHBIM JUIsl 3allyCKa pPEKJIaMHOM KaMIIaHWH, MOATOMY B MEPBYIO
ouepens pazdepem paboTy 3TOro cepBuUca.

Onenka 5(Q¢GEeKTUBHOCTH pEKJIIaMHOW KaMIIaHUU TPOUCXOJUT Ha OCHOBE
OTJICIBHBIX TTOKa3aTenel 3(h(PEKTUBHOCTU U OTYETOB, MPEJOCTABIIIEMBIX CEPBUCOM.

Komnanus «ApOar-Okcno» ©Oosiee 15 jer oOecneyuBaeT MNpOBEACHUE
MepornpuaTuii B 1eHTpe MockBbl B «jaoMe-kHUTe» Ha HoBom Apbare, 36. Oto
MHOTO(YHKIIMOHANIbHAsA OU3HEC-apeHa C BO3MOXKHOCTBIO PEATM3ALMKU MEPONPHUITHIA
J000Tr0 YpPOBHS: OTpAacCiEBble, HALMOHAJIbHBIE W MEXIYHApPOJHbIE COBEIIAHMS,
KoH(pepeHMU, (OPYMbI, KOHTPECCHI, CBHE3/bl, BBICTABKU, a TaKXK€ KOHIIEPTHI,
CIIEKTaKJIM, TPEACTaBICHUS U KOPHNOPATUBHBIEC Mpa3qHUKHU. EXerogHo mpu ydacTuu
«Apbat-Okcrio» mpoBoauTcs: 6osxee 850 MepompuaTHii, B TOM YUCIE MEPOIPUSTHUS
MPaBUTEIBCTBA U TOCYAAPCTBEHHBIX OPTAaHOB BJIACTH.

«ApOar-DKCro» B CBOEM apceHalle WMeeT UIMPOKHM BBIOOp 3all0B U
MOMENICHUN I pa3iuyHoro Gopmara MEpONPUSTHH — 3TO 9 KOH(EPEeHII-3aJ0B C
COBPEMEHHBIM 00OpPYJOBAaHUEM W OCHAIlEeHHWEM; 4 KOMHATHI /I COBEIIaHUil; (oiie u
BBICTAaBOYHBINA 3aj. KitodueBbiMu (hakTOpaMu TpU TPHUHSATHU PEIICHUS O BbIOOpE
MecCTa MPOBEACHUS MEPOTIPUATHUS SIBIASIOTCS:

® KaueCTBO IPOBEACHUS MEPOIIPUSATHUSI;

e ynobHoe Mmecronojoxkenue. Haxomurcs B 1eHTpe MOCKBBI HEAJIEKO OT
METpO;

® COBpPEMCHHOE TEXHUYIECKOE 000PYI0BaHHUE;
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® [IHWPOKUU CIEKTP MPEAOCTABIAEMBIX yCIyT. KIIMEHTY HE MPUAETCSA TPATUTh
BpEeMs Ha MOUCK JPYTUX MOAPSTIUKOB ISl BBIMOTHEHUSI HEOOXOIUMBIX YCIIYT;

e crarycHOCTb. HaxoauTcs B 31aHUM NpaBUTEIbCTBA MOCKBBI U OCHOBHBIMH
KJIMEHTAMU SIBJISIFOTCS OPraHbl UCTIOJIHUTEILHOW BIACTH,

® HAJIEXKHOCTh. Xopowias peryTanus II0 OPraHu3alMi W  IPOBEICHUIO
MEPOTIPHUSTHM;

[[Iupoxkas neneBast ayIuTOpUsl — OPraHU3AIMU, KOMIIAHUU, KOTOPBIE MPOBOJIST
JIeJoBble  MeponpusThs: KoHpepeHuuu, G(OpyMbl, BBICTABKH, MacTep-KJIACCHhI,
KOHTPECCHI U T/.

SAnpoMm 1neneBor ayauTOPHM SIBIIAKOTCS OpPraHbl MCIIOIHUTEIBHOM BIIACTH, B
yacTHOCTH, [IpaBuTenbcTBO MOCKBBI, a Tak:ke paOOTHUKH CHEPbl METUITUHBI.

OCHOBHBIE XapaKTEPUCTUKHU LIEJIEBOU ay INTOPUU JETOBOTO PBIHKA!

1. Bug nesitenbHOCTH OpraHU3allUud: MIMPOKUNM CHEKTP — 3TO MOTYT OBITh Kak
rOCyJapCTBEHHbIE CTPYKTYpbl, HAMpUMEP, MHUHUCTEPCTBO OOpa30BaHUA WU
KYJIbTYPbI, TAK 1 KOMMEPUYECKUE OPTaHU3ALNY.

2. KonnuecTBo city»Kalux: Kak 00JIbIlIMe OpraHu3aIliy, Tak U CpeHuE, TaK KaK
€CTh HEOOJIBIITUE 3aJIbI JJIsl IPOBEACHUS JETOBBIX MEPOIPUSTUM.

3. I'eorpadus pactipocTpaHeHus AEATEIBHOCTH: MIPEeUMYIIeCTBEHHO B Poccum.

4. Mectomnonoxxenne: MoCKBa WM OpraHu3alid C TOJOBHBIM O(GHCOM B
Mockae.

Takxe KOMIIAaHMIO MHTEPECYIOT JIMIA, NPUHUMAIOIIME PELICHUS, UX MOKHO
pa3aenuTh Ha HECKOJIBKO TPYIIIL:

1 rpynna. My>K4dHbBI U KEHILUHBI, B Bo3pacte 30+, ¢ 10XOJ0M BBIIIE CPETHETO,
uMeroree Bbiciiee oOpa3zoBanue. COTPYIHUK OpraHU3AIlMU CPEIHUX Pa3MEPOB,
HavyaJpHUK OoTAena. [[pyHuMaer pelrenne B Mojb3y NpeyioKEHU, TA€ CIIPABEAINBOE
COOTHOLIEHHUE LIEHBI U KAaYECTBA.

Ilopmpem. Pernna BuktopoBHa paboTaeT B cpeHEel KOMIAaHWH, OFOKETHI HE
MO3BOJISIFOT CHUMATh KaKMe-TO COBPEMEHHBIE TUIOMIAAKU ISl IPOBEACHUS €KETOTHOU
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KoH(epeHMU, HO, eclii 000CHOBAaTh MPUYMHY BHIOOpPA MMEHHO JAHHOM IJIOIIAKHU,
JTUPEKTOP CMOKET BBIACIUTh HEOOXOIUMYyI0 cymMmy. [IpUxonuTcs MOHHUTOPHUTH
MHOKECTBO CAWTOB, OMUPATHCS HA OT3BIBBI JIKOJCH B HMHTEPHETE M 3HAKOMBIX. B
OCHOBHOM Hucnosb3yeT Facebook, HO Takxke mnpocmarpuBaer Instagram, 4YToOBI
MOJYYUTh YETKYIO KapTUHY.

2 rpynna. MyX4nMHBI M JKEHIIUHBI, BO3pacT 30+, C BBICOKHM J0OXOJIOM,
UMEIOIINE BbICHIEE OOpa3oBaHUE. 3aHUMAIOT BBICOKOIOCTABIECHHYIO JOJIKHOCTD.
KoncepBaTopsbl, CTaTyC AJisl HUX UTPAET OOJIBIIYIO POJIb.

Ilopmpem: Cepreii [letpoBuu ysxe 15 et Bepoit u npasaoit padboTtaeT Ha 6yaro
CBOEH OpraHW3aluu, SIBIISIETCS T€HEPAJIbHBIM JUPEKTOPOM. YKE 5 JIET €XKEroJHO OHH
MPOBOAAT KOH(PEPEHIIMU B OJHOM U TOM K€ KOMIUIEKCE, HO BpEMEHa MEHSIOTCA —
KOMITaHUSI PaCIIMPUIIACh, HY)KHO OoJibllie TpocTpaHCcTBa. HailT HOBYIO IIJIOIIATKY —
TpyAHas 3ajiada, BeIb CHUCTEMa JIOJKHA ObITh OTJIaXKEHHOH, a MECTO MPOBEICHUS
JIOJKHO OBITh CTAaTyCHBIM, JKEJIaTEJIbHO C UCTOPHUEH.

3 rpynna. My>K4uHBI ¥ )KeHIIMHBL, 30+, ¢ T0X00M BBIIIE CPETHETO, UMEIOIIEE
BbIcliee oOpa3zoBaHue. IlleneTusnbHO OTHOCATCS K CBOEMl paboTe, THIATEIBHO
B3BECILIUBAIOT BCE 32 U MPOTUB MPEK/E, YEM IPUHATH PEILICHUE.

Ilopmpem: CranucnaB OneroBud — kapeepuct. C mno3unuu pabOTHHKA,
KOTOPBIM HE MPUHUMAET POJIU B MPUHSATUN PELICHUM, BEIPOC 10 HaYallbHUKA OT/eNa U
METHUT Ha TMOCT TeHepaJbHOTo AupekTopa. s sToro Heooxoaumo mpoBectu Hopym
COTJIACHO BCEM TpeOOBaHUSIM u OKHUJIaHUSIM PYKOBO/ICTBA.
Jly1st moucKa IIomaaku 00paTHiICs K OTBITY OpraHu3allfii, KOTOpbIe YK€ TTPOBOIUIH
dbopyMBbI, TakKe MOMPOCHII HECKOJIBKO KOHTAKTOB IUIOMIAZOK y 3HAKOMBIX JIIOJICH,
pazouparontuxcs B 3ToM aeie. Mcnonb3yer Facebook.

4 rpynna. (criopHasi) JKeHUmuHbI 25+, CO CpeAHUM J0XOJOM, B OCHOBHOM
MTOMOIITHUKH PYKOBOJUTENISA, TOTYYalOT KOHKPETHBIE 3a/1aud, KOTOPhIE HEOOXOJAUMO

BBIITOJIHUTD.
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Ilopmpem. CBetnana paboTaeT B KOMIAHUU yXke 3 roja, Mpu 3TOM TaK U He
MOJIYYHB JOJTOXKIAAHHOTO MOBBIIEHUS. YacTO CUIUT BO BpeMs pabOThl B COLIMATIbHBIX
cetsax (Instagram u BK mnpeumymectBenHo). HauanbHuK oOTAena BHYTPEHHHX
KOMMYHUKAIIMI TOpYy4HII e o100paTh MIOMIAAKHU JUIsl TPEACTOSAIIEH KOH(PEPEHIIUH.
JIst morcka OHa MCMOJIb30BaJIa OHJIAMH-KATaJIOru € IUIONIaJKaMH, TaKKe Iocelana
UX COLMAJIBHBIE CETH.

Jlsist Toro, 4ToOBl PACIIMPUTH KIMEHTCKYIO 0a3zy, He0OXOJAMMO MpPUBJIEKATh
HOBBIC IIETIEBbIE AyJUTOPUU U3 APYTUX HUMI. «ApOaT-DKCIO» MOXKET MPHUBICKATDH
KJIMEHTOB U3 OaHKOBCKOW cQepbl Uisi OpraHu3aluuu KoH(pepeHUHH, (OopyMoB,
KPYIJIBIX CTOJIOB, BBICTABOK. BaHKOBCKHE MEPONPHUATHUSL JIENATCSA HA TPU OCHOBHBIE
KATErOpHH:

® coOcTBeHHBbIE (0aHK BBIHYXKJIEH CaMOCTOSITEIBHO HUCKaTh IUIOIMIAAKY JJIs
MPOBEICHUS] MEPOITPUSTHUS );

e cTopoHHHE (0aHK TpPUHMMAeT Y4yacTM€ B YK€ OpPraHU30BAHHOM
MEpPOIPUATHH, TO3ITOMY B BBIOOPE IUIOIIAIKK HE HYKIAETCH);

® CIIOHCOpCKHME (0aHK MpUIIAllleH Ha YK€ OPraHM30BAaHHOE MEPOIPHUSITUE B
KaueCTBE CIIOHCOPA, TO3TOMY BOMPOC BbIOOPA IIOIIAIKH TOXKE HE CTOUT).

Kax npaBuiio, y 6aHkoB HET O0IBIIKMX MPOOJIEM C BEHIOOPOM MeCTa MPOBEACHUS
KoH(pepeHuii, GOPyMOB M JPYTUX MEPOMPHUSNTUH, TOCKOJIBKY OHHU oOpararrcs
HalpsIMyl0 K AareHTCcTBaM, KOTOpble NOA0UparoT OaHKy IUIOIIAAKYy IO BCEM
HeoOxomuMbIM mapamerpaM. [losTomy Hambonee 1enecoodopa3HO COTPYIHUYATH C
TaKUMU areHTCTBaMH, KOTOPbIE€ B JajbHEHIIEM OCYIIECTBISIOT MOA0O0p IJIOLIAJKH
JUTsl IPOBEJICHUSI MEPOTIPUSATUM.

Taxxke, ecTb MeHee KpymnHble OaHKH, KOTOpPbIE CaMOCTOSITENIbHO HIIYT
IUIOLIAAKY JUISl CBOMX € MEpONpUSTHM. 311eCh MMEET MeCTO OBbITh pekiama Ha
CHEeIUAIM3UPOBaHHbIX MIHTEpHET-TTOpTAIaX.

YroObl BBIpACTH M YKPEMUTh CBOM IO3ULMU Ha pBIHKE event-IUIOMIaJIoK,
HEOOXOJAMMO HCIOJIb30BAaHUE HECKOJbKUX KIIOUEBBIX IPABEpPOB POCTa, KOTOPHIC
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MO3BOJISAT Pa3BUTh YHUKAIBHOCTh OM3HECA U BBIJACIUTHCS CPEAN KOHKYPEHTOB. A Tak
KaK KOHKYPEHLHSI CPEAM IUIOWIAJIOK I MPOBEACHUS JIEJIOBBIX, KOPHIOPATUBHBIX U
Ipyrux Meponpusithii B MOCKBE OrpoMHas, YK€ HEIOCTaTOYHO KadeCTBEHHO
BBINIOJIHEHHOTO JM3ailHa TOMEIICHUH U yJAOOHOW JIOKallMu, KIUEHTY HYXKHO
NpEeUIOKUTh OOJibllle, 4YeM TpocTo cTeHbl. C TOUKM 3peHuss OOBEKTUBHBIX
nokasareneid «Ap0OaT-OKCmo» Mallo OTJIMYaeTCS OT APYTHX MOJOOHBIX TUIOMIAIOK:
CTaHAapTHBIN Habop yciuyr. O HaKO, UMEET MECTO OBITh MPOJIaXka HE TOJIBKO CTEH, HO
u odmonud. KiueHT [OoKeH NOoJydyuTh MIMPOKUM CHEKTP BIIEYATICHUA OT
IIPOBEICHHOI'O MEPOINPHUATHs. 3HAKOMCTBO KJIMEHTa C IUIOIIAJKOM HA4YMHAETCS C
noporu 0 Hee. OH JOJKEH YE€TKO MOHUMATh BCIO JIOTUCTHKY OT MOMEHTA MPUOBITHS
10 camoro ¢guHana. [Ipu npe3eHTanuu MIOMAAKA BaXKHO PAcCcKa3aTh KIUEHTY 00 ee
LEHHOCTSX W 3HAKOBBIX MEPONPHUATHIX, KOTOPbIE B HEN MpoBOAMWINCh. HyKHO 4eTKO
NOHUMATh TJyOMHHBIE 3a/ladyd MEPOIPHUATUS W MPOSBISATH BHUMAaHHUE KO BCEM
JeTaIsIM: Ba)KHO, 4TOOBI Bce ObUIO BOBpeMs U K MecTy. Eciu ecTh BOBMOXKHOCTh HE
IIPOBOJUTBH HECKOJIBKO MEPOIIPUATUI OJHOBPEMEHHO, TO JIYYILIE 3TOrO HE JI€JaTh, TaK
KaK JIJIsl KIIMEHT JI0JDKEH 4yBCTBOBATh, YTO BCE BHUMAHUE MEPCOHANIA COCPEAOTOYEHO
Ha ero MepornpusaTuu. Takum oOpa3om, yem OoJibllle BHUMAaHHS COCPEIOTOUYEHO
BOKPYT KJIMEHTA, TEM OO0JIbIlIe BEPOATHOCTh TOTO, YTO MEPBHIM JEJIOM I10 3aBEPILICHUA
€ro MepONpPUATHS OH 3aX0YET HAUCATh O TUIOUIAIKE U O TIEPCOHAJIE TOJIOKUTEIIbHBIN
OT3bIB U IOPEKOMEHI0BATh €€ CBOMM OM3HEC-TTapTHEPaM.

Taxxxe cienyer TmoKa3aTh TO, YTO IUIOMIQJKa AKTUBHO  BHEIPSIET
WHHOBALMOHHBIE TEXHOJIOTMU. MUp MEHseTCs, TEXHOJIOTMH HAYT BIEped, a event-
OTpacib OCTAETCA JOCTATOYHO KOHCEepBAaTMBHOM. VCronp30BaHME TEXHOJIOTUU
noMoraeT 3(QQekTuBHEeEe pemaTh 3adaud OPraHU3aTOpPOB U DIKOHOMHUTH OIOJIKET.
[Inomanka, Kak OpraHuM3aTop, MOXKET HCIIOJIb30BaTh OHJIAMH-CEPBHUCHI IS
peructpauuu u HeTBopkuHra: MeetFormer. On noxox Ha TimePad, Ho 6onee ynoben
JUIS perucTpalnuy Ha UBEHT M HeTBOpkuHra. Ha MeetFormer Bbl Taxkke cosnaere

CTpaHully CO6LITI/I$I, YHaCTHHUKHN 3axX0OsT Ha HCC, aBTOPHU3YIOTCA. Tenepb OHH MOT'yT
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MPOMTH Ha IUIOWAAKY MEpOompHsTUs HpocTo cuuTaB QR-kox Ha BSKpaHeE CBOETO
cmaptpona. CepBUC TakkKe IMO3BOJSET YyYacCTHUKaM BHUIETh Jpyr Jpyra u
3HAKOMUTBCS, @  OpPraHu3aTopam  KOHTPOJUPOBATH  NPUCYTCTBUE  TOCTEH.
EnuncTBeHHOE ycaoBUe — cTaOMWiIbHBIA Wi-fi Ha muomanke B Jirob6oe Bpems. OHaiiH
CEpPBUCHI ONTUMAJIbHBI JJisI HEOOJIBIIMX MBEHTOB HA HECKOJbKO 4dacoB u 10 500
y4acTHUKOB. «l'oBopsamme cnanaedy — Penxy. B Hamel crpane He Tak d4acro
ucnonsizyercs, B omune ot CIIA, roe Haxonsrcs 80% kmnenToB Penxy. Cepsuc
3alMCBIBACT CIIAWIbl TPE3CHTAIMU, CHUHXPOHHU3HUPYS HMX C TOJOCOM CIIHUKEpa WU
BUJICO C KaMepbl. B urore cpasy ke mo 3aBeplLICHHUM JIOKJIaJa Y BaC €CTb NOTOBBIC
BUJICOPOJIMKY BBICTYIUICHHM, KOTOpbIE BbI MOXXET€ MyOJIMKOBaTh, pPacCChUIATh
YYaCTHUKAM WM Ja)X€ NpoJaBaTh, KakK 3TO JENA0T, HANPUMEpP, aAMEPUKAHCKHUE
MEJIUKH MOCJIe CBOUX KOH(DEpEHIIUH.

CormnacHo aHanuzy, «ApOaT-OKCHo» NPenoCTaBiIseT JOCTATOYHO IIMPOKUMI
CIIEKTp YCJIYT, HO HE BBIACJISET CBOW CHJIBHBIE CTOPOHBI, YTO JEIAET MPEIJIOKECHUE
KOMITAaHUU JOCTATO4YHO OOmmMM. Takke OTCYTCTBYET yCiyra, KOTopas SBISETCS
NOMYJIIPHOM y KOHKYPEHTOB «ApOar-OKCro», - HHPOPMAMOHHOE CONPOBOXKIACHHUE
MEpOTIPUATUNA. DTy YCIYry HEOOXOAMMO BHEIPUTH, TaK KaK OHAa CHHUMAaeT OOJib
KJIMEHTA [9], @ TaKK€ CHUMAET C HEr0 OTBETCTBEHHOCTH 3a MPUBJICUEHUE MOCETUTEIICH
Ha MeporpusaThe. Takke XOpOIIUM pelieHueM OyAeT CO3/aHue CTPAHUI] Ha caiTe
«ApOaT-DKCro» Moa MEPONPHUATHS, OpraHU3alue KOTOPHIX KOMITAHUS 3aHUMAETCA.
OTOMY €CTh 2 IPUYUHBIL:

1. JlaHHBIC CTPAHUIIBI CTAHYT JOTIOJHUTEIBHOM OMIueH 1Mo HHPOPMAITMOHHOMY
COIIPOBOXJICHUIO

2. CTpaHuIbl IPUBJIEKYT JOMOJHUTEIBHBIN TpaduK caliTy 3a cueT yBEIUYCHUS
MOCETUTENICH JAaHHOTO MEpOIpusAThsa. To, Kak Ha cailTe yBeIHUUiICs Tpaduk 3a cUeT
CO3JIaHUsI CTPAHMUI] I1OJT TTPOBOIUMbBIE MEPOIIPUATHS, OBIJIO PACCMOTPEHO HA MPUMEPE
[IBK «3Okcnouenrp». Takxke KOIMYECTBO KIIOYEBBIX cjoB Ha caiite [[BK

«9kcmonenTp» paBasiercs 21000, a Tpaduk BeIme, YeM y KOHKypeHTOB. [losTomy
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naHHyro crpareruto mnpoaBwxkeHns L[[BK — «DxkcroueHTtp» MOXKHO  Ha3BaTh
3¢ (HEeKTUBHOM, a HEKOTOPhIE HHCTPYMEHTBI MOKHO HUCIIOJIb30BaTh MIPH MPOJIBUKEHUN
«Apbat-Dxcroy.

CylIecTBYIOT CIEAYIOIINE BO3MOKHOCTH, KOTOPBIE MTO3BOJIAT MPUBJIEYh HOBBIX
KJINEHTOB.

Bo-nepBbiX, HEOOXOAMMOCTb MPUBIECYEHUS JPYIMX HHUII TaKHX, Kak
OankoBckas chepa u HayuyHas cepa. VX 3ampochl Kak KadyecTBa CaMOM IJIOIIAIKHU,
TaK M OpraHu3allyd MEPONPHITHI, COBHANAOT C HACTOSIIIUMH KIMEHTaMH, KOTOpbIE
eCTh Y «ApOat-DKcroy.

Bo-BTOpBIX, HEOOXOIMMO BHEIPSATh HHHOBALMOHHBIE TEXHOJOTUU B cdepe
event-WHIYCTpUHU, HaNpuUMep, HOBeillee 000pyJIOBaHME A PErucTpaluu
YYaCTHUKOB, CUCTEMBI PaCO3HABaHUs JINLL, IPOTPAMMHO-AIIIAPATHBIA KOMIUIEKC IS
roJIOCOBaHUS. «ApOaT-DKCIo» MOXKET HadaTh MCIOJIb30BATh OHJIAWH-CEPBUCHI IS
peructpauuu n HerBopkuHra: MeetFormer. Ha MeetFormer moxHO cpa3y co3naTh
CTpaHUIy COOBITHS: YYACTHUKH 3aXOJT Ha Hee, aBTOpU3YyIOTCs. OHU MOTYT MPOWUTH
Ha IUIOIIAJKY MEpONpHUATHS mpocTo cuutaB QR-kox Ha sKkpaHe cBoero cMapTgoHa.
CepBuc MO3BOJISIET YYACTHUKAM BHJIETh IPYT APyra U 3HAKOMUTHCS, & OPraHu3aToOpaM
KOHTPOJIMPOBATh MPUCYTCTBUE TocTeil. EquHCTBEHHOE yCOBUE — CTaOWIbHBIN Wi-fi
Ha TUIoaaKe B Jr00oe Bpems. lcrnosb30BaHME MHOBAIIMOHHBIX TEXHOJIOTHI CTaHET
KOHKYPEHTHBIM TPEUMYIIECTBOM M TMO3BOJHUT cliedaTh BBIOOP MOTEHLHUAIBLHOTO
KJIMEHTA B MOJIb3Y «ApOaT-DKCIoy.

B-TpeTpux, CTOUT yAeIUTh BHUMAaHUE OPTaHU3AUU PEKJIAMHBIX KaMITaHUW [
KJIMEHTOB, TaK KaK 3TO CIOCOOCTBYET MPOABMKEHUIO HE TOJBKO CAMUX KJIMEHTOB, HO
u «ApOar-Okcro». OTO MOXHO CJAeNaTh C TMOMOIIBI pa3MelleHus Ha cailTe
OpraHu3alvu WHGOPMALMOHHONW BKIAIAKA O MPOBOAUMBIX MEPONPHUATHUSIX, YTO
npuBiedeT OoJblIoN Tpapuk Ha callT miuomanku. M mocnenHee, mpeaocTaBieHHE
yCIyr MO0 HWH(OPMAIMOHHOMY COIPOBOXKIEHUIO KIUMEHTOB. B mocienHee Bpems

JNAQHHBI WHCTPYMEHT AaKTMBHO MCIIOJB3yeTCsd KOHKypeHTamu. Tak kak PR-
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COMPOBOXKJICHUE JIOCTATOYHO TPYAOEMKHUI Mpolecc, B KOTOPOM Y4acTBYET OOIbIION

mTaT COTPYAHHUKOB, MOJKHO HCIIOJIB30BATb AyTCOPCHHI.
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MN3MEPEHME IBUKEHUA K/IMEHTCKHUX IOTOKOB
HA OCHOBE AHAJIMTUKH POS U RFID-TAHHBIX

AHHOTALMS

B n1anHOM wuccnenoBaHMM UCHONB3YIOTCS TaKHE PA3HOBUJIHOCTU OOJBIIHMX
naHHblx, Kak RFID wu POS-manHbple 11 ompeneneHus IOJIE3HBIX METPUK,
ONUCHIBAIOIINX TEPEABMKEHNE TOKYNAaTelel B CYINEPMApPKETE -CPEAHEE BpEMS,
MPOBEACHHOE IOKYIATEJIEM B Mara3uHe, CPEIHssl CKOPOCTb JBUKEHUS U CaMoO
JIBW)KCHUE, PACCTOSIHUE, KOTOpPOE€ IOKYNAarellb IPOXOAUT 3a OJHO IHOCEHIECHUE
MarazuHa. Taxke Oblla OOHapyXeHa JMHEHHO BO3pacTarollas 3aBUCUMOCTh
KOJIMYECTBA TOBapa, KOTOPHIM B CPEOHEM IMOKYNAaeTCsd B KaXJIOM OTIENIE OT
oOpaTHO# cpeaHel CKOPOCTH JBUKEHUS 4YeJIOBeKa B JaHHOM oTxaene. B ciydae
MIPOBEJICHHOTO aHan3a WH()POPMATUBHOCTh M BAXXKHOCTH MCIOIb30BAHUS OOJIBIIUX
JIAHHBIX JJI1 JOCTVIKEHUS 1IeJIeW ONTUMU3ALNKU MPUOBLIN CTAHOBUTCS J10CTAaTOYHO
yOeIUTEeITbHOM.

KawueBbie ciaoBa: RFID-gannbie, POS-manHble, CKOpPOCTh  JBHXKCHUSA

KIIMCHTCKOTI'O IIOTOKa

RePEc: M31
VK 339.138
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CUSTOMER MOVEMENT MEASUREMENT BASED ON POS AND RFID-
DATA ANALYTICS

Abstract

The scope of this research lies in big data analysis. Two datasets from a grocery
store are used in order to identify useful dependencies, describing customer
movement from RFID and POS-data. The data from the store contains information
that characterizes consumer behavior. As a result, it becomes possible to evaluate
the characteristics of interest, such as the average time spent by the buyer in the
store, the average speed of movement and movement itself, the distance that the
buyer travels during one visit to the store. A linear increasing dependence of the
quantity of goods was also found, which, on average, is bought in each department
from the inverse average speed of movement of a person in a given department. In
the case of the analysis performed, the informativeness and importance of using
big data for pursuing profit optimization goals becomes convincing enough.

Keywords: RFID-data, POS-data, customer movement speed

RePEc: M31
VIK 339.138
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U3MEPEHUE ABUKEHUSA KIMEHTCKHUX ITOTOKOB
HA OCHOBE AHAJIMTUKU POS U RFID-IAHHBIX!

Marina Kholod, PhD in Business Administration,
Associate Professor, Chair of Theory of
Management and Business-Technologies,

Plekhanov Russian University of Economics
Kholod MV(@rea.ru

CUSTOMER MOVEMENT MEASUREMENT BASED ON POS AND RFID-
DATA ANALYTICS

B Hacrosiiee Bpemsi OonblliMe JaHHBIE MCIOIB3YIOTCS JJIsl TIOBBIIIEHUS KauyecTBa
o0CITyKUBaHUS, YJIYUIICHUS TPAHCIOPTHBIX MOKa3aTejled M MPOYMX CEPBUCOB, HO
OJIHOM U3 OCHOBHBIX 00JacTe MPUMEHEHUSI TEXHOJIOTHU OOJIBIINX JAHHBIX SBIISCTCS
MapkeTuHr [1]. B »Toil cTrarhbe MBI MOpENOCTaBIISIEM aHaIW3 OOJBIIUX JIAHHBIX,
MOJTy4YeHHbIX ¢ moMouplo RFID-1aTynkoB B mpoaykToBOM cynepmapkere. OCHOBHOM
LIEJIBK0 HAIIEro MCCIICIOBAHUs SIBJISIETCS ITOJIYYEHUE IMIIMPUYECKUX 3aBUCUMOCTEM,
Ha OCHOBE KOTOPBIX MOXKHO OyJEeT JaTh PsAJl KOHKPETHBIX COBETOB MO yBEIWYCHUIO
BBIPYYKHM OT IPOAAX B MPOAYKTOBBIX cynepMapkerax. JUIsi TOCTHXKEHUsI 3TOU LENn

Mbl c(opMylIUpyeM MepedyeHb 3a/ay, pPelIeHHue KOTOPbIX IMO3BOJUT HaM CHENaTh

! Marepuanst VII Mex1yHapoaHol HAyqIHO-TIPAKTHYECKON KoH(pepermuu ['nnbauu MapkeTonoros u POY uwm. I.B.
[TnexanoBa «Mapketunr Poccumy» (ITaHkpyXHHCKHE YTSHHS ), TOCEAueHHoU 30-1emuio nepeoti poccutickou
kagpeopvr mapkemunea @I'BOY BO «Poccuiickuil sxonomuueckuii ynusepcumem umenu I'B. [lnexanoea» u 85 —
Jemuio ocHogameis nepeoil kageopwvt mapkemunea npogeccopa Conosvesa bopuca Anexcanoposuua ([lama
npogedenus: 25 oxtsa6psa 2019 1)
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KOHKPETHBIE BBIBOJIBI: NPOAHAJIU3UPOBAaTh OCHOBHBIE XAPAKTEPUCTUKH IOBEICHHUS
MOKYIATeNs B KAXKIOM M3 OTIEIOB M B CyNEPMapKeTe B LIEJIOM; ITPOAHATU3UPOBATH
3aKyINKH, CAEJIAHHBIE B Ka)XOM W3 OTIEJIOB, Ha MPEIMET BBIXOJHBIX MEPEMEHHBIX,
XapaKTEPU3YIOIUX ONpEAEICHHbIE BUIbl TOBapOB; HAa OCHOBAHMHM PAaCcyUETOB,
MOJYYEHHBIX B XOAE pELICHHUS TMPEIbIAYIINX 3a1ad, BBIBECTH 3aBUCHUMOCTD
NPUOOPETEHHOTO TOBAPA B KAXKJIOM U3 OT/AEJIOB OT MPOU3BOIHBIX 3HAYECHUI; CPDABHUTE
IPYNIbl C Pa3IMYHBIMU XapaKTEPUCTHKAMU JBWXKCHHS, YTOOBI MOATBEPIUTH WU
ONPOBEPTHYTH BBIIBUHYTYIO HUKE TUIIOTEY.

O030p JuTepaTypsl U (popMyTHPOBKA TMIIOTE3

EcTb aBTOpBHI U HCcnea0BaTeN, KOTOPBIE MPOJBUHYIINCH B U3YUYEHUU ATON OOJACTH.
B nameii pabote Mbl onupanuch Ha UX MHEHUs U ucciuenosanus [2], [3], [4], [1], [5].
HccnenoBanust OTpeOUTENBCKOTO OBEAECHUS MOTYYHIN IIUPOKOE PaCIpOCTpPaHEHUE
B nocneanue 25 ser. C pocTOM KOHKYPEHUUH B TOProBod cdepe U pacTyluMu
NOTPEOHOCTSIMU HACEJICHWs] TAaKOW aHamu3 CcTajl HeoOXOIuM JUIsl TOJy4YEHUs
Pa3IMYHBIX TPEUMYIIECTB MEPE]l KOHKYPEHTaMHU.

C pa3BUTHEM HOBBIX TEXHOJOTMH, B YACTHOCTH PaJMOYaCTOTHOM HACHTU(PUKALMU
(RFID), uccnenoBatenu cmoriau 0oyiee BHUMATEIBHO OTCIEKUBATh IOBEICHUE
MoKymareaed B MarazuHe. JlaHHble, ToMy4eHHbIE C ucnoiab3oBaHuem RFID,
Oylarogapsi BEICOKOM 4acCTOTE CKaHUPOBAHUS MPEACTABISIOT OOJBIIYIO IIEHHOCTh IS
U3y4EHUs MTOBEICHUS OTpeOUTENCH.

CopeHcOoH OblT OAHMM U3 IHOHEPOB, KOTOPBIM MPOBOAMI MCCIEAOBAHUS C
UCIIOJb30BaHUEM OobIuX JAaHHBIX [6], [3]. OH wu3yyan cXemMbl MOKYIOK Yy
norpebureneil ¢ Tabiuued CTaTHCTUKM TOKYHNOK M BpPEMEHEM, MpPOBEACHHBIM B
pa3HBIX MECTax B peaibHOM MNpoaykToBoM MmaraszuHe. B 2005 romy Jlapcon u np.,
Ucnonwzys RFID, nomyunian MaccuB TaHHBIX, KOTOPBIN BIOCIEACTBUM ObLI pa3ziesieH
Ha pa3IMYHble KOH(PUTYpAIUU KJIACTEPOB I KOPOTKHUX, CPEIHUX W JUTUTEIbHBIX
noe3ok. B pesynpraTe Tpu HaOOpa KIACTEPOB HACHTU(PUUUPYIOT B 0OIIEH

CJIO)KHOCTU 14 «THUIIOB KAHOHUYECKUX IyTEW», KOTOPbIE XapaKTePHbI JJIS MMOXO/I0B B
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NpoAyKTOBBIN cynepmapkeT[1]. Xysii u coaBT. mpoBeN €lle OJHO HCCIIEIOBAHUE, B
KOTOPOM CpPAaBHUBAJIKWCH TPACKTOPUS JBWXKEHHUS IIOKyIATells B Mara3uHe W
ONTUMAJIBHBIN MyTh, IO KOTOPOMY OH MOT ObI IOMTH, MOKYyIIas T€ k€ ToBapbl. Pacuer
COOTHOILICHHS MOPSAKOBOIO OTKJIOHEHHSI M TPEKa MEXIAY JBYMs IMyTSAMHU MPUBEN K
JIOBOJIBHO YETKOMY AMAIa30Hy 3HAYEHUMW, OMUCHIBAKOLIMX MOBEICHHUE MOKyMNaTeIen
[7]. Ha ocHoBanmm o0030pa JWTEpaTyphl, a TaKXe HAa OCHOBaHHWH [8] MOXKHO
chOpMyIUPOBATh CIEAYIONIYI0 TUIOTE3Y: KOJMYECTBO TOBApPOB, MPUOOpPETAEMBIX
YEJIOBEKOM, 3aBUCUT OT CKOPOCTH €r0 JBHKEHHUS B Mara3uHe, a TAKkKE OT KOJINYECTBa
TOBapOB, IMPOJABAEMBIX KAXKIbIM M3 OTIAEJIOB. TaKXe OOpaTHO 3aBUCUT CpPEIHSS
CKOPOCTb JIBUKEHUS OTPEOUTEINSI B JAHHOM OTJIEIE.
['Mnore3a nornyeckn OOOCHOBAaHA TEM, UTO MOKYMAaTellb ¢ OOJBIIONW CKOPOCTHIO HE
yCIEBAET YBUJETHh BCE TOBAPBI HA IOJKAX CyllEpMapKeTa. JTO JOJKHO INPHUBECTH K
TOMY, YTO IIOKYIIaTeJIb C BBICOKOW CKOPOCTBIO COBEPUIMT MEHBIIE CIOHTAHHBIX
MOKYIOK, YeM IOKYyIaTeab ¢ HU3KOW CKOpocThio. Hame mccnegoBaHue HarpaBieHO
Ha NOATBEPKIAECHUE 3TON TMIIOTE3BI.
B uccienoBaHuu npeacTaBieHbl HAIUM AYMIUPUYECKUE PE3YJIbTAThl aHAIN3a JAaHHBIX
RFID - pacueTbl OCHOBHBIX XapaKTEpUCTHK JIBWKEHUS U1 Mara3uHa W Kaxaoro us3
OTJEJIOB COOTBETCTBEHHO, IaHHBIE O MIPUOOPETEHHBIX TOBapax B KaXKIOM U3 OT/EIIOB,
aHaJIN3 MEPEMEHHBIX, MOJYYEHHBIX paHEe, CErMEHTUPOBAHHE KIMEHTOB Ha TPYMIbI
(Ha OCHOBE MPENBIYIINX) U PacUeT BBIPYUYKHU I KaXKJOU rPyTIbI.
IIpoBenenne IKCIEPUMEHTOB U COOP JAHHBIX
B »TOM pasnene onuckiBaeTcs cOOp JAaHHBIX B CYNEPMApPKETe M METOMIOJIOTHS

UCCJIEI0BAHUS.

CynepmMapkeT cocTouT u3 15 otaenos, 25 cekuuii (o KareropusM TOBapoB), 2
BXOJIOB, IIEHTPAJIBHOTO Tpoxona u kacc (puc. 1). JlaHHbie coOupanuch B TEUCHUE

Hegenu, ¢ 9:00 mo 18:00.
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F1 F2
Al/B1B2(B3|B4|B5|B6 K
H |
vi |V2
A2/A3|C1({C2|C3 D2|T. L
) |
E R S
I

Pucynok 1 - Kapra cynepmapkera

VIcTOYHHK: COCTaBICHO aBTOPOM Ha OCHOBE TEXHHYECKOH HH(POPMALIMU CyliepMapKeTa

B tabnuue 1 npuBeneHa 6osee noapoOHas pacii@poBKa OTIEIOB U Pa3ejoB B HUX.

Tabonuua 1 - PacmiudpoBka Ha3BaHMH 0T/1€JIOB CYIIEPMAPKETOB U
COOTBETCTBYIOIIUX CEKLUM.

Otgen | Cexknna Tosap Otgen| Cexnaa Tosap

E E Bxon B Bl Dact-dbvag

Vv V1 Orpomu B2 Cnenss H coveEl
V2 Oronma (zereHnIe) B3 Macna

F Fl Prioa 1 B4 Ilacta B KpyvOE
F2 Priba 2 B3 Craagoctn

G G [ oTopaz ega B6 ﬁaryp’r H JCH3M

M il Maco C Cl Kondern

K K JaMopoEeHHEIR C2 |lorkomag M MedeHES

I I MomounEre C3 Jarycrn

J J BobGogrie D D1 |Buso, Enckn, Bogka

L L Hammren D2 IMueo

5 5 (CezoHHEBIE TOBApPEI H H llenTpansHemi

A Al Homammuwme Topaper | R R Kacca
A2 Kuurn, marazmser 5 5 (Ces0HHEIE TOBAPEI
A3 X03. TOBApH

Hcmounuk: cocmasneno agmopom Ha ocHoee ananusa 6a3 POS u RFID-0annvix

Jist  cOopa  SMIMPUYECKUX  JAHHBIX  HCIOJNB30BAIOCH  CIEMYIOIIEe
o0opy/noBaHue:

1) POS-tepmuHan: 3T0 BeCh MPOrPaMMHO-aNNapaTHbI KOMIUIEKC, KOTOPBIi
yCTaHABIMBAETCS Ha pabodyeM MecTe Kaccupa, BKIIOYask MOHUTOP, CUCTEMHBIN OJIOK,
nucried nmokynarensi, POS-knaBuarypy, kapa-puaep, NpuHtep, GUCKaIbHYI YacThb,

nporpammHoe obOecrieuenne. Kaxmoe HOBoe wuMs NPUOOPETEHHOTO TOBapa U3
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OTIPEICIICHHOTO OT/eNa, 3anucannoe POS-tepMuHamom, COOTBETCTBYET CTPOKE B Oaze
JTAHHBIX, KOTOpasi COMEPIKUT CTOJOIBI, TaKWE KaK MOPSJIKOBBIM HOMEp IOKyIaTes,
COOTBETCTBYIOIIMIA OTAEN, KOJUYECTBO MPUOOPETEHHBIX TOBAapPOB B HEM, BBIpYUYKa
MarasuHa ot [lokynka coBeplieHa B 3TOM OTJeNie, AaTa U BpeMs MOKYTIKH.

2) RFID: 310 MeTon aBTrOMaTH4yeckord WIASHTU(PHUKAIMU OOBEKTOB, B KOTOPBIX
JIAHHBIC CUYMTHIBAIOTCSI WJIM 3alMCHIBAIOTCS C MOMOIIBI0 paguocurHanoB. Cucrema
COCTOMT U3 CuuTbiBaTeled (YCTAHOBJICHHBIX IO TEPUMETPY CyIlepMapkeTa) M
pagruoOTBETYMKA (YCTAaHOBJICHHOTO HA TEJICKKE ITOKyIaTess, KOTOPBIH IMOChIIaeT
PaIUOCUTHAJIBI KaXble 5 CEKyHJ, KOTOPbI€ CUMTHIBATEIh 3aMKCBHIBAECT B TaOIUILY
naHHbIX). C IMOMOIIBIO ATOTO YCTpPOMCTBAa co3maercs 0asza JaHHBIX, cojepKarias
TaKue JaHHbIC, KaK MOPSIKOBBIN HOMEpP MOKYyMNarelisi, KOOPAUHATHI TOUYKH, B KOTOPOIl
KOp3WHa B JIaHHBII MOMEHT HaxoauTcs Ha ocsix Ox u Oy, Tekyuias jJara U BpeMs,
MOPSAKOBBIM HOMEpP TEJIEXKKHU, OTACHT M CTaTyC KOP3WHBI - IPUOCTAaHOBJICHO /
nepeHeceHo (sus / mig). IlepBoe o3Ha4aeT, 4YTO B MHTEPBAIEC MEXIY JBYMs
CUTHAJIaMH, OTHPAaBIAEMbIMU PAJAUONPUEMHHUKOM, TEIEkKKa HAXOAUTCS B COCTOSIHUU
MOKOSI, a BTOpPO€ - B JBIKCHHHU. B Xxome skcnepumeHTa ObUIO uccienaoBaHo 1184
KJINEHTAa Ha OCHOBaHWUM 0oJiee JABYX MWUIMOHOB 3alKMCEN UX JBUKEHUS U TOKYTOK.
[Tocne mepBoHauanbHOM 00paOOTKM NTAaHHBIX Ha cepBepax oOpaszerl ObUT Co37aH U
00paboTaH CTaTUCTUYECKUM MPOTPaAMMHBIM 00€CIIEYEHUEM.

MeToa0/10THsI HCCIIEA0BAHNS M SMIIUPUYECKHE Pe3yJIbTaThI

B sToMm paznene Mbl MpUMEHSIEM METOI0JIOTHIO UCCICIOBAHMS JIJI1 BEIYMCICHUS
BPEMEHHU, BPEMEHHM JBIKCHHS, PACCTOSIHUM M CKOPOCTH, a TakKXe 3aBUCUMOCTH
JIOXOJIOB OT CKOPOCTH.

OO01mme pacueTbl XapaKkTePUCTHK TPaguKka U MOKYNOK B CyliepMapKeTe

YT0OBI OTBETUTH Ha BOIPOCHI O CPEIHEM BPEMEHH, ITPOBEACHHOM B MarasuHe,
CpPEIHEM BpPEMEHHU B IMYTH, CPEIHEM KOJIUYECTBE IOKYIOK, CPEIHEM pPacCCTOSIHUH,
KOTOPOE YEJIOBEK IPOXOIUT, COBEpIIas OJHY MOKYMIKY, Mbl MPOBEIEM HECIIOKHBIC

pacyEeThlI.
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Bpemsa. Mpl cymmmupyem Bpemsi, TOTpau€HHOE KaXJbIM IMOKyIarejleM B
MarazuHe T 1 (Bpems 1-ro MOKymaress), U JeJUM Ha KoJudecTBO mnokymareneid (N =
1184 nokymarerns).

Tav = Eet (1)

N

rae N - KoJIM4eCcTBO MOKyNaTelel 3a BCE UCCIICIOBAHHOE BPEMS.

Bpems Osuoicenusn. JIns paccuera cyMMHUpyeTCsl BpeMsl ABMXKEHHS KaxKJIOTO
KJIIMEHTa, TO €CTh, HE MPUHMMAsi BO BHHMaHUE BpPEMsSI OCTAHOBKH, JIJII TOTO MBI
HCIIOJIB3YEM CTAaTyC BPEMEHHOTO HWHTEpBajla «mig» W3 HUCXOAHON 0a3bl JTaHHBIX.
OO6miee BpeMst B IyTH JTOJKHO OBITh pa3/iesieHO Ha KOJW4ecTBO KIMeHTOB (N).

T(miglav = M (2)

Iloxynku. AHAIOTHUYHO, MBI CyMMHpyeM O0OIlee KOJUYECTBO ITOKYIIOK JIJIst
Ka)XJIOr0 KJIMEHTA U JCJIMM Ha KOJIMYECTBO KJIMEHTOB. K 1 - KOTMYECTBO MOKYMOK Y 1-
ro MOKYIaTesl.

w

T,

Kav = “‘i—ig (3)

Paccmosnue. C paccrosHHEM HEMHOro cioxHee. Paccmorpum mpumep
NepeMEeIEHUS] MEeXAY JABYMs MO3UIMOHHBIMHM CKAaHHPOBAHUSIMHU (HauajabHas TOUuka A
(X 1, Y 1), xoneynas Ttouka B (X 2, Y 2)). DnemeHtapHoe cmemieHue As
ONPENEIAETCS U3MEHEHNEM NOJI0KEHUA BIOJb ocer Ox u Oy - Ax u Ay.

AX = |X2 - X1| (4)
Ay =|Y2— Y1| (5)

Haiitu As o Teopeme ITudaropa: as=v(ax)? + (ay)®).

YtoObI OlpeenTh CpeiHee PacCTOSIHUE, CHaYala HaXOAUM PacCTOsTHHUE, MPOMIEHHOE
KaKJIBIM KJIMEHTOM. (S; - o0111ee paccTosiHue, KOTOPOE MPOoIies 1-i MOoKyInarTeb.)
S av - cpenHee paccTosiHUE, KOTOPOE IMOKyMHareidb MPOXOJUT 32 OJHO TOCEIIECHUE

MarasuHa.

W
o 15_.

Sap="52" ()
PesynbraThl pacueToB IpHUBENICHBI B TAOIUIIE 2.
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Taonmuna 2 - OcHOBHbIE METPUKH KJIUEHTCKUX NMOTOKOB

Cymma Cpennee

Bpewms1, mpoBeneHHOE B cyniepMapKeTe (CEeKyH/IbI) 1335627 | 1128.06

Bpewms nBmkeHus (CeKyH/IbI) 681345 575.46
IIpoiinenroe paccTossHUE (M) 8098597 | 6840.03
KonudecTBo KymieHHBIX TOBAPOB (IITYKH) 23837 20.13

HcTtounuk: coctaBieHo aBTOpOM Ha ocHoBe aHanu3a 6a3 POS u RFID-nanHbIx

JlaBaiiTe MOoCUNTAEM CPEIHIOK CKOPOCTb Vimig)

Vimg) = =

romi; » [A€ S - 00lIee MPOIACHHOE PACCTOSHHE.

Vimg) = 11.89.
Pacyer xapakTepuCTHK ABMKECHUS JJIS KAXKA0I0 O0TAeJIa CyllepMapKeTa
AHaJIOTUYHBIE pacyeThl NIl KaXJAoro otraesna mpoBeaeHbl B Tabmuie 3. B ciyuae,
€CIIM JIBE COCEIHHE TOYKH, OIPEACINISIONME MO3ULHI0 IOKYIMarelss B MarasuHe,
MpPUHAJICKAT Pa3HbIM OTIENIaM, JIMHA DJIIEMEHTAPHOTO JIBUKCHUS JIEJIUTHCS
MOMoJiaM, TaK KaK B ATOM CJIydae B CpPEIHEM IOJIOBHHA JJIMHBI TPUXOAUTCS Ha

KaXXAYI0 U3 IBYX 30H.

Tabnmuua 3 - OCHOBHBIE XapaKTEePUCTHKH ABHKEHHUS B 0TAeJaX

cynepmMapkeTa
Otnen| OO6mee Obmee | Ckopocts |Otne| OO6mee Obmee |CkopocTb
paccrosiay, | Bpemsi, T | aBmwxkeHust | 1 |paccTtoHue,S| Bpems, T |IBIKEHUS
Si (mig); MIOTOKa, (mig); MOTOKa,
V(mig) V(mig) ;
E 121084.85 13574 8.92 J 380631.37 33495 11.36
V1 922148.67 74917 12.31 S 179037.22 15584 11.49
V2 501789.44 45184 11.11 R 570585.32 44340 12.87
F1 690825.75 50933 13.56 M 327654.24 28091 11.66
F2 462177.02 43967 10.51 H 595610.44 52026 11.45
G 914630.2 75536 12.11 L 354488.9 25858 13.71
Bl 56834.123 4879 11.65 D1 22828.09 1682 13.57
B2 137905.02 12692 10.87 D2 192266.01 15557 12.36
B3 144015.24 12891 11.17 Cl 83225.981 6274 13.27
B4 144633.41 12199 11.86 C2 91242.136 6693 13.63
B5 10774.103 848 12.71 C3 113974.18 8639 13.19
B6 463595.6 44230 10.48 Al 34528.755 2942 11.74
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K 329992.31 29136 11.33 A2 38410.717 3196 12.02
I 159507.14 11080 14.40 A3 54200.41 4008 13.52

HcTouynnk: coctaBieHo aBTOpOM Ha ocHOBe aHann3a 06a3 POS u RFID-ganHBIX

Jlnst manmpHelimielr oOpaOOTKHM MaHHBIX BBeneM Oe3pa3sMmepHblii koddduimeHt Sp,
KOTOPBI YUCJIEHHO pPaBeH OTHOUICHUIO CPEAHEH CKOPOCTU JBM)KCHMSI KIMEHTA B

OTACJIC K CKOPOCTH ABUKCHHA YCIIOBCKA B MAI'a3WHC.

Sp = = ()

B tabnuiie 4 npuBeneHbl KO3PPUITUEHTHI CKOPOCTH JUISl KaXA0T0 U3 OTAEIIOB.

Tabuuua 4 - KoeppuuueHT CKOPOCTH ABMKEHUS MIOTOKA VISl KasKA0I0 0TAe/1a

OTtaenst Sp Otnenbl Sp

E 0.75 J 0.96
Vi 1.04 S 0.97
V2 0.93 R 1.08
F1 1.14 M 0.98
F2 0.88 H 0.96
G 1.02 L 1.15
Bl 0.98 D1 1.14
B2 0.91 D2 1.04
B3 0.94 Cl 1.12
B4 1.00 C2 1.15
BS 1.07 C3 1.11
B6 0.88 Al 0.99
K 0.95 A2 1.01
I 1.21 A3 1.14

HcTtounuk: coctaBieHo aBTOpoM Ha ocHoBe ananu3a 6a3 POS u RFID-mannbIx

Pacuersl k03¢ PUUMEHTOB M0 MOKYIIKAM.

B sTOM paznene npoBoauTCs psif pacyeTOB:

1) oOmee KOMMYECTBO TMPUOOPETEHHBIX TOBAPOB IS KaXIOTO U3 OTACIIOB
0003Ha4YaeTCsl KaK p 1, pacCCUUTABACMBINA JJI KaXKIOTO W3 OTACIOB CYMMHPOBAaHUEM
BCEX TOBAPOB;

2) 3Ha4YE€HHE P 1 - CPEAHETO KOJUYECTBA TOBAPOB, KOTOPHIC OBLIN KYIJICHBI HA OHOTO
MOKYTIaTes sl B 3TOM 1-M OTJese

n =

(7)

ER b
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3) KOIMYECTBO JIFONIEH, KOTOPhIE KyIWJIA XOTS ObI OIMH TOBAp B KaXKIOM U3 OT/EIIOB
X_1;
4) cpemHee KOIMYECTBO TOBAapOB, KOTOPOE MPHUXOAMTCS HA KaKIOTO 4YEIOBEKa,

COBEPIIUBIIIETO TTOKYNKY B 3TOM oTaese. O003HaunM 3To 3HaUeHue K 1.

ki = ;— (8)
Ta0auua s -
IIpome:kyTOUHBIE pe3y/bTaThbl pacuera ko3 puuuenrta K nis oraenon
cynepMapkera
Otnen| Bcee |Cpemuu|Komuue| Cp. | Area |All Purch|Av Purch,| Purch |Purch if
HOKYIK| € ctBo |Komuue , Bi 1 ,x; | Buy (k)
U [IOKYIIKH| JIOIeH | CTBO
, Bi , ,%; |TOBapoB
n; , (k)

E 0 0 0 - J 2249 1.90 820 2.74
V1 | 4079 | 345 956 | 4.27 S 1 0.0008 1 1
V2 | 2153 | 1.82 722 | 2.98 R 161 0.14 111 1.45
F1 1694 | 143 718 | 2.36 M 1707 1.44 688 2.48
F2 1412 | 1.19 608 | 2.32 H 903 0.76 461 1.96
G 1644 | 1.39 554 | 2.97 L 874 0.74 330 2.65
Bl 266 0.22 134 1.99 Dl 124 0.10 73 1.70
B2 658 0.56 344 1.91 D2 347 0.29 157 2.21
B3 593 0.50 354 1.68 C1 327 0.28 157 2.08
B4 580 0.49 306 1.90 C2 502 0.42 216 2.32
B5 519 0.44 344 1.51 C3 373 0.32 200 1.87
B6 1500 | 1.27 593 2.53 Al 247 0.21 104 2.38
K 369 0.31 180 | 2.03 A2 151 0.13 90 1.68

I 280 0.24 173 1.62 A3 124 0.10 73 1.70

HcTtounuk: coctaBieHo aBTOpOoM Ha ocHoBe aHanu3a 6a3 POS u RFID-mganHbIX

AHAJIU3 3aBUCHMOCTH MPOJAK OT CKOPOCTH IBHKEHHUS MOTOKA

[Ipenmonoxum, 4TO MPU TMPOYUX PABHBIX YCIOBHSX IS OMHOTO CyIlepMapKeTa
CpEeIHUI JOXOA KaKIOr0 M3 OTJACJIOB HAa OJHOTO IOKyMHarels 3aBUCUT OT JBYX
nepeMeHHbIX: k - K03 PUIMEHT, XapaKTepU3yOIuid TUTI TOBapa; Sp - 3TO CKOPOCThH
JBIDKEHUSI, OHA 3aBUCUT OT TOTO, CKOJBKO TOBAPOB C TIOJOK MOXET PACCMOTPEThH

IMMOKyHaTreiib, 1, CIICA0BATCIIbHO, OT KOJIMYCCTBA CIIOHTAHHBIX ITOKYIIOK.
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p = F(k.5p) 9)
3aBucuMocth p (k) nuHelHaA, MpU MPOYUX PABHBIX YCIOBHUSX 3TO CIEAYET U3
onpeneneanss k. O 3aBucumoctd p (Sp) MOKHO CKaszarh, 4TO OHAa MOHOTOHHAS,
MOCKOJIBKY, HUCXOSl M3 JIOTUYECKUX paCCyKJCHUH, OHA HE JOJKHA HMETh TOYEK
neperuda Juisi MOJOKUTEIbHBIX 3HaYCHUH. M cronb3yst MeTo/] HAMMEHBIIUX KBaJIPaToB
(OLS), MOXHO OLIEHUTh, HACKOJBKO TOYHO Ta WJIM MHAsSI TEOPETUYECKAask 3aBUCUMOCTD
OMKCHIBAET MOJYUYEHHBbIE SKCIIEpUMEHTaJbHble TOoukd. Hawmydmum oOpa3zom sTa
(GYHKIMS OINUCHIBAETCS CIEAYIOMIeH 3aBUCUMOCTBIO (MpUBENEHHON HuUxke). Ecmu
MPEATIONIOXKNUTh, YTO p HE 3aBUCUT OT Sp, cpenHee oTkiloHeHue no OLS mamHOrO

BBIIIC, YCM IIPpH 06paTHO HpOHOpHHOHaHBHOﬁ 3aBHCHUMOCTH.

3,50

y=1,03x-1,44

3,00
2,50
2,00
1,50
1,00
0,50

'

0,00

0,00
-0,50

5,00
-1,00

PucyHnok 2 - 3aBUCUMOCTH KOJUYECTBA MOKYNOK 0T K0O3¢pduuuenton k u Sp

HcTtounuk: coctaBieHo aBTOpOM Ha ocHoBe ananu3a 6a3 POS u RFID-mganHbIx

k
p=103+——144

5

? (10)

CermMeHTHpPOBaHNE MOKYNATEIbCKOI0 MOTOKA MO0 CKOPOCTH

OO6masi cymma, moTpadeHHasi B CylepMapkeTe, oOIee MPONACHHOE PACCTOSHHUE U
CPEIOHIOI0 CKOPOCTh ABMOKEHUS JJIs1 Kaxkaoro u3 1184 umcciiemoBaHHBIX MOKymnaTeaen
npencrasieHbl B Tabmure 6. Cpennsisi ckopocts - 11,94 (B ycioBHBIX equHmIax). Bee

KIIMCHTHI Ppa3acCiICHBI HA 2 PaBHBIX CCTMCHTA: JIIOAU CO CKOPOCTAMMU BBIIIC MCAHWAHBI
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HIKE MeIUaHbl. (s KaXXJoro w3 JByX CErMEHTOB PacCUMTaHa CPEIHSSI CKOPOCT,

KOJIMYCCTBO IIPOAAHHBIX TOBAPOB U IOXOM, CFCHepHpOBLIHHBIﬁ KaXXIAbIM CCTMCHTOM.

Tab6auua 6 -
Pacuer ckopocTH nepeaBuKeHHUs MOTOKA BHYTPH CErMEHTOB MOKYynaTeJiei

CerMeHTsI Bce nokynarenu Bricokas ckopocts | Huzkas ckopocthb
Cpennsisi CKOpOCTh 12.05 12.88 11.22

Bce nokynku 23881 11198 12683

OO0mmii toxox 4228746 1984546 2244200

Hcrouynnk: cocTaBieHo aBTOpOM Ha ocHOBe aHanu3a 0a3 POS u RFID-ganHBIX

3akirouenmne

B sToM nccnenoBanuu Obl1a MpOaHAIU3UPOBAHA CKOPOCTh JBUKEHUS KIIMEHTOB. Mbl
PaccMOTpENU CPEIHIOI CKOPOCTh JBUKEHUS B KaXKIOM OTJEJE, a TAKKE pacCUMTaIN
CKOPOCTb KaXKJIOTO U3 MOKyMHareiae U MoJAeIUIN Ha CETMEHTHI 110 CKOpocTH. B 06oux
Clly4asiXx MOXKHO CJIeJlaTh BBIBOJ, 4YTO BBIpyYKa OOpaTHO 3aBUCUT OT CKOPOCTHU
nokynarened. To ecTe TUIoOTe3a, BBABUHYTas B Hadale HWCCIEIOBaHUS,
noATBepAMIachk. UToObl yBEIMUYUTH BBIPYUKY MPOIYKTOBOIO CyHEpMapKeTa, HY>KHO
CO3HATEJIbHO CHWXaThb CKOpPOCTb MOKynatene. Pe3ynbraTel  MccrnenoBaHUs
CJIENYIOIIME: CPEIHUN MOKynaTedab TpaTuT 19 MuHYT B MarazuHe u ruiatut 3a 20
HAaMMEHOBaHUM, HaMOOJIbIlIEE PACCTOSIHUE OBLUIO B OTAENAaX C OBOIIAMHU M TOTOBOWU
enor (B TeX Xe OTIeNaxX, KOTOpble OHM NOTpaTWIM OOJbIIEe BCEr0 BPEMEHHU), a
HauMEHbIIIEEe PACCTOSHUE OBLJIO B OT/ENIaX C aJKOTOJIbHBIMU HAlmUTKaMH M OBITOBOM
XUMUEH (B TeX XK€ OTAeNIax HauMEeHbIllee BpeMsi); BoIbIIMHCTBO TOBApOB MOKYIAETCS

B OTIENax ¢ OBOIIaMM M MsicoM. B oraenax c¢ oBomamu U mnoxydadbpuxaramu
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MOKYyTaTeNIn MPUOOPETAIOT OOJBIIE BCETO TOBAPOB B Clydae MOKYIKH, KOJIHYECTBO
MPOJaHHBIX TOBApPOB OOPATHO NPOIMOPLHOHAIBLHO CKOPOCTU JBWXEHHS B JaHHOM
OTJIeIe; KJIMEHThl C HU3KOM CKOPOCTBIO TPATAT M MOKyHaroT B cpeaHeM Ha 13%
OOJbIIIe, YeM KJIMEHTHI C BBICOKOW CKOPOCThIO. TakuMm o0pa3om, 3TO MCCIIEIOBAHHE
MOXKET TOMOYb MapKeTOoJIoraM W MEHeIKepaM yBEIMYUTh NpHUObUIb, a TaKkKe
MOCTYXUTh TPAMIUIMHOM I OydyIIUX HWCCIENOBAaHWNA B OOJACTH MapKETUHTA WU
OOJIBIINX JaHHBIX.

baaromapuoctb. HccnenoBanme  noanepkaHo  [IpoekToM — cTparermdyeckoro
COTPYAHMUYECTBA MEXJy YacTHbIMH yHuBepcuretaMmu oT MEXT, nonus

(MunucTtepcTBo 00pa3oBaHUs, KyJIbTYphl, CIIOPTA, HAyKW U TEXHOJIOTHH SmoHuM),

2015-2019.
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IPUMEHEHMUE "BOJIBIIINX JAHHBIX" B PABOTE MEJUIIMHCKHX
YUYPEXJIEHUI

AHHOTALUSA

NHpopMaImoHHbIe CHCTEMBI B 3IpaBOOXPAHEHUU TAIOT IIHPOKHWE BO3MOXKHOCTH JIJIS
CHIDKCHMS 3aTpaT M TIOBBIIICHHMS PE3YJIbTaTUBHOCTH JieUeHUs manueHToB. OHH
MO3BOJISTIOT XPAaHUTH OOJBIIFE MACCHUBBI PA3IMYHBIX MEAWIIMHCKUAX MaHHBIX. Ceildac
HaOroaeTcss OOIMMM TpeHI MHTEpeca K «OONBIIMM JaHHBIM» B 3TOH cdepe.
CoumanpHbple MeAWa TPEAOCTABISAIOT MEAUIIMHCKUM YUPEKISHHUSIM IEPCIEeKTUBHBIN
HUCTOYHHK 1 cOopa mHpopManmu. Llenb mccmenoBanus 3aKiIr0dyanach B BBISIBICHUU
OTHOIIICHUS POCCUMCKUX MOTpeOUTeNe K mpodiaemMe «OOIbIITNX TaHHBIX» B MEAUIIMHE.
B ocHOBe wccrmenoBaHUS aBTOpa JIGKHUT METOMOJIOTHS, KOTOpas TMpeioxKeHa
BeHuypHbIM (oHgom Rock Health. B kauectBe (dakronornueckoid 0a3bl ObLIN
HCIIOJIb30BaHbI PE3YJIbTAThl UCCIICAOBAaHUS KOHCAJITUHIOBOM KOMITaHUHM Accenture. JIis
ucclieIoBaHus Obl1a BhIOpaHa ayJIMTOPHUsSl PECIIOHJEHTOB B Bo3pacTe oT 18 mo 55 ner.
Marepuain myOiIMKaluy pacKphIBaeT X OTHOIICHHE K MCTOJb30BAHUIO MTEPCOHATBHBIX
JAHHBIX B MEJIUIIMHE: KOMY U B KaKOM 00beME& OHHU TOTOBBI JIOBEPATH MH(OOPMAIIUIO O
ce0e M I KAKUX UMEHHO LIEJICH.

KawueBble ciaoBa: Oonbinue  gaHHBIE, IMdpoBas  MeAuIlMHA, OHWOOAHK,

I/IH(l)OpMaI_II/IOHHBIC CHUCTEMBI B 3/IpaBOOXPAaHCHNN, MAPKCTHHI'OBBIC UCCICAOBAHN.

RePEc: M31
YIK 339.138
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THE USE OF "BIG DATA" IN THE PRACTICE OF MEDICAL
INSTITUTIONS
Abstract
Information systems have great opportunities to reduce healthcare costs and improve
outcomes. They allow to store large amounts of different medical data. Now there is a
general trend of interest in "big data" in this area. The intersection of healthcare
and social media represents a promising space for future research. The aim of the
study was to identify the attitude of Russian consumers to the problem of "big data" in
medicine. The author's own research is based on the methodology proposed the venture
Fund Rock Health. The results of the research of the consulting company Accenture,
were used as a factual basis. For the study, the audience of respondents aged 18 to 55
years was selected. The material of the publication reveals their attitude to the use of
personal data in medicine, to whom and to what extent they are willing to trust
information about themselves and for what purposes.
Keywords: big data, digital medicine, biobank, healthcare information systems,

marketing research.
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THE USE OF "BIG DATA" IN THE PRACTICE OF MEDICAL
INSTITUTIONS

bonbumine nmaHHBIE B 3APABOOXPAHEHWUM BaXHbI, IOCKOJBKY ITO3BOJISIOT
MPOTHO3UPOBATh pa3BUTHE 3a00JICBaHUS, YIPABIATH IMPOIECCOM €ro JICUCHMUS,
podOIUTh JTOJDKHYIO TMPOGUIAKTHKY, YYaCTBYIOT B MPOIEAYPE CO3MaHUS HOBBIX
JIEKapCTBEHHBIX TpernaparoB. OHU CTAHOBATCS HEOTHEMJIEMOM 4YacThlO Tak
Ha3bIBAEMOM HOBOW MEIMIIMHCKOM 3KOCUCTEMBI. Bce €€ ydacTHHKHM, HauyuHasi OT
MAlMeHTOB W 3akaH4yuBas JieueOHo-mpodrmakTrnueckumu yupexaenusmu (JIITY),

MOJIy4aroT JIOCTYI K €€ pecypcamM, KOTOpbIN OyIeT HEeOrpaHU4YeH HU BPEMEHEM, HU

! Marepuanst VII MexayHapoaHol HaydHO-TIPAKTHYECKOM KoH(epermu [ mubann Mapketonoros u POY um. I.B.
IInexanosa «Mapxketusr Poccum» (IlaHKpyXHWHCKHE YTEHUS ), HOCBAIICHHON 30-JIeTHIO TePBOI pOCCHUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATEs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuya ([ata
npoBeneHust: 25 okTsaops 2019 1)
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npocTpanctBoM [3]. Drtor mpomecc, Oe3yciaoBHO, TpeOyer cooTBeTcTByrommeé [T-
NOJIJIEP’)KKM M HOBBIX KOMITBIOTEPHBIX MEIUIUHCKUX TEXHOJOTUM, MO3BOJISIONIUX
B3aMMOJICHICTBOBATh BHYTPU OJIHOM CHUCTEMBI W YOPaBISATH STUMHU OOJBIIUMHU
MaccuBamMH WHGOpPMAINK, B KpaTdyalllie CpOKU MPOU3BOJISI HEOOXOIUMBIE PaCUETHI.
[TonobHOE MOIENMPOBaHKE HOCUT MEXAUCIUIUTMHAPHBIN XapakTep, BOBIEKasi, B TOM
YHUCJIE, U MAPKETUHT KaK HayKy, @ HIMEHHO:

CO3/IaHME MOJEJIM TOBEJACHUS TAIMEHTOB M OpraHu3aluid, OObICHEHHE
MPUHITUIIOB X COBMECTHOTO (DYHKIIMOHUPOBAHMSI;

YIOPABJICHUE TAHHBIMU KaK PECYpCOM;

WHTErpalus pa3InyHbIX HHHOPMAIIMOHHBIX CUCTEM B €JIUHYIO;

IPOEKTUPOBAHNE MHOTO(AKTOPHBIX U MHOT033Ja4yHbIX 0a3 JaHHBIX.

B kadecTBe SBHBIX IUIIOCOB MPAKTUKU MPUMEHEHHUS «OONBIIUX JaHHBIX» B
YVIOPaBJICHUA MEIUUHUHCKAM YUPEKJICHHEM MOXKHO Ha3BaTb TAaKUE AacCIEKThl, Kak
NOJIJIEP/KAHUE 370POBbs MAIMEHTOB, CHUKEHHUE 3aTpaT Ha JICYEHHWE, MUHUMHU3ALHS
BpayeOHbIX  OIIMOOK, ompezesneHue Oojiee TOYHOIO  aNroOpUTMa  JICYEHMS,
npo@uIakTUKK 3a00JIEBaHUM, ONTHUMHU3AIUS PACXOJOB B YCIOBUAX KpPYHHOIO
cranmoHapa. Ceiluac Bce 3T0 Ha3bIBAETCS TEPMUHOM «OEpexINBas MEAULIMHA .

Kaxapiii cyObeKkT B3aMMOOTHOIICHU B HOBOW IKOCHCTEME 3PABOOXPaHEHUS
CTAHOBUTCSl 3BEHOM €IMHOW LENOYKH, B KOTOPOW Ba)XHOE MECTO 3aHMMAaeT OOMEH
TEXHOJIOTUAMHU, TAHHBIMU M PECYpPCHOE OOecrneyeHre 3TOro Impouecca s Jy4IIero
NOHMMaHUsl omblTa M mnoBeAeHus norpedutenei. Co BpemeHeM chopmupyercs
rio0anpHas MEXHUIMHCKas LU@poBas 1uargopma, B KOTOPOM KaKIbld €€ AIEeMEHT
noJib3yeTcs cBomMu naHubiMu (Tabmuma 1).

Tabnuua 1 - «boJsbIne JaHHBIE» B MeAUIMHE U UX NMOTPeOUTE T H
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Ioab30BaTenu-cy0beKThI
No XapaxkTepucTuka uHGpopMaunu
IKOCHCTEMbI
1 Bpauu nepsuuHOil oMoy, OJeKTpOHHbBIC MEAULIMHCKHIE KapThl, HAOMIOACHUE 3a
) TeparneBThl MAIMEHTOM BO BpEMS JICUECHHS
2. IIpodunsaBIC Bpaun DIIeKTPOHHBIC KaPTHI MMAIIMCHTA
3. MOHUTOPUHI COCTOSHUS TALIUEHTA BO BPEeMs
Cranmonapusie JIITY P P
TOCTIMTAIN3AIIH, JIEKTPOHHBIE MEMIIMHCKHIE KAPThI
4. JlaHHBIE aHAIHM30B, CUCTEMA TUATHOCTHKH, 3aHECEHHUE
JlaGoparopuu WHQOPMALUH B ONIEPATHBHOM PEKUME B JIEKTPOHHYIO
MEIUIUHCKYIO KapTy
5. OKCIIepTHBIE 3aKIII0YECHUS, KOHCUINYM B PEXHUME PEabHOIO
[MpodeccnonanbHOE MEAUIIMHCKOE
BpPEMCHH, B TOM YHMCJIC AUCTAHIIMOHHO I10 BI)I60py METOAUKHU
COOOIIECTBO
JICUCHHS
6. [IpousBoauTEN MEAUIIMHCKOM
TEXHUKHU B XUPYPTrHUECKUX [Ipencrasienue mpoayKTa, TECTUPOBAHUE U CBUICTEIILCTBA,
HHCTPYMEHTOB, cepTuduKaLus
(bapmaneBTHUECKUE KOMIIAHUH
7. Ynpasnenue GUHAHCOBBIM 00ECIICUCHUEM MPOTrPAMMEI
CrpaxoBble KOMIIAHUU .
JieyeHus 3a001eBaHus Ha IIOCTOSIHHOM OCHOBE
8. banku OnomaHHBIX banku reHeTnyecKknx JaHHBIX, 00pH0a ¢ OHOTEPPOPHU3OMOM
9. DNeKTPOHHBIC TUIATEKHEBIE .
Obecneuenne NOTpeOHOCTEH U 3aPOCOB KIMEHTOB
CHCTEMBI
10. [TanuenTs!, HaceneHne CO6op nepcoHanbHOM HHPOPMALMK O COCTOSHUU 37J0POBBSI

Hcrounuk: cocTaBieHO aBTOPOM Ha OCHOBE [ 5]

CUCTEMC MOXHO INIAHUPOBATb HWHIAWBUAYAJIBHOC JICUCHHC C VYUYCTOM HAHHBIX

Ponb «OonbIIMX AJaHHBIX» B MEAUIMHE TPYJIHO NEpEeOLeHUTh. biarogaps Toi

CTaTUCTUKK MUIJIMOHOB IIOXOJXKHUX KIIMHHYCCKHX CJIy4aCB H 3(1)(i)eKTI/IBHOCTI/I

HUCIIOJIB30BaHUA pPa3IMYHbIX MCTOAUK.

OmHMM W3 OCHOBHBIX OIPAHUYEHUN B

COBpeMeHHOﬁ MCAUIIMHE W B (bapMaI_[eBTI/IKe ABJAICTCA IIOHMMaHUEC TI'CHC3HCA

3a0o0yieBaHUsl M €ro Ouojoruu. «bosjplive JaHHBIE» IMO3BOJIIOT MHTEIPUPOBATH B

OJIHY LICTIOYKHM TaKWe pa3po3HEHHbIE MaccuBbl MHpopmaiuu, kak JIHK, nporennsl,

MeTa0O0JIN3M B KJICTKAaX, UBMCHCHHA B TKAHAX YCJIOBCKA, OpraHax U BCCM OPraHn3MC B

1EJIOM. YCIEIIHOE UCIOJIb30BaHUE «OOJBIIMX JAHHBIX» JEMOHCTPUPYETCS TaKUMH
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rurantamu, kak Google, Amazon u Facebook. Ananornunsie npuemMbl IPUMEHUMBI
TaKK€ K MEAMIMHE. Y IaJeHHbII MOHUTOPUHT, MOOWIIbHBIE TMPUIOKEHUS H
TeJIeMEIUIIMHA MTO3BOJISIET COOMpPATh M aHAIU3UPOBATh HEOOXOIUMBIE MEAULIMHCKUE
JaHHBIE B PEKUME peabHOro BpeMeHn. Oco00 CTOUT BBIICIUTh HHTEPECHBIN MPOEKT
komnanuu Apple - ResearchKit, koTopsblit moMoraeT BpauaM coOupatb HHGOOpPMaIIUIO
sl uccnenoBanuii. Ha caiite Apple.com BpauaM mpemyiaracTcsi BO3MOXHOCTb
ucrons3oBath 1Phone  m TtexHomoruto ResearchKit [8]. Kommanueidt Apple
pa3zpaborana cnienuanbHas iargopma CareKit. Hanpumep, B 0061acTu kapauoIoruu
Apple peructpupyet enexxHeBHO 10 11 ThICSY yYaCTHUKOB HccaeaoBaHus [6].

AKTHBHO Pa3BUBAIOTCA OOJAYHbIE MEIUIIMHCKUE TEXHOJIOTMH, HEOOXOJIUMBbIE
Uil paboThl ¢ «OOJBIIMMHU JaHHBIMM» W XpaHeHus uHpopmauuu. WX riaBHOR
npo0IeMoil B Pa3BUTHH NMPUMEHEHUS] BUASIT HEOOXOIUMOCTh OOECIEUYCHHS 3alTUThI
NEePCOHAIBHBIX JIeHHBIX. CorynacHo pesyibTaraMm exeronHoro ood3zopa «The Industry
Pulse» amepukanckoii kommanuu Change Healthcare (n=2000 cniennanucroB), 48,7%
OTMETWJIM, YTO Ba)XHO PEIIMTh BOMPOC OE30MACHOCTH M KOH(PUACHIIMATHHOCTU
MEPCOHAIBHBIX TaHHBIX [7].
Pe3yabTaThl HCC/Ie10BAHNS

B nexabpe 2018 r. aBTOopoM myOaHMKalyMyd METOJIOM OHJIAWH-aHKETUPOBAHUS
ObLJIO peann30oBaHO HcchegoBaHME. B ero OCHOBE JEXHT METOJO0JIOTHS,
pa3zpaborannas BeHUypHbIM QonmoM Rock Health, 3anumatonumcs Bormpocamu
TUDKUTAIU3auyn - 3apaBooxpanenus [4]. Ankera ¢onga Rock Health Obiia
MEepEeBEICHA, COKpalleHa 10 16 BOmpoCOB M aJaTUPOBAHA JJIi POCCUMCKON IETIEBOU
aynurtopun. B mporiecce mpoBeneHUS WCCICAOBAHMS TPUMEHSIICS BBIOOPOYHBIN
Meton. B Google Forms Oblnma pa3menieHa aHKeTa, CChUIKA Ha KOTOpPYIHO ObLla
pacmnpocTpaHeHa uepe3 conuanbHble cetu Facebook wu  BkonTtakte cpeau
PECTIOHAEHTOB, KOTOPbIE MOIXOIMIN [0 BO3PACTHOMY KPUTEPHIO OTOOpA ISl yUaCTHsI
B HcclieqoBaHuu. Mcnonb3oBancss He cCllydalHbld MeToJ (pOpMUPOBaHUS BBIOOPKH,

HAa3bIBAEMBIN B MAPKETUHIE «CHEXKHBIN KOM.
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B Tekymem wuccnenoBanuu 1uppoBONH MEIULMHBI MPHUHAIO ydactue 583
yenoBek, u3 HUX 71% keHmuH u 29% wmyxuuH. 67% pECHOHJEHTOB OBLIO
BO3pacTHOro auanaszona 18 - go 23 roxaa, 19,2% - ot 23-g0 30 nert, 7,4% - ot 30 no
35, 3% - 35-44 u ot 45 no 55 — 3,4%. IIpeobnanana MONOIEKHAs AyJUTOPUs, KaK
BUJIHO MO pachpeneneHuto pe3ysbratoB. 40% pecrnoHJAEHTOB HMENTU HEMOJHOEe
BEICITICE 00pa3oBaHuUeE, 3aKOHYEHHOE BbIciiee Obuto y 33%, cpeanee — 17%, cpennee
crienimagbHoe — 7% u ydyeHas cteneHns — 3%.

ABTOPOM B HCCJIEIOBATEIHCKOM IIPOEKTE MPOBEPSUIUCH CIETYIONINE TUITOTE3bI:
HI. PecrnoHIeHTBl YyX€ XpaHAT WIM IUIAHUPYIOT XPAaHUThb MEIWLIHHCKYIO
uH(OPMAITUIO B MOOWIBHBIX MPUIIOKEHUSIX (apps).
H2. Jloctynm K TEepCOHAIBHBIM MEAUIMHCKUM JaHHBIM OIPOIIEHHBIE TOTOBBI
MPEAOCTABISATh CBOEMY JICUaAIllEMYy Bpavy.
H3. PecnionzieHTOB O0JIbIlIEe BCEro O€CTIOKOUT ITpodemMa 6€30CIacHOCTH UX JTaHHbIX.

49% pecnoHAEHTOB IMOJarajivd, 4TO UMEIOT XOPOIIEE COCTOSIHHE 3A0pPOBBS —
XOIAT K BpadaM »dIH30MYECKH, HE HUMEIOT HUKAKUX CEpPbE3HBIX 3a00JICBaHUM.
OTIMYHBIM COCTOSIHUEM 3A0pOBbsi oOnagaror 32% ompomieHHbIX. OHU  peako
oOpaiaroTcsi K BpayaM M TMOCEHIAl0T MEIUIMHCKHUE YUYpeXKACHUs. 3aTpyIHUINCH
OLIEHUTh CBOE COCTOSIHUE 3710pOBbs 7%. Ilnoxum cBoe 310poBbe cunutaet 12%. 36%
W3 OMNpPOIICHHBIX PECIOHJICHTOB MPUOOPETaIu 3a MOCICTHUNA MeECAl Kakue-irudo
MEIULMHCKUE YCITYTH.

[TpumedarensHo, 4to 39% OTBETHBIIMX MPEANOWIN ObI HE COXpPaHATH O cede
HUKAKUX JaHHbIX B mnpuioxeHusx (Puc. 1). Takum oOpa3oM, ogHa M3 THUIOTE3
UCCIICIOBAaHUS HE Hallla B TIOJHOW Mepe cBoe NoaTBepxkiaecHue. DakTuyeckw,
PECHOHIEHThI TOTOBBI XPaHUTh B apps MPEUMYIIECTBEHHO TOJIBKO IMOKa3aTelu Beca

(54%) 1 KonM4ecTBO MPOAEHHBIX MIAroB (45%).
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lpynna Kposwm

MHPOpMaLMa o gneTe

AasneHue

OaHHble O peXxume cHa

nynbc

pasmep NoTpayeHHbIX Kasopui
npeanoYnTan bbl He COXPaHATL...
KO/IMYECTBO NPONAEHHDIX...

BecC

0 50 100 150 200 250 300 350

Pucynok 1 - /lannbie 0 cebe 1J151 COXpaHeHHsI B MEAUIUHCKHUX apps, B %o (n=583)

HcTouHuk: cocTaBICHO aBTOpPOM

Bo Bropo# rumorese peyp muia O JOCTYIE K NEPCOHAIBHBIM JTaHHbBIM. 64%
PECIOHJIEHTOB MEPEKUBAIOT 3@ HETO U TPEOYIOT TIIATEIBHOIO KOHTPOJIs. 42% TOTOBBI
JEIUTHCS JAHHBIMU C JIYalllUM BpauoM JUIsl TOBBIIICHUS €r0 pe3yJIbTaTUBHOCTH
(Puc.3). AmepukaHCKuE pe3yiabTaTbl MCCJIEAOBAHUS  BBINIE, TaM JOBEPSIOT

nepcoHanabHble AaHHblE Bpady 90% oOmpoOLIEHHBIX PECHOHAEHTOB, KaK MOKa3aHO Ha

Puc.2.
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rocy4apCTBEHHbIM CTPYKTYpPam 41
csoemMy pabotogartento 38

OHJ/IaMH COOBLWECTBY U APYITUM... 4

CBOEl CTPax0BON KOMMAHUK 72

OPY3bAM U YneHam cembu 76

MeZacecTpe U MeAULMHCKUM... 88

cBOEMY Bpayy 90

0 20 40 60 80 100

Pl/lcyHOK 2 - ToTOBHOCTD NnpeaoCcTaBiMTh A0CTYII K NIEPCOHAJTbHBIM MEAUITUHCKUM

nanabiM B CIIHA B %, n=2301 [2]

HcTounmk: cocTaBIIeHO aBTOpPOM

[Tpu ycnoBuu xopomuieit omnatsl 13% norpeduteneii B PO uzbsBuim sxenanue
OTKPBITH COOTBETCTBYIOLIMM MEAULUMHCKUM OpraHU3alMsIM JTOCTYIl K JIMYHOU

uH(pOpMaLIHH.
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Cnepyet npenocTaBnATb

[oTOB NpepocTaBaATbL

CTonT AennTbCA CBOUMM AAHHbBIMMU

ANna ydactma B MeanunHCKuX...

Cnepyet genutbca MHbopmaumen o
CBOEM 30POBbE 418 MOAYYEHMA...

CnepyeT KOHTPOAMPOBATL AOCTYN K
NepCcoHaibHbIM AaHHbIM

MHOOPMALMIO B CTPAXOBYHO...

nepcoHabHble JaHHble, eCan 3a...

——

42

64

10 20 30 40 50 60 70

PHC)’HOK 3 - MHeHHe OTHOCHTEJIbHO AOCTYIIA K NEPCOHATBbHBIM MEIUIINHCKHUM

AaHHBIM, B % (n=583)

HcTounmk: cocTaBIIeHO aBTOpPOM

ABTOpa TakKe MHTEPECOBAT BONPOC O TOM, KAKUMU UMEHHO MEPCOHAIBHBIMU
JAHHBIMHU PECIOHJIEHTHI U3 IMPEMJIOKEHHBIX TPEX BapUAHTOB T'OTOBBI JEIUTHCA U C
KEeM UMEHHO U3 CYObEKTOB phIHKA. 98% moBepstoT nHGOpMAIUIO CBOEH MEIUIIMHCKOM
KapThl Bpady, 4To BIOJIHE JOorn4yHO. Ecinu Heooxoqumo, 1o 49% cooOiaT Takxe Bpady
uHpopMaIHio 0 cBOel (HU3NYECKO aKTUBHOCTU U 45% reHeTnueckue naHHbie. Kak

IMoKasaJl OIIpOC, MCHBIIC BCCI0O AJOBEPUS Y PECIIOHACHTOB K ITPCAOCTABICHHUIO JaAHHBIX

rocyaapcTy u [T-kommanusm.
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B MegMuUMHCKas KapTa

NHbopmaLma 0 GM3MYECKO aKTUBHOCTU

B [eHeTUYeCKMe gaHHble

Pucynok 4 - Kakum cTpyKTypaM peCliOHACHTBI FOTOBbI NPEI0CTABJIATH

uHdopmanuo o cede, B % (n=583)
Hctounmk: cocTaBiieHO aBTOpOM

Crout oTMeTuTh TOT (PaKT, YTO NOKa MenuuuHa B PO nBMKETCS B CTOPOHY
JI0CTyTa Bpada K AJIEKTPOHHBIM MEIUIIMHCKUM KapTaM narenTta. Oumaercs, 4To K
koHIy 2020 roga cucteMa aBTOMATU3UPOBAHHOM SKCIEPTU3BI Kau€CTBA MEIUIIMHCKOM
MOMOIIIM: COTMOCTaBJICHUE AJITOPUTMA BEACHUS KOHKPETHOTO OOJILHOTO C BUIMTHIMU B
CHCTEMY OJTaJIOHHBIMU TPOTOKOJIAMH W KPUTEPUSMHU KadecTBa OyIeT MOIHOCTHIO
UHTETpUpOBaHa C dJeKTpoHHbIMH cuctemamu OMC, oOpaiieHust JekapcTB U
MEIULMHCKUX u3aenuit [1].

BbIBObI M peKOMEH 1AM U

1) B pe3ynbTare uccieaoBaHHsS OKa3aloCh, YTO HAMOOJBIIYI0O O0ECIOKOEHHOCTH
PECTIOHZICHTBI TPOSBISIOT K 0€30MacHOCTH TEPCOHANBHBIX TaHHBIX M JOBEPSIOT
JOCTYyN K MEIUIIMHCKAM KapTaM OOJBbIIeH YacThi0 TONBKO Bpaudy. UTOOBI peuInTh
npobiemMy KuOepOEe30NmacHOCTH TOCYAapCTBO M MEIUIIMHCKUE YUPEKICHUS TOJKHBI
CO3/1aTh COOTBETCTBYIONIYIO HH(PPACTPYKTYpy I 3aIIUThl KOH(PHUIACHIIMATHHON

uHdopMaIuu.

474



JKypuan Mapketnar MBA. MapKeTHHTOBOE YIIpaBJICHUE TTPEATIPUSTHEM 2019, Beimryck 4
Journal Marketing MBA. Marketing management firms 2019, issue 4

2) Ucnonp30BaHHE€ MEIWLMHCKUX apps HEAKTHUBHO M JKEJaHUS HAKAIUIMBATh TaM
pa3HoOOpa3Hble MEIULMHCKHAE JTaHHBIE y PECIIOHACHTOB B OTBETaX HE BBIPAXKEHO.
Hckmouenne — uHGOpMAIMs O Bece M KOJWYEeCTBe MIaroB. Takue aaHHbBIE 0CO0Oi
3HAYMMOM NOJIBb3BI JUIsl MEAULIMHBI HE IPEICTABIISIOT.

3)'enernyeckue NaHHbIE B MEAMIMHCKHUX TNPUIOKEHUSIX PECHOHIEHTBI COXPAHATh
KAaTerOpUYECKH OTKA3aJUCh M COMIACHIIACH TOJBKO C TEM, YTO MPU HEOOXOAMMOCTH

9TH JAHHBIC MOT'YT OBITH MCITOJIE30BaHbI TOJIBKO JICHallIuM BpadOM.
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KAK COOPMHUPOBATH COOBIIECTBO BPEHIA

AHHOTAIUA

B crarbe crenaHa mombITKa IMPEIJIOKUTH HOBYIO MOACHb (popMupoBaHMs OpeHJa, Kak
cooOIecTBa MOTPeOUTENCH, OCHOBAHHOTO Ha IIEHHOCTHBIX OPUEHTAIUAX U YCTaHOBKAX.
I{enp uccnenoBaHus MpoOaHAIU3UPOBATh, KaK B cOIMyMe (DOPMUPYIOTCS COOOIIECTBa, U
MIPOBECTH aHAJIOTHH TP (OPMHUPOBAHMM IIeHHOCTeH OpeHna. B pesynbrare anamuza
(denoMmena Ttakux cooOmiecTB, kKak «Guchi», «Mcdonalds», «Get Blue», «Harley
Davidson» u apyrux, ObLIu cleiaHbl BIBOMBI, YTO JIJIsi CO3/IaHUs YCIEITHOTO OpeH/ia
HE0OXOIUMBI CIEAYIOIINE YCIOBUS: 0CO3HAHUE BAXKHOCTH COOOIECTB, (POKyCUPOBKA Ha
JUYHOCTH, JEMOHCTpalus JIOOBU U TMPEJAHHOCTH KIMEHTaM, KYyJIbTHBUPOBAHUE
YyBCTBAa MHAWBUAYAJIBHOCTA M MPUHAIICKHOCTU, UCIIOJIB30BAaHUE COIIMANIBHBIX CBSA3EH
Y B3aUMOJICHCTBHS, CO3aHUE YCIOBUH JJISI COBMECTHOTO OIBITa YWICHOB COOOIIECTBRA.

KuaroueBbie cjioBa: OpeH1, OpeHANHT, COOOIIECTBO, IICHHOCTH, COITUATILHBIE CBSI3U.

RePEc: M31
VIK 339.138
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HOW TO BUILD A BRAND COMMUNITY

Abstract

Article attempts to propose a new model of brand formation as a community of
consumers based on value orientations and attitudes. The purpose of the study is to
analyze how communities are formed in society, and to draw analogies in the
formation of brand values. As a result of the analysis of the phenomenon of such
communities as “Guchi”, “Mcdonalds”, “Get Blue”, “Harley Davidson™ and others, it
was concluded that the following conditions are necessary for creating a successful
brand: awareness of the importance of communities, focusing on individuals,
demonstration love and loyalty to clients, cultivating a sense of individuality and
belonging, using social connections and interaction, creating conditions for joint
experience of community members.

Keywords: brand, branding, community, values, social ties.
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HOW TO BUILD A BRAND COMMUNITY

B Hacrtosimee BpeMsi HEBEPOATHO BBICOK IPOLIEHT HOBBIX TOBAPOB, TEPIAIINX
Heynayy Ha pbiHke. Eme 20 jer Ha3aj COOTHOLIEHWE HeyJad U YCIEXOB ObLIO
HamMHOro Hike. [loueMy ke HOBOMY TOBapy Tak TPYIHO JOOUTHCS ycIiexa B HAlllU
nHu? B Hame BpeMs NpOBEACHUE MAPKETHHIOBBIX MEPOIPHUATHH HATEKO HE TO XKE
caMoOe, 4TO B ILIeCTHAECCATbIE WM cemupecarsie roasl XX Beka. [Ipemnmaraemeie
PBIHKOM TOBaphl YIOBJIETBOPSIIOT IMOUYTH JIOOYI0 mMoTpedHOCcTh. IloTpeduTenbckue
HYK]Ibl CBEPXYIOBIETBOPEHBL. [2] OgHON U3 MPoOIEM SIBISIETCS U3MEHEHUE U CaMOT0
notpedurens. CeronHs NoTpeOUTENb y&Ke He TOT, YTO HECKOJBKO ECATUIICTUI Ha3al.
Ero Bce TpyaHee 3acTaBuUTh KyHUTh TO, YTO €My HE HYXHO, OH cTajn Ooiee

I/I36I/IpaTeJILHee M BCC Yalmc MUIrHOPHUPYCT MAPKECTUHIOBBIC KOMMYHUKAIIUU.

! Marepuanst VII MexayHapoaHol HaydHO-TIPaKTHYECKON KoH(peperuu ['nnbauu MapkeTonoros u POY uwm. I'.B.
IInexanoBa «Mapxketurr Poccum» (IlaHKpyXHHCKHE YTEHNS ), MOCBSIMICHHOHN 30-1€eTHI0 IEPBOH POCCHICKON
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATENs IepBoi kadeapsl MapkeTrHra npodeccopa ConoBbeBa boprca Anekcanaposuyda (/lara
npoBeneHust: 25 okTsaops 2019 1)
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[Toxynarenu B Hamu THA CTPEMSTCS OBITh OYEHH T'PAMOTHBIMH C MApPKETHHTOBOM
Touku 3peHus. CerogHsi MOXKHO YCIBIIIATh, KaK MOTPEOUTENN B LIE€JIEBOM TpymIe
U3JIaraloT TIIATeIbHO pa3pabO0TaHHYIO CIEIHAINCTAMHU CTPATETHUIO TIPOIBHKCHHSI
TOProBOM Mapku. MeToapl 3aBOEBaHHS TOTPEOUTENT B OCHOBHOM OTKPBITBI IS
KaxxJoro uHTepecytomerocs. C yBelIMueHUEM KOJIMYECTBA TOBAPOB, MAPOK, OPEHIOB
YMEHBITIACTCSI BO3MOXKHOCTh TIOJYYCHHsI MEeCTa B CO3HaHUU moTpeduTtensd. [Tortomy
MO3UIIMOHUPOBAHKE YKE JIaBHO CTaJl0, I0 METKOMY BbIpakeHuto TpayTra, «OWUTBOH 3a
YMBI IOTPEOUTETIS.

Takum 00pa3oM, B COBPEMEHHOM MHpE TMPOU3BOAMUTEIISIM BCE CIIOXKHEE
CTAHOBUTCS KOHKypuUpoBaTh. KOHKypeHIUS TMEpeXOoJuT B HOBYIO IUJIOCKOCTh -
MIPOU3BOIUTETN MEPSIOTCS CHJIAaMU HE IIEHAMH, M JJa)ke HEe KadeCTBOM TOBApOM, a
BOCIIPUHUMAEMBIMU TOTPEOUTENEM  IIEHHOCTSIMHU TOBApOB W COMYTCTBYIOIIUM
CEPBUCOM,  PE3KO YCWJIMBACTCS POJb HEOCA3aeMbIX aTpuOyTOB, TaKHX Kak
3HAYUMOCTh. M 3/1€eCh Ha MEPBOE€ MECTO BBIXOAUT IEATEIBHOCTH IO CO3JAHUIO
OpennoB. Kak TOJIbKO MBI BBIXOJUM U3 JABEPEH CBOETO JI0Ma, TO Cpasy MOTrpykaeMcs B
cpemy, TAe JAOMHUHHUPYIOT OpeHmbl. «bpeHa — 3To Heocs3aemas CymMMma CBOWCTB
MPOAYKTa: €ro WMEHH, YIAKOBKH W IIEHBI, €r0 HCTOPHH, PENmyTaluu H crocoba
peKIaMHUpOBaHusA. bpeHJI Takke SBISETCA COYETAHUEM BIICUATIICHUH, KOTOPBIA OH
MPOU3BOIUT HA TOTPEOWTENIe, W pe3yJbTaTOM WX OIbITa B HCIOJIb30BaHUU
opennma».[5]

Bpennpt - 3T0 cuMBOBI. MBI ’KUBEM B MHUPE, T1I€ MPOAYKTHI MOTPEONISIFOTCS HE
CTOJIBKO OJaromapsi TOMy, YeM OHH SIBIISTIOTCS (MaTeprajIbHO), CKOIBKO TOMY, YTO OHU
MPENICTABISAIOT (AYXOBHO WJIM COIMAIbHO). UTO Takoe CHMBOJIBI U MOYEMY OHHU TaK
BaXHBI? CHMBOJIBI CO3[AIOT 3HAYEHHUS, CUMBOJBI — 3TO caMa CyTh KYJIBTYphI. DTO
MHOTOOOpa3HbIE CpENCTBa pacmpocTpaHeHuss uHopmaruu o0 camoMm  cebe.
CoBepmuTh MOKYTKY, MPUOOpecTr OpeH I, 3HAYUT UACHTU(DUIIUPOBATH CEOSI C HUM, H,
KOHEYHO, paccka3aTh 0 cede ApyruM. «ThI, 3TO TO, YTO ThI €11, HOCHUIIIh, THI — 3TO TO,

YTO ThI IOTpeOseiby.[3] Ceromnsmane Hanbosee yCrenHbie OPEH b SBISTFOTCS HE
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IPOCTO CUMBOJIAMH OTIHYMs MpoaykTa. KynbToBblil Opena — 3To Bepa. Y HHUX eCTb
MOpaJib, OHU OJIMLIETBOPSIOT LIEHHOCTU. MBI HOCUM 3Ty 3HAUUMOCTb, KOTJIa TTOKYTIaeM
onexnay «GUCHI», mbr motpebnsiem 3HaunmMocte « MCDONALDSy, MbI monamgaem
B 3HAYMMOCTh MHPOBO33pPEHHUS KOMIIAHWU M JIETAEM HA HEH, KOIZa BXOAHM B CaJOH
camosiera « ADPODJIOT». bpenapl PyHKIIMOHUPYIOT KaK CAMOCTOSTEIbHBIE CUCTEMBI
3HaYUUMOCTEH. ITO  Ccmoco0, TMO3BOISIOMIMA  MOTPEOUTENSIM yOIMYHO
POJAEMOHCTPUPOBATh OTIMYMUTENIbHBIN HaOOp yOexxneHud u neHHocreid. KonewHo,
100011 M3 MPOU3BOIUTENIEH MEUTAeT, O CO3/IaHUU TaKOM MPOYHOU CBS3H MEXKITY
norpeduTenemM U OpeHI0oM, YTOObl «HE OOHApYKMB CBOETO OpEHJa B ACCOPTHMEHTE
MarasuHa, IbITajJCcs HaWTHU ero B Apyrux marazuHax». [l] Ho curyanus Ha pblHKe
MOKAa3bIBA€T, YTO TAKYH0 HEPa3phIBHYIO CBs3b OOECHEUMBAIOT JIMIIb EAUHUIBI
OpEeH/IOB, OCTAJBHBIM € IIOCTOSHHO HAaJ0 3aBOEBHIBATh BCE HOBBIX WU HOBBIX
norpeodureneil. [louemy Tak mpoucxomut? Jlemo B TOM, 4TO JO HEIABHETO BPEMEHH,
OOJBIIMHCTBO KOMIAHUM, paboras Haa OpeHAOM, NbITAIUCH HEIPUKPBITO
MaHUIIYJIMPOBATh TOBEJAEHUEM MOTpeduTens. MeHnemkep OpeHAa JUKTYET, KaKUMHU
OyaIyT MPOAYKT, YIIaKOBKa, pekiama, MIpoABHUKEHUE, 1IeH000pa3oBaHue U OromxkeT. Ha
PBIHOK BBIXOJIUT OpEHJ], MOJHOCThIO OMpPENEIseMbIil STUMU PEIIEHUSMH, U YCIOBHS
JTUKTYET IPOU3BOJIUTEIND, @ HE TOTPEOUTETD.

Ho »ta monens yxe ycrapena. HoBbiMM IIaBHBIMU JEHCTBYIOIIMMU JIHIIAMHU
BBICTYIIAIOT MOTpeOUTENH, a OHU TPeOyroT Oosblel CcBOOOABI Mt (HOPMHUPOBAHHUS
cBoero coobmectsa. [Ipumepom ycrapeBaroIIMX OTHOLIEHUN MOXKET CIY>KUTh SI3bIK
COBPEMEHHOTO MAapKETHUHIa, KOTOPbIA Ha TMPOTSHKEHUH HECKOJBKUX TOKOJIECHUN
KONUPOBaJ JIGKCUKOH BOEHHBIX. MAapKETOJOTH MPOBOAAT  «KAMIIAHUW» U
«HACTYIUICHHS» Ha KOHKYPEHTOB, CTPEMSTCA K «JOMHHMPOBAHHUIO» Ha pPBIHKE,
TOPOHUKAIOT» Ha PBIHOK M «3aXBaThIBAIOT» JOJAU pbIHKA. J[JI1 COBPEMEHHOro
KyJIBTOBOTO OpeHJa €ro pojib B MOTPEOUTETHCKOM OOIIEeCTBE CBOAMTCS HE K
KOMAaHJIOBaHUIO Ha PbIHKE, & K MOJAEPKaHUIO U BOCMUTaHUIO coobmiecTBa. Ho mms

TaKHX IICPCMCH HCO6XOI[I/IMO 3HAUUTEJIbHOE M3MEHEHUE OTHOIICHUIA. MapKeTonoraM
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CIIEyeT 3aHSAThCSI MAapKETHHIOM COOOIIECTB, COBEPIIECHCTBYS METOJbl BHEAPEHUS
OpeHl0B B KOJUIEKTHBHBbIE OOpa3oBaHMs.[l] D10 moTpedyeT OrpoMHOro cjaBura
TEOPUU M TPAKTHKH, MOTOMY YTO CIEAYIOUIEH KOHIeMIMeW MapKeTHHTa Oyaer
MapKEeTUHI COO0IIecTB. MapKeToJoru JOMKHBI (DOKyCHpOBATbCS Ha CO3aHUU U
HoJyIepKaHUM COOOILECTB, TaK 3TOr0 Tpedyer dyenoBeuecTBO. [IpuHanIexXHOCTH —
dbyHnameHTanbHass TOTPeOHOCTH oOmiecTBa. MBI HE MOXKEM HE TNPUHAAIEKATH.
HecMoTpsi Ha aMepHUKaHCKYIO MJIel0 00 MHIMBUIYaJIU3ME, JIFOAU BCErAa CTPEMUIINCH
OKa3aTbcsl B rpynme. Y TeX, KTO AeWCTBOBaI B IpyNIeE, ObLIN JIydIINE BO3MOXKHOCTH
BBDKHMBAHUSA, YE€M Y OJMHOYEK. Y MHOTHUX HapoAOB HM3THAHWE M3 OOIMMHBI (WK
JPYTOro COBMECTHOTO IPOXKUBAHMUSA) SIBISUIOCH CAMBIM CTpAIlIHbIM Haka3zaHueM. M3rou
ObuUTH, (hakTUYECKH, oOpedeHbl Ha ruOenb. HecMoTps Ha TO, YTO MBI KMBEM B
NOCTHHIyCTPUAJIbHOM O0OIECTBE, U OOIIMHHOE MPOXKUBAHUE KaHYJIO B JIETY,
IPUHAIEKHOCTh K COLMAJIBHOM CEeTH BCE €IE BIUSAET HA CTEIEHb BBKMUBAEMOCTHU
YelioBeKa B  HAIIeM CIIOKHOM COBpEMEHHOM Mwupe. HaspiBas NpUYMHBE
OPUBEPKEHHOCTH M MPUCOECAMHEHMS, JIIOAM OTMEYaloT O HEOoOXOAMMOCTH
NPUHAICKATh K 9YeMy-TO, ObITh 3HAYMMBIMH, ITOUYBCTBOBATh 0€30MaCHOCTh, NMETh
nopsiIok U cBoeodOpazue. Ho Ham HE0OXOAMMO MPHUHAJJICKATh HE TOJBKO YTOOBI
BbDKUTh. Ham 3TO HyXHO, 4TOOBI CO3/1aTh YYBCTBO PEaJbHOCTH U 3HAUUMOCTH.
3HAYMMOCTh CO3/AaeTCS WMEHHO MOCPEACTBOM Tpynmbl. KaxIplii 4ieH Tpymmbl
YKpeIisieT MpaBIoNoA00re JaHHOM cUCTeMbl yOeXIIeHUM, NMPUBOJS CBHUIETEIbCTBA
NPUHATHS 3TON CUCTEMbI CBOUMHU YICHAMU.

Ha camom gene oOuMHHOE CO3HAHME HE MPOMNANO, KaKk M HE HCye3sia cama
obmmHa. OHa MPOCTO M3MEHWJIACh M YCHELIHO 3BOMIOLMOHUpOBaia. W 3ToT dakt
HY)KHO UCIOJBh30BaTh MapKeTojoraM, KakK YK€ JaBHO YCIEUTHO WCIONb3YIOT
BCEBO3MOKHBIE KYIJIBThI, CEKThI U Apyrue coodiectra. [ OpeHI0B HAcTajIo BpeMs
3aHATb CBOE MECTO CPEIH JIPyrHX coOOIIEeCTB B coBpeMeHHOM mupe. Ho nmms atoro
HAJI0 TOHSTh, Kak 0Opa3yercs Takoe COOOIIECTBO HOBOIO THIA W YTO OHO M3 cels

JOJDKHO IIPCACTABIIATH. KOHG‘—IHO, HOTpe6I/ITeHI/I, HE XOTeau OBl CTarh YJIEHAMH
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TPaJULMOHHBIX COOOIIECTB C MPUHATUEM OMPEICICHHBIX 0053aTeNbCTB, C BETUKUMU
U HESICHBIMM LEJSIMHU, KOTOpbIe TpeOYIOT 3HAYMTENbHBIX 3arpar BpeMeHu. C Jpyroi
CTOPOHBI, COOOIIECTBO OpeHJa MJOKHO COOTBETCTBOBAaTh BCEM TPAIUIIMOHHBIM
INPU3HAKaM COLMOJIOTMYECKH OIpPENeIsieMON TIpyINIbl. OTH MHHH-COOOILECTBA
JOJDKHBI CO3[]aBaTh BHYTPEHHEE UYBCTBO CBSI3M MEXIY WICHAMHU U KOJUIEKTUBHOE
YYBCTBO OTJIMYHSI OT JIIONEH, HE BXOASIIMUX B 3TO COOOIIECTBO. BO3MOXHO, TOIKHBI
ObITH COOpaHMsl, PUTYyaIbl U TPAIULIUU, KOTOPBIE CIyXKaT OTYETIMBBIMU CpPEICTBAMU
onpejeneHuss Takoro coodmectBa. Commacurech, Korma Bbl BHAWTE YeEIOBEKa
MOJIB3YIOIIUMHUCS TOBapaMu TaKUX K€ OpPEHJIOB, UTO U Bbl, TO UCIBITHIBAETE YYBCTBO
CUMIIaTUU U MPUYACTHOCTH K YEMY-TO OOIIEMY.

YToObl BBICTPOUTH HOBYIO (Quiocoduio OpeHna, HYXKHO NOJONTH K 3TOU
npobsieMe ¢ TOUKU 3pEHUs OpraHU3allMK COOOIIEeCTBa WM KyJbTa. 3a MPUBJICUYCHUEM
K OpeHjiaM U KyJIbTaM CTOUT OJIHA U Ta ke JuHaMuKa. Jlyrimac ATKUH B cBoeil pabote
«KynpT OpeHI0B» aeT CIeAyIOIINE ONPENEIECHUS 3TUM SIBICHHUSIM: KyJIbT-IpyIa Win
JNBWKCHHUE, UCIBITHIBAIOIIECE CUIBHYIO WA YpPE3MEPHYH IPUBA3aHHOCTb WU
IIPEAAHHOCTh HEKOTOPOMY JIMIY, MAECE WM IpeAaMeTy. Takas rpylna IpeacTaBiseT
co0Ol 4YeTKO OrpaHUYEHHOE, NPEeJaHHOE COOOUIECTBO C MHUPOBO33PEHUEM,
OTIIMYAIOUIUMCS OT 00LIenpUHATOr0. OHA UCHBITHIBAET UCKIIOUUTENBHYIO (TO €CTh HE
pasfenseMyro ¢ APyruMHU TPYIIaMH) PUBEPKEHHOCTD, a €€ WICHbI Ha JOOPOBOJIBHOM
OCHOBE 4YacTO CTAaHOBATCSA AKTUBUCTAMU M IIPONAraHAUMCTAMM IIPEIMETa CBOETO
nountanusd. KynbToBblii OpeHI - TOproBasi Mapka, B OTHOIIEHWH KOTOPOHW TpyIina
noTpeOuTeNel BBIPAXKAET CUJIbHYIO MPEAAaHHOCTh WM NPHUBEPKEHHOCTh. Takas
rpynna mnpeAcTaBisieT co00il YeTKo OrpaHMYeHHOE, MPENIaHHOEe COOOIECTBO C
MHUPOBO33pEHUEM, OTIMYAIOIUMCA OT  oOmenpuHaToro. (OHa  UCHBITHIBAET
UCKIIFOYUTENBHYIO (TO €CTh HE  pa3ielsieMyl0 € JApyIrMMU  TpYyNIamH)
IPUBEPKEHHOCTh, @ €€ WIEHbl Ha JO0OpOBOJBHOM OCHOBE YAaCTO CTAaHOBSITCS
AKTUBHCTAMH U MIPONAraHIuCTaMM PEAMETA CBOEro NounuTaHus. [ 1]

O4eBUIHO, YTO MHOTHC KIIOUEBBIC IOHATHS B JaHHBIX OIPEACICHUIX
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SBIISIIOTCSL colronoruueckumu. [1osToMy u Haslo paccMaTpuBaTh OPEHANHT HE TOIBKO
C TOYKHM 3PEHHUS MApKETHMHIOBOW COCTABJISIONIEH, a ropas3o IIUpe, ¢ TOYKUA 3PEHUs
CO3/IaHUsl OMPEACIIEHHOTO COOOIIECTBA MOYMTATENed MTaHHOW MapKd CO BCEMHU
BBITEKAIOIIMMHU U3 3TOTO TOCIEACTBUIMH.

Jlo cux mop Teopus U MpakTUka OpeHAuHra 6a3upyercs B MEPBYIO ouepellb Ha
co3nanuu pupMeHHOro cTUIIs. OCHOBHBIMU XapaKTepUCTUKAMU OpeH/Ia SABISIOTCS:

— ocHoBHoe ero coaepxkanue (Brand Essence);

— (yHKIIMOHATBHBIE U AMOITMOHAIBHBIE accornanuu(Brand Attributes);

— BuU3YyaJbHBIN 00pa3 mapku(Brand Image);

— cnoBecHas yacth Mapku(Brand Name);

— 000011I€HHAs] COBOKYNTHOCTh IPU3HAKOB OpeHa, KOTOpasl XapaKTepus3yeT
ero uHauBUAyaasHOCTH(Brand Indentiny);

— YpOBEHb HM3BECTHOCTM MapKH Yy TMOKynareiei, cuna Openpa (Brand
Power);

— croumocTtHble noka3arenu(Brand Value).[6]

Uness ¢pupmenHoro ctuis npuHajuiexut I1.bepHeHcy, BrepBble co3aaBlIEMY
ero B Hayaime XX B. JUISI HEMELKOIO JJeKTpoTexHudeckoro koHuepHa AEG. B
JanbHEWIIEeM BC€ KpYINHblE (QUPMbl CTalMd HUCHOJB30BaTh JAHHYIO CTpaTETHIo
Oopenaunra. Ho, kak yke TOBOPHIIOCH, TIPU JAHHOM TOAXOAEC OpeHa OmpeaemnseTcs
pelIeHUsAMHU, UCXOASIIMMHU OT MPOU3BOAUTENS, a HE MOoTpeduTens. Mbl mocrapaemcs
U3JI0KUTH IPUHIUIIBI CO3/1aHusl OpeHa Ha OCHOBE TEOPUHU COOOILECTB.

Wrak, rmaBHbBII NOCTYJAT- JIOAM CTPEMATCA B cooluiecTra. B kaxayro rpymimy
YeJIOBEK BCTYIAET, PYKOBOJCTBYSCH OIPEIEICHHBIMH MOTHBAaMH. JTO MOTYT OBIThH
MOTHBBI 0€30MaCHOCTH, YOCKICHHIA, HHTEPECOB, BHITOJABI M T.J. UTO K€ 3acTaBisieT
JrofIel BCTYIaTh B KyJbTOBble cooOmiecTBa? Kak HUM CTpaHHO 3TO 3BYYMT, HO JIFOAU
BCTYMAlOT B KYJbTbI, YTOOBI MOJYYUTH OOJBIIYI0O HWHIUBUAYAIbHOCTh. VIMEHHO
COOOIIECTBO TMOXOXKHUX JIFONEH TOAJNEpKUBAaeT WHAMBHUIYATIbHOCTh. UeNoBek,

npuoOpeTasi TOBapbl OMpPENEICHHBIX OpEeHIOB, [OJDKEH, C OJHONH CTOPOHBI
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YyBCTBOBAaTh C€0s 4aCThIO OMPEICICHHOW TPYIIIbI, a ¢ APYrodl MOHMMATh, YTO OH
OTJIMYAETCS OT BCEX OCTANIbHBIX co001IecTB. Bce Mbl 0CO3HaeM CBOIO YHUKAIBHOCTh B
OTJIMYUE OT OCTaJdbHbIX. MBI MOXEM YYyBCTBOBaTh CE€OsI HEYIOBICTBOPEHHO B
OKPY>KE€HUH, TJIe 3Ta YHUKAJIbHOCTh HE MPU3HAETCA U HE IPUBETCTBYETCS. YUYacTUe B
rpyIle, TAE HAIM OTIWYUSA NMPUBETCTBYIOTCS JIOABMU, TaK K€ OTIIMYAIOLIIUMUCS OT
JIPYTUX, HO TTOXOKUMH Ha HAcC, yTEHIaeT MO Moa0aapuBaeT. DTOT MPOLECC Mbl BUAUM
BCIOJly - Ha paboTe, B LIEPKBU, NapTUU U MPHU MOKynke Openpa. Takum oOpazom,
MOXXHO  yTBEp)KJaTh, 4YTO TJIAaBHBIM MOTHUB, MPHUBEPKEHHOCTH OpeHIYy-3TO
npuodpeTeHue OoibIIel HHAUBUIYyAIbHOCTU. [l03TOMY MapkeTosioraM Hajo OTOUTH
OT OOBIYHOTO TPHUHIMIA — MBI paboTaeM JJig BCEX U 3aHATh MO3UIMIO — HAIll TOBap
IpeIHa3HauYeH He JJI KaK0TO0.

Bropoe ycioBue co3maHus cOOOIIECTBA, NPUBEPKEHHOIO OIPEIEICHHOMY
OpeHay - 9TO 0OIIME WHTEpPEeChl U IEHHOCTH BHYTpH rpymmbl. Kyner, Openn,
MOJIMTUYECKAs] TAapTUsi — HEBAXXHO - JIOJDKHBI MMETh CUCTEMY 3HAuMMOCTEH. OTa
cUCTeMa ABIAETCS OOBEAMHSIONIEH CTPYKTypoil — uaell mia coobmiectBa. OHa
SBJISIETCSL YACThIO TOTO, YTO OTAENSET UX OT OCTaJbHBIX Jitofiei. CeromaHsl KyJbTOBBIN
OpeHn — 370 Bepa. bpeH bl HAMOMHSAIOT HAIy U3Hb 3HAYUMOCTHIO. MBI HOCUM ATy
3HAYUMOCTh, Korma nokymnaeM onexay «OGGI», Mbl moTpebinsieM 3Ty 3HaYHMMOCTb,
Korga enuM B ceTu pectopaHoB «lllokomamnuiiay, Mbl TomagaeM B 3HAYUMOCTH
KOMITAaHUH «A3podIoT», KOTrJa BXOAWM B CaJOH camofieTa. [[eHHOCThIO B JTaHHBIX
Clly4asiX MOXET OBITh YTO YTOAHO - JKOJOTHYHOCTH MPOAYKTa, IKOHOMHYHOCTb,
YECTHOCTh TPOU3BOAMTENS, 3I0POBBIM 00pa3 »KW3HU, OmpeneieHHas arMmocdepa
YyBCTBO PAJOCTH, ONBIT pabOoThl Ha pbIHKE. CHUCTEMBI IIEHHOCTEH MOXKHO
3aMMCTBOBAaTh B OKpYXaloIIeW KyabType U aJanTUpoBaTh HMX K COOCTBEHHOM
OpraHu3aluu.

B-TpeTbux, CTOUT OTMETUTH, YTO B OyKBaJIbHOM CMBICIIE COOOIIECTBO CTPOUTCS
BOKpYT TOBapa, HO Ha CaMOM JieJie OCHOBAHO Ha OMPEJEICHHOM CIOCO0E MBIIUICHHUS.

Ecan MMpuIrsaACThCA, TO MBI YBHIWM, YTO MCKY JKIbMH, HOTpC6J'I$IIOH_II/IMI/I
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ONpPEEIICHHBIE MAapKH TOBAPOB, €CTh HEYTO CXOXkee. YUJIeHbl TOProBOM MapKu
«People» oxapakTepuzoBaiu Obl ceOs Kak MPaKTHUYHBIE, JEIOBbIEC, KOHCEPBATUBHBIC.
A mobutemn  «MCDONALDS» cka3zaau Obl, UTO OHHM BecCelble, MOOMIBLHEBIE,
HenpuxoTauBbie, koMMmyHHKabenpHble. «HARLEY DAVIDSON» KynbTHBUpYET Y
CBOMX NPHUBEPKEHIIEB 00pa3 «mioxoro mapHs». Takum o0pa3oM, JItOJEH BIEYET K
COOOIIECTBY JIONIEH, MBICIISIIIIMX CXOKUM 00pa3oM U OTIIMYHO OT OCTaJIbHOTO MUpA.

W nocnenusisa uness gopmupoBaHus OpeHAa Kak cOOOIIEeCTBa, COCTOUT B TOM,
YTO YeM BBIIIEC CTENEHb B3aUMOJICHCTBUSI YJICHOB TPYIIbl M OOJbIIE KOJIUYECTBA
B3aMMOCBS3€i, TeM OoJbllle CTENeHb MNPUBEPKEHHOCTH. HeoOXomuM COBMECTHBIM
ONBIT WiIeHOB coobmecTBa. Hanmpumep, aBuakommnanus «JET BLUE» npaktukyer
COBMECTHYIO YOOpPKY CajJlOHa CaMOJIETa BMECTE C MacCa)XUpaMH, TaKUM 00pa3oM, Bce
KJIMEHTBI CTAHOBSITCSI CONPUYACTHBIMU K 3a00T€ 0 maccakupax. X0opoulo Ipeycrenu B
OMbBITE B3aMMOJICHCTBUSI CETEBbIE KOMITAHUU. EsKeHenelbHbIE MPE3EHTAIINN, BCTPEUH,
KOpPIIOPATUBHBIE MEPOIPUSATHUS, COBMECTHO NMPOBOAMMBIE aKIUKA  JENal0T JUJIIEPOB
0€30rOBOPOYHBIMH NIPUBEPKEHIIAMH CBOEH ceTH. Mexay HUMU (DOpPMHUPYIOTCA HE
TOJIBKO JIeJIOBbIE, HO M JIMYHbIE OTHOWIEHUS. Takue OTHOIIEHHS MEXIY
MOTPeOUTENISIMA  TOBapa MeuTa Jro0oro npousBoautens. bpenn-sto moau. MimenHo
JIFONIU TIPUBJIEKAIOT K OpEHy IPYTUX JIOICH.

N emé, yToObl KIUMEHTHl ObUIM MPUBEPKEHBI OpeHay, Hal0 4YTOObl KOMMAaHUS
NOCTOSTHHO JEMOHCTpHpOBaJla CBOIO IpeAaHHOCTh norpedutrensm. [lorpeburenu
OyayT TOKYyIaTh JOPOTHE OpeHABI, e€Ciau OyayT BEepuTh KoMIaHuu. M omsaTh 31ech
YMECTHO MPHUBECTU NMPUMEP C CETEBBIMH KOMIAHMSIMHU. MUIUIMOHBI pyOned Tparar
«AVON», «KAMWAY», <kMARY KAY» u ap. Ha nogapKu, MOE3AKU, pPa3BIeKaTeIbHbIC
MEpOMNPUATUS IJII CBOUX IUJIEPOB. 3arpaThl OrPOMHBIE, HO €CJIM MOCKYHHUTBCS, TO
MOKHO Pa3pylIuTh KyJabT OpeHaa.

Wtak, 151 co3nanus yCcremHoro Opexaa Heo0X0IMMBbI CIeIYIOIINE YCIOBUS:

® 0CO3HaHHE Ba)XHOCTHU COOOIECTB,

¢ (HOKyCHUpOBKa Ha JIUYHOCTH,
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® JIEeMOHCTpalus JIOOBU U MPEAAHHOCTH KIUEHTAM,

® KyJIBTHUBUPOBAHUE YyBCTBA MHIWBUAYAIBHOCTH U IPUHAIEKHOCTH,

® JCIIOJIb30BAHUE COLIMAIBHBIX CBA3EH U B3aUMOJCUCTBHS,

® CO3/IaHME YCJIOBHI 111 COBMECTHOTO OIBITA YJIEHOB COOOIIECTBA.

MBI KuBEM B JyXOBHOM SKOHOMMKE. ECTh PBIHKM HE TOJIBKO TOBAPOB MU YCIYT,

HO ¥ MHUPOBO33peHHH u coolOmiecTB. Mwmerorcs Kkak mOTpeOUTenn, TakK U
MPOU3BOJIUTENN CUCTEM yOexaeHuil u coobmiectB. Ho ecnu Ha pbiHKe
HDKOHOMMYECKOM CIIPOC MOYKET ITaJIaTh UM PACTH, TO HA TyXOBHOM PBIHKE CIIPOC Yalle
BCEIr0 OCTaeTcs MOCTOSHHBIM. Bcerna cyiiecTByer He0OOXOQUMOCTh MPUHAMIIEKATh U

HMETh 3HAUMMOCTh. DTO HEOThEMJIEMbIC COCTAaBJIAIOIIINEC YEJI0BCUCCKOM IIPpUPOAbI
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brenda.html (Data obrashhenija 12.04.2017)
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AHHOTALIUA

PaccMoTpeHbl  OCHOBHBIE  aCIEKThl  Pa3BUTUSA  OpEHIWHTa  MEIUIIUHCKOTO
VUPEKJICHUS B YCJIOBUSAX HUGPOBU3AIMUKA CHUCTEMBI 3ApaBooXpaHeHus. bpenn
MOMOTAeT TOTPEOUTENII0 BBIOUpPATh MECTO OKa3aHUs MEAMIIMHCKON YCIyTH,
SBIISISICH CBOCOOPA3HOM rapaHTHEl ero KauecTBa. B xone aHanmsa ObUTH PaCKPBITHI
OCHOBHBIE TIOJIXObI K OPEHJIUHTY, a TaKXe CYILECTBYIOIIUE HA JAaHHBI MOMEHT

pOOJIEMBI €r0 IPOABMKECHHS B ITU(POBBIX KOMMYHUKAIIHSIX.

KiroueBble cjIOBa: MEAUIIMHCKUAE YUYPEXKJEHUSA, OpEHAUHI, MPOJBUKEHUE

MEIUITUHCKUX YCIYT, ITU(GPOBasi IKOHOMHKA.
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Abstract

The main aspects of the development of branding of medical institutions in the
conditions of digitalization of the health care system. The brand helps the
consumer to choose the place of medical service, being a kind of guarantee of
quality of treatment. The analysis revealed the main approaches to branding, as

well as the existing problems of its promotion in digital communications.
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THE ROLE OF BRANDING OF A MEDICAL INSTITUTION IN THE
CONTEXT OF DIGITALIZATION OF HEALTHCARE

O,Z[HI/IM N3 CaMbIX AaKTyaJIbHBIX TPCHAOB PAa3BUTHA OSKOHOMHKH SABIIACTCSA e€

nmudpoBU3aNKs, KOTOpas 3aTparuBaeT pasHbie cdepbl, B TOM 4YHUCIE W

! Marepuanst VII MexayHapoHON HayYHO-NPAKTHYECKOM KoHpepeHmu I'uibaun Mapketonoros u PDY um. I'B.
[TnexanoBa «Mapketunr Poccuny» (ITaHKpyXHHCKHE YTSHHS ), TOCBSIIEHHON 30-IeTHIO TIEPBOI pOCCUICKOI
kagenps! mapkernara @I'bOY BO «Poccuiickuii skoHOMUdecknii yauBepcuteT nMmenu [.B. ITnexanosa» n 85 —
JIETUIO OCHOBATEs epBOi Kadeapsl MapkeTHHra npodeccopa ConoBbeBa boprca Anekcannposuya ([lata
npoBeneHust: 25 okTsaops 2019 1)
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3npaBooxpanenue. [losBuncs maxe coorBercTBytounii Tepmun «digital healthcare»
win  «uudpoBas meaunuHay. JlaHHas TEHACHIMS CIOCOOCTBYET (DMHAHCOBOMY
IPUTOKY U yBenudennto noau BBII [4].!

3MpaBOOXpAaHEHHUE SIBIISCTCS OJHUM W3 KIFOYEBBIX (DaKTOPOB AKOHOMHYECKOTO
pocta moboi ctpansl. B PO nudposas mMeauirHa mnoka emie HaXxoJuTcs B Mpoliecce
cranoBieHns. C pazButreM MHGOPMAIMOHHBIX TEXHOJIOTHH cepa 3apaBooXpaHEHUS
NpoWJIeT 3HaYuTeNbHYI0 TpaHchopmaiuio. CoBpeMeHHbIE HUPPOBBIE TEXHOJIOTHH
CO37Aa0T KapJIWHAJIBHO HOBBIE IEPCIIEKTUBBI Pa3BUTUA OTpaciu. BHenpeHue ux B
MOBCE/IHEBHYIO MPAKTUKYy MEIUIMHCKOTO YUPEKJCHUS CTPEMHUTEIBHO W3MEHSET
CrOCOOBI JICUEHUS W JIMarHOCTHKH, a Takke (OpMbl KOMMYHMKAIIUM Bpadeil ¢
naupeHTamu. [ludpoBuzanuss MEOUIMHBI  TMO3BOJIUT  YIYUYIIWTh  Kadye€CTBO,
JIOCTYITHOCTb, CBOEBPEMEHHOCTh U KOM(OPTHOCTh OKa3aHUsI MEIUIIMHCKUX YCIYT 3a
CUeT WCIOJIb30BaHUSI HWH(OPMAIIMOHHBIX CEPBUCOB BCEMH CYOBEKTaMHU DBIHKA.
[HudpoBass  peBomonUMs B MEAMIMHE  TO3BOJUT  MOAHAITH  CPEAHIOIO
MPOJOIKUTEIBHOCTh JKU3HU HACEJICHHUS U TPYIOCIMOCOOHBIA BO3PACT, YTO OKAXKET
MOJIOKUTEIBHBIN d(PPEKT Ha TeMn SKOHOMHYECKOTO pa3BuTusi. OTMETUM, YTO Ha
COBPEMEHHOM JTane pa3BUTHs LHUdpoBas MEIUIIMHA CTAaHOBUTCA Bce Oosee
MPUBJICKATEILHON c(hepoil HHTEPECOB ISl BIOKCHHSI MHBECTULINN.

[udpoBuzammss  TpaHchopMUpyeT  KaHAJIbl ~ KOMMYHHKAlUU  JIe4eOHO-
npodunakruaeckoro yupexaeHus (JIIIY) ¢ kaumentamu. CTaHOBUTCS BaKHBIM
pa3BUTHE U AaKTyaJu3alusi CBOETO caiTa, COLMAIBHBIX CETel U MOOWMIIbHBIX
NpuiioKeHW. JlaHHBIA IIar MO3BOJISIET COKPAaTUTh BpPEMs 3allUCU Ha TIPUEM,
3aJIeCTBOBATh YMOOHBIM PEXUM OTCICKHBAHUS Ak u Apyrux HoBocteit JIITY.
BaxxHoe 3HaueHue B 1U(PpoBON MeAMIIMHE MPUOOpPETaeT OPEHAMHI. DTO CBS3aHO C
JKECTKOM KOHKYPEHIIMEW HE TOJBKO B OTpACciM, HO WM B Menua KaHanax. Jid

KOHTaKTHBIX ayqutopuit JIIIY HEoOX0auMO NeMOHCTPUPOBATH CBOM OTIMYUTEIHHBIC

! LindppoBusanus SKOHOMHKH: BO3MOXKHOCTH U TIEPCIIEKTUBH 11s JlanmsHero BocToka Pesxum moctyma:
https://www.bfm.ru/news/394602. Jlata o6pamenus: 18.01.2019
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OCOOCHHOCTH JJIs1 JOCTUKEHHSI KOHKYPEHTHOTO IPEUMYIIIECTBA.

MenunuHckoe 00CayXKUBaHUE HE OTHOCUTCS K TOM KAaTeropuu yCIyT, KOTopas
aJICKBaTHO MOXET OBbITh OLIEHEHA Mepel MOKyNKo. MeauMHCKas yciryra He sIBJISIETCS
TOBapOM, KOTOPBIH MOXKET OBITh BO3BpalleH B MarasuH. Cepbe3Has mpoOieMa B
OPOJABW)KEHUU  MEIUUMHCKUX yCIyr — O3TO HENOHMMaHWE IOTpeOuTenem
MEIUIMHCKUX TEPMUHOB, MCHOJB3yEMBIX B pekiaMHbIX U PR-oOpamenmsx [3].
[TosToMy 0co0yt0 Ba)XHOCTb B BUAY CHEHU(PHUKUA pbIHKA MpuoOpeTaeT OpeHA
MEIMLMHCKOIO yupexnaeHus. OH co3gaeT HyXHYI armocdepy ais BbliOoOpa
NAlMEHTOM MECTa JIeYeHUsl. bpeHAuHr MeayudpexIeHus (popMUpPYEeTCs U3 BHEIIHEU
aTpuOyTHKH, 00pa3a pyKOBOJIUTENEN U COTPYAHUKOB, COLMAIBLHOTO U OM3HEC-UMUKA
JIITY, Knro4eBbIX METOAUK JICYEHUS U KOPIIOPATUBHOU KYJIBTYPHI [2].

B nmocrpoenun OpeHzia MHOTME OpPraHu3alydd JTOBOJIBHO YacTO MAYT MO IYTH
OpUBJICYCHUsI K cebe BHUMAHMS 4epe3 CO3JaHUE 3allOMUHAIOIIETOCS BHU3YyaJbHOTO
oOpaza. JlJi1 3TOro MCHOJIB3YIOTCSl 3JEMEHThl KOPIOpPaTHUBHOIO au3aiiHa. OgHako
OOJIBIIMHCTBO MEIULMHCKUX YUPEXKICHUN HE 3aHUMAIMCh UCTOPUUECKH CO3/IaHUEM
(UpPMEHHOIN CUMBOJIMKM Ha TOM YPOBHE, KOTOPBIA XapaKTepeH sl MOTPEOUTETbCKUX
TOBapOB MAacCOBOTO cHpoca. PHIHOK MEIMIMHCKUX YCIOYr chneuu@uyeH, U 4acTto
camMblii JIETKUHA cHoco0 co3gaHus OpeHJa MEIUIIMHCKOTO LIEHTpa  SBISETCS
WCIIONIb30BAHUE €r0 3HAMEHMTBIX Bpa4edl WM IIPOCTO JOAKE€ €ro OCHOBATENEH.
JIOCTaTOYHO BCIOMHHTH, HalpHUMEp, TAKUE H3BECTHBIC YUPEKIEHUS KAaK MHCTUTYT
XApyprud WM.  BumHeBckoro,  MOCKOBCKHM  HAay4YHO-UCCIIEI0BATEIIbCKUI
oHkojornuecknuii MHCTUTYT uM. IL.A. Tepuena wim OI'BY «HMXI[ um. H.A.
[Tuporosa» Munszapasa Poccun, KOTOpBIM paCCMOTPUM Aajee.

Jlorotun 6penga ®I'bY «HMXI] um. H.U. ITuporosa» Munszapasa Poccuu Obut
pa3paboTaH MapKeTOJIOraMH, KOTOPbIE YCTAaHOBWIIM ISl HETO CJEIYIOINE OCHOBHBIC
3a/la4d: OH JOJDKEH CIIYXKHUTh IMOJITBEPKICHUEM BBICOKOIO Kaue€CTBAa MEAUIIMHCKOTO
YUpPEXKACHUS,, OCHOBHOM aKIEHT JOJKEH OBbITh MOCTPOEH Ha JIOBEPUH, SMIIATUU U

UCTOPUH MEAMIIMHBI. DTO PEAIM30BBIBACTCS C TIOMOINBIO IIBETa, CAMBOJIOB U (UTYD.
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B norotumne ucnonb3yroTcs KIOYEBOW CHMBOJ, OJUIETBOPSIONUINN OPUIIMAIBHOCT U
NaTPUOTU3M, — JIBYIJIaBbI opesi. CUMBOJIOM MEIUIIMHBI, 0€CCMEPTUS U BEYHOU JKU3HU
CUMTAETCS 3Mes ¢ yamiei sna u nocox Ackienus. OcHOBHOU (hOH, MpencTaBICHHBIN
Ha JIOTOTHUIIE — KPACHBIA, TaK KaK OH aCCOLMUPYETCS C JHEpruer, cuiaou. Takum
o0pa3oM, COBOKYMHOCTh JaHHBIX aTpuOyTOB OTpakaeT TOCYAAPCTBEHHOCTb,
opUIMATHPHOCT, W MEIUIIMHCKUN Tpodmib. Bmecte ¢ TeMmM, OCHOBHOW JIOTOTHII
nonosHser uurara llpesuaenra OI'BY «HMXI um. H.U. ITuporoBa» Mun3npasa
Poccun lleBuenko FO.JI.: «IIuporoBckuii LleHTp — Xpam BpadeBaHHsI, BOCIIUTAHUS,
o0Opa3oBaHus U HayKu. B HeM ciyxaT UCTHHHbBIE TPO(PECCUOHAIBI U CHEUATUCTBI C
BBICOKMMU MOPAJIbHBIMM Kaue€CTBAMU M JyXOBHBIMH IOMBICIIAMHU. 31€Ch KaxK[blil

HAWJIET UCLICJICHUE U YTEIICHUE.

Pucynok 1 - Jlororun ®I'BY «HMXI um. H.!. IIuporosa» Munsapasa Poccun

HcTounmk: cocTaBIIeHO aBTOpaMH Ha OCHOBE BHyTpeHHeﬁ JAOKyMCEHTAlun

Baxxno ormetuts 10T dakt, uro jgorotun OI'BY «HMXI] um. H.W. TTuporosax»
MunsapaBa Poccunm He 3aperucTpupoBaH Kak TOBAapHbIM 3HaK. MenuiumHckas
OpraHu3alMsl MCIBITHIBAET PEMyTAlMOHHBIA yIIepOd €O CTOPOHBI KOPIOPATUBHBIX
KJIMEHTOB, TMOJyd4ash NPETeH3UM B OTCYTCTBUM XapaKTepHBIX 4YepT OpeHna, 4To
OTPULIATENIBHO CKa3bIBAETCS HA JIOSUIbHOCTU. CyIIECTBYIOT OIPEIEIECHHBIE PUCKU
KOTIMPOBAHHUS JIOTOTHUIIA HEAOOPOCOBECTHBIMU YYaCTHUKaMH pbIHKA. B wurtore, OpeHn
TEpPSAET CBOK LIEHHOCTh M 3aTPydHSET JaJIbHEHMIIEE NPOABHKEHUE B CETMEHTE

IUIaTHBIX MEIUIIMHCKUX YCIIYT.
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B ®I'bY «<HMXII nm. H.W. Tluporosa» Mun3zapaBa Poccuu pabora ¢ 6peHmom
MHUHHMMAaJbHA, TAK KAK OTCYTCTBYET MOJHOLEHHBIN OTAE]I MAPKETUHTA B MEIULITH CKOM
HEeHTpe. Y PYKOBOJCTBAa KOMIIAHUU CYKEHHOE NMOHUMaHUE BeieHus OusHeca. HoBbie
TEXHOJIOTUU PAcCMaTpPUBAIOTCS JIMIIbL C TOYKHA 3pPEHUST HOBOTO OOOpYAOBaHUSI.
Hanuune OpeHpa He CTUMYNIHUPYET €ro aKTUBHOE IMPOJBUXKEHUE C MCIOJIb30BaHUEM
HOBBIX TEXHOJOTHI. B Xome wuccienoBaHusi ObUIA BBIJCIICHBI KIIOYEBBIE ACIIEKTHI
aninentuku 6penaa openaa GPI'bY «HMXI] um. H.W. ITuporosa» Munszapasa Poccuu
U €€ JaJbHEUIINX NEPCIEKTUB.

Tabmuua — 1 Pazsurue aiinenTuku Openga ®I'bY «HMXI um. H.U. Iluporosa»

Munszapasa Poccun

Texyuiee noJioskenune | bimakaiiliasi nepcnekTuBa
CyTb OpeHpa:
v Oaun w3  JuMuepoB B cermenre | v OnuH U3 TUIepOB PhIHKA YACTHON METUIIMHBI
CTAIlMOHAPHOTO OOCIY)KHBAHHSA M B CerMeHre | v Bricoxmii YpOBEHB KBaJN(UKAITIU
JAMC MEIUIMHCKMX CIICIAAJIMCTOB
v Henonuplit UK MEIUIIMHCKUX YCIYT v CoBpeMeHHbIE TEXHOJOTMH JIMAarHOCTHUKU U
JIeUSHUS
[ToTpeburenn
v SAnpo LHA: *KEeHIUUHBI U MYy 4UHBI 25-34 v SAnpo HA: KEHIUMHBI U MYX4UHBI 25-54
v Hoxon cpennuii 4 Jloxon cpeaHuid, BBIIE CPETHETO
v Kommynukanus B Off-line v Kommynukarust B On-line
v OGpamiaroTcs KO Bpady Npd Hauuuud | v 3aboTa 0 CBOeM 37I0POBbBE, 370POBhE OIM3KIX
CHMITOMOB BO3BE/ICHA B KYJIBT
OMOIMOHAIbHOE OTHOIIIEHHE
v HoctynHas MeIMIIMHA (uena, | v YBepeHHOCTh B A(PQPEKTUBHOCTH JICUEHHUS,
pacnonoxernne, OMC) BBICOKasI KBaJM(UKaLUs Bpada
v Komdopr B KOHCy/IsTaTuBHO- | v KomQopT B cTanmonape
JTUArHOCTHYECKOM IIEHTpe v YBakeHue u 3a00Ta, yIOBIETBOPEHHOCTh
v Huskwuit ypoBeHb 3200THI
basosslie mapametpsl JIITY
v Jlydmiee cooTHOIIEHHUE 1IeHa/Ka4eCTBO v Bricokas kBanmudukaius Bpada
v' Cpennss xanuuKaiys Bpaua v' MakcuMajbHOE HAIOIHEHHE YCIyTH
v Crnaboe npucyTCTBHE B perHOHaX

HcTouHuKk: cocTaBIIeHO aBTOpaMu Ha OCHOBE BHyTpeHHCﬁ JAOKYMCEHTau

OtmeTuM, 4TO KpaiiHe HEOOXOIWMO MPOJIBUTaTh CBOM OpeHn B MHTEepHET. ITO
MO3BOJISIIOT  B3aUMOJICMCTBOBATh C MOJIOJEKHOW ayAUTOPUEH, KOTOpask MOKET
OKa3aThCsl KJIMEHTaMU KJIMHUKA. Ha maHHBII MOMEHT paboTa B 3TOM HaIlpaBiIeHUU
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BEJICTCSl TTIOBEPXHOCTHO W moka HedddexTtuBHO. Co3MaHBl aKKAYHTHI B COIMAJIBHBIX
cersix: Facebook, Twitter u Vkontakte. Ha stux momaakax mpouCXOAUT PENoCT
MOCJICTHUX HOBOCTEH, KOTOpBIE OTOOpakaroTCs Ha O(UIIMaIbHOM  CaifTe.
[lmanupyercs npoaBvkeHue B SHIEKCE MO KIKOUEBBIM ciioBaM. KoMmyHuKanuu
OpeHna TpeOyIOT B3BEIICHHON MOATAITHON MTPOTPaAMMBI.

OI'bY «HMXL mm. H.M. [IuporoBa» Munsapasa Poccum 10CTaTOYHO aKTUBHO
MOJIKJIIOYaeTcss K MU(PPOBOM MENUIIMHE, BHEAPSET COBPEMEHHBIE TEXHOJIOTHH.
[TorToMy pa3Butue OpeHAa B COBPEMEHHBIX LHU(POBBIX KaHalaX NpHOOpeTaer
HACyIIHYIO aKTyaJdbHOCTb. CTaHOBUTCA OYEBUAHBIM, YTO TPEOYIOTCS HOBBIE YCHUJIMS
JIITY B naHHOM HampaBJICHUH.

3a TeKylui roJl ObUT peaan30BaH psiji II00ATBHBIX MPOEKTOB, HAMPABJICHHBIX HA
UCIIOJIb30BAHUE COBPEMEHHBIX TEXHOJOTMH B paboTe MEAMIIMHCKOTO IeHTpa. Tak,
OBLJIO TOJIMUCAHO COIVIAIIEHHWEe ¢ KoMIaHuen «JlokoHkom», paboraromas Mo
opennoM Doc+. JlaHHOE MapTHEPCTBO HAMPABICHO Ha ABTOMAaTU3UPOBAHHYIO CUCTEMY
KOHTPOJISI KauecTBa MEAMIIMHCKOW JOKYMEHTAIlMu IS  MHOTONPO(UIHLHOTO
YUPEKICHUS, TIEpeIady OIbITa MAIIMHHOMY WHTEIIJICKTY.

Yuactue B MEXIyHapogHOM KoHrpecce «HMH(popMalMoHHbIE TEXHOJOTHH B
meauimHe 2019», B Xxone KOToporo 00Cykaairuch BOMPOCH! TU(YPOBOTO MOHUTOPUHTA
IBW)KEHUS JieKapcTBeHHbIX mnpenaparoB, PI'bBY «HMXL wm. H.W. Iluporosa»
Munsznapasa Poccun nmpogeMOHCTpHUPOBaI HOBEUIIINE PEIICHHS M TEXHOJIOTHH B chepe
UH(OPMAIIMOHHOTO 00ECTICYEHUS 37JPABOOXPAHEHUS.

B cBa3u co crapenuem Hacenenuss P® nepen kKoMmaHuWEW CTOWT BOIPOC
pacIIMpeHUs IIeJIEBOM ayIUTOPUU 3a CYET HHCTPYMEHTOB OpEeHIMHTa, TaK Kak
kiueHTel OPI'BY «HMXL wm. H.M. IluporoBa» MunzgpaBa Poccum mnoka
COCPEIOTOUCHBI IO OOJNBINEH YacTH B Auama3oHe 25-34 roma, aHaau3 JaHHBIX C

PBIHKOB IIPEICTaBIEH HA PUCYHKE Ne2.
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® OrbY "HMXL vm. H.M. Muporoea" MuHsapasa Poccun PbIHOK MeAMUMHCHUX yCayT

Pucynok - 2 Bo3pactaas crpykrypa nanuenToB ®I'bY «HMXI um. H.U.
IMuporosa» Munsapasa Poccuu u pbIHKAa MeIUIUHCKUX ycayr 3a 2019 roa, %

HcTouHuK: cocTaBIeHO aBTOpaMU Ha OCHOBE BHyTpeHHeEH nokyMeHTanuu u ganHeIXx PBK.Research

[InanupyeTcss B KpaTKOCPOUYHBIM TMEPHOJ] 3aIlyCTUTh aKKayHThl B COIIMAJIbHBIX
CETSIX, KOTOPBIC IIO3BOJIAT COJMU3WTh KOMMYHHUKAIIMA C KOHEUHOW ayauTopuei
noTpeduTeNe U yCTaHOBUTh 0OpaTHYIO CBs3b. B moirocpodyHoii nepcrektuse Oyaer
peanu3oBaHa OHJIAMH 3amuCh Yepe3 CaWT Ha MpUeM, KOHCYJIBTAIMI0 WU Clady
aHaJIN30B.

Pestomupys BcE BbINIE CKa3aHHOE, OTMETHM, 4To it Jiroboro JIITY ceiuac
BaYXHO IMTOHUMATh POJIh OpEHIWHTA W MU(PPOBHU3AIMN YKOHOMUKH, U YMETh TPAMOTHO
BBICTPaMBaTh JIOJTOCPOYHBIC B3aMMOOTHOIIICHHSI C KIIOYEBBIMH KIHMEHTaMU. [Ipudem
IJIAHUPOBATh CBOM JICHCTBUS HEOOXOAMMO TIOJTAllHO W OIICHUBATh PE3YJIbTATHI
MPOBEICHHBIX MEPONpUATHH. TakuM 00pa3oM MOXKHO JOCTHYH CTAOMIIBHOTO ycIiexa
HE TOJHKO B TIPOABUKCHUHU CBOETO OpEH/Ia, HO U B IIEJIOM B MO3UIIMOHUPOBAHUH BCETO

JIITY B KOHKYpEHTHOM CpeJle PhIHKA.

bubaunorpadus
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